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IT'S TIME TO STRESS LESS.

Your clients are in the best hands at GPN Title.

We know buying a home is one of the most important times in your clients’ lives. We take pride in offering the
highest |level of service from the first correspondence all the way to settlement. No matter how many
settlements we have, we understand that it's someone's big day and we take that very seriously. We ensure
that all settlements are a special, stress-free and enjoyable experience for all — leaving a final great
impression on your buyers.

Feel confident that your settlement
will be a smooth and stress-free
experience with GPN Title!

TOP 25

TITLE COMPANIES

GPN Title Inc.

George P. Glekas
Principal

(301) 294-4055
GGlekas@gpntitle.com
www.GPNTitle.com

“Simply the best! Working with GPN the past 7
years has helped my Real Estate practice grow
exponentially. | highly recommend all Realtors®
and Buyers experience the difference by using
GPN Title for their settlement needs. »

— George Papakostas, Long & Foster |
Christie's International Real Estate

GPN Title, Inc. | One Irvington Center | 700 King Farm Blvd., Suite 130 | Rockville, MD 20850

SETTLEMENT LOCATIONS IN DC, MD, and VA

How to Set, Track,
& Accomplish Your
Sales Goals

Like most Realtors®, you likely have broad, ongoing goals to sell
more property and make rmore money. But how will you go
about achieving those lofty goals? And how will you know when
you get there?

7.

The most successful salespeople know that it's not enough to

boldly proclaim their professional ambitions and hope for the best.

In a Harvard University study, researchers found setting specific goals
increases motivation beyond telling yourself, “I'll just do my best.”
Students who followed a goal-oriented plan performed 30%

better than those who didn’t.

Can you imagine performing 30% better than you are currently? Effective
goal-setting and tracking are key if you want to hit your target. Here's how you
can start working smarter instead of harder to achieve your real estate sales goals:

1. Prioritize your goals
It's great to be working on a few different goals at the same time, but for the purposes of

getting started, just choose the most important one to begin. For example, your main goal

could be to generate more listing leads.

2. Create actionable steps
Once you have your primary goal, you're going to break it down into actionable
steps—think of these as mini goals. Completion of each mini goal will ultimately
lead to achieving your main goal.

Main Goal: Generate more listing leads
How will | achieve this goal?

Q = @ =

Set a budget to begin
experimenting with paid
online advertising

Contact past clients who
may be ready to sell

Search expired and
withdrawn MLS listings

3. Make it measurable

At this point in the goal-setting process, what you're hoping to achieve is still all just

talk. Once you have the outline of what you want to do and how you're going to get there,
you need to quantify your efforts. Take your goal of wanting to generate more leads and
expand it to something like, "Generate at least 40 qualified leads each month by May 31"
Then, add numbers and dates to your steps as well. By making each goal and mini goal
measurable, there will be no mistaking whether you're hitting the mark or falling.

4. Review regularly
You've done the hard work of setting achievable, measurable goals—-don't allow
yourself to conveniently forget about them and start to slack. This is where you must
stay focused and hold yourself accountable. Choose one time each day, like every
morning while eating breakfast, to stop and review your goals. By reading them every
single day, you're keeping them top-of-mind and giving yourself a much better chance
of meeting—or even exceeding—your goals.

Being ambitious and hard-working is only one piece of becoming and staying a successful
Realtor®. When you take the time to sit down and strategize not just what you want, but
how you're going to get it, you'll find yourself achieving more than you may have ever
thought was possible.

Could any of your goals be achieved by working with an
experienced loan officer? Call Tina today—she’s ready to help!

Tina DelCasale

Senior Loan Officer

NMLS ID # 191852

ph: 301.921.0070 x3801

cell: 301.523.1893
tdelcasale@embracehomeloans.cormn

embracehomeloans.com/tina-delcasale

1001 Connecticut Avenue NW, Ste 405
Washington, DC 20036

ombrace

home loans

?E
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Embrace Home Loans, Inc. NMLS ID
#2184 is licensed in 46 states plus DC.
(www.nrmisconsumeraccess.org)
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YOUR HOMETOWN SETTLEMENT TEARM

In 2009, | founded Title Town Settlements with the vision of
creating a company dedicated to achieving superior
costumer service by providing constant personal attention,
expert workmanship, and unwavering dependability throughou
the settlement process. Since that time, we have conducted
thousands of settlements, ranging from multi-million dollar
commercial deals to the residential refinance. In each
transaction, we have been able to maintain our high level

of productivity while delivering the personal attention that

our clients expect. Knowing what it takes to strike that balance
is what makes us "YOUR HOMETOWN SETTLEMENT TEAM."

Todd Greenbaum

Markeis We Serve
® Maryland

e \Virginia

¢ Washington D.C.

¢ Contract Preparation

WASHINGTON, D.C. Wehs“ft‘é’ ww*tnhmmutamensmm
1875 | Street, NW Email: todd@titletownsettlements.com
Suite 500 Phone: (301) 840-3910

Washington, DC 20006 Fax; (301) 560-8111



] PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate. Take a minute to familiarize
yourself with the businesses sponsoring your newsletter magazine. These local businesses are proud to partner with you and make

this magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

APPOINTMENT SETTING
Centralized Showing
Service

(866) 949-4277
Showings.com

CARPET CLEANING
Normandy Carpet
(301) 740-2005
NormandyCarpet.com

CHARITY

Habitat Metro Maryland
(301) 990-0014
HabitatMM.org

CLEANING SERVICE
Santos Maid Services
(240) 242-4844

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ESTATE LIQUIDATION/
DOWNSIZING

Curiosity Consignment
(240) 207-3783
CuriosityConsignment.com

ESTATE SALES
EstateMAX

(301) 332-5585
EstateMAX.net

Everything But The House

(443) 447-6950
EBTH.com

6+ June 2018

FINANCIAL

Commission Express Capital
(443) 302-9595
CommissionExpress.com/
Capital

FINANCIAL PLANNER
Foresters Financial Services
(386) 214-5823
ForestersFinancial.com

FLOORING
Floormax

(301) 206-2200
Floormax.us.com

FURNITURE RENTAL
Churchill Living

(973) 636-9400
FurnitureRent.com

HEATING, AIR AND PLUMBING
Vito Services

(301) 251-0211

VitoServices.com

HOME INSPECTION

A To Z Inspection Services
(301) 916-2811
AtoZInspectionService.com

Donofrio Inspections
(703) 771-8374
Donofriolnspections.com

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

Top To Bottom Services
(301) 938-9100
TTBServices.com

HOME WARRANTY
Super Home, Inc.
(844) 997-8737
HelloSuper.com

JUNK REMOVAL
123JUNK

(703) 400-7645
123JUNK.com

LANDSCAPING
Keith & Son Landscaping
(240) 372-0667
Facebook.com /
KeithandSonLandscaping

MORTGAGE

1st Financial, Inc.
Craig Jenkins
(410) 903-6610

BMIC Mortgage, Inc.
Amy Goldstein

(301) 928-0300
bmicmortgage.com

Caliber Home Loans
Chong Yi
(301) 332-1810

Embrace Home Loans
Tina Del Casale
(301) 523-1893

Fairway Independent
Mortgage

Pat Bowman

(301) 641-3436

First Home Mortgage
Scott Story
(301) 275-8660

First Home Mortgage
Rob Mercer
(301) 332-2745

First Washington Mortgage
Chanin Wisler
(301) 526-0020

Home Savings & Trust
Mortgage

Derek Harman

(703) 309-4886

MVB Mortgage
Kasey Martin
(301) 452-5217

Towne Bank Mortgage
Richard Early
(301) 332-2184

MOVING COMPANY
Bargain Movers

(301) 685-6789
BargainMoversinc.com

JK Moving Services
(703) 574-6674
JKMoving.com

Moyer & Sons Moving
& Storage

(301) 869-3896
MoyerAndSons.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY
Howard Lansat
Photography
(301) 838-9560
LansatPhoto.com

Picture Perfect
(301) 788-8871
PicturePerfectLLC.com

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PRINTING, DIRECT MAIL
SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

PUBLIC RELATIONS
AND MARKETING
PR For Anyone

(844) 774-2691
PRForAnyone.com

STAGING & HOME DESIGN
MK Staging and Design
(301) 657-9795
MKStaging.com

TITLE SERVICES
Eastern Title &
Settlement

(240) 876-6642
EasternTitle.net

GPN Title, Inc.
(301) 294-4055
GPNTitle.com

Maryland Title Works
(410) 766-4833
MarylandTitleWorks.com

Michaels Title & Escrow
(240) 425-0008
MichaelsTitle.com

HomeFile Transaction
Coordination
(202) 847-6931

VIDEO SERVICES

HometFile.co
RGS Title
(703) 877-7521
RGSTitle.com HDBros

(540) 840-1388

Title Town Settlements
(301) 840-3910
TitleTownSettlements.com

HDBros.com

(301) 728-3624

TRANSACTION
COORDINATOR com
Contract2Close Leverage

(301) 944-4908

C2C-Leverage.com

Real Estate Video Company

RealEstateVideoCompany.

SANTOS MAID SERVICES

A Leader in Cleaning Services _
& Property Preservation SME

Where Spotless Cleaning Comes To Your Door!
| Engish, Spanish, and Portuguese Spoken * A Minority-Owned Business |

We want you to relax when
cleaning day comes. It's done!

Professional Home & Business Cleaning
Maid Services
Move-in/Move-out Services

In Business For Over 26 Years
The Highest Level of Service and
Performance Every Time

Call Maria

SANTOS MAID SERVICES
(202) 299-8069

santosandassociates@hotmail.com

Serving Montgomery, Howard, and Prince George Counties

»

-

Licensed | Bonded | Fully Insured

It's AC Inspection Time!
Book Your ”m AC Check Up Today!

Get a New Air

Starting

Conditioner Installed

at $2995

PLUMBING
& DRAINS

Our highly trained
professionals provide
superior service and
products for all

your plumbing needs.

HEATING &
AIR CONDITIONING

QOur superior service includes
sales, installation and
maintenance on all
commercial and residential
HVAC units.

®

Quality People, Quality Products, Quality Service.

vitoservices.com | 301-637-6926

TODAY

Call MI7D for
service today.
We have friendly
operators standing by.

e your experts for all these grea-iees:
' REQUEST SERVICE [

24 -
HOUR

EMERGENCY
SERVICE

|

www.realproducersmag.com - 7



MEET THE REAL PRODUCERS, DC METRO TEAM
P» publisher’s note

Kristin Brindley Ellen Buchanan Mark Celeste Angela Clemons Chris Menezes Mikaela Rios

Publisher Editor Publishing Assistant Events Manager Staff Writer Staff Writer
Kristin Brindley@
RealProducersMagcom

(313) 971-8312

Dear DC Metro REAL Producers

Our first-year anniversary celebration was fan- Our Real Producers are wonderful people who do

Howard Lansat Ryan Corvello Bobby Cockerille Barry Katz
Photographer Photographer Videographer Videographer

tastic. It is a joy to be part of creating space for great work in real estate and in their communi-

N O M | N AT E A C OV E R S TO R Y this amazing community to connect, and form/ ties. We are taking nominations for the rest of this

strengthen relationships. Photos of the event arein  year right now! Nominate your fellow Realtors®

the Special Events section on Page 46! and yourself to be featured. You can nominate for

D C M E T R O a cover story, rising star, making a difference, and
Our 2018 Summer Fling is coming up soon on cool life story. I love hearing ideas from the com-
June 14th. Check out the event on Page 37! Look munity on other stories that are of interest to you
forward to seeing you. RSVP on Eventbrite, or and ideas you have — including where you’d like to
email Events@dcmetrorealproducers.com. see events held.

And mark your calendar for Nov. 8th for our second With Gratitude,

Please send all nominations to annual Mastermind!

info@dcmetrorealproducers.com Kristin Brindley

Publisher DC Metro Real Producers
(313) 971-8312

Kristin.Brindley@realproducersmag.com

Father’s Day is this month! Our Father’s Day feature

LETR L aa e 1 is a showcase of wonderful fathers in the industry

REAE PRODUCERS [Raimalll PROPUEERS Whowere nominated

? Like us on Don't forget to LIKE
Facebook DC Metro Real Producers on Facebook!

FAIRWEATHER |
R e of o st

8- June 2018 www.realproducersmag.com - 9



D HEIRQ Presents

“I'm in a business that is prospecting
based and marketing enhanced.

The meat, or the main course, is the
prospecting, and the marketing is the
side dish. You can’t have the tail wag
the dog ... if you get too big for your
britches, before you know it, all you're
doing is marketing, and you’re not doing
that old-school, ground-and-pound,
door-to-door, person-to-person prospecting.”

“Never stop respecting the power of an appointment.
Appointments matter, no matter what level you're at. If it gets
overwhelming and you’re thinking there are too many things
your new profession is trying to get you to focus on, just drill

appointments. Have appointments all the time.”

Favorite quote: “Short-term sacrifice

for long-term success.”

Regarding working with mentors: “I
love to ask questions and find people
I can learn from, sit down and talk

with. It’s made such a difference for

my clients.”

10 - June 2018

Golden ./Vuggets

“My family has been in Frederick
since 1957. I want to be able to give
back to the community that has given

so much to me.”

“People can accomplish more when
they work together toward a common
goal. Impact Club was born out of

a desire to do more and to create a
bigger impact within communities
around the world, one community at

a time.”

Favorite quote: “Don’t judge each day
by the harvest you reap but by the

seeds you plant.”

“I set goals for myself, but my main
goal is being happy. As long as I am
happy, I will hit all of my other goals.
It is easy to get caught up in the work
grind and not focus on much else, but

doing that will burn you out.”

“Loans made easy,
Clients made happy.

Kasey Martin

Senior Loan Officer « NMLS ID# 192739
(301) 452-5217 » kmartinemvbmortgage.com

www.KaseyMartin.com

MORTGAGE

MVB Mortgage, MVB Mortgage of PA, and MVB Mortgage of KY are registered trade names of Potomac Mortgage Group, Inc., a wholly-owned
subsidiary of MVB Bank, Inc. * Company NMLS ID# 181319 (www.nmlsconsumeraccess.org) * This is an advertisement. « © /\ﬂij Mortgage 042018
40
v

EQUAL HOUSING
LENDER



EVERYTHING BUT THE HOUSE

©
\&/

HEI.P YOUR C“ENTS CONTRACT 2 CLOSE LEVERAGE

DOWNSIZE WITH EBTH TAKING YOUR BUSINESS
TO THE NEXT LEVEL
WE’VE GOT YOUR BACK (OFFICE)!

Transaction Management from Pre-Listing through Settlement

il N

/\ Serving successful Realtors in the

: e @ Washington, DC Metropolitan Area!

L | Services provided by licensed real
r estate agents, well versed in the local

market, state/local laws and contract
requirements.

EVERYTHING BUT THE HOUSE has transformed
traditional estate sales into an online auction

experience generating up to 3 times more revenue Doing what we do best so our agents
on EBTH.com. Whether your client is looking to | o can do what they do best ...

downsize or sell the contents of an entire estate, = generate more business!
EBTH makes the process easy and profitable. ‘ COoNTRACTZCLOSE LEVERAGE ’
1) (301) 944-4908
h 12154 Darnestown Road, Suite 408 . .

IT'S AS EASY AS POINT AND PICK 4P

Visit MY.EBTH.COM/REALPRODUCERS or call (202)804-3711 SANDI THOMPSON Contract2Close@alias-us.com
Owner/General Manager www.C2C-Leverage.com
Just point to the junk and let uniformed 123JUNK drivers pick it up. We load, haul and dispose of your
junk responsibly using the eco-friendly 1-2-3 Disposal Process everyones talking about.

e @

1-DONATE 2 - RECYCLE 3 - DISPOSE
NO-BRAINER PRICING

123JUNK charges a flat fee based on volume. Fuel, labor, disposal fees, donation deliveries—it’s all in
there, and you’ll know the price before we begin. We’ll even provide receipts for tax-deductible donations!

EXPERIENCE THE
CHURCHILL DIFFERENCE!

™

Churchill Living is a premier source for fully furnished
apartments for business travelers, corporations, vacationers
and families needing temporary housing. We have

the distinction of being the only provider with our own
expansive inventory of high-end furniture and housewares,
allowing us to design each residence with the finest-quality
decor in the industry.

Churchill Living Furniture Rental offers the largest selection
of modern, luxury furniture and accessories in the industry.
Our showroom-quality furniture is favored by some of the
nation’s top Real Estate brokers, stagers and designers,
and has been included in many award-winning designer
showcases.

800-364-5T18 "%

\‘?ﬁ" for Humankty

W T2300NK.Com T

Proudly Serving DC, MD &VA visA """" P

Susan Featherstone-Schemm
443-280-1801 | SusanS@ChurchillLiving.com
www.ChurchillLiving.com

Ch,urchlll

[ lemg

|-I._,
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P> partner spotlight

Photos by Ryan Corvello Photography

Scott Story
First Home Mortgage

You've heard it said, “Practice makes
perfect.” Well, when you devote your entire
professional career to doing one thing, you
become an expert. Scott Story has devoted

himself to the mortgage industry since

graduating from the University of

North Carolina, Wilmington.

hen Scott was a freshman in college, his sister

entered the mortgage industry. “She was doing

well, seemed to enjoy her job and had the ability
to make her own schedule. So, upon graduation, she intro-
duced me to my now branch manager and president of First
Home Mortgage. It seemed like a good fit,” says Scott. What
seemed like a good fit at first became a perfect fit.

Nine years later, Scott has consistently been recognized within
the top 1 percent of loan officers nationwide. His not-so-secret

secret to success is keeping his clients the foundation of his

business. “The client comes first, always. I know it’s cliché, but we
strive to provid the best customer service in the industry, and to make

sure the process is seamless, painless and enjoyable,” says Scott.

Although clients are the foundation of Scott’s business, his referral
partners are the backbone. “When we are working with our buyers, we
not only make sure the mortgage process goes incredibly smoothly, we
also make sure to remind the client of how awesome their real estate

agent is,” says Scott.

Scott knows that a fully satisfied client, who creates continued busi-
ness and referrals for the agents they work with, will benefit everyone
and create continued success. Scott defines success as happiness. “I
set goals for myself, but my main goal is being happy. As long as I am
happy, I will hit all of my other goals. It is easy to get caught up in the
work grind and not focus on much else, but doing that will burn you

out,” says Scott.

Scott keeps himself from burning out by doing things he enjoys, like
playing golf with friends, and sitting on a beach or dock in the after-
noon, enjoying the sun and breeze. He also enjoys connecting with

family over the holidays and special occasions, being able to sit back

and relax with loved ones.

Scott’s favorite quote is “Don’t judge each day by the harvest you reap
but by the seeds you plant.” This saying reminds Scott to stay humble
and continue to work hard. What humbles Scott the most is when a
real estate agent refers him. “We know they can choose one of the
many loan officers in the area to take care of their clients. The fact they
choose us is humbling and incredibly gratifying. We will never betray
that trust,” says Scott.

You can reach Scott and First Home Mortgage at 301-275-8660 or
through his website at www.ScottStoryLoans.com.

l MORTGAGE TEAM

STORY

Your Story Begins with Us

FIRST HOME

MORTGAGE

www.realproducersmag.com - 15




Family Owned & Operated for 35 Years
Customer satisfaction is our priority!

Established in 1982 and located in Gaithersburg, MD, Bargain Movers
is one of the most trusted local moving companies in the DMV.

e Local & Long-Distance & Padding Service

e FREE In-home Estimates e Crating Services

e Custom Requests ¢ Protective Flooring & Covering

e Last-minute Specialists e Disassembly & Reassembly

e Full, Partial or Custom e Short-Term & Long-Term
Packing & Materials

2017
AWARD
--.._‘_._._..-

6 Years In A Row!

Storage Solutions

People Love Us On Yelp!

BARGAIN MOVERS 301.685.6789
7579 Rickenbacker Drive, Gaithersburg, MD 20879
www.BargainMoversinc.com

Mention our ad in
DC Metro Real Producers
for $50 OFF ANY MOVE

Storage Assacintion

RYAN CORVELLO PHOTOGRAPHY
Real Estate Photography in Maryland, D.C., and Virginia

* Fusion Photography  ® 2D and 3D Floor Plans  ® Agent and Team Porfraits

corvellophotography.com | ryancorvello@gmail.com
757-685-2077

16 - June 2018

J Kristin Brinkley, Area Director
M DC Metro Real Producers

#l NOVA Real Producers

8] kristin.brindley@realproducersmag.com
& 313-971-8312

You're At The Top
Because You're Strategic

Strateg]CG]ft]ng We Turn Gifts Into Long-Term Branding Opportunities

KW ... IONGSFOSTER SBMEY RE/MAX

KELLERWILLIAMS =~ ——————REALESTATE

Stock Up Now!

We ship you your gifts up front,
but bill you conveniently over five
months or ten months at 0% interest.

[0] Our gifts are 100% tax deductible!

*Consult Your Tax Advisor

The Kristin Brindley Team
313-971-8312
StrategicGifting.com

Kristin@StrategicGifting.com @ u n



DY personal development with jayson stone

THE LINK BETWEEN MINDSET
AND ACHIEVEMENT

try, and 2) You can do better. As T.S. Elliott famously
said, “Only those who risk going too far can possibly
find out how far one can go.” Whether in your profes-
sional life, personal life or family life, there will al-
ways be room for improvement. The growth mindset

is what keeps top producers Top Producers.

Together, through this monthly column, we will
walk through the top personal development strate-

gies, tools and resources to inspire you to think
bigger, grow often, and take purpose-driven action to
receive the highest and best victory in your profes-
sional and personal lives. Decide that today is the
first day of the rest of your life, and, going forward,
you are committed to the most important education
you can ever receive — your personal development
education. Take a cue from Steve Jobs: “Your time is

limited, so don’t waste it living someone else’s life.”

THE BIGGEST ROOM IN THE WORLD (PART 1)

Jayson Stone is the founder of Youniversity, an educational
movement to inspire consciousness in personal development.
He is a graduate of the University of Maryland College Park.
Professionally, Jayson is most excited about rallying people to
a better future. Frequently recognized as a “quote machine,”

one of Jayson’s favorite quotes is from James Allen: “As a man
thinketh, so he is. As he continues to think, so he remains.”

=] Picture (e
Perfect, LLC M [=]

|
m i 8
AL

As a real estate agent, there are recurring terms we see daily: square footage, levels and

rooms, to name a few of the most common ones. It's no secret that to getting to the top of
the industry requires being extremely knowledgeable about the features and sizes of the

homes we list and sell. And, still, do we know what the biggest room in the world is?

Drone Photography

— Ak Rk L [

! 3DM Virtual Tours : - ; - L )
| _ - . Picture Perfect, LLC makes my life easier! | don't have to

worry about marketing my listings, since Chris does it for me.
Their top-notch photos are light, bright and wide-angled, and
their new 3D Matterport tours are leading edge. | couldn't
ask for better photographers and marketing experts.”
- Chris Reeder, Long & Foster Real Estate

S

For the last decade, I have traveled the world attend-  the popular saying “It’s not what you know, but

ing the finest conferences, seminars and trainings as ~ who you know.” While there’s truth there, it’s who
Our Tours:

* MLS compliant. We can control every element on the tour.

+ Come with branded, MLS compliant (IDX) and a full-screen, no branding link.
* Automatically uploaded to Realtor.com

* YouTube video version included with each tour

+ Completely web-based. Work on any platform. Viewers can use any browser or mabile phone.

I set out to learn what the link between mindset and you are that really matters. The last 10 years have
achievement is. According to Jim Rohn, “Your level revealed to me that when you find out who you are
of success will rarely exceed your level of personal and what you are capable of, you can develop and
development, because success is something you at- become it, and there is where you will find yourself
tract by the person you become.” The biggest room reaching your full potential.

in the world — is the room for improvement. Brochures/Flyers
There are two things I know about you as a top-pro-

In our industry, where relationships truly mat- ducing Realtor® in the D.C. metro area: 1) You are in

ChrisCrummitt@gmail.com | 301.788.8871 | www.pictureperfectlic.com

ter and can make or break a deal, there’s merit to the highest echelon of business owners in our indus-

18 - June 2018 www.realproducersmag.com - 19
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IMPACTCLUB
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Impact Club Members donating to First Quarter 2018 winner “The Whole Heart Center.” Each member commits to $100/quarter donation.

ERIC VERDI

and Impact Club Frederick

What is the point of growing a business, of
generating more and more money? At what point
does it become meaningless? How can one person
make the biggest impact on the lives of other
people? Ryan Fletcher, Eric Verdi, and the other co-
founders of Impact Club have tried to resolve these

questions through giving back.

20 - June 2018

When it comes to giving, one person can only do so much, and
that can be a discouraging thought. In fact, some people might
be inclined to not give at all because they think the small amount
that they can give won’t really help. However, as we’ve seen
through crowd funding in the business world, several small
contributions, put together, can add up. This is the philosophy
behind Impact Club.

People can accomplish more when they work together towards a

common goal. Impact Club was born out of a desire to do more,

Impact Club Frederick at the Blue Side in Frederick.

Eric Verdi introducing one of the three selected charities at the
live event in February.

and to create a bigger impact within
communities around the world, one
community at a time. The Impact Club
in Frederick, Maryland, started by
Eric Verdi, is currently the largest of
14 Impact Clubs in the U.S., Canada,

and New Zealand.

Like every Impact Club, the members
of Impact Club Frederick contribute
just $100 per quarter (four times

a year) facilitated through online
processing, thanks to Impact Club’s
partnership with The Giving Group.
Once donations are collected, they
are distributed to one of three differ-
ent nonprofits that were previously
nominated to present their story.
Each organization presents their

story at a quarterly event, which is

recorded by professional videogra-
phers and posted on the Impact Club’s
website. The members then elect one
organization to take the entire dona-
tion. In 2017, Impact Club Frederick
contributed $91,200 to four different

local charities.

Eric Verdi decided to start the Impact
Club in Frederick after losing two
family members. As an only child,
growing up in Frederick, Eric had
seven cousins, who were like broth-
ers and sisters. Zach and Justin were
two that were like brothers. Zach died
from a boating accident in 2011, and
Justin, in 2016, from cancer. Eric had
always admired Zach’s and Justin’s
uncanny ability to connect with

people and to truly make an impact
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Receive your commissions
before closing
with a commission advance.

DID YOU KNOW? | T © No credit check

* Over 90% of your clients : Ty N & Funds wired minutes after approval
want you to market yourself Y
and their properties . & Best rates/grace period in the industry
using video? 10 Fart

* Video increases traffic to
your websites by over 400%

]
=

Call Us to Begin Your Video
Marketing Campaign!

Call Rick Tancreto for more information

Real Estate Video Company Barry Katz 443-302-9595
301-728-3624 barrybsk@gmail.com Commission Express Capital | Commission Express Chesapeake

2138 Priest Bridge Court, Suite One, Crofton, MD 21114

www.realestatevideocompany.com RickTancreto@gmail.com | www.commissionexpress.com/capital

Denise Rollins of The Whole Heart Center just moments after the announcement of winning $22,200 in donations from the Impact Club. h e I p u S
on people’s lives. So, in October of 2016, shortly after Justin’s fu-
- '\
J o
m Habitat
for Humanity®
Metro Maryland

Support our mission to provide affordable homeownership

neral, Eric met with Ryan Fletcher (Impact Club co-founder) and a
group of other entrepreneurs in Orlando to discuss and lay out the
plan for Impact Club. The first club opened in Northern Virginia;
the second, in Temecula, CA, and the third in Frederick. In five

years, they plan to be the biggest giving platform in the world.

Impact Club is growing rapidly, and is a brand and trademarked
concept that Impact Club ruthlessly defends. Even Eric’s kids,
Anthony (11) and Alex (8), are meeting with other kids to try and

opportunities for low-income families in your community!

form an Impact Club for children. Eric and his wife, Susan, have ! I_ | S Bllix
been married since 2002. “My family has been in Frederick since B aihr— o <> . . . .
1957. I want to be able to give back to the community that has Ju}m "I Habitat for Humanlty Your purChaseS & donations help build homes!

given so much to me,” says Eric.

Rockville ReStore Silver Spring ReStore
e r)re 1029 East Guide Drive 12006 B Plum Orchard Drive
Rockville, MD 20850 Silver Spring, MD 20904

Hours of Operation

The mission of Impact Club is to be “The Strongest Community

in Everv Community” — achieved by “inspiring the uninspired Second Quarter 2017 winner, Blessings In A Backpack. From left: Melissa . . .

Y Y Y piring P ’ Scolino Frank, Hermine Bernstein, Eric Verdi, and Barbara Dillion. A home improvement discount O_Utlet selling Monday - Saturday: 9:00 am to 6:00 pm
through the game of Impact Club and sport of elevated philan- quality new and gently used furniture, home Sunday: 10:00 am to 4:00 pm
thropy, to grow and strengthen the chain of inspiration, one new To learn how to start your own Impact Club, become a member of appliances and much more to the general public. Free pickup available for larger donations
world-changer at a time.” one, or receive more information, visit: https://impactclub.com.
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Top 1% Mortgage Originator in America 2013-2016
Mortgage Executive Magazine

FIRST HOME

ROB MERCER
Branch Manager

Office: 240-479-2302

Cell: 301-332-2745
RMercer@firsthome.com
www.robmercermortgage.com

www.firsthome.com
o] NMLS ID #147453

MORTG AG E

We Put People First

consignment

Celebrating &5 Years!

HELPING,_REALTORS

...To help your clients. When it comes to

moving 'stuff’ let us help your sellers sort
the trash from the freasure. With
patience and fairness, we'll uncover
dusty memories and find their old things

anew home and get that house EMPTY!

v Personal property appraisals

v’ Downsizing consultations

v’ eBay auction service

v’ Showroom consignment

v Home clean-outs

v’ Cash paid for estates

v Charity donations managed

v Maximum communication
and minimal stress

240-207-3783 Curiosityconsignment.com 9870 Main St Damascus, MD 20872

FIRST HOME

MORTGAGE
CLOSE A LOAN IN 2 WEEKS!

First Home Mortgage is Maryland’s largest independent mortgage company.
We do everything in-house, from processing to closing, including underwriting.

We offer all of the standard loan products;

FHA + VA + Conventional = Jumbo

We participate in all
First Time Homebuyer/Downpayment Assistance programs.

Scott Story
Branch Sales Manager
NMLS ID 207468

Top 1% Mortgage Loan Originator in the country, as noted by

Morigage Executive Magazine since 2012.

MORTGAGE TEAM

S I () R l 301-275-8660 Mobile | 240-479-7656 Office

sstory@firsthome.com | www.scottstoryloans.com
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Your Story Begins with Us @

Closing a loan in 2 weeks is subject to loan program, borrower response, and market conditions. This is not a guarantee to extend consumer crodit as defined by
Section 1026.2 of Regulstion Z, Programs, interest rates, terms and fees are subject to change without notice, All loans are subject to credit approval
and property appraisal, First Home Mortgage Corporstion NMLS 1D 871603 (www, nmlsconsumeraccess.ong) ENER
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KEITH JAMES

The spirit of wanting to see people smile, of wanting to make

them happy, was cultivated within Keith James as a child, grow-
ing up in a single-parent household in Northern Mississippi. That
spirit was passed down to Keith’s mother from his grandmother.
“My grandmother fed everyone in the neighborhood. If someone
didn’t have dinner to go home to, they knew my grandmother

would feed them,” says Keith.

Keith learned a lot from his uncles and grandparents growing up,
but he learned how to sacrifice and work hard from his mother.
Before Keith was allowed to pick up a football or basketball, he had
to get his homework done. This developed a mindset of focusing on
work that helped Keith throughout college and continues to help
him today. “My mother sacrificed so much for me that there is no
way I would be where I am today without her. If it caused her pain

to make me happy, then she happily endured it,” says Keith.

Keith attended Tuskegee University and obtained his bachelor’s
degree in business administration, with a focus in marketing. As
a member of Alpha Phi Alpha Fraternity, Inc., Keith has been able
to meet with some of the most successful men in real estate and

business, and has continued his education through mentorships.

Before getting his real estate license, Keith was a sales and mar-
keting consultant for 3M. He worked in consumer markets, with
companies like Home Depot and Lowes, throughout nine different
states, from New Jersey to Georgia. However, he really wanted to
help individual people — to have more of a direct impact on their
lives. Having purchased several of his own investment properties
in the past, and subsequently catching “the real estate bug,” he

knew real estate would enable him to do that.

Keith obtained his real estate license on Feb. 25, 2017. He worked
both jobs until that October, then making the switch to real estate

full time. His total volume for that first year was $5 million. His

goal for 2018 is to complete 40 transactions and hit $16 million;
his long-term goal is to build enough wealth to change his family

tree, and to build his mother a house.

The biggest game changer in Keith’s business was being able to
reach out to mentors and learn as much as he could from them. “I
love to ask questions and find people I can learn from, sit down and

talk with,” he says. “It’s made such a difference for my clients.”

Keith starts his day at 5:00 a.m. to work out, read and meditate
before dropping his daughter, Khloe, off at school. Seeing her smile
puts everything in perspective for him. It is the “why” that drives
him — his whole family is. Keith and his wife, Candace, have been
married for six years and have three children: TJ (14), Kenley (8)

and Khloe (5). “Candace is the quarterback and the head coach. She
makes everything happen and allows me to do what I do,” says Keith.

“Short-term sacrifice for long-term success” is Keith’s favor-
ite quote. The sacrifices made, from the ones made first by his
mother to the ones he and Candace make now, are paying off;
much success appears to be on the horizon for Keith James and

his family.
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MOVING & STORAGE, INC.
STAGING
DESIGN
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oA e | P TR W Serving the
Washington D.C.

Metro Area

—— (% =« =] Since 2007

Local / Long Distance
International Moving

. (301) 657-9795
Commercial / Storage

www.MKStaging.com

Call For your Free Estimate:
301-869-3896 / 800-726-1817
moyerandsons.com

Let us make your next listing
feel like their next home
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Good Deeds are Good Business
Froviding Fromcessiona! Rea! [ state Title Services in Marg]anc} since 1997

Maryland Title Works Unlimited is a full-service, residential and commercial Real Estate Title, Escrow and
Settlement company that has been serving the people and businesses of Maryland since 1997. Laura Burd
and Christy Fratta have been close friends since 1974 and both began their careers at PaineWebber
Mortgage Finance in 1992. Laura shifted to the title side of the business in 1994. Joining forces to combine
Laura’s title knowledge and Christy’s mortgage, especially settlement, expertise in 1997, Maryland Title
Works Unlimited was born. We are wholly women-owned and proud of it!

v’ Hands-on Approach

v Client-first Philosophy

v' We Follow ALTA Best Practices

Our goal is to ensure that each party involved in the transaction is comfortable and

TOP TO BOTTOM SERVICGES, LLC.

& Home and Commercial Inspection Services|301-938-9100

We’ve been a reliable realtor inspection partner since 2004 for more
reasons than one. Your clients will receive these FREE services, and more!

 FREE 90-Day TTBS-Funded Home Warranty e Didn’t get the house? You’re covered by our
» FREE 90-Day Radon Test Result Guarantee = Second Inspection Price Protection

* FREE Mold Protection Guarantee » FREE 1 year subscription to the Home

» FREE Customer Utility Research Services Owners Network (HON)

Do APOLIBNGE = ™
AT AEEL A E.:

N

Customer Conveniences

e 10 Full-Time Inspectors to Serve You
* Multi-Lingual! We Speak Spanish, French and Hindi!
* Female & Male Inspectors Available

Experience & Training

We know it's important to hire a knowledgeable inspector
who has the ability to communicate effectively without
being alarming. Our inspectors have been personally vetted

We love our clients!

(410) 766-4833

informed throughout the entire closing process.

Maryland Title Works Unlimited
10304A Baltimore National Pike, Ellicott City, MD 21042

www.marylandtitleworks.com
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« We Offer Radon, Mold, Lead & Environmental Testing

» Get FREE Lifetime Inspection Consultations

* You're Covered by Our $1 Million Agent-Referral Insurance
Policy

» 200% Satisfaction Guarantee!

by the owner and undergo weekly refresher training. We
realize that relationships are important in the home-buying
and selling process, and we have the right inspector to
serve your client and you!

(301) 938-9100 » www.tthservices.com
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EARNEST MONEY DEPOSITS

Where, What, Why, When?

Where the EMD should be held is the first question for
the agent in writing the offer. It is my legal opinion that
the best choice is the title company. The fact is, your
broker does not earn interest, has administrative and
overhead costs, and is responsible for promptly inform-
ing the agent of insufficient funds or if the EMD (often

a wire) did not arrive. Importantly, if the commission is
less than the EMD, the broker must accurately and on
time disburse it to the agent before settlement.

What happens when settlement gets moved to an ear-
lier date or the check is incorrect, causing the file to be
short? What happens when the seller will not issue a
release, even on a no-brainer condo contingency that
voids the contract? Buyers often don’t understand why
your broker can’t just give it back, and wind up shoot-

ing the agent messenger!

30+ June 2018

Earnest money deposits (EMDs) can expose real estate agents, and the parties,
to a breach of contract, misrepresentation and liability.

‘Why not just hold it with the title company? They
soften the bad news when there is no release be-
cause it is not in your broker’s name, they also do not
earn interest, are disbursing anyway, and have quick
systems turnaround time to inform agents about
insufficient funds. Many agents hold the deposit until
after a home inspection, in the Addendum of Clauses,
so potential disputes about voiding and releasing the
contract don’t tie up the buyer’s money. The GCAAR
contract requires a broker-held EMD to be deposited
in three days. Remember, under Maryland law, only a
title company can hold the EMD past seven business

days, even if otherwise agreed to in writing.

When agents find out the deposit didn’t clear, they
have a duty to immediately inform the seller. The

danger to the parties is that they may not have a bind-

ing contract. Agents know that, at a minimum, it takes an offer, 2. Both agents have a duty to verify the EMD cleared. Document
acceptance and consideration (the EMD) to have a contract. No it by emailing.

money may mean no contract! Neither the listing agent nor the

selling agent should try to withdraw the offer, void the contract, 3. If it didn’t clear or arrive, stop and drop! Go to your client at
or ratify another contract for any reason without first doing a work, if need be, pick them up, take them to the bank to wire or

CYA — Call Your Attorney! get a cashier’s check, and deliver it to the escrow agent that same
day! Then, call the listing agent, update them that the EMD is
Legal Hotline Tips: secure, and a small issue is now resolved.

1. Treat the EMD check like a hot potato. Once the contract is

ratified, get it the heck out of your hands so you don’t get burned! = For more information, call or text Ms. Michaels

personally on her Legal Hotline at 202-253-4393.

Jill Pogach Michaels, Esq., the managing partner and founder of The Law Offices of Jill

Pogach Michaels, was recently awarded the “Lawyers of Distinction Award” for 2017

for being in the top 10 percent of Real Estate Attorneys. As a “Top Lawyer in Maryland”

I I I I I I I I recipient in 2013, 2015 and 2016 for the highest in ethical standards, Ms. Michaels earned
the reputation of being the go-to lawyer for residential and commercial contract drafting,

LAWYERS
U k
DISTINCTION

disputes, advice and legal representation. She teaches residential contracts, ethics and
other classes throughout the D.C. Metropolitan area to REALTORS®. In addition, her team

of five attorneys handles litigation, transactional, employment and criminal law.

DEREK HARMAI.\I with
Home Savings
& Trust Mortgage

Standing Head And Shoulders Above The Rest

Engaged, Efficient, and Local — Practicing An Agent-Centric Philosophy That Helps Agents Excel
In-House Underwriting, Processing, & Closing Transactions — Manage Files From Start To Finish
LOCAL Veterans Affairs Home Loan Expert - Ask Derek about VA Loans

For most people, the loan process may be one of the most stressful times of their lives.
Derek Harman truly loves assisting people through this time of stress, and making the
process simple and easy.

“I find great satisfaction in guiding and teaching my clients about the loan process, closing successfully, creating a genuine
relationship during the loan process. I pride myself on customer service, professionalism, and integrity. I want to create a
customer for life” -Derek Harman

o .Z . I I Exceptional Loan Officer
ZLIIOW “Our first experience with Derek was awesome. Derek was recommended by our great real estate agent and he showed us he was
honestly there to help. Not only was Derek was extremely efficient and professional, but he was also very friendly. He was
responsive, and was honest with us about any hurdles to overcome in the financing process. He got us a better rate than our current lender and did
everything in his power to get the closing on time. Definitely, he helped make the buying process of our new property painless. We would not only not
hesitate to work with Derek in the future, but we would highly recommend him to anybody. Thanks so much, Derek, for the excellent work!”
—M pha and M dje, Clarksburg, MD, 8/5/2017

DEREK HARMAN dharman@hstmortgage.com
HOME SAVINGS & TRUST MORTGAGE tel: 703.766.4634 | cell: 703.309.4886  nMLs: 882287
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FLOORMAX HELPS REALTORS SELL HOMES FASTER!

The DC Area’s Premier Flooring Retailer
for over 32 Years.

“Floormax has been a true partner to

me in my real estate business. They are
professional, responsive, and competitive
with pricing. | value my association with
them. A+ in my book!”

Ellen Coleman
Realtor, Re/max
CDRS, OICP, SRES

“I’'m honored to say I've known and
worked with Floormax for over 30
years. The Floormax team has helped
me serve my clients in the best, most
efficient and economical way possible!”

Peg Mancuso

President, 2016 Greater Capital Area i : - I i [ FLOORMAX J

Association of Realtors

WWW.FLOORMAX.US.COM

Immediate Installation | MiIIions of Square Feet of Flooring In-Stock

ASPEN HILL BETHESDA GERMANTOWN LAUREL COLUMBIA
301.460.4100 301.881.0969 301.528.6400 301.206.2200 410.872.1129

Carpet | Hardwood | Ceramic | Laminate | Vinyl | Stair Rails | Fireplace Surrounds | Sand & Finish | Bathroom Remodeling _ _ o _ ) _
Whether your clients are buying their first home, moving across town or moving up to their dream home,

Fairway Independent Mortgage Corporation is here to help! We offer several home financing products that
can help make homeownership more affordable, including:

TOWN & COU NT RY DMVs TD[.'J Rated Mover » Fixed- and adjustable-rate mortgages (ARMs) « Jumbo financing
MOVERS |NC @" for '_40 Years _ « FHA, VA and conventional loans « Refinancing options

Local, Long Distance, International « Loans for first-time homebuyers

Local, Long Distance & International Specialist Short/Long-term Storage
Free Estimates

Introducing Our New Staging Division PAT BOWMAN, WITH HIS 30 YEARS OF MORTGAGE EXPERIENCE, will personally
—— guide your clients through the entire home loan process. To learn more or to get
started, please contact:

TOWN & COUNTRY
STAGING

— Slage = Store = Move —

Pat Bowman
Branch Manager « NMLS# 450411

o . 11810 Grand Park Ave., Suite 500
W\ T L2 R TA N North Bethesda, MD 20852 a
,,.wm I;l ‘- I Rt ears Y Direct: 301-641-3436 P
Py = » eFax: 866-491-2314 FAI RWAY

pat.bowman@fairwaymc.com

www.fairwayindependentmc.com/Pat-Bowman it ey

301-670-4600 | 800-683-6683
www.townandcountrymovers.com

Copyright22013 Fainway Independent Mortgage Corporation, NMLS22282. 4750 5. Bitmaone Lane, Madison, W1 53718, 1-877-699-0353 Equal Housing Lender, For real estate
and lending professicnals only and not for distnbution to consumers. Thes document & not an “advertisement” as defined in 12 CFR 226 2(a){2), This communication may contain
32+ June 2018 information that is privileged, confidential, legally privieged. andior exempl from disclosure under applicable law. Distribution to the gencral public is prohibited. Al ights reserved.  LENGER
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CARLOS GARCIA

A GENUINE ENTHUSIASM FOR REAL ESTATE

Long before he became a Realtor®,
Carlos was the person all his friends
went to for real estate advice. Ever
since he started investing in D.C. real
estate in 1996, it was all he ever talk-
ed about. “I was like a broken record,”
he says. Ten years later, he took the

plunge and became a licensed agent.

Carlos grew up in New York City. He
graduated from Connecticut College
and went on to law school at Boston
College. “Law school really changed
the way I thought,” he says. “I was
always more of a creative person when
I was younger. Law school gave a lot of
structure to the way I think,” he says.
He practiced law for 12 years before

making the switch to real estate.

In 2006, Carlos got his license and
started working as a part-time real
estate agent at nights and on week-
ends. His long-term real estate invest-
ments allowed Carlos to move into
real estate full-time in 2007. “I was
approaching 40, had three kids, just
bought a new house, and the market
was declining; so, it was risky, but
those investments created the room

we needed,” says Carlos.

That real estate can allow a person
to leapfrog financial stations, as he
did, fuels Carlos’ enthusiasm for the
industry — and that enthusiasm has
paid dividends. Today, Carlos is one
of five owners of three Keller Wil-
liams Realty offices: Capitol Hill, Du-
pont and Tenleytown. Carlos’ team,
Eng Garcia Grant & Co. Production,
partners with James Grant and had

an impressive sales volume of $140

million in 2017. They have averaged Lucinda Eng Garcia and Carlos Garcia

over $100 million for the last five
years in a row, and are already at $45  As a real estate investor and agent,
million in sold/contract sales in 2018.  Carlos says he especially enjoys guid-

ing other people through their invest-

ments. “Probably the thing that makes me most
proud is some of the people who were ready to hear
what I had to offer about investing, followed my

L N
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lead, and were rewarded really hand-
somely. I feel like they’re my shining
examples of the best that I can do

to ‘move the needle’ for a person,”

he says. Carlos is an own-and-hold
investor, as opposed to a flipper. He
says there are some people who don’t
have huge incomes, but with smart
real estate investments can start a
company, have someone stay at home
with the kids, join a non-profit, or
afford to put their children through
college ... whatever their dream may
be. Seeing those he’s helped prosper
is extremely gratifying to Carlos. He
personally advised a couple over the
years to “stay steady,” telling them,
“Don’t sell. It looks like the thing to
do to cash out now, but don’t. Hang in
there.” And then, in subsequent run-
ups, they experienced exponential
growth in their investment. Those are
the things Carlos says he feels best
about and that excite him the most.

According to Carlos, the key to his
success has been his “genuine enthu-
siasm for real estate” and a continued
focus on the fundamentals. His biggest
piece of advice to up-and-coming Real
Producers is to always go back to the
basics: listings, leads, and leverage. To
keep himself on track, he he reminds
himself that “I'm in a business that is
prospecting based and marketing en-
hanced. The meat, or the main course,
is the prospecting, and the marketing
is the side dish. You can’t have the tail
wag the dog ... if you get too big for
your britches, before you know it, all
you're doing is marketing and you’re
not doing that old-school, ground-and-
pound, door-to-door, person-to-person

prospecting.”

He also advises agents to “Never
stop respecting the power of an ap-
pointment. Appointments matter, no
matter what level you're at. If it gets
overwhelming and you’re thinking
there are too many things your new

profession is trying to get you to focus

36 - June 2018

on, just drill appoint-
ments. Have appoint-

ments all the time. “

Carlos also advises to
never stop learning.
“I’'m always open to
learning from my col-
leagues and I appreciate
people who are open

to sharing with me,”

he says. “I try never to
decline someone who
wants to meet with me

to either give or get ideas.”

One of the most useful books that Carlos refers to
(even though he says it sounds “corny”) is 7%e Mil-
lionaire Real Estate Agent, by Gary Keller because
it provides a road map for the business he’s in. “I
think we, in this industry, are lucky to have a book
like that, with so many guideposts and formulas
and reminders to keep you on track.” Other books
Carlos enjoys tilt more toward civic responsibil-
ity and enlightenment: We Do Our Part: Toward a
Fairer and More Equal America, by Charles Peters,
and 7he Story of My Experiments with Truth, an
autobiography by Mahatma Gandhi.

Carlos and his wife, Lucinda, have been married
since 1994. Lucinda is an interior designer and
Realtor®. “She’s the talented one,” he laughs. “And
I’'m the one who keeps pushing forward.” They have
three children: Michael (22), Gabriel (18), and Maya
(16). They love to travel and every year for the past
ten years, they’ve vacationed, mostly international-
ly, with two other families — old childhood friends
of Carlos’. A career in real estate has been pivotal
in allowing them to be able to travel so extensively.
“This job has enabled me to take radical vacations,”
says Carlos. “I’ve taken one-month, six-week, and
three-week trips to Europe and Asia...and we do it
with the kids. That’s been a dream come true that
this job has enabled me to do.”

In addition to family time and his busy work sched-
ule, Carlos serves on multiple nonprofit boards and
numerous local leadership groups, including the
Board of Trustees of his alma mater, Connecticut
College; the Board of Directors at DKT Interna-
tional (a global reproductive-health NGO); and the
President’s Council of the Higher Achievement

Program (a rigorous academic mentoring program).

The Garcia Family in Cuba, 2016

DCMETRO

Thursday, June 14, 2018
1-4 pm
Washington, DC

In 2003, he received the “Unsung

Hero” award from the Community

Foundation for the National Capital
Region for outstanding leadership in
revitalizing the Higher Achievement
Program. )
Have You RSVP’d?
In terms of legacy, Carlos shares that,
lately, he’s become been concerned
with playing a role in the pursuit Beautiful location in the nation’s capital

of social justice and environmental

Casino-style entertainment, great food, spirits tasting

justice — issues that are close to
his heart. But he mo§t w.ants to be Raffles and lots of networking
remembered for having impacted peo-

ple in such a way that when he’s gone,
they’ll remember him as having been . . . . . .
a positive and productive influence. Check for your exclusive invitation in your email ... or contact us at
For those Carlos has assisted, guided Events@dcmetrorealproducers for information.
and mentored, it’s a pretty good bet

they will.

Visit us at www.demetrorealproducers.com
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List. Show.
Sell. Repeat.

onofrio & Associates, LLg

703-771-8374
HOIT]G LO ans Donofriolnspections.com

The Premier Inspection Company in the DMV

"PERFECT LOAN — ¥ | included  [D_czfle others
Showings.com : ik
PROCESS" -
Our extraordinary
level of service.

Manage your sales opportunities
more effectively.

Top agents improve their income by efficiently

——— managing their showing activity. Multiply your efforts
and increase productivity through the use of people and

technology. Time saved by using CSS, Showings.com and
P DIGITAL MORTGAGE

| ; " ; : ;_ o J '_‘-’ ‘ ‘ 7 - -' ot : the. CSS Mobﬂe. Ap‘p enables you to be more effective ' -
- ‘N ; hen ...‘ ur buyer -3 | Cuttlng edge technology which leads to increased home sales. S —
needs to borrow

5«

5 i Contact Bob Russell ﬁ Residential - Commercial - Structural
to maximize EﬁICIency' 443-621-4545 CSS CENTRALIZED Licensed, Insured, & Bonded #3380000548
SHOWING

i | robertr@Showings.com X SERVICE . .
Showings.com Follow us on Social Media

TRUSTY 10 KOs o TYBR
Closing in 10 days or

more than ss.

a Cup of sugar. CALIBER | o2k |
. HOME LOANS j . H""

Real estate marketing made easy.
Listing photography | Video | 3D modeling | Aerial imaging | 24 hr delivery
YEEEREENY |

i _—
L 1-B-

"A well planned mortgage

creates long term wealth."

L

Chong Yi, CMPS
NMLS #198732
c. 301-332-1810
6720B Rockledge Drive Suite 500
Bethesda, MD 20817

www.ChonglLoans.com

| = | B JBROS

www.hdbros.com

schedule@hdbros.com 540-840-1388
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Celebrating

Fathers

IN REAL ESTATE

Brad Rozansky and Luke Rozansky

fact that he’s smarter than me! Even as a little kid, when I was
building my team, Luke always had the ability to ascertain who
had the drive and the gumption for a commission-based career
and who didn’t. Twenty years later, he still has great instincts; he
knows how to work with people to ensure they are getting a full-
service experience. The real estate process has changed so much
over 40 years, and it’s constantly evolving today as industry dis-
rupters move in and shake things up. The reality is, it isn’t a field
where one generation shows the next how it’s done. By contrast,

Luke is showing me every day how it should be done.

LUKE: Growing up throughout middle and high school, I spent my
summers helping out at my dad’s office, doing various administra-
tive tasks. I would always hear him on the phone talking to other
agents and clients, which allowed me to pick up industry terminol-
ogy and best practices. After graduating from college in 2014, I
immediately activated my real estate license and joined my father’s

team, The Rozansky Group. He taught me the importance of get-

40 - June 2018

FAMILY RELATIONSHIP:

Father and son

CoOMPANY:
Long and Foster Real Estate

Christie’s International Real Estate

HOW LONG HAVE YOU BEEN IN BUSINESS
— AND IN BUSINESS TOGETHER?

Four years together.

FAVORITE THING ABOUT WORKING
TOGETHER?

BRAD: Luke is the youngest of my three kids,
and I've actually enjoyed working in the real
estate field with his two siblings as well. Prob-
ably my biggest “a-ha moment” in working with
Luke has been the realization that I have to put

aside my own ego as the parent and embrace the

ting a coach early on in my career to keep me accountable with
daily prospecting and setting up proper systems for future success.
We also have weekly trainings that he leads to teach us about
everything from understanding construction to analyzing cap rates
for investment properties. Over the years of working together, I
have picked up on his ability to relate and interact with clients,
treat other agents with respect, and not let my emotions get in the
way of a transaction. It continues to be a lot of fun collaborating
with each other by combining old- and new-school techniques.
Since working together, we have been able to up the team’s game,
when it comes to releasing videos and creating powerful market-
ing campaigns. I feel very lucky to have my dad as a resource and
business partner because this industry can be very challenging

at times. I am fortunate to be able to bounce ideas off him, and he

motivates me to be the best agent possible.

FAVORITE QUOTE:
“Daily habits have potential for incredible dividend.”
— Jared James

Peter Braun and PJ Braun

Peter Braun PJ Braun

FAMILY RELATIONSHIP:

Father and son

COMPANY:

Poole/Braun Team with Long and Foster Real Estate

HOW LONG HAVE YOU BEEN IN BUSINESS — AND IN
BUSINESS TOGETHER?
One year together.

FAVORITE THING ABOUT WORKING TOGETHER?
PETER: “PJ is a third-generation Realtor®. His grandmother
was in the business for 34 years, and I've been in the business for
20 years. I love being able to work with my son and my wife. I get
to see him grow professionally every day. Hopefully, he learns

12

more from my successes and less from my mistakes

PJ: “It is an honor to work with both my father and mother. I

am a third-generation Realtor®. My grandmother, Claire Braun,
was in real estate for 34 years before she retired. I love working
with my dad because I get to work with my best friend. We do
everything together — from fishing to boating to exercising, and
now to selling real estate together. You learn something new each
day in this industry, and I am blessed to have such fantastic men-
tors to guide me through this journey called life. I hope that I can
make my father proud and carry on the legacy that he created.

A FUN FACT: [ am also Peter Joseph Braun, but I am Peter
Joseph Braun, III. You can imagine how confusing that gets when
working together! I just tell people that I am the younger and
better-looking Peter. Sorry, Dad!”

FAVORITE QUOTE:
PETER: “If it’s not on your schedule, it doesn’t exist!”
(BOLD Law)

PJ: “Don’t wait for opportunity — create it!”
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Joe Zadareky and David Zadareky
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FAMILY RELATIONSHIP:

Father and son

COMPANY:
Keller Williams Realty Metro Center

HoOW LONG HAVE YOU BEEN IN
BUSINESS — AND IN BUSINESS
TOGETHER?

Fourteen years together.

FAVORITE THING ABOUT
WORKING TOGETHER?
Getting to know your father as a busi-

ness person and as a friend.

FAVORITE QUOTE:

“A father’s job is to light the way

for those in their care, and to keep
hope alive for a better future. Hope

is the fuel that propels us forward in
uncertain times, overcomes all odds,
and heals the most vicious of wounds.
There is nothing more important for

a leader to do than keep hope alive.”

— Anonymous

David
Zadareky
with
daughters,
Paige and
Abby

Nick Chaconas

i 2N

FAMILY RELATIONSHIP:
Father only.

COMPANY:
RE/MAX Fine Living

HOW LONG HAVE YOU BEEN IN BUSINESS?

Fourteen years.

FAVORITE THING ABOUT WORKING
TOGETHER?
“I’'m the best!” (LOL)

FAVORITE QUOTE

“You can get everything in life you want if you will
just help enough other people get what they want.”
— Zig Ziglar

: - LR B o

The Chaconas Family. From left: Jodi, Andrew (12), Nick, Alex (standing, 16),

and Lucas (14)
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TRANSACTION COORDINATORS

Warranties move listings.
Sell more homes, faster.

Looking for LEVERAGE?
The HomeFile Team

- specializes in providing a
i n :
Jessica Stanley "white-glove" contract to

Ph: 202-847-6931 close experience for our
lessica@homefile.co clients!
www.homefile.co OVER 1400 CLOSED

‘w = TRANSACTIONS! UNLOCK YOUR
/\/‘ HOMEI_ B Call Jessica now for a POWE RS

complimentary consultation.

SeranAgentsthC Mﬂ'ﬂ"fﬂﬂdﬂ'ﬂd wrgjﬂfﬂ hellosuper.com/realestate

Michaels Title & Escrow is a full-service
title company proudly offering real estate
closing services in MD, DC and VA.

Z¢ ,@éj

title & escrow

-~ B
(11 lr"

LAWYERS

e -
 DISTIN CTION 4
o

WHY DC METRO REAL PRODUCERS
CLOSE WITH MICHAELS TITLE?

Italian, Portuguese, Hebrew, Korean, Mandarin Chinese
and Taiwanese.

P Boutique Service

) Jill Pogach Michaels, Esq. is an award-winning
woman owned small business.

} Settlements conducted in MD, DC & VA.

170 Rollins Ave, 1st Floor, Rockville, MD 20852

240-425-0008 | www.michaelstitle.com
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) Seasoned International Settlement Team. We speak Spanish,

www.lansatphoto.com

AR E Award Winning Services!
A E?;;?é?: ,I,}ﬁg > o 20 Years DC Metro
> Photograpt - Boomers - Seniors
- Estates

Md. (301) 838-9560  Va. (703) 904-6842

Maximizing Returns . Minimizing Stress

OUR STUDIO IS COMMITTED TO GIVING OUR CLIENTS THE
VERY BEST IN PHOTOGRAPHIC COVERAGE : ESTATE SALES &
e Formal & Creative Photo Sessions N HIVING ESTATENSOLEUTIONS/
- CREATIVE PHOTO SESSIONS ARE
*Onsite Estate & Downsizing Sales

TAILORED TO EACH CLIENT
- TRADITIONAL PHOTOGRAPHS CAN BE DONE : ) )
*Online Consignment Auctions
*Consignment Liquidation Warehouse

Ll

IN OUR STUDIO OR ON LOCATION

¢ |Interior & Exterior Photos
- DRONES AVAILABLE FOR EXTERIOR PHOTOS

* Photo Booths & Novelty Stations *Staging & Updating

* Bar/Bat Mitzvahs & Weddings <P cl

 Family Portraits & Pet Portraits roperty eanout

* Flip Books *Seniors’ & Family Move Management
e Corporate Photos

¢ Green Screens “They did everything! We simply had to pack what possessions my mother wanted
¢ Social Media Booth and leave the key...After the sale was completed my mother received a check for

almost $10,000...She was so delighted! EstateMAX could well have saved my
motherss life, since she didn’t have to deal with any of the stress related to packing
and disposing of all the stuff.”

HOWARD LANSAThas 30 years of personal - D. Griffin, October 2016
photography experience and manages a team
of 15 photographers to meet every photo need.

Call EstateMAX at 301-332-5585

Lots of Info at EstateMAX.net | EstateMaxSells@Gmail.com
10% OFF Seniors’ Discount

SERVING MONTGOMERY COUNTY, MARYLAND,

NORTHERN VIRGINIA, AND WASHINGTON, D.C.

"Carpet c/ean/ng Last minute call- techs arrived on time and d/d a great Job. [ have S
used Normandy for years. They are a/ways superb.” -Sanara Vince, Washington, D.C. & MY

-

Carpet Upholstery, Tile & Grout CIeanmg
: - Carpet Stretching ® Truck-mounted Steam Cleaning
Lammate Flooring In Many Colors e In-plant'Rug Cleaning & Repair
We Gustom style Rugs & Carpets

HOURS: M-F, 8:30 AM - 5:00 PM

7621 Rickenbacker Drive #100
Gaithersburg, MD 20879

NORMANDY CARPET

Smce 14 74
YOU CAN DEPEND ON OUR SPOTLESS REPUTATION'

(301) 740-2005

Info@normandycarpet.com
www.normandycarpet.com
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special events

FIRST ANNIVERSARY CELEBRATION

We would like to thank you all, from the bottom of our hearts. Thank you, Wendy Banner, for this amazing property. We could
DC Metro’s REAL Producers showed up and showed out! This not have done it without the support of phenomenal partners:
celebration was EPIC!! Stewart Title, MK Staging & Design, Moyer & Sons Moving &

Storage, Home Savings & Trust Mortgage, First Washington
Mother Nature threw us a curve ball, as our scheduled event was =~ Mortgage, ATG Title, and Strategic Gifting.
for March 22 ... and it snowed! We postponed for one week, and

on Thursday, March 29, it was 72 degrees, the sun was shin- For more information regarding all DC Metro Real Producers
ing, and we had over 150 people in attendance. The property in events, email us at events@dcmetrorealproducers.com — and Adam Chasen and Kristin Brindley
Potomac was beautiful, the food was awesome (Thank you, Kia’s don’t forget to like and join us on Facebook!

Catering!), and the networking was exciting.

Kia’s Touch Catering: (301) 249-7891

W
P

f5 2
=

) i1 e Py A iy gl e ""IE'
”rffeﬁf.ﬁlall.ﬁll' m II‘I\"&'&? N B caiher Dice and Lexy Krause Snezhana Conviyd

www.realproducersmag.com - 47



CMETRG e -
- METRO 110 METRG |1 METRD

Jennifer Lynch, Will Lawrence, Nicole anole

B

i Adasi, Kristin Brindley, Tom Daley

|1 METRS

Jonathan Lahey

Iz 1
jliKristin Brindley angiJason Moyer . Luis Cardenas and La Juan Towell
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Tina Del Casale, Keith James

Upcoming Events

Casino-style entertainment Announcement coming soon.
Silent auction charity fundraiser
SECOND ANNUAL MASTERMIND

Pictures will post on Facebook right after the Nov. 8th or 9th
event! Look for them in the August issue of
DC Metro Real Producers, as well. Stay tuned for updates!

If you haven'’t received your exclusive invitation,
please email us at
Events@dcmetrorealproducers to attend.

Koki Adasi, Kasey Niftin, Buffy Foster, Kristin
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TOP 200 STANDINGS

Teams and Individuals Closed Date From Jan. 1, 2018-April 30, 2018

Rank Agent Office List # Sell # Total # Total $
1 Nancy Taylor Bubes Washington Fine Properties 13.5 8 21.5 $51,277,000
2 David Getson Compass 13 45 58 $41,365,035
3 John Kirk Tower Hill Realty 85 1 86 $38,935,200
4 James Coley Long & Foster Real Estate 15 13 28 $31,693,425
5 Jennifer Smira Compass 17.5 20 375 $28,430,051
6 Jay Day Real Estate Teams 44 21 65 $26,184,953
7 Nurit Coombe RE/MAX Elite Services 10 18 28 $25,605,350
8 Alejandro Luis Martinez RE/MAX Elite Services 28 51 79 $25,436,150
9 Michael Rankin TTR Sotheby's International Realty 6 7 13 $24,638,245
10 Christopher Ritzert TTR Sotheby's International Realty 1.5 2 35 $24,420,000
" Marc Fleisher TTR Sotheby's International Realty 75 4 15 $24,152,055
12 Barak Sky Long & Foster Real Estate N 22 33 $20,858,000
13 Christine Reeder Long & Foster Real Estate 33 28 61 $20,500,716
14 James Bass Real Estate Teams 29 27 56 $19,383,219
15 Roby Thompson Long & Foster Real Estate 1 7 18 $19,302,900
16 Tyler Jeffrey Washington Fine Properties 2 19 21 $19,227750
17 Wendy Banner Long & Foster Real Estate N 7 18 $19,216,150
tT_“_'Ef-:i BUY BAC K GUARANTEE HDmE Inspectiﬂns 18 Carolyn Sappenfield RE/MAX Realty Services 9 6 15 $18,398,000
vl Hon
EHAEFIHTEE 19 Jane Fairweather Coldwell Banker Residential Brokerage 15.5 6 215 $18,228,400
-
s iy WE offer the B:LIY B&Ck Guarantee Mold Services 20 Elaine Koch RE/MAX Metropolitan Realty 19 9 28 $17.962,200
&= withall of our inspections. _
" i 21 Dana Rice Compass 9.5 6 15.5 $17,836,836
Lead Paint Testing . N .
. = . 22 Anne Killeen Washington Fine Properties 13 3 16 $17,001,000
« It'svalid for home inspections performed for home
* : 23 Louis Chauvin Compass 3 4 7 $16,752,050
buyers only by participating InterNACHI® members. Termite IIISPE ctions
24 Erich Cabe Compass 8 12 20 $16,213,000
: : T 1041 o Eric Stewart Long & Foster Real Estate 17 5 22 15,605,150
The home must be listed with a licensed real estate agent re ing/Pre er 25 $
* The Guarantee excludes homes with material defects Ins p e Ctiﬂ ns 26 Marjorie Halem Long & Foster Real Estate 9 5 14 $15,561,500
not present at the time of the inspection, or not 27 Trent Heminger Compass 19.5 3 225 $15,256,650
required to be inspected, per InterNACHI's Residential Pool Inspections 28 Kimberly Cestari Long & Foster Real Estate 2 5 17 $15184,000
Standards of Practice 29 Daryl Judy Washington Fine Properties 5 3 8 $15,014,800
Cﬂmmer{:ial Ins Ectiﬂns 30 Lauren Davis Washington Fine Properties 8 2 10 $14,488,500
' The Guarantee will be honored for 90 days after closing. P
+We'll pay you whatever price you paid for the home. New Build Inspe ctions

Disclaimer: Information based on reported numbers to MLS as of May 8, 2018. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

www.atozinspectionservice.com
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TOP 200 STANDINGS

Teams and Individuals Closed Date From Jan. 1, 2018-April 30, 2018

Rank Agent Office List # Sell # Total # Total $ Rank Agent Office List # Sell # Total # Total $
31 Russell Firestone TTR Sotheby's International Realty 3 6 9 $14,258,400 48 James (Kevin) Grolig RE/MAX Fine Living 1n5 n 225 $11,748,250
32 Melinda Estridge Long & Foster Real Estate 8 n 19 $14,234,500 49 Elizabeth D'Angio Washington Fine Properties 4 3 7 $11,690,000
33 Antonia Ketabchi Redfin 3 18 21 $13,993,900 50 Joanne Pinover Washington Fine Properties 1.5 3 4.5 $11,644,500
34 Michael Brennan TTR Sotheby's International Realty 10 4 14 $13,964,000 51 Noble Davis RE/MAX Supreme 2 2 4 $11,564,000
35 Bradley Rozansky Long & Foster Real Estate 15 4 19 $13,844,900 52 Joshua Ross RE/MAX Realty Services 2 10 12 $11,532,000
36 Mehrnaz Bazargan Redfin 22 2 24 $13,576,349 53 Lisa Sabelhaus RE/MAX Town Center 13 15 28 $11,405,804
37 Nathan Dart RE/MAX Realty Services 18.5 15 335 $13,484,942 54 Jeremy Lichtenstein RE/MAX Realty Services 5 3 8 $11,274,700
38 Nathan Guggenheim Washington Fine Properties 5 15 20 $13,389,900 55 Thomas Buerger Compass 8 9 17 $11,239,202
39 Kate Hanley Urban Pace, a Long & Foster Company 215 3 24.5 $13,343,500 56 Sebastien Courret Compass 4 13 17 $11,077,999
40 Jason Townsend Keller Williams Capital Properties 4 12 16 $13,214,250 57 Ryan Tyndall Keller Williams Capital Properties 2 6 8 $11,040,500
41 Cheryl Leahy Long & Foster Real Estate 75 2 95 $13157,500 58 James C. Peva Washington Fine Properties 4 2 6 $10,995,000
42 Margaret Babbington Compass 6.5 15 215 $13,012,342 59 Judy Cranford Cranford & Associates 4 5 9 $10,987123
43 Robert Sanders TTR Sotheby's International Realty 10.5 4 14.5 $12,914,102 60 Mark McFadden Washington Fine Properties 1 1 2 $10,950,000
44 Michelle Yu RE/MAX Town Center 12 6 18 $12,276,099 61 Kira Epstein Begal Washington Fine Properties 7 5 12 $10,899,500
45 Alex Edwards Urban Pace, a Long & Foster Company 16 2 18 $11,963,850 62 Leslie Friedson Compass 9 7 16 $10,894,018
46 Thomas Reishman Compass 9 0 9 $11,899,000 63 James Brown Turning Point Real Estate 9.5 10 19.5 $10,840,249
47 Brent Jackson TTR Sotheby's International Realty 15 3 14.5 $11,748,602 64 Tim Barley RE/MAX Allegiance 4.5 8 12.5 $10,756,250
65 Juan Umanzor Long & Foster Real Estate 12 25 37 $10,664,300
66 Hans Wydler Wydler Brothers 8 1 9 $10,467138
67 Brad House Compass 2 2 4 $10,423,900
Disclaimer: Information based on reported numbers to MLS as of May 8, 2018. Numbers not reported to MLS within the date range listed are not 68 Tamara Kucik Tower Hill Realty 14 8 22 $10,322,350
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile 69 Kimberly Gibson Washington Fine Properties 15 4 55 $10167.500

this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.
70 Lee Murphy Washington Fine Properties 1 7 8 $10,110,000
7 Chelsea Traylor Redfin 18 1 19 $10,103,900
’R) B M 0 TC A C 72 Leyla Phelan Coldwell Banker Residential Brokerage 4 5 9 $10,086,500
WNE MK R J E 73 Daniel Heider TTR Sotheby's International Realty 1.5 5 6.5 $10,018,404
A Towne Family Company 74 Robert Hryniewicki Washington Fine Properties 4.5 2 6.5 $10,007,500
OUR PHILOSOPHY IS SIMPLE. 75 Anne Weir Washington Fine Properties 15 1 25 $9,865,000
W= PROV|DE EXPERT|SE AND COMPET|T|VE PRODUCTS, 76 Joel Nelson Keller Williams Capital Properties 7 5 12 $9,831,000
DELIVERED WITH EXQUISITE CUSTOMER SERVICE. 77 Thomas Faison RE/MAX Allegiance 10.5 1 1.5 $9,828,250
THAT'S OUR IDEA OF A TRUE HOMETOWN LENDER 78 Daniel Register RE/MAX 2000 23 9 32 $9,744,328
79 Andrew Riguzzi Compass 5 5 10 $9,653,500
80 Barbara Ciment Long & Foster Real Estate 9.5 N 205 $9,453,000
R I C HAR D EAR LY 81 Charles Dudley RE/MAX Realty Services 6 5 N $9,392,500
Over 35 years of Mortgage Lending Experience
NMLS ID #: 698683

Office: 301-795-6838 | Mobile: 301-332-2184
richard.early@townebankmortgage.com
RichardEarly.TowneBankMortgage.com

Disclaimer: Information based on reported numbers to MLS as of May 8, 2018. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile

COMPANY NMLS# 512138  #5mes this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.
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TOP 200 STANDINGS

Teams and Individuals Closed Date From Jan. 1, 2018-April 30, 2018

Rank Agent Office List # Sell # Total # Total $ Rank Agent Office List # Sell # Total # Total $
82 Peter Grimm Berkshire Hathaway HomeServices PenFed Realty 35 7 10.5 $9,321,800 16 Michael Muren Long & Foster Real Estate 22 2 24 $8,134152
83 Avi Galanti Compass 35 5 85 $9,306,500 n7 Timothy Brooks Keller Williams Realty Centre 16 6 22 $8,126,304
84 Michael Lederman Keller Williams Capital Properties 16 0 16 $9,218,150 18 Eric Steinhoff EXP Realty 13 6 19 $8,081,600
85 Susan Van Nostrand Long & Foster Real Estate 2 3 5 $9170,500 no Maxwell Rabin TTR Sotheby's International Realty 5 4 9 $8,072,600
86 Matthew McCormick TTR Sotheby's International Realty 1.5 2 35 $9,145,000 120 Marshall Carey Redfin 13 3 16 $8,067,999
87 Todd Bissey Compass 25 6 85 $9132,552 121 Karen Rollings Berkshire Hathaway HomeServices PenFed Realty 135 5 18.5 $8,059,750
88 Kimberly Casey Washington Fine Properties 5 1 6 $9,116,512 122 Robert Carter Century 21 Redwood Realty 5.5 7 12.5 $7,992,750
89 Sheena Saydam Keller Williams Capital Properties 4 14 18 $9,059,585 123 Michael Alderfer Redfin 1 9 10 $7,992,499
90 Norman Domingo XRealty.NET 15 1 16 $9,000,099 124 Debra Singleton DC Living Real Estate 25 4 6.5 $7,950,000
91 Victor Llewellyn Long & Foster Real Estate 6.5 12 18.5 $8,977,563 125 Meredith Margolis Compass 2 6 8 $7,943,325
92 Kornelia Stuphan Long & Foster Real Estate 3 4 7 $8,925,000 126 Xuri Wang Hometown Elite Realty 2 4 6 $7,910,000
93 Koki Adasi Compass 12 5 17 $8,914,249 127 Delia McCormick Washington Fine Properties 6.5 2 8.5 $7,864,506
94 Jill Coleman RE/MAX Realty Centre 14 10 24 $8,889,500 128 Brittany Allison Compass 55 5 105 $7,851,850
95 Margot Wilson Washington Fine Properties 2.5 2 4.5 $8,872,500 129 Elizabeth Brent Go Brent, Inc. 11 0 1 $7,829,500
96 D'Ann Lanning Compass 13 1 14 $8,836,200 130 Cynthia Howar Washington Fine Properties 3 1 4 $7,814,000
97 Kara Johnson Keller Williams Capital Properties 35 10 13.5 $8,804,500 131 Thomas Hennerty NetRealtyNow.com 25 0 25 $7,721,910
98 Marsha Schuman Washington Fine Properties 25 3 5.5 $8,695,000 132 Kathleen King Washington Fine Properties 3 4 7 $7,675,300
99 David Thomas Keller Williams Capital Properties 5 6 N $8,677745
100 Thomas Paolini Redfin 4 8 12 $8,589,500
101 Mandy Kaur Redfin 14 3 17 $8,556,633
102 Mansour Abu-Rahmeh TTR Sotheby's International Realty 4.5 8 12.5 $8,457775 Disclaimer: Information based on reported numbers to MLS as of May 8, 2018. Numbers not reported to MLS within the date range listed are not
103 Nancy ltteilag Washington Fine Properties 3 2 5 $8,450,000 included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

104 Jeffrey Wilson TTR Sotheby's International Realty 5 3 8 $8,430,750
105 Christie-Anne Weiss TTR Sotheby's International Realty 1.5 0 1.5 $8,420,000 -5'- ?
106 John Lesniewski RE/MAX United Real Estate 18 5 23 $8,414,995 I n S u rl n g t h e Am e rl ca n D re a m
107 Patricia Mills RE/MAX Achievers 22 6 28 $8,390,962
108 Tammy Thomas Go Brent, Inc. 35 s s $8373133 Eastern Title & Settlement
109 Jonathan Lahey RE/MAX Fine Living 2 2 " $8.263.000 & i.s your premier proyider of commermal title and escrow serwces
o very Enrgood Washington Fine Properties , , ; 68206500 - including commercial end residential purchase agreements, title

- insurance, settlement services and more.
m Michael Aubrey Long & Foster Real Estate N 3 14 $8,197,660
12 Ruby Styslinger Redfin o 12 12 $8,188,000 L2 In today'’s real estate market, home buyers and business owners
3 William Burr TTR Sotheby's International Realty 5 5 10 $8184.000 are faced with complex purchase agreements that require careful
4 Stuart Naranch Redin o ; ; 68181700 evaluation to ensure a successful transaction.
e Samer Kuraishi ONE Real Estate ° ° 10 $8152,000 - Contact us today and follow us on YouTube for interviews

BUSINESS with experts and our coverage of today’s market trends.
I

We Will Settle Anywhere, Anytime

Disclaimer: Information based on reported numbers to MLS as of May 8, 2018. Numbers not reported to MLS within the date range listed are not s S
Servicing all of DC, Maryland and Virginia

included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

JOSH GREENE, PRESIDENT
240-660-2278 | www.easterntitle.net

"l EASTERN

TITLE & SETTLEMENT
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TOP 200 STANDINGS

Teams and Individuals Closed Date From Jan. 1, 2018-April 30, 2018

Rank Agent Office List # Sell # Total # Total $

133 Douglas Gardiner Long & Foster Real Estate 12.5 9 215 $7,666,950
134 Lisa Giuliani RE/MAX Results 8 5 13 $7,642,245
135 Carmen Fontecilla Compass 12 7 19 $7,633,403
136 Claudia Donovan Compass 25 4 6.5 $7,630,388
137 Judith Seiden Berkshire Hathaway HomeServices PenFed Realty 4 4 8 $7,601,020
138 Vincent Hurteau Continental Properties 3 3 6 $7,591,555
139 Damian Buckley Long & Foster Real Estate 1 8 9 $7,587,900
140 Monica Boyd Coldwell Banker Residential Brokerage 1 4 5 $7,536,000
141 Michael Marriott Compass 3 4 7 $7,485,000
142 Jean Bourne-Pirovic Long & Foster Real Estate 12 4 16 $7,421,700
143 Leslie White Redfin (6] 10 10 $7,418,000
144 Lucy Fraser Redfin 15 N 125 $7,406,500
145 Andrew Essreg RLAH Real Estate 5 9 14 $7,390,076
146 Michael Rose Rory S. Coakley Realty 15 6 75 $7,372,500
147 Edward Carp Continental Properties 1 10 N $7,367,900
148 Robert Crawford Washington Fine Properties 35 2 5.5 $7,346,750
149 Robert Kerxton RE/MAX Realty Centre 8 5 13 $7,316,500

Disclaimer: Information based on reported numbers to MLS as of May 8, 2018. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

24/7

Live Office Staff

Buyer Protection Plan

(301) 972-8531

www.ProTec-Inspections.com

P N

.ProTec

Inspection Services

Changing The Industry, One Home Inspection At A Time
One-Stop Shopping

Residential & Commercial Inspections
Radon Testing ® Mold Sampling ® Termite Inspections ¢ Pool Inspections
Infrared Scans ® Sewer Camera Inspections & More!

LUXURY
HOME
SPECIALISTS

ProTec brings years of experience, professional training, and
unparalleled attention to detail on every inspection!
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Rank Agent Office List # Sell # Total # Total $

150 Justin Paulhamus M Squared Real Estate 5 5 10 $7,310,300
151 Brenda Benton Q. Williams Real Estate Associates 1 3 4 $7,303,500
152 Michael Gailey Compass 2 10 12 $7,294,000
153 Genie Hutinet John C. Formant Real Estate 8.5 0 8.5 $7,291,000
154 Joseph Himali TTR Sotheby's International Realty 5 7 12 $7,288,800
155 Dana Scanlon Keller Williams Capital Properties 2 8 10 $7199,056
156 Andrew Smith TTR Sotheby's International Realty 1 6 7 $7,193,550
157 Rebecca Love Redfin 0 n n $7191,500
158 Cara Pearlman Compass 75 4 1.5 $7168,685
159 Eva Davis Compass 1 7 8 $7163,900
160 Robert Spicer Spicer Real Estate 4.5 4 8.5 $7,055,500
161 James Cabhill Long & Foster Real Estate 0 3 3 $6,942,000
162 Amy Levin Long & Foster Real Estate 2 6 8 $6,868,000
163 Robert Myers RE/MAX Realty Services 6 7 13 $6,847,000
164 Troyce Gatewood RE/MAX Plus 7 10 17 $6,830,340
165 Stanley Barsch Barsch Realty 1 8 19 $6,815,500
166 Dino Milanese Coldwell Banker Residential Brokerage 8.5 2 10.5 $6,756,700

Disclaimer: Information based on reported numbers to MLS as of May 8, 2018. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

’ ll
Wisler 8

Choose Chanin - LLow Rates, Less Stress

Let me help you GROW your business - with more choices for buyers. My experience and
suite of unique products will help you close more purchase transactions this spring.

M 1 FHA/VA | JUMBO
Chanin Wisler 1% DOWN CONTT

g =
FIRST WASHINGTON | MORTGAGE

Mortgage Loan Officer SELF-EMPLOYED LOANS ~ * l - 2233 Wiscongin Ave NW Ste 23
INVESTOR LOANS Washington, DC 20007-41 5
301 -526-0020 80/20 PURCHASES ~ NMLS #20

e . NO INCOME INVESTOR
chanin@firstwashingtonmortgage.com DOCTOR LOANS

www.ChaninWisler.info _ N N | . &=
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TOP 200 STANDINGS

Teams and Individuals Closed Date From Jan. 1, 2018-April 30, 2018

Rank Agent Office List # Sell # Total # Total $ Rank Agent Office List # Sell # Total # Total $

167 Justin Kitsch TTR Sotheby's International Realty 45 3 75 $6,753,000 184 Alana Aschenbach Wydler Brothers 25 3 55 $6,340,500
168 Theresa Burt Washington Fine Properties 0.5 2 25 $6,672,500 185 Ellen Morrell Washington Fine Properties 1.5 1 25 $6,335,000
169 Anslie Stokes Milligan McEnearney Associates 2 10 12 $6,669,999 186 Andrew Goodman Goodman Realtors 6 7 13 $6,318,270
170 Jennifer Myers Dwell Residential, A Real Living at Home Company 6 4 10 $6,628,850 187 H. Joe Faraji Long & Foster Real Estate 2 3 5 $6,301,276
m Jesse Sutton Compass 2 0 2 $6,620,000 188 Michael Bowers Long & Foster Real Estate 55 3 8.5 $6,291,500
172 Chukwuemeka Mokwunye Redfin 0 N N $6,618,190 189 Jeffrey Sachse TTR Sotheby's International Realty 3 5 8 $6,286,899
173 Kelly Virbickas Compass 4 2 6 $6,606,000 190 Joseph Poduslo TTR Sotheby's International Realty 35 4 75 $6,245,500
174 Bobbi Prescott RE/MAX Results 10 6 16 $6,585,418 191 Casey Aboulafia Compass 2 5 7 $6,208,671
175 Louis Cardenas TTR Sotheby's International Realty 2 3 5 $6,530,900 192 Douglas Lunenfeld Keller Williams Capital Properties 8 3 N $6,207,900
176 Angelika Suisman Long & Foster Real Estate 1 1 2 $6,527,500 193 John Campbell RE/MAX Results 6 6 12 $6,172,600
177 Kevin Gray Compass 4 6 10 $6,525,150 194 Russell Chandler Redfin 16 0 16 $6,168,300
178 Maryanne Fiorita Long & Foster Real Estate 6.5 4 10.5 $6,516,100 195 Anne-Marie Finnell TTR Sotheby's International Realty 3 1 4 $6,107,500
179 Frederick Roth Washington Fine Properties 2 3 5 $6,487,000 196 Dennis Horner Coldwell Banker Residential Brokerage 5 1 6 $6,057,400
180 Anthony Mason Keller Williams Preferred Properties 10 5 15 $6,455,875 197 Karen Kuchins Evers & Co. Real Estate, A Long & Foster Company 1 3 4 $6,053,000
181 Marjorie Dick Stuart Long & Foster Real Estate 3 2 5 $6,448,999 198 Cihan Baysal Long & Foster Real Estate 12 5 17 $6,051,400
182 Antonette Koerber Long & Foster Real Estate 5 3 8 $6,428,000 199 Sarah Talcott TTR Sotheby's International Realty 2 0 2 $6,050,000
183 James Roy Luxmanor Real Estate 9.5 4 13.5 $6,380,322 200 Bronwyn Scott RE/MAX Professionals 9 3 12 $6,041,290

Disclaimer: Information based on reported numbers to MLS as of May 8, 2018. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

Disclaimer: Information based on reported numbers to MLS as of May 8, 2018. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. DC Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

OVING

SERVICES

WE MAKE THE MORTGAGE

PROCESS EASY

FINANCIAL

MOVINGYOU FORWARD

/

When you choose JK Moving
Services, you'll be working with an
international relocation leader who'’s
moved U.S. presidents, Fortune 500
companies, and hundreds of
thousands of families—a company
with more than 17.5 million cubic
feet of secure storage space and
our own modern fleet of GPS
enabled vehicles.

No Tax Returns, W2s only*
Settle in 3 weeks!

*Does not include self employed or commissioned individuals

1111 Benfield Blvd Ste 106 | Millersville, MD 21108
DMV-HomeLoans.com | www.1IstFinancialinc.com

Trust your household goods to

the residential mover of diplomats
and presidents—and enjoy VIP
service from door to door.

CRAIG JENKINS

BRANCH MANAGER
Residential Mortgage Officer
NMLS ID 197149

craig.jenkins@ffiloans.com | C: 410.903.6610 | W:443.283.1334 « 301.242.5224 | F: 443.283.4312 JKMoving.com | (301) 340-6683

LOCAL | LONG DISTANCE | GLOBAL | PACKAGING | STORAGE
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Paul Coroneos
Senior Associate
Foresters Financial Services, Inc.

240 4851505 x 214
paul.coroneos@foresters.com

Foresters Financial Services, Inc.
8757 Georgia Avenue

Suite 405

Silver Spring MD 20910

Paul understands that each client's
financial needs and goals are unique;
that is why he is committed to
creating a personalized approach
towards investing. When Paul meets
with you, he will review your financial
needs, identify your long-term goals,
gauge your risk tolerance, evaluate
appropriate investments and life
insurance products, present
personalized recommendations,
recommend an asset allocation
strategy for you, and provide
ongoing support. Paul is committed
to helping individuals reach their
financial goals.

Foresters
Financial

Foresters
saving, nvesting,

protecting

At Foresters Financial, we believe in doing more. For

families. For communities. It's been our purpose since
1874, and we still live it today.

That's why every Foresters Financial Representative takes the long view. No matter where
you are in life — young family or close to retirement, single or single parent — we offer
fresh thinking and a personalized approach to helping you achieve goals:

« Save and invest for retirement, college and other goals

* Create your own retirement income strategies

e Protect your family and loved ones

* Plan your legacy

It's never too early, or too late, to plan your tomorrow. Contact your Foresters Financial

Representative to learn more about our personalized approach.

Investment Planning

¢ Portfolio Management
& Risk Analysis

¢ Asset Allocation
& Diversification

+ Concentrated Stock
Analysis

e Asset Location

¢ Investment Risk
Control Strategy

¢ Second Opinion Reviews
e Portfolio Stress-Testing

Retirement Planning

e Retirement Goal Setting
e Social Security Analysis
¢ Business Planning
¢ |IRA Contributions
& Conversions
e 401(k) Management
& Employer-Sponsored
Plans
e Annuities & Pensions
e RMDs & Withdrawal
Strategies

e Charitable Giving

e Guardians for Minor
Children

e Asset Protection Analysis

e Marital Deduction
Planning

e Planning for Children
with Special Needs

o Charitable Trust Reviews
» Gifting

Risk Management
& Insurance

» Review of Existing Policies
e Life Insurance Needs

e Long-Term Care
Insurance

¢ Disability Insurance

* Beneficiary Reviews

e Tax Advantages of
Life Insurance

e Critical & Chronic
[llness Planning

Cash Flow & Budgeting

Cash Flow Analysis
Expenses & Budgeting
Debt Management
Planned Purchases
Emergency Savings
Mortgage Review

Family Services

College Savings Planning
529 College Savings Plans
Benefits of Roth IRAs

for Children

Gifting

Elderly Planning

Legacy Planning

Divorce & Widowhood
Services

Tax Management

Review of Cost Basis
Review Realized Gains
Deductions & Credits

Potential Roth
Conversions

Asset Location

For more information about First Investors Funds or variable products from Foresters Financial Services, Inc. you may obtain a free prospectus by contacting your
Representative, calling 800 423 4026 or visiting foresters.com. You should consider the investment objectives, risks, charges and expenses carefully before investing.
The prospectus contains this and other information, and should be read carefully before you invest or send money. An investment in a fund is not a bank deposit and is
not insured or guaranteed by the Federal Deposit Insurance Corporation (FDIC) or any other government agency. Foresters Financial Services Inc, does not offer tax or
legal advice. Please consult your personal tax and legal advisers before making any tax-related investment decisions. Foresters Financial™ and Foresters™ are the trade
names and trademarks of The Independent Order of Foresters, a fraternal benefit society, 789 Don Mills Road, Toronto, Canada M3C 1T9 and its subsidiaries, including
Foresters Financial Holding Company, Inc. (FFHC). Foresters Financial Services, Inc. is a registered broker-dealer and subsidiary of FFHC. All securities, life insurance
and annuity products are offered through Foresters Financial Services, Inc. Insurance products are issued by Foresters Life Insurance and Annuity Company or The
Independent Order of Foresters. Foresters Financial Services, Inc. | 40 Wall Street | New York, NY 10005 | 800 423 4026 | foresters.com 17 -00664

Over 70%
of Top Producers
on this list
work with...

marketingmatters

- design | print | mail

Coincidence?
Find out why.

TOPAGENT.MYMARKETINGMATTERS.COM
301.590.9700

GRAPHIC DESIGN | DIGITAL PRINTING | MAILING AND LIST SERVICES
TURN KEY MARKETING PRODUCTS | EASY ORDERING WEB PLATFORMS




WE'VE GOTYOU COVERED anywhere in the DC Metro area

VIRGINIA OFFICES

ALEXANDRIA FAIR OAKS MANASSAS TYSONS CORNER
703.519.7600 703.242.9600 703.396.8838 703.506.2986
ANNANDALE FREDERICKSBURG MCLEAN WARRENTON
703.642.6100 540.372.4100 703.903.9600 540.316.6206
ARLINGTON GAINESVILLE OAKTON WINCHESTER
703.528.1122 571.248.8777 703.242.9600 540.723.0662
ASHBURN LAKE RIDGE RESTON

703.726.9222 703.491.9600 703.742.9600

BURKE LEESBURG SPRINGFIELD

703.239.9600 703.777.1286 703.451.6600

CENTREVILLE LORTON STERLING

703.818.8600 703.495.9600 703.421.3300

MARYLAND & WASHINGTON, D.C. OFFICES

PRSRT STD .'3
USPOSTAGEPAID | B
WILMINGTONNC | ¥

PERMIT NO. 40 £
[]

BETHESDA FREDERICK ROCKVILLE WASHINGTON, D.C.
301.654.9800 301.663.1608 301.230.0070 202.363.1870
BOWIE GAITHERSBURG/KENTLANDS SILVER SPRING WASHINGTON, D.C.
301.809.0011 301.670.2812 301.680.0200 202.244.5780
COLUMBIA NORTH BETHESDA WALDORF

410.7156.6830 301.230.0070 301.705.6872
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