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Buyer Demand
Continues to Outpace
the Supply of Homes

Problem 1:  Your buyer won’t list their
home until they find their dream home

Problem 2:  They find the home of their 
dreams and seller won’t accept a contingent 
on sale offer

Problem 3: Buyer needs the funds from 
their sale to buy their dream home

· A Variety of Programs Available 

· 80% to $1,350,000

· 75% to $1,500,000 

· 70% to $2,000,000

· DC, MD & VA Purchases Only

Solution:  The Cross Collateralization Loan
How does it work?  Without having sold their current home, No Bridge 

Loan Needed, We use the equity from the current residence for the 

down payment in the next home before it is sold.

That means your buyer can get in contract on their new home, go to 

settlement and then sell their current home – Win Win!  Your client is 

happy, you get a sale and a listing and Tina Del Casale your preferred 

Mortgage Lender provides the solution to make everyone happy! 

Sandy Spring Bank is a registered trademark of Sandy Spring Bank© 2018 Sandy Spring Bank. All rights reserved.
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This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

APPOINTMENT SETTING

Centralized Showing

Service

(866) 949-4277

Showings.com

CARPET CLEANING

Normandy Carpet

(301) 740-2005

NormandyCarpet.com

CHARITY / FUNDRAISING

GCAAR

(301) 590-8763

GCAAR.com

CLEANING SERVICE

Santos Maid Services

(240) 242-4844

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

ESTATE LIQUIDATION &

DOWNSIZING

Curiosity Consignment

(240) 207-3783

CuriosityConsignment.com

ESTATE SALES

EstateMAX

(301) 332-5585

EstateMAX.net

Everything But The House

(443) 447-6950

EBTH.com

FINANCIAL

Commission Express

Capital

(443) 302-9595

CommissionExpress.com/

Capital

FINANCIAL

PLANNER

Foresters Financial Services

(386) 214-5823

ForestersFinancial.com

FLOORING

Floormax

(301) 206-2200

Floormax.us.com

FURNITURE RENTAL

Churchill Living

(973) 636-9400

FurnitureRent.com

HEATING, AIR AND

PLUMBING

Vito Services

(301) 251-0211

VitoServices.com

HOME INSPECTION

A To Z Inspection Services

(301) 916-2811

AtoZInspectionService.com

Donofrio Property

Inspections

(703) 771-8374

DonofrioInspections.com

ProTec Inspection Services

(301) 972-8531

ProTec-Inspections.com

Top To Bottom Services

(301) 938-9100

TTBServices.com

US Inspect

(703) 293-1400

USinspect.com/maryland-

washington-dc

HOME WARRANTY

Super Home, Inc.

(844) 997-8737

HelloSuper.com

JUNK REMOVAL

123JUNK

(703) 400-7645

123JUNK.com

LANDSCAPING

Rolling Acres Landscaping

(301) 421-9600

RollingAcresLandscaping.

com

MORTGAGE

American Financial

Network, Inc.

Craig Jenkins

(410) 903-6610

BMIC Mortgage

Amy Goldstein

(301) 928-0300

Fairway Independent

Mortgage

Pat Bowman

(301) 641-3436

Fairway Independent

Mortgage Corporation

Chong Yi

(301) 332-1810

First Home Mortgage

Rob Mercer

(301) 332-2745

First Home Mortgage

Scott Story

(301) 275-8660

First Washington Mortgage

Chanin Wisler

(301) 526-0020

Home Savings & Trust

Mortgage

Derek Harman

(703) 309-4886

MVB Mortgage

Kasey Martin

(301) 452-5217

Monarch Mortgage

Richard Early

(301) 332-2184

Sandy Spring Bank

Tina Del Casale

(301) 523-1893

MOVING COMPANY

Bargain Movers

(301) 685-6789

BargainMoversInc.com

JK Moving Services

(703) 574-6674

JKMoving.com

Moyer & Sons Moving

& Storage

(301) 869-3896

MoyerAndSons.com

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.

com

P
R
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A
R

T
N

E
R

S PHOTOGRAPHY

Howard Lansat &

Associates Photography

(301) 838-9560

LansatPhoto.com

Picture Perfect

(301) 788-8871

PicturePerfectLLC.com

Randolf Images

(301) 641-4802

RandolfImages.com

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

PRINTING, DIRECT

MAIL SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

PUBLIC RELATIONS

AND MARKETING

PR For Anyone

(844) 774-2691

PRForAnyone.com

STAGING & HOME

DESIGN

MK Staging and Design

(301) 657-9795

MKStaging.com

TITLE SERVICES

Eastern Title &

Settlement

(240) 660-2278

EasternTitle.net

GPN Title, Inc.

(301) 294-4055

GPNTitle.com

Michaels Title & Escrow

(240) 425-0008

MichaelsTitle.com

RGS Title

(703) 877-7521

RGSTitle.com

Title Town Settlements

(301) 840-3910

TitleTownSettlements.com

TRANSACTION

COORDINATOR

Capital Real Estate

Support

(240) 780-8506

Facebook.com/

CapitalRealEstateSupport

HomeFile Transaction

Coordination

(202) 847-6931

HomeFile.co

VIDEO SERVICES

HDBros

(540) 840-1388

HDBros.com

Real Estate Video Company

(301) 728-3624

RealEstateVideoCompany.

com

Quality People, Quality Products, Quality Service.

vitoservices.com  |  301-637-6926

PLUMBING
& DRAINS
Our highly trained 
professionals provide 
superior service and
products for all 
your plumbing needs.  

HEATING &
AIR CONDITIONING
Our superior service includes 
sales, installation and 
maintenance on all 
commercial and residential
HVAC units.

REQUEST SERVICE
TODAY
Call for 
service today. 
We have friendly
operators standing by. 

24
HOUR

EMERGENCY
SERVICE

  It’s AC Inspection Time!
Book Your      AC Check Up Today!

We are your experts for all these great services:

Get a New Air 

Conditioner Installed 

Starting

at $2995

Silicon Valley Style
Home Warranty. Reinvented.Home Warranty. Reinvented.

hellosuper.com/realestate

844-55-SUPER
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Karla Bowling 
Staff Writer

Angela Clemons 
Events Manager

Bobby Cockerille 
Videographer

Ryan Corvello 
Photographer

Howard Lansat 
Photographer

M E E T  T H E  R E A L  P R O D U C E R S ,  D C  M E T R O  T E A M

Kristin Brindley 
Publisher 

Kristin.Brindley@
RealProducersMag.com

(313) 971-8312

Ellen Buchanan 
Editor

Barry Katz 
Videographer

Mark Celeste 
Publishing Assistant

Chris Menezes 
Staff Writer

publisher’s note

Dear DC Metro Real Producers,

Cancer patients of all kinds, their fami-
lies and loved ones who have struggled 
with cancer are dear to our hearts here 
at DC Metro Real Producers. I have 
personally fought cancer, and we have 
cancer survivors who are inspirations in 
our Real Producers community. In honor 
of National Breast Cancer Awareness 
Month, we are proud to share a few of 
our own Real Producers’ cancer stories 
on pages 24-26.

Our Second Annual Mastermind is fast approaching! Check it out 
on page 44. We are going all out — our speakers have sold over 
$5 billion. Their average career volume is $1 billion. Limited seat-
ing available. Early bird pricing ends October 3. Be sure to RSVP 
when you receive your exclusive invitation via Eventbrite.

Happy Halloween!! 

Kristin Brindley
Publisher 
DC Metro Real Producers
313-971-8312
Kristin.Brindley@realproducersmag.com

OCTOBER IS

NATIONAL BREAST CANCER 
AWARENESS MONTH 

Top 1% Mortgage Originator in America 2013-2016
Mortgage Executive Magazine

ROB MERCER
Branch Manager

Office: 240-479-2302
Cell: 301-332-2745

RMercer@firsthome.com
www.robmercermortgage.com

www.firsthome.com
NMLS ID #147453

We Put People First

Rob brings over 29 years of experience in the mortgage business as a loan officer and branch manager

First Home Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org) Rob Mercer, a licensed MLO in DE, DC, MD, VA.
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Presents

Golden Nuggets

Samer Kuraishi
ONE Real Estate

“My vision for this company is not merely to operate it as a business, but to approach it as a 
movement — a way of life.”

“In real estate, there isn’t much separation between your work life and your personal life. The 
people you work with become your friends. Work is like family to me, and it’s my second home. I 
don’t think of real estate in the context of  ‘my work’ or ‘my career’ — this is my life, my lifestyle.”

		  “Instead of being so guarded, territorial and competitive, we should share our expertise.”

Toby Lim
Keller Williams Realty

Favorite Quote: “Dreams don’t come true — goals do.” 

“Our goal for this year is to double our sales again, which we are on track to do. Our long-term 
goal is to continue to grow our team and staff.” 

“[After exercising], you sleep better, look better, it balances your mind and body, and it’s the one 
time I can listen to music with my headphones on and not be working.”

Josh Greene
Eastern Title & Settlement

“When we provide a service, we give it all we’ve got.”

“Buying a home is the end game — the American dream. But homes aren’t alone on an island, 
they’re in communities.”
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DEREK HARMAN
HOME SAVINGS & TRUST MORTGAGE

www.hstmortgage.com | dharman@hstmortgage.com
tel: 703.766.4634 | cell: 703.309.4886

Home Savings
& Trust Mortgage

DEREK HARMAN with

“I �nd great satisfaction in guiding and teaching my clients about the loan 
process, closing successfully, creating a genuine relationship during the loan 
process. I pride myself on customer service, professionalism, and integrity.
I want to create a customer for life.” –Derek Harman

Engaged, E�cient, and Local — Practicing An Agent-Centric Philosophy That Helps Agents Excel 

In-House Underwriting, Processing, & Closing Transactions — Manage Files From Start To Finish

LOCAL Veterans A�airs Home Loan Expert - Ask Derek about VA Loans

NMLS: 882287

STANDING HEAD
AND SHOULDERS
ABOVE THE REST

For most people, the loan process may be one of the most stressful 
times of their lives.  Derek Harman truly loves assisting people 
through this time of stress, and making the  process simple and easy. 

Seamless Transaction
“From initial inquire to closing, 
Derek and his team ensured a 

smooth transaction. �eir online tools for document 
gathering and quick responses to my million questions 
allowed for an e�cient turn around. �ey saved my 
husband and I nearly $1,000 a month on our re�. �is is 
my second dealing for Home Savings and Trust and it 
certainly won't be my last. I highly recommend Derek 
and this company. Such a pleasure to work with!”
-Sarah Yelton from Gainesville, VA

Made a Daunting Endeavor Very Easy
“My husband and I spent years looking at 
buying a house but were always nervous about 
the �nancial part and never thought we were 
quite in the right place. We were fortunate 
enough to get in contact with Derek who 
e�ortlessly guided us through the process. If I 
had known that we could have gone through 
this process earlier, we de�nitely would have!”
-Meaghan Tuttle from Fort Washington, MD

SERVING MONTGOMERY COUNTY, MARYLAND,
NORTHERN VIRGINIA, AND WASHINGTON, D.C.

•  Formal & Creative Photo Sessions
     - CREATIVE PHOTO SESSIONS ARE
       TAILORED TO EACH CLIENT
     - TRADITIONAL PHOTOGRAPHS CAN BE DONE
        IN OUR STUDIO OR ON LOCATION
•  Interior & Exterior Photos
    - DRONES AVAILABLE FOR EXTERIOR PHOTOS
•  Photo Booths & Novelty Stations 
•  Bar/Bat Mitzvahs & Weddings
•  Family Portraits & Pet Portraits
•  Flip Books
•  Corporate Photos
•  Green Screens
•  Social Media Booth

VERY BEST IN PHOTOGRAPHIC COVERAGE
OUR STUDIO IS COMMITTED TO GIVING OUR CLIENTS THE
VERY BEST IN PHOTOGRAPHIC COVERAGE

HOWARD LANSATHOWARD LANSAT has 30 years of personal
photography experience and manages a team
of 15 photographers to meet every photo need.

Carpet, Upholstery, Tile & Grout Cleaning
Carpet Stretching • Truck-mounted Steam Cleaning

Laminate Flooring In Many Colors  •  In-plant Rug Cleaning & Repair
We Custom-style Rugs & Carpets

Serving the Maryland, Northern Virginia & Washington, D.C. area  | 40 Years of Service
"Carpet cleaning -  Last minute call-techs arrived on time and did a great job. I have

used Normandy for years. They are always superb." -Sanara Vince, Washington, D.C. 

YOU CAN DEPEND ON OUR SPOTLESS REPUTATION!

HOURS: M-F, 8:30 AM - 5:00 PM
7621 Rickenbacker Drive #100

Gaithersburg, MD 20879

(301) 740-2005
Info@normandycarpet.com

www.normandycarpet.com
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Eastern Title & Settlement bases its success on 
the success of its clients. Founder Josh Greene has 
a background in the mortgage industry. Having 
gained experience in mortgages, he found himself 
being most drawn to the title industry because of 
the business-to-business relationship that title 
work incorporated. He saw an opportunity for 
growth because he understood the lending and real 
estate industries and retained the opportunity to 
work directly with consumers during the best time 
of the deal: the close. This is what drove him to 
start Eastern Title & Settlement.

“We close anywhere, anytime!” Eastern Title & 

Settlement’s tagline is one that holds a lot of weight 

and has a rich history within the company. When this 

tagline came to be, it was more than an empty claim 

or a simple marketing campaign. It stemmed from a 

philosophy that led the company to success from its 

establishment, and that continues to drive it today.

EASTERN TITLE & SETTLEMENT

“When the company was started, and it came to 
working with customers for their settlements, we 
didn’t know any other way. Whatever the client 
wanted and whenever they needed it, we did our 
best to comply. When we provide a service, we give 
it all we’ve got.”

Years later, this same mentality is still what drives 
their company. They focus on hiring people who 
want to get out there and get things done. They don’t 
wait for business to come to them, they work to 
create it. Part of that exciting new outreach is their 
added value in marketing for realtors and lenders 
by producing video profiles and listing tours. In the 
beginning, they never realized that this work ethic 
would make them unique. Now with 20 years of 
combined experience under their belt, they continue 
to grow with this unique approach to business.

“We close anywhere, anytime!” That is a focus on 
customer service, and in the title business, that 
means helping people create a solid foundation.

partner spotlight

Eastern Title & Settlement’s Marketing Team
From left: Ben Goldman, Rob Dinh, Min Hu, and Chris Leary

Josh with WUSA9’s Kristen Berset-Harris on “The Real Deal In 
Real Estate,” which airs Thursday mornings at 9 a.m
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“Buying a home is the end game — the American 
dream. But homes aren’t alone on an island, they’re 
in communities.” As these communities grow 
and develop, the homes gain value. Through their 
day-to-day work, philanthropy, and community 
outreach, Eastern Title & Settlement keeps their 
eyes on community development, bringing a new 
dimension to their “we close anywhere, anytime” 
philosophy.

If you watch the WUSA9 morning show, Great 
Day Washington, you may already know one of the 
ways Eastern Title & Settlement brings value to 
their community and customers. Every other week, 
Josh Greene, along with one of their lending or real 
estate partners, discusses current industry events 
and doles out helpful hints to educate and excite 
potential home buyers. This service not only brings 
recognition and attention to their business part-
ners, but also educates homeowners in the commu-
nity on how to go about buying new homes.

“We’ve decided to reach out to communities that 
might benefit from education to help build their 
own communities and raise property values in their 
entire area. Our Home Free seminar give hope and 
assistance to people who otherwise had none.”

These seminars, alongside donations to the Chesa-
peake Bay Foundation, help assist the Chesapeake 
Bay area where the company has roots. Realizing 
that the Bay holds pride for its neighbors, it has al-
ways been a cause they feel is a worthwhile invest-
ment. But their community reach doesn’t stop in 
the Chesapeake Bay area. Owner John Greene often 

works with Giveback Sports, a company that offers 
remarkable experiences and custom travel pack-
ages for nonprofits to use in support of fundraising 
efforts. Incorporating impactful purpose into their 
day-to-day operations is something that Eastern 
Title & Settlement has always practiced and looks 
to continuously grow every day. This is the type of 
partnership they want to provide to their lender 
and real estate partners, and the kind of impact 
they want to deliver to their community and com-
munity members.

“We close anywhere, anytime!” is a bold statement 
to make, but Eastern Title & Settlement has built 
their success on that bold work ethic. Offering 
services including commercial and residential pur-
chase agreements, refinancing, for sale by owner 
(FSBO), REO and short sale, and many other title 
and settlement services, they have built a foun-
dation of reliability, dedication, and trustworthy 
partnerships. As a Realtor® or lender, if you are 
looking for a dedicated partner, call Eastern Title 
& Settlement today and see what it is truly like to 
experience their “We close anywhere, anytime!” 
commitment for yourself.

Josh Greene and Eastern Title & Settlement can 
be reached at (240) 660-2278 and at 
www.easterntitle.net. 

Josh and out-of-town relatives gather for a rare get-together, July 2018 First Mate Hector Herrera and Josh Greene 
with Josh’s first sailfish at the second annual 
Guatemala Billfish Invitational in March 2017
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it’s as easy as point and pick up
Just point to the junk and let uniformed 123JUNK drivers pick it up.  We load, haul and dispose of your 

junk responsibly using the eco-friendly 1-2-3 Disposal Process everyones talking about.

No-Brainer Pricing
123JUNK charges a flat fee based on volume.  Fuel, labor, disposal fees, donation deliveries–it’s all in 

there, and you’ll know the price before we begin.  We’ll even provide receipts for tax-deductible donations!

Proudly Serving DC, MD & VA

800-364-5778
www.123junk.com

Have JUNK? We can help!

We are a broker partner
a Realtor® can rely on

Customer Service is Our Top Priority
GCAAR Member
1.6 Billion in Funded Loans

AMY GOLDSTEIN
NMLS: 184642
301-928-0300 
amy@bmicmortgage.com

www.nmlsconsumeraccess.org

All Available Loan
Products Offered!
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A Leader in Cleaning Services 
& Property Preservation

Where Spotless Cleaning Comes To Your Door!
English, Spanish, and Portuguese Spoken • A Minority-Owned Business

We want you to relax when 
cleaning day comes. It's done!

Professional Home & Business Cleaning
Maid Services

Move-in/Move-out Services

In Business For Over 26 Years
The Highest Level of Service and 

Performance Every Time

Call Maria

SANTOS MAID SERVICES
(202) 299-8069

santosandassociates@hotmail.com

Serving Montgomery, Howard, and Prince George Counties

Licensed | Bonded | Fully Insured

SANTOS MAID SERVICES

GET SEEN IN 2018

By Christina Daves 

Christina Daves is the founder of PR For Anyone®. She has trained 

thousands of real estate agents in gaining visibility by using 

traditional and social media together for maximum effectiveness. 

Agents she has worked with have appeared in national magazines, 

newspapers, radio, television and blogs. Book your free Business 

Strategy Session with her at www.ChatwithChristina.com, and learn 

more about her at www.ChristinaDaves.com.

Stop Marketing Like It’s 1999

I
’ve had the privilege to work with thousands of real estate 
agents, and what I’ve discovered is that much of the mar-
keting still being done is because “that’s what we’ve always 

done.” It’s 2018, and we have resources at our fingertips like 
artificial intelligence, augmented reality, and chatbots. Did 
you know that you can use artificial intelligence to determine 
an ideal buyer for your listing and then you can use that crite-
ria and target them in online ads? It’s incredible!

Many agents I work with are still sending out postcards. For 
some, it works. If you are targeting millennials though, you 

could be wasting your money. My 20-year-old son, for 
example, hasn’t been able to open his mailbox for two 
years. He does, however, read his Twitter and Snap-
chat feeds throughout the day. Target your customers 
where they are.

Are you running Facebook ads? Did you know that this 
is THE most cost-effective form of advertising today? 
Through Facebook, you have the ability to target 
your exact audience at a cost that is minimal. In 1941, 
Bulova Watches ran the very first television ad. It cost 

them $9, which in today’s dollar is $157. Most of us can’t afford 
a television ad today, but a Facebook ad runs for about $4/lead. 
You can’t find that on any other advertising platform. It’s like get-
ting in on the ground floor of television.

Once the big companies like Budweiser and Pepsi realize their 
television dollars aren’t being spent as efficiently as they once 
were (i.e., lower viewership) and they figure out about Facebook 
ads, we might not have the opportunity we have now. It’s sup-
ply and demand, and there is only so much advertising space on 

Facebook. Once they come, we’ll all get bumped because they 
have the money to pay. So, don’t miss this amazing advertising 
opportunity now, while you still can.

It’s vital to market where your customers are, and in 2018, that’s 
online. Ninety-four percent of people on social media are on 
Facebook, and there are over two billion people on social media. 
Stop marketing like it’s 1999, and join the digital age in 2018. 
For more information, download your free guide at 
www.GetPressToday.com.

RYAN CORVELLO PHOTOGRAPHY
Real Estate Photography in Maryland, D.C., and Virginia

• Fusion Photography   • 2D and 3D Floor Plans   • Agent and Team Portraits

corvellophotography.com  |  ryancorvello@gmail.com
757-685-2077 
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BARGAIN MOVERSBARGAIN MOVERS
Family Owned & Operated for 35 Years
Customer satisfaction is our priority!

We Guarantee the Date and Time of All Moves!
Mention our ad in

DC Metro Real Producers
for $50 OFF ANY MOVE

BARGAIN MOVERS  301.685.6789
7579 Rickenbacker Drive, Gaithersburg, MD 20879

www.BargainMoversInc.com

•  Residential & Commercial
•  Local & Long-Distance
•  FREE In-home Estimates
•  Custom Requests
•  Last-minute Specialists
•  Full, Partial or Custom
   Packing & Materials

•  Furniture Wrapping
   & Padding Service
•  Crating Services
•  Protective Flooring & Covering
•  Disassembly & Reassembly
•  Short-Term & Long-Term
   Storage Solutions

6 Years In A Row! People Love Us On Yelp!

Established in 1982 and located in Gaithersburg, MD, Bargain Movers
is one of the most trusted local moving companies in the DMV. 

List. Show. 
Sell. Repeat.

Manage your sales opportunities 
more effectively.

Showings.com

Contact Bob Russell
443-621-4545
robertr@Showings.com

Excellent personal service & digital tools. CSS

Top agents improve their income by efficiently 
managing their showing activity.  Multiply your efforts 
and increase productivity through the use of people and 
technology. Time saved by using CSS, Showings.com and 
the CSS Mobile App enables you to be more effective 
which leads to increased home sales. 

• Onsite Estate & Downsizing Sales
• Online Consignment Auctions
• Consignment Liquidation Warehouse
• Staging & Updating
• Property Cleanout 
• Seniors’ & Family Move Management

“They did everything! We simply had to pack what possessions my mother wanted 
and leave the key...After the sale was completed my mother received a check for 
almost $10,000...She was so delighted! EstateMAX could well have saved my 
mother’s life, since she didn’t have to deal with any of the stress related to packing 
and disposing of all the stuff.”

- D. Griffin, October 2016

Call EstateMAX at 301-332-5585
Lots of Info at EstateMAX.net  |  EstateMaxSells@Gmail.com

Award Winning Services!
20 Years DC Metro

• Boomers • Seniors
• Estates

10% OFF Seniors’ Discount

LIVING ESTATE SOLUTIONSLIVING ESTATE SOLUTIONSLIVING ESTATE SOLUTIONS
ESTATE SALES &ESTATE SALES &ESTATE SALES &
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AWARENESS
October is National Breast Cancer Awareness Month, which reminds us to salute breast cancer survivors, as well 

as all those who have struggled with cancer. The courage and determination to beat the odds shown by cancer 

survivors in our Real Producers community is awe-inspiring. That many have forged ahead with their businesses 

regardless is simply stunning. We are proud to share a few of their stories. 

Please meet Melinda Estridge, Adam Gelb, and Frank Manley!

chemo and radiation. Chemo was really difficult for 
me — I had so many bad reactions. There were times 
when I did not feel I could continue. It felt like I had 
a bad flu for days after each treatment. My friends 
were amazing, and many came to my treatments to 
lend moral support. My last chemo treatment was 
like a party. So amazing. Radiation was easier,but it 
was every day for a month. When I completed the last 
round and all of my treatments were over, the walk out 
of Sibley Hospital felt very anti-climatic. There were 
many doctor appointments, follow-up tests, and drugs 
(all with side effects) over the next few years.

I only lost half of my hair through the process, so it 
was not evident I had cancer. I did not share it with my 
clients and worked throughout the entire process. I 
was down for the count a few days after each treat-
ment, and was tired and in pain during other periods, 
but I still went on appointments and conducted busi-
ness. I never took time off, with the exception of a few 
days here and there. My group was amazing and really 
supported me through the entire ordeal. I don’t know 
what I would have done without them. Kindness came 
from very unexpected people. I have tried to return 
that kindness to others who have been diagnosed since 
that time.

I have recovered, but am still working with a wellness 
doctor to wean off cancer drugs and heal my body. 

They say it can take five to 10 years 
to fully recover. My business is 
better than ever, though. I gained 
so much perspective about life, 
family, friends and what is really 
important. During my 
treatments, I would 
notice kindness, 

Melinda Estridge
Long and Foster Real Estate

Melinda’s Story 
I was in for a routine mammogram 

right before Labor Day in 2013. They 
reviewed my X-rays and saw something 
they were concerned about. The radi-

ologist showed me the area she felt 
might be a tumor. Of course, I was 

concerned, but everyone kept 
assuring me it was probably 
nothing, and most of the time 

it was either benign or something 
else. Still, the look in the radiologist’s 

eyes worried me. I came back the following week for a 
biopsy, still being assured there was over a 70 percent 
chance that this was not cancer. 

A week later, I was in Florida settling on a home I had 
purchased and got the phone call from my personal 
doctor. I had invasive lobular breast cancer. I was 
so stunned and numb, I wasn’t sure how to react. I 
had so many questions. Because of the nature of the 
cancer, they wanted to operate right away. I was so 
glad to have my husband and closest friend with me 
to help get perspective. One of my first questions was, 
do I need chemo? The doctor told me they wouldn’t 
know until after the surgery. The number of proce-
dures, tests, poking, prodding and appointments was 
overwhelming. I ended up having to have two surger-
ies; they had to go back in to remove more tissue that 
was also verified as cancer. I went through months of 

nature, and other things around me that I was not 
fully aware of before. My business changed in that I no 
longer work with people who do not appreciate what 
we do or are not good people. I am more cognizant of 
friendship and the simple things in life. In many ways, 
this has been an eye-opening gift to get off the “pres-

sure train,” if you will, and start focusing on 
people and things that are truly important. I 

don’t take anything for granted, and my 
business is much more enjoyable. I 

relish doing as much as I can for my 
clients and colleagues, which makes 
my life fulfilling.

Melinda’s Favorite Quote
“I keep dreaming of a future, a fu-
ture with a long and healthy life, not 

lived in the shadow of cancer but 
in the light.” —Patrick Swayze   

R E A L  P R O D U C E R S  S H A R E  T H E I R  S T O R I E S

Photo by Ryan Corvello Photography
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Frank Manley, Jr.
Keller Williams Capital Properties

Frank’s Story
I was diagnosed with 19 tumors and stage 4 Hodgkin’s lym-
phoma in 1998 and nearly died from the cancer. I was unable 
to continue selling real estate during the time that I was in 
treatment. It is currently in remission. 

Then in 2008, I was diagnosed with colorectal cancer. A 
tumor the size of a golf ball was growing in my colon. I had to 
take a year off from work while I was in treatment. Fortu-
nately, it is in remission, and I am currently cancer-free.

Cancer affects me each and every day, as I see things differ-
ently and do things differently now.  

Frank’s Favorite Quote
“The mind is a powerful force. It can enslave us or empower 
us. It can plunge us into the depths of misery or take us to the 
heights of ecstasy. Learn to use the power wisely.”  
—David Cuschieri

Adam Gelb
Long and Foster Real Estate

Adam’s Story
On a routine colonoscopy in August 2016, they 
discovered the very early stages of colon cancer. 
In October, the section of colon was removed, 
and all tests showed no sign that it had spread. 
Eight days later, the reconnected colon separat-
ed. I went in for emergency surgery and was set 
up with a colostomy bag. Five long months later, 
it was time to reconnect the colon and remove 
the bag. The reconnection was a success. 

In April 2018, my oncologist found elevated CEA 
levels in my blood. After all sorts of tests, it was 
discovered that another spot was on the scar tis-
sue, and another on the aorta directly behind it. I went to Johns 
Hopkins every weekday for five weeks for radiation and chemo.

I continued to sell real estate throughout my treatment and 
only had to take a couple of days off while I was in the hospi-
tal. I have not allowed cancer to affect my business. There will 

be another surgery down the road and, yes, another bag. While 
the bags are a lot of work, with a positive mental (and slightly de-
mented) attitude, you come away with some really funny stories.

Adam’s Favorite Quotes:
“F cancer!” and “Don’t let bad things win.” 
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TOBY & RACHEL LIM
REACHING NEW HEIGHTS TOGETHER

In their very first year in the business, Toby 
and Rachel received the Rookie of the Year 
award from Keller Williams Realty at the 

KW Metro Center Annual Awards Ceremony. Last 
year, they received the Eagle Award for the highest 
growth in revenue from the previous year, as well 
as the Gold Production award. 

“Our goal for this year is to double our sales again, 
which we are on track to do. Our long-term goal is 
to continue to grow our team and staff,” says Toby.

Toby currently spends most of his time on the road 
while Rachel works on offers in the office. They 
use RealScout and have been really happy with 
the program. Toby’s most useful gadget in the field 
is his laser measure. Early in their career, they 
decided to take a risk and invest in advertising, and 
it made a big difference in their business. 

Toby and Rachel first met in D.C. They have been 
married for four years and working together for less. Toby was in the 
dental implant field before deciding to support Rachel in real estate. 

“We actually enjoy working together, and not many married couples 
can say that. We balance each other out. We always joke that she’s 
the right foot, and I’m the left foot,” says Toby.

Toby and Rachel sponsor a child from In-
donesia through Compassion International. 
They have sponsored the same child for over 
five years now, ever since they were engaged. 
“We enjoy writing letters to each other and 
get so surprised whenever we see how much 
she’s grown in the pictures,” says Toby. 

Working together and living together can 
present some challenges in balancing work–
life. “There is a large gray area between 
work and life in this business, which makes 
it hard,” says Toby. Toby and Rachel have 
found that time blocking everything on their 
calendar, whether it’s business related or 
personal, really helps.

To help mitigate stress, Toby enjoys exercis-
ing and working out. “You sleep better, look 
better, it balances your mind and body, and 
it’s the one time I can listen to music with my 
headphones on and not be working,” he says. 
Although he hasn’t had much time for it these 
days, the golf course is Toby’s happy place. 

For Toby, success is when you enjoy what 
you do, and you’re good at it. The most re-
warding thing for him is developing relation-
ships with clients and guiding them to the 
best possible solution based on their goals.  
Although Toby and Rachel have seen early 
success in real estate, they are setting bigger 
goals and looking forward to even bigger 
success in the future. 

“Dreams don’t come true — goals do” is Toby Lim’s favorite quote and what has driven him to his current 

success in real estate. When Toby first started out with his wife, Rachel, as a real estate team, they had 

nothing. They never had any family in the industry, and they didn’t know anyone. All they had was their 

work ethic. It was enough.

rising stars

Toby and Rachel enjoy walking their dogs, Dax and Teddy.
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Carpet | Hardwood | Ceramic | Laminate | Vinyl | Stair Rails | Fireplace Surrounds | Sand & Finish | Bathroom Remodeling

Immediate Installation   |   Millions of Square Feet of Flooring In-Stock
WWW.FLOORMAX.US.COM

ASPEN HILL 
301.460.4100

BETHESDA 
301.881.0969

GERMANTOWN 
301.528.6400

LAUREL 
301.206.2200

COLUMBIA 
410.872.1129

“As one of Washingtonian Magazine’s 
recognized top real estate agents, I am 
very grateful to refer Floormax as they 
are a very dedicated, knowledgeable 
and responsible company with superb 
customer service!”   

Lily Cole 
Long and Foster Real Estate 
Licensed in DC, MD and VA

FLOORMAX HELPS REALTORS SELL HOMES FASTER!

The DC Area’s Premier Flooring Retailer  
for over 32 Years.

Rodney R. Rice, Jr.
www.randolfimages.com
rodneyrice@randolfimages.com
@randolfimages.rrrice

For All of Your
Photography Needs:
Weddings
Dance
Events 
High School Sports
Portraits

Where the Beauty
of it all is You...



32 • October 2018 www.realproducersmag.com • 33

Photos by 
Ryan Corvello Photography

cover story

Samer 
Kuraishi
ONE TEAM. ONE GOAL. ONE VISION. ONE.

For Samer Kuraishi, founder 
and president of The ONE 
Street Company, there is only 

ONE direction to go — UP!

Samer launched The ONE Street 
Company brokerage in January of this 
year, after nearly 20 years as a top-
producing agent and former senior 
executive with A-K Real Estate, Inc. 
“My vision for this company is not 
merely to operate it as a business, 
but to approach it as a movement 
— a way of life,” he says. His vision 
extends to the inclusive climate he 
has created at ONE. The company’s 
motto “ONE Team. ONE Goal. ONE 
Vision. ONE.” provides insight into 
his philosophy that while creating a 
cohesive, supportive family within 
the framework of the workplace, you 
build a foundation for a loyal team, 

whose primary goal is to provide 
unparalleled client service.

“In real estate, there isn’t much sepa-
ration between your work life and your 
personal life. The people you work 
with become your friends. Work is 
like family to me, and it’s my second 
home. I don’t think of real estate in the 
context of ‘my work’ or ‘my career’ — 
this is my life, my lifestyle. I wanted 
to create a firm as a platform, a stage, 
to bring quality people together, lift 
each other up, generate good en-
ergy, give clients a great experience 
and provide a supportive vehicle for 
talented agents to make a substantial 
living. What keeps me grounded in this 
business is knowing that I’m making a 
difference in their lives.”

Samer has assembled a uniquely diverse team of 
professionals of many faiths, religions, and cultures 
who are united in their appreciation and respect 
for one another. Each team member’s skill set and 
area of expertise complements the whole. The new 
office space is luxurious, with cutting-edge, state-
of-the-art technology designed to create synergy 
among his agents and their clients. The sleek envi-
ronment is complete with a media-enhanced meet-
ing room, modern work lounges, and a seminar 
hall intended to generate a collaborative environ-
ment where every agent feels free to share ideas 
and problem solve. Such an environment creates a 
sense of family, not only among team members, but 
for their clients, as well.

He is building on his success as one of Zillow’s 
most reviewed Premier Agents, with more than 
1,000 five-star ratings. He has an individual career 
volume of more than $300 million, and his total 
volume last year was almost $26 million. In the 

Samer and Farah Kuraishi

In real estate, there isn’t 
much separation between 
your work life and your 
personal life. The people 
you work with become your 
friends. Work is like family to 
me, and it’s my second home. 

“
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At Foresters Financial, we believe in doing more. For   
families. For communities. It’s been our purpose since 
1874, and we still live it today.

That’s why every Foresters Financial Representative takes the long view. No matter where 
you are in life – young family or close to retirement, single or single parent – we o�er 
fresh thinking and a personalized approach to helping you achieve goals:

•  Save and invest for retirement, college and other goals

•  Create your own retirement income strategies

•  Protect your family and loved ones

• Plan your legacy

It’s never too early, or too late, to plan your tomorrow. Contact your Foresters Financial 
Representative to learn more about our personalized approach.

Investment Planning

•  Portfolio Management 
& Risk Analysis

•  Asset Allocation 
& Diversification

•  Concentrated Stock 
Analysis

•  Asset Location

•  Investment Risk 
Control Strategy

•  Second Opinion Reviews

•  Portfolio Stress-Testing

Retirement Planning

•  Retirement Goal Setting

•  Social Security Analysis

•  Business Planning

•  IRA Contributions 
& Conversions

•  401(k) Management 
& Employer-Sponsored
Plans

•  Annuities & Pensions

•  RMDs & Withdrawal
Strategies

Estate Planning  
& Philanthropy

•  Charitable Giving

•  Guardians for Minor
Children

•  Asset Protection Analysis

•  Marital Deduction 
Planning

•  Planning for Children
with Special Needs

•  Charitable Trust Reviews
•  Gifting

Risk Management  
& Insurance

•  Review of Existing Policies

•  Life Insurance Needs

•  Long-Term Care 
Insurance

•  Disability Insurance

•  Beneficiary Reviews

•  Tax Advantages of
Life Insurance

•  Critical & Chronic
Illness Planning

Cash Flow & Budgeting

•  Cash Flow Analysis

•  Expenses & Budgeting

•  Debt Management

•  Planned Purchases

• Emergency Savings

•  Mortgage Review

Lines of Credit Review  Family Services

•  College Savings Planning

•  529 College Savings Plans

•  Benefits of Roth IRAs
for Children

•  Gifting

•  Elderly Planning

•  Legacy Planning

•  Divorce & Widowhood
Services

Tax Management

•  Review of Cost Basis

•  Review Realized Gains

•  Deductions & Credits

•  Potential Roth 
 Conversions

•  Asset Location

Foresters
saving, investing, 
protecting

Paul Coroneos
Senior Associate
Foresters Financial Services, Inc.

240 485 1505   x 214
paul.coroneos@foresters.com

Foresters Financial Services, Inc.
8757 Georgia Avenue
Suite 405
Silver Spring   MD   20910

Paul understands that each client's 
financial needs and goals are unique; 
that is why he is committed to 
creating a personalized approach 
towards investing. When Paul meets 
with you, he will review your financial 
needs, identify your long-term goals, 
gauge your risk tolerance, evaluate 
appropriate investments and life 
insurance products, present 
personalized recommendations, 
recommend an asset allocation 
strategy for you, and provide 
ongoing support.  Paul is committed 
to helping individuals reach their 
financial goals.

For more information about First Investors Funds or variable products from Foresters Financial Services, Inc. you may obtain a free prospectus by contacting your 
Representative, calling 800 423 4026 or visiting foresters.com. You should consider the investment objectives, risks, charges and expenses carefully before investing. 
The prospectus contains this and other information, and should be read carefully before you invest or send money. An investment in a fund is not a bank deposit and is 
not insured or guaranteed by the Federal Deposit Insurance Corporation (FDIC) or any other government agency. Foresters Financial Services Inc, does not offer tax or 
legal advice. Please consult your personal tax and legal advisers before making any tax-related investment decisions. Foresters Financial™ and Foresters™ are the trade 
names and trademarks of The Independent Order of Foresters, a fraternal benefit society, 789 Don Mills Road, Toronto, Canada M3C 1T9 and its subsidiaries, including 
Foresters Financial Holding Company, Inc. (FFHC). Foresters Financial Services, Inc. is a registered broker-dealer and subsidiary of FFHC. All securities, life insurance 
and annuity products are offered through Foresters Financial Services, Inc. Insurance products are issued by Foresters Life Insurance and Annuity Company or The 
Independent Order of Foresters. Foresters Financial Services, Inc. | 40 Wall Street | New York, NY 10005 | 800 423 4026 | foresters.com 17 -00664

past six and a half years, Samer’s 
team volume reached more than 
$1 billion in real estate sold. “Our 
numbers have steadily increased. Last 
year we had $236 million in sales, 
with 589 transactions. This year we 
should hit around $250 million with 
about 650 transactions.”

The ONE Street Team consistently 
ranks among the top in the region. 
They were #1 in Real Trends’ rank-
ings in the Wall Street Journal for 
most units and volume sold in the DC 
Metropolitan area for the fourth year 
in a row (2014, 2015, 2016, 2017), 
and named 37th of the top-producing 
teams nationwide in the Wall Street 
Journal in 2017. They have been 
included in Best of Washingtonian for 
the third year in a row. “The awards 
are humbling, but to me, it’s a testa-
ment to the loyalty of our team and 
what results can be achieved col-
lectively as each agent expands their 
individual careers while growing and 
learning together.”

Samer has had many setbacks on his 
journey, but the ability to persevere 
through the early years is what he 
believes is the key to his success. 
“There are many times I look back 
and wonder how I made it through. 
Early on, I was impatient and wanted 
instant gratification. I wasn’t focused 
or committed to any one job. That 
impetuousness was evident when 
I decided to pursue real estate and 
initially failed my exam four times. I 
persisted and finally got my license, 
but I found myself overwhelmed by 
the weight of the decisions I was mak-
ing and the magnitude of navigating 
through the fluctuations of the market 
crash. It was a pivotal time in my life, 
filled with doubt and uncertainty. My 
experiences along this journey have 
shaped the culture of the company I 
am building today.”

Samer believes that as a top producer, 
he and other agents who possess 
a wealth of career wisdom have a 
duty to give back to younger or less 
experienced agents. He would like to 
see the culture of the industry shift 
to a more cohesive, inclusive com-
munity. “Instead of being so guarded, 
territorial and competitive, we should 
share our expertise. I enjoy consult-
ing and am often asked to be a guest 
speaker to share some of the lessons 
I’ve learned from more than 20 years 
in real estate.”

Samer also believes it is essential for 
successful businesses to give back to 
the community. With this in mind, 
The ONE Street Company created a 
nonprofit called ONE Love Charity, 
devising an innovative way for clients 
to participate in deciding how a por-
tion of the company’s profits should 
be donated. At closing, the company 
provides clients with a list of worth-
while charities they support, includ-
ing the Ronald McDonald House, 
Human Rights Campaign, Capital 
Area Food Bank, and Humane Rescue 
Alliance. Clients designate which 
charity they prefer to have proceeds 
distributed to, and One Street makes 
a donation in their honor.

Samer is continually challenging himself. He thrives 
in the fast-paced hustle of working under pressure. 
To him, ‘pressure’ is just a word — not something 
to fear or shy away from. Pressure is his inspiration 
to discover strategies and solutions for any obstacle 
he faces. Samer appreciates that real estate has 
been the conduit to accomplish his goals and open 
doors for additional business ventures. One of his 
dreams is to own a sports team someday. “I am a 
loyal Washington Bullets fan (I still call them that!) 
and have been a season ticket holder for 19 years. I’m 
the one you can’t miss behind the opponents’ bench 
during games and not afraid to show my true colors,” 
he laughs.

In 2015, Samer’s life took an exciting turn after going 
on a blind date with his now-wife Farah. He smiles 
as he recalls that within one month he asked her 
to marry him, and four months later they wed in a 
glamorous ceremony on the rooftop terrace of BLT 
Steak DC in the heart of downtown Washington. “I 
knew right away — I had been waiting for someone 
like her, and I wasn’t going to let her go. She is some-
one who challenges me and motivates me in all the 
right ways.” He enthusiastically shared that they are 
expecting their first child in December.

For Samer, success has nothing to do with what 
you have accumulated — money, vacations, cars or 
homes. It is being at a place in your life where you’re 
in control and driving the ship. You know where 
you’ve been and can step back and savor each mo-
ment. Now, being able to share it with his growing 
family is what has made the journey worthwhile.

Photo by Ryan Corvello Photography
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!

to help your clients. When it comes to 

moving 'stuff let us help your sellers sort 

the trash from the treasure. With 

patience and fairness, we ll uncover 

dusty memories and find their old things

a new home and get that house EMPTY!
!

240-207-3783 Curiosityconsignment.com 9870 Main St Damascus, MD 20872

301-421-9600 | RollingAcresLandscaping.com

Carpentry
Water Features
Drainage and Soil Work
Irrigation and Lighting
Snow Removal
Landscape Maintenance

Knowledge and
Craftsmanship
Are the Key Differences.

Landscape Design
Specimen Plantings
Pools and Spas
Hardscapes
Outdoor Kitchens
Fire Pits and Fireplaces
Retaining Walls

With 40 years of experience in landscape 

architecture and construction, Rolling 

Acres has provided landscaping and 

outdoor living solutions for residences, 

commercial properties, and communities 

throughout Maryland, Virginia, and the 

District. Our dedicated staff of landscape 

architects, designers, managers, and 

skilled craftsmen will create a beautiful 

environment that will increase the value 

of your property and can be enjoyed for 

years to come.
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NATIONAL 
CONSIGNMENT DAY

REAL ESTATE 
COFFEE HOUSE
8:30am – 9:30am

NATIONAL GOLF 
LOVERS DAY

COLUMBUS DAY REAL ESTATE 
COFFEE HOUSE
8:30am – 9:30am

REAL DEAL IN 
REAL ESTATE SHOW 

9:00am
Oct. 11th-13th - MAREMA 2018 Annual Meeting
10:00am Oct. 11th – 10:00pm Oct. 13th

NATIONAL TRAIN 
YOUR BRAIN DAY

REAL MEN WEAR 
PINK TAILGATE 

PARTY & 
FUNDRAISER

12:00pm – 4:00pm

NATIONAL 
BOSS’S DAY

REAL ESTATE 
COFFEE HOUSE
8:30am – 9:30am

GET TO KNOW YOUR 
CUSTOMERS DAY

INSTITUTE FOR 
EXCELLENCE IN SALES 

(IES) PROGRAM
7:15am – 10:15am

2ND ANNUAL GCAAR 
GOLF TOURNAMENT

12:00pm

REAL ESTATE 
COFFEE HOUSE
8:30am – 9:30am

NATIONAL MAKE A 
DIFFERENCE DAY

NATIONAL 
MOTHER-IN-LAW DAY

REAL ESTATE 
COFFEE HOUSE
8:30am – 9:30am

HALLOWEEN

REAL DEAL IN 
REAL ESTATE SHOW 

9:00am
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OUR MISSION:
To support the generous involvement of the Greater Capital Area Association of  
ReAlToRs®’ members in the communities they serve.

We provide an ongoing opportunity for our members to serve, support, and care  
for their communities.

We do this through:

Grants to local nonprofits devoted to affordable housing, housing equality, and  
ending homelessness.

GCAAR members pitching 
in to restore homes  

at annual Rebuilding  
Together® event.

For more information on how to get involved or to donate  
to GCAAR CARES, go to gcaar.com or contact Bill Highsmith at bhighsmith@gcaar.com.

All donations to GCAAR CARES are 100% tax deductible and go directly to charitable communities.

OCTOBER 

schedule details
Real Estate Coffee House 

DC Metro Real Producers Partner: Donofrio Property Inspections
Dates: Every Wednesday 
Time: 8:30am – 9:30am

Location:  Falls Road Golf Course, 10800 Falls Rd, Potomac, MD 
20854

Event Description: Open roundtable discussion hosted by Lisa 
Abrams and Harvey Jacobs with Realtors® and affiliate indus-
try professionals. For more information contact Lisa Abrams at 

301.437.6742.

MAREMA 2018 Annual Meeting: The Importance of Paperwork
DC Metro Real Producers Partner: Donofrio Property Inspections

Date: October 11th –13th 
Time: 10:00am Oct. 11th – 10:00pm Oct. 13th

Location: Rocky Gap Casino Resort, 16701 Lakeview Rd NE, Flint-
stone, MD 21530 

Event Description: Join MAREMA (Mid Atlantic Real Estate Market-
ing Association) for networking, education, and business growth. 

Featured Speaker: Kenneth Younger. Conferences, Reception, 
Dinner Friday, & Tour. Cost: $80/members, $75 Partial (includes 

Friday conferences), $50/spouses & others (includes Fri. din-
ner & receptions). First 30 members to sign up are registered to 
receive one of two $500 gift certificates (that could cover your 
meeting expenses). For more information contact Mike Wilmore 
at 434.996.6155 or at mike@cabbllc.com. For reservations call: 

800.724.0828.

Real Men Wear Pink Tailgate Party & Fundraiser
DC Metro Real Producers Partner: Chong Yi / Fairway Indepen-

dent Mortgage Corporation
Date: October 14th

Time: 12:00pm – 4:00pm
Location: Outta The Way Café, 17503 Redland Rd, Derwood, MD 

20855 
Event Description: Chong Yi, of Fairway Independent Mortgage 
Corp., is a candidate for “Real Men Wear Pink,” supporting the 

American Cancer Society and is hosting a fundraiser on Sunday, 
October 14th. Tailgate-style menu and full open bar to gear up 

for the day’s football games. Silent auction with great items like a 
foursome at Manor Country Club, signed sports memorabilia, and 

tickets to the Olney Theater. Chong is part of a group of dedicated 
and distinguished community leaders who are putting the power 

of pink into action by raising awareness and funds to invest in 
the American Cancer Society’s mission to save lives from breast 
cancer. For more information visit www.ChongWearsPink.com or 
contact Kellie Hodges at 301-917-9415 or kellie@theyiteam.com.

 
Real Deal In Real Estate Show

DC Metro Real Producers Partner: Chong Yi / Fairway Indepen-
dent Mortgage Corporation

Dates: Every other Thursday morning 
Time: 9:00am 

Location: Live on WUSA9 (CBS, Channel 9) 
Event Description: Tune in every other Thursday morning to catch 

Chong Yi of The Yi Team on WUSA9’s “Great Day Washington” 
live talk show discussing mortgages and real estate in the DMV 

with Eastern Title and a selected real estate agent. For more info. 
contact Kellie Hodges at 301-917-9415 or kellie@theyiteam.com.

Institute for Excellence in Sales (IES) Program
DC Metro Real Producers Partner: Donofrio Property Inspections

Date: October 19th
Time: 7:15am – 10:15am

Location: Westwood Country Club, 800 Maple Ave E, Vienna, VA 
22180 

Event Description: “Become Impossible to Ignore: Leverage 
Personality as your Irresistible Selling Advantage” — The Sell-Out 

Show with Dianna Geairn, founder of The Irreverent Sales Girl, and 
Shawn Karol Sandy, Chief Revenue Officer of The Selling Agency. 
IES sales excellence workshops are led by the world’s top sales 

thought leaders and are held regularly just outside of Washington, 
DC. The 2018 program features some of the top sales speakers on 

the planet. For more information call 703.628.6910 or visit 
www.i4esbd.org.

2nd Annual GCAAR Golf Tournament
DC Metro Real Producers Partner: Greater Capital Area 

Association of REALTORS®
Date: October 22nd

Time: 12:00pm
Location: Manor Country Club, 4901 Carrolton Rd, Rockville, MD 

20853 

Event Description: GCAAR is swinging back to Manor Country 
Club in Rockville, MD, for their 2nd Annual Golf Tournament! Don’t 
miss this opportunity to be on the course one last time for the sea-
son. Register yourself or a foursome for a relaxing, fun, networking 
day filled with food, a reception, silent auction, course games, and 
more! GCAAR REALTOR® Members Only. $160 before 10/22/2018. 

For more information visit: https://gcaar.com/education-events/
class-and-events-calendar

Important Dates to Remember
Brought to you by Strategic Gifting

October 1st — National Consignment Day
October 4th — National Golf Lovers Day

October 8th — Columbus Day
October 10th — World Mental Health Day

October 13th — National Train Your Brain Day
October 17th — Support Your Local Chamber of Commerce Day

October 18th — Get to Know Your Customers Day
October 27th — National Make A Difference Day

October 28th — National Mother-in-Law Day
October 31st — Halloween

DID YOU KNOW?
• Over 90% of your clients 
  want you to market yourself 
  and their properties 
  using video?
• Video increases tra�c to 
   your websites by over 400% 

Call Us to Begin Your Video
Marketing Campaign!

Real Estate Video Company 
301-728-3624

Barry Katz 
barrybsk@gmail.com

www.realestatevideocompany.com
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EXPERIENCE THE
CHURCHILL DIFFERENCE!
Furnished Apartments
Churchill Living is a premier source for fully furnished 
apartments for business travelers, corporations, vacationers 
and families needing temporary housing.  We have 
the distinction of being the only provider with our own 
expansive inventory of high-end furniture and housewares, 
allowing us to design each residence with the finest-quality 
decor in the industry.

Furniture Rental
Churchill Living Furniture Rental offers the largest selection 
of modern, luxury furniture and accessories in the industry. 
Our showroom-quality furniture is favored by some of the 
nation’s top Real Estate brokers, stagers and designers, 
and has been included in many award-winning designer 
showcases.

For more information, please contact:
Susan Featherstone-Schemm

443-280-1801  |  SusanS@ChurchillLiving.com
www.ChurchillLiving.com

Michaels Title & Escrow is a full-service
title company proudly offering real estate

closing services in MD, DC and VA.

170 Rollins Ave, 1st Floor, Rockville, MD 20852 
240-425-0008  |  www.michaelstitle.com

WHY DC METRO REAL PRODUCERS
CLOSE WITH MICHAELS TITLE?

Seasoned International Settlement Team. We speak Spanish,
Italian, Portuguese, Hebrew, Korean, Mandarin Chinese 
and Taiwanese. 

Boutique Service

Jill Pogach Michaels, Esq. is an award-winning
woman owned small business.

Settlements conducted in MD, DC & VA.

Celebrating
10 years!
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DC METRO REAL PRODUCERS         NOVEMBER 8, 2018

SECOND ANNUAL MASTERMIND

Call For your Free Estimate:
D.C. Metro Area- 301-869-3896
Baltimore Metro Area- 410-525-2300

Second Location Now Open in Elkridge, MD
to Better Serve the Baltimore Metro Area!

MoyerAndSons.com | DOT #222787 | MC #147853

LO C A L  •  LO N G  D I S TA N C E  •  I N T E R N AT I O N A L  •  C O M M E R C I A L  •  PAC K I N G  •  S TO R AG E

usinspect.com
888.USINSPECT

Our reputation is built on decades of honesty, integrity and 
excellent service to our customers at one of the most important 
decisions in their lives – buying or selling a home.

@usinspectUS Inspect or US Inspect (Maryland/DC) @us_inspect

Get to know us here

In addition to our team’s more than 250 combined years of experience 
in the industry, our guaranteed inspections with 24 hours’ notice, and 
our easy to use agent dashboard for scheduling – we offer Infrared 
Scans at no extra charge with each inspection!

The use of Thermal Imaging Technology allows us to identify air and 
moisture leaks that are invisible to the naked eye, which makes our 
inspections one of the most thorough around! 

Our goal is to protect your clients’ interests by utilizing the best 
technology available. Our knowledgeable inspectors will provide a 
thorough inspection of the property and educate your clients on home 
maintenance and any defects found.  With friendly faces, years of 
experience, and the best technology – why not call us today?!?

Why US Inspect?

Water from improperly sloped window unit.
Condensation running into the house. 

CAMELOT BY MARTINS, 13901 CENTRAL AVE, UPPER MARLBORO, MD 20774

OVER $5 BILLION IN PRODUCTION SPEAKING AT THIS EXCLUSIVE EVENT!

ADMISSION

	 GEN $49.99

	 VIP $99.99

VIP INCLUDES

	 FRONT ROW SEATING

	 PRIVATE LUNCH

	 ROUNDTABLE WITH SPEAKERS

TOPICS

	 LEAD GENERATION

	 SYSTEMS

	 TALENT ACQUISITION

	 TALENT RETENTION

FEATURES

	 GREAT LUNCH

	 RAFFLES & RECOGNITION

	 LIVE BAND

	 AUDIENCE INTERACTION

MELINDA ESTRIDGE
2017 Sales volume $61.9M
2018 YTD $58M
2018 Projections $70M
“I’ve learned that people will forget what 

you said, people will forget what you did, but 
people will never forget how you made them 

feel.” —Maya Angelou

SAMER KURAISHI
2017 Sales volume $237M (team)
2018 YTD $163M (team)
2018 Projections $250M (team)
“Talent wins games, but teamwork and intel-

ligence win championships.” 
—Michael Jordan

JAMIE COLEY
2017 Sales volume $177M (team)
2018 YTD $100M (team)
2018 Projections $150M (team)
“Be humble and kind — treat other agents 

the same way that you would want to 
be treated.”

NATHAN DART
2017 Sales volume $51M

2018 YTD $52M
2018 Projections $82M
“There is no chance, no fate, no destiny that 

can circumvent or hinder or control the firm 
resolve of a determined soul.” 

—Ella Wheeler Wilcox

JONATHAN LAHEY
2017 Sales volume $50M
2018 YTD $50M
2018 Projections $70M
“Trade your expectations for appreciation 

and your whole world changes in an instant.” 
—Tony Robbins

BROTHA JAMES
Tedx speaker
100% Passive income
Business owner & talented musician
Will help facilitate the mastermind

FOR MORE INFO. EMAIL EVENTS@DCMETROREALPRODUCERS.COM
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“Picture Perfect, LLC makes my life easier! I don’t have to 
worry about marketing my listings, since Chris does it for me. 
Their top-notch photos are light, bright and wide-angled, and 
their new 3D Matterport tours are leading edge. I couldn’t 
ask for better photographers and marketing experts.”
 – Chris Reeder, Long & Foster Real Estate

Our Tours:
•  MLS compliant. We can control every element on the tour. 
•  Come with branded, MLS compliant (IDX) and a full-screen, no branding link. 
•  Automatically uploaded to Realtor.com
•  YouTube video version included with each tour
•  Completely web-based. Work on any platform. Viewers can use any browser or mobile phone. 

ChrisCrummitt@gmail.com | 301.788.8871 | www.pictureperfectllc.com

Picture
Perfect, LLC

Virtual Staging Social Media Blast Drone Photography

Brochures/Flyers

3D Matterport Tours Virtual Tours

Call Rick Tancreto for more information 

443-302-9595
Commission Express Capital | Commission Express Chesapeake 

2138 Priest Bridge Court, Suite One, Crofton, MD 21114 
RickTancreto@gmail.com | www.commissionexpress.com/capital

Receive your commissions
before closing

with a commission advance.

Serving the
Washington D.C.

Metro Area
Since 2007

(301) 657-9795 
www.MKStaging.com

Let us make your next listing
feel like their next home
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TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1, 2018–Aug 31, 2018

Rank Agent Office List # Sell # Total # Total $ 

1 Nancy Taylor Bubes Washington Fine Properties 34.5 19 53.5 $117,482,500

2 John Kirk Tower Hill Realty 191 3 194 $86,692,782

3 David Getson Compass 24.5 95 119.5 $84,535,491

4 Michael Rankin TTR Sotheby's International Realty 20 13 33 $82,637,995

5 Wendy Banner Long & Foster Real Estate 35.5 30 65.5 $80,428,060

6 Jennifer Smira Compass 47 46 93 $73,674,469

7 James Coley Long & Foster Real Estate 40.0 27 67.0 $73,593,575

8 Nurit Coombe RE/MAX Elite Services 25.5 54 79.5 $64,295,328

9 Jay Day Real Estate Teams 119 39 158 $62,192,023

10 Marc Fleisher TTR Sotheby's International Realty 21.5 10 31.5 $59,808,205

11 Alejandro Luis Martinez RE/MAX Elite Services 58 113 171 $58,011,470

12 Erich Cabe Compass 22.5 28 50.5 $54,586,590

13 Tyler Jeffrey Washington Fine Properties 11.5 49 60.5 $50,752,596

14 Russell Firestone TTR Sotheby's International Realty 12 13 25 $50,192,609

15 Nathan Guggenheim Washington Fine Properties 24 33 57 $47,663,490

16 Melinda Estridge Long & Foster Real Estate 22 33 55 $45,715,312

17 Barak Sky Long & Foster Real Estate 33 31 64 $44,544,400

18 Christine Reeder Long & Foster Real Estate 73.5 60 133.5 $44,374,906

19 Dana Rice Compass 20.5 21 41.5 $44,349,836

20 Kimberly Cestari Long & Foster Real Estate 29 13 42 $43,573,945

21 Margaret Babbington Compass 13 49 62 $41,719,352

22 Michelle Yu RE/MAX Town Center 41.5 19 60.5 $41,257,299

23 Jane Fairweather Coldwell Banker Residential Brokerage 34 12 46 $39,799,510

24 Nathan Dart RE/MAX Realty Services 47 34 81 $38,909,781

25 Eric Stewart Long & Foster Real Estate 44 11 55 $38,851,100

26 Tamara Kucik Tower Hill Realty 36 27 63 $36,679,850

27 Anne Killeen Washington Fine Properties 25 8 33 $36,465,438

28 Antonia Ketabchi Redfin 5.5 43 48.5 $36,186,700

29 Trent Heminger Compass 46 9 55 $35,915,900

30 Hans Wydler Wydler Brothers Real Estate 20.5 4 24.5 $35,210,744

31 James Bass Real Estate Teams 57 42 99 $34,546,169

32 Mark McFadden Washington Fine Properties 4 6 10 $34,423,000

33 Lauren Davis TTR Sotheby's International Realty 14 12 26 $33,656,400

34 Christopher Ritzert TTR Sotheby's International Realty 4 4 8 $33,622,500

Disclaimer: Information based on reported numbers to MLS as of September 5, 2018. Numbers not reported to MLS within the date range listed are not 
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. If you had any sales outside of the DC Metro 
Real Producers service area (DC, Montgomery, Prince Georges, and Frederick counties), that could also account for a discrepancy. DC Metro Real Pro-
ducers does not compile this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.
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TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1, 2018–Aug 31, 2018

Rank Agent Office List # Sell # Total # Total $ 

35 Joel Nelson Keller Williams Capital Properties 23 17 40 $33,373,775

36 Louis Chauvin Compass 6 7 13 $32,614,550

37 Roby Thompson Long & Foster Real Estate 17 16 33 $32,532,900

38 Judy Cranford Cranford & Associates 11 19 30 $32,337,082

39 Marjorie Halem Long & Foster Real Estate 20 10 30 $31,831,400

40 Sheena Saydam Keller Williams Capital Properties 16 45 61 $31,554,034

41 Carolyn Sappenfield RE/MAX Realty Services 15.5 10 25.5 $31,399,500

42 Michael Brennan TTR Sotheby's International Realty 20.5 10 30.5 $31,386,000

43 Bradley Rozansky Long & Foster Real Estate 29 9 38 $30,846,150

44 Daryl Judy Washington Fine Properties 10.5 9 19.5 $30,200,795

45 Carlos Garcia Keller Williams Capital Properties 23 15 38 $29,882,100

46 Margot Wilson Washington Fine Properties 8.5 6 14.5 $29,040,927

47 Mehrnaz Bazargan Redfin 48.5 2 50.5 $28,571,499

48 Kira Epstein Begal Washington Fine Properties 15 16 31 $28,259,115

49 Cheryl Leahy Long & Foster Real Estate 17.5 7 24.5 $27,613,325

50 Chelsea Traylor Redfin 46 2 48 $27,604,300

51 James C. Peva Washington Fine Properties 6.5 5 11.5 $27,247,500

52 Lisa Sabelhaus RE/MAX Town Center 35 31 66 $26,531,970

53 Kara Sheehan Washington Fine Properties 8 5 13 $26,480,500

54 Elaine Koch Long & Foster Real Estate 27.5 16 43.5 $26,382,475

55 Karen Rollings Berkshire Hathaway HomeServices PenFed Realty 48.5 9 57.5 $26,338,854

56 Jeremy Lichtenstein RE/MAX Realty Services 13 6 19 $26,305,700

57 Anslie Stokes Milligan McEnearney Associates, Inc. 14.5 23 37.5 $26,270,175

58 Juan Umanzor Long & Foster Real Estate 24 60 84 $26,178,100

59 Robert Hryniewicki Washington Fine Properties 9 5 14 $25,293,250

60 Barbara Ciment Long & Foster Real Estate 24.5 27 51.5 $25,178,450

61 Joshua Ross RE/MAX Realty Services 9 19 28 $25,084,231

62 Heidi Hatfield Washington Fine Properties 5 6 11 $24,750,000

63 James Brown Turning Point Real Estate 25 18 43 $24,199,499

64 Michael Lederman Keller Williams Capital Properties 37 0 37 $24,101,408

65 Kornelia Stuphan Long & Foster Real Estate 10 8 18 $24,076,750

66 Jonathan Lahey RE/MAX Fine Living 24 40 64 $23,903,506

67 Brent Jackson TTR Sotheby's International Realty 23.5 7 30.5 $23,818,102

68 Marjorie Dick Stuart Long & Foster Real Estate 14 6 20 $23,787,899

69 Meredith Margolis Compass 6 14 20 $23,765,251

70 Tim Barley RE/MAX Allegiance 11 20 31 $23,708,152

71 Robert Myers RE/MAX Realty Services 23 26 49 $23,640,364

Rank Agent Office List # Sell # Total # Total $ 

72 Andrew Riguzzi Compass 10.5 14 24.5 $23,593,640

73 Mandy Kaur Redfin 40 6 46 $23,500,041

74 Anne Weir Washington Fine Properties 4 3 7 $23,462,500

75 Avi Galanti Compass 10 11 21 $23,415,300

76 Nancy Itteilag Washington Fine Properties 10 6 16 $23,336,500

77 Victor Llewellyn Long & Foster Real Estate 18 29 47 $23,223,212

78 Delilah Dane Redfin 36 2 38 $23,124,530

79 James (Kevin) Grolig RE/MAX Fine Living 29.5 14 43.5 $22,998,550

80 Mansour Abu-Rahmeh TTR Sotheby's International Realty 12 20 32 $22,935,447

81 Frederick Roth Washington Fine Properties 7 7 14 $22,912,500

82 Dana Scanlon Keller Williams Capital Properties 10 22 32 $22,884,056

83 Elizabeth Lavette Washington Fine Properties 6 7 13 $22,863,900

84 Alex Edwards Urban Pace, a Long & Foster Company 24.5 2 26.5 $22,790,250

85 Jason Townsend Keller Williams Capital Properties 11 19 30 $22,269,250

86 Carmen Fontecilla Compass 24.5 24 48.5 $21,983,903

87 Eva Davis Compass 6 18 24 $21,973,167

88 Robert Crawford Washington Fine Properties 17.5 5 22.5 $21,847,828

Professional Service
Competitive Products
Local Decision Making
Great Rates

Richard Early, Executive Vice President
NMLSR# 698683

Monarch Mortgage,
A Division of Blue Ridge Bank N.A. NMLS #448992

1 Research Court, Suite 345  |  Rockville, MD
301-332-2184  |  monarch1893.com/rearly
rearly@monarch1893.com

Disclaimer: Information based on reported numbers to MLS as of September 5, 2018. Numbers not reported to MLS within the date range listed are not 
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. If you had any sales outside of the DC Metro 
Real Producers service area (DC, Montgomery, Prince Georges, and Frederick counties), that could also account for a discrepancy. DC Metro Real Pro-
ducers does not compile this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.



52 • October 2018 www.realproducersmag.com • 53

TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1, 2018–Aug 31, 2018

Rank Agent Office List # Sell # Total # Total $ 

89 Eric Murtagh Evers & Co. Real Estate, A Long & Foster Company 12 2 14 $21,839,507

90 Jennifer Knoll TTR Sotheby's International Realty 9 7 16 $21,818,551

91 Kimberly Casey Washington Fine Properties 12.5 4 16.5 $21,796,507

92 Daniel Hynes Compass 12.5 5 17.5 $21,788,540

93 Marshall Carey Redfin 32 5 37 $21,708,499

94 Marsha Schuman Washington Fine Properties 13 5 18 $21,707,500

95 Xuri Wang Hometown Elite Realty 8 12 20 $21,688,300

96 Thomas Paolini Redfin 13 20 33 $21,625,077

97 Thomas Buerger Compass 12 20 32 $21,600,902

98 Koki Adasi Compass 26.5 11 37.5 $21,564,949

99 Timothy Brooks Keller Williams Realty Centre 35 29 64 $21,421,998

100 Robert Sanders TTR Sotheby's International Realty 20 8 28 $21,375,979

101 Leslie Friedson Compass 17 10 27 $20,898,418

102 Leslie White Redfin 0 31 31 $20,696,400

103 Norman Domingo XRealty.NET 33 3 36 $20,487,001

104 Michael Aubrey Long & Foster Real Estate 20 9 29 $20,366,390

105 Elysia Casaday Compass 15.5 11 26.5 $20,241,350

Disclaimer: Information based on reported numbers to MLS as of September 5, 2018. Numbers not reported to MLS within the date range listed are not 
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile 
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to three percent.

Rank Agent Office List # Sell # Total # Total $ 

106 Daniel Heider TTR Sotheby's International Realty 5.5 11 16.5 $20,234,459

107 Lisa Stransky Brown Washington Fine Properties 10.5 9 19.5 $20,185,503

108 Thomas Hennerty NetRealtyNow.com 64 0 64 $20,049,047

109 Edward Carp Continental Properties 2.5 26 28.5 $20,009,450

110 Meredith Fogle Old Line Properties 23.5 9 32.5 $19,923,950

111 Jennifer Myers Dwell Residential, A Real Living at Home Company 18 13 31 $19,872,649

112 Thomas Reishman Compass 16 1 17 $19,842,900

113 Ruby Styslinger Redfin 0 23 23 $19,720,055

114 Delia McCormick Washington Fine Properties 14.5 4 18.5 $19,662,006

115 Corey Burr TTR Sotheby's International Realty 10 10 20 $19,614,000

116 Thomas Faison RE/MAX Allegiance 21.5 4 25.5 $19,524,602

117 D'Ann Lanning Compass 27 3 30 $19,464,150

118 Lee Murphy Washington Fine Properties 6 12 18 $19,353,300

119 Susan Maguire Washington Fine Properties 9.5 2 11.5 $19,146,209

120 Eric Steinhoff EXP Realty 32 8 40 $19,141,400

121 Margaret Percesepe Washington Fine Properties 9.5 10 19.5 $19,074,750

122 Casey Aboulafia Compass 4.5 18 22.5 $18,855,571

123 Joseph Mascio Redfin 32 3 35 $18,710,540

124 Seth Turner Compass 9 15 24 $18,629,900

125 H. Joe Faraji Long & Foster Real Estate 4 8 12 $18,500,776

126 Loic Pritchett TTR Sotheby's International Realty 5.5 11 16.5 $18,270,500

127 Michael Rose Rory S. Coakley Realty 9 12 21 $18,013,350

128 Elizabeth D'Angio Washington Fine Properties 6 6 12 $17,965,000

129 Susan Van Nostrand Long & Foster Real Estate 8 6 14 $17,953,033

130 Kate Hanley Urban Pace, a Long & Foster Company 29.5 3 32.5 $17,914,100

131 Sebastien Courret Compass 7.5 20 27.5 $17,838,399

132 Barbara Nalls TTR Sotheby's International Realty 15.5 5 20.5 $17,810,850

133 Brad House Compass 4.5 2 6.5 $17,748,900

134 Ryan Tyndall Evers & Co. Real Estate, A Long & Foster Company 4 13 17 $17,739,780

135 Jean Bourne-Pirovic Long & Foster Real Estate 27.5 12 39.5 $17,735,200

136 Amanda Lasko Redfin 28 6 34 $17,557,980

137 Bryan Kerrigan Redfin 36.5 0 36.5 $17,505,100

138 Tina Cheung RE/MAX Realty Centre 8 34 42 $17,435,800

139 Patricia Mills RE/MAX Achievers 39.5 18 57.5 $17,366,562

140 John Monen Redfin 37 1 38 $17,342,850

141 Douglas Gardiner Long & Foster Real Estate 29.5 21 50.5 $17,252,958

142 Charles Dudley RE/MAX Realty Services 8 14 22 $17,135,605

100% Financing is Here!

CRAIG JENKINS
Branch Manager
NMLS # 197149

443 283 1334          410 903 6610          443 283 1334

 dmvHomeLoanCenter.com                       Craig@dmvhlc.com

Call Today!
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TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1, 2018–Aug 31, 2018

Rank Agent Office List # Sell # Total # Total $ 

143 Robert Carter Century 21 Redwood Realty 8.5 15 23.5 $17,123,250

144 Andres Serafini RLAH Real Estate 12.5 12 24.5 $17,087,980

145 Daniel Metcalf Long & Foster Real Estate 25.5 2 27.5 $17,081,475

146 Annabel Burch-Murton Washington Fine Properties 9.5 10 19.5 $17,019,450

147 Elizabeth Brent Go Brent, Inc. 26 0 26 $16,917,000

148 Todd Vassar Compass 7 17 24 $16,818,900

149 Joseph Himali TTR Sotheby's International Realty 10 13 23 $16,678,312

150 Kevin Gray Compass 10 14 24 $16,676,300

151 Jeffrey Wilson TTR Sotheby's International Realty 6.5 6 12.5 $16,560,750

152 Eileen McGrath Washington Fine Properties 3 3 6 $16,505,000

153 Cynthia Howar Washington Fine Properties 5 5 10 $16,391,000

154 Anne-Marie Finnell TTR Sotheby's International Realty 5 7 12 $16,353,000

155 Katri Hunter Compass 5 19 24 $16,302,050

156 Lucy Fraser Redfin 17.5 11 28.5 $16,215,149

157 Joan Cromwell McEnearney Associates, Inc. 12 13 25 $16,204,854

158 Maxwell Rabin TTR Sotheby's International Realty 11.5 7 18.5 $16,154,100

159 Vincent Hurteau Continental Properties 7 8 15 $16,141,861

160 Ross Vann Compass 8.5 13 21.5 $16,115,109

161 Sina Mollaan The ONE Street Company 7 17 24 $16,084,550

162 Kathleen King Washington Fine Properties 10 5 15 $16,078,300

Rank Agent Office List # Sell # Total # Total $ 

163 Lalita Dunn Redfin 0 26 26 $16,062,399

164 Damian Buckley Long & Foster Real Estate 5 16 21 $16,060,400

165 Mynor Herrera Keller Williams Capital Properties 17 15 32 $16,038,249

166 Lee Arrowood TTR Sotheby's International Realty 4 2 6 $16,012,500

167 John Lesniewski RE/MAX United Real Estate 37.5 8 45.5 $16,003,990

168 Alecia Scott Long & Foster Real Estate 20 18 38 $15,916,709

169 Lisa Giuliani RE/MAX Achievers 20 11 31 $15,902,315

170 Robert Kerxton RE/MAX Realty Centre 17 11 28 $15,884,000

171 Jill Coleman RE/MAX Realty Centre 27 15 42 $15,859,500

172 Katherine Buckley TTR Sotheby's International Realty 7 7 14 $15,842,073

173 Justin Kitsch TTR Sotheby's International Realty 8.5 8 16.5 $15,755,875

174 Sarah Howard Washington Fine Properties 6 9 15 $15,649,000

175 Keene Taylor Compass 9 4 13 $15,566,000

176 Michele Scardina TTR Sotheby's International Realty 8 7 15 $15,559,000

177 Daniel Register ERA Realty Group 37.5 11 48.5 $15,553,914

178 Elizabeth Burrow Keller Williams Realty Centre 18 16 34 $15,442,016

179 Mary Lynn White Compass 9 4 13 $15,282,750

FHA/VA  |  JUMBO
1% DOWN CONVENTIONAL

 FHA/VA DOWN TO 580 CREDIT
 SELF-EMPLOYED LOANS

DOCTOR LOANS
 INVESTOR LOANS

2233 Wisconsin Ave NW Ste 232
Washington, DC 20007-4153

NMLS #206900

Chanin Wisler
Mortgage Loan Officer

301-526-0020
chanin@firstwashingtonmortgage.com
www.ChaninWisler.info

Let me help you GROW your business - with more choices for buyers. My experience and
suite of unique products will help you close more purchase transactions this fall.

Disclaimer: Information based on reported numbers to MLS as of September 5, 2018. Numbers not reported to MLS within the date range listed are not 
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. If you had any sales outside of the DC Metro 
Real Producers service area (DC, Montgomery, Prince Georges, and Frederick counties), that could also account for a discrepancy. DC Metro Real Pro-
ducers does not compile this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.
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TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1, 2018–Aug 31, 2018

Rank Agent Office List # Sell # Total # Total $ 

180 James Kastner Real Living At Home 16.5 8 24.5 $15,275,500

181 Melissa Bernstein RE/MAX Realty Group 15.5 10 25.5 $15,269,770

182 Ginette R. Winston Winston Real Estate 10 5 15 $15,235,000

183 Traudel Lange Washington Fine Properties 7 5 12 $15,226,500

184 David Thomas Keller Williams Capital Properties 10 13 23 $15,223,431

185 David Bediz Keller Williams Capital Properties 15.5 6 21.5 $15,130,938

186 Ellen Morrell Washington Fine Properties 3 4 7 $15,090,500

187 Katie Nicholson RE/MAX Results 21.5 12 33.5 $15,078,196

188 Tammy Thomas Go Brent, Inc. 6.5 18 24.5 $15,051,133

189 Samer Kuraishi The ONE Street Company 8 15 23 $15,037,900

190 Christopher Polhemus Long & Foster Real Estate 7 8 15 $15,030,500

191 Troyce Gatewood RE/MAX Results 17 22 39 $15,020,040

192 Leyla Phelan Coldwell Banker Residential Brokerage 8 9 17 $15,014,930

193 Peter Grimm Berkshire Hathaway HomeServices PenFed Realty 6.5 10 16.5 $14,933,750

194 Matthew Zanolli Compass 7 14 21 $14,886,999

195 Michael Gailey Compass 6 18 24 $14,842,000

196 Gregory Gaddy TTR Sotheby's International Realty 4.5 2 6.5 $14,803,650

197 Debra Singleton DC Living Real Estate 3 9 12 $14,778,322

198 Anthony Mason Keller Williams Preferred Properties 18.5 16 34.5 $14,592,244

199 Sharif Ibrahim Keller Williams Capital Properties 1 24 25 $14,574,050

200 Carolyn Jordan Go Brent, Inc. 22 5 27 $14,568,675

201 Rebecca Love Redfin 2 20 22 $14,543,400

202 Chukwuemeka Mokwunye Redfin 0.5 25 25.5 $14,458,690

203 Laura McCaffrey Evers & Co. Real Estate, A Long & Foster Company 8 4 12 $14,457,500

204 Cara Pearlman Compass 18.5 6 24.5 $14,452,210

205 Judith Seiden Berkshire Hathaway HomeServices PenFed Realty 8 6 14 $14,409,020

206 Stacy Allwein Century 21 Redwood Realty 25.5 16 41.5 $14,383,940

207 Pamela Wye Compass 6.5 10 16.5 $14,322,415

208 Stuart Naranch Redfin 0 20 20 $14,316,600

209 Ronald Sitrin Long & Foster Real Estate 17 5 22 $14,287,750

210 John Barry Keller Williams Capital Properties 8.5 9 17.5 $14,284,350

211 Charles Holzwarth Washington Fine Properties 6.5 7 13.5 $14,121,126

212 Kymber Lovett-Menkiti Keller Williams Capital Properties 17 3 20 $14,112,375

213 Ellie Shorb Compass 5 4 9 $14,105,000

214 J Montalvan Compass 8.5 13 21.5 $14,097,200

215 Martin Signore Keller Williams Capital Properties 9 13 22 $14,087,112

216 Lisa Greaves Redfin 27.5 2 29.5 $14,012,325

Rank Agent Office List # Sell # Total # Total $ 

217 Andrew Essreg RLAH Real Estate 11 17 28 $14,007,028

218 Robert Spicer Spicer Real Estate 9 7 16 $14,003,000

219 Carline Moraes Independent Realty 19 1 20 $13,965,500

220 Jennifer Chow Long & Foster Real Estate 9 3 12 $13,959,400

221 Marco Stilli TTR Sotheby's International Realty 4.5 13 17.5 $13,927,750

222 Hazel Shakur Redfin 38 1 39 $13,875,197

223 Adam Rackliffe Washington Fine Properties 6 3 9 $13,812,499

224 Rheetuparna Pal Mahajan Redfin 0 30 30 $13,802,450

225 Jeff Lockard TTR Sotheby's International Realty 9.5 2 11.5 $13,791,550

226 Richard Prigal RE/MAX Realty Group 17 11 28 $13,757,875

227 Eric Broermann Compass 10 15 25 $13,719,400

228 David DeSantis TTR Sotheby's International Realty 7.5 7 14.5 $13,716,250

229 Corey Lancaster EXIT Right Realty 21 19 40 $13,670,180

230 Alexander Heitkemper Long & Foster Real Estate 15 17 32 $13,644,350

231 Kenneth Grant RE/MAX Plus 8 28 36 $13,628,028

232 Mary Ehrgood Washington Fine Properties 4 4 8 $13,586,500

233 Philip Guire Compass 6 8 14 $13,578,318

MOVING CAN BE STRESSFUL. WE MAKE IT EASIER.
What matters most to you, matters most to us.

JKMoving.com | (301) 340-6683 LOCAL | LONG DISTANCE | GLOBAL | PACKAGING | STORAGE

When you choose JK Moving 
Services, you’ll be working with an 
international relocation leader who’s 
moved U.S. presidents, Fortune 500 
companies, and hundreds of 
thousands of families—a company 
with more than 17.5 million cubic 
feet of secure storage space and 
our own modern fleet of GPS 
enabled vehicles.

Trust your household goods to
the residential mover of diplomats
and presidents—and enjoy VIP
service from door to door.

Disclaimer: Information based on reported numbers to MLS as of September 5, 2018. Numbers not reported to MLS within the date range listed are not 
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. If you had any sales outside of the DC Metro 
Real Producers service area (DC, Montgomery, Prince Georges, and Frederick counties), that could also account for a discrepancy. DC Metro Real Pro-
ducers does not compile this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.
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TOP 250 STANDINGS
Teams and Individuals Closed Date From Jan. 1, 2018–Aug 31, 2018

Rank Agent Office List # Sell # Total # Total $ 

234 Russell Chandler Redfin 33 0 33 $13,519,199

235 Stacey Styslinger Long & Foster Real Estate 7.5 14 21.5 $13,460,000

236 Cheryl Kurss Compass 4.5 8 12.5 $13,435,999

237 Susan Ellis RE/MAX Realty Centre 18 8 26 $13,406,280

238 Joanne Pinover Washington Fine Properties 2.5 3 5.5 $13,404,500

239 Julie Roberts Long & Foster Real Estate 5 5 10 $13,383,999

240 Rose Bartz Long & Foster Real Estate 17 20 37 $13,364,265

241 Jessica Evans RLAH Real Estate 7 14 21 $13,364,000

242 Donna Kerr Donna Kerr Group 21.5 2 23.5 $13,338,250

243 Marin Hagen Coldwell Banker Residential Brokerage 6 5 11 $13,295,000

244 Christie-Anne Weiss TTR Sotheby's International Realty 3 1 4 $13,242,500

245 Laura Emmett Long & Foster Real Estate 4.5 5 9.5 $13,182,916

246 Matthew Modesitt Redfin 7 20 27 $13,120,145

247 Michael Alderfer Redfin 1 16 17 $13,056,499

248 Dino Milanese Coldwell Banker Residential Brokerage 13.5 5 18.5 $13,022,700

249 James Roy Luxmanor Real Estate 20.5 6 26.5 $12,972,582

250 Lisa Plushnick RE/MAX Realty Group 7.0 11 18.0 $12,859,900

ClientCare@ProTec-Inspections.com
www.ProTec-Inspections.com

(301) 972-8531

           RADON TESTING •  MOLD SAMPLING •  INFRARED SCANS •  POOL INSPECTIONS •  TERMITE IN
SPECTIO

NS •  SEWER SCOPES & MORE!

EXPERIENCE
Over 30,000 inspections 
performed since 1986–we have 
seen it all! ProTec stands above 
the rest with the best team of 
inspectors in the industry!

TIME SAVING
Saving Realtors® countless hours 
each transaction with our one-stop 
shop and full-time support staff!

INTEGRITY
Although no home 
inspection company 
can provide a 
complete list of 
house defects, we 
do expect to find all 
visible problems in 
excess of $500 and 
stake our reputation 
on it with our 
ProTec Promise!

SOLUTIONS
With access to thousands 
of local contractors, 
Porch Home Assistant 
has helped millions of 
homeowners ease the 
pain of moving. Free to 
your client forever with 
every ProTec Inspection!

RESIDENTIAL & COMMERCIAL INSPECTIONS

Disclaimer: Information based on reported numbers to MLS as of September 5, 2018. Numbers not reported to MLS within the date range listed are not 
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. If you had any sales outside of the DC Metro 
Real Producers service area (DC, Montgomery, Prince Georges, and Frederick counties), that could also account for a discrepancy. DC Metro Real Pro-
ducers does not compile this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.
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“
At RGS, we believe that for every real estate transaction a well-organized, swift and 
secure closing is critical. We stand behind our company’s professionalism and 
consistently deliver positive and compliant real estate settlement experiences. Our 
company prides itself on its ability meet the needs of its clients with impeccable 
service and industry expertise, as well as the lasting relationships it has built with 
thousands of local real estate agents. 

We’ve Got You Covered anywhere in the DC Metro area.  To find an office near you, visit www.RGSTitle.com

“

We’re more than just a title company,  
  WE’RE YOUR TITLE PARTNER.


