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SERVING DC, MD, & VA

GREAT COMPETITIVE RATES
FLEXIBLE SETTLEMENT TIMES & LOCATIONS -
WE WILL COME TO YOU!
INTERACTIVE, SECURE PROCESS WITH AN AMAZING TEAM!

MONICA@ATGTITLE.COM | 202-4490-2933
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v HAPPY HOLIDAYS

From our Fairway Family to Yours!

Wishing you, your family and friends, a season
filled with Holiday Cheer!

Kelly A. Katalinas

Branch Manager, NMLS# 365493

Office: 703.844.2060 ®
Direct: 703.868.9103 a FAI RWA'
kelly.katalinas@fairwaymc.com INDEPENDENT MORTGAGE CORPORATION ~ LENDER

3201 Jermantown Rd, Suite 220
Fairfax, VA 22030

Copyright ©2019. Fairway Independent Mortgage Corporation. NMLS#2289. 4801 S. Biltmore Lane, Madison, WI 53718, 1-877-699-0353. All rights reserved. This is not
an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to
credit and property approval. Other restrictions and limitations may apply. Equal Housing Lender.
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Work with a lender you can count on

Nationally ranked mortgage professional Chris Channell is dedicated to helping you grow
your business, streamline your transactions and delight your clients.

What can Chris do for you?

Chris Channell's mission is to provide the best possible home financing experience. Here
are some of the benefits he can offer you and your clients:

*Closings as short as 15 days total eCo-marketing opportunities
*Same-day preapprovals *Free mobile app and CRM platform
*Vast catalogue of flexible loan products *99% customer satisfaction rating’

*Low rates and fees

Contact Chris today to discuss everything he can do for your business!

Regional Vice President

0:571-489-0581 chris@dkmortgage.com 8484 Westpark Drive

M: 240-381-9161 www.dkmortgage.com/channell Suite 710
McLean, VA 22102

@EQUAL HOUSING LENDER

Chris Channell (DC:ML0266012 DE:ML0-266012 FL:L056939 GA:33032 MD:266012 VA:MLO-9155VA NMLS:266012) is an agent of Draper and Kramer Mortgage Corp. (NMLS:2551) an Illinois Residential Mortgage Licensee located at 1431
Opus Place, Suite 200, Downers Grove, IL 60515, 630-376-2100. DC: Mortgage Lender License No. MLB2551. DE: Licensed as a Mortgage Lender by the Office of the State Bank Commissioner, No. 019745. FL: Licensed as a Mortgage
Lender by the Office of Financial Regulation No. MLD494. GA: Georgia Residential Mortgage Licensee - Licensed as a Mortgage Lender. MD: Licensed as a Mortgage Lender by the Commissioner of Financial Regulation No. 19525. VA:
Licensed as a Mortgage Lender by the Virginia State Corporation Commission No. MC-5630; NMLS ID No. 2551 (www.nmlsconsumeraccess.org). © 2019 Draper and Kramer Mortgage Corp. All Rights Reserved. 03665-01 03/19

1See Chris’ client testimonials here: https://socialsurvey.me/pages/chris




PREFERRED PARTNERS

1031 EXCHANGE
Asset Preservation, Inc.
(844) 252-1031
APIExchange.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CONTRACTOR/ROOFER
DryHome Roofing

& Siding, Inc.

(703) 230-7663
DryHome.com

ESTATE SALES
Four Sales LTD
(703) 256-8300
FourSales.com

FURNITURE RENTAL
Churchill Living

(202) 510-4954
ChurchillLiving.com

HEATING & COOLING
Climatic Heating & Cooling
(703) 779-7455
ClimaticVA.com

HOME INSPECTION
Donofrio Property
Inspections

(703) 771-8374
Donofrioinspections.com

US Inspect
(301) 717-1073
USinspect.com

HOME RENOVATION
Curbio

(978) 888-3958
Curbio.com

6 - December 2019

HOME WARRANTY
HMS Home Warranty
(703) 587-0094
HMSNational.com

Cinch Home Services
(833) 246-2424
CinchHomeServices.com

Old Republic Home
Protection

(800) 282-7131
ORHP.com

Super

Dilyana Lupanova

(202) 750-1618
Dilyana@hellosuper.com
HelloSuper.com

HOME AND OFFICE
ORGANIZATION
Judy On The Spot
(301) 798-4377
JudyOnTheSpot.com

INSURANCE

Geico

Matthew McCarthy
(703) 236-1366
Geico.com/nova-metro

JUNK REMOVAL
123JUNK

Kevin Wheeler
(800) 364-5778
123JUNK.com

MORTGAGE

Draper and Kramer
Mortgage Corp.

Chris Channell

(571) 489-0581
DKMortgage.com/chris

Fairway Independent
Mortgage Corporation
Kelly Katalinas

(703) 868-9103
KellyKatalinas.com

First Home Mortgage
Todd Pede

(443) 764-7648
ToddPede.com

Highlands Residential
Mortgage

Tim Kelly

(571) 308-3660
ApplyWithTimKelly.com

Intercoastal Mortgage
Company

John Pyne

(703) 855-5158
ThePyneTeam.com

Loan Depot

Sean Johnson

(703) 606-3651
LoanDepot.com/
loan-officers/seanjohnson

Monarch Mortgage
Richard Early

(301) 332-2184
TowneBankMortgage.com

Prime Lending

Cindy Small

(571) 442-5175
Lo.PrimeLending.com/
cindy.small/

SunTrust Mortgage
Kathy Neal

(703) 906-7039
SunTrust.com/profile/
kathy-neal

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

MOVING & STORAGE
Interstate Moving &
Storage, Inc.

(844) 220-6683
Moveinterstate.com

JK Moving Services
(703) 260-3031
JKMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY

Howard Lansat & Associates
Photography

(301) 838-9560
LansatPhoto.com

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PRINTING, DIRECT MAIL
SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

PROPERTY MANAGEMENT
WJD Management

(703) 385-3600
WJDPM.com

WilkinsonPM &
HomeFirst Realty
(703) 971-1800
WilkinsonPM.com

PUBLIC RELATIONS AND
MARKETING

PR For Anyone

(844) 774-2691
PRForAnyone.com

RETRACTABLE SCREENS
Tri-State Screens

(540) 751-1269
TriStateScreens.com

STAGING

Staged Interior
(703) 261-7026
Stagedinterior.com

TITLE SERVICES

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Entrepreneur Services
Monica Sulaimani
(202) 449-2933

MBH Settlement Group
(703) 277-6883
mbh.com

Stewart Title and Escrow
(480) 203-6452

DCTitleGuy.com Ry e

NOVA 1031 EXCHANGE EXPERTS

Vesta Settlements Y
(703) 288-3333 ? iU
vestasettlements.com

TRANSACTION COORDINATOR
Scalable RES

(571) 445-4737
Facebook.com/ScalableRES

VIDEO SERVICES
CoCreate Studios
(703) 516-0043
CoCreateStudios.com

HDBros
(833) 437-4686
HDBros.com

Vianager

Call for a no-cost consultation

COCREATE!

The video made you
stand out more from
the other agents.

CoCreate Studios helped
bring in my biggest client
to date. They made it easy
to showcase my brand
through video and provided
real results.

Pearson Smith Realty

Supercharge Your Referrals

VIDEO PHOTO

DESIGN WEEB COPY

CoCreateStudios.com « 703.516.0043

www.realproducersmag.com -



MEET THE

NOVA

REAL PRODUCERS TEAM

Kristin Brindley Kellie Brindley Angela Clemons Mark Celeste Idolina Walker ’ ,
Publisher Chief Operating Officer Events Manager Publishing Assistant Asst. Editor
Kristin.Brindley@ . .

IT'6 AS EASY AS POINT AND PICK 4P

(313) 971-8312
Just point to the junk and let uniformed 123JUNK drivers pick it up. We load, haul and dispose of your
junk responsibly using the eco-friendly 1-2-3 Disposal Process everyones talking about.

@ & 0

e i i o St 1-DONATE 2 - RECYCLE 3 - DISPOSE
NO-BRAINER PRICING

123JUNK charges a flat fee based on volume. Fuel, labor, disposal fees, donation deliveries—it’s all in
there, and you’ll know the price before we begin. We’ll even provide receipts for tax-deductible donations!

Ryan Corvello Bobby Cockerille Barry Katz Amanda Claire
Photographer Videographer Videographer Photographer

scoseims G @
W, 123 JUNK.COM tanly.

Proudly Serving DC, MD &VA visa -"""" "
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Ask about our great rates on publisher’s note

Home & Renters
Insurance MERRY

geico.com/nova-metro

HANUKKAH

3‘: Matthew McCarthy
703-236-1366

4617 Duke Street | Alexandria /—/OL /DA Y GREE T/NGS

AND WELL WISHES FOR THE NEW YEAR

OUR ENTIRE TEAM WOULD LIKE TO WISH YOU

GEICO Local Office Get your free quote today!

THE NOVA REAL PRODUCERS TEAM

Some discounts, coverages, payment plans and features are not available in all states or all GEICO companies. Motorcycle and ATV coverages are underwritten by GEICO Indemnity Company. Homeowners, renters
and condo coverages are written through non-affiliated insurance companies and are secured through the GEICO Insurance Agency, Inc. Boat and PWC coverages are underwritten by GEICO Marine Insurance
Company. GEICO is a registered service mark of Government Employees Insurance Company, Washington, D.C. 20076; a Berkshire Hathaway Inc. subsidiary. GEICO Gecko image © 1999-2019. © 2019 GEICO

www.realproducersmag.com - 11
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Washington Fine Properties
“Whether it’s joining a workout
class, a gardening class, or ceram-
ics or art, fulfill your life in other
avenues. That’s how you are going to

spread business.”

Highlands Residential Mortgage
“Our approach with every client is to
educate them about their options. It’s
our unique process of educating and
explaining things to clients that sets
us apart from our competition. After
all, the truth is, a mortgage is a com-
modity, so we need to be adding value

by taking the time to understand our

clients’ financial situations in order to recommend the best mort-

gage product with the lowest rate available.”

Berkshire Hathaway
HomeServices PenFed Realty
“Maintaining the right work-life
balance requires constant evaluation,
and you have to be able to recognize
when you have to pull back in one

area and give more in another.”

“Happiness has to be where it all

begins. I'm a firm believer that if you focus on what makes you

happy first, the rest falls into place.”

RE/MAX West End

“If it is to be, it is up to me.”

“Do something bigger than you.”

FANTASTIC

RESOURCE FOR ME AND MY CI_[ENTS

SCENE

‘Just closed on one of the
smoothest transactions—a great
experience for my first-time home
buyers! Tim kept everyone
up-to-date on the process. And his
videos describing each step along
the way were a bonus.”

—Meredith C., Buyer's Agent

“It's always a great experience
when working with Tim Kelly
and his team!”

—Kate B., Buyer's Agent

“Tim kept me informed of the
process and the status of the loan
at all times. The experience was
very pleasant. | think | have myself
a new lender to refer all my buyers
to. Thanks, Tim.”

—Sadaf A, Listing Agent

ApplyWithTimKelly.com

12 - December 2019

Buyer's

Ask Tim about his new mobile app!

P Speedy, smooth, no-hassle transactions
» Top 1% of mortgage originators

P 24/7 access

p Weekly updates

P Impressive array of loan products

NMLS IC

nrmlss Sume

)HighlandsMortgage.com



JUDY ON THE SPOT.

WHO'S YOUR JUuBDY?

On Demand Services:

Office Organization & Set-up
Administrative Support
De-cluttering & Organizing
Home Staging
Turn Key Move-In
Packing Services
301.798.4377
www. judyonthespot.com [ §]
info@judyonthespot.com (&

It's Almost Tax Time...
Are Your Files Ready For 20207

Check Out What Our Customers Are Saying About Us Online!

We are your right hand who you can always trust.

Schedule Your Appointment Today!

SCHEDULE AN INSPECTION TO/

¢ For Real Producers
Bﬂ,ﬂﬂ‘HﬁME * Everything for your eflents and more

- : * Free addendum with every home inspection
* Free enline realtor marketing store
# Office partnerships and event spansorships
 Weekly Realtor e-mails for your customers

For Cusfomers
® Teatn of professional mspectors
® 247 online inspection scheduling
® Flex calendars, inchuding weskends
® Free infrared scan with every inspection f

& Spectacular reports with graphics and photos BEB.USINSPECT

www.usinspect.com

® Same day report delivery via e-mail
# Web links to 2l reports Lt B 1

wWww, Usinspect.com
» 100-day inspection puaranles

& Sign forms and make payment onlire

* Friendly. on-demand cuslomer service o help you
Ot vigif; Sviry Lngpecfion.,
Becawe gote and your cipformeers are busy,

# First-time homebuyer reports and on-site advion

® Free HWVAC air ilters throagh partner

® Fren Ring Doorhell through partner

& Weakky home cwmership 8- madls

14 - December 2019
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KAREN BRISCOE

HBC GROUP KELLER WILLIAMS REALTY

As I crossed over into my sixth decade, I totally
rocked it by celebrating 32 years of marriage
with Andy; paragliding in Switzerland with our
daughter; took 10 minutes off my Sprint Triath-
lon time; published my third book #7ip Time/
Love Life with audio by Julie Reisler; launched
the Flip Time First Friday episode to the 5 Min-
ute Success podcast as 200th episode; and sold

more real estate than ever before.

HEIDI JERAKIS

BHHS PENFED REALTY

My children! They are 24 and 28 and well on
their way to being amazing people! They both
work hard and attribute their work ethic to
their mom. They make me proud and make me

feel accomplished!

DANIEL SANDERS

FOUR SALES LTD.

Making sure to keep work-life balance a major part
of planning, scheduling, and decision-making.

we ask the questions, you submit your answers

: ‘\1

MARY BETH EISENHARD

LONG & FOSTER REAL ESTATE

Took the month of August off and went to Aus-
tralia! Business did just fine and thrived! Team

and systems in place!

MATT PLUMER
EXP REALTY
Thirty dates with my wife.

KRISTY MOORE

LOCAL EXPERT REALTY

Only having one mental breakdown! Personally,
it’s been a tough year! When the universe tests

you, you find out what you’re really made of.

JOHN PYNE
INTERCOASTAL MORTGAGE COMPANY
Having a record year with a better work-life bal-

ance. Not just for me, but for the team as well!

www.realproducersmag.com - 15




partner spotlight

Photos by Ryan Corvello Photography
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[ HiGHLANDS OUR FOCUS.

AnnMarie, Jack and Tim Kelly

16 - December 2019 www.realproducersmag.com - 17



Highlands Residential Mortgage’s
mission to value people drives ev-
erything they do. Likely, this is the
reason why they were named the #1
Best Mortgage Company to Work For
in 2018 by National Mortgage News.

It was this ultimate vision — to be
the world’s most respected mortgage
brand — that attracted Tim Kelly and
his team to Highlands Residential
Mortgage in 2013. “They’ve created

a culture that supports our team, so
we can deliver unmatched service and
products to our customers and indus-

try partners,” Kelly stated.

Tim Kelly is supported by his
team, which includes Loan Officer
Assistant Lauren Gill and Loan
Processor Rita Cateo. Together,
as a team, they are able to tap into
Highlands Residential Mortgage’s
superior quality service. This
dynamic team strives to create

an experience that customers feel

18 - December 2019
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confident in referring to their family and friends,
and REALTORS® and builders alike.

Tim credits his team and Highlands Residential
Mortgage as the driving force behind his success,
but Tim’s mortgage banking career began long
before he was ever a licensed mortgage originator.
It was in elementary school where Tim first devel-

oped his passion for banking and finance.

“One of my first memories from school was having
a representative from our local bank visit our class
during our lessons about money: how to count it,
learning money’s value, and how to use it. I was fas-
cinated, and when I was finally old enough, I start-
ed working at our schools ‘bank,” taking deposits for

other’s [students’] lunches and snacks,” Kelly said.

From elementary school to college, Tim stayed close
to home. In fact, when Tim was attending college he

met his wife, AnnMarie, and then took another step

further into the world of banking and finance.

“While I was in college, I met the girl of my dreams.
Needing to earn some money for an engagement

ring, I got a job at a bank that was expanding into

o

the area. It was a perfect job for me.
As I dealt with more clients each day,
I noticed many of them were having
the same problems. They didn’t seem
to understand the fundamentals of
keeping a household budget or bank-
ing regulations. It became my mission

to teach them,” Kelly claimed.

It didn’t take Tim long to find a career
path inside the bank; he was even
nominated as the Customer Service
Representative of the Year before
leaving the bank in 2005.

“During my last few years at the
bank, just like the representative who
came to my school when I was a kid,

I worked with our regional manager
and other team members to visit ele-
mentary schools in the surrounding
areas to teach lessons about money
and money management. I would even
give kids tours of the bank when they
came in. I found that teaching these

students was so rewarding.”

In 2005, Tim took an offer to join one
of America’s most successful mort-
gage teams as a Loan Officer Assis-

tant at Countrywide Home Loans.

“I saw there was opportunity on the
team and in the mortgage industry.
What I and nobody saw coming was
the housing recession! But now I
consider myself lucky to have been in
the industry during that time. I saw the
difference between how a professional
loan originator successfully operates
versus ‘just’ a salesperson. I under-
stood I needed to be patient and learn
as much as I could about the mortgage
industry. So I ended up working as a
Loan Officer Assistant for seven years
before I decided to get licensed [as a

mortgage loan originator].”

At the end of 2012, Tim left his role

on the team and founded what would
later become known as “The Mortgage
Scene” — an online resource and local
team of mortgage professionals at
Highlands Residential Mortgage which
offers mortgage education classes and

services to customers and partners.

“I'm not selling anything. I think

anyone reading this article would

agree that there are so many miscon-
ceptions and myths about home-

ownership and financing programs.

Our approach with every client is to
educate them about their options. It’s
our unique process of educating and
explaining things to clients that sets
us apart from our competition. After
all, the truth is, a mortgage is a com-
modity, so we need to be adding value
by taking the time to understand our
clients’ financial situations in order to
recommend the best mortgage prod-

uct with the lowest rate available.”

Tim has been included in the top 1%
of mortgage originators since 2015,
and since joining Highlands Residen-
tial Mortgage, has been among the
top five loan officers in the country
for volume. Tim hosts webinars
regularly and travels throughout the
D.C. metro area to teach others —
from first-time homebuyer programs
to many other mortgage-related
subjects; other topics include divorce

lending to renovation financing.

Throughout the mortgage lending
process, Tim and his team provide
tools to help customers understand
the local real estate market and guide
them through the financial invest-
ment. These tools include giving the
borrower insight into historic and
projected home appreciation, housing
inventory, affordability, and demand;
and, ultimately, how to leverage their
home purchase into the cornerstone
of their family’s wealth.

“The experience I have from an early
age, when I was taught about finances
to the seven years I served as a Loan
Officer Assistant, has been priceless.

I educate first, originate second. That
model has led to over 94 percent of our

business being received by referral.”

Tim and his wife, AnnMarie, live in
Reston, Virginia, with their 8-year-
old shih tzu, Cooper, and their son,
Jack, who they welcomed to the
world in December 2018.

“My journey in the mortgage industry may have

started 14 years ago, but I've always had a passion
to help families with their financing needs. Now,
having a family of my own, once again, I'm learning.
I'm taking these new lessons and incorporating
them into my business. One example is now I know
just how busy life gets with kids; so we’ve started
hosting monthly webinars in addition to our live,
in-person seminars. We also use services like Go-
ToMeeting and Zoom to meet with clients online.
I'm lucky to work with a company that is focused
on the future and the customer experience, all the
while being married to the most amazing woman,
who is also my best friend. When this article comes
out, my team and I will likely have another banner
year, and my wife and I will be celebrating our son’s
first birthday. I can’t imagine it being any better
than this,” Kelly claimed.

Visit www.ApplyWithTimKelly.com to learn more
about Tim, follow him on YouTube, Facebook, or
Instagram @TheMortgageScene, or give him a

call at 571.335.0090.

NMLS ID #376030

Company NMLS ID #134871
5860 Trinity Parkway, Suite 100,
Centerville, VA 20120

Equal Housing Lender

www.realproducersmag.com - 19



Your
first month’s

" management fee
is absolutely
FREE!

MANAGEMENT

wjdpm.com
703.385.3600

Peace. Peace of mind.

Our reputation speaks for itself as we celebrate more than 35 years of service.

Refer your clients to us with 100%
confidence — we do not sell real estate!

WJD Management

Residential property management and leasing specialists
serving all of Northern Virginia and clients around the globe.

Property Management is our ONLY business!

Get to know us at wjdpm.com or email our Associate
@ = Broker Michelle Williams at michelle@wjdpm.com.

4 1
n'i‘ﬁke the stress out of

x your clients’ moves

Local | Long Distance | International
'!Mmring & Storage Services

For information about our preferred
_pricing for REALTORS” clients, call us at

703.226.3279

© INTERSTATE

MOVING | RELOCATION | LOGISTICS

20 - December 2019
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“We've had great results working with Staged Interior to get our listings sold quickly.
Their team is extremely professional, efficient & easy to work with. They do a wonderful
job transforming rooms into beautiful & inviting spaces, which makes it easy for

prospective buyers to picture themselves living there.” 5
BLc DeCaro
Bic DeCaro & Associates, Westgate Realty Group

n '
STH B En Home Staging
' Serving Virginia, Maryland & Washington, DC Metro Area
I StagedInterior.com

i Staged To Sell
Hom@

Proud Sponsor and Winner of Trade Partner of the Year Award MNorthern Virginio

14703-B Willard Rd, Chantilly, VA 20151

703-261-7026




On Passion
& Balance

»» rising star

By Zachary Cohen | Photos by Ryan
Corvello Photography

For Danielle Wateridge, it seems like a career in

real estate was always in the cards.

“As a kid, I used to scope out open house signs on
Sundays on our way to soccer games and ask my
parents to go in to look,” Danielle recalls. “Appar-
ently, I could make good small talk about the house
with the agents back then, so maybe you could say

this was all meant to be.”

Yet, as for so many others, it took her time, a little
luck, and a few other careers to realize that real
estate is, in fact, her dream job. Danielle began her
professional life in the legal industry where she
worked in law firms from Tysons to London. After
six years in law firms, she accepted a position as an
analyst at an investment bank in New York where

she stayed for four years.

“When I was initially taking the real estate course
to get my license, I didn’t intend to become a full-
time agent. My husband and I were starting to
dabble in investment real estate, and I was initially
taking the course just to be able to represent myself

in our own transactions,” Danielle explains.

But about a week into the course, Danielle had an
epiphany. The industry merged two of her great-
est passions: Real estate and people. It was also a
business where Danielle could join her background

in law and finance. So Danielle shifted gears, diving

in to become a full-time agent after getting licensed
in mid-2013.

Over the past six years, her business has steadily
grown alongside her family. She’s been recognized as
an NVAR Top Producer (2015-2018), a Washingto-
nian Top Producer (2018, 2019), was awarded Berk-
shire Hathaway Chairman’s Circle Gold as a member
of the top 2 percent of Berkshire Hathaway agents
nationwide (2017, 2018), and was the top individual
agent in the BHHS Reston Office (2018). Danielle has
done this all while raising her three young children.
Josh is 6 years old, Isla is 3, and Harper is 2.

“I remember being told when I started in the busi-
ness that something like 87 percent of agents are
out of the business within a few years. I knew if I
built the business the right way, I could be in the
percentage that succeeded,” Danielle reflects.

www.realproducersmag.com -

23



Happiness has to be
firm believer that if

here it all begins. 'm a

cus on what makes

you happy first, the rest falls into place.

With three kids under 6 years old, Danielle says
there is no “easing” into the day. Once she’s up,

it’s full speed ahead. As she manages her work
schedule, family life, and health goals, Danielle has

learned a thing or two about balance.

“Managing work-life balance is tough if you are un-
willing to say no to anything,” Danielle says. “And I
was queen of always saying yes. As my family and
business have grown, I’ve learned that sometimes
the best thing I can do is say no to something that

I know I don’t have the bandwidth for. It helps en-
sure that I spend my time doing things that I am 100
percent committed to, and it keeps me from getting

spread too thin.”

Danielle goes on to ad-
mit that to claim she’s al-
ways in perfect balance
would be a hyperbole.
There are times where
she recognizes that she
has to take a step back,
make adjustments, and
move forward with a

refined intention.

“Maintaining the right
work-life balance re-
quires constant evalua-
tion, and you have to be
able to recognize when you have to pull back in one

area and give more in another,” Danielle says.

Danielle and her husband, Carl, have been married
for 10 years. Carl is in the capital market intel-
ligence industry as a shareholder identification
analyst and works from home. Danielle credits his
support with her ability to balance all of the differ-

ing aspects of her life.

“My husband is a total rock star and is my answer

to the question, ‘How do you do this with such
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small kids?’ It’s because I have the support system
of an amazing partner who not only accepts the
nights and weekends that come along with real es-
tate but also is my biggest cheerleader and fan,” she
smiles. “He’s as much the reason for any success

my business may have as I am.”

As areal estate advisor, Danielle looks beyond the
transactional side of real estate. She has the heart
of a teacher and focuses on advising her clients

about what is in their best interests, not hers.

“You have to take the time to get to know [your
clients], their motivations, their goals, and their
priorities,” she advises. “In doing that, you not

only can empathetically
put yourself in their
position and equip them
with all the informa-
tion necessary to make
educated decisions, but
you also end up creating
lifelong relationships
that last far beyond the
settlement table.”

Looking ahead, Danielle
seeks to continue to
build a life of success.
For her, that success
equates to happiness
and a life that is in balance — one of aligned spiri-

tual, personal, and professional lives.

“If you think about it, you can define success in a
whole host of ways, but if you aren’t happy, would
you ever say you're successful?” Danielle questions.
“I wouldn’t. Happiness has to be where it all begins.
I'm a firm believer that if you focus on what makes
you happy first, the rest falls into place.”

Carl, Isla, Josh, Harper and Danielle
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making a difference €4

- By Katie Moore | Photos by Ryan
Corvello Photography
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Robyn Burdett has been in the real dren’s Hospital and serves
estate business for 31 years. She has  children all over the area in
helped over 1,500 families with the so many different pediatric
home selling and buying process. specialties, regardless of
She makes a difference every day their ability to pay.
in transforming lives through real
estate. But perhaps it is what she “Do something bigger than
does outside of the office that has the you’is a personal motto of
biggest impact of all. mine,” she explains. “If I can
even put a pinch of goodness
Robyn is a fierce advocate for the into their pot, it is totally
Children’s Miracle Network (CMN), worth it. Children are our fu-

which RE/MAX introduced her to ture, and we must protect them

years ago as their choice charity they  and provide for them in every
support. Her previous broker had way possible. At Children’s

a passion for raising money for the Hospital, they are developing
local hospital. CMN is part of Chil- cutting-edge technology, creating



new procedures and helping to save

lives of children.”

“A client’s child was sick in Warren-
ton, and the local hospital could not
help her. Children’s sent a helicopter
to get the child and her parents and
take them back to the hospital. They
literally saved her life! At the RE/
MAX convention every year, they
have a child and their family come to
share the stories of what CMN has
done for them and how our donations
to CMN, which go directly to the local

hospital, help save lives!”

CMN offers RE/MAX agents the
opportunity to donate money per
transaction on behalf of their clients
to them. Agents can also donate
online, volunteer, or donate with their
annual telethon with 97.1 WASH FM.
The money stays right here locally,
and that makes a miraculous impact

on the D.C. downtown location.

“It is creating, saving and doing
something positive in children’s lives.
Unlike a lot of charities where you are
giving with the hope that the money
will be used towards producing a cure
or helping to save something, with
CMN and Children’s
Hospital, you can walk in
the door of the hospital
and see where your dol-
lars are going,” Robyn
states. “You cannot walk
around the hospital
without crying as you
see these beautiful chil-
dren, in various stages of
illness. I just would like

a magic wand to make
them all better. I guess my magic wand
is CMN!”

Robyn has been married for 32 years
to a rocket scientist, Bob, and they live
in Reston with their dog, Sofi. Their

daughter, Sam, 28, is a mission-assur-
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Bob Burdett, dog Sofi and Robyn Burdett

ance engineer and lives in Boston. In their free time,

they like drinking wine, kayaking, traveling, paddle

boarding, and rooting for the Caps.

Her husband is a tremendous supporter of her busi-
ness, as she is of his. “Real estate is a business, and
I treat it like one. I am
the CEO of my business.
T have a business plan,
marketing plan, I look at
the ROI on everything I
do, and I have systems
in place so that my
business runs smoothly.
As we all know, real
estate can be a high,
emotional drama, so

my goal is to set things
up so they work while I am putting out fires. I also
think it is important to give back to our industry. I
am involved with my local association, NVAR, and
have served on the board of directors at both NVAR
and VAR. I hold ethics as the standard by which we
should live,” she emphasizes. “Instead of us com-
peting and asking what can I do bigger than them,

we should ask how else can we give

back to our community?”

Robyn’s favorite quote is, “If it is to
be, it is up to me.” A quote that speaks
volumes to the potential of miracle
workers for an astounding agent that

is one.

Donate to the Children’s

Miracle Network

Online: https://childrensnational.
childrensmiraclenetworkhospitals.org/

Contact:

Mary Jackson
mjackson5@childrensnational.org
Associate Director, Children’s
Miracle Network

Children’s Hospital Foundation
Children’s National Health System
801 Roeder Road, Suite 400
Silver Spring, MD 20910

Direct: 301-565-8572

Cell: 202-670-1837
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| have worked with Vesta for 4 years and hands
down they have been the best title company |
have warked with in the 14 years | have been in
business! They are on top of everything and
always willing to go above and beyond to
facilitate the needs of my clients, answer
questions and provide education and
personable service! Their front and back-end
teams are experienced, friendly, and make sure
that they foresee any issues that could arise
long before the potential problem happens.

Your closings are
SAFE with us.

SECURE
ACCURATE

FRIENDLY

If you aren't working with Vesta. You should be!
,, EFFICIENT

LEESBURG | CHANTILLY | MAMASSAS
FAIRFAX | RESTON

vestasettlements.com
L"‘!“' yn Eadie 703-288-3333
Circadian Realty Group Licensed in VA | MD | DC | WVA

Mobile/Electronic Closings

e Lo Ak ) q:w‘ A |
Realiestate photoS and.video.. <
www.hdbros.con ' . bt
schedule@hdbros:com

"833437 4686
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4 Easy onliné booking. i
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TOWN & COUNTRY ° I
MOVERS, INC. Experience Matters!

The DMV'’s top mover for over 40 years. . .
Let our family move your family. :
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MOVEERS. IN¢
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== Calltoday forafree estimate!

e T S R SR S 557, 670-4600 | 800-683-6683
= rp——— —— www.townandcountrymovers.com

John Pyne, nmLs ID#: 396073

\ McLean Branch Manager & Vice President
Company NMLS ID#: 56323 INTERC OASTAL
] McLean Branch NMLS ID#: 320939 MORTGAGE COMPANY
e e
O: (703) 449-6813 6829 Elm Street ]
C: (703) 855-5158 Suite 200A PY NIE=
E: PyneTeam@icmtg.com McLean, VA 22101 W

Intercoastal Mortgage is licensed by the Virginia State Corporation Commission, License #MC-375 h
% (www.nmlsconsumeraccess.org) t epyneteam.com n
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By Wade Vander Molen

iBuyers

backing looking to scoop up properties from sell-

I think we all can admit changes and
disruptions have been making their
way into the real estate industry. This
new form of tech disruption involves
changing how REALTORS® do busi-
ness and, in some instances, getting
rid of the REALTOR® all together.
The iBuyer pandemic is sweeping the
country, so much so that it was the
“item of value” mailer for all Brian
Buffini coaching clients this past
month. If Buffini is telling his clients
to push this information to their data-
bases, that means something, and we

all need to give this attention.

What is the iBuyer?

The big misconception is the iBuyer

is an “internet” buyer. It’s not. It is

an “Instant Buyer,” or another term
that floats around is “Guaranteed
Buyer.” The iBuyer isn’t your tradi-
tional, first-time homebuyer sitting
on their couch looking for their dream
home. Instead, they are investors and

large companies with huge financial
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ers. These large companies (you might know them
already) include Opendoor, Knock, Offerpad, and

Zillow Offers. These companies currently are not

in the DMV market but will be soon.

What You Need to Know

The allure for sellers to use an iBuyer company is
that the transaction is quick and easy. They make
an offer on your home (which isn’t negotiable), and
they offer a quick close and cash in your hand. Here

is what a home seller might not know:

1.  The iBuyer company is “for profit.” They charge
a fee for their services. The fees vary from 6
percent up to 13 percent, but the average is
around 7 percent. This is more than what is
paid to a REALTOR® to professionally market

and sell your home at top dollar!

2. There is a good chance the iBuyer offer won’t
be market value. Why? They are large invest-
ment groups looking to turn a profit on the
equity of your home. Realize when things seem
super simple and easy, it comes at a premium.

Before engaging an iBuyer company, it would

be best to consult a real estate
agent to get up-to-date comps on

your home.

3. The iBuyer company can negoti-
ate after inspection and ask the
seller to lower the price of their
home to offset any repair costs.
This is after you have already
agreed to sell your home to them.
Not only are you paying an aver-
age 7 percent fee, but even more
of your home equity can be used
to pay for repairs after the home

inspection is completed.

4. The iBuyer company can walk
away and terminate the sales
contract at ANY TIME. This
means even the day before clos-
ing. The iBuyer company does
not represent you. If a consumer
signs their contract without rep-
resentation, they are agreeing to

their terms only.

What’s Next?

Sellers who are looking to get top
dollar for their largest investment
need a professional REALTOR® to
properly market, price, and negotiate
on their behalf. The commissions
paid to agents in the transaction are
worth it, as not having proper rep-
resentation comes at a much larger
price. With this information, real
estate agents need to learn how to
adjust and adapt their business mod-
els to prepare for the influx of iBuyer

companies in our market.

Wade Vander Molen
is the Director of’
Sales/Marketing
for Stewart Title
in the Northern
Virginia/Washing-
ton, DC, area and has
been in the title industry
since 2005. Wade helps real estate
professionals with all facets of their
marketing and teaches a new sustain-
able business model to help them grow
their businesses. You can visit Wade

at www.DCTitleGyy.com.

Churchill

Living

s Rt SOPHISTICATED FURNITURE RENTALS
Furniture and houseware selections for every lifestyle and budget

FOR MORE,INFORMATION,
PLEASE CONTACT:

MICHELE DANN

O 202-510-4954
© MicheleD@ChurchillLiving.com
@® www.ChurchillLiving.com

DA AN N N N NN

SUCCESSFUL
HOME STAGING

Churchill Living is the premier choice in luxury
home staging and furniture rentals. Serving a
diverse clientele of stagers, brokers, and designers,

Churchill’s  expansive

inventory of high-end

furnishings and modern housewares is the largest

in the industry.

Hand-selected and thoughtfully chosen, the finest
quality décor serves to maximize and highlight a
property’s potential. With five furniture showrooms
along the East Coast, Churchill’s award-winning style
is second only to its exceptional customer service.

Signature Collections for an entire home or individual room
Expert Design Consultants

Flexible lease options

Easy-to-use rental website

Convenient 48-hour delivery

Also offering furnished apartments for clients in transition

Services to insurance carriers and displaced homeowners

OUTDOOR LIVING,

INDOOR COMFORT!

R

MOTORIZED SCREENS
MOTORIZED SHADES
MOTORIZED VINYL PANELS
RETRACTABLE DOOR SCREENS

www.TriStateScreens.com | 540-751-1269 | Colby@nectarp.com

Home Warranty. Reinvented.

Silicon Valley Style
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Wilkinson &
Realty

Patrick Fogarty e Michael Fogarty
Sandra Wilkinson ¢ Lee Wilkinson

Estate & Moving Sales
Auctions & Appraisals

Four Sales Ltd is the largest, most innovative
professional estate sales and personal property
sales firm in the Mid-Atlantic, since 1972.

The Value We Bring to Realtors:

+ Sign more listings by addressing the seller’s primary
g R R 8 : )
concern of what to do with their possessions.

Dispose of household contents for on-time closings
Making the realtor look better in the client’s eyes
by providing a well-run professional operation
Pre-Listing Sales (full and partial) to dispose

of household contents

Reliable resource and potential source of referrals

Call our offices for
more information and

a FREE consultation.

% Servicing MD, DC & VA
(703) 256-8300 - (301) 580-9542

2t .
5wl () foursales.com « questions@foursales.com

Property Management

g Real Estate Leasing

Where customer service is not a
department, but an attitude!

Licensed in VA, MD & DC

Family Owned & Operated Since 1989

6271 Franconia Rd.
Alexandria, VA 22310

703-971-1800

info@wilkinsonPM.com

{ OLD REPUBLIC HOME PROTECTION

- *
g ®

It's a wonderful life when ORHP is
protecting your client’s American dream

We Care — we handle service requests on
a case-by-case basis: fast, friendly, efficiently

We're Helpful and Sincere — we take pride
in the service we offer.

We Listen — we understand there is a

human side to home wamranties.

Rople Welpping Popls
www.orhp.com | 8004456929

This 5 i e achvertmermend

Molly Flory

Senior Accouni Executive
B00.2682.7131 Ext. 1428
MaollyF@orhp.com
my.orhp.com/mollyfiory
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Waiving the Amendatory Clause

legal hotline

By Keith Barrett, Esq.

With few exceptions, the parties to a
real estate contract can mutually agree
to the terms of the contract. However,
certain laws and requirements may
prevent the parties from agreeing to
certain contractual provisions, even if
both parties are in agreement. Some
examples are the buyer’s choice of the
settlement agent or the buyer’s right
to cancel under the Property Owners’

Association Act.

May a buyer waive their appraisal
contingency for a Federal Housing
Administration (FHA) loan?

The FHA was created by Congress in
1934 amid the Great Depression. To
stimulate the housing market, the gov-
ernment created a federally insured
loan program to reduce lender risk and
make it easier for borrowers to qualify
for home loans. The FHA doesn’t
actually lend money; rather, borrowers
work with FHA-approved lenders who
make the loans. The FHA guarantees
those loans, which guarantee is paid
for by borrowers through mortgage

insurance payments.

Pursuant to regulation and underwriting guide-
lines, an Amendatory Clause must be included in
the sales contract when the borrower has not been
informed of the appraised value by receiving a copy
of Form HUD-92800.5B before signing the sales
contract. The Amendatory Clause must contain the

following language:

“It is expressly agreed that notwithstanding any
other provisions of this contract [emphasis added],
the purchaser shall not be obligated to complete the
purchase of the property described herein or to incur
any penalty by forfeiture of earnest money deposits
or otherwise unless the purchaser has been given in
accordance with HUD/FHA or VA requirements a
written statement by the Federal Housing Commis-
sioner, Department of Veteran’s Affairs, or a Direct
Endorsement lender setting forth the appraised

value of the property of not less than $ [sales price].”

The italicized language makes clear that the pur-
chaser shall not be obligated to complete the pur-
chase in the event of a low appraisal, even if other
provisions of the contract attempt to waive the
appraisal contingency. Given the brief background
as stated above, one can see why FHA would re-
quire this protection for both the buyer and itself.
As FHA guarantees these loans, it is important that

lenders not provide financing without adequate

security and, consequently, put the
FHA at both greater default risk, as
well as an increased chance of being

under-secured.

So, while parties are generally free
to mutually agree to the terms of

a contract, this is not one of them.
Incidentally, the Amendatory Clause

is required on VA loans, as well.

Keith Barrett is a li-
censed attorney in
Virginia, New
York, Connecticut,
and DC, a licensed
title agent, and

a Virginia Real

Estate Board approved
instructor. Keith is the founder of Vesta
Settlements. He also serves on the NVAR
Standard Forms Committee (including
as Past Chairman), the NVAR Attorney
Roundtable Committee, is a member of
the Virginia Bar Association Real E's-
tate Section, and serves on the Virginia

Bar Association Real Estate Council.
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‘What stamp do

you want to leave

on this world?
What difference do
you want to make?
How do you want to be remembered?
These are no small questions coming
from Michelle Sagatov, of Washington
Fine Properties (WFP); but whether
she is talking about work, life, health,
or community, these are the ones that

drive her.
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Michelle worked with the Arlington
police force after graduating from
George Washington University with a
master’s degree in forensics (under-
grad in cognitive psychology). Coming
from Southern California, the force
quickly became her family and was an
excellent start to building a founda-

tion for her career.

“Arlington County Police Department

is such a top-notch community, and

\u-: 3.

the men and women I served with are really the
best of the best. I had a great, short, five-year ca-
reer where I did a gamut of things and feel extreme-
ly grateful [for my time there]. I learned so much,”

she reflects.

A lifelong athlete, officer Michelle also coached
soccer, which is where she met her future husband,
Yuri, owner of Sagatov Design and Build. He intro-
duced her to building and selling homes, and the
two worked on their first project together in 2001.

“Being a part of that process was exciting, and

it was nice to see something you did yourself be
successful,” she recounts. That experience gave
Michelle a taste for real estate. In 2006, she and
Yuri were married and were ready to start a family
of their own, so she left the police force to pursue

real estate.

Michelle has been getting stronger ever since. Last
year, she did over $30 million in sales. Going into her
third year with WFP, Michelle said she feels the col-

laborative atmosphere is a great fit for her approach.

“It’s a good feeling! Each week, there is a compa-
ny-wide meeting, and they share collegiality that’s
off the charts,” she boasts.

She also appreciates that the owners will get down

in the trenches. “They share their knowledge. You
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can call them at any time, and they

will pick up the phone and talk to

you,” she notes.

‘When Michelle first started in the in-
dustry, she said she was lucky to join
a small brokerage led by Laura Fall.
Laura taught her some core concepts
that she may not have known other-
wise, like how to invest in yourself,
and how to set goals and then follow
through with them.

“She taught me invaluable things that
I just had no idea about,” Michelle
shares. “She taught me how to treat

my business as a true business.”

Today, Michelle is a member of a
Wolf Pack—a women’s group about
empowerment and accountability.
She values integrity and is constantly
striving for expansion. When it comes
to growing her business, she says it’s
all about building her life out.

“Whether it’s joining a workout class,
a gardening class, or ceramics or art,
fulfill your life with other avenues.
That’s how you are going to spread

business,” she advises.

Speaking of business, Michelle points out she is in a
unique position. “One thing in my pocket — I have
[Yuri]! He knows a lot about building and construc-
tion. When I talk to buyers and sellers, I tell them
they are also hiring [Sagatov Design and Build].
Yuri is an advocate for my client, and what that
means is he can give a

second opinion and give

a different perspective

and research things.”

The couple, dubbed
Arlington’s “Love It

or List It” couple, has
helped many families
decide if they should
renovate or tear down
and start from scratch.
They factor in all the
unexpected costs that
an average consumer
may not consider, like
rentals and storage, if
necessary. In addition,
they estimate pricing
and can research ordinances, easements, etc. “It’s a
pretty unique situation, and it’s been a great source

of business for us,” she reveals.

Michelle and Yuri have what they call “buckets”

they like to fill. Family is one, community is anoth-

WHETHER IT'S
JOINING A WORKOUT
CLASS, A GARDENING
CLASS, OR CERAMICS
OR ART, FULFILL YOUR

LIFE WITH OTHER
AVENUES. THAT'S
HOW YOU ARE GOING
TO SPREAD BUSINESS.

er, and sport is another. They share a
passion for soccer and have passed it
along to their two children: 12-year-
old Alina and 10-year-old James.

The family recently returned from a
trip of a lifetime to France. Abroad,
they followed the U.S. Women’s
National Team at the World Cup, even

getting to see the championship game.

“We stayed at Airbnb’s and hotels and
were mixing with all sorts of different
French people,” she beams. “I was so

glad my kids got to experience that.”

Michelle joked that her children are
becoming pros when it comes to
moving. They’ve done their share of
it already, but have only ever lived in
Arlington. Currently, the family lives
in a rental while they build their

next house. Alina is in her eighth
bedroom, and James is in his seventh
bedroom. Michelle reminds them

that this is an adventure.

“My husband builds the
coolest houses ever,
and we always say

we are borrowing the
houses,” she laughs.
“Alina is becoming so
good at moving that she
packed up her room,
her brother’s room, and
then unpacked it all in

record time.”

This agile family is into
rock-climbing, hiking,

and riding bikes. “Any-
thing active, we can all
bond and do together,”

Michelle says. Whatev-
er it takes to keep those buckets full.
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WHEN YOU
SEE THIS,
CALL US.

We renovate
homes before
you list them,
and sellers don't
pay until closing.

844-944-2629
WWWw.curbio.com

curbio’

Renovate Now, Pay When You Sell

BE THE SMARTESTAGENT . .2
IN THE NEIGHBORHOOD

The Homelife program positions you as the neigh-
borhood real estate expert. Put your neighborhood
marketing on auto-pilot!

HOW IT WORKS:
1

-

For more information contact:
Bethany Ramirez

Pick Your Frequency 301.590.9700
) Choose to send the mailers out monthly or bi-monthly bethany@mymarketingmatters.com

Approve Your Design
Our design team will send you a design proof that fits your branding

[

WE WILL TAKE CARE OF THE REST!

www.lansatphoto.com

2 Howard Lansat
7 2

& Associates
" ohy

Md. (301) 838-9560  Va. (703) 904-6842

OUR STUDIO IS COMMITTED TO GIVING OUR CLIENTS THE
VERY BEST IN PRIOTOGRAPHIC COVERAGE
¢ Formal & Creative Photo Sessions

- CREATIVE PHOTO SESSIONS ARE
TAILORED TO EACH CLIENT

- TRADITIONAL PHOTOGRAPHS CAN BE DONE
IN OUR STUDIO OR ON LOCATION

¢ |Interior & Exterior Photos
- DRONES AVAILABLE FOR EXTERIOR PHOTOS

Photo Booths & Novelty Stations
Bar/Bat Mitzvahs & Weddings
Family Portraits & Pet Portraits
Flip Books

Corporate Photos

Green Screens

Social Media Booth

HOWARD LANSAThas 30 years of personal
photography experience and manages a team
of 15 photographers to meet every photo need.

SERVING MONTGOMERY COUNTY, MARYLAND
NORTHERN VIRGINIA, AND WASHINGTON, D.C.

@]ma rketingmatters

design | prind | mail

AMS

HOME WARRANTY

LY

iS NOW...

N cinch

HWOME SCRVICES

Smart, simple protection for your clients’

major home systems and appliances.

Zat

Affordoble Marketing and Eamy-to-se
ovaroge wales suppart onling tools

Visit cinchhomesarvices.com/realestote or call (8003 521-B264
to learn how we con help grow your business,
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SECOND ANNUAL

NOVA REAL
PRODUCERS
MASTERMIND

September 30, 2019

Thank you, Real Producers! The Second
Annual NOVA Real Producers Mastermind
was exciting. Technology in Real Estate was
informative, and the venue was beautiful! All

the excitement was intoxicating.

We are eternally grateful for our phenomenal
partners. Special thanks to our spectacular event
sponsors: MBH Settlements Group, HMS Home
Warranty, Prime Lending, Stewart Title, Strategic
Gifting, Scalable Resolutions, HWA Home Warran-
ty, Geico, and Old Republic Home Protection.

For more information regarding all NOVA Real Pro-

ducers Events, email us at events@novarealproducers.

com and don’t forget to like and join us on Facebook.

MBH
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TRANSACTION COORDINATION | CONSULTING | MARKETING WANT TO BUY YOUR TIME BACK?
m a ki n It's possible with Scalable RES
g Ask our happy REALTORS®:

' using Scolable I've gotten about B hows bock o week., Priceless.”
a en _REALTOR®, Foidfax, VA
(AN B R N RN ENENE NSRS LE RN NN R NN
I'

E CALL US TODAY!
: 571-445-4737

ssceoSecOGESSERRSESORSEROROEOES BRBDENY

EMAIL info@scalableres.com | WEB scalableres.com
Pleose contoct for odditional informotion ond rotes

How can we help you SCHEDULE

leverage?
WE DO A LOT MORE THAN JUST TRANSAGTIONS A FQEE

= Need help cleaning up your database? CONSULT I

* Want to freghen up your listing presentation?
+ Need content for your social media?
= Do you have a soclal media calendar?

+ Looking for a customizable listing brochure? S | bl
« Need to streamline your lead follow up? @ cala e
+ Do you need a 2020 business plan? ﬁ# RESDIU"-IDHS

Alicia Brown, CEQ
SCALABLE RES CAN HELP! Katherine Dudley, Principal
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Thank You for Choosing Climatic Heating & Cooling as The Best Heating &
Air Conditioning Company in Loudoun County for the Past Seven Years!

24 Hour Same
Day Service

525 OFF
ANY SERVICE

CALL
NEW CUSTOMERS

Up 1O
§1,100 REBATE
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Teams and Individuals Closed Date from Jan. 1—Oct. 31, 2019 _

OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
HOME for the o
f Keri K Shull Optime Realty 161 $100,234,744 304.5 $176,718,288 465.5  $276,953,024
! ] ’ 2 Sarah A Reynolds Keller Williams Chantilly Ventures LLC 300.5 $139,053,328 160.5 $71,398,208 461 $210,451,536
HO IDA S ' 3 Debbie Dogrul Long & Foster Real Estate, Inc. 182.5 $108,987,248 133 $77,691,952 315.5 $186,679,200
. 4 Jennifer D Young Keller Williams Chantilly Ventures LLC 171.5 $78,730,672 64.5 $28,550,344 236 $107,281,024
5 Phyllis G Patterson TTR Sotheby's International Realty 50 $53,123,748 54 $47,844,368 104 $100,968,120
6 Sue S Goodhart Compass 59 $49,590,328 59.5 $47,883,900 118.5 $97,474,232
7 Dianne R Van Volkenburg Long & Foster Real Estate, Inc. 35 $48,426,700 23 $31,478,200 58 $79,904,896
8 Jennifer L Walker McEnearney Associates, Inc. 51 $36,977,040 44.5 $32,608,558 95.5 $69,585,600
9 Janet A Callander Weichert, REALTORS 43 $43,567,620 24 $20,608,110 67 $64,175,728
10 Cynthia Schneider Long & Foster Real Estate, Inc. 82 $41191,632 39 $18,976,120 121 $60,167,752
1 Laura C Mensing Long & Foster Real Estate, Inc. 285 $35,566,000 21 $21,932,100 495 $57,498,100
12 Brian Wilson EXP Realty 88 $49,371,444 " $7,694,100 99 $57,065,544
13 Martin K Alloy SMC Real Estate Corp. 85 $41,780,784 26.5 $13,153,440 M.5 $54,934,224
14 Jean K Garrell Keller Williams Realty 42 $29,515,600 36.5 $22,401,638 78.5 $51,917,240
15 Lenwood A Johnson Keller Williams Realty 67 $28,782,210 52 $21,729,828 119 $50,512,040
16 Christopher Craddock Keller Williams Realty 835 $27,607,046 50 $21,923,818 133.5 $49,530,864
17 Lilian Jorgenson Long & Foster Real Estate, Inc. 335 $40,783,900 6 $8,386,000 39.5 $49,169,900
18 Piper Gioia Yerks Washington Fine Properties, LLC 10 $26,398,500 7.5 $22,653,500 175 $49,052,000
19 Bruce A Tyburski RE/MAX Executives 35 $21,322,580 435 $27,141,688 785 $48,464,268
20 James W Nellis Il Keller Williams Fairfax Gateway 39.5 $18,457,888 57 $28,019,540 96.5 $46,477,428
21 Carla C Brown Samson Properties 73 $43194,732 3 $2,688,700 76 $45,883,432
22 Tom Francis Keller Williams Realty 18 $26,267,820 18 $17,980,270 36 $44,248,088
23 Irina Babb RE/MAX Allegiance 54 $33,356,276 16 $10,884,599 70 $44,240,876
24 Khalil I EI-Ghoul Glass House Real Estate 355 $19,325,100 275 $22,312,240 63 $41,637,340
25 Kay Houghton KW Metro Center 45 $22,935,250 37 $18,601,300 82 $41,536,552
26 Raymond A Gernhart RE/MAX Executives 33 $20,191,120 38.5 $21,166,928 71.5 $41,358,048
27 Erin K Jones KW Metro Center 25 $9,823,225 72 $30,847,276 97 $40,670,504
‘ 28 Akshay Bhatnagar Virginia Select Homes, LLC. 13 $7,455,525 57 $32,535,714 70 $39,991,240
Todd Pede 29 Damon A Nicholas Coldwell Banker Residential Brokerage 47 $27,867,092 22 $11,698,763 69 $39,565,856
B ran Ch Sa | es M ana g er A 30 Scott A MacDonald RE/MAX Gateway 67 $35,977,639 6 $3,417,000 73 $39,394,639
31 Kimberly A Spear Keller Williams Realty 36 $19,926,738 30 $19,427,400 66 $39,354,136
32 Christopher J White Long & Foster Real Estate, Inc. 28 $19,734,004 17 $18,838,000 45 $38,572,004
NMLS ID 846737 PEDE MORTGAGE TEAM
443-764-7648 — PROFESSIONAL MORTGAGE ADVISORS — 33 Paul Thistle Take 2 Real Estate LLC 29 $13,888,589 37 $23,208,800 66 $37,097,388
tpede@firsthome.com 34 Anthony H Lam Redfin Corporation 8 $4,031,500 54 $32,854,812 62 $36,886,312
V |:J O \/\/ E R E D B Y 35 Barbara G Beckwith McEnearney Associates, Inc. 19 $26,190,900 7 $10,594,200 26 $36,785,100
WWWtOdd pede.COm ‘j FIRST HOME Disclaimer: Information based on numbers reported to the MLS as ofNov. 7, 2019 for Jan. 1to Oct. 31, 2019. This data represents closed sales of residential
new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data.
= M O R T G A G E Some teams may report each agent individually.
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I\ TOP 200 STANDINGS

Teams and Individuals Closed Date from Jan. 1—Oct. 31, 2019

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #

36 Wes W Stearns M. O. Wilson Properties 48 $21,428,940 26 $14,517,868 74 $35,946,808
37 Roy Kohn Redfin Corporation 66 $32,846,312 2 $1,610,000 68 $34,456,312
38 Gregory A Wells Keller Williams Realty 38 $25,604,800 14 $8,586,550 52 $34,191,348

39 Debbie P Kent Cottage Street Realty LLC 54 $29,238,728 8 $4,711100 62 $33,949,828
40 Eve M Weber Long & Foster Real Estate, Inc. 31 $17,870,350 30 $15,745,100 61 $33,615,448
4 Deyi S Awadallah D.S.A. Properties & Investments LLC 86 $31,772,266 3 $1,840,000 89 $33,612,264
42 William F Hoffman Keller Williams Realty 19 $24,429,410 8 $9,024,480 27 $33,453,890
43 Elizabeth A Twigg McEnearney Associates, Inc. 245 $23,988,750 10 $9,043,000 34.5 $33,031,750
44 Raghava R Pallapolu Fairfax Realty 50/66 LLC 8 $3,608,900 45 $29,201,428 53 $32,810,328
45 Christina M O'Donnell RE/MAX West End 18 $15,392,176 215 $16,807,780 395 $32,199,956
46 Megan Buckley Fass FASS Results, LLC. 15 $12,644,350 21 $19,091,550 36 $31,735,900
47 Bichlan N DeCaro Westgate Realty Group, Inc. 18 $12,226,500 33 $19,273,390 51 $31,499,890
48 Jeremy G Browne TTR Sotheby's International Realty 245 $17,344,950 16.5 $13,929,320 4 $31,274,270
49 Steven C Wydler Compass 19 $21,845,400 6 $9,338,580 25 $31,183,980
50 Jon Robert Appleman Berkshire Hathaway HomeServices 22 $23,247,238 8 $7,913,378 30 $31,160,616

PenFed Realty

51 Patricia Ammann Redfin Corporation n $7194,000 39 $23,877,676 50 $31,071,676

52 Timothy D Pierson Keller Williams Realty Falls Church 24 $15,234,526 24 $15,564,500 48 $30,799,026
53 Alexandra | Burrell-Hodges  Cottage Street Realty LLC 78 $29,173,862 3 $1,351,900 81 $30,525,762

Disclaimer: Information based on numbers reported to the MLS as ofNov. 7, 2019 for Jan. 1to Oct. 31, 2019. This data represents closed sales of residential

new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.

Professional Service
Competitive Products
Local Decision Making
Great Rates

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #
54 Robert T Ferguson Jr. RE/MAX Allegiance 215 $16,800,176 16 $13,705,276 375 $30,505,452
55 N. Casey Margenau Casey Margenau Fine Homes and 14 $19,212,000 75 $11127,900 215 $30,339,900
Estates, Inc.

56 Janet Pearson Pearson Smith Realty, LLC 50 $30,124,496 0 $0 50 $30,124,496
57 Nikki Lagouros Keller Williams Realty 15 $6,450,680 52 $22,939,800 67 $29,390,480
58 Elizabeth H Lucchesi Long & Foster Real Estate, Inc. 14.5 $13,763,502 18 $15,332,299 325 $29,095,800
59 Kristen K Jones McEnearney Associates, Inc. 1" $12,512,905 14 $16,332,900 25 $28,845,3804
60 Daan De Raedt Property Collective 45 $19,464,400 19.5 $8,789,625 64.5 $28,254,024
61 Ryan Rice Keller Williams Capital Properties 26 $11,132,900 28 $16,649,440 54 $27782,340
62 Kevin C Samson Samson Properties 30.5 $22,901,850 4 $4,407,959 345 $27,309,808
63 Natalie H McArtor Long & Foster Real Estate, Inc. 28 $16,161,000 19 $11,080,250 47 $27,241,250
64 Melissa A Larson KW Metro Center 17 $18,280,810 9 $8,866,800 26 $27147,610

65 Karen A Briscoe Keller Williams Realty 18.5 $16,928,170 1 $10,189,054 295 $27117,224

66 Ana Lucia Ron ANR Realty, LLC 89 $26,960,700 0 $0 89 $26,960,700
67 Bradley W Wisley Berkshire Hathaway HomeServices 345 $20,854,604 9.5 $6,052,525 44 $26,907130

PenFed Realty

68 Deborah L Frank Deb Frank Homes, Inc. 30 $22,677,000 5 $4,167,740 35 $26,844,740
69 Helen E MacMahon Sheridan-Mac Mahon Ltd. 12 $17,879,900 6 $8,325,000 18 $26,204,900
70 Elizabeth Kline RE/MAX Premier 23 $12,465,724 24 $13,633,250 47 $26,098,974
7 Dinh D Pham Fairfax Realty Select 20 $10,950,888 29 $14,846,000 49 $25,796,888
72 Thomas R Moffett Jr. Redfin Corporation 42 $20,823,850 8 $4,722149 50 $25,546,000
73 Elizabeth W Conroy Keller Williams Realty 18.5 $17,084,670 6 $8,112,900 245 $25/197,570
74 Michael | Putnam RE/MAX Executives 37 $17,477,500 175 $7,711,990 545 $25,189,490
75 Patricia Fales RE/MAX Allegiance 22 $16,473,100 n $8,632,500 33 $25,105,600
76 Darren E Robertson Keller Williams Fairfax Gateway 10.5 $4,567,800 49 $20,237764 59.5 $24,805,564
77 Donna C Henshaw Avery-Hess, REALTORS 19 $12,558,000 15 $12,117,900 34 $24,675,900
78 Lex Lianos Compass 215 $14,389,938 19 $9,814,211 40.5 $24,204,148
79 Marianne K Prendergast Washington Fine Properties, LLC 75 $8,694,375 125 $15,382,500 20 $24,076,876
80 Brian J Gaverth Redfin Corporation 40 $21,423,000 4 $2,636,500 44 $24,059,500
81 Victoria(Tori) McKinney KW Metro Center 16 $13,648,700 14.5 $10,351,201 30.5 $23,999,900
82 Paramijit K Bhamrah Redfin Corporation 44 $23,325,396 1 $637,000 45 $23,962,396
83 Diana Morahan Long & Foster Real Estate, Inc. 15 $15,326,430 10 $8,521,030 25 $23,847,460
84 Katharine R Christofides Century 21 New Millennium 10.5 $6,677,600 36.5 $17,092,270 47 $23,769,870
85 Deborah D Shapiro TTR Sothebys International Realty 10.5 $11,057,000 10 $12,684,000 20.5 $23,741,000
86 Daniel MacDonald TTR Sotheby's International Realty 205 $20,551,520 75 $2,312,000 28 $22,863,520

Executive Vice President | NMLSR# 698683

1 Research Court, Suite 345, Rockville, MD | "
monarch1893.com/rearly | rearly@monarch1893.com FDIC =

MONARCH MORTGAGE

NMLS #448992

50 - December 2019

Disclaimer: Information based on numbers reported to the MLS as ofNov. 7, 2019 for Jan. 1to Oct. 31, 2019. This data represents closed sales of residential
new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.
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). TOP 200 STANDINGS

Teams and Individuals Closed Date from Jan. 1—Oct. 31, 2019

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #
87 Mark R Sirianni Ayr Hill Realty 12 $12,777,950 1 $10,920,450 23 $23,698,400
88 Kelly L Gaitten Berkshire Hathaway HomeServices 32 $18,392,600 7 $5,258,799 39 $23,651,400
PenFed Realty

89 Billy Buck William G. Buck & Assoc., Inc. 14.5 $11,642,026 13.5 $12,001,859 28 $23,643,884
90 Sarah Harrington Long & Foster Real Estate, Inc. 18.5 $14,374,465 1 $9,250,021 295 $23,624,486
91 Cristina B Dougherty Long & Foster Real Estate, Inc. 19 $11,374,640 22 $12,225,250 41 $23,599,890
92 Vicky Z Noufal Pearson Smith Realty, LLC 28 $20,095,376 5 $3,355,655 33 $23,451,032
93 Mickey Glassman RE/MAX Premier 34 $17,803,300 10 $5,630,500 44 $23,433,800
94 Christine G Richardson Weichert, REALTORS 23 $14,354,150 15 $9,069,900 38 $23,424,050
95 Jon B DeHart Long & Foster Real Estate, Inc. 18 $12,294,500 18.5 $11,084,388 36.5 $23,378,888
96 Michael S Webb RE/MAX Allegiance 15.5 $9,647,256 28 $13,731,250 43.5 $23,378,506
97 Benjamin J Grouby Redfin Corporation 40 $19,707,924 5 $3,625,000 45 $23,332,924
98 Kristina S Walker Keller Williams Realty Falls Church 15.5 $10,923,518 20 $12,408,300 35.5 $23,331,818
99 Kate F Ryan Long & Foster Real Estate, Inc. 21 $13,321,700 15 $9,789,219 36 $23110,920
100 Laura R Schwartz McEnearney Associates, Inc. 15 $11,215,536 15 $11,862,670 30 $23,078,206
101 Branden L Woodbury Redfin Corporation 52 $19,918,796 8 $3,112,900 60 $23,031,696
102 Cathy V Poungmalai Frankly Real Estate Inc 30 $18,235,218 7 $4,729,284 37 $22,964,502
103 Candee Currie Redfin Corporation 40 $22,867,800 0 $0 40 $22,867,800
104 Lyndie Votaw Redfin Corporation 30 $15,569,520 12 $7163,000 42 $22,732,520
105 Derek J Huetinck Beacon Crest Real Estate LLC 8 $13,291,000 7 $9,396,160 15 $22,687160
106 Joan Stansfield Keller Williams Realty 18 $12,573,499 12.5 $9,901,163 30.5 $22,474,662
107 Nathan Daniel Johnson Keller Williams Capital Properties 41 $14,772,302 19.5 $7,702135 60.5 $22,474,436
108 Ashley C Leigh Linton Hall Realtors 38 $17133,484 8.5 $5,241,957 46.5 $22,375,442

VING

JK Moving focuses on What Matters Most to
you, everything from treasured family photos to
your favorite chair. Care and respect for the
community — including our customers — are at
the heart of what we do. ‘

Our 24-hour customer service and 5-star
rated customer mobile app help make your
move easy, straightforward, and efficient.

Trust your household goods to the residential
mover of diplomats and presidents - and enjoy VIP
service from door to door.

JKMoving.com | 703-260-3031
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RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #

109 Lyssa B Seward TTR Sotheby's International Realty 12 $10,975,000 16 $11,241,350 28 $22,216,350
110 Jillian Keck Hogan McEnearney Associates, Inc. 9 $7,014,856 20 $15,135,675 29 $22,150,530
m Lisa Dubois-Headley RE/MAX West End 1.5 $7,305,816 16.5 $14,754,000 28 $22,059,816
12 Abuzar Waleed RE/MAX Executives LLC 32 $12,025,248 235 $9,888,800 55.5 $21,914,048
13 Heather E Heppe RE/MAX Select Properties 24 $16,036,382 10 $5,849,380 34 $21,885,762
na Kendell A Walker Redfin Corporation 10 $4,126,750 35 $17,707,044 45 $21,833,794
15 Andrew J Biggers Keller Williams Realty Falls Church 16 $11,243,500 13 $10,561,260 29 $21,804,760
16 Mara D Gemond Redfin Corporation 3 $1,871,000 33 $19,930,850 36 $21,801,850
17 Danilo D Bogdanovic Redfin Corporation 40 $19,585,364 4 $2,190,000 44 $21,775,364
18 Andrea M Hayes Living Realty, LLC. 31 $15,467,898 12 $6,281,300 43 $21,749,198
19 Marcia Burgos-Stone Redfin Corporation 32 $19,624,700 5 $2,121,000 37 $21,745,700
120 MaryAshley Rhule Compass 12 $10,607,000 15 $11,123,895 27 $21,730,896
121 A. Casey O'Neal RE/MAX Allegiance 245 $15,789,750 8 $5,895,200 325 $21,684,950
122 Katie E Wethman Keller Williams Realty 9 $4,428,850 21 $16,939,436 30 $21,368,286
123 Rheema H Ziadeh Redfin Corporation 395 $19,141,450 4 $2,219,000 435 $21,360,450
124 Christine R Garner Weichert, REALTORS 16.5 $12,871,400 10 $8,473,000 26.5 $21,344,400
125 Sylvia S Cowles Builder Information Service 25 $19,910,128 2 $1,410,000 27 $21,320,128

Disclaimer: Information based on numbers reported to the MLS as ofNov. 7, 2019 for Jan. 1to Oct. 31, 2019. This data represents closed sales of residential

new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.

3 400+ Products
Including 18
Renovation Loan

Cindy Smalli

Loan Originator, NMLS: 329508
Mobile: 703-863-6868
cindy.small@primelending.cam
lo.primelending.com/cindy.smal

Primelendingm

12150 Monument Drive, Suite 125, Fairfax, VA 22033

All loans subject to crodil appeovad Rates and fecs subject bo change. £201% Primel ending, a Piaing Capital
Company. [NMLS. 13643] Equal Housing Leader. PrimeLending is & wholly owned subsidiary of 2 stale
chadleiad Bank and is a3 exempl leadar in WA, WO10918
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Teams and Individuals Closed Date from Jan. 1—Oct. 31, 2019

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #

126 Venugopal Rawa Maram Realty LLC 6 $3,303,000 34 $17,852,772 40 $21155,772

127 Yony Kifle KW Metro Center 55 $2,104,200 51 $18,788,150 56.5 $20,892,350
128 Kristie A Zimmerman RLAH Real Estate 9 $5,445174 275 $15,435,025 36.5 $20,880,200
129 Richard J DiGiovanna RE/MAX Allegiance 34 $15,096,000 n $5,747,800 45 $20,843,800
130 Cheryl L Hanback Redfin Corporation (0] $0 37 $20,821,338 37 $20,821,338
131 Katherine D Colville Century 21 Redwood Realty 27 $14,473,810 13 $6,338,000 40 $20,811,810

132 Jennifer Mack Pearson Smith Realty, LLC 14 $8,205,502 21 $12,318,600 35 $20,524,102
133 Colette LaForest Redfin Corporation 40 $18,731,900 3 $1,664,900 43 $20,396,300
134 Anna Vidal Keller Williams Realty 35 $12,800,500 18 $7,596,181 53 $20,396,680
135 Kevin J Carter RE/MAX Select Properties 16 $7,072,300 20 $13,297,256 36 $20,369,556
136 Linh T Aquino Redfin Corporation 42 $19,087,128 2 $1,230,000 44 $20,317,128

137 Jill Judge Keller Williams Realty 15.5 $7,522,750 22.5 $12,770,500 38 $20,293,250
138 Douglas Ackerson Redfin Corporation 5 $2,454,750 33 $17,749,550 38 $20,204,300
139 Julia Jiang United Realty, Inc. 1 $9,272,020 4 $10,907,908 5 $20,179,928
140 Dina R Gorrell Redfin Corporation 35 $20,132,550 o] $0 35 $20,132,550
141 Dean P Yeonas Yeonas & Shafran Real Estate, LLC 7.5 $7,888,000 9 $12,196,000 16.5 $20,084,000
142 Toby M Lim Compass 45 $2,326,150 25.5 $17,709,150 30 $20,035,300
143 Shaun Murphy Compass 16 $8,979,626 17 $11,023,300 33 $20,002,926
144 Spencer R Marker Long & Foster Real Estate, Inc. 28 $17,202,800 55 $2,795,500 33.5 $19,998,300
145 Dennis P Lee Douglas Realty of Virginia LLC 13 $6,568,500 28 $13,426,900 41 $19,995,400

ANYWHERE, ANYTIME.

With a weaith of knowledge on all things real estate,

Eastern Title & Settlement has been serving the Maryland,
‘DC and Virginia areas for over 45 years.
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TOP

FERFORHERS

easterntitle.net

240.403.1285

Subscribe to our
YouTube Channel Today!

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #
146 Merlin Crist Redfin Corporation 54 $19,990,332 1 $354 55 $19,990,688
147 Heather Carlson RE/MAX Allegiance 15 $7752,600 22 $12,180,000 37 $19,932,600
148 Margaret J Czapiewski Keller Williams Realty 395 $15,355,900 10.5 $4,540,525 50 $19,896,424
149 Kevin E LaRue Century 21 Redwood Realty 20 $13,304,890 12 $6,590,675 32 $19,895,564
150 Lauren M Kivlighan Northern Virginia Real Estate Inc. 20 $14,371,952 7 $5,495,379 27 $19,867,332
151 Brad C Kintz Long & Foster Real Estate, Inc. 25 $13,545,700 10 $6,300,800 35 $19,846,500
152 John Murdock Keller Williams Realty 26 $11,715,350 14.5 $8,128,636 405 $19,843,986
153 Jason Quimby KW Metro Center 15 $11,866,800 10 $7,825,580 25 $19,692,380
154 Edward R Lang RE/MAX Premier 25 $13,026,580 13 $6,579,200 38 $19,605,780
155 Desiree Rejeili Samson Properties 8.5 $3,193,500 4 $16,378,887 495 $19,572,388
156 Constantine S Anthony Pearson Smith Realty, LLC 26.5 $13,081,369 9 $6,444,865 35.5 $19,526,234
157 Spencer R Stouffer Miller and Smith Homes, Inc. 33 $18,105,12 2 $1,419,600 35 $19,524,712
158 Peter J Braun Jr. Long & Foster Real Estate, Inc. 215 $13,765,544 9.5 $5,692,499 31 $19,458,044
159 Michael C Rush Long & Foster Real Estate, Inc. 26 $13,246,950 " $6,190,484 37 $19,437,434
160 Matthew R Elliott Keller Williams Realty 15 $6,615,700 245 $12,808,357 395 $19,424,056
161 Bhavani Ghanta Long & Foster Real Estate, Inc. 4 $1,803,000 315 $17,573,300 35.5 $19,376,300
162 Kathryn R Loughney Compass 12 $7,357,800 19 $12,005,109 31 $19,362,908
163 William R Davis Century 21 New Millennium 175 $11,320,150 6 $8,039,000 235 $19,359,150
164 James M LoBocchiaro McWilliams/Ballard Inc. 26.5 $13,824,700 10 $5,401,200 36.5 $19,225,900
165 Ann M. Wilson KW Metro Center 17 $15,475,800 6 $3,731,000 23 $19,206,800
166 Diane V Lewis Washington Fine Properties, LLC 85 $11,451,300 7 $7,736,900 15.5 $19,188,200
167 Megan Thiel Long & Foster Real Estate, Inc. 10.5 $5,108,899 23 $14,045,898 335 $19,154,796
168 Jason Curry KW Metro Center 16 $8,901,600 14 $10,165,013 30 $19,066,612
169 Brad Kiger KW Metro Center 26.5 $11,703,650 14.5 $7,325,350 a4 $19,029,000
170 Jennifer H Thornett Washington Fine Properties, LLC 8.5 $14138,320 3.5 $4,849,000 12 $18,987,320
17 Thomas Arehart Samson Properties 24 $11,505,422 " $7,449,850 35 $18,955,272
172 Nicole M McCullar KW Metro Center 14 $12,493,000 8 $6,450,000 22 $18,943,000
173 William S Gaskins Keller Williams Realty Falls Church 17 $13,577,340 4 $5,350,000 21 $18,927,340
174 Heidi F Robbins William G. Buck & Assoc., Inc. 15 $9,453,501 9 $9,455,450 20.5 $18,908,952
175 Raya Fridental Redfin Corporation 5 $2,420,500 26 $16,424,788 31 $18,845,288
176 Sheila A Zelghi Samson Properties 10 $5,987,195 235 $12,705,307 335 $18,692,502
177 Christopher C Tapper Redfin Corporation 335 $18,532,952 0 $0 335 $18,532,952
178 Brittany Lambrechts Cama-  Century 21 Redwood Realty 1.5 $5,467,928 19 $12,954,358 30.5 $18,422,286
cho
179 Jeddie R Busch Coldwell Banker Residential Broker- 14 $7,884,400 18 $10,480,400 32 $18,364,800

Disclaimer: Information based on numbers reported to the MLS as ofNov. 7, 2019 for Jan. 1to Oct. 31, 2019. This data represents closed sales of residential

age

new construction and resale. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.
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TOP 200 STANDINGS

Teams and Individuals Closed Date from Jan. 1—Oct. 31, 2019

OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL

Sue G Smith RE/MAX Premier . $10,350,800 . $8,008,026 $18,358,826
Tana M Keeffe Long & Foster Real Estate, Inc. $9,514,000 $8,773,600 $18,287,600

Catherine B DelLoach Long & Foster Real Estate, Inc. . $17,955,050 $280,000 . $18,235,050

David A Lloyd Jr. Weichert, REALTORS $8,324,503 $9,863,500 $18,188,002
Richard M Mountjoy Jr. Keller Williams Realty . $10,402,950 $7,770,583 . $18,173,532
Morgan N Knull RE/MAX Gateway, LLC . $5,751,950 $12,352,740 $18,104,690
Natalie U Roy KW Metro Center . $9,746,245 $8,353,900 . $18,100,144
Sridhar Vemuru Agragami, LLC $2,280,000 $15,801,985 $18,081,984
Lisa T Smith Pearson Smith Realty, LLC $14,161,300 $3,810,945 $17,972,244
Guy F Golan Redfin Corporation $845,000 $17122,588 $17,967,588
Kristin M Francis Keller Williams Capital Properties . $3,689,000 . $14,268,724 $17,957,724
Dilyara Daminova Samson Properties . $2,085,000 $15,811,250 . $17,896,250
Tammy L Roop Century 21 New Millennium $13,812,900 $4,066,000 $17,878,900
Abel Aquino Redfin Corporation $17,018,678 $809,900 $17,828,578
Gitte Long Redfin Corporation $10,416,400 $7,313,000 $17,729,400
Pamela V Alcantara Impact Real Estate, LLC $4,234,000 X $13,483,600 X $17,717,600
Marilyn K Brennan Long & Foster Real Estate, Inc. . $10,559,400 . $7,012,125 $17,571,524
Barbara J Ghadban Weichert, REALTORS $13,217,056 $4,328,903 $17,545,960
Charles Witt Nova Home Hunters Realty . $6,577,150 . $10,959,747 $17,536,896
Jina Hwang BH Investment Realty. Inc. $8,894,600 $8,607,502 $17,502,102

Shahab Sariri Redfin Corporation $17123,476 $340,000 $17,463,476

Stewart title" At Stewart, honesty and integrity aren’t

just words - they're the basis for the way

Real partners, Real possibiities™ we've always done business, and always
BUSI N ESS TO E. will. From title insurance, to closing and

escrow services, to mortgage industry
offerings, we offer the expertise and
solutions our customers need.

NEW HEIGHTS! g

Want to grow your business?
Ask us about our offline and online marketing tools that

| help our clients gain exposure and do more transactions!

We have you covered!

Wade Vander Molen

wvander@stewart.com
10505 Judicial Drive Ste 300,
Fairfax, VA 22030

480-203-6452
www.DCTitleGuy.com

Offices To Serve You in Virginia, Maryland, and D.C.
FAIRFAX « RESTON ¢« WASHINGTON, D.C. « FREDERICK « CROFTON « TOWSON
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We can help you s\
achieve them.

At SunTrust Mortgage, we focus on understanding your goals and helping you navigate
your choices,

Qur flexible mortgage options include access to larger loan-amounts without the high interest rates
typically associated with jumbe’ financing. Plus mortgage insurance is not required.

The right mortgage should focus on who you are and where you want to go.
Let's have a conversation today.

Kathy Meal

Jumbeo Loan Specialist
703.906.7039

NMLSR # 169588
kathy.neal(@suntrust.com

stntrusticom//kathy.neal

SUNTRUST

MORTGAGE

'For lsan amounts over $455100

& Equal Housing Lender. SunTrust Bank. SunTrust Motgage s a tradenarme of SunTrust Bank and ians ame mades by SunTust Bank. S2019 SunTiust Banks, Inc
SUNTRUST MORTGAGE = a trademark of SunTrust Banks, Ine. Al dghts reserved. Rev: 1072479
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mellosmartloan

loanOepot
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T
SEAN JOHNSON

BRANCH MANAGER - NMLS # 476388

(703) 606-3651

seanjohnson@loandepot.com
www.loandepot.com/loan-officers/seanjohnson @

4114 LEGATO RD, STE 240 - FAIRFAX, VA 22033 s

EEEEEE

loanDeport.com, LLC. All rights reserved. NMLS ID #174457 (www.nmlsconsumeraccess.org/). For more licensing information, please visit www.loanDeport.com/licensing. (021519 171774f)
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Industry Leading Experts
Over 200,000 Settlements

:_{-'-"-11 o I .

Settlement Group, L.C. tj 2 ' Servi ng VA, MD &
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An experience tailored to your needs and your client's preferences.

Bethesda Rockville District of Columbia Alexandria (Old Town) Arlington
301-571-9449  301-571-9449 202-749-8420 703-739-0100 703-237-1100
Chantilly Fair Oaks Fredericksburg Front Royal Gainesville Kingstowne

703-277-6800 703-279-1500 540-373-1300 540-878-4210 703-468-2020  703-417-5000

Loudoun County Manassas McLean Reston Stafford Vienna
703-840-2000 703-393-0333 703-734-8900 703-318-9333 540-658-0992 703-242-2860

Burke
703-913-8080

Lake Ridge
703-492-7900

Warrenton
540-349-7950
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GIVE THE GIFTS THAT WILL MAKE YOU
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. F;-—‘ 313-971-8312 - KRISTIN@STRATEGICGIFTING.COM

OUR GIFTS DELIVER THE HIGHEST ROl ON THE MARKET
USED EVERY DAY...FOREVER! « CLIENT RETENTION . 100% TAX DEDUCTIBLE




