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Top Agents could be reading
about your company
right now.

RENOVATE YOUR
RESIDENCE

WHAT IS RENOVATE YOUR RESIDENCE? BENEFI TS
NS home Upgrade old construction

Customize home to buyers
unique needs

 Increase energy efficiency

Creates jobs in Tucson

Upgrade Handicapped
Accessibility

\ ZACH MOONEY

Sr. Loan Officer

NMLS ID# 378994 | AZ MLO LIC# 0917762 MMIT FU N DI NG
9 Inc.®

HOME LOAN EXPERTS

1;J REAL PRODUCER

FOR ADVERTISING INFO VISIT
REALPRODUCERSMAG.COM
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Hardy Preserve ® Own from low $200s

8931 N. Hardy Preserve Loop, Tucson, AZ 85742
(520) 395-2353

La Cholla Station ® Own from low $200s
5820 N. Penumbra Ct., Tucson, AZ 85741
(520) 308-4322

History

Montaretto Estates e Own from low $200s
8660 N. Rome Ct., Tucson, AZ 85742
(520) 912-4719

TOP K&

Top 100 c V. / REAL

Featuring

Tony Ray 1 O O Standings ESTATE
Baker m EXPO

STANDINGS

Mountain Vail Reserve Il ® Own from high $100s
9474 S. Desert Fauna Loop, Tucson, AZ 85747
(520) 232-3760

Sonoran Ranch Il  Own from high $100s
6451 S. Reed Bunting Dr., Tucson, AZ 85757
(520) 912-4121

MARANA
KB Home at Gladden Farms e Own from low $200s

12556 N. School Day Dr., Marana, AZ 85653
(520) 682-9490

VAIL
Estates at Rancho Del Lago ® Own from low $200s

10253 S. Wheel Spoke Ln., Vail, AZ 85641
(520) 203-7344

Santa Rita Ranch Il e Own from low $200s

16981 S. Emerald Vista Dr., Vail, AZ 85641 : : I o ) :
(520) 8297144 If you are interested in contributing or nominating Realtors for certain stories,

please email us at Delilah.Royce@RealProducersmag.com.

DESIGN STUDIO
Preview Night: Every Tues, 4-7pm DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the

201 N. Bonita Ave.. Ste. 105. Tucson. AZ 85745 author(s). The paid advertisements contained within the Tucson Real Producers magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither
(520) 622—0280 " o ' ! N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.

[Our Homes Featnred on) - Broker Cooperation Welcome. ©2018 KB Home (KBH). Plans, pricing, financing, terms, availability and specifications subject to change/prior sale without notice and may vary @ YHAR

NewHome by neighborhood, lot location and home series. Buyer responsible for all taxes, insurance and other fees. Photos may depict upgraded landscaping/options and display decorator
4 s o U r ¢ e items/furnishings not available for purchase, and may not represent lowest-priced homes. See sales counselor for details. KB Home Sales-Tucson Inc., an Arizona Corporation. B
NewHomesourcecom ROC 143522, KB Home Tucson, Inc. DM17-058500. DM17-058722. DM05-049882. DM05-05-0967. DM17-058506. DM17-058623. DM17-058726. DM17-058540. TUC-180633 sy [KBHOME
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

AIR CONDITIONING &
HEATING

Fix My AC

Jan Brenneman

(520) 245-1312
FixMyACllc.com

Showtime Air

(520) 888-4094
(520) 900-0555
Showtimeair.com /
Breezewaysac.com

BINSR SPECIALIST
A Pro Restoration
(520) 624-7651

BUILDER

KB Home

(888) 524-6637
KBHome.com / New-
Homes-Tucson.com

CARPET CLEANING
& EMERGENCY
RESTORATION
Steamy Concepts LLC
(520) 903-1200
SteamyConcepts.com

CATERING

Mama’s Hawaiian Bar-B-Cue
(520) 392-1084
mamasbbgtucson.com

COACHING

TB Consults, LLC
Theresa Barnabei
(520) 631-4537
TBConsults.com

HOME INSPECTION
TLC Professional
Inspections

Thom Culpepper

(520) 9911717
TLCProlnspections.com

INSURANCE

American Family Insurance
Justin Musgrove

(520) 299-8878
JustinMusgroveAgency.com

State Farm - Tom Tatro
(520) 323-2253
TomTatrolnsurance.com

LUXURY DEVELOPMENT
Wildcat Pass Luxury Homes
(520) 290-5700.
WildcatPass.com

MARKETING
Lister Assister
(520) 257-2700
ListerAssister.com

MOLD TESTING &
REMEDIATION

A Pro Restoration
(520) 624-7651

Steamy Concepts LLC
(520) 903-1200
SteamyConcepts.com

MORTGAGE

Guild Mortgage - Tucson
(520) 343-4604
Less20wn.com

Jason Rose - Nova Home
Loans BK#0902429,
MLS#3087 Equal Housing
Opportunity

(520) 275-1882
Jason.Rose@
NovaHomelLoans.com

NOVA Home Loans 5 Tucson
Branches BK#0902429,
MLS#3087 Equal Housing
Opportunity
NovaHomeloans.com

Summit Funding Inc
Zach Mooney
(520) 230-5599
ZachMooney.com

VIP Mortgage, Robert
Hatch, NMLS #202680, VIP
NMLS #145502

Robert Hatch

(520) 349-8943
roberthatch.vipmtginc.com

PEST & TERMITE
CONTROL

Truly Nolen Pest Control
(520) 977-7638
trulynolen.com

PHOTOGRAPHER REAL
ESTATE & COMMERCIAL
Ambrose Photography
Joey Ambrose

(520) 200-5858
TucsonPhotog.com

PHOTOGRAPHY

REAL ESTATE /

WEDDING / EVENTS
Photography by

Casey James

(520) 258-8729
PhotographybyCaseyJames.
com

PLUMBING

All Pro Rooter & Plumbing
(520) 325-8681
AllProRooterandPlumbing.
com

STAGING

Before & After Home Staging
Mary Cooke

(520) 302-9801
BeforeandAfterHome
Staging.com

Stage Tucson Home
Staging & Interiors
Jennifer Gates Kmet
(520) 850-5344
StageTucson.com

www.realproducersmag.com - 7



P> publisher’s note

Welcome to the 12th issue of Zucson
Real Producers! What a ride it has
been! Watching Real Producers grow
here in Tucson and all over the coun-
try has been nothing short of spec-
tacular. We are now in over 60 cities,
connecting top realtors with each
other and with quality businesses that
other top realtors recommend. Our
partners are there to make your job
easier and make you look good with
your clients. Reach out and use them
when you have a need. They make

this publication possible.

Growth comes as we pour our heart
and souls into our endeavors. You
know all about that because you
are a top 500 Realtor® in Southern
Arizona. As I look back and think
about the common threads that I
have heard over and over as I met
with Realtors® this last 18 months,

it is crazy how many of you started
right after the crash in 2007. It is

also surprising how many of you did
not sell a single property for months,
many even a solid year. As you shared
your struggle and spoke of those who
mentored you and helped you become
successful agents, it was quite inspir-
ing. You all eventually found your
way and became top agents. The hard
work it took to be where you are
today reminded me of a quote my dad
sent me when I was in college, which
often spurred me on. This quote has
been an integral part of my life for
many years. It has encouraged me

and inspired me to remember what

really matters. I even have the
original copy from 1980 still
hanging in my office. I think
some of you will recognize and
appreciate the qualities that no
doubt brought you to the top.

Certified Master Inspector

L5 yrs. Inspectin
TLCproinsp:

Ip

o

Press On!

- Nothing in the world can take the place
of persistence.

- Talent will not; Nothing is more common
than unsuccessful men with talent.

« Genius will not; unrewarded genius is
almost a proverb.

« Education alone will not; the world is full
of educated derelicts.

« Persistence and determination alone
are omnipotent!

Let’s press on to keep Southern Arizona’s Realtor
community connected, caring and intentional. 7ucson
Real Producers’ goal is to inform, inspire and educate.
I am so excited about the upcoming article series that
will bring to light what is coming for Tucson’s

downtown as Tucson plans and grows.

With gratitude,
Delilah

delilah.royce@realproducersmag.com
520-838-1835

720

Professional Inspections, Inc.

“Every Home Needs a Little TLC”

ARIZONA PICTURE & FRAME GALLERY

edway Blvd. // 520.32

4523 East Spe 37711
- . ,

$20 OFF
Custom Framing,
Mirrors &
Gallery Art

Large Selection of Mirrors
& Gallery Art

Same Day Service Available
www.azpictureandframe.com

HIGH QUALITY

REAL ESTATE

1.._ M"‘"ﬂ-‘-"«-—-—l—r
bt PROTOGRAFHY

www.tucsonphotog.com | (520) 200-5858

Serving Tucson & Southern Arizona

SPECIALIZED SERVICES FOR REALTORS ®

Video Camera Inspections
Plumbing Inspections
Plumbing

Water Heaters

Sewer & Drain Cleaning
Certified Backflow Prevention

520.325.8681
ALLPROROOTERANDPLUMBING.COM

Man
Hawaiian

flucsoncrSahvaritals

Next Party!
From $8
Per person

(520) 477-MAMA

MamasHawaiianBBQ.com
7 LOCATIONS ACROSS TUCSON WE DELIVER!

www.realproducersmag.com - 9



TUCSON

HOME STAGING & INTERIORS

‘Jennifer Kmet with Stage Tucson is my ‘go to' for Home Staging. Jennifer staged a home
for me, which | had previously listed for 75 days with no offers. The week after the

staging, we had an offer very close to asking price and closed shortly after that
Jennifer's vision of the home, her eye for color/detail/furniture placement makes
buyers want to live there. She works with every budget and really puts on the finishing

touches making it show better, sell quickly & for more money. She also works with my
sellers to simply rearrange furniture giving them a ‘Listing To Do' list which makes the
home more appealing. | love working with Jennifer and you will too! She's a true

professional who loves her business and knows how to help your listings shine above
the competition.”

-Bizzy Orr, Realty Executives Tucson Elite

Professional Staging Services

JENNIFER GATES KMET - 520.850.5344 - MYHOME®@STAGETUCSON.COM - STAGETUCSON.COM

HOW TO OVERCOME BUYERS’ CREDIT CHALLENGES

Time is one of the most precious resources that
we havein our business. Asa REALTOR®, you want
to use as much of that resource as possible in the
service of buyers who are in a position to take
action. If you have a buyer who is emotionally
eager but finandially unready to purchase a
home, below is great and helpful information
you can provide, to help them become a future
homeowner and great client.

DO

« Stay Current on Existing Accounts. One 30-
day late payment can cost you drastically, as on
time payments make up 35% of a credit score.

« Maintain a Lower Revolving Debt. Try to
keep your credit card balances under 25% if you
can, although under 10% is best, but not to a
zero balance, during the loan process. The credit
bureaus like to see that you can maintain and
carry a small balance on revolving accounts.

« Call Your Loan Officer. Call us before making
any address or credit changes that may affect
your score.

DON'T

« Apply For New Credit. Every time you have
your credit pulled by a potential creditor or
lender, it can cause a 2 to -5 point decrease.
When applying for a mortgage loan, you will
have 30 days that if any additional mortgage
related credit pulls occur, will only count as
one hard inquiry hit. However, if you apply for
a credit card, auto loan, and a mortgage; those
would all be separate hard inquiry hits.

« Close Credit Card Accounts. This may and
typically will have a negative impact on your
credit score. Reducing your available credit
may appear that your debt ratio has gone up;
which can impact both your credit and loan
qualification.

« Consolidate Your Debt. If you are thinking of
consolidating all of your debt onto one or two
credit cards, or through a new consolidation
loan, consult your Loan officer before doing so.

NOVA®'S FREE CREDIT SERVICES

Although there are no guarantees or absolutes
when it comes to credit due to how many variables
are involved, they have a long track record of
success and are committed to reaching your goal
as your clients become new home owners. NOVA®
Home Loans Credit Services Department has
contributed to the approval of over 15,882 loans
since 2014. This service is called Home on the
Horizon®. This is a free service to your clients and
compliments of NOVA® Home Loans. A certified
FICO® professional will evaluate the credit report
and provide recommendations and strategies to
ensure your client is credit ready!

Our Credit Service professionals work one-on-
one with your clients until they reach their goal.
Your client will not be handed off to a“non-team”
member; they will be with NOVA® throughout the
credit services process. We also provide consistent
follow-up with you and your dlients through our
sophisticated CRM system. Once the credit issues
are rectified, you will have a pre-qualified buyer
ready to purchase!

The information contained here is educational only and does not represent actual savings, rates or financing terms.

JASON ROSE

| NMLS#174981
520.275.1882
jason.rose@novahomeloans.com

Vice President / Branch Manager

— STELLAR PARTNERS IN LENDING ——

N DOVA

HOME LOANS

SUNRISE

B R A NTCH

www.novahomeloans.com/jason.rose  mitchell.Jones@novahomeloans.com |

MITCHELL JONES

Loan Officer Associate
NMLS 1460999 |

520.591.7400

BK 0902429 / NOVA NMLS 3087 / EQUAL HOUSING OPPORTUNITY /JASON ROSE IS LICENSED IN CA. LICENSED BY THE DEPARTMENT OF BUSINESS OVERSIGHT UNDER THE CALIFORNIA RESIDENTIAL MORTGAGE LENDING ACT #4131230.
ALSO LICENSED BY THE CA-DBO UNDER THE CFL #6036566. LOANS MADE OR ARRANGED PURSUANT TO A CALIFORNIA FINANCING LAW LICENSE.

Making A

DIFFERENCE

Tucson REALTORS Charitable® Foundation allocated over $41,000 to lo-
cal nonprofits. In the first half of 2018 TRCF has given $14,000 in grants.
YPN helps young real estate professionals gain leadership skills & become

involved in the Association, the industry, & our community.

Tucson REALTORS®

Charttable Foundation
Serving Our Community First

10 - September 2018

Anytime.
Anywhere.

Any day...

Tom Tatro, Agent
4759 E Camp Lowell Dr
Tucson, AZ 85712
Bus: 520-323-2253
tom.tatro.j68I@statefarm.com

That’s when you can count
on State Farm.

| know life doesn't come

with a schedule. That's why
at State Farm you can always
count on me for whatever
you need - 24/7, 365.

GET TO A BETTER STATE™.
CALL ME TODAY.

o StateFarm®

1101198.1 State Farm, Home Office, Bloomington, IL

Tucson Association of REALTORS®

YP Young

Professionals
Network

Is your business
controlling you,

The purpose of business is to do
the work you love to live the lifestyle you love!

If things are out of order, get them back in order.
Call Theresa for a FREE 30 minute coaching call!

)

creators

(onsults

Theresa Barnabei « 520-631-4537

e

www.realproducersmag.com - 11



P> colleague corner

Kamryn Stichter
Photography by Joey Ambrose

Marcela Fuentes’ decision to become the owner and broker at CASAS Real

Estate in 2016 came as a surprise to her family, friends and even her colleagues.

She asked her mom, longtime business partner and the other half of The Las
Fuentes Team, Maricruz Fuentes, to join her in pursuit of this exciting adventure,
leaving the comfort and stability of an established brokerage behind. This life-
changing decision has challenged them, changed them and has managed to
bring this duo even closer.

12 - September 2018

“We were a team before being a team was a thing,” laughs
Marcela. In 2005, Marcela was studying sociology and
psychology at the University of Arizona. Her life changed when
her mom, Maricruz, moved to Tucson from Nogales, and they
both began pursuing real estate together full time. “We would
always tell our clients that they get a two-for-one deal with us,”

Marcela remembers.

“I think 2018 has been our best year yet because we’ve been
implementing the ideas we’ve been saving,” Marcela reflects
thoughtfully. She explained that starting her own brokerage had
always been in the back of her mind, so when we decided to start
this new journey, “I just went for it. I'm not afraid of going for
things, but I was lucky enough to have mentors guide me, support
me and be there for me. I will forever be grateful to them.” The
adjustment has been huge, but the freedom has re-invigorated

them to pursue new heights.

Marcela was eager to pursue the branding and advertising ideas
she’s been thinking about for years. “We’re constantly changing
and always adapting to make our practices better... we’re never
bored!” she asserts. She glances at her mother, who is taking
notes with a pen and paper, then sighs and laughs. They know
it’s the balance of new and traditional methods that have helped
their new brokerage succeed. Their personalities and interests
are also complimentary. “I rely on her for a lot of things; no one
can do it all alone,” Marcela says. After so many years of working
together, they feel that their overall communication is so much

easier, not only as coworkers but as family too.

“We specialize in the most inexperienced clientele: first-time
homebuyers. We do a lot of handholding,” Marcela explains. Being
bilingual is an absolute advantage, but they’re far more than just
translators. They say it’s their understanding of Latin culture that
has helped them better relate and serve their clients, which has
been a big propellant of their success. They don’t only serve the

Latin community; however, they enjoy helping a diversity of clients

Fi) WY e

We sweat
so you don’t
have to!

ROC #264596

» AC, Heating,
& Swamp Coolers
» Tune Ups
» Repairs
» [nstalls
» Winterizing
Jan Brenneman, AC Engineer

520.245.1312
FixMyAClic.com

An AC Engineer has the knowledge to do it right!

www.realproducersmag.com - 13



and are always enriched by the experience of working with people

from all backgrounds.

“We make ourselves available even if it means showing a house
with a flashlight,” Maricela says. Maricruz nods in agreement. “I
don’t remember a time ever saying no.” With that said, it can be
hard for the Las Fuentes Team to think about activities that don’t
revolve around work. They sometimes spend their weekends at
client social events, which they are invited to more as extended
family members than guests. But when they have real free time,
Marcela loves trying out new cooking recipes and spending time
with her Schnauzers, Tico and Luna. She loves taking them on
walks around the Rillito and the farmers’ market. Maricruz loves

spending time with her family. Although vacations can be difficult

14 - September 2018

to take, Marcela and Maricruz make it a priority to go on short

trips together.

Taking on the role of broker has forced Marcela out of her shell.
She is proof that taking risks can be incredibly rewarding and
positively transformative. Marcela surprises her mom every day
with how outgoing she has become. “She amazed me every day
this year. I don’t even recognize her,” Maricruz laughs. Marcela is
the 2019 Vice President for the Tucson Association of Realtors,
she is on the Small Brokers Committee, the Risk Committee, and
the 2018 Chair of the Young Professionals Network. “Real estate
is a community within itself. We’re not a competition. We achive

so much more if we work together,” Marcela says passionately.

When thinking about growing CASAS Real Estate, Marcela and
Maricruz reflect fondly on the time they spent at smaller broker-
ages. They want to make time for the agents they bring on by
talking them through their problems and creating an environment
of togetherness. The closeness, dedication, and inherent collab-

orative attitude of Team Las Fuentes will surely attract a family

of professionals who are a joy to work with.

WELCOME TO OUR

NEWEST PARTNERS

AND THANKS TO OUR GROUND BREAKERS!
»» welcome mat

We take a lot of pride in the businesses we partner with to make this magazine FREE to the top 500 producers in Tucson and the

surrounding areas. Our partners are highly recommended referrals from top agents, so you can trust us as a fantastic referral source.

We are so excited to have our NEWEST RP partners on board! Welcome!

Justin Musgrove owns a top pro-

/‘h ducing American Family Agency
W here in Tucson, AZ. When he is

@
not working at the office he enjoys

All your protection under one reof ® being outdoors going on hikes with
his family, hunting, fishing, mountain biking, working on ve-
hicles, playing softball, volunteering at his church and doing DIY
projects around the house. His wife Danielle and him have been
happily married now for almost 8 years, and have 2 amazing boys
Easton and Korbin. (If you're a country music fan you pick up
their names.) Their boys love anything related to Sports, Legos,

lizards, and mud.

Justin has been an Agent with American Family for 6 years and
enjoys every moment of it. His wife plays a huge role inside of his
agency as the Marketing Specialist, and who better to help him
promote their brand than the woman who shares his name. They
have a high standard of customer service and the products they
deliver. They take a great deal of pride in establishing personal re-
lationships with each of their clients and extending to them unpar-
alleled trusted advice they can rely on. They believe that superior
customer service drives a great company, and is pivotal in today’s
growing market. It is their goal to treat clients the way they want

to be treated and to have all of your protection under one roof.

- Robert Hatch has proudly financed
/ \ Tucson families for over 20 years. He
V ' has served as a Branch Manager for VIP
LS BLE Mortgage, Inc, for the past 5 years, where
MORTGAGE RINC he leads his personal teams’ production
and facilitates the sales force of their East Tucson location at

6390 E. Tanque Verde Road.

“I value the one on one communication with my clients, as it is
imperative to comprise a strategy for each individual to execute
their financial desires going forward. I have found that be-
ing humble and accepting when you are wrong and embracing
professional feedback, has made me a well-rounded professional
through the years. Financing in this complicated environment
requires someone who is experienced and knowledgeable to help
navigate you through the process. I am blessed with an amazing
team where we pride ourselves on our high level of communica-

tion through the process, from start to finish.”

Robert’s love for his wife of 16 years and their 3 beautiful chil-
dren have helped make him a more patient, compassionate and

caring professional.

Ground Breakers saw the value RP could bring to the REALTOR community before Tucson Real Producers was a reality.
Vision, trust, and support of the real estate agents in Tucson made sense to them from the very beginning. We are forever

grateful for these partners!

Tom Tatro — State Farm
% State Fam Insurance, Agent

Tom Tatro graduated from
the University of Nevada with a degree in business administra-
tion. Visiting his State Farm agent (his sister) for an annual
review, Tom was encouraged to consider a career in insurance,
as his two sisters had. Tom started the State Farm internship
program in 2001. Tom and his wife moved to Tucson and began a
new career and life in the summer of 2002. Putting their clients
first and giving appropriate and specially designed care is the
goal of Tom and his team. He has three grandsons and enjoys

staying fit and running marathons.

Steamy Concepts Carpet Cleaning

& Restoration

Locally owned and operated by

Matt & Lori Horn since 1998.
Steamy Concepts uses state of the art steam cleaning equipment
for all cleaning services. We are also certified in water damage
restoration and offer Realtors free visual mold inspections. Voted
"Best Locally Owned Service Business” for 2017 by the AZ Daily

Star’s Readers Choice Awards.

If you are interested in partnering with Tucson Real Producers and being a part of our events, email Delilah.Royce@realproducersmag.com for more information.

www.realproducersmag.com - 15



P> making a difference

El Rio
Vecinos

EL RIO

—_——
FOUNDATION

Serving Tucson
Families

16 - September 2018

Can you imagine being a single parent with a child in severe
pain and having no insurance or money to get your child
help? El Rio dentist Dr. Amanda Pinder recently saw a 3-year-old
boy who came to El Rio Health with a large facial swelling from
an abscessed tooth. His family had gone to three other offices
where they all said he was too little to treat without general
anesthesia. His family had no insurance, and the parents could
not afford to pay for general anesthesia. At El Rio, thanks to

our generous donors, we were able to help him get the care he
needed, which was extensive - six stainless steel crowns and two
extractions over several dental visits. El Rio staffs also gave his
mom oral health education to hopefully help prevent this from
happening to her other children.

El Rio Health is committed to being

EL RIO the best place in Tucson for anyone

to receive primary health care. We

HEALTH gladly serve anyone on the spectrum.
Families with or without healthcare.

No matter your economic status. Our services include medical,
dental, X-ray, 3D mammography, laboratory, behavioral health,
pharmacy, patient navigation, physical therapy, and health and
wellness classes. One-stop convenient care with evening and

weekend hours at multiple sites.

Do you know anyone looking for a medical or dental home?
El Rio Health opened its first health center site in 1970 on the
west side with the goal of serving 10,000 people. We now serve
over 104,000 people across 14 locations in Tucson, and we are
accepting new patients. Please share this information with your
clients or associates. Our heart is truly to care for anyone in

need of medical or dental attention.

Did you know? We accept most types of private insurance,
Medicare, Medicaid and offer a sliding fee scale for those with
no insurance coverage. El Rio Health’s organizational goals
include: 1) Providing a world-class experience for patients and
staff; 2) Improving the health of our patients and staff, and 3)
Ending each year with a positive financial bottom line. Many
of you have told us over the years that El Rio Health is one of
Tucson’s “best kept secrets.” We do not want to be! Please help

us get the word out!

We are grateful to our partners and stakeholders for helping
innovate the medical field in the areas of wellness and health
empowerment support after hospital discharge, pain man-
agement, cardiovascular, women’s health, LBGTQ care, and
expansion through extended hours and new sites. In 2017, we
formed a new LLC with Tucson Medical Center called HealthOn
Tucson and opened our first joint site called HealthOn Broad-
way, downtown at 1 W. Broadway. In 2019, we will be opening
our newest location (50,000 square feet) E1 Rio Cherrybell at
22nd Street and Kino Parkway; we will be adding 18,000 square
feet to our El Rio Southeast site and announce the plans for our

next HealthOn location.

How can you help? El Rio Health Cen-
ter Foundation began in 2001 to raise
private philanthropic funds to support
innovative patient programs, services
for uninsured, qualified patients and
capital needs of the health center. To
date, the Foundation Board of Direc-
tors, El Rio Vecinos and Foundation
team have worked with donors and
corporate sponsors to raise over $20
million. E]l Rio Health Center Founda-

tion is a qualified Arizona charitable tax credit organization.

Last week we saw a pregnant mother and shared the news that
she needs additional testing related to the possible diagnosis
of cervical cancer. She could not afford the payment for addi-
tional diagnostics. Thanks to the El Rio team and support from
community partners and donors, we will be helping her to get
the care she needs and support her through this journey.

What’s next for El Rio:

Join us on September 22, 2018, for the El Rio Vecinos Bow Tie
Block Party at the Scottish Rite Cathedral downtown. Proceeds
from the fundraiser will provide emergency dental services for
uninsured children. This fun, western-themed, casual indoor/out-
door party will feature live music, restaurant tastings, dancing, and
mingling with 900-1,000 Tucson movers and shakers. Tickets are
$65, or $95 for VIP, and can be purchased online at elriovecinos.
com or by phone at 520-205-4947.

We will also be hosting the El Rio Foundation Gala on October
19, 2018, at the Westin La Paloma Resort and Spa, which is the
kickoff event for our new breast and cervical cancer treat-
ment fund for qualified, uninsured patients. We want to thank
our major event sponsors: The Lawler Team at NOVA Home Loans,
Mercy Care, Pima Medical Institute, Tucson Medical Center, Quilt For
A Cure and Tucson Federal Credit Union.

Please consider El Rio Health or HealthOn Tucson for your
own healthcare and charitable contributions. Learn more at
elrio.org by clicking “Donate.”

www.realproducersmag.com - 17



Anthony

Schaefer

" Facing Fear
Head ON!

P» rising star!

By Kylea Bitoka
Photography by Casey James

Emily and Anthony

The Junkyard Dog Award. The mo-
ment it was announced at summer
basketball camp, Anthony Schaefer
knew he had to win it. “The award
was for someone who hustled and
was fearless in the face of adversity,
who had a passion for whatever
they did. I thought it was the cool-
est thing you could possibly be - a
Junkyard Dog. “I did win that award,
and it shaped how I looked at every-
thing from there on out.” Anthony
reflects on the lasting impact of that
experience. “It created an incredible
competitive fire in me as well as the
desire to support teammates and not
back down in the face of fear. There
are a lot of times in life where I didn’t
know what the right next step was,
but I still stepped forward. I think a
lot of that was learned in my sixth-
grade basketball camp. It has trans-
lated across everything I do, and that
is to do it right the first time or don’t
do it; come to it with 100 percent or

don’t show up.”

The lessons from basketball camp
would prove invaluable as Anthony
grew up and navigated life’s chal-
lenges. When he was 20 years old,
Anthony’s father passed away from
cancer. His life changed overnight. “I

had to take over a more parental role

for my younger brothers. I had to look out for the family in a totally
different way than I had ever thought I would. It was easy to get
lost in the sorrow. For a while, I thought that the world was really
unfair. I learned to use my grief as fuel to the fire to live in honor

of my father. It was a challenge, but it was also an opportunity to
grow and to help my brothers. It makes you appreciate every day

because you’ve experienced that tomorrow is not guaranteed.”

Anthony’s career in real estate was the perfect opportunity for him
to make the most of every moment. But before he found his passion
for building community, Anthony was trading stocks for a hedge
fund. “It was a cool experience, but I discovered I was not suited

for the high stress and 10-hour days in front of a computer. I wasn’t
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Be willing to do

what you don’t

want to do when

you don’t want to
do it. It’s about the
client, not about

you.Approacheach

situation ‘om their

point of view.

happy. Both my mom and girlfriend (now wife) noticed a difference
in me.” Anthony’s mom was a successful REALTOR® in Washing-
ton state, and she began encouraging him to try real estate. “My
mom knew with my work ethic, willingness to serve, and love of
people that it would be a good fit. I realized that the ability to be

part of the community was what I was missing from my job.”

To say that Anthony is passionate about giving back to the com-
munity is an understatement. You can hear the excitement in his
voice as he talks about his involvement with El Rio Vecinos (a
group of young professionals that partner with El Rio Community
Health Center and El Rio Foundation) and the Long Realty Cares
Foundation. “I really believe you have to be involved in your com-
munity if you want it to improve. It feels good supporting these
organizations and seeing the impact.” It wasn’t long after An-
thony started attending El Rio Vecinos that he got the chance to
put his words into action. The chair for the Black-Tie Block Party
left; Anthony and another member stepped up and organized the
event. It was a great success, over $70,000 raised for children’s
healthcare. Anthony continues to work with El Rio Vecinos and

is now on the board of the El Rio Foundation.

He also serves as vice president for Long Realty Cares Foun-
dation. Long Realty agents can contribute to the foundation
with every real estate transaction, and the money is distrib-
uted to different charitable organizations in the local com-
munity. As a member of the board, Anthony helps decide what
organizations to support. “It’s great to be on the opposite side
and have the opportunity to give money to these nonprofits.

It’s exciting to see how many people out there are doing the

20 - September 2018

right thing. I love that about Tucson - there is a

really good sense of community.”

For Anthony, it all comes down to a simple principle.
“I treat people how I would want to be treated. I want
people to know that I cared about them, valued them,
and tried to do the best for them no matter what.” An-
thony takes that mindset into each real estate transac-
tion. “We have fun. It’s about creating friendships

and giving clients the experience that I would want

to have.” His advice to new REALTOR®s: “Be willing
to do what you don’t want to do when you don’t want
to do it. It’s about the client, not about you. Approach

each situation from their point of view.”

His work as a REALTOR® and involvement with the
foundations are not the only ways that Anthony is
bringing people together; Anthony is an ordained
minister. It started when two friends that he had
introduced decided to get married. They asked
Anthony to officiate at the wedding, so he took

the online class to get ordained. Since then he’s

had the opportunity to officiate another marriage.
“I’'ve married two couples, and they are both still
together, and I am currently available for booking
weddings!” Anthony laughs. He had never imag-
ined being a REALTOR® and an ordained minister.
While life has taken many unexpected turns for
him, one thing is definite: Anthony continues to live
up to the values of the Junkyard Dog Award.
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Before

Provide room by room details to get homes ready to sell.
Great for staging on a budget with small furniture groupings.

Priced per room, staged with furniture and accessories.

Mary Cooke ¢ 520.302.9801
beforeandafterhomestaging.com

www.realproducersmag.com - 21



»» a closer look!

By Patty Sue Anderson

—ind the “Truth Window”’
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I moved to Tucson in the early ‘90s

from Southern California to a historic
adobe home in Dunbar/Spring neigh-
borhood. That winter, I rode my bike
downtown to look for more of those
fantastic adobe structures. My heart
was captured by the doorways, flaking
and worn, framing thick earthen walls
of all colors; the thresholds of concrete
wrought with grooves from years and
years of foot traffic; the details of the
handcrafted copper canals poking out
of the upper walls to help water drain
off the roofs; even the old-fashioned
light fixtures! So incredible to see the
homes in tight Sonoran formation
lining down the streets — you can even
find historical photos of those same
streets showing that they are still

intact! What a treasure!

The hot Tucson historical housing
market is alive and well! Are your
clients looking for authenticity? Are
they looking for craft and ingenuity?
Are they looking to live near and
around downtown? If so, historic
Tucson awaits! With some of the
highest prices per square foot in the
city, Downtown Tucson offers oppor-
tunities to renovate and/or opportu-
nities to relax. Many homes in this
area are within biking or walking
distance to downtown eateries and
art galleries, the Tucson Museum

of Art, and the U of A. If biking or

walking doesn’t appeal to you, it’s all

connected by the Downtown Links
light rail. Go electric! Go solar! Go

Historic Tucson!

If you can find your client’s home
with renovations already complete

- such as updated plumbing, roof-
ing and electric - they should have
years ahead of them with remarkable
neighbors, interesting life - all this
with easy access and flexibility. If
they have the desire and fortitude to
renovate, the properties await! Look
for large, original lots. Take care to
notice where current sewer lines
run and their condition - these lines
and a new “hat” (a.k.a roof) could

be the highest and most important
remodeling costs to consider. After
that, the sky’s the limit on colors,
tiles, woods, and stone. With historic
homes, there’s so much to play with!
Look for and recover original “truth
windows.” A truth window is a small
opening somewhere in the house
that shows the original construc-
tion material underneath the plaster
- adobe is the favorite! Encourage
your client to look for (and keep) all
original wood trims, hand-chiseled
“beadboard,” original cabinetry,
intricate hinges, and door handles all
bring value to the original history —
they are beautiful and rare - mostly
irreplaceable. If they are upgrading,
tell them to never throw these items

out — give them away — someone else

will treasure these scraps of history

in their remodel.

Check out the terrific website map
available on the City of Tucson web-
page to research historic homes in
Tucson. You can also find a guide for
green retrofitting of historical homes
and articles on preservation, Tucson
Heritage and archeological data. The
Historical Society on East Second
Street and North Park is full of photos,
maps, directories to the original inhab-
itants of Tucson. Research of Down-

town Tucson is addictive — so beware!

Tucson’s historic downtown is full

of brick and mortar; mud and lime;
copper and tin. Exquisite wavy glass,
large hand-carved wooden doors,
beautifully exposed vigas holding up
the indoor ceilings - to love it is to
live it! And because these structures
were built by long-lost standards and
know how, their renaissance con-
tinues vibrantly, so they are always
growing in value. Tucson’s historic
downtown is completely unique here
in the Southwest. It’s extraordinary,
it’s rare. Be a part of Tucson’s history!

It’s a whole new world ... right here!

Patricia “Patty Sue” Anderson, As-
sociate Broker

Centra Realty, Tucson AZ
520-870-5620
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TONY RAY BAKER
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DARREN JONES

You tend to get attention when you
have an iguana on your head. People
notice that sort of thing, especially
if there is a smile on your face while
you’re wearing it. Tony Ray Baker
has a picture of himself with an
iguana and a smile, and it’s worth a
million to him. Actually, it’s worth
many millions. It’s the best kind of
marketing — it grabs attention, it
makes people smile, and it’s free!
And attention-grabbing, joy-produc-
ing, free marketing is vitally impor-
tant when you sell real estate like

Tony Ray does.

The picture was taken in Puerto
Vallarta when Tony Ray and his life
partner, Darren Jones, were vacation-
ing, and Tony Ray asked the owner
of the iguana if he could pet it. The
curious iguana promptly climbed up
Tony’s arm and onto his head, and
Darren snapped the now famous
picture. On the advice of a coach,
Tony Ray included it in his marketing
package, and the rest is history. He
laughs and says, “My first call from
the iguana picture was from a lady
who said, ‘I want you to be my real
estate agent because everybody in
real estate wears a tie and looks all

business-like, and you wear an iguana

Rome, ltaly

A little village in Greece

on your head!” Tony Ray continues with, “I had to confess to her
that I had a collection of fabulous silk ties and that I wore one
every day to work, which she found disappointing. But she hired

me anyway.”

It hasn’t always been easy to attract clients. Tony Ray admits to
having career aspirations of being a “professional student,” and
he did it well. For six or seven years he studied everything from

design to architecture to psychology to law and anything else
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that attracted his attention. To support himself he
worked in the grocery industry creating, hosting,
and teaching safety fairs and promoting grocery
store safety. Eventually, in 1994, his mom, Jane
Baker, suggested that he stop being a student and
try his hand at selling real estate. He sheepishly
admits, “I was very excited and gave my two weeks’
notice. It was the stupidest thing I've ever done. I

was suddenly unemployed and had no income.”

He zipped through real estate school but had no
idea how to generate business. For the first year,
despite being dropped off in neighborhoods to
knock on doors and spending long days on the
phone cold calling until he got a yes, Tony Ray
didn’t sell a single house. Not one. He was told he
was being let go, but he begged for another chance.
Tony Ray acknowledges that he is a scrapper, a
fighter who wants to help people and convinced

his boss to give him another chance. He told her, “I
want to sell real estate,
Ijust don’t want to do
it your way.” It was a
bold move, but he was
broke and living on a
shoestring with nothing
to lose. He was allowed
another year and he laid
out his own plan for
how he would succeed

in real estate.

To know Tony Ray is to
know what drives him.
He proudly describes

himself as a “scrap-

per,” but that isn’t what
motivates him. Instead,
it’s a concept he received early on and repeats
often. The phrase that he speaks with an intense,

earnest passion is, “Design the life you want to live

and build your business into it.” His life isn’t about
just working until he can retire. When asked about
retirement, he bristles and says, “I hate that six-
letter word — retire. Live the life you want now,
not sometime in the future!” He goes on to say, “1
don’t ever want to live with regrets.” To that end,
he has learned the secret of forgiving others and
asking to be forgiven. He lights up with joy when he
describes the life he lives with the people he loves.

Early on, Tony Ray had hired a coach, Joe Stumpf of
“By Referral Only,” and set out to do things different-
ly. He vowed to do such a good job with each person
he represented that he would turn every client into

a raving fan. “Soon, I wasn’t doing business with
strangers but with friends,” he acknowledges, “and

I discovered that like-minded people enjoy hanging
out together.” And that generates more and more
business. More and more relationships. These days,
he is in regular contact with hundreds of clients, and
modestly acknowledges that he could text 200-plus
people and they would show up if he asked them to.
But good as business is, it’s just a part of the life he
has designed. His passion is to live a balanced life, so
he smiles and says, “My partner and I don’t typically
work on Sundays or in the evenings because it isn’t

conducive to the balanced life we want to live.”

Tony Ray is also passionate about helping others live
the balanced life. He works with his life and business
partner, Darren, and says, “I want him to do what he
loves.” They had to figure out how to work together
after that fateful day when Darren came home to
announce that he had quit his job and was going to
come work with Tony Ray. It was a defining moment
for both their relationship and their business. They
had to work out their business relationship, and,
true to his passion, Tony Ray wanted Darren to be
happy and learn about real estate too. “I wanted him
to know everything about the business but to also do
what he loves.” They’ve figured it out, with Darren

‘T hate that six-letter word—retire.

Live the life you want now....
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[ love to be part
of other people’s
success. | want
them to live the
life they love
as welll

taking the lead in helping buyers, dealing with home
inspections, and handling negotiations and Tony Ray
handling more of the marketing, management, and
online elements of the business. “We aren’t really
doing a ‘team’ thing,” Tony Ray laughs, and then goes
on to describe Beth Heidenreich who has handled
paperwork for 24 years for Tony Ray. He gets misty-
eyed when he talks about how she helped him for free
in the early days and how grateful he is for her help.
He talks about Kelly McCarthy and Ryan Turner and
the joy of working with them. He is also enthusiastic
about the part-timers, James Portis, who helps with
the website and with coding, and Steve “Gonzo” Gon-
zalez, who helps with social media and video music.
“I love to be part of other people’s success. I want

them to live the life they love as well!”

The balanced life that Tony Ray and Darren have in
their business includes enjoying two rescue dogs,
Keely and Baxter, taking thousands and thousands
of photographs, being “foodies” who love supporting
local restaurants, traveling to Europe a couple times

a year, and, lately, road trips in their “retro camper,”

a custom-designed 2018 model camper that is a
wonderful mix of beautiful old design and the latest

technology. He’ll gladly show you pictures and tell
about the beautiful places they go camping.

Tony Ray is a teacher and pours himself into the
lives of others. Out of his early experiences, he
teaches the course “Marketing on a Dime” to fellow
Tierra Antigua Realty agents, downtown mer-
chants, and any group wanting to learn from his
experiences in marketing and relationship building.
Passionate about downtown Tucson, he is commit-
ted to helping with the Menlo Park development,
and works hard to bring condensed housing and
homeownership to the area. “Owners care about
what is around them,” he says and he is driven to
help others find an urban lifestyle that can be the

basis of a satisfying life.

Tony Ray has designed the life he wants to live and
has built his business into it. Oh, and sometimes he

wears an iguana on his head...
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TOP 100 STANDINGS

By Volume | Teams And Individuals Closed Date From Jan. 1-July 31, 2018

Rank Name Sides Volume Average Rank Name Sides Volume Average
1 Kyle Mokhtarian (17381) of Realty Executives Tucson Elite (498305) 282.0 54,729,395 194,076 35 Stephen H McNair-Larese (33345) of Keller Williams Southern Arizona (478309) and 1 prior office 59.0 13,427,000 227,576
2 Marsee Wilhems (16298) of eXp Realty (495201) 228.0 51,857,535 227,445 36 Jameson Gray (14214) of Long Realty Company (16706) 23.0 13,392,900 582,300
3 Kaukaha S Watanabe (22275) of eXp Realty (495203) and 1 prior office 180.0 36,109,872 200,610 37 Jennifer Philips (16201) of Realty Executives Tucson Elite (4983) 54.0 13,143,850 243,405
4 Michael D Rhodes (19668) of Realty Executives Tucson Elite (498307) 177.0 33,344,325 188,386 38 Steve Nissen (15430) of Long Realty Company (16706) 21.0 13,078,265 622,775
5 Laurie Hassey (11711) of Long Realty Company (16731) 86.0 30,350,680 352,915 39 Marta Harvey (11916) of Russ Lyon Sotheby's International Realty (472203) 30.0 13,069,750 435,658
6 Danny A Roth (6204) of Keller Williams Southern Arizona (478306) 116.0 29,799,411 256,891 40 Jose Campillo (32992) of Tierra Antigua Realty (2866) 80.0 12,988,424 162,355
7 Janell E Jellison (4774) of Long Realty Company (16706) 470 27,992,100 595,577 41 Bob Norris (14601) of Long Realty Company (16707) 48.0 12,925,740 269,286
8 Don Vallee (13267) of Long Realty Company (298) 83.0 24753150 298,231 42 Ricardo B Aranda (30899) of eXp Realty (495201) and 1 prior office 69.0 12,909,750 187,098
9 Russell P Long (1193) of Long Realty Company (298) 36.0 24,037757 667715 43 Madeline E Friedman (1735) of Long Realty Company (16719) 31.0 12,747,000 411,194
10 Laura Sayers (13644) of Long Realty Company (16717) 67.0 22,790,699 340,160 44 Denise Newton (7833) of Realty Executives Tucson Elite (498306) 40.0 12,677,300 316,932
n Denice Osbourne (10387) of Long Realty Company (16707) 53.0 21,540,003 406,415 45 Kate Herk (16552) of Long Realty Company (16706) 20.0 12,274,046 613,702
12 Aaron Wilson (17450) of Keller Williams Southem Arizona (4783) 95.0 20,052,650 211,081 46 Spirit Messingham (22794) of Tierra Antigua Realty (2866) 42.0 12,273,680 292,230
13 Alfred R LaPeter (32582) of Long Realty Company (16717) 39.0 19,880,661 509,761 47 Pete M Torrez (21748) of Long Realty Company (16706) 19.0 12,033,265 633,330
14 Anjela K Salyer (30415) of Mattamy Homes (5799) 50.0 19,176,833 383,537 48 Jerri Szach (6050) of Long Realty Company (16706) 33.0 11,739,797 355,751
15 Brenda O'Brien (11918) of Long Realty Company (16717) 41.0 19,086,700 465,529 49 Bryan Durkin (12762) of Russ Lyon Sotheby's International Realty (472203) 16.0 11,631,000 726,938
16 Traci D. Jones (17762) of Keller Williams Southern Arizona (478302) 73.0 17,954,675 245,954 50 Shawn M Polston (20189) of Keller Williams Southern Arizona (478306) 72.0 11,575,724 160,774
17 Robin Sue Kaiserman (4368) of Long Realty Company (16706) 18.0 17,803,600 989,089

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ

18 Sandra M Northcutt (18950) of Long Realty Company (16727) 55.0 17,028,623 309,611
within the date range listed are not included. MLSSAZ is not responsible for submitting this data.
19 Peter Deluca (9105) of Long Realty Company (298) 48.0 16,903,350 352,153
20 Judy L Smedes (8843) of Long Realty Company (16706) 320 16,469,646 514,676
21 Tom Ebenhack (26304) of Long Realty Company (16706) 61.0 16176787 265193
22 Laurie Lundeen (1420134) of Coldwell Banker Residential Br (70204) 78.0 16,092,950 206,320 Why Guild ? Exceptional v
- o .
23 Layne Lundeen (31434) of Long Realty Company (16731) and 1 prior office 40.0 15,856,510 396,413 AR L SR it el e S e e AT = e S
We ’Ve got yo ur ba Ck committed to closing loans on time.
I J
24 Lisa M Bayless (22524) of Long Realty Company (16717) 44.0 15734388 357,600 PRI
25 Curt Stinson (4808) of Realty Executives Tucson Elite (4983) 70.0 15701300 224,304 :::C:L;ﬁz;kp‘;‘gzhu:t”s zz‘:’r'zg;ﬁgg?&iﬂgg:gi’:;gﬂira"ay i
26 Don Hatcher (31480) of MTH Realty LLC (5383) 48.0 15,677,870 326,622 Biiiae [enalar
57 Michael Shiner (26232) of CXT Realty (5755) 62.0 14.646747 936,238 As a direct lender, we have control in fitting the best product for our borrowers.
4 ’ T ’ Our investor relationships enable us to serve you and your clients better.
28 Marian R Soto (28907) of Mattamy Homes (5799) 370 14,262,467 385,472 Local support
' . . . ' We've grown through referrals for Your buyers can meet with a loan officer in person and can count on the
29 Nicole Jessica Churchill (28164) of eXp Realty (4952) and 1 prior office 60.0 14,227,730 237129 nearly 60 years.Today, no other speed and flexibility of local processing, underwriting and funding.
30 Joshua Waggoner (14045) of Long Realty Company (16706) 12.0 14,073,500  1172,792 mortqage Ien:ler has our stal?|!|ty, Long-term relationships
E{pEiEnEE EIne LInE ] AT, We'll be there for you for the long term—we service the majority of the loans
31 McKenna St. Onge (31758) of Long Realty Company (16706) 240 13,979,900 582,496 focus on customer service. we close.
32 Kristy E Johnson (22342) of Long Realty Company (16728) 370 13,666,450 369,364

33 Lynn Staten (14783) of Long Realty Company (16728) 370 13,666,450 369,364 - 5 2 0 n 4 2 5 n 8 7 0 0 I IESS ZOW n n CO m - G u I Id

Guild Mortgage is an Equal Housing Lender; NMLS 3274. We are licensed to do business in the state

34 Anthony Boatner (16214) of Keller Williams Southern Arizona (478306) 76.0 13,493125 177,541 of Arizona. BK#0018883; AZ BKBR 0018986; Branch NMLS 156371. mortgage
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TOP 100 STANDINGS

By Volume | Teams And Individuals Closed Date From Jan. 1-July 31, 2018

Rank Name Sides Volume Average Rank Name Sides Volume Average
51 LaMar Watson (28955) of RE/MAX Results (5106) 61.0 11,547,180 189,298 85 Kristin Gloria Penrod (33258) of Redfin Corporation (477801) 30.0 9,191,187 306,373
52 Vicki L Holmes (19184) of Long Realty Company (16719) 46.0 11,537,700 250,820 86 John LaRocca (26586) of Long Realty Company (298) 9.0 9,163,700 1,018,189
53 Eddie Wailers (31442) of Realty Executives Tucson Elite (4983) 570 11,437,509 200,658 87 Carolyn Ann Fox (1420840) of Coldwell Banker Residential Br (70204) 51.0 9,138,774 179,192
54 Gary B Roberts (6358) of Long Realty Company (16707) 44.0 11,372,840 258,474 88 Taylor Mize (36294) of PCD Realty LLC (4826) 29.0 8,962,160 309,040
55 Tyler Lopez (29866) of Long Realty Company (16707) 54.0 11,347,697 210,143 89 Anthony D Schaefer (31073) of Long Realty Company (298) 33.0 8,898,798 269,661
56 Dorothy May (25551) of Long Realty Company (16728) 30.0 11,268,500 375,617 90 Rob Lamb (1572) of Long Realty Company (16725) 20.0 8,889,500 444,475
57 Kelly Garcia (18671) of Keller Williams Southern Arizona (4783) 41.0 11,061,048 269,782 91 Sofia Gil (1420209) of Realty Executives Tucson Elite (4983) and 1 prior office 44.0 8,888,000 202,000
58 William S Albright (28319) of DRH Properties Inc. (2520) 38.0 11,057,817 290,995 92 Cheryl Hallcock (28628) of Caldwell Banker Residential Brokerage (702) 34.0 8,876,148 261,063
59 Margaret E. Nicholson (27112) of Long Realty Company (16728) 29.0 11,038,500 380,638 93 Susanne Grogan (17201) of Russ Lyon Sotheby's International Realty (472203) and 1 prior office 8.0 8,852,700 1,106,588
60 Sondra Kantor (32581) of Long Realty Company (16717) 20.0 1.010161 550508 94 Roni Benge-Adamson (8355) of Keller Williams Southern Arizona (4783) 26.0 8,699,253 334,587
61 Mary G Dorais (5988) of Long Realty Company (16706) 26.0 10,951,300 421,204 95 Jason Mitchell (36629) of My Home GFOUP Real Estate (427501) 40.0 8,647,100 216,178
62 Ronnie G Spece (19664) of At Home Tucson Realty (4637) 46.0 10,913,099 237,241 96 Dawn Jacobs (36573) of Russ Lyon Sotheby's International Realty (472203) 24.0 8,640,275 360,0M1
63 Tim Rehrmann (25385) of eXp Realty (4952) and 1 prior office 43.0 10,869,039 252768 97 William V Mesch (3395) of Coldwell Banker Residential Brokerage (70202) and 1 prior office 220 8,626,703 392,123
64 Anne Ferro (608) of Russ Lyon Sotheby's International Realty (472203) 14.0 10,862,500 775,893 98 Jennifer C Anderson (16896) of Long Realty Company (16724) 370 8,558,500 23131
65 Patty Howard (5346) of Long Realty Company (16706) 250 10,828,460 433138 99 Alicia Girard (31626) of Long Realty Company (16717) 30.0 8,551,869 285,062
66 Jeffrey M Ell (19955) of Keller Williams Southem Arizona (478312) and 1 prior office 36.0 10,828,358 300,788 100 Tern Kessler (15874) of Long Realty Company (16706) 180 8540500 474472
67 Angela Tennison (15175) of Long Realty Company (16719) 29.0 10,773,000 371,483
Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ
68 Angella Hollar (14181) of RE/MAX Results (5106) 46.0 10,702,400 232,661 within the date range listed are not included. MLSSAZ is not responsible for submitting this data.
69 Michael D Oliver (14532) of Keller Williams Southern Arizona (478302) 38.0 10,646,880 280,181
70 Liz Nguyen (27962) of Realty Executives Tucson Elite (498305) 48.0 10,554,100 219,877
7 Ann K Gavlick (27887) of Tierra Antigua Realty (286601) 35.0 10,491,700 299,763 ll
72 Patricia Sable (27022) of Long Realty Company (16706) 22.0 10,461,749 475,534 O n e Sto p S h O p fo r A L L yo u l{_ B IN S R Ite m S A
73 Jean Barclay (19068) of Long Realty Company (298) 12.0 10,191,700 849,308 ~
“I have been working with A Pro Restoration for a couple of years now 1
74 Lauren M Moore (35196) of Keller Williams Southern Arizona (478302) 29.0 10,086,949 347,826 and they bave been a life-saver. They are a licensed contractor who bas all
. ) trades working under them: roofer, plumber, electrician, handyman,
75 Dorothy Jean Moore (35146) of Keller Williams Southern Arizona (478302) 29.0 10,086,949 347,826 X '

drywall worker, painter, carpenter; etc. So, when I get a BINSR, I just have
76 Corissa Y Miller (22532) of Tucson's TLC Realty (3939) 44.0 10,082,412 229146 to make one call and that is to A Pro. They give me an itemized bid that I
review with the seller before the seller agrees to the BINSR, so they Rnow

77 Angela M Kuzma (28301) of Keller Williams Southern Arizona (478310) 470 10,049,600 213,821 exactly what the cost will be. This saves me having to call numerous

78 Maria R Anemone (5134) of Long Realty Company (16717) 200 9778,200 488,910 trades and coordinating all of them. I just call A Pro, tl{e{)' do all the work
under their contractor’s license, do quality work and if there are issues at

79 Victoria R McGullam (31547) of eXp Realty (495203) and 1 prior office 50.0 9,619,390 192,388 walk-through or after closing, they are Jobnny on the spot to resolve them.
I could not be more pleased.”

80 John E Billings (17459) of Long Realty Company (16717) 33.0 9,588,500 290,561 - RussiLL P. LoNG

81 Tana R Newton (18103) of Long Realty Company (16707) 46.0 9,571,200 208,070 -
A Pro Restoration

82 Susan Denis (14572) of Habitation Realty (4119) 26.0 9,530,841 366,571 N
One Call to do it ALL!

83 Tony Ray Baker (5103) of Tierra Antigua Realty (286606) 33.0 9,382,750 284,326 (520) 624 7651

84 Jeff R LeBlanc (19505) of Russ Lyon Sotheby's International Realty (472203) 21.0 9,311,400 443,400 ROC# 267228
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Tucson Association of REALTORS®

The largest residential real estate show in Southern Arizona!
Come and say thank you to old friends and industry
partners! It's where networking, learning and fun come together!

THE EVENT
SCHEDULE
INCLUDES:

8:00am - 11:00am: “The Neighborly Way: Code of Ethics” Course with
Theresa Barnabei and special guests! CE 3 hours of Commissioner
Standards, fulfilling your NAR Code of Ethics requirement!

1:.30pm - 2:30pmKeynote: “Real Estate is a Marathon”

MATT JONES | NATIONAL INSPIRATIONAL SPEAKER

Matt was diagnosed with cancer on September 11, 2002. He went from being a three-time can-

cer conqueror, to relearning how to walk, to surviving a bone marrow transplant, to completing
seven marathons on seven continents and yes, that includes Antarctica!

Matt Jones is also the author of more than ten books, including his newest one,
“Happiness is a Marathon: 26.2 Ways to Stay Happy at Work and in Life.”

Receive your free copy of Matt Jones’
“Life’s A Marathon” at the 2018 TAR Real Estate EXPOQO!

FEATURING OVER 100 EXHIBITORS!

PLACE CALLED ' support you deserve - all at an affordable rate. Let’s talk today.

PRUTECTIUN FUR A I Home - it's where life happens and dreams are brought to life. Let me help you

protect what matters most with the customizable coverage you need and the

Justin Musgrove, Agent
6700 N Oracle Rd Ste 506
Tucson, AZ 85704

Bus: (520) 299-8878
jmusgrov@amfam.com

AMERICAN FAMILY
[ INSURANCE |

®

American Family Mutual Insurance Company, S.I., American Family Insurance Company,
6000 American Parkway, Madison, WI 53783

011760 — Rev. 2/16 ©2016 - 7719834

Pest Control you'll

mﬂ\mmuw be proudfof!

¥4 Seasons’
\Pest Control

*Applicable to new annual service
agreement & does not apply to
Value Rackages.

800 G0 - TRULY I:I‘IIWIIIIIEII.III;III?-. &
PEST « TERIMITE « RODENT  INSULATION

www.realproducersmag.com - 33



Contact me today to find P roud[yﬁnanc cng
out how to save money on f Tueson Fami lie.s fb &

your closing costs!
Over 20 Years!

Robert Hatch

Sr. Loan Officer/Branch Manager

. 520.349.8943

RobertH@vipmtginc.com
‘Www.RobertHatch.vipmtginc.com
NMLS ID 202680

Purchase- Reﬁnance -VA!FHAEUSDAKCONVIJUMBO

V.L.P Mortgage, Inc. does Business in Accordance with Federal Fair Lending laws. NMLS 1D 145502 AZ Mortgage Banker Li e Mo, BE 0909

xj&/

CASEY JAMES
RE PHOTDGRAPHY

HIGH QUALITY l

PHOTOGRAPHY

— [
\

Real Estate
Professionals

i

Contactus | 520.258.8729 3 Aena! virgal (7 Quick

photos tours turnaround
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INTRODUCE BUYERS TO A

4

W | ED C AT RESORT LIFESTYLE IN THE

PASS FOOTHILLS OF DOWNTOWN TUCSON

Gated community nestled in nature with endless
RS SRS M walking, hiking, and biking trails ... yet convenient

~ to downtown dining and entertainment.
M g @mscﬁ C_L-W i, L

* Estate-sized Homesites from the 51 20°s
* Luxury Homes from the $600's

* 5 Custom Plans with Options —

* New Move-In Ready Homes Available

All properties in Wildcat Pass include
full residential initiation fee for the

Arnold Palmer Signature Golf Facility ;

Starr Pass Resort. Tucson Airport + University of Arizona
JW Marriott Starr Pass Resort Spa & Country Club
Raytheon

Andy Courtney, Designated Broker/Owner

i ANDY COURTNEY
i/ PROPERTIES, LTD. (520) 290-5700

4 Andy@AndyCourtney.com

| AndyCourtney.com + WildcatPass.com @

Rob Purvis We offer a full range of loan programs including fixed rate
Senior Loan Originator  loans, adjustable rate loans, interest only options and more.
NMLS 1D 199836 We help clients choose the one that's best for them.

Mobile: 520.979.1817

/\"\
Office: 520.777.1055 p
Fa:::: 520.844.1217 5‘ RIG AGERINC 5401 N. Oracle

RPurvis@vipmtginc.com  MVP TEAM Tucson, AZ 85704 & Fs

Licemse Mo, BH-90BETY. AZ: 0011608 | IN: 24000 | CA: DBOTI9EIS
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1 ListerAssister

Giving Time Back to Busy Agents Since 2008

The Original & Premier Full Service Listing Assistance Provider

Save Time & Sell More with ListerAssister
SERVICES OFFERED:

e Wide Angle Photography

e Next Day Availability

e Sign & Post Service

e MLS Data Entry

e 3D Matterport with Doll House Floorplan
e Aerial/Drone Photography & Video

e Virtual Staging

e And More!

ValuableTime

Back to Busy Agents.

Call 520-257-2700
Info@ListerAssister.com

ListerAssister.com




