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Nancy Kenny

Construction Loan Specialist.
NMLS# 322084

(909) 225-8787
Nancy.Kenny@homebridge.com
Homebridge.com/NancyKenny

3844 La Sierra Avenue,

Riverside, CA 92505

Branch NMLS# 1847975

Homebridge Financial Services, Inc; Corporate NMLS ID #6521 (www.nmisconsumeraccess.org); 194 Wood Avenue South, 9th Floor, Iselin, NJ 08830; (866) 933-6342; Licensed in all states but UT. AZ Mortgage Banker License #922458; Licensed by the Dept.
of Business Oversight under the CA Residential Mortgage Lending Act; GA Residential Mortgage Licensee #22495; lllinois Resi

MO 64083 ; Licensed by the NJ Dept. of Banking and Insurance; Licensed Mortgage Banker - NYS Dept. of Financial Services, 152 Madlson Ave,, 23rd Floor, New York, NY 10016; RI Licensed Lender, RI Licensed Loan Broker; TX branch: 15301 Dallas Parkway,
#900, Addison, TX 75001; WA Consumer Loan Company License #CL-6521. This is not an offer for ion of credit or a

Licensee; MA Mortgage Lender\Broker License #MC6521; MO branch: 1116 Remington Plaza, Suite A, Raymore,

into a rate lock agreement under MN law, or any other applicable law. Call for details. 08/2018 LR 2019-509A

may not be available at the time of your interest rate lock-in, commitment or closing. All loans must satisfy company underwriting guidelines. Intevest rates and Annual Percentage Rates (APRs) are: based on recent market rates, for informational purposes only,
subject to change without notice and may be subject to pricing add-ons related to property type, loan amount, loan-to-value ratio, credit score and other factors. Terms and itions apply. Additional loan prog may be available. This is not an offer to enter

o lend. Loans are currently being closed and committed at the expressed rates, however these rates may change or

We Are The Solution You Need!

"We specialize in Wood Destroying Organism inspection,
treatments and repairs as well as residential pest control”

Insect Infestations . Termite Treatment.Rodent Control
Pigeon Control . Dead Animal Removal

YOU GOT EM WE GET EM

Ro KDE st SEH&J%

909.991.8447

ROCKWELLPEST.com

Info@RoékweIIPest.com
f o
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New Dimensions Escrow

N The Inland Empires’ Pre-eminent
Dwaensions  Escrow Company

ProacTIVE PROCESSING AND IMMEDIATE RESPONSIVENESS

951.734.8252 « WWW.NEWDIMENSIONSESCROW.COM
INFO@NEWDIMENSIONSESCROW.COM

New Dimensions Escrow, Inc.
22175 Sampson Avenue, Suite 104 Corona, CA 92879

Licensed by the Department of Business Oversight « License #963-1539
Resale Escrows (Conventional /FHA/VA/CAL Vet)
Commercial Property e Short Sale Escrows  REO Escrows * 1031 Tax Deferred Exchanges
New Home Tract Sales  Mobile Home Escrow * HUD Escrows, BLB Resources Certified
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THANK YOU
to our partners
who make
everything

we do possible!

-Mark and Marissa

SECUREj

CHOICE LENDINC

7211 Magnolia Avenue
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If you are interested in contributing or nominating Realtors for certain stories,
please email us at mark@realproducersmag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the

author(s). The paid advertisements contained within the Infand Empire Real Producers magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore,
neither N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.

Mark Menezes
Publisher
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MEET THE

LAND EMPIRE

REAL PRODUCERS TEAM

Marissa Menezes
Photographer &
Editor-In-Chief

Antonio Vong
Videographer

Lanie Schaber
Writer Ad Strategist

Chris Menezes

PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ESCROW

New Dimensions Escrow
Sondra Lind

(951) 7411748
www.newdimensions

escrow.com

HOME INSPECTION
Diamond Property
Inspections

Greg Terry

(909) 910-9905
www.diamondinspect.com

INSURANCE

American Financial Network
Steve Rodgers

(909) 772-8138
www.loanmover.com

MORTGAGE

Full Circle Home Loans
(951) 538-6093
www.fullcirclehome
loans.com

Global Mortgage
Dawn Robson

(909) 238-2194
www.globalmortgage
loans.com/Dawn

Homebridge Financial
Services

Nancy Kenny

(909) 225-8787
www.homebridge.com/
nancykenny

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

@realproducers

FOLLOW US ON INSTAGRAM TODAY

TITLE COMPANY
Lawyers Title

RWM Home Loans

Ron Gomez

(909) 709-1396
www.rwmloans.com/ron-gomez

Kristi Munoz

(909) 841-7645
Kristi.LawyerslE.com
Secure Choice Lending

(951) 707-9364

www.securechoicelending.com

PEST & TERMITE CONTROL
Craig & Sons Termite &

Pest Control
www.craigandsons.com

Rockwell Pest Solutions
Brett Rockwell

(909) 991-8447
rockwellpest.com

I Finance The American Dream!

B

AMERICAN FINANCIAL NETWORK INC.
Steve Rodgers “Captain America”
Branch Manager | US Army Veteran
- NMLS #242955
| Cell: 909.772.8138
10 Pointe Dr. Brea, CA 92821
Corp NMLS 237341
LoanMover.com

ssssss

And | Insure The American Dream!

»| Connie K. Blake

| Blake Insurance Agency/
Insurance Broker/Agent
Lic. #0B41780

Phone: 951.736.1525 Fax: 951.746.1581
1655 E. 6th St. Suite A-1105

Corona, CA 92879
www.blakeagency.com
connie@blakeagency.com

INSURANCE
Do

et e Ao b

Auto  Home ¢ Life » Health « Medicare Supplements
Dental « Business « Commercial
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Perspective is everything. Each week | am fortunate to have an unique perspective of what we
do. We tell the stories of the top Realtors in the Inland Empire from many angles. This magazine
is tangible and you are one of the select number of agents that get to hold it in their hands. Our
app allows the stories to go with you wherever you go and to share them with whoever you
want. Our vlog allows you to see the person being featured in their element, through our eyes.
Each week we put out a new episode and tell our story as we photograph, design and publish
this magazine. Check out our YouTube channel, markandmarissa create. Give us a follow and

let us know you did!

GET EVERY [aSlelF,

ON YOUR PHONE

INLAND EMPIRE

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

DOWNLOAD OUR MOBILE APP

Search Digapub - Choose California - Inland Empire Real Producers.

GETITON

£ Download on the
& ~opStore | P> Google Play
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Written by Chris Menezes
Photos by Marissa Menezes




Lisa DiNoto’s passion for helping families find a home and safe
place can be traced back to her childhood, growing up in Glendo-
ra with her mom, stepdad, three brothers and sister. “My child-
hood wasn’t perfect by any stretch. My stepdad had anger issues
and was abusive. At the age of 17, I decided I had enough, and I

moved out on my own. This gave me a sense of peace, and a drive

to always find a way.”

Lisa worked two jobs in order to pay the bills and finish high
school. She continued her education at Citrus College, where
she studied Child Development. “I knew that with my childhood
history, I needed to learn tools to break the cycle of abuse for

my future family,” she says. Lisa met her husband, Joe, work-
ing at Straw Hat Pizza together, and was married by the age of
20. Joe and Lisa have three daughters and will be celebrating
33 years of marriage this May. They enjoy vacationing in Lake
Havasu, spring training baseball, softball, family BBQ’s and

clowning around together.

Lisa entered child development at 20-years-old and fell in love
with teaching children. She ran a licensed daycare for 10 years
and then opened her own private daycare that she ran for 10

more years. “I was always known as the silly teacher and enjoyed

making kids laugh,” she says.
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After 20 years in the daycare business, Lisa felt it
was time to try something different. Having a love
for houses going back to childhood, when she’d
count bedrooms, bathrooms, and take note of struc-
tural details, she always had an “itch” to become a

REALTOR®. She decided it was finally time to make
the leap.

However, it was the summer of 2007 and the
market had already tanked. Everyone kept asking
Lisa if she was crazy. She wasn’t crazy; she was
determined. “There were a lot of families confused

and trying to figure out what to do with their upside-down
mortgages. I would help them go through their options of what
to do next. Some were able to wait out the storm and others
lost their home. The hardest part for me was watching the
children’s faces; they were so confused when they were forced

to leave their safe place,” she says.

Lisa worked hard to learn the business and within a year was

in the top 10% of her office. As her business grew, she formed
The Lisa DiNoto Group, and has received numerous awards,
including #1 Listing Agent, #1 Listing Team and #2 Listing Team

for the Region. Taking more of an education approach in real



Lawyers Title

RISTI
UNOZ

estate, Lisa ensures that

both her clients and team

members are well cared for
and always have the most
updated information. The

Lisa DiNoto Group also

has a program that honors
police officers, firefight-
ers, teachers and military

personnel.

“What keeps my passion
going is getting to work

their goals of home owner- KRISTI MUN A cc ec&t ve,"¥ice Presidef
ship,” says Lisa. 909-841-7645 LG - L . | K UNO Itlc_com

with amazing people, and

helping families achieve
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Lawyers Title

With o¥er 36 years experience, starting in the escrow business
in 1984, and transitioning to title in 1989, Kristi Munoz is one
of the most knowledgeable professionals in the industry. More
than a salesperson, Kristi is known as a problem solver, leader,
and someone who genuinely cares. She knows what it takes to
run a smooth and successful business, and she doesn’t settle for
anything less.

“I only hire talent on my team and I have high expectations

for them. Our mantra is ‘Shoot for excellence, settle for great.
Kristi’s team consists of Yvonne Cockrill with over 25 years expe-
rience and Darin Hall with just over 22 years of experience. Of
course there are countless others at Lawyers Title that make the

team shine and she recognizes all of them as superstars.

Kristi’s high standards come from a place of passion. Her goal,
whether working with her teammates, clients, or REALTOR®
partners is to produce happiness. “If I sense that someone around
me is upset, then I have to stop what I am doing and address it,”

she says.

Kristi grew up in Kansas and was always very active in sports,
playing volleyball, basketball, and soccer. When her father was
transferred to California for a management position with the rail-
road, Kristi was happy to follow, especially as a young 18-year-
old high school graduate. She was taking college courses and

playing on a women’s soccer team when she obtained a part-time

4 )
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job in escrow. Four months later, they asked her to work full-

time, and she hasn’t looked back since.

“I truly love this business for the opportunity it gives people,” she
says. “I love helping people understand the process of sales and

title, to make a quality life out of real estate.”

As the Vice President of Sales for Lawyers Title, Kristi takes the
responsibility for providing people with a quality life to heart. “I
work diligently to ensure everyone in my branch always has a job
and that they have the opportunity for a good home life. I truly
believe that if we don’t take care of our families first, then there is

no reason for us to go to work,” she says.

Kristi’s family consists of her husband, Robbie, and son, Jordan.
Apart from the business, she loves attending church, playing golf,
and watching Clippers and Chargers games. She is very active in
her community, and has a heart for helping people in need, from
seniors to homeless teens. She supports everything from local

rodeos to sports teams.

As Kristi continues to her mission of helping people, she plans to
get into coaching and training others in title. She is developing a
business called Title Talk to be a resource for everyone in the real
estate industry. For more information or to contact Kristi, visit

Kristi.lawyersie.com; Kristimunoz.com; or call 909-841-7645.

www.realproducersmag.com - 15




Martin Yankov

is starting a
movement in real
estate. Having just
left Stellar Real
Estate Group this
past February

(the brokerage he
first started with
little more than a
year ago), Martin’s
vision for his own
company—Precise
Movement—is very
different than the
status quo.

16 - April 2020

He does not want his business to be
structured like a typical company,
with a hierarchy of leaders or “boss-
es” and employees underneath him.
Martin feels working in a stale, pro-
duction-driven environment, for only
a fraction of the profits is not going
to motivate an agent. “Although I will
provide leads and free marketing to
my associates - I will not label myself
as “boss’, but a mentor. I don’t want
to create an environment where

all you do is work” he says. “I am
looking to hire like-minded agents

to be partners with, agents who take
ownership in creating a business and
an environment everyone enjoys.
Therefore, I will be offering my
agents a commission split that the
industry has not yet seen. I am going
to do things differently”

Although Martin has only been full-
time in the industry for a little over

a year, having started his real estate
career in January of 2019, he has
already closed 33 deals and pro-
duced $17 million. His background in
hospitality and sales helped shape his
client approach and philosophy, to
always be available, communicative,
honest, caring and to draw confidence
from becoming an expert. Martin’s
dedication to his craft comes from his
belief in the American dream. Born
and raised in Bulgaria, Martin first
came to the United States in 2006,
after earning a degree in Business
Economics and receiving an oppor-
tunity to work in hospitality sales in
New Jersey. Although he returned

to Bulgaria to work for a telecom-

munications company, he fell in love

P» rising star

Written by Chris Menezes
Photos by Marissa Menezes




with American hos-
pitality and kindness.
He returned four years
later after receiving an
opportunity to work for
Hilton Hotels & Resorts
in Maryland. However,
Martin made California
his final stop on his
path to the American
dream. He moved here
in 2012, having received
an opportunity to work
for the Beverly Hills
Hotel. He then began
helping a friend open a
secondhand car deal-
ership, and eventually
opened his own, before
transitioning full-time
into real estate. He

met his wife, Cynthia,
in 2015, and had his
firstborn, Benjamin,

in 2017. Martin and
Cynthia love the beach,
tennis and vacationing
and swimming in tropi-
cal places. Martin was
actually a competitive
table tennis player in
Bulgaria, and hopes to
find more time for it in
the future. As Martin
continues to build his

business, showcasing

American ingenuity, in-

novation, and hospitali-
ty, he is excited to build
a Precise Movement
that benefits everyone
who commits them-
selves to the vision, the
essence of the Ameri-

can dream.




TEAM

Ron Gomez

NMLS ID #336926 | DRE #01241772

¢ 909.709.1396 0 858.794.2155
e RonG@rwmloans.com

LENDING

A

HOME LOANS

Danny Coronado

NMLS ID #1247185 | DRE #01492912

¢ 951.966.4921 0 858.794.2155
e DannyC@rwmloans.com

CREIA AND ASHI CERTIFIED HOME INSPECTOR

455 " FOR THE EMFIRE G
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Serving Riverside County since 2003

Y2

Senior Loan Officer
21+ Years of Experience!

Dedicated to Serving Your
Clients and Supporting Their
Homeownership Goals!

PURCHASE | REFINANCING.
GOVERNMENT,LOANS = . |
REVERSE MORTGAGES

Providing Expert Ad.i}id';:e
and Personalized Serv1qe'

Dawre @9&4&/@
909.238.2194

Dawn@GlobalMortgageLoans.com

@, 12505 North Mainstreet, Suite 228
#E  Rancho Cucamonga, CA 91739
NMLS# 285504 - CA DRE.# 01506280

www.realproducersmag.com - 21



iy



“Mandi was the first girl who ever called me,” says
Brian. “T had a dog named Mandi as well, and when
she called, my dog was barking outside my door, so
I said, ‘Shut up, Mandi!’ and she hung up. I called
her back quick and said, ‘No, no, not you. My dog!”

While Brian and Mandi started dating in junior
high, they had to go to separate high schools. Mandi
attended John W. North while Brian attended
Riverside Poly. They still attempted to date off

and on, but ultimately parted ways. Mandi went

on to work for First American Title, where she
met her ex-husband, and then started working for
the County of Riverside. Her son, Brennen, now a
Mass Communications Specialist in the NAVY, was
born in 1999. In 2001 she began working for Claim
Jumper, starting as a server and eventually leaving

as a Service Manager.

After about 18 months selling cars for Fritts Ford,
then taking a few business courses at Riverside
Community College, Brian ultimately decided his
passion was with his family’s business, D’Elia’s
Grinders, which was co-founded by his grandpar-
ents, John and Gladys Perrone, and Ralph and Mary
D’Elia. Brian, along with his cousin and sister, are
the third generation of Perrones to take over the
business. They follow the footsteps of their fathers,

twins, Joe and John Perrone.

Brian and Mandi reconnected in 2009. Brian was on
Facebook when he saw Mandi’s status change from
“Married” to “Single.” He sent her a message and
about a year later, proposed at Gage Middle School,
where the lockers used to be.

24 . April 2020

Brian and Mandi have been inseparable ever since.
After having their daughter, Shae, Mandi stayed
home for five years, often spending the weekends
window-shopping open houses. She was always
interested in real estate and so was Brian. Brian
had thought about entering real estate for years.
His aunt, Marie Perrone, has been a local REAL-
TOR® for decades, and had always told Brian that
he’d make a great REALTOR® as well. So, when
Brian posed the idea to Mandji, Brian said, “We
might as well get paid to go to open houses. Let’s do
it together!”

They obtained their license in September of 2016.
The weekend their license was active they held
their first open house together. They got their first
family under contract and entered escrow that
following week and haven’t stopped since. As The
Perrone Team, Brian and Mandi work together and
share nearly all the responsibilities. Mandi does
most of the paperwork and Brian does most of

the marketing. They take pride in going above and
beyond, providing top-notch, concierge-like service
for their clients. They believe that nurturing rela-
tionships and making every client feel as if they are
their only client is important. Since there are two of
them, there is always someone available to speak to
or meet with a client. Their focus on customer ser-
vice, both coming from careers in hospitality, have
enabled them to build their business on a growing

foundation of referrals.

Brian is still part owner of D’Elia’s Grinders and
splits his time between the two businesses. You

might hear Mandi say, “This is my full time and




his fun time.” When they are not working, they enjoy going to
Disneyland with Shae, or taking a trip to the river to hang out on
their boat. SAMDWICH
e
“We want the Perrone Team to be a recognizable brand in the
area,” says Brian. “We run the business like a family business and
really enjoy building relationships with our clients. That truly is

the fun part.”

Mandi and Brian currently work with the brokerage Realty Mas-

ters & Associates.

DRE#02008612 - DRE#02008611 - BrokerID#01927637
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FULL CIROLE Securing the Best Home Loan for Your Clients

100's 15+ 1 goal

OF HAPPY CLIENTS Eiﬁg:lé’;(':’éomcm'z HELP YOUR CLIENT
Just check our BUY A HOME

' It’s a lot more if you add all o
and reviews. fy : f Or refinance. We will do that too.
our staff members combined

mortgage years together.

Call 909.985.0088 or Text 951.538.6093
fullcirclehomeloans.com e office@fchomeloans.com

Main Office: 99 C St Suite 200, Upland, CA 91786
With offices in Riverside, Newport Beach and Temecula.
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Secure Your Tomorrow, Call Secure Choice Today!

[ECUREs

HOICE LENDING;
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#theonlychoice

| A

SECURE

CHOICE LENDING

Call us Today! Low Rates. No Hidden Fees. Close in 21 days or less!
Q 951.733.8925 & securechoicelending.com

7211 Magnolia Ave, Riverside CA 92504

Q Licensed by the California Bureau of Real Estate, BRE License #02042332, NMLS #1689518, NMLS #1400446
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