LAS WEGAS

Living Her Dream as a Top 1%
Producer in Clark County.




REALTORS

BE
READY

FOR TODAY’S
BORROWERS

Callorcomein

to see us today.

Our mortgage expertise is in working
to insure that you get the best value,
service and loan product for your
client’s specific needs.

We’re here to help you!

Vatche Saatdjian

President/ CEQ
MNMLS ID # 69363

(702) 604-7075
vatche@valleywestmortgage.com

Our no hassle, no obligation
pre-approval process is simple.

Q

We’'re licensed in 19 States.

Q

In-house processing, underwriting
and funding under one roof.

Q

©

We have experts in a variety of
O specialty mortgages (FHA, VA,
Conventional & More).

W vaevuest
rorcow us [§§ EJ B3
CONTACT US TODAY!

(702) 696-9900
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ubject to underariter apg al. Nat all applicants will qualify. Al reht are resensed

Looking for 5 star professional, R

full service property management? VVindermere

PRESTIGE PROPERTIES

Marti has over 10 years experience;

call her today so she can help you. e P 6l 9 !

Henderson, NV 89074
| 702-432-4600 Office
702-301-8020 Cell

S.0069857 - PM.0164150

MARTI LADD | Property Manager

Windermere Prestige Properties
1401 N. Green Valley Parkway, Ste 200

martimatthewslv@hotmail.com

Clients are referred back to
Agent when they want to sell

Thinking o
refinancin

Let Jennifer help you figure outhf |
it’s the rightyzmove foryou. = &

nomebridge

Jennifer.Wittman@HomeBridge.com

(702) 497-8298

NMLS #644336

2580 St. Rose Parkway Suite 300 Henderson, Nevada 89074
www.homebridge.com/JenniferWittman
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m This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

m local businesses are proud to partner with you and make this magazine possible. Please support
m these businesses and thank them for supporting the REALTOR® community!
z AIR CONDITIONING & HEATING INSURANCE Valley West Mortgage
h Aire Serv of Las Vegas Morgan Agency LLC / American Vatche Saatdjian

(702) 565-4610 National Insurance (702) 696-9900
m aireserv.com/las-vegas Jarod Morgan
< (702) 430-7764 PHOTOGRAPHY

ELECTRICAL SERVICES Mlagents.americannational.com/ Neon Sun Photography
m Fowler Electric LTD JarodMorgan-3518 Brian Mannasmith

(702) 778-4346 (702) 335-5335
n www.fowlerelectricnv.com LENDER

Evergreen Home Loans Wild Dog Digital Inc.

m FLOORING Scott Gillespie Klara Filipi
m TLC Flooring Boutique (702) 494-8448 (702) 826-8708

Ramin Rostamzadeh
m (702) 248-7777 MORTGAGE PROPERTY MANAGEMENT
m Fairway Independent Mortgage Inc. Windermere Prestige Properties
“ HOME INSPECTION Clay Schmeisser Marti Ladd

Red Rock Home Inspections LLC (702) 685-2225 (702) 301-8020
m Rick Watkins
m (702) 902-9749 Guild Mortgage Co. RESIDENTIAL COMMUNITY HOME

Ryan Erekson BUILDER

u HOME LOANS (702) 528-6235 Pardee Homes

JMAC Home Loans (702) 622-1256

Avery Penn Homebridge Financial www.pardeehomes.com

(702) 888-0434 Jennifer Wittman

jmachomeloans.com (702) 497-8298 TITLE COMPANY

Ticor Title of Nevada

HOME WARRANTY Millenium Mortgage Group Jodi Grover

Old Republic Home Protection Ken Sarna (702) 283-6725

(925) 963-4726 (702) 813-3919 www.ticornevada.com

www.orhp.com

Hello. We're your Home Loan people.

Get expert Home Loan advice at your home, work, or on the go.

/4 |

Purchase or Refinance, our Home Loan Specialists can help provide a
solution fit for your unique needs. Fast and simple.

No jargon. No drama. Just results.

CALL US TODAY.

ELVIRA RODRIGUEZ

702.335.0494
ELVIRA.RODRIGUEZ@JMACHOMELOANS.COM

AVERY PENN

702-888-0434
AVERY.PENN@JMACHOMELOANS.COM

6655 W. SAHARA AVE., SUITE C-110, LAS VEGAS, NV 89146 | WWW.JMACHOMELOANS.COM

4 . December 2019

MEET THE

LAS VEGAS

REAL PRODUCERS TEAM

Eliza Piotrowski Joe Piotrowski Melony Peters
Publisher Area Director Publishing Assistant

Elizabeth McCabe David Filipi Brian Mannasmith
Contributing Writer Wild Dog Digital Neon Sun Photography
Contributing Photographer Contributing Photographer

American National offers personalized
insurance coverage for home, auto,
business, life and much more.

Let’'s manage life’s risks together.
Call for your appointment today.

JAROD MORGAN

Multiline Insurance Agent

Jarod@leadersfg.com
Ins. Lic. #168380

A
NATIONAL

702-430-7764 mlagents.americannational.com/jarodmorgan-3518 | 375 N. Stephanie St. Building 20 Las Vegas, NV 89014

Over 17 years experience in the Vegas Valley
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YOU'RE ABOUT TO UNDERTAKE

THE BIGGEST INVESTMENT

OF YOUR LIFE.

Red Rock Home Inspections truly cares
about ensuring you make a wise purchase.

Father & Son - Family owned - Veteran owned | Military/Veteran, First Responder & Teacher discount
Proud Member of VAREP Las Vegas Chapter | Home Pre-Listing Inspections
General Home Inspections | New Construction Inspections | 11th Month Warranty inspections
Fully Licensed & Insured | 100% Satisfaction Guarantee

A 90-Day Warranty, Sewer GARD, Recall Chek, & Build Fax included with every inspection

Y 702-902-9749
dl\ﬁ%\m( rrhilv.com
RED ROC rick@rrhilv.com

— HOME INSPECTIONS LLC. —

Weekend, holiday,
& next-day
appointments

- available*

6 - December 2019

From Do Fomily
fo Yours,

Have a
Warm
and
Cozy
Winter.

AIRESERV.

HEATING & FIGNING

CORRECTIONS
CORNER

My sincerest apologies to Mr. Ken
Sarna of Millenium Mortgage Group.
The revised version of his Premier
Partner article did not make it into
the November 2019 issue: Correct
spelling in the first sentence of the
article is: Aen Sarna. Correct website
is- www.mmiggroup.com a meighborly company

24 /7 Emergency Service

At No Additional Cost.

1 N\ 702.904.9555
. AireServ.com/Las-Vegas

There’s an app for everything

Evergreen Home Loans™ can help you stand out amongst the competition and offer =
clientsaccess to our newest digital mortgage tool. Features include:

o Co-branded digital business card—include your website, bio,and social
media links!

o Affordability calculator N
evergreen’|

View loan status and track progress
HOME LOANS

Send push notifications to clients
Seott Gillespie
INMLS: 252908
| Contact |
GO TO:

Clients can securely scan and upload requested loan documents
https://myapp.evergreenhomeloans.comy/tu4so

OR:
Scan this QR code

Download the app today or contact me to learn more about co-branding options.

Scott Gillespie NMLS:252908

Cell: (702) 494-8448
sgillespie@evergreenhomeloans.com
www.evergreenhomeloans.comy/scottgillespie

N
evergreen 7 ciesee

HOME LOANS

©2019 Evergreen Home Loans is a registered trade name of Evergreen Moneysource Mortgage Company® NMLS ID 3182. Trade/service marks are the property @

of Evergreen Home Loans. All rights reserved. Licensed under: Nevada Mortgage Banker License 3130; Nevada Mortgage Broker License 4837. e
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P) save the date!
Start Your 2020 Off Right With

Las Vegas REAL Producers

” MILLENNIUM MORTGAGE

If you are looking to purchase or refinance or would like to get a
second loan estimate, give us a call. Our rates and fees combined
with our excellent customer service ‘
cannot be matched.

mn IH"H"H“ 3 48 =
mnmumi’ :

h-m-A:.l" lm:i! rr'l

CALL TODAY TO SEE WHAT OPTIONS ARE f
AVAILABLE TO YOU.

New Year Kick-Off Mixer

y
e

|'.‘I PardeeHomes'

Thursday, 23rd January 2020
04:00 PM - 07:00 PM

Join us for signature drinks and excellent food in the spectacular setting of Sandalwood in

M i I Ie nn i um M o rtg d g e G rou p, L LC Summerlin by Pardee Homes, with their amazing views of the Las Vegas Valley!
www.MMTGGROUP.com @

Company NMLS#1786240  susrowns

"This is an exclusive, invite-only event for Clark County’s top 500 Real Estate Agents and Bro-
kers, their teams and Las Vegas REAL Producers’ premier business partners and advertisers.”

2520 Saint Rose Pa rkway Suite 305 | Henderson. NV 89074 This event made possible through the generous sponsorship of Pardee Homes!

ken.sarna@mmtggroup.com | Fax: 702-946-1413

www.realproducersmag.com - 9
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Criminal
Defense
Investigator
Turned Real
Estate Agent

P> REALTOR® on the rise

Written by Elizabeth McCabe
Photography by Wild Dog Digital

Becky Ashby worked as a criminal
defense investigator in Washington,
starting her own business and work-
ing for 15 years. But her heart was

calling her to something more.

“I always wanted to do real estate,”

she says.

When she moved to Las Vegas, she
had the opportunity to do just that.
As she moved from rainy Seattle to
sunny Las Vegas, her dream came to
fruition, but it wasn’t without a lot of

hard work and perseverance.

Becky had to build her business all over
again. She got licensed in 2014 and
started selling homes in 2015, overcom-

ing the fear of failure in the process.

“I didn’t know anybody,” she says. But
she was determined to move forward

and never lose momentum.

Her first year, she was ranked #11 in
her company, then earning quarterly
awards. Last year, she was ranked
#5 in sales and units. Becky’s career
volume is 37 million dollars, with no
limit in sight.

A self-described workaholic, real
estate was a natural fit for her. Becky
also has a competitive nature and has
excellent organizational skills. “That’s
how I still do this job without assis-

tance,” she smiles.

Loving Real Estate

“The thing I like most about real estate is that it is
my own business, and I set my own hours; however,
I work all the time, but I wouldn’t have it any other

way,” says Becky.

“I'm always available to my clients. I love working
with new clients who don’t know or understand the

process,” adds Becky.

This trusted real estate agent genuinely enjoys edu-
cating her clients; whether or not they buy or sell a
home with her, the education process is important.

Making people feel comfortable with the process

of buying or selling is what it is all about for Becky.

Complete transparency is key.

“My goal is to ensure my clients understand the real
estate process while still supporting them every step
of the way,” says Becky. With her attention to detail,

honesty, and attentiveness, she helps clients with ease.

Sellers learn how to best prepare their homes for
their listing. While working with buyers, Becky is
able to point out areas of concern that buyers may
miss during the excitement of viewing a potential

new home.

Her clients often become her friends. “I am appre-
ciative of that,” says Becky. “I have learned and

grown so much from real estate and my clients.”
Making a Difference

Becky uses her influence to make a difference.
Every month, she donates to Charity: Water, which
funds clean water for third world countries. With

1 out of 10 people without access to clean drinking
water, the need is real. Because of Charity: Water,
millions of people can have access to clean water,
which is life-changing.

“I'm happy to contribute to it,” says Becky. She
mentions how girls stand in line for hours to ob-
tain dirty water and miss out on education. With
Charity: Water, girls can go to school every day,
and disease from filthy water is non-existent. This

non-profit fills a need in impoverished countries.
Life Outside Real Estate

When not working, Becky enjoys spending time
with her family.

“I have three kids, two girls and one

boy, and two grandchildren,” says
Becky. Two of her children reside in
Washington, and one is in Utah. Re-
cently, she went on vacation with her
mother and youngest daughter and
made great memories to cherish in

the process.

To relax and unwind, Becky loves to
play soccer. Currently, she plays on
a couple of teams for recreation. “I
like any outside sport,” adds Becky.
Hiking, biking, playing tennis, and

softball are all fun for her.

“I also like redesigning my house,
maybe more often than I should,”

she laughs. Her home has two new
bathrooms, a new backyard, and a
remodeled kitchen is next on the
horizon. She is also working on a new

investment condo, before leasing it.
Final Thoughts

“It’s very humbling to be recognized
in REAL Producers. I didn’t go into
the business for recognition. I went
into the business to help people with
one of the biggest decisions in their
lives,” says Becky.

She’s doing that every day as a real

estate agent.

www.realproducersmag.com - 11
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Photography by Wild Dog Digital

JUus
was

of EasyStreet Realty Las Vegas

|

Justin Iwase

Ground (L-R) Sean McTaggart, Justin Uyehara, Stairs (L-R) Rodney Santos, Justin
Iwase, Sarah Pulin

“‘Success Comes
When You Care”

“I started real estate in 2003 in Hawaii,” says REALTOR® Justin
Iwase. He came to Las Vegas in 2011 and built his team, The Jus-

tin Iwase Group, which has been a success ever since.

“My team is like my second family,” explains Justin. They were there
when his brother, Jarand, passed away 1%% years ago due to kidney
disease at the young age of 38. Jarand relocated from Hawaii three
years ago and worked with Justin as a REALTOR® at EasyStreet
Realty. His loss was challenging for Justin; however, Justin gained a

renewed appreciation for his team during this trying time.

“They really stepped up to the plate and kept the business going.
Because of my team and the people in my office, they helped me
get through that period, not just from a business standpoint but

from a personal standpoint as well,” says Justin.

Justin’s team is composed of professionals with a number of differ-

ent personalities, but he credits them for helping him stay on track.

“I need my team to kick me into gear sometimes,” he says. They
help keep this hard-working real estate agent accountable and

perform his very best.

Treating Others Like Family

“We treat everyone like they were our own family,” says Justin.
“We go the extra mile for people. People we hire fit into that cul-

ture and that mindset.”

Justin also takes the time to connect with his clients, especially
those from Hawaii, hosting a biannual potluck for them. “I want
to keep the connection with people from Hawaii,” says Justin. “It

keeps me grounded.”

“In the end, I want to be remembered for someone who cared
about people. Every success comes when you care for people. I
get that from my parents. 'm someone who would go above and

beyond; and give others the shirt off my back,” says Justin.

Justin likes helping people achieve their dreams and goals. Being
from Hawalii, he is able to help Hawaiians purchase an investment

property in Las Vegas or purchase a new home when they relocate.

“I really enjoy being able to make things happen for people that

they might not have happened in their lives before,” he says.

Focused on Family

“Real estate allows me to control my life and be around my kids
as they grow up,” shares Justin. He has two boys, Jace (12) and
Jayden (10). “They are my everything. They are my world and the
reason that I do this,” Justin smiles.

Justin credits his “over-achieving” parents for who he is in life.
His father excelled in the Honolulu City Council and Hawaii State
Senate while his mother dedicated her life to being a career educa-
tor as a teacher and principal. She is the author of “Leading with
Aloha: From the Pineapple Fields to the Principal’s Office,” which

was just released this year. They are both enjoying retirement.

Active Interests
When Justin isn’t working, he gives back to the National Kidney
Foundation. A portion of his mother’s book will also be donated

to this worthy cause.

In his downtime, Justin has a variety of interests. “I'm a Hawaii
boy who turned into a hockey fan,” he jokes. “I love golfing when
I can find some time. I used to play poker, but not as much any-
more.” He also soaks in the time he can with his family and likes

traveling with them, making memories to cherish in the process.

Justin concludes, “I want to go through life and do as much good
as I can.” Real estate is one way he can impact people’s lives,
help them achieve their dreams, and give back to others. He can’t

imagine a better profession than that.
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When it comes to home loans, information
and education make the difference.

- = = A S - e — e, - e e

Spending the day helping all his clients with that is what Clay loves to do.

Clay is also very passionate about helping our veterans, active duty military members and
first responders get into new homes!!! Clay is one of three certified military mortgage boot
camp instructors for the state of Nevada, which means he gets to help educate the public and
his real estate partners by disproving a lot of the myths that are floating around out there
about VA loans.

With Clay's extensive knowledge of Fannie Mae, Freddie Mac, FHA, Jumbo and VA guidelines,
he usually knows what underwriters are going to request before we even submit an
application to them! Because of this understanding of what is needed at the beginning of the
mortgage process, Clay's clients can feel confident they will be getting a top-tier home loan
experience.

Clay fully understands that the industry has changed and continues to change daily, monthly
and on an annual basis. As a seasoned mortgage professional, Clay works diligently to stay
informed and educated of frequent industry changes so that he can better serve his clients
and real estate partners!

Knowledge. Experience. Customer service. Clay uses these skills to guide his clients through
what might, for many of them, be the largest purchase of their life. In trying to make the
transaction as stress-free as possible, Clay wants his clients to actually enjoy purchasing a
new home or refinancing their current home loan.

FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

CLAY SCHMEISSER
Branch Manager
NMLS# 404275

Las Vegas, NV

Office 702.685.2225 g ;
Cell 702.777.2666 - |
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Las Vegas REAL Producers

James George, Marti Ladd, Leslie Carver and
Kendall Towers

LAUNCH PARTY

Mixin’ It Up with The Best of the
Best in Vegas!

A special thanks to all the top agents, brokers, our advertisers, and Christopher Homes for

Alex Rivlin chatting with Jason and

making this such a special night, looking forward to many more!

Marti Ladd and James George- Windermere
Prestige Properties

: W2z Doug Moore and Alex Chavez - Aire Serv of Kendall Towers, Leslie Carver, Jennifer Wittman (Homebridge Financial) Susan Brock, Cali,
Charlie Carr and Tamica Evans- TICOR Title David Brownell and Ken Lowman greet each other John Diaz walks away with a prize Las Vegas Stephanie Jablonski Josh Burns and Jonathan Moretti

16 - December 2019 www.realproducersmag.com - 17




elite broker highlight €€

Written by Elizabeth McCabe
Photography by Wild Dog Digital

Life has a way of directing your steps.
Ron Ventura went into graphic design
and web design before switching

gears to real estate in 2006.

“I leveraged my background in graph-
ic design to boost my own market-
ing,” he says. He created impressive
brochures and flyers before going into

real estate full-time.

“Before becoming a broker, I did
commercial real estate for several
years,” he says. But in 2008, the Great
Recession hit, and real estate was at

an all-time low.

“Business dried up, and there was no
activity. I pivoted with the support of
my family,” says Ron. His father has
been a real estate developer for over 30
years while his sister is a broker. Ron

learned the business from his family.

“I became a broker in 2009, so 1
could do residential real estate,” says
Ron. He oversaw buying and flipping
houses. From purchasing properties,
renovating, and getting them on the
market, Ron did it all.

“I enjoyed residential real estate so
much that I transitioned from com-
mercial real estate,” he explains. Ron
has an impressive career volume of 76

million dollars.
Real Estate = Helping People

“I really enjoy helping people navigate
buying a home. When a family or
anew couple buys a home, I like to
make it smooth as possible. Instead
of it being challenging, I like to help

them enjoy the experience,” says Ron.

He also tries to understand people’s
unique situations. When he works with
someone, Ron asks a lot of questions to

see how they will use their living space.

For those who like to entertain, he might find an open
floor plan. Those who love the outdoors will benefit
from a spacious backyard. Ron likes to make sure that

clients find a home they will enjoy for a long time.

Ron Ventura is also determined to put his clients’
interests above his own. He says, “I figure out what
is best for my clients. I listen to what they want, un-
derstand their situation, and advise them on what
is best for them, regardless of my own interests.”
Sometimes that might be not selling a home if that

is in the best interest of his clients.

Every Home Has A Story

Ron likes being a problem solver. He explains, “I
like being a detective, uncovering problems, and
finding out information. “Every home has a story,”
he explains. “Uncovering that story is so import-
ant.” He can tell little details from an aerial photo of
a roof tile, which can tell him if the same developer
built a neighborhood.

By looking through public records, a home’s history

on the MLS, or searching for old pictures of homes,

Ron makes sure that a home’s story
gets told. In doing so, he helps to

maximize a home’s value.
Fueled By Family

“I have two boys — ages 4 Y2 and 1

Y. 1love them to death,” Ron smiles.

“My boys give me a lot of joy. It’s defi-
nitely hard work. The more you put
in, the more you get out. It’s so much
fun to be with them. They’re so cute
and kind, and I owe it all my amazing
wife. I couldn’t do it without her,”
says Ron.

Their youngest son suffers from se-
vere food allergies, and Ron uses his
resources to give back to FARE, Food
Allergy Research & Education.

“A lot of life centers around food,”
says Ron. “Food allergies become

a very isolating thing.” Fortunately,
his son has outgrown some of his
food allergies and is doing better

than before.

‘When Ron isn’t working, he likes
spending time with his family out-
doors. They especially enjoy going to

the Springs Preserve.
Final Thoughts

“I want to be remembered for being
kind and humble,” says Ron. “No
matter how successful I become.
Kindness and helping people are
important, even with other agents.
I've got a lot of friends in the industry,
and I don’t look at competition in an

adversarial way.”

Making friends and caring for people
has made Ron a success - not only in
his career volume but his reputation

in real estate.
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r.'l PardeeHomes:

A FRESH TAKE ON
MODERN LIVING

Nova Ridge, at The Cliffs Village of the celebrated
master-planned community of Summerlin.

Discover inspiring valley views, sweeping panoramas and
unexpected rooflines. This is the elevated hillside living
vou've been dreaming of. These innovative one- and two-
story homes bring cutting edge design and style to the
Las Vegas Valley.

New homes from the $600s

3172 to 4,413 sq ft (approximately)
3 to 5 bedrooms / 2.5 to 4.5 Baths
Unigue designs

Gated community

MORE PARDEE HOMES THROUGHOUT THE VALLEY

Terra Luna
THE CLIFFS VILLAGE
IN SUMMERLIN
MOVE-IN READY AVAILABLE

3-5 bedrooms | 2.5-4.5 baths

From the mid $500s
One and Two Story Floorplans

Nova Ridge
THE CLIFFS VILLAGE
IN SUMMERLIN
3-5 hedrooms | 2.5-4.5 baths
From the $600s
One and Two Story Floorplans

Sandalwood
STOMNEBRIDGE VILLAGE
IN SUMMERLIN
3-5 bedrooms | 3.5-5.5 baths
From the $700=
Up to 4-Bay Garages

Evolve
NOW SELLING

2-3 bedrooms
From the low $300s
Modern Townhomes

Cirrus
NOW SELLING
2-5 bedrooms | 2.5-4 baths
From the mid $300s
Downstairs Bedroom Available

Strada
IN INSPIRADA
FINAL OPPORTUNITY
4 bedrooms | 3.5 baths
From the $400s

Strada 2.0
IN INSPIRADA
MOVE-IN READY AVAILABLE
3-5 bedrooms | 2.5-4.5 baths
From the $400s

Pivot
FINAL OPPORTUNITY

3-4 bedrooms | 2.5-3.5 baths
From the $500s
Gated Community
Downstairs Master Suite Available

Axis
3-5 bedrooms | 2.5-4.5 baths
From the mid $800s
Gated Community
MNext Level Modern

Corterra

3-5 bedrooms | 2.5-4.5 baths
From the mid 34005
Downstairs Bedroom Available

Highline
COMING SO0ON
3-5 bedrooms | 2.5-4.5 baths
Fram the $400s

Cobalt at Skye Canyon
3-5 bedrooms | 2.5-3 baths
Fram the high $300s
Downstairs Master Suite Available

Onyx at Skye Canyon
MOVE-IN READY AVAILABLE
4-5 bedrooms | 3.5-5 baths
From the high $400s
Downstairs Master Suite Available
Up to 3-Bay Garages

Indigo
MOVE-IN READY AVAILABLE

3.5 bedrooms | 2.5-3 baths
From the low 3005
Downstairs Bedroom Available

Larimar
THE VILLAGES AT TULE SPRINGS
3-5 bedrooms | 2.5-3.5 baths
From the $300s
Gated Community
One and Two Story Floorplans

Blackstone
THE VILLAGES AT TULE SPRINGS

Up to & bedrooms | 2.5-4.5 baths
Fram the low $400s
Gated Community
Up to 3-Bay Garages

Call our New Home Specialists,
Shannon Marler and Paris Bieber
at 702-602-9684 for details

PARDEEHOMES.COM/LASVEGAS

« LivingSmart® energy-saving features and options

PardeeHomes'

7 OPERYEERRE

NOVA RIDGE




OF KELLER

WILLIAMS REALTY

Continues Her Path of Success Here in the U.S.

high roller

Written by Elizabeth McCabe

“Ever since I was a kid, I wanted

to come to the United States. I was
curious about what was happening
on the other side of the world,” says
REALTOR® Nancy Li of Keller Wil-
liams Realty.

Steve Marlis, Nancy’s life partner and
business partner, comments, “It was a
dream for Nancy to get here and live
her life in America.” Her dream came

true over 15 years ago.

Nancy’s next goal was to bring her
parents from China to the land of the
free and the home of the brave. While
that took a considerable amount of
time, they now live only a few miles
from Nancy and Steve. Nancy’s broth-

er also resides a couple of miles away.

22 - December 2019

Steve says, “To have them all here in
America is a tremendous accomplish-

ment and a great joy.”

Just as Nancy was successful in China,
she has become established in real
estate. She taught English in China in
one of the universities. She shares, “I
started my own tutorial school in Chi-
na, which is very popular to this day.”

BREAKING NEW GROUND

Nancy is proud to be a Top Producer
in the past seven years for the Asian
Real Estate Association of America.
Last year, she was in the top 1% of

all agents in Clark County. With 167
properties closed last year, she has
established herself in the competitive

industry of real estate.

Steve adds, “Nancy is highly respect-
ed in the brokerage community. When

she talks, people listen.”

Nancy’s career volume is estimated to
exceed 300 million dollars. Her drive
and determination, coupled with her

hard work, has served her well.

What'’s the secret to her success? “I
go the extra mile for my clients,” says
Nancy. “I help people achieve their
goals and live the American dream

with my expertise.”

She is able to help Chinese clients,

clients who speak Mandarin, as well
as English speakers. Although it has
been challenging to go outside of her

comfort zone to sell homes to English




speakers, Nancy is gaining more con-
fidence and has proven herself time

and time again.

“I want to be remembered for making
a positive impact on people’s lives,”
says Nancy. As a trustworthy and
respected REALTORS®, she is doing
that every day.

LIFE OUTSIDE REAL ESTATE

When Nancy isn’t selling homes, she
loves working out. Expect to find her
doing CrossFit at a gym by her house

a minimum of three times a week.

She also enjoys traveling with
Steve. Nancy comments, “Steve and I
take a two-week vacation every year.

‘We love traveling and seeing the world.”

It’s about working hard and playing

hard. Steve says, “We travel interna-

Nneon sun

photography

tionally, and I’ve been fortunate to go
to China with Nancy twice. It was fan-
tastic.” Nancy translated everything,

and Steve got the royal treatment!

Nancy has one son, Steven, who is 26
years old. He served in the Marines
for six years. Now he is studying to
be a pilot. “I'm very proud of my son,”

Nancy smiles.

Nancy and Steve also like giving back
to others. Keller Williams does at

least one charity event each year that
they participate in. These include Red
Cross blood drives, donating to Good-
will for needy children, and providing

for soldiers abroad.

What’s next for Nancy? Only time
will tell. She is living the American
Dream and couldn’t be happier tasting

sweet success as a real estate agent.

Steve Marlis and Nancy Li

IN THE LAS VEGAS VALLEY

or wherever you may need us.

real estate - commercial - architectural - drone - portrait

(702) 625-2065 | NEONSUNPHOTOGRAPHY@GMAIL.COM | VEGASREALESTATEPHOTOS.COM | NEONSUNPHOTOGRAPHY.COM
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We are proud to support
Las Vegas Real Producers

Your Home Warranty Specialists!

Francine Willis Katherine Dunton

Senior Account Executive Account Executive
800.282 7131 Ext. 1151 800.282 7131 Ext. 1344
FrancineW@orhp.com KatherineD@orhp.com

www.orhp.com | B00.445.6939

{]}: OLD REPUBLIC INSURANCE GROUP

(702) 778-4346

www.fowlerelectricnv.com
24 Hour Emergency Service
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DIGITAL
Professional & Affordable
Real Estate Photography & 3D
Professional photos sell homes.

Focus on closing deals.
We shoot. You sell.

Call/text: 702-826-8708
orders(@wilddogdigital.com
www.wilddogdigital.com
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Advantage
We aim to create business
partnerships, not just a
referring partnership, and
understand the impact we
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CARPET . TILE / STONE - LAMINATE - AREA RUGS
Biggest selection of name brand luxury vinyl planks

Questions? Let’s talk.

Visit our showrooms at our two locations to pick out your new flooring today!

HACIENDA LOCATION BLUE DIAMOND LOCATION
4505 W. Hacienda, Ste A - Las Vegas, NV 89118 7955 Blue Diamond Rd, Ste 101« Las Vegas, NV 89178
(702) 248-7777 (702) 248-7777
Showroom Showroom
Mon-Fri 8am-6pm « Sat 8am-5:30pm Mon-Sat 10am-5pm « Sun By appointment only

Ryan Erekson
Mortgage Ninja
NMLS ID# 445075

Henderson, NV 89074
M: 702.528.6235

Apply Online
www.RyanErekson.com

www.tlcflooringlv.com Licensed, bonded, insured #80490, #30491

9065 S. Pecos Rd., Ste 120,150

rerekson@guildmortgage.net

Grow your business with Guild.

Wide array of loan
products
Including Conventional, FHA, VA,
jumbo, renovation, condos and non-
QM products down to a 500 credit
score and bank statement loan
products

We’re highly recommended

Guild has a 96% customer
satisfaction rating according
to MortgageSAT, a leading borrower
satisfaction survey.

©

We close quickl

Our target close for all loa
days from date received. Ask
we make this happen succe!

"Ryan is my loan go to guy! He always has great response time & is great
} with my clients. He is highly knowledgeable in his industry & also goes the
extra mile to ensure my clients get the best rates & any programs they may
be eligible for. It is always a pleasure to work with him and his team."

Guiid

mortgage

OWN WHAT MATTERS
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“THE MOST RESOURCEFUL PEOPLE IN TOWN"
WITH 7 LOCATIONS ACROSS THE VALLEY
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Phone: (702) 932-0777

8363 W. Sunset Rd Ste. 100 T RN

Las Vegas, NV 89113



