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BETTER AGENTS USE
BETTER INSPECTORS

IT BUILDS YOUR BUSINESS
FIND OUT WHY AT INSPECTINGCHICAGO.COM/REASONS

Real thorough. But real.

Also performing radon testing via  
Chicago Radon Testing, Inc., a CBI company.

RADONISEVERYWHERE.COM

Chicago Building Inspections, Inc.

inspectingchicago.com  |  312.INSPECT  |  info@inspectingchicago.com

PROFESSIONAL INSPECTIONS. PROFESSIONAL REPORTS. PROFESSIONAL RESULTS

Home Staging and Redesign, Inc.
323 N. Hoyne Ave. • Chicago, IL 60612

Phone: 312-380-1276
www.havenhomestager.com

You only
get one
chance to
make a first
impression.

Home Staging Consultations

Occupied Home Staging

Vacant Home Staging

Redesign
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If you are interested in contributing or nominating Realtors for certain stories, 
please email us at andy.burton@realproducersmag.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the 
author(s). The publication contains paid advertisements by local companies.  These companies are not endorsed or specifically recommended by N2 Publishing or the publisher. 
Therefore, neither N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community events take place, photog-
raphers may be present to take photos for that event and they may be used in this publication.
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INSURANCE

Goosehead Insurance

(708) 858-1246

Goosehead.com

State Farm

(309) 303-2698

WeerYourAgent.com

MORTGAGE / LENDER

A and N Mortgage

(773) 255-2793

anmtg.com

Fifth Third Bank

(312) 962-2850

53.com/mlo/tonylupescu

Guaranteed Rate, 

Ben Cohen

(773) 654-2055

rate.com/BenCohen

Guaranteed Rate, 

Joel Schaub

(773) 654-2049

rate.com/JoelSchaub

Guaranteed Rate, 

Michelle Bobart

(312) 379-3516

rate.com/MichelleBobart

Guaranteed Rate, 

Shimmy Braun

(773) 850-9558

rate.com/Shimmy

Neighborhood Loans

(773) 960-2278

MortgageBencks.com

Peoples Home Equity

(312) 731-4939

PeoplesHomeEquity.com

GARMENTS, GROOMING 

& EVENTS

Gentleman’s Cooperative

(312) 361-1166

gentsco-op.com

GENERAL CONTRACTOR

Midwest Remodeling &

Builders, Ltd

(847) 888-7777

midwest-remodeling-

andbuilders-ltd.com

S.B. Construction, Inc.

(773) 520-7788

HANDYMAN

Fix It People

(312) 898-9300

fixitpeople.com

HOME INSPECTION

Chicago Building

Inspections

(773) 849-4424

InspectingChicago.com

Echo Home Inspection

(847) 888-3931

EchoHomeInspections.com

Windy City Home

Inspection, Inc.

(847) 926-4663

WindyCityHome.com

HOME WARRANTY

HWA Home Warranty 

of America

(888) 492-7359

HWAHomeWarranty.com

Super Home, Inc.

(844) 997-8737

HelloSuper.com

BUILDER

Pryor Construction

(773) 334-1800

PryorConstruction.com

Ronan Construction

(773) 588-9164

RonanConstruction.com

CLEANING SERVICE

Manic Maids Inc.

(773) 342-7424

ManicMaids.com

CLIENT AND 

REFERRAL GIFTS

Cut Above Gifts

(773) 769-7812

CutAboveGifts.com

Josh Moulton 

Fine Art Gallery

(773) 592-3434

JoshMoultonFineArt.com

COPY EDITOR

Stardust Editorial

Chrstine Thom

(773) 992-6142

StardustEditorial.com

CUSTOM CLOSETS

Closet Works

(312) 999-0356

closetworks.com

Crooked Oak

(708) 344-6955

CrookedOak.com

ESTATE SALES

Everything But The House

(312) 330-0918

ebth.com

ACCOUNTING - CPA

Swidler Spanola & Co. LLC

(312) 981-4141

SwidlerSpanola.com

The Hechtman Group Ltd

(847) 256-3100

TheHechtmanGroup.com

APPRAISAL

Appraisal Solutions Group

(773) 236-8020 

ART SERVICES

Artmill Group

(312) 455-1213

ArtMillGroup.com

ATTORNEY

Antonia L. Mills, 

Attorney at Law

(847) 361-0079

JMC Law Group

(773) 297-1024

jmclawgroup.com

Law Offices of 

Michelle A. Laiss

(773) 755-5600

LoftusLaw, LLC

(773) 632-8330

Loftus-Law.com

Raimondi Law Group

(312) 701-1022

The Gunderson Law Firm

(312) 600-5000

GundersonFirm.com

AUTOMOBILE

DEALERSHIP

Mancuso Motorsports

(312) 624-8586

MancusoMotorsports.com 

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

www.urmortgage.com

M O R T G A G E
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Phoenix Rising 

Home Staging

(312) 450-8365

ChicagoStaging.com

Rooms Redux Chicago Inc

(312) 835-1192

RoomsReduxChicago.com

TAX SPECIALIST

Monotelo Advisors

(312) 757-5151

monotelo.com

TITLE INSURANCE

Saturn Title

(847) 696-1000

SaturnTitle.com

VIDEO MARKETING

Chicago Video Dude Inc.

(419) 503-0417

ChicagoVideoDude.com

SIGNS, BANNERS

& PRINTING

In Sight Sign Company Inc.

(773) 267-4002

insightsigncompany.com

Mark Ink Graphics

(773) 557-7395

MarkInk.Business.Site

STAGING

Artfully Arranged Staging

(872) 903-3591

ArtfullyArrangedStaging.

com

HAVEN Home Staging &

Redesign, Inc.

(312) 380-1276

HavenHomeStager.com

PHOTOGRAPHY

Carlos Shot You

(773) 807-4485

CarlosShotYou.com

Linz Art Collection

(630) 508-6575

LinzArtCollection.com

PROFESSIONAL

ORGANIZING

Mission 2 Organize

(773) 830-4070

Mission2Organize.com 

RESTORATION SERVICES

Tri-State Restore

(331) 425-3706

Tri-StateRestore.com

ROOFING

Lindholm Roofing

(773) 628-6511

LindholmRoofing.com

Perl Mortgage

(312) 651-5352

amargulis.com

The Federal Savings Bank

(773) 726-4374

TammyHajjar.com

Ultimate Rate 

Mortgage Company

(773) 796-2464

urmortgage.com

United Home Loans

(708) 531-8300

uhloans.com

MOVING COMPANY

Move-tastic!

(773) 715-3227

move-tastic.com

PAINTER

McMaster Painting &

Decorating, Inc.

(773) 268-2050

McMasterPainting.com 
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community! We’re not number one!

Tired of all the superlatives when you hear car ads? How is it that every dealer is the biggest and the 
cheapest and won all the top awards? Really?

At Mancuso Motorsports, we’re more interested in making you number one. You asked for verifiable 
market pricing on our car and the same for yours. You said you wanted to peruse our inventory on 
your own, without being shadowed by salespeople. So that’s what we did, and that’s why you’ll find 
our showroom is more spa than spectacle.

With almost 100 years in the business, we’ve learned one thing, that you should drive the deal, not 
the other way around. So take everything you’ve learned about buying a car and undo it.

Welcome to the Undealer - not number one, and proud of it.

SALES: 312-624-8586
info@mancusomotorsports.com
www.mancusomotorsports.com

Michael Bencks
Vice President of Mortgage Banking

michael@neighborhoodloans.com
P: 773.960.2278    |    F: 630.757.4183 

Individual NMLS#: 1202417 

www.MortgageBencks.com

Neighborhood Loans is an Illinois Residential Mortgage Licensee. | Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act. 
Licenses/Registration #: Illinois: MB.6759826, California-DBO: 603K183, Indiana-DFI: 21941, Wisconsin: 222982BR, Washington: CL-222982 & Florida: MLD1104. Department of 

Financial and Professional Regulation, 310 S. Michigan Avenue, Suite 2130, Chicago, Illinois, 60604-4278, (312) 793-3000. Rates are subject to change without notice**

Financing your mortgage is easy
Finding a Lender you can trust is hard
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Home Inspection Inc. 
847-888-3931 
EchoHomeInspections.com 

 

Inspections We Offer: 
- Pre-purchase inspections 
- Pre-listing inspections 
- 5-point precision inspections 
- Commercial inspections 
- Short sale & foreclosure inspections 
- Roof Certifications 
- Radon testing 
- Mold testing 

 
  “Providing peace of mind one 
home at a time from 1989” 

 
Dotty Dosé 

President & Founder 

 

JUST 
CALL  
JOEL

CLIENTS 
& REALTORS
KNOW
When your buyers 
work with Joel, they 
will receive a $1500 
closing cost credit.* 

• 15+ years of lending experience

• Top 1% of all loan officers nationwide for  
annual volume

• Honest service and real advice from a 
dependable mortgage professional

Joel is different because he gives back to  
your clients. Your buyers could be next!

(773) 654-2049 
JOEL@RATE.COM

Joel Schaub NMLS ID: 224512; IL - 031.0008503 - MB.0005932 • Guaranteed Rate NMLS ID #2611 (Nationwide Mortgage Licensing System www.nmlsconsumeraccess.org) • IL - 
Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue, Suite 1900, Chicago, Illinois, 60603, 312-793-3000, 3940 N. Ravenswood Ave., Chicago, IL 60613 #MB.0005932
*Lender Credit valid through Guaranteed Rate for applications submitted after 1/1/18 and prior to 06/30/18. Coupon/Credit must be presented/mention at time of application. $1500 credit will be applied at time 
of closing and is factored into the rate and APR. Applicant subject to credit approval. If loan does not close for any reason, costs will not be refunded. This offer and/or receipt of application does not represent an 
approval for financing or interest rate guarantee. This coupon cannot be redeemed for cash/has no cash value. Restrictions may apply, contact Guaranteed Rate for current rates or more information.

are here!
Summer Event
PHOTOS

Making a difference articles: Any Chicago-based organization that 
has made a difference in the community is a candidate. Examples 
of past features are PAWS, Coat Angels, Habitat for Humanity, 
Matthew House Chicago, Danny Did Foundation, and JDRF.

Yours in success,
Andy Burton
Publisher, Chicago Real Producers
andy.burton@RealProducersMag.com

facebook.com/ChicagoRealProducers
@ChicagoRealProducers (for IG)

We hope you enjoy the images that were captured at our summer 
event. If you were unable to attend the event, you can watch the 
recap video on our Facebook page. These photos are compliments 
of Lindsay Schirk and Steele Consulting Group who took time out 
of their days to capture the event. The feedback we received was 
excellent, and my goal is to keep creating environments where 
people can genuinely connect on a personal level. When people 
connect personally and one party truly cares about the other, the 
business element happens organically.

To quote our cover story, Julie Harron, “Success requires a 
repeatable process that is flexible and evolves...” This is what we 
strive for every month. I believe we found our niche. We produce 
a magazine that REALTORS® can connect with and anticipate 
receiving in their mailbox every month. It gives me a sense of ac-
complishment to hear feedback from our community confirming 
that our events are evolving for the better.

As your publisher, my mind is always several months into the fu-
ture. We are already gearing up for our fall event which will take 
place on Thursday, October 18, 2018, at Mancuso Motorsports 
in River North (677 N. Clark St.) from 5:00pm-7:30pm. Please 
save the date and RSVP early as space is limited. Next month will 
mark our one year anniversary of Chicago Real Producers so we 
thought it would be a great idea to hold an event at a luxury car 
dealership.

We still welcome constructive feedback as to how to make the 
magazine and our social gatherings more valuable. There have 
also been murmurs of future Chicago Real Producers Mastermind 
events which will provide more of an educational aspect to our 
platform. Here are some ways you can contribute:

Business article topics: What would YOU like to learn from other 
Chicago Real Producers?

Events: Have you been to a unique restaurant, venue, or estab-
lishment that would be a good fit to host one of our events? Email 
us their info.

REALTOR® features: The bread and butter of the publication is to 
highlight Chicago REALTORS® and to give someone a month of 
fame. Feel free to nominate a colleague for a cover story, veteran 
agent, or rising star feature.

publisher’s note
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SH IN
MICHAEL
SH IN
MICHAEL
SH IN
MICHAEL

The only thing that separates Michael Shin from 
the next guy is his ability to work hard. He learned 
the value of hard work from his parents. His family 
immigrated to Chicago from South Korea with two 
suitcases and $700 in 1973. His mother worked 
tirelessly as a nurse and his father as a steelworker 
so that he and his brother would have opportunities 
that they could only dream of. Michael would not 
take their hard work and sacrifice for granted.

Having graduated from the University of Illinois 
at Urbana-Champaign with a degree in biology 
and speech and hearing sciences, Michael eagerly 
returned to Chicago and got his master’s of sci-
ence degree in medical speech pathology from 
Rush University. After completing his fellowship 
at The Rehabilitation Institute of Chicago, Luther-
an General Medical Center, and Alexian Brothers 
Medical Center, Michael worked for a few years 
as a contracted traveling speech pathologist and 
eventually built his own department at Saints Mary 
and Elizabeth Medical Center, where he practiced 
for eleven years. 

In 2001, Michael began investing in real estate 
with his brother. It started as a hobby and for 
investment purposes. “I always loved real estate 
and knew that I would do something in the field of 
real estate. Growing up in Rogers Park, my parents 
owned a 3-flat and rented out the two units above 
our place. I learned at an early age about income 
property, how it can pay off your mortgage and 
provide positive cash flow,” explains Michael. He 
knew that he’d eventually become a REALTOR® 
back then; it just took him thirteen years to take 
the leap. After fifteen years of working as a medical 
speech pathologist in a hospital setting, he found 
that the physical and emotional demands of the 
position were wearing on him; he primarily worked 
with patients who had suffered from stroke, cancer, 
trauma, or a degenerative neurological disease. “I 
was being worked to death in healthcare,” he says. 
 

During the time Michael was working in medicine, he was fielding 
a lot of calls and emails from his family, co-workers, friends, and 
friends of friends who were moving to Chicago. He was asked 
time and time again what neighborhoods they should move to or 
which type of homes they should purchase (condo, townhouse, 
single family homes, etc.). He also wanted to purchase more real 
estate for himself, but his go-to REALTOR® had retired. So, he 
began considering just becoming a REALTOR® himself.

“I had a long discussion with my wife about leaving a steady pay-
check and an industry that required a lot of expensive education. 
She was extremely supportive and encouraged me to make the 
leap. I was intrigued by the idea of reinventing myself and my 
professional direction,” says Michael.

Since becoming a REALTOR® in 2014, Michael has sold a 
total volume of $28,077,000.  In 2017, his total volume was 
$8,200,000, and he and his partner, Ian Schwartz, became 
members of the Coldwell Banker President’s Elite Club, which is 
reserved for the agents that achieve the top 1 percent in volume 
sales in the U.S. for the company. They are also in the Chicago 
Association of REALTORS®’s top 1 percent. 

A lover of puzzles and problem solving, Michael loves to continu-
ally challenge himself. He is passionate about seeking adventure 
and finding himself and his clients in exciting situations. “It’s 
completely cliché, but I truly learn something new on each deal 
that I work on. You have to be creative and aggressive in this 
industry, and that excites me,” he says.

Michael and his wife, Jenny, have been married for seven years. 
They love to travel and enjoy the outdoors, playing tennis, riding 
bikes, and hiking. They are also both musicians.  Michael played 
in bands when he was in his 20s and 30s, primarily as a guitarist. 
Michael is an avid motorcyclist and professional photographer, 
mainly shooting as a hobby now. He also volunteers at Chicago 
Fun Volunteers and PAWS. 

“Real estate is a very fair business. The more you put into it, the 
more you will get out of it. But you have to hustle,” he says.

By Chris Menezes 
Photos by Lindsay Schirk 

rising star

LEFT: Michael and his wife, Jenny

Reinvention
through
Hustle
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Justin Barr- Owner
Chicago Video Dude Inc. 
419-503-0417
ChicagoVideoDude@gmail.com

is an Experienced Professional in Real Estate Video
Marketing/Production and Creative Social Media Branding 

Justin’s videos are fun and 
engaging! More importantly, 
we are able to convert views
to leads when we add a call
to action.

Marki Lemons-Ryhal
Real Estate Keynote Spea ker,

Emcee, & Event Host

JUSTIN BARR
AKA THE CHICAGO
VIDEO DUDE

Also offering One of a kind Green Screen
Marketing Videos with State of the Art Editing. 

Be the STAR of your Brand. 

Services include 

Life Style / Intro Videos

Property Showcases

Branded Video Content

Event Marketing

Website Videos 

www.ChicagoVideoDude.com
www.GreenScreenMarketing.com

Need More
Brand Awareness?

I've used Justin for numerous listing and sales videos and I can’t say enough 
about the work he does. His professionalism, creativity and quality of work is 
second to none. I don’t plan on using any other video producers anytime soon 
and I highly recommend using Justin for all of your video needs!

Danny Lewis
THE LEWIS REAL ESTATE GROUP 

EXIT Strategy Realty

Crooked Oak has helped countless Chicago area 

homeowners bring new life to their kitchen, bathroom, 

home office or master closet. Our comprehensive 

design, fabrication and installation process ensures 

quality and complete customer satisfaction.

Trust the team so many Chicago homeowners have 

relied on for their storage needs.

CHOOSE FROM A LARGE SELECTION OF 
SOLID WOOD & MELAMINE MATERIALS

HUNDREDS OF COLORS & STAINS AVAILABLE
OR WE CAN CREATE ONE JUST FOR YOU

COMPLIMENTARY 3D RENDERING
PROVIDED FOR EVERY PROJECT

Custom Closets, Wall Beds, 
Mudrooms, Pantries & Storage 

for Chicago’s Finest Homes

1920 BEACH ST, BROADVIEW, IL     708.344.6955    WWW.CROOKEDOAK.COM

®
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“I trust Kristine to help my clients with the same level of care and 
dedication I would. I can stake my reputation on her service. 

Working with Kristine is more like having a business partner with a 
stake in your success than a service provider.”

Adele Lang  |  Chicago Association of Realtors 2017 Rookie of the Year  |  Baird & Warner
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HARRON
Before becoming a REALTOR®, Julie was on the 
path to becoming a lawyer. After graduating from 
SMU, she worked as a paralegal, but soon conclud-
ed that the life of an attorney wasn’t for her. She re-
alized, though, that she really liked the client-driv-
en, transactional side of business and thought that 
residential real estate would be a perfect fit. She 
was right.

Julie started her real estate career in 1992 and won 
the Rookie of the Year award. Since then, she has 
sold a career volume of over $300 million. She was 
counted among the top 1 percent of producers for 
Chicago REALTORS® in 2017, and in the last twelve 
months has sold over $50 million in volume. Julie 
also serves on the Chicago Association of REAL-
TORS® Board of Directors and is an advisory board 
member for the Top Agent Network.

“Knowing that my clients achieve the best possible 
outcome is the most rewarding aspect of what I do. 
I truly share in the joy they feel from owning a new 
home or choosing a new direction in life,” says Julie.

Since joining Jameson Sotheby’s International 
Realty, Julie continues to judicially grow JH Real 
Estate Group. By enhancing their marketing exper-
tise and working with top leaders of the industry, 
this full-service team brings matchless, competitive 
edge to each real estate transaction on behalf of 
their clients.

For Julie, success is simply achieving a great out-
come from hard work, thoughtful preparation, and 
good execution. “Success requires a repeatable pro-
cess that’s flexible and evolves with the constantly 
changing real estate markets,” she says.

Julie and her husband have two grown children. 
Their son recently graduated from Williams Col-
lege and is working in commercial real estate, and 
their daughter is a junior at the Walsh School of 
Foreign Service at Georgetown University.

Julie is a past president of the Women’s Athletic 
Club of Chicago, and she sits on both the University 
of Chicago Women’s Board and the Women’s Board 
of the Joffrey Ballet. She also enjoys Pilates, play-
ing tennis and paddle tennis, and traveling.

“Always prioritize your client’s interests,” says Ju-
lie. “Work hard! Then work harder. Love what you 
do and make sure to have fun.”

By Chris Menezes

Photos by Lindsay Schirk

cover story

Julie Harron’s love for Chicago—its buildings, culture, and 
community—is what ultimately led her to becoming a REALTOR®. 
Julie grew up in Northbrook and attended Woodlands Academy 

in Lake Forest before earning her BA in broadcast journalism 
from Southern Methodist University (SMU). 

HARRONJULIE
Hard Focus at Work
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Getting a quote for homeowners, 
condo or renters insurance
is as simple as calling

847-352-2811
•  The Scott Weer Agency is the top Home & Condo
    insurer in the market area!

•  Team of 8 fully licensed agents to support, with OVER 50 years 
   of experience

•  Our home owners product is the best product on the market

•  We strategically priced well in the Chicagoland market

LIKE A GOOD NEIGHBOR,
SCOTT WEER / STATE FARM IS THERE!

Scott Weer
State Farm Insurance Agent
www.weeryouragent.com

JH Real Estate Group from left to right: Izabella Marzec, Marissa Parrott, Jennifer Armetta, Julie Harron, Michelle Kubala, Sydney Hosbein

Photo submitted: Julie and her family

Photo submitted: Julie and her team enjoying a nice dinner

“Knowing that my clients achieve the best possible 
outcome is the most rewarding aspect of what I do. 
I truly share in the joy they feel from owning a new 

home or choosing a new direction in life,” says Julie.



20 • September 2018 www.realproducersmag.com • 21

CUSTOM MIRRORS AND FRAMES

CALL  TO SCHEDULE  A  COMPL IMENTARY CONSULTAT ION

312-455-1200   •   ARMANDLEE .COM  •   INFO@ARMANDLEE .COM

Photo courtesy of Eva Quateman

Our Goal is to Educate...Not Just Inspect!
Each member of our team of inspectors is certi�ed, licensed, and insured.

We pride ourselves on our customer service and look forward to helping you with
all of your inspection needs! We o�er �exible scheduling 7 Days a week, and your

inspection report will be emailed to you the SAME day!

847.926.HOME (4663)
www.WindyCityHome.com**Mention This Ad to Receive 

$50 o� of your next Inspection!** 

We are your One-Stop-Shop for all of your inspection needs: 
Pre-Purchase, Pre-Listing, Commercial, Mold Inspections and Testing, Radon 

Testing, Termite/Pest Inspections, Thermal Imaging, and More.

Jarrod Spadino

Painting & Drywall | General Handymen

HANDYMEN PAINTING ELECTRICAL

DRYWALL CARPENTRY PLUMBING

Painting & Drywall | General Handymen

312.898.9300 | info@fixitpeople.com 2837 N. Halsted, Chicago IL, 60657

www.fixitpeople.com

“A” RATING
on

Read our reviews!

Lisa M. Raimondi 
15774 S. LaGrange Road, #161 

Orland Park, Illinois 60462 
312-701-1022 

lmr@raimondilawgroup.com 

Your Real Estate Needs Are My #1 Priority.
Raimondi Law Group 

Proven Knowledge & Legal Expertise 
For All of Your Real Estate Law Needs 
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rooms
REDUX
Philip Popowici 

partner spotlight
By Chris Menezes

Photos by Lindsay Schirk

You can contact Philip and Rooms Redux Chicago at 773-561-7411 (office), 
312-835-1192 (cell), or by visiting www.roomsreduxchicago.com.

Today, Rooms Redux Chicago has a 10,000-square-
foot warehouse, three trucks, and a staff of fourteen 
hardworking professionals.  

“I am a firm believer in building long-term business re-
lationships. Mutual respect and trust are major factors 
for me to want to work with a REALTOR® on an ongo-
ing basis,” says Philip. “We have been very fortunate to 
have cultivated [a partnership with] a solid, core group 
of REALTORS® and developers over the years, and 
have had the pleasure of staging for clients repeatedly 
as they have moved from home to home.”

Clients of Rooms Redux Chicago have commented 
on how well priced they are for the level of stag-
ing services they offer. What also separates Rooms 
Redux Chicago from their competitors is Philip’s eye 
for design and attention to detail. He is able to create 
cohesive, well-coordinated staging installations that 
can flatter any architectural style or property, be it a 
studio unit or a million-dollar home. 

“I believe in doing the best possible job you can and I 
have trust in my company, knowing we can achieve the 
best possible results for our clients. However, I also 
know that we cannot fit everyone’s needs or expecta-
tions,” says Philip.

When Philip isn’t working, he enjoys watching movies, 
dining out with friends, and traveling. He loves getting 
away to Palm Springs whenever possible, and visiting 
the friends he’s made throughout the country.

An interior designer by trade, Philip 
Popowici, owner and founder of 
Rooms Redux Chicago, worked for 
twenty-five years in corporate Amer-
ica designing showrooms, trade show 
booths, and doing product design for 
homes. But he wanted to follow his 
dream of creating his own business 
based on his personal talent; his 
passions for real estate, staging, and 
design; and his professional experi-
ences. He had an idea of what this 
might look like, but he wasn’t sure.

Toward the end of those twenty-five 
years, he got the opportunity to work 
with a friend on the west coast who 
had started his own home-staging 
company a year prior. “After a few days 
it all ‘clicked.’ I was on the right path,” 
says Philip. He came back to Chicago 
energized, and although he only had 
himself, a small storage locker, and a 
minivan, he hit the ground running. 
He started networking, attending open 
houses, anything to get his name out 
there. He quickly tapped into a need in 
the Chicago market: staging was a rare 
service in Chicago back then. Philip’s 
first staging opportunity turned into 
a second, then a third. Within two 
months he was so busy he could barely 
keep up with business.



24 • September 2018 www.realproducersmag.com • 25

Stardust
Editorial

Developmental editing, 
copyediting, and 

proofreading services 
for businesses, 
playwrights, and 

authors and publishers 
of nonfiction works.

Christine Thom
Copy Editor & Writing Coach
Certificate in Editing, University of Chicago
Christine@stardusteditorial.com
Stardusteditorial.com

Photography & Fine Art
Lindsay E Schirk 
Photographer/Artist 
630.508.6575 
schirkle@hotmail.com 
linzartcollection.com
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The perfect home 
deserves the perfect loan.

With home loans for all of your clients’ 
home buying needs, there has never 
been a better time to check out PERL!

 Î Portfolio Loan Options

 Î Special Doctor 
Programs

 Î Down payment 
assistance programs

 Î VA and USDA Loans

ALEX MARGULIS VP of Mortgage Lending

312.651.5352 office
847.529.8100 cell
amargulis@perlmortgage.com
www.amargulis.com 
NMLS #: 192878

PERL Mortgage, Inc is an Illinois residential mortgage licensee (MB0004358) and equal housing lender. Licensed by the California Department of Busi-
ness Oversight under the California Residential Mortgage Lending Act. NMLS #19186 - Illinois Residential Mortgage Licensee - Department of Financial 
and Professional Regulation, Division of Banking, 100 West Randolph, 9th Floor, Chicago, Illinois, 60601, 844-768-1713, 2936 W Belmont Ave, Chicago, 
IL 60618 MB0004358 - NMLS #19186 - NMLS #: 192878; IL: 031.0019230; CA: CA-DOC192878; CO: 100021676; DC: MLO192878; FL: LO20818; GA: 45827; 
IN: 19874; KS: LO.0031429 MI: 192878; MN: MN-MLO-192878; WI: 192878

A Major Component 
for South Side Success 

In part one of this three-part series, I discussed the reservations 
buyers can have about purchasing on the city’s South Side. In 
part two, I would like to address the importance of branding and 
its relationship to my team’s success with selling in the area. 
While I focus on the South Side in this discussion, the subse-
quent challenges mentioned have clear parallels to many other 
neighborhoods.

Communicate the Vision

Anyone who knows me understands that I have a fervent passion 
for marketing. I’m sure a fair portion of your makeup is likely the 
same. My background and interests both fuel and assist me in 
my marketing work. In addition to my love for creative adver-
tising, my background in engineering led to a love of all things 
design-related. And I love photography, so much so, that my team 
and I developed a position for an in-house photographer so that 
we could accurately capture our vision. I also have a passion for 
model aircrafts, so one can only imagine how quickly that led to 
us doing drone photography! 

Some of my favorite meetings are about enhancing our website 
and other graphic-based projects. Our marketing director has lost 
count of how many times I’ve said, “Marketing is my favorite part 
of the business!” Through our website and a trail of other media 
outlets, my team and I strategically, and dutifully, communicate 
our vision in order to build our brand, and subsequently we have, 
and continue to create, a sustainable business.

Have questions about South Side real estate? Email my 
team at marketing@whatasteele.com and I’ll address them 
in the next article. 

Create a Community of Fans

We know how powerful word-of-mouth marketing 
is. Being recognized within the community never 
gets old to me: I love hearing, “I have a friend who 
bought from Steele Consulting Group.” I’m often 
told by visitors at open houses that they regularly 
visit our website. And recently, four children with 
an adult greeted me by name as they entered the 
main door of a condo building my team sold at 43rd 
Street and Ellis Avenue. That people greet me, and 
not just recognize me, as I walk by, reflects all of 
our years of involvement in the community (my 
team’s large signage on the adjacent building may 
have helped, too!). Those aforementioned instanc-
es are all examples of how branding translates to 
“fans.” (On a side note, I encourage my developer 
clients to market themselves accordingly to reap 
the same benefits.)

Alderman offices are another outlet of support. 
We meet with them often to discuss how we can 
collaborate and how my team and I can continue 
our efforts of revitalizing housing and the markets 
in their wards. Essentially, we try to make them 
fans of our mission and develop a relationship. The 
benefit is two-fold: we are able to extend the expo-
sure of our brand and acquire in-depth, first-hand 
knowledge about these wards that we can’t get any-
where else. I would highly encourage each of you to 
have these kinds of meetings with the aldermen in 
your areas whenever possible.

Find Inspiration in Other Industries

Whether I’m speaking with my team or with cli-
ents, I reference companies outside of real estate 
for inspiration and relatable analogies. For a few 
years now, I’ve been inspired by Elon Musk, the 
co-founder and CEO at Tesla. When Tesla first 
started, electric cars were not popular or stylish. 
Elon (I follow his news so much I feel like we’re 
on a first-name basis...) knew an amazing product 
and brand would overcome the resistance. Today, 
he’s converted the naysayers into disciples, and has 
become one of the world’s most respected entre-
preneurs. His recent demonstration of willingness 
and ability to adapt in order to combat production 
challenges is an evident display of his passion for, 
and embodiment of, the Tesla brand. 

Through effective branding, a desire is created 
within buyers to join a movement. A real estate 
analogy is that it creates a community (witty, 
right?). A consumer and fan of Apple for years, our 
marketing director, Christian Volpe, loves Apple’s 
recent “Behind the Mac” campaign, which show-
cases users crafting creations on their beloved 
Macbooks. The result is those folks feel intimately 
connected to each other and not just by a product 
that is reliable.

Inspiring examples like these helps our team to 
continue to build and expand our brand and at-
tract a diverse client base to the South Side from 
areas such as the South Loop and Hyde Park; our 
branding efforts have reached so many people 
looking to own a fantastic home and be part of a 
unique community.

Stand the Test of Economic Times

Establishing brand awareness and earning respect 
for that brand within the industry is not easy. It 
takes a very long time, a genuine commitment and, 
of course, a quality product. No one would’ve bet on 
a business modeled to sell real estate on the South 
Side like ours. If we pitched our concept on the 
TV show Shark Tank when we started, we likely 
would’ve heard from every investor, “I’m out.”

Many agents and vendors in the industry will 
always, understandably, flock to more established 
areas; that’s where the money is being exchanged. 
When the markets pull back, however, it can be 
very challenging to survive amidst the saturation. 
This is why good branding is key. Successful brands 
stand the test of time and survive recessions. When 
thinking about your long-term business plan, con-
sider how advantageous the right branding can be 
for prime opportunities in the South Side and other 
emerging areas.

neighborhood nuggets

By Hasani Steele
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Staging Consultation · Home Staging 
Redesign · Mia Hable

Artfully Arranged Staging

www.artfullyarrangedstaging.com
miahable@artfullyarrangedstaging.com

872-903-3591

Entrances · Kitchens · Living Rooms
Dining Rooms · Bedrooms · Offices

Outdoor Spaces

We are CELEBRATING 20 years of superior 

strives to keep our excellent  

development experience, we deliver superior quality 

Ronan Construction, LLC | 2934 W. Montrose Ave | Chicago, IL 60618  | Phone: 773-588-9164 | Email: info@ronaninvestors.com | RonanConstruction.com

We are CELEBRATING 20 years of superior quality construction.
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Professionalorganizers
Professional organizers can be a valuable resource to real estate 
agents and their clients. With the skills to turn a cluttered 
property into a spacious and appealing oasis, organizers work 
hand-in-hand with interior designers, junk haulers, estate 
planners, and others to ensure that their clients receive the 
highest level of service and the finest results. Below we answer 
commonly asked questions and explain how professional 
organizers work their magic.

Which spaces are most important to declutter before a potential 
buyer walks through a property?
While there are many spaces that should be decluttered prior to 
showing a property, closets and countertops are priority number 
one. Closets are on the top of a homeowner’s priority list, so mak-
ing them attractive should also be a priority for sellers. Eliminat-
ing excess, such as off-season clothing and rarely used items, is 
just one way to create the illusion of spaciousness. 

Professional organizers (POs) are skilled at designing closet 
installations, and whether you opt for an upgrade or not, all of 
the closets should be addressed in one way or another. Similar-
ly, buyers will likely be inspecting inside cabinets, so a minimal 
approach is ideal. Countertops, especially in the kitchen and 
bathroom(s), look best when only the bare essentials are dis-
played. Be sure to clear the floors so walking through the space 
will be a breeze. Taking these steps before any photos are taken 
will ensure a tidy online presentation. 

Holding the Key to  Fashion a   Wel l -Manicured  Home

Let’s talk about moving. Do professional organizers 
help clients pack boxes?
Yes! Most professional organizers do offer packing 
services. Clients prefer the work provided by POs 
because they help the client declutter at the same 
time (or before) they pack, which eliminates unnec-
essary excess and saves on moving expenses. They 
will also organize the things inside of the boxes so 
your shoes don’t get packed with your baking pans. 
(Yes, it has happened!) Organizers can even facili-
tate the purchase and delivery of all the necessary 
packing supplies like boxes, bubble wrap, and tape. 
And, of course, all of the boxes are either labeled 
with the contents or numbered and inventoried on a 
spreadsheet. They even bring specialty tape to label 
fragile boxes and indicate exactly which room each 
box should be delivered to. 

What are the benefits of having professional organiz-
ers unpack a client’s boxes instead of a moving crew?
The difference of having professional organizers 
unpack [for a client] rather than a moving company 
is night and day. Movers often simply remove items 
from the box and place the contents on any open 
surface. This can actually cause more chaos than 
order. POs not only have the experience to know 
exactly where things typically work best within a 
home, but they are masters of detail—from color 
coding to containing, organizers have the natural 
instinct to make sure everything ends up where it 
belongs right from the start!

Why should sellers hire a professional organizer 
rather than doing everything themselves?
First of all, people are busy! Between career, family, 
and social obligations, folks are already stretched 
thin. Selling a home and preparing for a move can 
be a stressful experience. Hiring professionals to do 
the things you can’t or won’t do is just plain smart. 
Some people hire organizers purely to motivate 
them. Besides that, this is what professional orga-
nizers do so they instinctively know what needs 
to be done and therefore produce extraordinary 
results quickly. 

Can sellers save or even make money by working 
with a professional organizer?
Absolutely! According to Consumer Reports, sellers 
can see a 2 to 5 percent increase in the asking price 
for their home after decluttering and depersonal-
izing it. Additionally, organizers frequently find 
misplaced stocks, uncashed checks, and even stacks 
of cash!

THE DOCTOR
 (LOAN) IS IN.

Tony Lupescu  ●  NMLS #224410

312-962-2850

www.53.com/mlo/tony-lupescu

Loans subject to credit review and approval. Fifth Third Mortgage is the trade name used by Fifth 
Third Mortgage Company (NMLS #134100) and Fifth Third Mortgage-MI, LLC (NMLS #447141). Fifth 
Third Bank, Member FDIC.  Equal Housing Lender.

Kitchen, bathroom, basement, 
painting, additions & more

Slawek
773-520-7788

SB 
Construction, Inc.

sbconstruction9@yahoo.com

By Schae Lewis and 
Bahar Partow

business
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Agnes Mroczkowski
Manager

Email: agnes@saturntitle.com
Mainline 847-696-1000

Fax 847-696-1001
1030 W. Higgins Rd #365

Park Ridge IL, 60068

Saturn Title Insurance Company is a strategically competitive title agency, underwritten by 
some of the leading title insurers in the industry: Chicago Title, Fidelity Title, Old Republic 
Title and Stewart Title. The Company delivers services that are required by real estate and 

mortgage industries for settlement of transactions. We work to ensure you buy your home 
with confidence and help protect your property rights.

How We STAND OUT:
Full spectrum of products, commercial and Residential closing,
including general and specialized services and departments.

Advanced technology, resulting in exceptional quality  |  Streamline every process
Communicate faster and more accurately with all parties involved

Outstanding service and accountability  |  Highly skilled individuals

Protect your property rights
with Saturn Title.

Go to our website for additional locations: www.saturntitle.com
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Lindholm Roofing 
3588 N Milwaukee Ave 
Chicago, IL 60641 

P: 773-283-7675 
E: Info@LindholmRoofing.com 
W: LindholmRoofing.com

• Cedar
• Flat Roofs
• Insulation
• Shingles
• Gutters &
   Downspouts

• Siding
• Slate & Tile
• Tuckpointing
• Window
   & Doors

Excellence & Professionalism

Ryan Pierce     Senior Mortgage Consultant

THIS IS AN ADVERTISEMENT This is not a commitment to lend.  A and N Mortgage Services, Inc. is an Illinois Residential Mortgage Licensee and Equal Housing Lender.  1945 N. Elston Ave. Chicago, IL 60642  p: 773.305.LOAN (5626)  ANmtg.com  NMLS No. 19291 
IL MB.0006638. Serving  IL, IN, IA, FL, MA, MI, MN, TX, WI   Ryan Pierce NMLS No. 1041686

Why use Ryan Pierce?

President’s Club  2005  - 2016       
Top 1% Mortgage Originators in America 

773.255.2793     I     ryanp@anmtg.com     I     www.ANmtg.com

Communication      Dedication      Understanding

Almost every broker I’ve interviewed for my podcast Keeping 

It Real, reported that they started their career by offering 

to host open houses for successful agents in their office. 

Because I showcase top 1 percent producers in Chicago, I 

thought Chicago Real Producers readers might be interested 

in learning about these proven open house strategies.

Getting Traffic to the Open House
What’s the biggest fear around hosting an open house? Nobody 
showing up! Brokers will most commonly advertise an open 
house through social channels like the MLS, Facebook Communi-
ty Pages, Zillow, Trulia, NextDoor, and Craigslist. But if you want 
to guarantee that people show up, there’s one tried and true ap-
proach—door knocking. Show up to the open house an hour early 
and politely knock on the doors of neighbors. Say something like, 
“I’m sorry, I didn’t mean to bother you, but I wanted to let you 
know that I’m in the process of selling the home down the street, 
and there’s an open house starting in the next hour. If you’d like 
to swing by, feel free!” Remember, neighbors are nosy, and many 
of them are dying to see the interior of your seller’s home. If you 
knock on twenty neighborhood doors, you’re almost guaranteed a 
few will swing by your open house.

Guaranteed Lead Capture
Once someone is in the house walking around, what’s the best 
way to capture their information? Well, if you have a sign-in 

To get more insight from other Chicago Real Producers, catch 
up on some of the latest episodes at keepingitrealpod.com.

sheet when someone walks in, you’re guaranteed 
to get some bogus emails (also, trying to interpret 
handwriting can be a challenge, even if the email 
address is legitimate). The best strategy I’ve heard 
is to approach the prospect only AFTER they’ve 
completed the home tour. Don’t ask them what they 
thought of the house. Instead, ask, “What kind of 
property are you looking for?” After the buyer gives 
you some information, say, “Hang on one second, 
I just thought of something!” Grab your laptop and 
run a quick MLS search and find at least one prop-
erty that might meet their needs. This should take 
less than a minute. Then say, “I’m going to send this 
one over to you. Let me know if you want to go see 
it.” Then, ask for their email and fire it over. After 
that, you can say, “Can you do me a favor and check 
your inbox to make sure it didn’t go to your spam 
folder?” And now you know you have the correct 
email address! 

Following Up
Now that you’ve captured some emails, it’s time to 
follow up. Do NOT wait a few days. Send a person-
alized email a few hours after the event to every 
attendee. Don’t send a bulk thank-you email. Send 
them one-by-one. Ideally, add at least one line to 
your email that’s personalized to that individual 
or couple. Have a notebook with you at the open 
house and write down one note about each person 
that attended. For example: “By the way, I noticed 
that you were a Cubs fan. Hope they win against 
the Padres tomorrow!” If you have the prospect’s 
phone number you should also place a phone call 
to them later on that day. But if you’re uncomfort-
able actually calling someone this quickly, consider 
using SlyDial. This allows you to pre-record a mes-
sage and SlyDial will instantly deliver it directly to 
their voicemail. The prospective client will think 
they just missed your call and can listen to your 
personalized message. Remember, most people 
won’t answer a call anyway if they don’t recognize 
the number.

If you have other successful open house strategies 
that have worked for you, reach out to us at keeping 
itrealpod.com and we just may feature you on an 
upcoming episode! 

By D.J. Paris

keeping 
it real

of Top Producers

OPEN HOUSE
SECRETS

S U B S C R I B E  T O

If you would like to purchase a monthly 

subscription to this publication or would like 

extra copies of any of our issues, please email 

andy.burton@realproducersmag.com.

C H I C A G O
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We’ve Got You Covered.

www.

©2017 Home Warranty of America, Inc.

Coverage Includes:

ü Air Conditioning System/Cooler

ü Kitchen Refrigerator w/ Ice Maker

ü Door Bells, Burglar & Fire Alarm Systems*

ü Heating System/Furnace

ü Washer/Dryer Package*

ü And much more!
*Covered by Platinum & Diamond Plans. Terms and Conditions apply.

Kim Chalekian - Account Executive
Cell: 847.212.8635
kchalekian@hwahomewarranty.com

Liane Luckett - Account Executive
Cell: 708.205.5193
lluckett@hwahomewarranty.com

888.492.7359HWAHomeWarranty.com

(847) 888-7777
24 Hayes Ave. La Grange, IL 60525 • Fax: 630-595-1175

midwestlech@yahoo.com • midwest-remodeling-and-builders-ltd.com

MIDWEST
REMODELING & BUILDERS, LTD

GENERAL CONTRACTOR • BUILDING • REMODEL
REHAB • BATHS • KITCHENS • ROOF TOPS

CHICAGO'S FINEST CLEANING SERVICE
773.342.7424

COMMERCIAL
RESIDENTIAL

POST
CONSTRUCTION

MANICMAIDS.COM

I N C O R P O R A T E D
MANIC MAIDS

BONDED, LICENSED & INSURED
INFO@MANICMAIDS.COM

“

Profitable  Property  Transformations

ROOMS REDUX CHICAGO

Philip & Rooms Redux Chicago have 
become a vital and integral part of our 
team over the past 10 years. In today’s 
challenging real estate market, it is 
critical to utilize Philip’s services in order 
to put our seller's best foot forward and 

achieve the highest possible 
sales price in the least amount 
of time. This can be especially 
crucial when selling a property 
that has a unique layout. We 
strongly believe that his staging 
has been one of the key reasons 
why our sellers have been so 
successful in achieving their 
sales goal.

Corporate Address:
6033 North Sheridan Road, Unit 25D
Chicago, Illinois, 60660
 
O�ce & Warehouse:
4257 West Drummond Place
Chicago, Illinois, 60639

Phone: 773-561-7411
Fax: 773-561-0496
 
Philip George Popowici, Owner
Email: Philip@roomsreduxchicago.com

After

After

Before 

Before 

Before 

After

- Christie DelGreco & Lynn DelGreco
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Summer Event!
Thank you for attending our Summer Event. We 
had yet another packed house and we are so 
thankful to our partners who made it happen! 
The space was amazing thanks to Gentleman’s 
Cooperative. Ania Kozera and Liz Short from 
Ultimate Rate Mortgage provided all the great 
drinks, and Ross Neag and Andrew Danner at 
Chicago Building Inspections provided all the 
delicious food! Thank you to Lindsay Schirk 
and Steele Consulting Group for capturing the 
photos and to Justin Barr for doing all of the vid-
eography for the event. We couldn’t have had a 
successful event without all of our partners and 
agents! We are looking forward to seeing you at 
our Fall Event on Thursday, October 18, 2018, at 
Mancuso Motorsports in River North. Be on the 
lookout for more information. 

Gentleman’s Cooperative Welcomes Chicago Real Producers

events
Photos by Lindsay 

Schirk and Steele 

Consulting Group
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Pool is a game, Lending is serious...
Let Team Tammy give you a Break!
Tammy Hajjar Miller 
Senior Vice President, NMLS# 981615

direct: (312) 667-1965
tammy@thefederalsavingsbank.com
www.thefederalsavingsbank.com/tammyhajjar

Patrick J. Loftus
Chicago     Illinois
    773.632.8330
    patrick@loftus-law.com
www.loftus-law.com

A 5 STAR CHICAGO
REAL ESTATE LAW FIRM



42 • September 2018 www.realproducersmag.com • 43

Serving Chicago & Suburbs

Kevin McVicker, Owner

Our Services:
• Pressure Washing
• Block & Brick Sealing
• Carpentry
• Cabinet Painting
• Wrought Iron Painting
• Deck & Fence Refinishing
• Interior & Exterior Painting
• Wall Coverings
• Drywall & Repair
• Spraying
• Staining & Varnishing
• Faux Finishes
• Snow Removal
• Aerial Work- Bosuns Chairs,
   Lifts, Swing Stages

GET A QUOTE
773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

$

Artwork@markinkgraphics.com

773.557.7395

4128 N NASHVILLE AVE CHICAGO, IL 60634

- REAL ESTATE

- CUSTOM DISPLAYS

- OFFICE SIGNAGE

- CUT VINYL

- STORE FRONT SIGNAGE

- WINDOW FROSTING

- VEHICLE WRAPS

- AND MORE...

FullyCustom Sign Shop
15  Years of Experience Providing Signs to the Real Estate Industry+

Mark Ink 
GRAPHICS

2018 2018 

OFF20% 
ANY 

ORDER

CLIENTS
NewFROM
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N atasha Motev grew up believing 
that there wasn’t anything she 
couldn’t accomplish. Born in the 
Ukraine, her family moved to the 

United States when she was twelve years old with 
only $250. Natasha learned the value of a dollar 
and hard work from her parents, who successfully 
built a life for themselves here in Chicago. “My 
childhood shaped me to be the resilient, strong, and 
persistent person that I am today,” says Natasha.

Ever since she was a young girl, Natasha has loved 
looking at homes and assessing their value. Once 
she realized she was able to turn her passion into a 
career through real estate, she jumped right in and 
never looked back. 

Before becoming a REALTOR®, Natasha had a 
successful career as an executive compensation 
and relocation consultant at Hewitt Associates and 
Towers Perrin. She guided large corporate clients in 
developing compensation and relocation programs 
for their top executives. 

Natasha now has over twenty-two years of expe-
rience and one billion dollars in residential real 
estate sales. She has been continually recognized as 
one of Chicago’s leading luxury real estate agents. 
Natasha focuses her business on navigating the 
ever-evolving luxury real estate market in Chicago’s 
most desirable neighborhoods, but her specialty is 
the North Side concentrating mainly on the areas of 
Lincoln Park and the Gold Coast. Having grown up 
there, she has in-depth knowledge of that market, 
which she passes on to her clients. 

With a compre-
hensive background 
in construction, designing and building luxury residences with 
top Chicago builders, developers, and architects, Natasha has 
accumulated a wealth of knowledge and expertise that few agents 
possess. She uses her knowledge for the benefit of her clients, 
placing their needs before everything, and fully dedicating herself 
to their happiness.

Cultivating relationships has been the cornerstone of Natasha’s 
business. Over the years, she has built a team of professionals 
including lawyers, inspectors, mortgage brokers, architects, 
designers, and general contractors to help make the real estate 
process as seamless as possible for her clients. 

To up-and-coming top producers, Natasha says, “Never give up. 
Be honest, lead with integrity, and treat everyone as you would 
want to be treated—not just your clients, but also your fellow 
brokers. Learn from your failures, not just your success.”

Success for Natasha is feeling content in all aspects of life—
work, family, and friendships. Natasha lives in Chicago’s Lincoln 
Park neighborhood with her husband, two children, and their 
Labra-doodle, Lulu. 

“It’s not about the volume that you sell or the money you make, 
it’s about the quality of life you attain from a business and per-
sonal perspective,” she says. 

MOTEV
The Luxury 
Specialist

agent feature
By Chris Menezes  •  Photos by Lindsay Schirk
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Cutco Closing Gifts
“Cut Above Gifts”
Independent Field

Representative

The most
used place
in the home

is the kitchen.

Quality custom
engraved gifts,

that last forever.

(773) 769-7812
Mike@CutAboveGifts.com

CutAboveGifts.com

Mike Parsio

Carlos Miranda carlos@carlosshotyou.com      carlosshotyou.com      @carlos_shot_you      773-807-4485

Your world through my lens

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &

New Construction Analysis

Michael S. Leigh, CMEA
Appraisal Solutions Group
Chicago  |  Lake Forest  |  Waukegan
312-800-1025 Main Office
orders@appraisalsolutionsgrp.comMichael S Leigh,

Owner
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Phil Byers is inspired by everything around him. 
He has an uncanny ability to take a sincere interest 
in almost anything and learn from it. This is one of 
the reasons why he has been so successful in real 
estate. Once he became interested in the industry, it 
began shaping him, changing his perspective about 
everything— sports, politics, and even himself. 

Phil didn’t always appreciate life this way. He had a 
pretty entitled attitude in his early twenties. After 
graduating from Ohio University with a degree 
in journalism, Phil entered the world of public 
relations and got into IT before IT was even a thing. 
It was the mid-1990s, and Phil was working with 
AT&T, doing computer support and database man-
agement. However, his bad attitude led him to quit 
his job, which resulted in his having to move back 
into his parents’ home. 

Moving back home humbled Phil. He realized that 
life wasn’t just handed to you and that bad things 
can happen when you mess up and stop trying. His 
entire perspective changed though after reading 
The 7 Habits of Highly Effective People by Stephen 
Covey. “It realigned my entire foundation and it 
never changed again,” says Phil.

Phil moved back to Chicago and began working for 
a consulting firm, putting together huge database 
systems for companies like Boeing and Monsanto. 
But after seven years of doing that, he started to 
get bored. He became interested in real estate after 
buying his first house and thinking, “I could do this 
much better.”

Phil started his career in real estate in June 2003, 
and he has made it into the Chicago Association 
of REALTORS®’s top 1 percent multiple times. 
He’s still selling real estate, but his new passion 
is coaching and training other agents. It’s the first 
thing he thinks about when he wakes up in the 
morning. Currently, he’s coaching 35 people on 
productivity through Keller Williams, and he gives 
presentations across the country. 

agent feature
By Chris Menezes

Photos by Lindsay Schirk Phil BYERS
taking it all in

“I have a talented team who does the 
heavy lifting for me, which I don’t 
thank them enough for,” says Phil. His 
team allows Phil the time to develop 
material for presentations and help 
other agents succeed, which is where 
he derives much of his fulfillment 
these days. He gets more excited 
about other agents’ success now than 
his own. Eventually, he would like 
to devote all of his time to coaching 
and presenting, and he is planning to 
write a book as well.

Phil received his BA in journalism and 
was the editor of his school newspaper 
in high school. He has always loved 
writing, but for a while, he wasn’t 
sure how it could fit within his career 
trajectory. Now that he’s beginning 
to write again, he hopes to continue 
writing and publish books in the future 
to reach more and more people.  

Phil and his wife, Gina, have three 
rescue dogs—a Foxhound named 
Katie, a Beagle named Charlie, and a 
Rat Terrier named Jackie. They have 
a passion for animal rescue organiza-
tions and support groups like One Tail 
at a Time, Chicago Canine Rescue, 
and Alive Rescue on Belmont. 

Phil’s deep curiosity about everything 
makes him interested in just about, 
well, everything. However, he loves 
to indulge in his favorite hobbies: 
collecting vintage Star Wars toys, 
playing tennis, and playing the guitar 
and piano. His dream is to one day be 
completely fluent in piano. Success 
for Phil will come when he’s in a po-
sition where he can pursue whatever 
he desires. 

Phil and his wife, Gina
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Providing Chicago's Top Realtors with
custom framed paintings and prints

for closing gifts for 15 years.

Josh Moulton
Fine Art Gallery

2218 N Clark St  •  Chicago, IL 60614
www.joshmoulton.com  •  773.592.3434

SPECIAL REALTOR PRICING

AntoniaLMillsEsq@gmail.com

Silicon Valley Style
Home Warranty. Reinvented.Home Warranty. Reinvented.

hellosuper.com/realestate
844-55-SUPER

Contact: Morgan Bertler
847-951-0961 | morgan@hellosuper.com
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Jeffrey Lowe 119 $122,249,035 48 $56,939,711 167 $179,188,746 

2 Nancy Tassone 38 $130,862,451 6 $6,977,500 44 $137,839,951 

3 Matt Laricy 90 $41,448,300 131 $58,623,066 221 $100,071,366 

4 Colin Hebson 72 $67,085,331 38 $29,700,931 110 $96,786,262 

5 Mario Greco 119 $66,946,712 47 $26,727,242 166 $93,673,954 

6 Jennifer Ames 41 $60,430,800 23 $22,843,750 64 $83,274,550 

7 Emily Sachs Wong 52 $61,637,500 18 $21,432,000 70 $83,069,500 

8 Leigh Marcus 95 $57,886,283 18 $11,186,118 113 $69,072,401 

9 Karen Biazar 93 $55,298,615 17 $10,704,900 110 $66,003,515 

10 Kathleen Malone 26 $35,463,338 13 $21,153,775 39 $56,617,113 

11 Elizabeth Brooks 51 $53,492,959 1 $935,081 52 $54,428,040 

12 Melanie Giglio 43 $34,837,417 28 $17,556,675 71 $52,394,092 

13 Brad Lippitz 30 $28,850,745 21 $18,545,000 51 $47,395,745 

14 Sam Shaffer 25 $14,325,500 60 $32,104,585 85 $46,430,085 

15 Jennifer Mills 42 $28,033,500 20 $17,820,900 62 $45,854,400 

16 Chezi Rafaeli 18 $26,210,000 9 $18,667,500 27 $44,877,500 

17 Sophia Klopas 29 $19,749,500 34 $24,012,295 63 $43,761,795 

18 Barbara O'Connor 41 $26,048,826 27 $17,540,594 68 $43,589,420 

19 Carrie Mccormick 46 $22,873,055 39 $20,603,505 85 $43,476,560 

20 Elena Theodoros 31 $16,096,000 33 $19,983,800 64 $36,079,800 

21 Tommy Choi 31 $17,245,900 29 $17,639,200 60 $34,885,100 

22 Timothy Sheahan 25 $26,622,200 11 $7,730,210 36 $34,352,410 

23 Julie Harron 9 $18,295,125 7 $13,435,568 16 $31,730,693 

24 Amanda Mcmillan 33 $17,472,600 21 $14,005,400 54 $31,478,000 

25 Millie Rosenbloom 22 $17,890,750 10 $11,819,400 32 $29,710,150 

26 Timothy Salm 13 $22,039,250 3 $7,358,628 16 $29,397,878 

27 Braden Robbins 12 $4,590,175 53 $24,206,381 65 $28,796,556 

28 Frank Montro 95 $17,850,745 61 $10,308,766 156 $28,159,511 

29 Jason O'Beirne 30 $23,623,800 16 $4,041,177 46 $27,664,977 

30 Ryan Preuett 9 $7,302,500 8 $18,977,500 17 $26,280,000 

31 Katharine Waddell 26 $15,295,000 20 $10,969,632 46 $26,264,632 

32 Melissa Govedarica 31 $20,765,200 5 $4,168,700 36 $24,933,900 

33 Michael Rosenblum 16 $17,340,247 10 $7,492,500 26 $24,832,747 

34 Scott Newman 37 $10,731,850 32 $12,203,307 69 $22,935,157 

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

35 Sam Jenkins 24 $16,397,000 8 $6,459,750 32 $22,856,750 

36 Lance Kirshner 38 $16,081,982 12 $6,415,650 50 $22,497,632 

37 Debra Dobbs 12 $7,887,250 12 $14,328,079 24 $22,215,329 

38 Elizabeth Ballis 10 $13,509,500 12 $8,535,730 22 $22,045,230 

39 Jeffrey Proctor 16 $9,127,000 13 $12,735,750 29 $21,862,750 

40 Naomi Wilkinson 7 $9,655,000 9 $11,922,500 16 $21,577,500 

41 Owen Duffy 29 $16,358,700 8 $4,966,000 37 $21,324,700 

42 Robert Picciariello 52 $21,065,290 0 $0 52 $21,065,290 

43 Peter Moore 13 $6,054,500 22 $15,010,400 35 $21,064,900 

44 Michael Maier 29 $18,437,235 6 $2,509,500 35 $20,946,735 

45 Daniel Close 4 $2,459,650 31 $18,454,358 35 $20,914,008 

46 D Waveland Kendt 20 $14,860,566 9 $5,975,450 29 $20,836,016 

47 Melissa Siegal 25 $10,316,100 14 $10,466,343 39 $20,782,443 

48 Joe Zimmerman 26 $11,387,350 21 $9,185,840 47 $20,573,190 

49 Helaine Cohen 1 $440,000 12 $19,726,378 13 $20,166,378 

50 Jacqueline Colando 34 $14,865,700 6 $4,956,900 40 $19,822,600 

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago proper 
only and may not match the agent’s exact year to date volume.

TOP 200 STANDINGS
Teams and Individuals from January 1, 2018 to July 31, 2018
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We Strive to 
Stand Out 

Law Offices of Michelle Laiss
Michelle A. Laiss & William D. Iversen
Attorneys at Law

1530 West Fullerton Avenue | Chicago, IL 60614 | (773) 755-5600
MLaiss@MLaissLaw.com | WIversen@MLaissLaw.com | FAX: (773) 755-6633

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

85 Alfredo Medina 31 $15,871,035 0 $0 31 $15,871,035 

86 Rubina Bokhari 13 $10,827,500 9 $4,999,500 22 $15,827,000 

87 Erin Mandel 9 $5,316,000 14 $10,401,271 23 $15,717,271 

88 William Goldberg 18 $11,178,793 8 $4,316,001 26 $15,494,794 

89 Scott Curcio 25 $9,964,200 16 $5,453,500 41 $15,417,700 

90 Scott Berg 40 $15,305,000 0 $0 40 $15,305,000 

91 Kevin Wood 3 $8,030,378 4 $7,210,000 7 $15,240,378 

92 Kimberly Gleeson 5 $5,206,001 2 $9,700,001 7 $14,906,002 

93 Lauren Mitrick Wood 15 $6,294,000 15 $8,427,100 30 $14,721,100 

94 Stacey Dombar 25 $10,535,400 10 $4,156,750 35 $14,692,150 

95 Brooke Vanderbok 12 $8,631,948 13 $6,052,000 25 $14,683,948 

96 Randy Nasatir 17 $8,271,000 15 $6,411,900 32 $14,682,900 

97 Philip Schwartz 20 $9,874,575 13 $4,782,250 33 $14,656,825 

98 Melanie Stone 8 $3,162,000 34 $11,477,500 42 $14,639,500 

99 Margaret Baczkowski 12 $8,679,500 8 $5,884,400 20 $14,563,900 

100 Stephanie Cutter 22 $9,125,400 12 $5,326,500 34 $14,451,900 

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

51 Eudice Fogel 8 $6,398,500 12 $13,255,000 20 $19,653,500 

52 Laura Topp 19 $12,186,500 15 $7,415,000 34 $19,601,500 

53 Alex Brusha 1 $9,700,000 1 $9,700,000 2 $19,400,000 

54 Ivona Kutermankiewicz 17 $11,729,500 8 $7,533,708 25 $19,263,208 

55 Layching Quek 3 $1,463,500 27 $17,749,788 30 $19,213,288 

56 Nicholaos Voutsinas 0 $0 34 $18,988,460 34 $18,988,460 

57 Michael Hall 29 $12,287,650 17 $6,684,900 46 $18,972,550 

58 Matthew Liss 26 $14,064,100 9 $4,890,401 35 $18,954,501 

59 Edward Jelinek 22 $9,015,000 16 $9,705,900 38 $18,720,900 

60 Robert Sullivan 11 $10,143,500 10 $8,366,000 21 $18,509,500 

61 Weston Harding 21 $13,327,814 9 $5,078,214 30 $18,406,028 

62 Zane Jacobs 35 $18,348,150 0 $0 35 $18,348,150 

63 Phil Byers 15 $6,819,200 16 $11,125,900 31 $17,945,100 

64 Lisa Mcmillan 18 $16,731,075 2 $844,000 20 $17,575,075 

65 David Schraufnagel 6 $8,781,600 6 $8,781,600 12 $17,563,200 

66 Dennis Huyck 21 $9,603,310 12 $7,911,800 33 $17,515,110 

67 Peter Krzyzanowski 17 $7,494,000 17 $9,990,700 34 $17,484,700 

68 Philip Skowron 8 $7,501,900 7 $9,920,142 15 $17,422,042 

69 Nadine Ferrata 13 $8,472,000 8 $8,892,220 21 $17,364,220 

70 Christine Paloian Fixler 11 $16,304,000 2 $1,055,000 13 $17,359,000 

71 Hayley Westhoff 19 $11,747,400 10 $5,497,800 29 $17,245,200 

72 Beata Gaska 14 $11,970,432 3 $4,955,000 17 $16,925,432 

73 Katherine Malkin 3 $4,675,000 2 $12,112,500 5 $16,787,500 

74 Stefanie Lavelle 14 $7,262,500 24 $9,460,000 38 $16,722,500 

75 Michael Shenfeld 16 $9,356,650 12 $7,190,900 28 $16,547,550 

76 Steve Meyer 33 $14,790,875 3 $1,645,400 36 $16,436,275 

77 Gary Lucido 18 $10,169,990 14 $6,194,336 32 $16,364,326 

78 Meredith Manni 6 $7,420,000 6 $8,878,375 12 $16,298,375 

79 Joanne Nemerovski 8 $7,944,000 8 $8,309,640 16 $16,253,640 

80 Kevin Hinton 13 $5,771,873 22 $10,449,400 35 $16,221,273 

81 Julie Busby 13 $7,401,500 14 $8,766,100 27 $16,167,600 

82 Nicholas Colagiovanni 12 $8,232,000 9 $7,928,792 21 $16,160,792 

83 Alishja Ballard 18 $8,441,400 17 $7,626,500 35 $16,067,900 

84 Bruce Glazer 13 $6,463,500 14 $9,548,500 27 $16,012,000 

TOP 200 STANDINGS
Teams and Individuals from January 1, 2018 to July 31, 2018

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago proper 
only and may not match the agent’s exact year to date volume.
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Service is the Key to my success!
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COMING
SOON!

What is LeadWorks with Digital Docs?

Real Estate Agents get access to the 
LeadWorks  program which delivers 
targeted leads right to their inbox.  This 
program analyzes over 21 life-event 
triggers from a specific radius around 
the property they sold.  LeadWorks  will 
automatically e-mail you the leads so 
you can get started immediately on 
growing your business! 

With DigitalDocs  all parties within a 
real estate transaction recieve leading 
technology that is designed to create 
marketing automation post-closing to 
stay in touch with past clients, while 
offering their clients a safe and secure 
document storage solution and valuable 
reports.  

Contact me for more information!

JASON CHMIELEWSKI
Managing Partner
office 312.332.5020 fax 312.332.5021

jason@jmclawgroup.com
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REALTORS

with

I HAVE THE BEST TOOLS FOR

Discover why over
17 million homeowners
trust State Farm.

With your new home comes new responsibility-like protecting 
your new investment with the right amount of  homeowners 
insurance. That's where I can help.
Like a good neighbor, State Farm is there.

CALL ME TODAY

Guillermo Chavez-Angeles, Agent
Bus:847-734-0400
Cell:847-414-1195
gchavez@yournumberoneagent.com
www.yournumberoneagent.com
Hablamos Espanol
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Copyright © and Trademark ™ 2017 United Home Loans, Inc. All Rights Reserved.
An Illinois Residential Mortgage Licensee, #MB.0006479 | NMLS# 207546

Chris Kinsella
Sr. Mortgage Banker
Cell: 630.564.3272
NMLS #872091
uhloans.com IT'S MORE THAN A MORTGAGE

Service
Expertise
Solutions

REALTORS

4 Westbrook Corporate Center,
Suite 650, Westchester, IL 60154

1000 N. Milwaukee Ave,
Chicago, IL 60642 | (708) 531-9060

Call CK for
a di­erent

client lending
experience!

TOP 200 STANDINGS
Teams and Individuals from January 1, 2018 to July 31, 2018

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago proper 
only and may not match the agent’s exact year to date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

101 Santiago Valdez 24 $6,833,100 25 $7,579,200 49 $14,412,300 

102 Ian Schwartz 15 $7,703,000 9 $6,633,850 24 $14,336,850 

103 Pasquale Recchia 18 $8,086,169 10 $6,224,000 28 $14,310,169 

104 Eric Hublar 0 $0 28 $14,189,500 28 $14,189,500 

105 Danielle Dowell 16 $9,430,650 12 $4,758,500 28 $14,189,150 

106 Ryan Huyler 13 $6,978,899 12 $7,069,250 25 $14,048,149 

107 Armando Chacon 13 $7,536,968 9 $6,397,266 22 $13,934,234 

108 Beth Gomez 15 $8,079,500 8 $5,782,500 23 $13,862,000 

109 Ted Guarnero 7 $2,238,500 16 $11,569,700 23 $13,808,200 

110 Mariah Dell 9 $6,378,000 12 $7,385,000 21 $13,763,000 

111 Ken Jungwirth 13 $6,656,500 9 $7,076,500 22 $13,733,000 

112 Jill Silverstein 8 $4,572,500 13 $9,153,900 21 $13,726,400 

113 Terri Mcauley 4 $4,080,000 8 $9,624,500 12 $13,704,500 

114 Christie Ascione 12 $6,989,475 9 $6,563,500 21 $13,552,975 

115 George Morgan 10 $7,965,500 9 $5,513,500 19 $13,479,000 

116 Deborah Hess 19 $7,259,050 14 $6,212,900 33 $13,471,950 

117 Brian Cargerman 0 $0 23 $13,471,415 23 $13,471,415 

118 Arthur Cirignani 105 $12,400,321 5 $1,061,400 110 $13,461,721 

119 Daniel Glick 8 $9,936,900 6 $3,469,750 14 $13,406,650 

120 Brett Novack 12 $5,128,900 16 $8,225,800 28 $13,354,700 

121 Samantha Porter 15 $11,679,000 3 $1,642,000 18 $13,321,000 

122 Juliana Yeager 16 $8,759,800 8 $4,540,000 24 $13,299,800 

123 Joshua Lipton 11 $7,115,500 10 $6,077,000 21 $13,192,500 

124 Susan Kanter 13 $6,698,500 12 $6,473,000 25 $13,171,500 

125 Gail Spreen 21 $10,220,500 7 $2,839,000 28 $13,059,500 

126 Ryan Smith 65 $12,863,232 2 $105,000 67 $12,968,232 

127 Kathryn Schrage 31 $12,919,400 0 $0 31 $12,919,400 

128 Izabela Sloma 12 $9,252,400 7 $3,616,000 19 $12,868,400 

129 Camille Canales 8 $2,985,000 18 $9,835,400 26 $12,820,400 

130 Natalie Renna 4 $1,234,000 25 $11,580,500 29 $12,814,500 

131 Jane Shawkey-Nye 2 $4,785,000 3 $8,027,000 5 $12,812,000 

132 Ian Halpin 7 $5,755,000 8 $7,019,000 15 $12,774,000 

133 Radim Mandel 13 $6,345,900 13 $6,404,800 26 $12,750,700 

134 Nancy Hotchkiss 20 $7,395,300 15 $5,292,800 35 $12,688,100 

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

135 Paul Barker 18 $8,904,531 6 $3,763,500 24 $12,668,031 

136 Megan Tirpak 7 $5,099,000 10 $7,513,249 17 $12,612,249 

137 Emily Smart Lemire 5 $5,089,000 12 $7,500,811 17 $12,589,811 

138 Rory Fiedler 0 $0 28 $12,534,900 28 $12,534,900 

139 Pearce Lashmett 12 $7,752,250 9 $4,772,625 21 $12,524,875 

140 Andrea Hebner 7 $7,893,342 3 $4,558,487 10 $12,451,829 

141 Nancy Mcadam 15 $11,360,500 3 $990,500 18 $12,351,000 

142 Theodora Jordan 11 $6,468,500 11 $5,880,000 22 $12,348,500 

143 Jennifer Liu 23 $11,560,577 2 $775,000 25 $12,335,577 

144 John Vossoughi 6 $5,200,000 7 $7,050,500 13 $12,250,500 

145 Michelle Berger 8 $5,651,500 8 $6,540,247 16 $12,191,747 

146 Marlene Granacki 8 $9,061,140 3 $3,071,140 11 $12,132,280 

147 Nick Nastos 7 $3,995,000 15 $8,033,450 22 $12,028,450 

148 Janelle Dennis 18 $7,268,900 11 $4,740,950 29 $12,009,850 

149 Steven Powers 10 $6,015,000 10 $5,881,000 20 $11,896,000 

150 Elizabeth Lothamer 14 $6,213,500 14 $5,672,500 28 $11,886,000 
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NMLS ID: 112849 IL - 031.0000741 - MB.0005932
NMLS ID #2611 (Nationwide Mortgage Licensing System www.nmlsconsumeraccess.org) • IL - Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue, Suite 1900, Chicago, Illinois, 60603, 312-793-3000, 3940 N. 
Ravenswood Ave., Chicago, IL 60613 #MB.0005932

3940 North Ravenswood, Chicago, IL 60613

TOP 200 STANDINGS
Teams and Individuals from January 1, 2018 to July 31, 2018

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago proper 
only and may not match the agent’s exact year to date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

151 Amy Duong 12 $6,308,300 11 $5,416,924 23 $11,725,224 

152 Shay Hata 7 $4,273,500 10 $7,443,000 17 $11,716,500 

153 Lisa Sanders 23 $9,576,600 7 $2,054,000 30 $11,630,600 

154 Stephanie Loverde 13 $5,598,000 10 $6,009,500 23 $11,607,500 

155 Hasani Steele 23 $8,796,200 7 $2,732,900 30 $11,529,100 

156 Natasha Motev 5 $5,884,900 4 $5,634,900 9 $11,519,800 

157 Brooke Daitchman 9 $3,689,500 13 $7,742,750 22 $11,432,250 

158 John Huebner 15 $6,812,700 11 $4,591,500 26 $11,404,200 

159 Melinda Jakovich 6 $6,959,500 3 $4,410,000 9 $11,369,500 

160 Ryan Gossett 17 $6,743,000 11 $4,566,900 28 $11,309,900 

161 William Vezo 0 $0 25 $11,279,500 25 $11,279,500 

162 John Berdan 4 $1,570,000 24 $9,624,000 28 $11,194,000 

163 Sarah Maxwell 20 $7,845,598 7 $3,309,500 27 $11,155,098 

164 Elizabeth Amidon 9 $4,028,000 12 $7,086,000 21 $11,114,000 

165 Kelly Parker 13 $7,765,000 7 $3,348,661 20 $11,113,661 

166 Monique Pieron 6 $7,783,000 3 $3,287,500 9 $11,070,500 

167 Sarah Ziehr 27 $11,067,500 0 $0 27 $11,067,500 

168 Edward Thilman 5 $9,468,000 2 $1,548,000 7 $11,016,000 

169 Qiankun Chen 3 $992,000 33 $9,998,688 36 $10,990,688 

170 Olivia Carlson 12 $9,028,000 4 $1,882,000 16 $10,910,000 

171 Mark Icuss 4 $6,450,000 4 $4,444,000 8 $10,894,000 

172 Pamela Rueve 7 $6,512,902 7 $4,337,000 14 $10,849,902 

173 Michael Linden 15 $5,195,400 14 $5,618,300 29 $10,813,700 

174 Jeremiah Fisher 9 $5,096,150 10 $5,711,950 19 $10,808,100 

175 Karen Peterson 3 $8,435,000 2 $2,300,000 5 $10,735,000 

176 Nicholas Apostal 12 $4,281,600 11 $6,450,500 23 $10,732,100 

177 David Smith 0 $0 19 $10,651,128 19 $10,651,128 

178 Nathan Brecht 24 $9,982,000 1 $642,000 25 $10,624,000 

179 Keith Tarasiewicz 1 $455,000 26 $10,147,250 27 $10,602,250 

180 Ryan Douglas Wells 7 $3,349,400 15 $7,229,500 22 $10,578,900 

181 Aaron Greenberg 9 $3,571,900 14 $6,956,500 23 $10,528,400 

182 Sara Mccarthy 4 $3,318,300 16 $7,157,000 20 $10,475,300 

183 J Maggio 15 $6,746,100 6 $3,637,500 21 $10,383,600 

184 Danny Lewis 11 $3,590,500 14 $6,789,500 25 $10,380,000 

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

185 Cara Buffa 13 $9,144,498 2 $1,222,000 15 $10,366,498 

186 Ashley Cox 7 $2,999,000 12 $7,352,995 19 $10,351,995 

187 Brady Miller 6 $2,976,000 20 $7,345,401 26 $10,321,401 

188 Terry Mister 5 $7,354,170 2 $2,943,330 7 $10,297,500 

189 Anthony Torres 0 $0 22 $10,214,400 22 $10,214,400 

190 Cadey O'Leary 5 $2,788,000 7 $7,425,000 12 $10,213,000 

191 Meredith Edwards 12 $5,219,700 7 $4,837,500 19 $10,057,200 

192 Dympna Fay-Hart 24 $7,982,350 5 $2,029,000 29 $10,011,350 

193 Gina Purdy 16 $7,103,900 7 $2,896,000 23 $9,999,900 

194 Michael Vrielink 11 $4,554,000 14 $5,444,643 25 $9,998,643 

195 Leslie Glazier 8 $4,493,500 10 $5,488,900 18 $9,982,400 

196 Cynthia Sodolski 11 $7,257,000 4 $2,667,000 15 $9,924,000 

197 Cindy Weinreb 1 $515,000 18 $9,388,648 19 $9,903,648 

198 Pamela Sage 4 $4,282,500 2 $5,592,000 6 $9,874,500 

199 Patrick Natale 12 $5,961,750 8 $3,797,500 20 $9,759,250 

200 David Heck 0 $0 19 $9,755,000 19 $9,755,000 
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2155 W. Roscoe St. Chicago, IL 60618
www.gunderson�rm.com

312-600-5000 | info@gunderson�rm.com

For Chicagoland's Real Estate 
Buyers & Sellers, 

we provide personalized legal guidance 
and counsel from Contract to Closing 

and Beyond.

THE GUNDERSON LAW FIRM, LLC

C.J. Lamb Michael J. Gunderson
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