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Jennifer.Wittman@HomeBridge.com
(702) 497-8298

NMLS #644336
2580 St. Rose Parkway Suite 300 Henderson, Nevada 89074

www.homebridge.com/JenniferWittman

Thinking of
refinancing?
Let Jennifer help you figure out if
it’s the right move for you.

Call today for your
consultation.

Valley West Mortgage is a wholly owned subsidiary of Valley West Corporation NMLS #65506 9580 W. Sahara Ave. Suite #200, Las Vegas, Nevada 89117 
(702) 696-9900 Loans are subject to underwriter approval. Not all applicants will qualify. All right are reserved®

PREMIER MORTGAGE BANKER
I N T R O D U C I N G  Y O U R

I N  L A S  V E G A S

N O  O B S T A C L E  M O R T G A G E S

(702) 696-9900
9580 W. Sahara #200
Las Vegas, NV 89117

www.valleywestmortgage.com

We O�er FHA, VA & Conventional Loans including Renovation Loans for purchases and re�nancing. 
Call us today and put our mortgage expertise to work so you get the best value, service and loan products available.

Looking for 5 star professional,
full service property management?

Marti has over 10 years experience;
call her today so she can help you.

MARTI LADD | Property Manager
Windermere Prestige Properties 
1401 N. Green Valley Parkway, Ste 200
Henderson, NV 89074
702-432-4600 O�ce
702-301-8020 Cell
martimatthewslv@hotmail.com

$300 referral fee paid to agent

Clients are referred back to
Agent when they want to sell
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When it comes to home loans, information
and education make the difference.

With over 15 years of experience,
Clay Schmeisser will offer you

clear explanations, patience,
and expert advice.

Spending the day helping all his clients with that is what Clay loves to do.
Clay is also very passionate about helping our veterans, active duty military members and 
first responders get into new homes!!! Clay is one of three certified military mortgage boot 
camp instructors for the state of Nevada, which means he gets to help educate the public and 
his real estate partners by disproving a lot of the myths that are floating around out there 
about VA loans.
With Clay’s extensive knowledge of Fannie Mae, Freddie Mac, FHA, Jumbo and VA guidelines, 
he usually knows what underwriters are going to request before we even submit an 
application to them! Because of this understanding of what is needed at the beginning of the 
mortgage process, Clay’s clients can feel confident they will be getting a top-tier home loan 
experience.
Clay fully understands that the industry has changed and continues to change daily, monthly 
and on an annual basis. As a seasoned mortgage professional, Clay works diligently to stay 
informed and educated of frequent industry changes so that he can better serve his clients 
and real estate partners!
Knowledge. Experience. Customer service. Clay uses these skills to guide his clients through 
what might, for many of them, be the largest purchase of their life. In trying to make the 
transaction as stress-free as possible, Clay wants his clients to actually enjoy purchasing a 
new home or refinancing their current home loan.

CLAY SCHMEISSER
Branch Manager
NMLS# 404275
Las Vegas, NV
Office  702.685.2225
Cell 702.777.2666
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the au-
thor(s). The paid advertisements contained within the Las Vegas Real Producer magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither 
N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at eliza.piotrowski@realproducersmag.com

08
Publisher’s 

Note

10
High Roller 

Ken 
Lowman

16
REALTOR® 
on the Rise 
Josh Burns

18
Realtors 
Giving 

Back and 
Getting 
Healthy

20
Ace of the 

Month 
Christine 

McNaught

14
Premier 
Partner 

Ryan 
Erekson

C O N T E N TS
TABLE OF M E E T  T H E
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Red Rock Home Inspections truly cares 
about  ensuring you make a  wise purchase.

Father & Son - Family owned - Veteran owned  |  Military/Veteran, First Responder & Teacher discount

Proud Member of VAREP Las Vegas Chapter  |  Home Pre-Listing Inspections

General Home Inspections  |  New Construction Inspections  |  11th Month Warranty inspections

Fully Licensed & Insured  |  100% Satisfaction Guarantee

A 90-Day Warranty, Sewer GARD, Recall Chek, & Build Fax included with every inspection

702-902-9749
r rhi lv.com 

r ick@rrhi lv.com
����

THE BIGGEST INVESTMENT
Y O U ’ R E  A B O U T  T O  U N D E R T A K E

O F  Y O U R  L I F E .

Weekend, holiday,
& next-day

appointments
available

WAYS A COMPANY 
CAN SPEND  $3 MILLION:

TO LEARN MORE, VISIT N2GIVES.COM

N2 Publishing – the company behind every Real Producers magazine – believes in 
a future where everyone is free. This year, we donated 2% of our revenue, or $3 
million, to support nonprofits that rescue and rehabilitate victims of sex slavery 
and forced labor. And it was only possible because of the support of our industry 
partners and engaged readers. Because of you.

UPGRADE THE
OFFICE WITH 
FANCY FURNITURE  
AND GADGETS

GIVE THE 
C-SUITE A
NICE RAISE

BUY A 
PRIVATE JET

ENABLE THE RESCUE 
OF THOUSANDS OF 

HUMAN TRAFFICIING 
VICTIMS WORLDWIDE

Melony Peters 
Publishing Assistant

Joe Piotrowski 
Area Director

Eliza Piotrowski
Publisher

David Filipi
Wild Dog Digital 

Contributing Photographer

Ben Mannasmith
Neon Sun Photography 

Contributing Photographer

Elizabeth McCabe  
Contributing Writer
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Note
By Eliza Piotrowski

We are delighted to bring you your 
first issue of Las Vegas REAL Produc-
ers. It is our mission to inform and 
inspire Realtors and agents all over 
Clark County. Inside this publication 
you will find both a social side and a 
business side. We will highlight top 
producing real estate professionals 
and give you an inside look at their 
life as well as their business. Each 
issue you receive will be unique to the 
Vegas real estate market and we aim 
to reflect who you are as a community 
of real estate professionals. 

A typical publication may include: 
social event information specific to 
the Vegas and Henderson real estate 
community; upcoming developments; 
business information; personal sto-
ries; and articles specifically tailored 
to the Vegas market. We encourage 
you to contribute! If you know a top 
producer or a rising star in the in-
dustry, please nominate them. If you 
have some tips to share with other 
industry professionals, send us your 
story. Our goal is for this publication 
to showcase what you are most inter-
ested in, so please write us and stay 
in touch. Story ideas and nominations 
can be sent to me at eliza.piotrowski@
realproducersmag.com

This publication is being provided 
FREE OF CHARGE to you as a top 
producer in real estate. The cost 
of producing, printing, and mailing 
each newsletter is covered by the 
advertising partners that you see in 
each issue. We do our best to screen 
our advertisers to ensure that they 
can provide the types of services 
that you may need or want as a real 
estate professional. If you currently 
utilize a business that does excellent 
work, please let us know as they may 
want to reach out to your associates 
as well. Also, if you own or run a 
business and would like information 
on reaching top real estate profes-
sionals each month, contact me for 
advertising information.

Along with the magazine, Las Vegas 
REAL Producers will host fun and 
free social events to bring the real 
estate community together - free din-
ners at top restaurants, private events 
at luxury estates, business reviews, 
golf tournaments and more. We will 
communicate these various events 
through social media, the newsletter 
and emails. If you wish to be included 
on our email list, please contact me at 
eliza.piotrowski@realproducersmag.
com. It is our goal that the events cre-

ate a culture of relationship building 
on a more intimate level, rather than 
“hard selling.”

If my name seems familiar, I’ve 
worked alongside my husband, Joe 
Piotrowski, local publisher for afflu-
ent communities like The Ridges and 
Red Rock Country Club, for the last 
eight years. For over twenty years I 
served with the Air Force, but now I 
am excited to be working with all of 
the top real estate agents, brokers, 
and affiliates in Vegas!

I’d like to personally thank all of our 
business sponsors who partnered 
with us to make the magazine free to 
all top producers as well as the many 
real estate professionals who contrib-
uted to the first issue. Just know that 
Las Vegas REAL Producers would not 
exist without you! I look forward to 
hearing from you and meeting each of 
you at our upcoming events.

Warm Regards,

Eliza Piotrowski
Publisher
(702)419-5329

Publisher’s
This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

ELECTRICAL SERVICES:

Fowler Electric LTD

(702) 778-4346

FLOORING:

TLC Flooring Boutique

(702) 248-7777

HOME INSPECTION:

Red Rock Home Inspections LLC

Rick Watkins

(702) 902-9749

LENDER:

Evergreen Home Loans

Scott Gillespie

(702) 494-8448

MORTGAGE:

Fairway Independent Mortgage Inc.

Clay Schmeisser

(702) 685-2225

Guild Mortgage Co.

Ryan Erekson

(702) 528-6235

Homebridge Financial

Jennifer Wittman

(702) 497-8298

Millenium Mortgage Group

Ken Sarna

(702) 813-3919
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Valley West Mortgage

Vatche Saatdjian

(702) 696-9900

PHOTOGRAPHY:

Neon Sun Photography

(702) 335-5335

Wild Dog Digital

(702) 826-8708

PROPERTY MANAGEMENT:

Windermere Prestige Properties

Marti Ladd

(702) 301-8020
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Engineering A Successful Career!

KenLowman
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Purchasing Refinance FHA loan VA loan

Debt consolidation refinance Investor loans Multi-Family

KEN SARNA
Millennium Mortgage Group, LLC
Company NMLS#1786240 
www.MMTGGROUP.com

We use customer service and common sense to help you obtain the
best loan possible based on your unique
circumstance and goals.

CALL TODAY TO SEE WHAT OPTIONS ARE
AVAILABLE TO YOU. 702-765-0868

2520 Saint Rose Parkway Suite 305 | Henderson, NV 89074
ken.sarna@mmtggroup.com | Fax:  702-946-1413

With over $1 billion in real estate sold, Ken Low-
man has established a legacy in the competitive 
industry of real estate. He says, “I’ve been a REAL-
TOR® for 29 years. It’s been a good run,” which is a 
bit of an understatement.

Ken, who was recognized as #1 agent 
in the world for the ERA franchise 
in ’93 was also recognized as one of 
their Top 10 agents in 1993, 1994, 
and 1995. In 1999, he opened Luxury 
Homes of Las Vegas. Last year, he did 
over 85 million dollars in transactions 
and is ranked in the Top 10 for Las 
Vegas. Not to mention being named as 
“One of the Most Dependable Luxury 
Real Estate Professionals of the 
West” by Goldline Research.

From Engineering To Real Estate

Interestingly, Ken’s original path 
wasn’t to become a real estate agent. 
He says, “I earned my college degree 
in industrial engineering, working as 
an industrial engineer for one year.” 
But his heart was calling him to some-
thing more.

“I’ve always been fascinated by real 
estate and wanted to work for myself. 
I got into the industry and never 
looked back,” says Ken.

Surprisingly, his engineering  
degree was foundational for his 
future in real estate. “You learn a 
lot of things getting into engineering 
that are very helpful, including 
solving problems, having systems, 
and communicating with people. All 
of these things were helpful in having 
a real estate business.”

Real Estate Is A Rewarding Endeavor

For this top producer, real estate 
is rewarding as it gets. “I like the 
satisfaction of closing a transaction 
and the happiness that results for the 
clients. I also like the negotiations 
and the challenge of pricing a listing 
right so it will sell in a reasonable 
period of time.”

Ken sets himself apart from oth-
ers due to his personal service and 
proven results. “I have motivation and 

persistence, doing whatever it takes 
to get the job done no matter what.”

Ken was the trusted agent who recently 
sold a home that two other brokers had 
tried to sell and were not successful. He 
comments, “It was especially rewarding 
because it sold for more than what the 
other brokers had it listed for.” Using 
his knowledge of the market, he was 
able to “tap into the niche of buyers for 
the particular product.”

Work Hard. Play Hard.

When Ken isn’t selling luxury homes, 
you might find him helicopter skiing. 
He explains, “Instead of a ski lift, a 
helicopter takes us to the top of a 
mountain and we ski down the slope.” 
An expert skier, Ken finds serenity 
and loves the breathtaking views atop 
a mountain.

“I recently started taking up moun-
tain biking,” he adds. “I bike on the 
best trails in Las Vegas, west of the 
Ridges, where I live.”

This trusted agent also likes to jet  
off to exotic places as his schedule 
permits. Fiji happens to be one of 
those destinations.

When he can’t get away, Ken loves to 
work out at his neighborhood gym. 
“Working out keeps you mentally and 
physically in shape,” he says. “It’s 
great stress relief too.”

He enjoys making a difference for 
others and likes giving back to his 
fraternity at Oregon State University. 
“Education is so important,” says Ken. 
“A lot of times people overlook giving 
to educational institutions.”

In conclusion, Ken can’t imagine 
doing anything other than real estate. 
He says, “It is a pleasure to go to work 
every day instead of a chore. I really 
love what I do.

Establishing 
A Legacy 
Through 
Real Estate

Written by Elizabeth McCabe

Photography Neon Sun Photography

high roller
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Mortgage is his business,  
& business is good!

Written by Elizabeth McCabe

Photography by Neon Sun Photography

“My business is mortgages, but it goes 
much deeper than that,” says Loan Of-
ficer Ryan Erekson at Guild Mortgage. 
“I work crazy hard to be the teammate 
and advisor anyone needing financing 
for real estate deserves, from a young 
couple buying their first home, to sea-
soned real estate investors.”

Originally from Vegas, Ryan’s family 
is the “number one reason” for what 
he does. He says, “I was raised by 
amazing parents who taught me to 
care for and always serve other peo-
ple. They did everything they possibly 
could to help me become a guy who 
would make a difference in the world 
and be great at whatever I did.” This 
was instrumental in shaping Ryan to 
whom he is today.

“I’m just a young guy, hungry for 
life, trying to impact the life of every 
single person I meet in a way that 
improves them or their lives in some 
way. I can’t help but care about the 
people I meet (I got that from my fa-
ther),” says Ryan. “My two biggest life 
goals are to have an impact on every 
single person I meet, and to take life 
for all it’s got.”

Prior to finding his niche in the 
mortgage industry, Ryan started out 
wanting to go to school for biotech 
engineering, but always had a fascina-
tion with business and how business-
es affect the world we live in. He ex-
plains, “The mechanics of a business 
have always interested me. And real 
estate has always been an industry 

that interested me, so I decided at 
least a portion of what I would spend 
my life focused on building would be 
related to real estate.”

When it comes to mortgages, Ryan 
has an amazing team whom he credits 
as the reason he is able to provide the 
next level of service we provide to 
our clients and partners. Ryan says, 
“It’s made up of me, my team manager 
Amanda and loan officers and support 
staff. We know that what we’re build-
ing, the group and culture we have are 
rare and the result of a lot of effort and 
focus paired with careful intentional 
planning, growth and execution.”

He and his team treat every single 
thing they do like they’re “holding 
a family’s keys in one hand and the 
agents’ commission check in the oth-
er.” Ryan doesn’t take his role lightly. 
He says, “That’s both a huge respon-
sibility and gift to have that opportu-
nity. We impact lives in a major way 
with every loan we do.”

Advice For Agents

Looking for advice? Ryan has some 
words of wisdom for agents. He says, 
“Make your lender a business partner, 
not just someone you refer business to. 
They impact your business and every 
transaction more than anyone else. 
The relationship should be treated like 
a business partnership, because both 
the agent’s and lender’s success are 
dependent upon each other in order 
to thrive. Make them a part of your 

business planning, let them know how you run your 
business, your goals and objectives, have conversa-
tions regularly about business, not just about clients, 
and offer and ask for tips and advice.”

This is no substitute for experience. Lenders have 
worked on hundreds of transactions and can be a 
walking reservoir of knowledge. When it comes to 
deterrents to success, Ryan considers distraction 
and discouragement to be detrimental. “Those are 
by far failure’s two most dangerous tools against 
success,” he says.

For more information and advice, Ryan encourages 
real estate agents to just ask. Ryan can be reached 
at rerekson@guildmortgage.com or 702-528-6235.

RYAN EREKSON
premier partnerMEET

LOAN OFFICER AT GUILD MORTGAGE
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Making An Impact
Burns

Josh
Q & A WITH

Photography by Wild Dog Digital

REALTOR® on the rise

Your Name and Cell Phone:  Joshua Burns 702-466-3278  
Your Company:  Resolution Realty - Burns Moretti Group
Your Business Partner: Jonathan Moretti
Broker: Mark Wildes

When did you get you your license?  The Winter of 2016.
 
Why did you become a real estate agent?                    

A Vegas native, I love this city and love working with people in 
sales. This created a solid foundation for Real Estate. My dad is 
an Estate Planning Attorney so Probate, Wills, and Trusts have 
a natural need for real estate. Returned from Afghanistan and 
immediately started my studies.
 
What was your total volume last year?  Around 12 Mil.
 
What did you do before you became a real estate agent?  

Deployed to Afghanistan in 2016. Earned my Bachelor’s in Ac-
counting from UNLV.
 
What Significant awards have you achieved?                       

Many Military awards; recognized as a top 250 Agent in Las 
Vegas in 2018.
 

What is your favorite part of being a real estate agent?  

Having a direct impact on the US Economy. Plus working with 
my best friend as my business partner. 

Define success.                 

It’s about individual happiness and working every day to achieve 
it. My success comes from living a comfortable life while doing 
things in an ethical manner that allows me to sleep at night.
                       
What does your typical day look like?                       

It varies. I start most by throwing a tennis ball for my dogs, check 
emails, show houses, go on a listing appointment, schedule the 
following week, then start to make dinner. Every day ends with 
me throwing the ball for my dogs.
                       
What makes you different?                       

My partner Jon and I make sure to go above and beyond, every step 
of the way, to earn our compensation and the trust of our clients. 
                       
What keeps you engaged and excited to continue doing what you are 

doing?  I love that each day is different. One day I’m showing 2 
million dollar homes, the next I’m helping a friend with a rental. 
I enjoy that I get to have a direct impact on the living conditions 
and environment of so many people. 
                       
Tell us about your family.                       

My parents still live here. My dad lives in a wing of my new home 
– I like to keep him close by, he cooks really well! My girlfriend 
and I recently bought this house, and joined our two homes. To-
gether we have three dogs.  
                       
What are your hobbies and interests outside the business?                       
I love woodworking projects. I have a shop in my garage and build 
lots of cool stuff. Right now I’m working on building all the furni-
ture for our new house.
                                                                       
Are there any organizations or charities that you support?                       
I work with Community Lifters. We are a like-minded group that 
gives a hand up, not a handout. Focusing primarily on food-relat-
ed organizations and children in need. We do a lot with the Las 
Vegas Rescue Mission and Three Square.
                       
What are your long-term goals?                       

To consistently be in the top 100 Agents of Las Vegas.
                       
What is your favorite quote?                       

“I’d rather die while I’m living, than live when I’m dead.”  
- Jimmy Buffett
                       
How do you manage work/life balance?                       

My work is my life, and my life is my work, but I always make 
sure to make time for friends and family!   
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CARPET • TILE / STONE • LAMINATE • AREA RUGS
Biggest selection of name brand luxury vinyl planks

Visit our showrooms at our two locations to pick out your new flooring today!
HACIENDA LOCATION

4505 W. Hacienda, Ste A • Las Vegas, NV 89118
(702) 248-7777

Showroom
Mon-Fri 8am-6pm • Sat 8am-5:30pm

BLUE DIAMOND LOCATION

7955 Blue Diamond Rd, Ste 101 • Las Vegas, NV 89178
(702) 248-7777

Showroom
Mon-Sat 10am-5pm • Sun By appointment only

www.tlcflooringlv.com Licensed, bonded, insured #80490, #80491

When it comes to flooring styles
and selections, we have it all.

We are ready to install tomorrow!

REALTORS GIVING BACK 
& GETTING HEALTHY
BizFit Fremont Street Experience
Hosted by Platinum Real Estate Professionals - The Richardson Group

BizFit is designed to build new relationships with Las Vegas local professionals who believe 
in fitness, family, finances, and FUN! Last months event was held at Stage 3 of the Fremont 
Street Experience.  All donations and proceeds from the event benefited American Dream U, 
a national Veteran non-profit based here in Las Vegas.
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YOUR NAME 

Christine McNaught, 702.241.7990

YOUR COMPANY 

Simply Vegas

BROKER:

John Gafford

HOW MANY YEARS HAVE YOU 

BEEN A REAL ESTATE AGENT? 

WHAT YEAR DID YOU START?

I got licensed in 1994, so it’s been 
about 25 years.

WHAT WAS YOUR TOTAL VOL-

UME LAST YEAR?

Let’s just say I’ve been Top 20 in the 
State of Nevada through Zillow, Real-
tor.com and Real Trends.

WHAT AWARDS HAVE YOU ACHIEVED?

2018 Vegas Magazine- Power Player of Real Es-
tate, 2018 MyVegas Magazine- Top 100 Women 
of the Year, 2017 REAL Trends- America’s Best 
Real Estate Agents, 2017 Zillow and Trulia- Top 
20 Agents in the State of Nevada.

YOU COULD HAVE DONE ANYTHING, WHY 

REAL ESTATE? TELL US ABOUT THAT.

I fell into it really. I was going to school at night and 
waiting to get into law shool – Got into real estate 
by working with a top luxury agent in Scottsdale 
Arizona, and never stopped from there. I’ve enjoyed 
it ever since!

WHAT WAS YOUR BIGGEST  

CHALLENGE? TELL US ABOUT A  

CHALLENGE YOU OVERCAME.

When the market plummeted in 2008, I had just 
joined Windermere Real Estate, and found I had to 

recreate myself. I learned short sales 
and did that for 5-6 years.  I enjoyed 
it because I felt like I helped people 
during a really difficult time.

WHAT MAKES YOU DIFFERENT?

I still consider myself very successful 
but have learned to balance life with 
my 2 children, husband, and friends.  

TELL US ABOUT YOUR FAMILY, 

INCLUDING NAMES, INTERESTS. 

I’m a Las Vegas native, my husband 
Patrick and I met at 18 and we mar-
ried at 25.  We have two boys- Kai is 
a Junior at Bishop Gormon High, and 
a member of the lacrosse team. Our 
oldest Jace, is 20 years old and start-
ing his sophomore year at University 
Nevada Reno. He’s studying Inter-

I LOVE REAL ESTATE – 
IT’S WHAT I DO BEST!

Q & A WITH A VEGAS ORIGINAL

CHRISTINE
MCNAUGHT

Photography by Wild Dog Digital

ace of the month



22 • July 2019 www.realproducersmag.com • 23

national Business with an emphasis 
in Japanese. Then there’s our furry 
son, Banks, our five year old German 
Shorthair Pointer.

WHAT ARE YOUR HOBBIES 

AND INTERESTS OUTSIDE  

THE BUSINESS?

I make time for the things I enjoy and 
which help me relax, like tennis, hik-
ing, kundalini, traveling, golf, and yoga. 

ARE THERE ANY ORGANIZA-

TIONS OR CHARITIES THAT 

YOU SUPPORT?

I try to stay involved with as many as 
I can. Here are just a few- Camp Fire-
fly: Candlelighters Childhood Cancer 
Foundation of NV, St. Jude’s Ranch 
and Three Square Food Bank.

EVEN AFTER YEARS IN THIS 

INDUSTRY HOW DO YOU FEEL 

YOU CAN STILL IMPROVE IN 

YOUR BUSINESS THE MOST?

There’s always room for improvement 
by keeping up with the changes – tech 
and social media and video messaging 
– constant education Is key.

WHAT KEEPS YOU  

ENGAGED AND EXCITED  

TO CONTINUE DOING WHAT 

YOU ARE DOING?

Surrounding myself with extremely 
positive people including clients.  I’ve 
maintained a very favorable asso-
ciation made up mostly of repeat 
customers and referrals.

WHAT HAS BEEN THE MOST 

REWARDING PART OF YOUR 

BUSINESS?

Owning my own company and con-
tinuing to mentor new agents – seeing 
their growth and success. 

WHAT DO YOU BELIEVE HAS BEEN THE 

BIGGEST REASON OR REASONS FOR 

YOUR SUCCESS?

Gratitude!

GIVEN YOUR STATUS AND EXPERTISE, WHAT 

IS SOME ADVICE YOU WOULD GIVE UP-AND-

COMING TOP PRODUCERS - OR WHAT CAN 

OTHER AGENTS LEARN FROM YOU?

Learn that money isn’t everything. Learn balance, 
career, family, friends and ME time is crucial.

HOW DO YOU MANAGE WORK/ 

LIFE BALANCE?

Sleep is overrated!  I get a lot done between 10 
P.M.–1 A.M. – technology helps with multitasking. 

WHAT CAREER/FIELD WOULD YOU BE 

IN, GIVEN THE OPPORTUNITY, AND REAL 

ESTATE WAS NOT AN OPTION?

I’ve always asked myself “what I would do when 
I grew up?” and I reflect back on everything and 
realize I can’t imagine doing anything else. 

(702) 625-2065 | NEONSUNPHOTOGRAPHY@GMAIL.COM | VEGASREALESTATEPHOTOS.COM | NEONSUNPHOTOGRAPHY.COM

real estate • commercial • architectural • drone • portrait

A full service photography company dedicated to providing 

THE BEST PHOTOGRAPHY SERVICES
IN THE LAS VEGAS VALLEY

or wherever you may need us.

CALL US TODAY TO FIND OUT HOW WE CAN DRIVE BUYERS TO YOUR LISTING
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