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"My clients and I have had the opportunity to 
experience 1st hand Title Town's exceptional 
settlement services. The customer service and 
attention to detail is second to none. If you have 
a question or concern you’ll receive a speedy 
response. I highly recommend Title Town 
Settlements to anyone that expects to work 
with the best." ~Realtor

Todd Greenbaum
Owner and Founder

Our Services
Residential & Commercial Transactions • Purchase/Sale • Refinance

Contract Preparation • Deed Preparation • Short Sales

Markets We Serve
Maryland • Virginia • Washington D.C.

MARYLAND
2275 Research Blvd.

Suite 500
Rockville, MD 20850

WASHINGTON, D.C.
1300 I Street NW 

Suite 400E
Washington, DC 20005

(301) 840-3910
www.titletownsettlements.com

todd@titletownsettlements.com
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TRANSACTION 

COORDINATOR

HomeFile Transaction 

Coordination

(202) 847-6931

HomeFile.co

VIDEO SERVICES

CoCreate Studios

(703) 516-0043

cocreatestudios.com

HDBros

(833) 437-4686

HDBros.com

WINDOWS

Zen Windows

Scott Halle

(301) 337-5656

zenwindows.com

TITLE SERVICES

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

GPN Title, Inc.

(301) 294-4055

GPNTitle.com

RGS Title

(703) 877-7521

RGSTitle.com

Title Town Settlements

(301) 840-3910

TitleTownSettlements.com

PRINTING, DIRECT MAIL 

SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

PUBLIC RELATIONS AND 

MARKETING

PR For Anyone

(844) 774-2691

PRForAnyone.com

STAGING

Town & Country Movers

(301) 670-4600

TownAndCountry 

Movers.com

STAGING & HOME DESIGN

MK Staging and Design

(301) 657-9795

MKStaging.com

PHOTOGRAPHY

A. Claire Vision Photography

(240) 988-0010

aclairevision.com

Picture Perfect

(301) 788-8871

PicturePerfectLLC.com

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

TruPlace

Colleen Smith

(301) 972-3201, Ext. 824

colleensmith@truplace.com

www.truplace.com
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Monarch Mortgage

Richard Early

(301) 332-2184

monarch1893.com/

rockville/rearly

NXT Home Mortgage

Craig Jenkins

(410) 903-6610

dmvhomeloancenter.com

Sandy Spring Bank

Tina Del Casale

(301) 523-1893

ssbtina.com

The Mortgage Link Inc.

Steve Summers

(301) 704-1282

themtglink.com

Wells Fargo

Pat Bowman

(301) 956-1589

wfhm.com/loans/

pat-bowman

MOVING COMPANY

Bargain Movers

(301) 685-6789

BargainMoversInc.com

JK Moving Services

(703) 260-3031

JKMoving.com

Moyer & Sons Moving & 

Storage

(301) 869-3896

MoyerAndSons.com

Town & Country Movers

(301) 670-4600

TownAndCountry 

Movers.com

MORTGAGE

BMIC Mortgage

Amy Goldstein

(301) 928-0300

BMICMortgage.com

Chad Loube Mortgage Team

Chad Loube

(301) 452-7399

ChadMortgage.com

Fairway Independent 

Mortgage (Derek Harman)

Derek Harman

(703) 309-4886

fairwayindependentmc.com/

Derek-Harman

Fairway Independent 

Mortgage Corporation

Chong Yi

(301) 917-9420

TheYiTeam.com

First Home Mortgage

Scott Story

(301) 275-8660

ScottStoryLoans.com

First Home Mortgage

Rob Mercer

(301) 332-2745

RobMercerMortgage.com

First Washington Mortgage

Chanin Wisler

(301) 526-0020

ChaninWisler.info

FitzGerald Financial Group

Kasey Martin

(301) 251-0938

fitzgeraldfinancial.net/

kaseymartin

Donofrio Property 

Inspections

(703) 771-8374

Donofrioinspections.com

ProTec Inspection Services

(301) 972-8531

ProTec-Inspections.com

Top To Bottom Services

(240) 224-8336

TTBServices.com

US Inspect

(703) 293-1400

USinspect.com/

maryland-washington-dc

HOME RENOVATION

Curbio

(844) 944-2629

curbio.com

HOME WARRANTY

HMS Home Warranty

(703) 587-0094

HMSNational.com

HWA Home Warranty

Cynthia Void

(443) 817-3147

hwahomewarranty.com

Old Republic Home 

Protection

(800) 282-7131

orhp.com

Super

Dilyana Lupanova

(202) 750-1618

dilyana@hellosuper.com

HelloSuper.com

JUNK REMOVAL

123JUNK

Kevin Wheeler

(800) 364-5778

123JUNK.com

APPOINTMENT SETTING

Centralized Showing Service

(443) 621-4545

Showings.com

CLEANING SERVICE

Santos Maid Services

(202) 299-8069

santosandassociates 

cleaning.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

CONTRACTOR/HOME 

STAGER

Parker Interiors

(866) 512-7659

parkerinteriorsdc.com

ESTATE SALES

EstateMAX

(844) 378-6291

estatemaxops.com

FINANCIAL PLANNING

Socium Advisors

(203) 848-4870

Tripp-Kelly.com

FLOORING

Floormax

(301) 206-2200

Floormax.us.com

FURNITURE RENTAL

Churchill Living

(202) 510-4954

ChurchillLiving.com

HOME INSPECTION

A To Z Inspection Services

(301) 916-2811

AtoZInspectionService.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!
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ROB MERCER | Branch Manager
Office: 240-479-2302 • Cell: 301-332-2745
RMercer@firsthome.com • www.robmercermortgage.com
www.firsthome.com • NMLS ID #147453

This is not a guarantee to extend consumer credit. All loans are subject to credit approval and property appraisal.
First Home Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org) Rob Mercer, a licensed MLO in DE, DC, MD, PA, VA.

Top 1% Mortgage Originator 
in America 2013-2016

Mortgage Executive Magazine
“Rob is THE lender for the DC area. He was extremely responsive, answered all of our questions, 
and is a subject matter expert. We would not be in our home today were it not for Rob and his 

team at First Home Mortgage.” ~Satisfied Customer

3 0 +  Y E A R S  E X P E R I E N C E

“Picture Perfect, LLC makes my life easier! I don’t have to 
worry about marketing my listings, since Chris does it for me. 
Their top-notch photos are light, bright and wide-angled, and 
their new 3D Matterport tours are leading edge. I couldn’t 
ask for better photographers and marketing experts.”
 – Chris Reeder, Long & Foster Real Estate

Our Tours:
•  MLS compliant. We can control every element on the tour. 
•  Come with branded, MLS compliant (IDX) and a full-screen, no branding link. 
•  Automatically uploaded to Realtor.com
•  YouTube video version included with each tour
•  Completely web-based. Work on any platform. Viewers can use any browser or mobile phone. 

ChrisCrummitt@gmail.com | 301.788.8871 | www.pictureperfectllc.com

Picture
Perfect, LLC

Virtual Staging Social Media Blast Drone Photography

Brochures/Flyers

3D Matterport Tours Virtual Tours
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BARGAIN MOVERS
Family Owned & Operated for over 36 Years

Established in 1982 and located in Gaithersburg, MD, Bargain Movers is one of the most trusted local moving companies in the DMV. 

MOVERS WHO CARE

Residential & Commercial | Local & Long-Distance
7579 Rickenbacker Drive, Gaithersburg, MD 20879

www.bargainmoversinc.com301.685.6789

FREE
In-Home 
Estimates

AWARD WINNER

7 YEARS IN A ROW!

People Love Us On Yelp!

Not Your Average Staging Company. We’re So Much More.

PARKER STAGING is the Choice Staging Provider for 
the Busiest Agents, Investors and Builders in the DC, 

MD & VA area.

Coming Soon in 2019

OCCUPIED STAGING

CLEANING SERVICE

FURNITURE STORAGE

FURNITURE REMOVAL 

EXPANDED WALK
& TALK

FURNITURE & DECOR
RENTALS 

CALL US 1-866-512-7659

Kristin Brindley 
Publisher  

Kristin.Brindley@
RealProducersMag.com  

(313) 971-8312

Kellie Brindley  
Chief Operating Officer

Angela Clemons 
Events Manager

Mark Celeste  
Publishing Assistant

Idolina Walker 
Asst. Editor

Zach Cohen 
Staff Writer

Karla Bowling 
Staff Writer

Molly Lauryssens  
Staff Writer

Amanda Claire  
Photographer

Bobby Cockerille 
Videographer

Ryan Corvello 
Photographer

Barry Katz 
Videographer

Katie Moore  
Staff Writer

R E A L  P R O D U C E R S  T E A M

D C  M E T R O
M E E T  T H E
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This month our magazine is highlighting cancer awareness. 
Cancer is one of those things you don’t think will happen to you 
or someone you love until it does. In the early fall of 2013, I found 
out I had cervical cancer which would require extensive chemo-
therapy and radiation (internal and external) treatment. Hearing 
the diagnosis of cancer is like getting punched in the gut and you 
lose your breath. I think the kicker for me was that my wife, Kel-
lie, was also six months pregnant with our little girl Avery. It was 
NOT how we were supposed to celebrate the addition to our fam-
ily, but Kellie proved to be the rock she normally is and handled it 
with more strength than I think was humanly possible.  

Cancer interrupts your life, and sarcastically, I have to say it’s a bitch 
to work around. I had chemo treatments once a week, and the rest 
of the week I walked around in a complete fog. I had believed that I 
would still be working and functioning normally, and oftentimes I 
did, but oh man...when the chemo fog hits, you really can’t do much 
more than just sit down and rest. On Halloween, my lab work came 
back indicating I was down a few pints of blood, so the hospital gave 
me a blood transfusion to perk me up a bit. Kellie had a bit of fun 
with that one as she told everyone how I was a real-life vampire!  

Cancer also impacts your family and friends. The phone calls 
to loved ones were some of the hardest. The reactions felt were 
either sadness, anger, empathy, or emptiness. Some just com-
pletely lost it on the phone, and when they lost it, I lost it and 
it would turn into an awful crying mess. Others drifted off and 
didn’t maintain contact during the entire treatment process. 
Cancer is scary, so oftentimes people run from scary things. At 
first, I was upset, but now I completely understand and I’m not 
upset with them for it. I think the hardest part of cancer is the 
impacts on your immediate family. Kellie now had to drive me to 
appointments almost every single day. She had to deal with all of 
my stages of grief and also had to manage the daily/weekly calls 
to friends and family about the progress. She did all of this while 
pregnant and handling a full-time job in the Navy. God bless the 

REAL PRODUCERS
DC METRO

publisher’s note

woman! Also, I want to give a shout out to my BFF, Brooke! She 
drove all the way down from NYC to sit with me during some of 
my treatment and gave Kellie a bit of a break. I will always cher-
ish the love that I have for that woman. Thank you, Brooke!

I was one of the lucky ones! Treatment worked for me. The 
tumor started shrinking, and my body was responding. As I was 
approaching the end of my treatment protocol, Kellie became 
preeclamptic and Baby Avery made her way into the world a 
whole month early. She was 4 pounds, 14 ounces of pure joy. 
Though her timing seemed early, she came exactly when she was 
supposed to. You see, after you complete cancer treatment, you 
are left with this complete worry between checkups. You start 
fearing that each time you see the doctor you will be told the 
cancer is back and that the treatment failed. Thankfully for me, I 
had a little girl that demanded all of my attention, and I had very 
little time to dwell on the scary negative. She kept me on my toes 
and helped bring back my spark. The doctors may have healed my 
body, but that little girl healed my spirit.  

This year marked five years cancer-free. I rang the bell at the 
hospital, Avery celebrated her 5th birthday, and we continue to 
celebrate life to the fullest. My biggest takeaway from cancer is 
that you can’t sit back and wait for life. You have to go after it. 
You have to continue to cherish and not take it for granted. Life 
is, after all, worth living! 

Once again, thank you for reading! I’ll see you at the upcoming 
Mastermind on October 7.

With Gratitude,

Kristin Brindley
Publisher DC Metro Real Producers
(313) 971-8312

Kristin.Brindley@RealProducersMag.com
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700 King Farm Boulevard, Suite 620
Rockville, MD 20850
Phone: (240) 268-1918
Cell: (301) 452-7399
Fax: (703) 653-8157 
Email: cloube@gmmllc.com

Chad Loube SVP, Branch Manager

ADVERTISING NOTICE - NOT A COMMITMENT TO LEND - SUBJECT TO PROGRAM AVAILABILITY
This is not a commitment to lend. All loan applications are subject to credit and property approval. Annual Percentage Rate (APR), programs, rates, fees, closing costs, terms and conditions are 
subject to change without notice and may vary depending upon credit history and transaction specifics. Other closing costs may be necessary. Flood and/or property hazard insurance may be 

required. To be eligible, buyer must meet minimum down payment, underwriting and program guidelines.

NMLS#: 675038

HOME 
OWNERSHIP

Making

Dreams Come True.
“Chad and his team went above and beyond to assist us with the purchase of 

our home! They were always available to help us with advice or questions 
we had as first time home buyers. We highly recommend them!”  ~Arthur B.
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Golden Nuggets
PRESENTS

Steve and Chrissy 
Summers
The Mortgage Link, Inc.
“I think the most important advantage 
we possess is the knowledge we have. 
We are incredibly knowledgeable. 
I’ve been on both sides of the fence, 
working with large lenders, too. We 
can find the best fit for the consumer 
that works for them.”

Judy Glazer
CENTURY 21 Redwood
“I’ve faced a lot of loss and obstacles, 
like so many others, and I have been 
able to come out better each time. It 
takes a little longer to bounce back as 
I get older, but I still have a lot of fight 
left in me.”

Jerrise Spencer
Keller Williams  
Preferred Properties
“That’s what makes me feel success-
ful: Being able to empower others. 
Good, better, best. May you never 
rest until your good is better and your 
better is best.”

Kristin Brindley
DC Metro Real Producers
My biggest takeaway from cancer is 
that you can’t sit back and wait for life. 
You have to go after it. You have to 
continue to cherish and not take it for 
granted. Life is, after all, worth living!
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In this column, I’ve shared many ways 
to come up with creative, newsworthy 
ideas, but we haven’t talked about how 
you actually pitch the media. The Get 
PR Famous Formula is a three-step 
system that almost always ensures 
success when you do it consistently.

Step 1: Have a newsworthy story idea.
Step 2: Create a great hook so the 
journalist will read your email.
Step 3: Pitch the right journalist (i.e., 
the one who covers real estate).

Now that you have all of the steps in 
place, what exactly should you do? 
Formulate a short email that consists 
of a two- to three-sentence introduc-
tion that tells the journalist exactly 
what your idea is. Support it with a 
few bulleted facts or statistics.

Sign the email and put a line under 
your name and include a short bio 

How to Pitch the Media

By Christina Daves 

Publicity
GET SEEN IN 2019

on why you have expertise on this 
subject matter.

If a photograph is applicable,  
include that.

Put your great hook in the subject 
line and send it off to the real  
estate journalist.

After two to three days, follow up 
with a phone call referencing your 
email. If leaving a voicemail, let them 
know you will re-send it so it’s fresh 
in their inbox. In the email, share that 
you just left them a message. Always 
offer your cell phone number so they 
can reach you directly.

It’s very important that you pitch con-
sistently to stay front of mind with 
a journalist. Pitch different stories 
every month. Your story idea might 
be great, but it might not fit into the 

703-771-8374

www.donofrioinspections.com

Residential Inspections  •  Pre-Listing Inspections  •  Commercial Inspections

Structural Inspections  •  New Construction Inspections  •  Radon Testing

Lead Based Paint Texting  •  Air Quality Mold Screening with Carbon Monoxide Reading

Infrared Thermal Imaging  •  WDO/Termite Inspections (Sate of VA ONLY)

Pool Inspections  •  Stucco/Dry Vit  •  Well Inspections

Licensed, Insured & Bonded #3380000548

CONTACT US TODAY!

content they are currently covering. Most journal-
ists keep a file of good story ideas, so you might 
hear back in a month, even a year.

Make this a regular part of your marketing plan, 
and you will see results. Where else can you expose 
your real estate business to tens of thousands, hun-
dreds of thousands, even millions of new potential 
sellers and buyers – for free?

Christina Daves
PR for Anyone

Christina Daves is the founder 
of PR For Anyone®. She has 

trained thousands of real 
estate agents in gaining visibility by 

using traditional and social media together for 
maximum effectiveness. Agents she has worked 
with have appeared in national magazines, 
newspapers, radio, television, and blogs. Book your 
free business strategy session with her at www.
ChatwithChristina.com, and learn more about her 
at www.ChristinaDaves.com.
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We are a broker partner
a Realtor® can rely on

Customer Service is Our Top Priority
GCAAR Member
1.6 Billion in Funded Loans

All Available Loan
Products Offered!

AMY GOLDSTEIN
NMLS: 184642
301-928-0300 
amy@bmicmortgage.com

www.nmlsconsumeraccess.org
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JUDY 
GLAZER

BLESSED 
TO BE 
ALIVE

a cool life story
By Zach Cohen | Photos by A. Claire Vision Photography
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“I’ve faced a lot of loss and obstacles, 
like so many others, and I have been 
able to come out better each time. It 
takes a little longer to bounce back as 
I get older, but I still have a lot of fight 
left in me.”

Six years ago, Judy Glazer was diag-
nosed with stage I breast cancer. Judy 
always had a sense of joy and pride in 
her health and body. At the time, she 
was at the peak of athletic performance, 
having completed a marathon recently.

When the diagnosis came down, “I had 
a moment of complete denial and dis-
belief,” Judy reflects. “I would suspect 
everyone who hears ‘you have cancer’ 
does. I thought, ‘That’s not right; it 
can’t be cancer.’”

It turned out that Judy was half right. 
She had a benign cyst that was hous-
ing some cancer cells. According to 
her doctors, less than 1 percent of all 
cancers present this way.

“Not the 1 percent group I was hoping 
to be in,” Judy quips.

Judy went on to have two lumpecto-
mies — a procedure that she recalls 
as being far more invasive than it 
sounds. “I mean, it’s not a mastecto-
my, but there are copious amounts of 
breast tissue removed. It’s not just the 
lump that’s being excised.”

After weeks of accelerated radiation, 
Judy was tumor-free, and the dust 
finally began to settle. In this space, she 
began to focus on the aesthetic nature 
of her body as a result of the procedure.

“I could no longer wear clothes as I 
could before. There was no symme-
try in my breasts, so cute sundresses 
and tops were out. Forget anything 
sexy. Oh, and then there was the 
whole getting naked in front of a new 
partner. As if getting back on the 

‘saddle’ after 25 years of marriage 
wasn’t hard enough. I now had to 
tackle the dating jungle without all of 
my man-hunting equipment intact.”

Being outwardly focused for much of 
her life, Judy decided to have augmen-
tation surgery to correct her “prob-
lem.” After two surgeries, she was 
finally happy with her body again.

“I was thrilled. I could wear T-shirts 
and tops with no bra. I felt sexy again! 
It was so wonderful until it wasn’t. I 
started to have pain under my radiat-
ed breast. Sores started to form; and 
soon, the implant became exposed. I 
called my plastic surgeon who had me 
come to his office where he proceeded 
to remove the implant.”

It was back to square one.

Through all of the challenges, Judy 
began to learn it’s more than okay to be 

exactly who she is. Today, she’s happy with her body 
and says she may never have any more work done to 
“fix” her issues.

“Would I love to be able to wear whatever I want with 
ease? Of course. But, this does not and never will de-
fine me again. I am more than the sum of my external 
parts,” Judy proclaims.

And after all these years, she’s cancer-free.

“I survived f**king cancer!” she exclaims. “If I am 
okay with how I look, then so should you. I’m alive!”

Judy and her late husband, Paul, have a son, Cory, 
and a daughter, Nicole. While her husband has 
passed, his legacy lives on through Judy, through 
their children, and through all of those he touched.

In real estate and in life, Judy is slowly learning 
how to let go. “When you reach the end of your 
rope, tie a knot in it and swing!” Judy says enthusi-
astically. “Just when you think you have had about 
all you can take and you want to give up — don’t! 
Find the humor, joy, and fun in life, and let go!”
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it’s as easy as point and pick up
Just point to the junk and let uniformed 123JUNK drivers pick it up.  We load, haul and dispose of your 

junk responsibly using the eco-friendly 1-2-3 Disposal Process everyones talking about.

No-Brainer Pricing
123JUNK charges a flat fee based on volume.  Fuel, labor, disposal fees, donation deliveries–it’s all in 

there, and you’ll know the price before we begin.  We’ll even provide receipts for tax-deductible donations!

Proudly Serving DC, MD & VA

800-364-5778
www.123junk.com

Have JUNK? We can help!
The ZEN Windows Experience:
   •  NO In-Home Sales Pitch
   •  NO Pricing Games
   •  NO Down-Payment
   •  NO Stress!

Window &
Door

Quotes In
5 Minutes!

301-337-5656
www.ZenWindows.com
Check Out What Our Customers
Are Saying About Us Online!

Servicing Maryland, Northern Virginia and DC

SCOTT HALLE, OWNER
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The Buyer’s 
Specialist

“Handing that child their diploma is the same as 
handing my buyer the keys to their new home.”

After 17 years as a teacher and educator, three 
years ago, Jerrise Spencer decided to become an 
educator of a different type: A real estate agent. She 
has quickly discovered that the skills she learned as 
an educator in the school system translate flawless-
ly to her work in real estate.

“There is a difference between a teacher and an ed-
ucator,” Jerrise emphasizes. That is why through-
out her professional career, from the classroom to 
the real estate office, Jerrise has focused on keep-
ing herself squarely on the side of “educator.”

“Teachers make great agents because we’re patient 
and methodical,” Jerrise adds. “I realized my passion 
for education could transfer over to real estate.”

Jerrise found it was a smooth transition from the 
classroom where she educated children to educat-
ing adults about the home buying and home selling 

By Zachary Cohen  
Photos by A. Claire Vision Photography

rising star

My team has helped me make 
DREAMS come true for so many 

past clients. They are my support!
 

Sandi Thompson, Travena Bunn,  
Jerrise Spencer & Barbara Spencer.

SpencerJerrise
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process. She’s doing the same work 
she’s always done: walking others 
through a process, slowly, patiently, 
and with care.

The Buyer’s Specialist
“I loved educating children…And, I 
love educating first-time homebuy-
ers,” she professes.

Jerrise has found a niche working 
with homebuyers — many of whom 
are first-time homebuyers — during 
her first two years in real estate. Since 

getting her start in February 2017, she 
has steadily climbed the real estate 
rankings. She earned Rookie of the 
Year in 2017, while still working as a 
full-time educator. In 2018, she was 
ranked the No. 1 individual agent in 
her market center by Keller Williams 
Preferred Properties closing over $17 
million in transactions. In 2018, all of 
her deals were with buyers.

“I want to let people in the real estate 
world know that an individual lead 
buyer’s agent can kick butt. Last year, 

I closed about 60 deals with only buyers. In this real 
estate field, they teach you to leverage listings, to be a 
listing agent, and work with sellers. [They say,] ‘Buy-
ers run you around and take up so much time.’ But I 
jumped in, and I realized I loved working with buyers. 
My success last year was all because of them.”

It is Jerrise’s strong passion for education that 
drives her business forward. It’s that passion that 
allows her to have a strong connection to buyers 
because they are often the ones who need the most 
education. “And buyers are the ones who will al-
ways remember you,” Jerrise says.

The Future is Bright
Jerrise is a mother of 
one and grandmother 
of three. She’s a young 
grandma after becoming 
a mother at 17. She put 
herself through college, 
obtained a master’s de-
gree, and built a stable 
career in the education 
field. She even bought 
her first home at 22. 
She’s been practicing 
how to balance work 
and family time for over 
two decades.

Looking ahead, Jerrise has big goals. In 2019, she 
is aiming for 80 transactions. In the years ahead, 
she hopes to build a team of real estate experts that 
can dominate the market. And while she’s formed a 
specialty working with buyers, Jerrise is working 
to open up her business to more sellers.

“I know I can improve in getting more listings. It’s 
an area where I’m building confidence. I want to be 
able to compete,” she explains. “I want to be able 
to take on anyone who needs me, whether they are 
buying or selling. I don’t want to limit myself.”

Whether she’s working with buyers, sellers, or at 
home with her family, Jerrise is focused on the type 
of success that enables others to be their best selves.

“That’s what makes me feel successful: being able 
to empower others,” she expresses. “Good, better, 
best. May you never rest until your good is better 
and your better is best.”

My family is my big “WHY!” I 
do this for them! 
Jerrise Spencer,  Riley  
Larios Webster, Barbara 
Spencer,  Treyvon Webster, 
Cornell Posey
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Call For Your FREE Estimate:
D.C. Metro Area- 301-869-3896  |  Baltimore Metro Area- 410-525-2300

MoyerAndSons.com | DOT #222787 | MC #147853

LO C A L  •  LO N G  D I S TA N C E  •  I N T E R N AT I O N A L  •  C O M M E R C I A L  •  PAC K I N G  •  S TO R AG E



34 • October 2019 www.realproducersmag.com • 35

TRUE WASHINGTONIANS

By Zachary Cohen | Photos by Ryan Corvello Photography

Both born and raised right here in Washington, 
DC, Steve and Chrissy Summers, of The Mortgage 
Link, Inc., know what it means to be a true, local 
Washingtonian. In a city that has become, in many 
ways, transient, Steve and Chrissy are like anchors, 
deeply rooted in their hometown community.

Chrissy & Steve Summers
Summers Team

STEVE & CHRISSY 

SUMMERS
THE MORTGAGE LINK, INC.

“It’s somewhat uncommon for us both to be born 
and raised in Washington all 52 years of our 
lives. We’ve grown up here, lived here, raised our 
children here,” Steve shares. “This has been our 
community all of our lives.”

Steve goes on to note that with all of the national 
players in the mortgage world, there is still tremen-
dous value in working with a local company. Steve 

partner spotlight

“We believe real estate is local,”  
Steve Summers begins.
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SPEEDY CLOSINGS
with Limited Documentation
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THEMTGLINK.COM
The Mortgage Link, Inc. NMLS#113054 is licensed in Maryland (7957), District of Columbia (MLB113054), Virginia (MC-2236), Delaware (19208), Florida (MLD1556), 
Pennsylvania (61690) and West Virginia (ML-35608). For more information, please reference the NMLS Consumer Access Website at http://nmlsconsumeraccess.org. 

Availability and a relationship-driven mentality are 
the values Steve has brought to the industry for 
over two decades. Chrissy adds, “I think the most 
important advantage we possess is the knowledge 
we have. We are incredibly knowledgeable. I’ve 
been on both sides of the fence, working with large 
lenders, too. We can find the best fit for the con-
sumer that works for them.”

Working Together, Living Together
Steve and Chrissy not only run The Mortgage Link 
together, but they’ve lived their lives side by side, 
raising their two girls, Haley and Morgan, and build-
ing a life for themselves in their hometown. Working 
together isn’t always easy for couples, but Steve and 
Chrissy seem to have it down.

and Chrissy have an intimate under-
standing of the market and the area.

“This is where we live, and this is 
where we are going to live. This place 
becomes a part of you,” smiles Steve.

Beginnings
Steve and Chrissy both got into the 
mortgage industry in the early ‘90s. 
Back in 1992, Steve was working in 
insurance and had a few friends that 
were working in mortgages. With 
some convincing, he decided to give 
mortgages a shot and found great 
success. In 1996, he started The 
Mortgage Link.

Chrissy worked in 1989 as a real estate 
paralegal for a local firm. She went on 
to work in wholesale mortgage sales 
for 20 years, which included a year in 
the mortgage insurance space. In 2016, 
she officially joined her husband at 
The Mortgage Link.  

The Mortgage Link
“We’re a local mortgage lender li-
censed in seven states,” 
Chrissy explains. “We 
are relationship-driven. 
Most of what we do is 
by referral, so relation-
ships are extremely 
important to us.”

Steve and Chrissy 
separate themselves 
from their peers in two 
critical ways: Availabil-
ity and knowledge.

“I’m available 24/7,” 
Steve affirms. “Dealing 
with as many agents as we’ve dealt 
with, it’s amazing how when they get 
into a situation, they need to get a 
hold of me. National brands may not 
have any direct contact. They are a 
little removed. Having our availabili-
ty for an agent is important.”

“We’re not trying to make it sound 
easy, but it’s kind of easy for us,” 
Steve laughs.

“We don’t always agree with ev-
erything, and that works,” Chrissy 
chimes in. “We feed off of each other. 
It’s awesome. We love it.”

Steve and Chrissy always looked at 
the job of raising their girls as some-
thing that they do together. When it 
comes to business, they take the same 
approach — it’s something that they 
do together.

“We have the same goal in mind,” 
Steve reports. “We want to raise 
our kids to be great contributors to 
society, and we want to run a success-
ful business. Success is something 
we’re always striving for, personally 
and professionally. We both have that 
same perspective.”

For more information, visit 
themtglink.com.

We want to raise our kids 
to be great contributors to 

society, and we want to run a 
successful business. Success 

is something we’re always 
striving for, personally and 

professionally. We both have 
that same perspective.
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AMY GOLDSTEIN

BMIC MORTGAGE INC.

Many Lives, Many Masters; a good easy read that 
makes your jaw drop at the same time!

RYAN CORVELLO

RYAN CORVELLO PHOTOGRAPHY

Sphere by Michael Crichton.

SAMER KURAISHI

THE ONE STREET COMPANY

The Art of War. You never know what will come 
at you, but if you are always prepared, you will 
not be surprised.

STACY ALLWEIN

CENTURY 21 REDWOOD REALTY

My favorite book is Jon Gordon’s The Energy 
Bus. This book has had such an impact on me, 
and I’ve taken little steps and made big changes 
both in my personal life and business based on 
the rules of The Energy Bus. It’s all about fueling 
your bus with positive energy and not tolerating 
energy vampires. When I’ve applied these rules, 
it’s helped me move mountains.

we ask the questions, you submit your answers

What is your favorite 

book and why?

MARIA KOLICK

RE/MAX REALTY CENTRE, INC.

I read a lot. The best book I ever read and con-
tinue to read is the Bible. Everything you could 
ever want to know about life and business is in 
there. It’s amazing.

I also love The E Myth Revisited. Every entrepre-
neur should read that book.

The Circle Maker by Mark Batterson. Beautiful 
book on setting goals and lots of other great 
stuff, plus he is local and in DC.

KATHY BYARS 

MCENEARNEY ASSOCIATES, INC.

One of my new favorite books is Grandma 
Gatewood’s Walk by Ben Montgomery (Pulitzer 
Prize finalist).

It is a nature/biographical book, beautifully 
written, and so inspiring. A 67-year-old woman 
(and mother of 11) sets off to walk the entire Ap-
palachian Trail in 1955. Her survivorship skills, 
love of nature, and faith are amazing. A recap of 
U.S. history goes along with this great read. A 
real gem and must-read!

MELINDA ESTRIDGE

LONG & FOSTER REAL ESTATE

Favorite book of all time is To Kill a Mocking-
bird. Although I read it in junior high, it was 
eye-opening about racial prejudice, social injus-
tice, bullying, and good parenting. It was a book 
about doing the right thing in life and standing 
up for those less fortunate than you. I have tried 
to live my life that way.

JOHN LESNIEWSKI

RE/MAX UNITED REAL ESTATE

Think and Grow Rich by Napoleon Hill. It’s moti-
vational/inspiring and keeps me in a positive vibe.

JOSH GREENE

EASTERN TITLE & SETTLEMENT

10x by Grant Cardone. It gets you in the mindset 
to make money and spend money.

LORI MAGGIN

COAKLEY REALTY, INC.

I have so many favorite books; it’s hard to pick just 
one. With that said, I loved Elephant Company.  

It’s the amazing true story of a British man, Billy 
Williams, whose craving for the company of 
elephants takes him to colonial Burma in 1920 
to work for a teak company that uses elephants 
to haul logs through the jungle. His sensitivity 
and love for these great animals give him new 
insights into their care and a keen understanding 
of their intelligence and courage. Overall, this is 
a fascinating and inspiring story about one man’s 
courage and leadership in a part of the world 
seldom visited or written about.

844-378-MAX1
EstateMAXOPS.com

20 Years Providing Professional Services DC Metro
Turn-Key Services, All Details Handled!

• Estate & Downsizing Sales - Specialists in Set-Up, 
  Marketing, Pricing & Managing Your Sale & Follow Up! 
  We Pay You within 5 days of Sale Completion.
• Complete Clean-Outs - Donating, Recycling & Trash
  We Leave No Corner Unexplored!
• Move/Transitions Management - Your Right Hand in 
  Sorting, Packing, Moving Day Liaison & Set-Up
• Seniors, Boomers, Downsizing and Estates - All Types! 
• Licensed, Vetted, Insured - Your positive review is
  your sign off on our work!
• Angie's List Super Service Award 4 Years!

Classic On-Site Sales since 1999
Now providing ONLINE AUCTIONS too!
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Melanie Gamble

eXp Realty, LLC

Type of cancer?

Breast.

Are you currently in treatment?

No.

Please tell us your story.

I was diagnosed with breast cancer 
in March 2009, the height (tip) of the 
Great Recession. It was just one month after the brokerage I was 
working for went out of business. It was stage II, and it had trav-
eled to my lymph nodes. I was advised to have chemotherapy and 
radiation. I endured both and have been cancer-free for the past 
10 years. This actually marks my 10th year.

While I was on “sabbatical” during 2019, I started my brokerage 
and went full steam ahead in my pursuit of becoming a sought 
after REO agent in the Maryland/DC and Virginia region.  

Did you continue to sell real estate during treatment?

Yes, but not much. I had some listings on the books when I start-
ed, and I worked with one buyer.

Have you recovered, and how has it affected your business?

I have fully recovered, and it took my business to an entirely 
different level.

I had drive and determination like never before. My goal was 
to crack into the REO business, and I was able to bust the door 
down by becoming a subcontractor for HUD, Freddie Mac, Fannie 
Mae, Bank of America, and a host of others.

If you had to take time off from work, how long did you take?

I call 2009 my “year of sabbatical” because I didn’t work most of 
the year.

What is your favorite quote?

Almost all of Vince Lombardi’s quotes, but my favorite as it 
relates to my business is: “The only place success comes before 
work is in the dictionary.”

CANCER
AWARENESS Inspiring Stories From 

Our Community

October is National Breast Cancer Awareness Month, which 
reminds us to salute breast cancer survivors, as well as all 
those who have struggled with cancer. The courage and 
determination to beat the odds shown by cancer survivors in 
our Real Producers community are awe-inspiring. That many 
have forged ahead with their businesses regardless is simply 
stunning. We are proud to share a few of their stories. 

Melanie Gamble
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Adam Gelb

Long and Foster Real Estate

Type of cancer?

Colon.

Are you currently in treatment?

All finished.

Please tell us your story.

In August 2016, I went in for a rou-
tine colonoscopy and cancer was 
found. I had surgery in October but experienced complications 
that required emergency surgery eight days later. I had to have 
a colostomy bag attached, and that was a part of me for five 
long months. After that was removed, I was told I was clean. 
I had follow-up visits every three months with the oncologist. 
In April 2018, my blood work came back showing the cancer 
had returned. I went to Johns Hopkins in Baltimore, and they 
took control. I started radiation and chemo in May, which 
lasted six weeks. I took off six weeks and started intensive 
chemo in August. That will wipe you out. In November 2018, 
I had surgery, and they rooted around in there and made sure 
they got every last bit of cancer. I was put back on a colostomy 
bag and told that if everything was clear, I would have the bag 
removed in three months. Three months to the day, I had sur-
gery to remove the bag. I now continue my routine of three-
month visits with the oncologist. A long process that zapped 
me of strength, I lost 30 pounds and was constantly exhaust-
ed. Now, of course, the weight has come back, I am working on 
my stamina and strength.

Did you continue to sell real estate during treatment?

I continued to sell real estate. Cancer doesn’t pay the bills.

Have you recovered, and how has it affected  

your business?

I have recovered, and I never let it affect my business.

If you had to take time off from work, how long did  

you take?

I committed to keeping my business and social life unaffect-
ed by my treatment. I was slower and more tired, but I kept 
pushing on. While I was in chemo and radiation in Baltimore 
five days a week, I would come into the office in the afternoon. 
I even played golf the day after an intensive chemo treatment 
in August. Maybe not the best decision, but I was determined 
to keep my life as normal as possible.

What is your favorite quote?

#Fcancer

Adam Gelb

Dyema LaMar

Keller Williams Capital Properties

Type of cancer?

Father: Lung cancer. Mother: Can-
cerous tumor that was connected to 
multiple internal organs.

Please tell us your story.

My father was very much an entre-
preneur. He had multiple success-
ful businesses in Philadelphia. I 
remember being so proud of my father when the President of 
the United States Bill Clinton came all the way to Philadelphia 
to visit The Cookie Jar to taste his famous lemon pound cake. 
My mother was a cosmetologist. I guess that’s where I get my 
hairstyling skills from.

During my junior year in high school, my father had a stroke. 
What we thought was a typical stroke actually turned out to be 
the result of a brain aneurysm. My father survived the stroke, 
survived brain surgery, and just when we thought all would be 
okay, he was diagnosed with lung cancer. Meanwhile, my moth-
er’s health was declining.

For obvious reasons, the perception of time is a blur for me 
during that period. In the midst of it all, I went away to college 
at Morgan State University in Baltimore, Maryland, in 2005. On 
February 6, 2007, when I arrived to work in the office of admis-
sions, I immediately felt something was wrong because of the 
way everyone looked at me. The energy was heavy, and I could 
feel my father was gone — I was right. My family had been trying 
to reach me, but they couldn’t because my cell phone was discon-
nected. I was struggling on my own to pay tuition and to make 
ends meet. I had joined the Maryland Army National Guard to 
help pay for school, and I never got a chance to talk to my father 
about it. I have no idea whether he would have supported me or 
not, and to this day, I still pray that he does.

Shortly after my father’s death, my mother’s health started to 
decline rapidly. She struggled with diabetes, obesity, and then 
cancer showed up. I can’t remember the exact year that we found 
out about the cancer, but I do remember how it felt to lose her 
without closure. Three years after my father passed, I lost my 
mother to the same disease.

I had come to town for the weekend to work at IHOP, and before 
returning to school on Sunday, I went to the hospital to see my 
mother for what I didn’t realize would be the last time. My mom 
had been in and out of the hospital often, and the family wouldn’t 

always tell me because they didn’t want to distract me from my 
studies. I was disappointed that they didn’t tell me, but I made 
sure to visit her on Mother’s Day before heading back to school.

When I arrived at the hospital, my mom couldn’t talk. There was 
a feeding tube in her throat, and she was sedated. I was confused, 
angry. Why would the doctors do this without contacting her 
family? What happened? How long has she been here? I had and 
still have so many questions. When I saw a tear roll down her 
eye as I spoke to her, I knew that she could hear me, and I also 
realized then that I would never have a conversation with my 
mom again. It was shortly after midnight the next morning that 
my mom passed away. Cancer won. Mother’s Day for me is never 
a happy day. It’s the day my mother left this world. It’s a remind-
er that I’m here by myself. The one piece of advice I would give is 
to love your parents every day as if it’s their last day. Tomorrow 
is promised to no one.

Did you continue to sell real estate during treatment?

During my parents’ treatment, I was not involved in real estate yet.

How did cancer affect you and your business?

I don’t think you can ever recover from losing a parent. I’ve lost 
a part of myself, my history, my DNA. There’s a void in my heart 
that I carry with me every day.

Losing my parents has given me motivation in my business. I 
want to make them proud, to be successful so that I can provide 
for my children the life that I know my parents wanted for me.

How did cancer impact your daily life?

I was in college at the time. I missed class frequently, and my 
grades suffered as a result.

What is your favorite quote?

“The question isn’t who is going to let me; it’s who is going to 
stop me.” –Ayn Rand

Eva Benedict for Holly Fran-

cis O’Neill

Eva of Town & Country Movers, 
Holly of My Marketing Matters

Type of cancer?

Holly was diagnosed with  
stage III breast cancer that 
went metastatic.

Please share your story.

I met Holly when I was 13 years 
old, and she immediately became my best friend. She never 
let physical distance get in the way of our friendship, and she 
made sure to write me weekly letters and attach updated pic-
tures when I moved from Maryland to Illinois. She completely 
included me in every aspect of her life so I never felt like I was 
missing out. I was her maid of honor, and she was my matron 
of honor. Every time we got together, we would make each 
other cry from laughter. She was also the type of person that 
you could pour your heart out to and feel completely heard. 
Holly was diagnosed with stage III breast cancer in October 
2016, and she underwent her first round of chemotherapy on 
her 29th birthday on November 21. Holly kept a positive and 
lighthearted attitude throughout her battle, always making 
jokes and lifting up her friends and family who were having a 
hard time coping with her diagnosis. That’s the kind of person 
she was — the absolute definition of strength and peace. She 
kept her family and friends close and especially cherished the 
moments she could soak in with her son Braden. Holly had ex-
perienced a lot of loss, but she never let that harden her. Her 
motto throughout her entire battle was, “Strong like a bull,” 
which was a saying she and her late aunt Pam would say while 
Pam was battling cancer before we were made aware of Holly’s 
diagnosis. Holly never backed down from her fight, even when 
her diagnosis shifted from stage III to stage IV and went met-
astatic. The oncologist said that she was “non-curable,” but 
Holly did not let that keep her from attending and being in big 
life events. I just celebrated my first birthday without her and 
without receiving one of her infamous handmade cards, with 
the writing on the back that read, “Made with love by Holl-
mark.” She was incredibly inclusive, compassionate, protec-
tive, creative, strong, warm, and hilarious. While I know time 
heals all wounds, I can’t help the restless feeling of waiting to 
hear from her. I know I’ll never stop missing her, but I am be-
yond blessed to have had her in my life for the time that I did. 
Please do not take your loved ones for granted. Live by one 
of Holly’s favorite quotes: “Don’t wait for things to get better. 
Life will always be complicated. Learn to be happy right now; 
otherwise, you’ll run out of time.”

Eva Benedict and Holly  
Francis O’Neill

Dyema LaMar
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Silvana Dias

Long & Foster

Type of cancer?

Breast.

Are you currently in treatment?

No.

Please tell us your story.

In 2015, I celebrated one of my 
most successful years in real estate 
sales with 58 transactions — all by myself! It was the begin-
ning of the end of my marriage as my ex-husband found it very 
difficult to handle my success. We separated in 2016, and in 
2017, I was diagnosed with breast cancer. The diagnosis par-
alyzed me. I was just out of a 20-year relationship, alone for 
the first time, a single mother of two teenagers, and this was 
the last thing I expected to have to face at this time. I crawled 
into a virtual hole. I removed myself from social media, hardly 
picked up my phone. My energy level went from 100 to zero. 
My saving grace was my hobby of weight lifting, which helped 
me to get out of my head. I took some time to really process 
my diagnosis, and after much research, I decided on what the 
best treatment for myself would be. I had surgery in February 
2018; thereafter I became cancer-free, and I am still currently 
cancer-free.  

Did you continue to sell real estate during treatment?

Yes, but it was difficult. Our job requires us to pour so much 
energy and empathy into our clients, and I had almost nothing 
to give as my own cup felt completely empty. But somehow, I 
managed to keep afloat and still have a quite successful sales 
track even though much of it was a blur. It was a blessing to 
still be able to work during this time as I had bills to pay!

Have you recovered, and how has it affected  

your business?

I have recovered. Most of my clients had no idea what I went 
through. I have the strength, mentally and physically, to work 
at 100 percent, and it is a true blessing.

If you had to take time off from work, how long did  

you take?

I never stopped working! I couldn’t. I was the only source of 
income in my household, and I had two teenagers in private 
school, many mortgages to pay, and no help from my es-
tranged spouse.  

What is your favorite quote?

“She stood in the storm, and when the wind did not blow her 
way, she adjusted her sails.”

Luis Cardenas

Bargain Movers

Type of cancer?

Father was diagnosed with  
colon cancer.

Please tell us your story.

My father, Luis Cardenas, Sr., was 
diagnosed with colon cancer in 
early 2008. Unfortunately, at the 
time of diagnoses, it was already 
stage IV. At this time, he was running Bargain Movers him-
self. My father was a stubborn man who didn’t believe he had 
cancer, or would he let it slow him down. He continued to 
work every day until September 2008. At that point, the che-
mo treatments were taking their effect, and he was unable to 
continue running day-to-day operations. I, Luis Cardenas, Jr., 
decided to step in and help the business as it was the only way 
my father would stay at home.

Once I took over the daily operations of the company, my 
father decided to stop his chemo treatments. It was too ex-
hausting and taking a toll on him. Through sheer willpower 
and mindset, my father lived until September 1, 2010, without 
any treatment. My father started Bargain Movers in 1982, and 
his memory lives on with what he created. Unfortunately, 
earlier this year, my mother Dilcia Cardenas was diagnosed 
with stage III colon cancer. She is currently in treatment and 
enjoying every day she has.

How has cancer affected you and your business?

Cancer not only affects the individual with cancer, but also 
the entire family unit and business. During the first stages 
of treatment, we would have to take my father to bi-weekly 
chemo treatments. The treatments would cause fatigue and 
an inability to be able to go to work. This began impacting the 
business as there wasn’t anybody running the day-to-day op-
erations. The business began to feel the effects as volume was 
reducing month after month. It wasn’t until September 2008 
when I stepped in and began running day-to-day operations 
that Bargain Movers started to grow again. Today, Bargain 
Movers is a thriving business helping families relocate all 
across the DMV.

What is your favorite quote?

“Every situation is neutral; it’s your choice how to react.” 
 –Unknown

Silvana Dias Luis Cardenas

Judy Glazer

CENTURY 21 Redwood

Type of cancer?

Breast.

Are you currently in treatment?

NOPE!

Please tell us your story.

Being an active woman, I workout 
regularly and typically wear workout 
tops. I felt a small hard “bump” right where my workout top hits 
under my right breast. I naturally assumed it was a cyst and let it 
go, but I kept an eye on it. I was always sure I wasn’t going to be 
one of those people you read about. I was wrong. I was ultimately 
diagnosed with stage I breast cancer. I was half right in that it 
was, in fact, a benign cyst, but mine had cancer cells within it. 
Less than 1 percent of cancers present like this. I always wanted 
to be in the top 1 percent, but this was not what I had in mind. I 
will say, please, please, please do self-examination, as the mam-
mogram came back clear! It was only after a detailed sonogram 
and needle biopsy, and a review by two medical boards was my 
diagnosis confirmed. I had my lumpectomy on September 8, 2013 
— a year and one day of the anniversary of my husband’s passing. 
(I drink heavily on that weekend from now on!)

During the surgery (yes, a lumpectomy is a surgery), I only had 
the central lymph node removed, and fortunately, it did show that 
the cancer had NOT entered my lymph nodes. This was espe-
cially great news! Frankly, the worst part of the recovery of the 
healing is of the removed lymph node. It’s pretty fascinating actu-
ally. The body doesn’t realize that there is nowhere for the blood 
and fluid to go, yet it continues to try. Eventually, it reroutes 
itself, but until then, it’s messy, to say the least. Being the active, 
stubborn person I am, I also did not sit still to let it heal quickly. I 
remember coming home from the hospital and cleaning my bath-
room because friends were coming over to see me.

A week after my surgery, I went for a follow-up. The tumor was 
gone! However, there was not enough “clean tissue” around the 
affected area to suffice. I had to go back for a second surgery.

My doctor explained that they used to take more breast tissue but 
were getting too many 100 percent clean margin results, so they 
determined that meant they were being overly aggressive and 
decided to scale that back. Lucky me!

Okay, so more tissue is gone, but now we have 100 percent clean 
margins! Once I had healed, I was off to radiation. Fortunately, 
my type of cancer did not require chemo, it would have had a neg-
ative impact. I felt radiation would be a simple treatment, and as 
far as the treatment itself, it was. Because of my age and the fact 

that my cancer was on my right side (not impacting the heart), I 
was able to have an accelerated treatment taking only 15 minutes 
of radiation every day for four weeks instead of seven. I opted not 
to take Tamoxifen, as it would have been needed for life, and I felt 
I made a good choice for me. I finished with all of this just in time 
for Christmas vacation and went to Florida!  

Did you continue to sell real estate during treatment?

I worked every day I was in treatment. I was lucky because I am 
active, and I had virtually no side effects. I was a little tired, but 
nothing overwhelming.

Have you recovered, and how has it affected your business?

I am six years clean, which means I no longer get “special” treat-
ment when I go for my follow up mammograms! It has affected 
my business by showing me that with the right plan and people 
around you, I can accomplish anything. This is how I am trying to 
run my business now. I had the right team of medical profession-
als and personal support, and that is what I am doing now in my 
business life.

If you had to take time off from work, how long did you take?

I did not need to take off much time, fortunately.

RYAN CORVELLO PHOTOGRAPHY
Real Estate Photography in Maryland, D.C., and Virginia

• Fusion Photography   • 2D and 3D Floor Plans   • Agent and Team Portraits

corvellophotography.com  |  ryancorvello@gmail.com
757-685-2077 

Judy Glazer
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Brian McGuinness

JK Moving Services

Type of cancer?

Prostate cancer.

Are you currently in 

treatment?

Yes.

Please tell us your 

story.

As a marathon runner and triathlete, I didn’t think 
I needed to have an annual physical. Ten years 
passed by in the blink of an eye, and my RN wife 
ordered me to have a physical on my most recent 
birthday. Much to my surprise, my urologist told 
me that on a PSA scale of 1-10 (10 being the worst) 
my score was 158.5. My cancer was very aggressive 
and spreading. The only option was immediate sur-
gery and radiation. Recovery went very well, and I 
was back to work in just two weeks.

Did you continue to manage your business 

during treatment?

As the VP of sales at JK Moving Services, I con-
tinued to work with our many agents at NOVA 
and DC METRO Real Producers every day during 
my radiation treatment.

Have you recovered, and how has it affected 

your business?

Currently in remission and receiving my monthly  
hormone injections.

If you had to take time off from work, how long 

did you take?

Two weeks.

What is your favorite quote?

“Success stops when you do.”

Brian McGuinness
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THE BIG EVENTTHE BIG EVENT
CONNECTING • ELEVATING • INSPIRINGCONNECTING • ELEVATING • INSPIRING

We’re seeking the most influential titans in real estate to present 

at THE BIG EVENT – the nation’s first invite-only gathering of 

the top 5% of real estate agents, coming September 2020.

NOMINATE A SPEAKER: 

R P S P E A K E R S . C O M
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• It's valid for home inspections performed for home buyers only by participating InterNACHI® members.

• The home must be listed with a licensed real estate agent.

• The Guarantee excludes homes with material defects not present at the time of the inspection, or not 
required to be inspected, per InterNACHI's Residential Standards of Practice.

• The Guarantee will be honored for 90 days after closing.

• We'll pay you whatever price you paid for the home.

Available 7 Days a Week 
Online Scheduling Available

www.atozinspectionservice.com
301-916-2811

12819 Fox Fern Ln , Clarksburg, MD 20871

A TO Z®

Is Your Home Safe & Ready for the Market?

BUY-BACK GUARANTEE
We offer the Buy-Back Guarantee
with all of our inspections.

Home Inspections  •  Mold Services  •  Lead Paint Testing
Termite Inspections  •  Pre-Listing / Pre-Offer  •  Inspections

Pool Inspections  •  Commercial Inspections  •  Chimney Inspections

TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1 to  Aug. 31, 2019

Disclaimer: Information based on numbers reported to the MLS as of September 5, 2019 for Jan. 1 to Aug. 31, 2019. This data represents closed sales of 

residential new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for 

submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

1 Jennifer S Smira Compass 72 $63,120,504 59.5 $45,053,596 131.5 $108,174,096

2 Nancy W Taylor Bubes Washington Fine Properties, LLC 30 $69,865,744 10.5 $35,200,000 40.5 $105,065,744

3 John T Kirk Tower Hill Realty 165 $88,328,240 5 $3,729,900 170 $92,058,144

4 Jay A Day Real Estate Teams, LLC 149 $62,840,416 40 $14,530,614 189 $77,371,032

5 Barak Sky Long & Foster Real Estate, Inc. 35 $27,041,110 65 $47,953,048 100 $74,994,160

6 David R Getson Compass 34 $24,117,792 76.5 $50,238,040 110.5 $74,355,832

7 Alejandro Luis A Martinez RE/MAX Elite Services 68 $27,264,388 147.5 $47,011,572 215.5 $74,275,960

8 Michael W Rankin TTR Sotheby's International Realty 12.5 $31,004,164 16 $41,839,500 28.5 $72,843,664

9 Dana Rice Compass 28.5 $30,799,040 32 $32,663,064 60.5 $63,462,104

10 Wendy I Banner Long & Foster Real Estate, Inc. 23.5 $28,557,900 36.5 $32,786,850 60 $61,344,752

11 Hans L Wydler Compass 35.5 $40,698,820 23 $19,376,776 58.5 $60,075,596

12 Nathan J Guggenheim Washington Fine Properties, LLC 36 $22,685,552 38 $36,044,952 74 $58,730,504

13 Avi Galanti Compass 25.5 $30,632,800 21 $25,698,196 46.5 $56,330,996

14 Marc Fleisher TTR Sotheby's International Realty 21 $45,509,484 5.5 $10,567,975 26.5 $56,077,460

15 James M Coley Long & Foster Real Estate, Inc. 28.5 $23,403,950 37 $32,106,528 65.5 $55,510,480

16 Nurit Coombe RE/MAX Elite Services 28.5 $21,946,184 49.5 $32,785,708 78 $54,731,892

17 Trent D Heminger Compass 61.5 $41,449,552 12 $9,854,250 73.5 $51,303,800

18 Melinda L Estridge Long & Foster Real Estate, Inc. 27.5 $24,123,090 34 $26,411,930 61.5 $50,535,020

19 Christine R Reeder Long & Foster Real Estate, Inc. 74.5 $28,578,474 60.5 $20,258,480 135 $48,836,952

20 Kimberly A Cestari Long & Foster Real Estate, Inc. 34.5 $37,977,000 8.5 $8,021,635 43 $45,998,636

21 Norman S Domingo XRealty.NET LLC 120 $45,672,232 0 $0 120 $45,672,232

22 Thomas S Hennerty NetRealtyNow.com, LLC 124 $42,101,448 11 $3,307,450 135 $45,408,900

23 Erich W Cabe Compass 25.5 $21,974,476 32 $22,267,276 57.5 $44,241,752

24 Tyler A Jeffrey Washington Fine Properties, LLC 6 $5,257,750 43 $38,183,324 49 $43,441,076

25 James Bass Real Estate Teams, LLC 67 $24,285,442 55.5 $18,678,090 122.5 $42,963,532

26 Nathan B Dart RE/MAX Realty Services 48 $19,438,204 40 $22,295,948 88 $41,734,152

27 Joel S Nelson Keller Williams Capital Properties 24 $22,980,300 17.5 $17,599,856 41.5 $40,580,156

28 Chelsea L Traylor Redfin Corp 67 $38,053,572 1 $445,000 68 $38,498,572

29 Margaret M Babbington Compass 13.5 $10,237,474 36 $26,583,684 49.5 $36,821,160

30 Kira Epstein Begal Washington Fine Properties, LLC 15.5 $13,688,300 27.5 $23,132,300 43 $36,820,600

31 Robert A Sanders TTR Sotheby's International Realty 21 $20,796,504 15 $15,988,820 36 $36,785,324

32 Eric P Stewart Long & Foster Real Estate, Inc. 43 $32,022,632 8.5 $4,641,250 51.5 $36,663,882

33 Brittany Dawn Newman Dan Ryan Builders Realty, LLC 76 $28,051,173 21 $8,085,127 97 $36,136,300

34 Jane Fairweather Long & Foster Real Estate, Inc. 28.5 $26,638,278 6.5 $9,337,500 35 $35,975,776
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Professional Service
Competitive Products
Local Decision Making

Great Rates

Richard Early Executive Vice President
NMLSR# 698683

Monarch Mortgage, A Division of Blue Ridge Bank N.A. 

1 Research Court, Suite 345
Rockville, MD

301-332-2184
monarch1893.com/rearly

rearly@monarch1893.com

NMLS #448992

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

72 Marshall Carey Redfin Corp 40 $24,903,070 2 $1,120,000 42 $26,023,070

73 Rina B. Kunk Compass 15.5 $16,650,000 8 $9,249,800 23.5 $25,899,800

74 Keene Taylor Jr. Compass 7 $5,713,000 7 $20,025,000 14 $25,738,000

75 Gail E Nyman RE/MAX United Real Estate 46 $21,292,184 7 $4,424,800 53 $25,716,984

76 Robert G Carter Compass 12 $6,788,350 26.5 $18,739,650 38.5 $25,528,000

77 Russell A Firestone III TTR Sotheby's International Realty 5 $4,311,000 9 $21,197,500 14 $25,508,500

78 Charles Dudley Compass 10.5 $6,700,500 25 $18,766,350 35.5 $25,466,850

79 Lauren E Davis TTR Sotheby's International Realty 9 $9,588,000 11 $15,228,680 20 $24,816,680

80 D'Ann K Lanning Compass 35.5 $21,886,750 4 $2,554,900 39.5 $24,441,650

81 Daryl Judy Washington Fine Properties ,LLC 8.5 $11,621,000 10.5 $12,758,400 19 $24,379,400

82 Scott J Swahl Redfin Corp 41 $21,056,100 5 $3,090,000 46 $24,146,100

83 Lisa R Stransky Brown Washington Fine Properties, LLC 11 $9,948,500 14 $14,188,188 25 $24,136,688

84 Lee Murphy Washington Fine Properties, LLC 6 $7,179,000 13 $16,223,500 19 $23,402,500

85 Pamela B Wye Compass 12.5 $11,263,545 10.5 $12,062,500 23 $23,326,044

86 Lisa C Sabelhaus RE/MAX Town Center 30 $13,867,564 22.5 $9,373,010 52.5 $23,240,576

87 Delilah D Dane Redfin Corp 38 $21,154,876 3 $1,890,000 41 $23,044,876

88 Leslie B White Redfin Corp 0 $0 30 $23,037,096 30 $23,037,096

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

35 Rong Ma Libra Realty LLC 5 $2,866,000 47 $32,964,300 52 $35,830,300

36 Brent E Jackson TTR Sotheby's International Realty 18 $18,411,790 17 $17,109,680 35 $35,521,472

37 Antonia Ketabchi Redfin Corp 11 $6,860,500 34 $28,612,250 45 $35,472,752

38 Nancy S Itteilag Washington Fine Properties, LLC 16.5 $23,409,000 5 $11,351,500 21.5 $34,760,500

39 Thomas K Paolini Redfin Corp 18.5 $12,330,500 29 $22,205,500 47.5 $34,536,000

40 Andrew Riguzzi Compass 23 $19,508,668 18 $14,788,900 41 $34,297,568

41 Preston E Innerst Jr. EYA Marketing, LLC 19 $24,672,670 8 $9,014,630 27 $33,687,300

42 Meredith L Margolis Compass 10.5 $12,155,309 28 $21,393,348 38.5 $33,548,658

43 Daniel M Heider TTR Sotheby's International Realty 8 $14,841,950 16.5 $18,023,050 24.5 $32,865,000

44 Troyce P Gatewood RE/MAX Results 29.5 $12,437,812 52 $20,112,898 81.5 $32,550,710

45 Judy G Cranford Cranford & Associates 14 $8,791,100 28 $23,257,700 42 $32,048,800

46 Jonathan S Lahey RE/MAX Fine Living 47.5 $14,413,690 44.5 $17,581,450 92 $31,995,140

47 Robert H Myers RE/MAX Realty Services 32.5 $14,061,800 37.5 $17,472,264 70 $31,534,064

48 Anne C Killeen Washington Fine Properties, LLC 16 $20,071,500 7.5 $11,081,250 23.5 $31,152,750

49 Sheila R Pack RE/MAX Roots 67 $19,029,900 37 $11,803,004 104 $30,832,904

50 Michelle C Yu Long & Foster Real Estate, Inc. 32 $24,742,776 10.5 $5,943,950 42.5 $30,686,724

51 Karen D Rollings Berkshire Hathaway HomeServices 
PenFed Realty

50.5 $25,890,712 8 $3,962,500 58.5 $29,853,212

52 Anslie C Stokes Milligan McEnearney Associates, Inc. 17.5 $12,784,800 16.5 $16,520,400 34 $29,305,200

53 Mehrnaz Bazargan Redfin Corp 51 $26,910,450 3 $2,394,000 54 $29,304,450

54 Victor R Llewellyn Long & Foster Real Estate, Inc. 25 $12,365,825 29 $16,800,740 54 $29,166,564

55 Tamara E Kucik Tower Hill Realty 32 $18,609,550 18 $10,423,890 50 $29,033,440

56 Sheena Saydam Keller Williams Capital Properties 23 $10,313,342 36.5 $18,709,898 59.5 $29,023,240

57 Jonathan D Taylor TTR Sotheby's International Realty 8 $16,805,276 4 $12,057,550 12 $28,862,824

58 Maxwell E Rabin TTR Sotheby's International Realty 13 $19,249,776 12 $9,166,880 25 $28,416,656

59 Marjorie S Halem Compass 18 $18,566,900 10.5 $9,722,450 28.5 $28,289,350

60 Michael R Brennan TTR Sotheby's International Realty 22 $16,274,125 10 $11,489,625 32 $27,763,750

61 Christie-Anne Weiss TTR Sotheby's International Realty 10 $22,775,000 3 $4,970,500 13 $27,745,500

62 Roby C Thompson III Long & Foster Real Estate, Inc. 20 $16,951,180 11 $10,594,300 31 $27,545,480

63 Lori Maggin Rory S. Coakley Realty, Inc. 9 $14,199,390 8 $13,104,830 17 $27,304,220

64 Hazel Shakur Redfin Corp 71 $25,899,900 2 $1,235,438 73 $27,135,338

65 Carlos A Garcia Keller Williams Capital Properties 16.5 $13,124,525 21 $13,937,800 37.5 $27,062,324

66 Eva M Davis Compass 12 $9,268,450 21 $17,748,094 33 $27,016,544

67 Bradley J Rozansky Long & Foster Real Estate, Inc. 20 $21,693,334 6 $5,291,500 26 $26,984,834

68 Bryan Kerrigan Redfin Corp 51 $24,812,600 2 $2,140,000 53 $26,952,600

69 Frederick B Roth Washington Fine Properties, LLC 7.5 $11,308,790 9 $15,429,000 16.5 $26,737,790

70 Tina C Cheung EXP Realty, LLC 11 $4,656,100 47.5 $21,708,156 58.5 $26,364,256

71 Lawrence M Lessin Homes By Owner, Inc. 76 $26,351,150 0 $0 76 $26,351,150

TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1 to  Aug. 31, 2019

Disclaimer: Information based on numbers reported to the MLS as of September 5, 2019 for Jan. 1 to Aug. 31, 2019. This data represents closed sales of residen-

tial new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting 

this data. Some teams may report each agent individually.
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RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

106 Mansour F Abu-Rahmeh Compass 6 $4,238,400 22 $17,236,900 28 $21,475,300

107 Laura W Steuart Compass 7 $9,849,000 9 $11,553,500 16 $21,402,500

108 Marjorie R Dick Stuart Keller Williams Capital Properties 14 $15,195,000 7.5 $6,056,500 21.5 $21,251,500

109 Carl G Becker Premier Properties, LLC 11 $10,161,900 10 $11,087,000 21 $21,248,900

110 Joshua D Ross RE/MAX Realty Services 8.5 $9,046,000 12 $12,045,900 20.5 $21,091,900

111 Jennifer T Chow Long & Foster Real Estate, Inc. 14 $17,894,644 4 $3,127,000 18 $21,021,644

112 Todd A Vassar Compass 6 $3,500,963 19 $17,434,648 25 $20,935,612

113 Margot D Wilson Washington Fine Properties, LLC 8 $11,278,750 10 $9,634,000 18 $20,912,750

114 Leslie C Friedson Compass 13 $9,971,050 8.5 $10,923,020 21.5 $20,894,070

115 Thomas F Faison RE/MAX Allegiance 18 $16,739,164 4 $4,102,500 22 $20,841,664

116 James C. Peva Washington Fine Properties, LLC 4.5 $12,907,500 4 $7,914,900 8.5 $20,822,400

117 David R Bediz Keller Williams Capital Properties 18 $11,284,900 11 $9,392,500 29 $20,677,400

118 Andres A Serafini RLAH Real Estate 13.5 $7,535,997 19.5 $12,970,800 33 $20,506,796

119 Daniel F Metcalf Long & Foster Real Estate, Inc. 30.5 $20,170,876 1 $250,000 31.5 $20,420,876

120 Thomas Lindsay Reishman Compass 26.5 $19,144,250 1 $1,050,000 27.5 $20,194,250

121 Rex Thomas Samson Properties 8 $3,628,200 29 $16,539,287 37 $20,167,488

122 Farrah E Fuchs Redfin Corp 45 $18,121,428 5 $2,031,900 50 $20,153,328

123 Marsha M Schuman Washington Fine Properties, LLC 9 $11,037,790 7 $9,090,000 16 $20,127,790

124 Michael J Schaeffer Coldwell Banker Residential Brokerage 12.5 $14,243,065 4 $5,838,450 16.5 $20,081,516

125 John Coleman RLAH Real Estate 9 $5,218,665 26 $14,642,469 35 $19,861,134

126 Mark C Lowham TTR Sotheby's International Realty 1 $5,500,000 2 $14,250,000 3 $19,750,000

127 Ross A Vann Compass 6 $5,755,000 15 $13,866,590 21 $19,621,590

128 Monica Bryant Redfin Corp 43 $18,392,476 3 $1,201,000 46 $19,593,476

129 Anne H Weir Washington Fine Properties, LLC 5.5 $12,786,250 3 $6,780,000 8.5 $19,566,250

130 Kenneth M Abramowitz RE/MAX Town Center 18 $7,140,400 30 $12,284,999 48 $19,425,400

131 Long T Ngo Redfin Corp 0.5 $122,500 39 $19,188,358 39.5 $19,310,858

132 Katri I Hunter Compass 5.5 $3,148,750 21 $16,085,850 26.5 $19,234,600

133 Alecia R Scott Long & Foster Real Estate, Inc. 24 $10,666,938 21.5 $8,418,500 45.5 $19,085,438

134 Ginette R. Winston Winston Real Estate, Inc. 14 $9,524,505 13 $9,553,000 27 $19,077,504

135 Cara Pearlman Compass 22 $11,015,730 11 $8,047,900 33 $19,063,630

136 Justin Kitsch TTR Sotheby's International Realty 12.5 $10,901,000 11 $7,973,000 23.5 $18,874,000

137 Kathleen A King Washington Fine Properties, LLC 8.5 $10,047,360 6 $8,771,000 14.5 $18,818,360

138 John M Barry Jr. Compass 15.5 $9,011,300 13 $9,696,250 28.5 $18,707,550

139 Carmen C Fontecilla Compass 23.5 $11,612,125 13.5 $7,058,650 37 $18,670,776

140 Robert Crawford Washington Fine Properties, LLC 11.5 $9,786,625 4 $8,869,790 15.5 $18,656,416

141 Rheetuparna Pal Mahajan Redfin Corp 0 $0 35 $18,620,996 35 $18,620,996

142 Lynda O O'Dea Long & Foster Real Estate, Inc. 3 $5,228,000 10 $13,370,000 13 $18,598,000

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

89 Sergei A Goumilevski RE/MAX Realty Services 20 $8,349,824 23 $14,655,300 43 $23,005,124

90 Elaine K Koch Long & Foster Real Estate, Inc. 23.5 $14,878,488 11.5 $8,066,000 35 $22,944,488

91 Kara K Sheehan Washington Fine Properties, LLC 9 $16,690,620 4 $6,205,000 13 $22,895,620

92 Corey C Burr TTR Sotheby's International Realty 11 $13,738,500 7 $9,100,000 18 $22,838,500

93 Mandy Kaur Redfin Corp 37 $18,866,500 6 $3,818,900 43 $22,685,400

94 Gary J Rudden RE/MAX REALTY SERVICES 20 $16,349,400 3 $6,315,000 23 $22,664,400

95 Stacy M Allwein Century 21 Redwood Realty 29.5 $10,355,439 34 $12,280,905 63.5 $22,636,344

96 Elysia L Casaday Compass 15.5 $11,379,489 11 $11,135,888 26.5 $22,515,376

97 Amanda M Lasko Redfin Corp 37.5 $19,328,800 6 $3,186,400 43.5 $22,515,200

98 Cheryl R Leahy Long & Foster Real Estate, Inc. 15 $14,265,865 11 $8,054,250 26 $22,320,116

99 Juan Umanzor Jr. Long & Foster Real Estate, Inc. 27 $7,335,050 42.5 $14,656,020 69.5 $21,991,070

100 Tim Barley RE/MAX Allegiance 13 $11,107,750 18 $10,835,020 31 $21,942,770

101 Barbara C Nalls TTR Sotheby's International Realty 12.5 $11,816,900 10 $9,882,500 22.5 $21,699,400

102 Loic C Pritchett TTR Sotheby's International Realty 12.5 $11,449,438 12 $10,213,400 24.5 $21,662,838

103 John L Lesniewski RE/MAX United Real Estate 44.5 $16,567,275 12.5 $5,079,200 57 $21,646,476

104 Eric M Broermann Compass 9 $5,226,363 21 $16,388,300 30 $21,614,664

105 Patricia G Mills RE/MAX Achievers 47.5 $14,663,714 21 $6,913,587 68.5 $21,577,300

TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1 to  Aug. 31, 2019

Disclaimer: Information based on numbers reported to the MLS as of September 5, 2019 for Jan. 1 to Aug. 31, 2019. This data represents closed sales of residen-

tial new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting 

this data. Some teams may report each agent individually.



58 • October 2019 www.realproducersmag.com • 59

WHAT MATTERS MOST TO YOU,
MATTERS MOST TO US.

JKMoving.com | 703-260-3031 LOCAL | LONG DISTANCE | GLOBAL | PACKAGING | STORAGE

Trust your household goods
to the residential mover
of diplomats and
presidents—and
enjoy VIP
service from
door to
door.

Whether you're moving your favorite chair, your 
treasured keepsakes or your family photos, JK
will work with you to get everything packed and 
moved safely. Care and respect for the
community - including our customers -
are at the heart of what we do.

Because what matters most to
you, matters most to us.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

163 Debra P Noone Redfin Corp 44 $16,187,500 2 $904,543 46 $17,092,044

164 Lise Courtney M Howe Keller Williams Capital Properties 19 $10,030,500 13 $7,043,900 32 $17,074,400

165 Todd C Harris Long & Foster Real Estate, Inc. 12 $9,954,500 10 $7,079,000 22 $17,033,500

166 Barbara A Ciment Long & Foster Real Estate, Inc. 23 $8,409,000 18 $8,575,000 41 $16,984,000

167 William T Gossett Washington Fine Properties, LLC 7.5 $10,878,000 5 $5,955,900 12.5 $16,833,900

168 Dominique Rychlik Long & Foster Real Estate, Inc. 11 $10,124,000 6 $6,625,000 17 $16,749,000

169 Gladwin S D'Costa Maryland REO Realty, LLC 75 $16,672,535 0 $0 75 $16,672,535

170 Elizabeth J D'Angio Washington Fine Properties, LLC 5 $9,033,540 5.5 $7,543,581 10.5 $16,577,122

171 Ethan F Drath Washington Fine Properties, LLC 1 $1,345,000 10 $15,159,000 11 $16,504,000

172 Melissa G Bernstein RE/MAX Realty Group 18 $10,169,850 8 $6,327,562 26 $16,497,412

173 Jeremy E Lichtenstein RE/MAX Realty Services 10 $10,773,330 5 $5,610,000 15 $16,383,330

174 Jean M Bourne-Pirovic Long & Foster Real Estate, Inc. 22 $9,819,815 12 $6,504,500 34 $16,324,315

175 Ioannis Konstantopoulos Compass 12 $5,875,397 14 $10,307,298 26 $16,182,695

176 Mark D McFadden Compass 4 $5,040,000 7 $11,113,600 11 $16,153,600

177 Marilyn G Charity Washington Fine Properties, LLC 6.5 $14,940,000 2 $1,074,000 8.5 $16,014,000

178 Kathy Xu RE/MAX Realty Group 16 $8,854,000 13 $7,100,350 29 $15,954,350

179 Anthony Mason Keller Williams Preferred Properties 23.5 $9,045,260 20 $6,903,870 43.5 $15,949,130

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

143 Casey C Aboulafia Compass 7.5 $6,069,950 16 $12,386,900 23.5 $18,456,850

144 Molly O Branson RLAH Real Estate 20.5 $14,183,950 9 $4,265,000 29.5 $18,448,950

145 John J Lavery Mid-Atlantic Builders Realty, Inc 2 $997,181 32 $17,442,816 34 $18,439,996

146 Eric Steinhoff EXP Realty, LLC 27 $12,092,350 12 $6,346,218 39 $18,438,568

147 Joseph C Mascio Redfin Corp 34 $17,722,900 1 $606,000 35 $18,328,900

148 Keith James Keller Williams Capital Properties 7.5 $2,501,738 43 $15,783,875 50.5 $18,285,612

149 Seth S Turner Compass 11.5 $7,285,250 17.5 $10,989,405 29 $18,274,656

150 Carolyn N Sappenfield RE/MAX Realty Services 12 $11,070,500 10 $7,160,500 22 $18,231,000

151 Koki Waribo Adasi Compass 18 $11,228,250 8 $6,949,899 26 $18,178,148

152 Marin Hagen Coldwell Banker Residential Broker-
age

6 $8,245,500 8 $9,801,000 14 $18,046,500

153 Nicholas P Chaconas Redfin Corp 30 $13,261,300 6 $4,705,500 36 $17,966,800

154 Corey J Lancaster EXIT Right Realty 27 $8,287,940 27 $9,670,700 54 $17,958,640

155 Kelly W Williams TTR Sotheby's International Realty 12 $11,884,438 5 $6,065,000 17 $17,949,438

156 Jason E Townsend Keller Williams Capital Properties 14 $9,051,635 14.5 $8,852,275 28.5 $17,903,910

157 Michael J Matese Compass 11 $14,003,000 4 $3,864,000 15 $17,867,000

158 Elizabeth M Burrow Keller Williams Realty Centre 23 $11,522,925 12 $6,244,322 35 $17,767,248

159 Robert Hryniewicki Washington Fine Properties, LLC 6 $11,390,750 5 $6,309,000 11 $17,699,750

160 Ronald S Sitrin Long & Foster Real Estate, Inc. 18 $13,769,800 3.5 $3,700,500 21.5 $17,470,300

161 Daniel B Register IV Northrop Realty, A Long & Foster 
Company

62 $15,881,018 3 $1,544,900 65 $17,425,918

162 Adewemimo D Collins Redfin Corp 50 $17,325,580 0 $0 50 $17,325,580

TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1 to  Aug. 31, 2019

Disclaimer: Information based on numbers reported to the MLS as of September 5, 2019 for Jan. 1 to Aug. 31, 2019. This data represents closed sales of residen-

tial new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting 

this data. Some teams may report each agent individually.
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2233 Wisconsin Ave NW Ste 232
Washington, DC 20007-4153

NMLS #206900

Chanin Wisler
Mortgage Loan Officer

INVESTOR LOANS • FHA/VA
JUMBO • DOCTOR LOANS
SELF-EMPLOYED LOANS

CREATIVE SOLUTIONS

"Chanin was recommended to me by a friend. She took 
the time to answer every question I had with expertise 
and patience. Chanin was always available whenever I 

needed her or had another question.
It was literally a perfect and seamless experience." 

~Rebecca

301-526-0020 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info

Call me for a
CUSTOMIZED

QUOTE
for your personal

situation!

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

217 Kevin Gray Compass 12.5 $9,289,450 9 $5,650,400 21.5 $14,939,850

218 Anne-Marie R Finnell TTR Sotheby's International Realty 12.5 $8,726,500 5.5 $6,196,276 18 $14,922,776

219 Vincent E Hurteau Continental Properties, Ltd. 12 $5,895,900 12 $8,883,000 24 $14,778,900

220 Jennifer Felix Urban Pace, a Long & Foster Company 10 $13,223,450 0.5 $1,512,500 10.5 $14,735,950

221 Richard A Fox RE/MAX Realty Centre, Inc. 11 $4,421,423 21.5 $10,240,450 32.5 $14,661,872

222 Katie R Nicholson RE/MAX Plus 21.5 $9,899,550 11.5 $4,731,399 33 $14,630,949

223 Christopher R Sanders Compass 4 $2,529,000 14 $12,080,579 18 $14,609,579

224 Nicholas W Poliansky Keller Williams Preferred Properties 32 $10,096,200 14 $4,479,600 46 $14,575,800

225 Richard Michael Morrison Redfin Corp 0 $0 24 $14,485,000 24 $14,485,000

226 Andrew J Hopley Keller Williams Realty Centre 13.5 $5,792,400 18 $8,632,400 31.5 $14,424,800

227 James A Grant Keller Williams Capital Properties 3 $2,822,500 14 $11,570,000 17 $14,392,500

228 Elizabeth A Hughes Compass 8.5 $8,829,000 7 $5,514,600 15.5 $14,343,600

229 Brandon Hoffman Redfin Corp 32.5 $14,292,470 0 $0 32.5 $14,292,470

230 Mynor R Herrera Keller Williams Capital Properties 27.5 $11,842,035 6 $2,446,814 33.5 $14,288,849

231 Michael E Shapiro Compass 10 $6,857,200 9 $7,354,000 19 $14,211,200

232 Wendy Slaughter Elevate Real Estate Brokerage 15 $7,000,110 16 $7,158,394 31 $14,158,504

233 Kornelia Stuphan Long & Foster Real Estate, Inc. 7 $8,759,140 4.5 $5,390,000 11.5 $14,149,140

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

180 Linda Pettie Coldwell Banker Residential Brokerage 5 $5,497,000 7 $10,434,450 12 $15,931,450

181 Aret Koseian Compass 6 $2,990,500 25 $12,940,800 31 $15,931,300

182 Kenneth C Germer Compass 14 $10,353,611 8.5 $5,551,900 22.5 $15,905,511

183 Kerry E Fortune Washington Fine Properties, LLC 7.5 $7,378,859 5.5 $8,456,750 13 $15,835,609

184 Claudia B Donovan Compass 7.5 $8,534,745 6.5 $7,245,000 14 $15,779,745

185 James E Brown Turning Point Real Estate 13 $6,775,550 15 $8,981,000 28 $15,756,550

186 JT Powell Coldwell Banker Residential Brokerage 42 $13,818,105 3 $1,934,900 45 $15,753,005

187 Justin Thomas Difranco TTR Sotheby's International Realty 6.5 $12,901,950 2 $2,822,500 8.5 $15,724,450

188 Susan G Maguire Washington Fine Properties, LLC 5.5 $9,615,000 5 $6,074,740 10.5 $15,689,740

189 John T Pruski Jack Realty Group 5 $7,727,000 6 $7,950,500 11 $15,677,500

190 Elizabeth M Brent GO BRENT, INC. 23 $15,672,250 0 $0 23 $15,672,250

191 David A Ehrenberg Redfin Corp 2 $524,500 29 $15,127,910 31 $15,652,410

192 Andrea S Alderdice Long & Foster Real Estate, Inc. 12 $9,842,150 9 $5,801,500 21 $15,643,650

193 Mitchell J Toland Jr. Redfin Corp 25 $9,329,100 19 $6,307,845 44 $15,636,945

194 J P Montalvan Compass 11.5 $6,063,100 15.5 $9,572,400 27 $15,635,500

195 Yvonne T Lee II RE/MAX Allegiance 19 $8,280,247 21.5 $7,281,340 40.5 $15,561,587

196 Edward Slavis S&G Realty 14 $10,194,998 10 $5,340,415 24 $15,535,413

197 John P. R. Lee RE/MAX Success 14.5 $10,723,389 7 $4,807,020 21.5 $15,530,409

198 Toni A Ghazi Compass 5 $1,925,500 15.5 $13,552,400 20.5 $15,477,900

199 Craig O Smith Redfin Corp 36 $14,473,499 1 $955,000 37 $15,428,499

200 Cynthia L Howar Washington Fine Properties, LLC 6.5 $13,562,500 1 $1,825,000 7.5 $15,387,500

201 Kenneth A Grant RE/MAX Plus 7 $3,447,900 39 $11,931,550 46 $15,379,450

202 Heidi E Hatfield Washington Fine Properties, LLC 2.5 $3,600,000 3 $11,775,000 5.5 $15,375,000

203 Margaret M Ferris Compass 5 $6,742,500 13 $8,601,180 18 $15,343,680

204 Renee M Peres Compass 12.5 $7,785,500 10 $7,517,900 22.5 $15,303,400

205 Cheryl A Kurss Compass 8 $7,417,000 6.5 $7,859,350 14.5 $15,276,350

206 Xuri Wang Hometown Elite Realty LLC 6 $4,036,900 12 $11,214,750 18 $15,251,650

207 Annabel D Burch- Murton Compass 9 $7,899,650 6 $7,345,000 15 $15,244,650

208 Michael Gailey Compass 6.5 $3,697,500 14 $11,545,300 20.5 $15,242,800

209 James E Gregory Washington Fine Properties, LLC 4.5 $3,360,450 15 $11,875,350 19.5 $15,235,800

210 Faith M Rosselle Rosselle Realty Services 49 $14,545,653 2 $659,850 51 $15,205,503

211 Nadia B Nejaime Compass 7 $6,560,100 9 $8,626,240 16 $15,186,340

212 Brittany Allison Compass 11 $7,388,800 10 $7,762,615 21 $15,151,415

213 Rebecca J Love Redfin Corp 1 $418,000 18 $14,595,775 19 $15,013,775

214 Susan B Leavitt Compass 7.5 $7,828,514 8 $7,163,400 15.5 $14,991,914

215 Annette H Sante Redfin Corp 31 $12,922,900 5 $2,052,800 36 $14,975,700

216 Andrew Essreg RLAH Real Estate 10 $5,732,000 13 $9,208,182 23 $14,940,182

TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1 to  Aug. 31, 2019

Disclaimer: Information based on numbers reported to the MLS as of September 5, 2019 for Jan. 1 to Aug. 31, 2019. This data represents closed sales of residen-

tial new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting 

this data. Some teams may report each agent individually.
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ClientCare@ProTec-Inspections.com
www.ProTec-Inspections.com

(301) 972-8531

           RADON TESTING •  MOLD SAMPLING •  INFRARED SCANS •  POOL INSPECTIONS •  TERMITE IN
SPECTIO

NS •  SEWER SCOPES & MORE!

EXPERIENCE
Over 30,000 inspections 
performed since 1986–we have 
seen it all! ProTec stands above 
the rest with the best team of 
inspectors in the industry!

TIME SAVING
Saving Realtors® countless hours 
each transaction with our one-stop 
shop and full-time support staff!

INTEGRITY
Although no home 
inspection company 
can provide a 
complete list of 
house defects, we 
do expect to find all 
visible problems in 
excess of $500 and 
stake our reputation 
on it with our 
ProTec Promise!

SOLUTIONS
With access to thousands 
of local contractors, 
Porch Home Assistant 
has helped millions of 
homeowners ease the 
pain of moving. Free to 
your client forever with 
every ProTec Inspection!

RESIDENTIAL & COMMERCIAL INSPECTIONS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

234 Robert Jenets Stuart & Maury, Inc. 14 $12,888,500 1 $1,240,000 15 $14,128,500

235 Steve C Agostino Compass 10 $10,362,000 3 $3,745,000 13 $14,107,000

236 Marc A Dosik Help-U-Sell Federal City Realty, LLC 30.5 $11,999,366 3 $2,050,000 33.5 $14,049,366

237 Amy E Wease RLAH Real Estate 11 $6,557,930 13 $7,486,285 24 $14,044,215

238 Natalie Erin Perez Donna Kerr Group 24.5 $13,064,311 1 $975,000 25.5 $14,039,311

239 Jeffrey S Ganz Century 21 Redwood Realty 14.5 $5,656,275 18 $8,380,975 32.5 $14,037,250

240 Kimberly A Casey Washington Fine Properties ,LLC 9 $11,927,000 2.5 $2,108,000 11.5 $14,035,000

241 Thomas S Buerger Compass 11 $6,375,000 14 $7,656,200 25 $14,031,200

242 Amalia B Morales Garicoits RLAH Real Estate 4 $2,332,500 15 $11,611,900 19 $13,944,400

243 Maribelle S Dizon Redfin Corp 7 $2,300,400 23 $11,628,600 30 $13,929,000

244 Ira M Hersh Long & Foster Real Estate, Inc. 5 $3,530,500 6 $10,339,900 11 $13,870,400

245 Traudel Lange Compass 7 $9,212,000 2 $4,642,500 9 $13,854,500

246 Zhihao H Wang UnionPlus Realty, Inc. 7 $4,868,900 12.5 $8,982,890 19.5 $13,851,790

247 Matthew L Modesitt Redfin Corp 4 $1,938,900 20 $11,848,800 24 $13,787,700

248 Nancy L Mannino Long & Foster Real Estate, Inc. 9.5 $9,325,500 5 $4,443,900 14.5 $13,769,400

249 Stuart N Naranch Redfin Corp 0 $0 26 $13,651,431 26 $13,651,431

250 Brian Smith Compass 6 $7,164,995 7 $6,464,887 13 $13,629,882

TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1 to  Aug. 31, 2019

Disclaimer: Information based on numbers reported to the MLS as of September 5, 2019 for Jan. 1 to Aug. 31, 2019. This data represents closed sales of residen-

tial new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting 

this data. Some teams may report each agent individually.



“
At RGS, we believe that for every real estate transaction a well-organized, swift and 
secure closing is critical. We stand behind our company’s professionalism and 
consistently deliver positive and compliant real estate settlement experiences. Our 
company prides itself on its ability meet the needs of its clients with impeccable 
service and industry expertise, as well as the lasting relationships it has built with 
thousands of local real estate agents. 

We’ve Got You Covered anywhere in the DC Metro area.  To find an office near you, visit www.RGSTitle.com

“

We’re more than just a title company,  
  WE’RE YOUR TITLE PARTNER.


