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CHICAGO
BUILDING

D INSPECTIONS
e

-~ YOU ONLY

GET ONE SETTER AGENTS USE
T i CHANCE TO BETTER INSPECTORS

"% MAKE A FIRST
' IMPRESSION.

I'T BUILDS YOUR BUSINESS

FIND OUT WHY AT INSPECTINGCHICAGO.COM/REASONS

Real thorough. But real.

HOME STAGING CONSULTATIONS

PIED HOME STAGIN
0CCU OME STAGING .\.'
VACANT HOME STAGING »

Also performing radon testing via
REDESIGN Chicago Radon Testing, Inc., a CBI company.

RADONISEVERYWHERE.COM

H A V E N Chicago Building Inspections, Inc.

Home Staging and Redesign, Inc inspectingchicago.com | 312.INSPECT | info@inspectingchicago.com

Home Staging and Redesign, Inc.
323 N. Hoyne Ave. * Chicago, IL 60612 PROFESSIONAL INSPECTIONS. PROFESSIONAL REPORTS. PROFESSIONAL RESULTS

Phone: 312-380-1276
www.havenhomestager.com 8
| BEB

ACCREDITED
BUSINESS
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MORTGAGIE

Ania Kozera has over fifteen years of mortgage industry experience, accumulating
her knowledge from various brokers, mortgage banks and lenders. She is a four-time
Chicago Magazine 5 Star winner with a primary focus on providing the best customer

service experience possible through her understanding of client needs.

‘ ‘We are truly happy with the experience of working
with Ania and Tim. They saved the day when another
mortgage company told us we were not approved.
Very patient with inexperienced buyer who has
qguestions. 100% would refer to my friends and family.

Thank you!! -Julie D. , ,

‘ ‘ | could have not asked for someone more dedicated
and accurate at what she does. The whole transac-
tion from beginning to end was smooth and in
reasonable time frame. Thank you Ania for your

excellent services.
-Michelle B. , ,

‘ ‘ Ania and her team were amazing to work with. They
made the stress of buying a home tolerable. The
process was smooth. Ania pulled a bit of a miracle as
my closing deadline was tight, but she and her team
ensured that | closed on time. Thanks so much Ania,
Tim, and team. It was great working with you!

Your Mortgage Consultant

Ania Kozera
e-mail: akozera@urmortgage.com
phone: (773) 636-4441
NMLS: 228873

www.urmortgage.com

ULTIMATERATE

PREFERRED PARTNERS

ACCOUNTING - CPA
Swidler Spanola & Co. LLC
(312) 981-4141
SwidlerSpanola.com

The Hechtman Group Ltd
(847) 256-3100
TheHechtmanGroup.com

ART SERVICES
Artmill Group
(312) 455-1213
ArtMillGroup.com

ATTORNEY

Antonia L. Mills, Attorney
at Law

(847) 361-0079

Law Offices of Michelle A.
Laiss
(773) 755-5600

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Raimondi Law Group
(312) 7011022

The Gunderson Law Firm
(312) 600-5000
GundersonFirm.com

BUILDER

Pryor Construction
(773) 334-1800
PryorConstruction.com

Ronan Construction
(773) 588-9164
RonanConstruction.com

CLEANING SERVICE
Manic Maids Inc.
(773) 342-7424
ManicMaids.com

CLIENT AND REFERRAL
GIFTS

Cut Above Gifts

(773) 769-7812
CutAboveGifts.com

COPY EDITOR
Stardust Editorial
Chrstine Thom

(773) 992-6142
StardustEditorial.com

CUSTOM CLOSETS
Closet Works

(312) 999-0356
closetworks.com

Crooked Oak
(708) 344-6955
CrookedOak.com

ESTATE SALES
Everything But The House
(312) 330-0918

ebth.com

GARMENTS, GROOMING &
EVENTS

Gentleman’s Cooperative
(312) 361-1166
gentsco-op.com

GENERAL CONTRACTOR
Midwest Remodeling &
Builders, Ltd

(847) 888-7777
midwest-remodeling-
andbuildersltd.com

S.B. Construction, Inc.
(773) 520-7788

HANDYMAN
Fix It People
(312) 898-9300
fixitpeople.com

HOME INSPECTION
Chicago Building
Inspections

(773) 849-4424
InspectingChicago.com

Echo Home Inspection
(847) 888-3931
EchoHomelnspections.com

Windy City Home
Inspection, Inc.

(847) 926-4663
WindyCityHome.com

HOME WARRANTY
HWA Home Warranty of
America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
(708) 858-1246
Goosehead.com

State Farm
(309) 303-2698
WeerYourAgent.com

MORTGAGE / LENDER
A and N Mortgage
(773) 255-2793
anmtg.com

Fifth Third Bank
(708) 351-6416
53.com/ mlo/tonylupescu

Guaranteed Rate,
Ben Cohen

(773) 654-2055
rate.com/BenCohen

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

Guaranteed Rate,
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Guaranteed Rate,
Michelle Bobart

(312) 379-3516
rate.com/MichelleBobart

Guaranteed Rate,
Shimmy Braun
(773) 850-9558
rate.com/Shimmy

Peoples Home Equity
(312) 731-4939
PeoplesHomeEquity.com

Perl Mortgage
(312) 651-5352
amargulis.com

Ultimate Rate Mortgage
Company

(773) 796-2464
urmortgage.com

United Home Loans
(708) 531-8300
uhloans.com

PHOTOGRAPHY
Joyfilled Photography
(951) 956-6942
JoyfilledPhotos.com

Linz Art Collection
(630) 508-6575
LinzArtCollection.com

ROOFING

Lindholm Roofing
(773) 628-65™11
LindholmRoofing.com
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

goosehead

INSURANCE

these businesses and thank them for supporting the REALTOR® community! ’

SIGNS, BANNERS & Exit Stage Right Chicago Rooms Redux Chicago Inc
PRINTING (773) 329-8837 (312) 835-1192 People are Talking about the
In Sight Sign Company Inc. ExitStageRightChicago.com RoomsReduxChicago.com Goosehead Dzﬁ‘erence. .
(773) 267-4002
insightsigncompany.com HAVEN Home Staging & TAX SPECIALIST “[ trust Kristine to help my clients with the same level of care and
Redesign, Inc. Monotelo Advisors def:licatif)n I v!/ogld"l can sta'ke my .reputatio.n on her servicg.
Working with Kristine is more like having a business partner with a
STAGING (312) 380-1276 (312) 757-5151 stake in your success than a service provider.”
Artfully Arranged Staging HavenHomeStager.com monotelo.com Adele Lang | Chicago Association of Realtors 2017 Rookie of the Year | Baird & Warner
(872) 903-3591
ArtfullyArrangedStaging.com  Phoenix Rising Home VIDEO MARKETING
Staging Chicago Video Dude Inc.
(312) 450-8365 (419) 503-0417
ChicagoStaging.com ChicagoVideoDude.com

goosehead

INSURANCE
“The Power of Choice”

Kristine Pokrandt | Agency Owner
Kristine.pokrandt@goosehead.com | 708-858-1246
Gooseheadinsurance.com/agents/kristine-pokrandt/

i

| ANTONIA L. MILLS
'i.‘ ATTORNEY AT LAW

PREFERRED PARTNERS

AntonialMillsEsg@gmail.com

Photography & Fine Art
Lindsay E Schirk
Photographer/Artist
630.508.6575
schirkle@hotmail.com
linzartcollection.com

CROOKED OAK

Custom Closets, Wall Beds,
Mudrooms, Pantries & Storage

for Chicago’s Finest Homes

Crooked Oak has helped countless Chicago area
homeowners bring new life to their kitchen, bathroom,
home office or master closet. Our comprehensive
design, fabrication and installation process ensures
quality and complete customer satisfaction.

Trust the team so many Chicago homeowners have
relied on for their storage needs.

COMPLIMENTARY 3D RENDERING HUNDREDS OF COLORS & STAINS AVAILABLE CHOOSE FROM A LARGE SELECTION OF
PROVIDED FOR EVERY PROJECT OR WE CAN CREATE ONE JUST FOR YOU SOLID WOOD & MELAMINE MATERIALS

1920 BEACH ST, BROADVIEW, IL 708.344.6955 WWW.CROOKEDOAK.COM
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CLIENTS
& REALTORS

KNOW

When your buyers
work with Joel, they
will receive a $1500
closing cost credit.”

Joel is different because he gives back to
your clients. Your buyers could be next!

- 15+ years of lending experience

« Top 1% of all loan officers nationwide for
annual volume

. Honest service and real advice from a
dependable mortgage professional

(773) 654-2049 guaranteed Rate

JOEL@RATE.COM

@EQUAL HOUSING LENDER Joe| Schaub NMLS ID: 224512; IL - 031.0008503 - MB.0005932 * Guaranteed Rate NMLS ID #2611 (Nationwide Mortgage Licensing System www.nmlsconsumeraccess.org) * IL -
Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue, Suite 1900, Chicago, Illinois, 60603, 312-793-3000, 3940 N. Ravenswood Ave., Chicago, IL 60613 #MB.0005932

*Lender Credit valid through Guaranteed Rate for applications submitted after 1/1/18 and prior to 06/30/18. Coupon/Credit must be presented/mention at time of application. $1500 credit will be applied at time
of closing and is factored into the rate and APR. Applicant subject to credit approval. If loan does not close for any reason, costs will not be refunded. This offer and/or receipt of application does not represent an
approval for financing or interest rate guarantee. This coupon cannot be redeemed for cash/has no cash value. Restrictions may apply, contact Guaranteed Rate for current rates or more information.

DY publisher’s note

This Community

As your publisher, what I really enjoy about this magazine is having
the opportunity to interview many of you, hear your stories, and
connect you with like-minded people. The connections Chicago Real

Producers has provided in just nine short months is overwhelming.

All of your stories and backgrounds are unique, and I can’t

wait to share the content we have lined up. It seems apropos to
feature a new dad with Father’s Day falling in the month of June.
What I appreciated most about talking with Scott Newman was
his authenticity. He opened up and admitted that he wasn't the

nicest guy when he opened Newman Realty.

Scott approached our conversation in a unique way. Our dialogue
focused on the things Scott wishes he could have done differently
to obtain his success. I believe the lesson here is that the journey
to success is as equally (if not more) important as the success
itself. Scott has had several significant life changes over the past

several years that have led him to realize what really matters.

Chicago Real Producer’s summer event will take place on Thurs-
day, July 19, from 12—2 p.m. at Gentleman’s Cooperative (111

W. Jackson Blvd., Penthouse, Chicago, IL 60604). The space is
amazing, and we are excited to have them as our host. Heavy hors
d’oeuvres and drinks will be provided as well as some awesome
raffle prizes. Official invites will be sent soon via email, so be

sure we have your current email address on file.

Finally, we are still accepting nominations for upcoming featured
stories. All of the costs are covered by our preferred partners.

Here are the categories:

Cover story/agent features — generally reserved for seasoned
agents

Rising star — newer agents, usually who have been in the indus-
try less than five years

Unique stories — agents with unique backgrounds or who sup-
port great causes

Local Charities

Developments — we will soon highlight new developments of
20-plus units

Send all nominations to Andy.Burton@

RealProducersMag.com.

@ @ChicagoRealProducers

facebook.com/ChicagoRealProducers

ECHO

Home Inspection Inc.
847-888-3931

EchoHomelnspections.com

=)
f

Inspections We Offer: \hey

= Pre-purchase inspections "

- Pre-listing inspections Expeﬂence
= 5-point precision inspections W&tt&\%
- Commercial inspections

- Short sale & foreclosure inspections

- Roof Certifications
- Radon testing

- Mold testing

“Providing peace of mind one

home at a time from 1989” pmzf;d; ?a;w

www.realproducersmag.com - 11



By Chris
Menezes
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Lindsay
Schirk

partner spotlight Law Firm

Michael maintains that Ferrari by
going the extra mile for his clients.
He knows that not every transac-
tion is easy, and the terrain can

be complicated to navigate, but

by exploring every avenue, he can
ensure his clients’ goals are accom-
plished. “We make it our mission
to get our clients across the finish
line, no matter what the challenges

are,” he says.

12 - June 2018

Before Michael became a lawyer,
he was on the road to becoming a
journalist. His parents both had
their own law practices in Kansas,
where Michael grew up. So when
Michael’s college professor at the
University of Illinois told him that
the internet was likely to screw
up his career plans as a journal-
ist (which it did), he decided to

switch gears and go to law school.

His decision allowed him to stay
in Chicago (and far, far away from
Kansas). By the time Michael was
ready to start his career as a law-
yer, the real estate market was in
shambles. “I can’t say no to a good
dumpster fire, so I dove right in,”
says Michael.

Throughout the years, as Michael

has seen the real estate market

improve, he has also seen more attorneys add real estate trans-
actional work to their services portfolio, and it reminds him of
that Ferrari in the ravine. But Michael just continues to focus on
what matters most: building relationships with clients and with
REALTORS®. “We know their job isn’t 9-to-5, and neither is
ours. It often takes that extra effort to make sure transactions go

smoothly,” he says.

As a single father to his 2-year-old daughter, Michael treasures
Play-Doh hour at his office every day. And when it’s baseball sea-
son, his life is pretty much Cubs and closings. For Michael, living

life as close as you can to your own terms is a measure of success.

For more information about The Gunderson Law Firm, visit www.gundersonfirm.
com or call 312-600-5000.

www.realproducersmag.com - 13



keeping it real

BRANDING
SOCIAL MEDIA

Most real estate brokers | meet are inter-
ested in obtaining more of their clients
through social media platforms like
Facebook and Instagram. After interview-
ing over 50 of the top-1-percent producers

through my podcast, Keeping It Real, | have a
By D.J. few suggestions on how to dramatically increase

Paris your effectiveness with social media.

PRIMARY PURPOSE OF SOCIAL MEDIA FOR
YOUR BUSINESS

Believe it or not, when it comes to your business,
the primary purpose of social media is not to get
leads — it’s not even to find new clients. The good
news is that both of these things will happen auto-
matically over time, but lead generation should not
be your primary aim. Social media is best viewed as
a branding tool for your business. Or, to put it more
simply, it’s a tool to get people hooked on YOU.
‘When people are hooked on your content, they will
see you as a knowledge source, and they’ll seek you

out when they have real estate needs.

I'll give you an example. A friend of mine works for a
manufacturer that sells soft cheese. The company’s
target market consists of busy moms who still need
to cook dinner for their families. Instead of advertis-

ing how great their cheese tastes and how inexpen-

14 . June 2018

sive it is compared to the competition, they went a different route.
Using social media, the company posted a new recipe on Facebook
every day that told their audience how to use their cheese to make

simple, delicious dinners in under 20 minutes. Brilliant, right?

GIVE YOUR AUDIENCE WHAT THEY NEED

The cheese company talked to consumers and found out that
their biggest issue was the daily decision of what to make for din-
ner. Then, the company solved that problem by providing daily
recipes. So what does your target real estate audience need?
What does a first-time buyer need to know? What about a seller?
What is an investor curious about? How many renters don't real-

ize that it’s often cheaper to buy?

The truth is that nobody knows what your audience needs except
your clients. So, you should ask them! Let’s say that you'd like to
work with more first-time home-buyers. Find five friends who just
bought their first home and ask them what they wish they would
have known during the process. You might find out, for example,
that they didn’t really understand the lending process before
talking with a mortgage broker. Then, you can create content that
provides an outline of the lending process and post it on social me-
dia. You can do this in a video or as a written post. Post one video
or article a week to Facebook and Instagram that includes one tip.
If you do this for a year, I promise you'll get huge results. By my es-
timation, less than 1 percent of real estate agents provide valuable

content on social media. So the good news is that you'll stand out!

LET'S RECAP THE STEPS TO SOCIAL MEDIA SUCCESS:
1. Define your target market: What type of client are you
looking for?

2.Reach out to people you already know in that target market and

ask them what questions or challenges they have or have had.

3. Create video or written content with answers to those ques-

tions, and post your content to social media.

4.Be consistent — commit to posting one article or video a week

for one year.

When the first episode of our podcast, Keeping It Real, came out,
guess what? Nobody listened. Why? Was the content not great?
No, it was an awesome interview with a top-1-percent producer
who gave actionable steps that any broker could take to grow
their business. Nobody listened because the podcast was new,
and my target audience didn’t know it existed. So, I committed to
creating at least one new episode a week, and I promoted it like
crazy on social media. Now, 50 episodes later, we have thousands
of regular listeners, and they're hooked on our content. You can

do the same with your target audience. Get to it!

To get more insight from other Chicago Real Producers, catch up on some of the
latest episodes at keepingitrealpod.com.

The most
used place
in the home
is the kitchen.

Quality custom
engraved gifts,
that last forever.

Mike Parsio

Cutco Closing Gifts

"Cut Above Gifts”

Independent Field
Representative

(773) 769-7812
Mike@CutAboveGifts.com
CutAboveGifts.com

f90in
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RENAN

CONSTREBCT I

Services include
Life Style / Intro Videos
Property Showcases
Branded Video Content
Event Marketing
Website Videos

JUSTIN BARR

AKA THE CHICAGO
VIDEO DUDE
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Wi CELEBRATING 20 f
is an Experienced Professional in Real Estate Video vears of superior ﬂ\@k T
quallty construction. . _
Marketing/Production and Creative Social Media Brandin Ronan Construction, LLC strives to keep our excellent iy
g g reputation and quality to customer service a top priority. o ' \ =3 i
We treat every project with personalized attention. With g M i i x il pe—
_ . p over thirty years of combined construction and property : a
¢c I've used Justin for numerous listing and sales videos and I can't say enough development experience, we deliver superior quality
about the work he does. His professionalism, creativity and quality of work is construction. We develop QUALITY not quantity!!!
second to none. Idon't plan on using any other video producers anytime soon Contact us today for all your construction needs!!!
. . . . ' -

andI hlghlV recommend using Justin for all of MASNE video needs! Ronan Construction, LLC | 2934 W. Montrose Ave | Chicago, IL 60618 | Phone: 773-588-9164 | Email: info@ronaninvestors.com | RonanConstruction.com

Danny Lewis We are CELEBRATING 20 years of superior quality construction.

THE LEWIS REAL ESTATE GROUP :

. www.ronanconstruction.com

EXIT Strategy Realty

n -

EVERYTHING BUT THE HOUSE

€€ Justin'svideosare fun and
engaging! More importantly,

eed More sHNEEED Nl

¥ Marki Lemons-Ryhal ' . ==
Brand Awareness? s
Also offering One of a kind Green Screen AR

Marketing Videos with State of the Art Editing.
Be the STAR of your Brand.

EVERYTHING BUT THE HOUSE has transformed
TH E DOCTOR traditional estate sales into an online auction
(LOAN) IS |N experience generating up to 3 times more revenue

on EBTH.com. Whether your client is looking to

downsize or sell the contents of an entire estate,
Tony Lupescu e NMLS #224410 =
EBTH makes the process easy and profitable.

312-962-2850
FIFTH THIRD

v - COM

Justin Barr- Owner www.53.com/mlo/tony-lupescu MORTGAGE
i i . . Loans subject to credit review and approval. Fifth Third Mortgage is the trade name used by Fifth
g?;?;gg_\éﬁ(;o Dude Inc. WWW.ChlcagovldeoDude'Com mng ll;dor&g(;lge (t;)mE[a)ln(y %MELS #IISQHOO) anLd Fidfth Third Mortgage-MI, LLC (NMLS #447141). Fifth Visit MY.EBTH.COM/REALPRODUCERS or call (847) 892-1710
. ird Bank, Member FDIC. & Equal Housing Lender. : :
. ' ChicagoVideoDude@gmail.com www.GreenScreenMarketing.com
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By Carrie Georgitsis

HAS SPRING

As the New Year got started, you
sharpened your pencils, caught up

on your sleep, and prepared for the
spring market. We did see a lift in
contracts and offers accepted toward
the end of January, but then Febru-
ary seemed to flatline. Has the spring
market already come and gone, or are
there exciting times ahead?

One thing we know for sure is that
home prices are up. According to real-
tor.com’s March 2018 housing trend
report, the US median list price for a
home has increased 8 percent year-
over-year. This is a fact that might
come in handy when explaining a

seemingly high list price to a first-time

18 - June 2018

home buyer, or when you’re embroiled
in a conversation about a failed ap-

praisal with your favorite lender.

In March, the median list price was
already higher than it was at the peak
of last year, which came in July 2017.
And Chicago Agent magazine report-
ed in April that “housing prices con-
tinued to surge for the 24th straight
month, which caused home sales to
decline for the fourth straight month,
creating a seller’s market across the
country.” I know some agents that
specialize in listings were worried
that 2018 would be the year that the
script got flipped on them, but it looks
like they’re going to thrive for another

year in a seller’s market.

So what other elements are in play
here? Low inventory is certainly a
factor. According to an article by real
estate writer Jon Whitely, “The num-
ber of homes for sale fell 13.6 percent
year-over-year in March, the 34th
consecutive month of falling supply.”

I encourage you to share this info with
potential sellers. If they’re willing to
get off the fence now, they’ll benefit

from a true lack of competition.

Javier Davis, the director of eco-
nomic research for realtor.com, says
that “buyers are out in full force this
spring. Never in history have there
been more eyes on fewer homes than
today.” Matt DiFanis, president of
Illinois REALTORS®, echoes this

thought and says that “a chronic shortage in the number of avail-
able homes on the market is setting this spring market up to be
one where buyers are going to have to move quickly and decisive-
ly.” So, make sure your clients have you on speed dial and know
to contact you ASAP if they identify a property worth moving

on. You might assume they know this, but you’d be surprised
how many first-time home-buyers are afraid to bother you or
don’t know the steps to take when they find a home they like. You
might also want to have some emergency tools in your pocket
like escalation clauses and endearing buyer introduction letters.
These tricks of the trade can make all the difference in a multiple

offer situation.

What else is contributing to the slow start of the spring market?
Are buyers concerned about rising interest rates? According to
a New York Times article, Freddie Mac notes that the average
interest rate on a 30-year fixed rate mortgage in September 2017
was only 3.78 percent, and recent readings have hit 4.45 percent.
The article goes on to say that budget deficits and fears of higher

inflation are the causes of the higher rates.

“...buyers are out in full force this
spring. Never in history have there been

more eyes on fewer homes than today.”

It sounds scary, but the New York Times reports that “25 percent
of respondents said a mortgage rate ride to 5 percent would have
‘no impact’ on their home-buying plans,” and only “27 percent
said they would slow their search and wait to see if rates came
back down.” Well, that’s good news. But what about the new tax
laws? Will they hurt our industry? Chief economist of Moody’s
Analytics, Mark Zandji, assures us that the new tax laws will
merely “slow the rate of price gains rather than cut prices out-

right.” Phew—more good news.

‘We might not be experiencing a typical spring market, but things
are looking up. Economist Nela Richardson theorizes in an /nman
article that “abnormally late winter weather and an early Easter
likely delayed homeowners planning to list their homes for sale
in March. . . we do expect new listings to pick up.” Jon Whitely
supports that theory and says that “a read of April inventory sug-
gests that the number of homes for sale is increasing in line with
seasonal expectations.” The Mortgage Bankers Association also
reports an indication of an improvement in the market — they’ve

seen an increase in mortgage applications.

There have been some drags on home buying so far this year, but
indications are that spring showers will yield many summer clos-
ings! You can make it happen. Keep working hard in the trenches,
stay informed, and use some metrics from the news to educate

your clients on the ever-changing Chicago market.

Excellence & Professionalism

Why use Ryan Pierce?

Communication * Dedication « Understanding

President’s Club 2005 - 2016
Top 1% Mortgage Originators in America

~~

Aand N mortgage

Producer’s Club

Ryan Pierce Senior Mortgage Consultant

773.255.2793 | ryanp@anmtg.com | www.ANmtg.com
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Corporate Address:

6033 North Sheridan Road, Unit 25D

Chicago, lllinois, 60660

Office & Warehouse:
4257 West Drummond
Chicago, lllinois, 60639
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Philip & Rooms Redux Chicago have
become a vital and integral part of our
team over the past 10 years. In today’s
challenging real estate market, it is
critical to utilize Philip’s services in order
to put our seller’s best foot forward and
achieve the highest possible
sales price in the least amount
of time. This can be especially
crucial when selling a property
that has a unique layout. We
strongly believe that his staging
has been one of the key reasons
why our sellers have been so
successful in achieving their
sales goal.
- Christie DelGreco & Lynn DelGreco
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www.swidlerspanola.com
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By Chris Menezes | Photos by Lindsay Schirk

Making Amends

You’ve probably heard it said that people don’t change. Some people might not, but in the case of
Scott Newman, this couldn’t be less true. However, for Scott, it took meeting his wife, having a son,

and having a close call with death to get him to realize what really mattered.

Scott grew up in Arlington Heights — a northwest Chicago sub-
urb. His father was an entrepreneur who owned a very success-
ful contract packaging business that he built from the ground
up. Scott remembers working on the assembly line as a youth.
He recalls one day in particular: as his dad walked through the
factory, he made it a point to talk to every person (the com-
pany had hundreds of employees), and Scott overheard several
employees say in Spanish, “That is a great man.” That memory
always stuck with Scott. And that value of investing in each
person he interacts with daily, getting to know who they are
and appreciating their individual talents, has become something

he tries to live up to in his own life and business.

But that wasn't always the case. While finishing up his degree at
DePaul University, he interned at Merrill Lynch, in their private
client department, offering high-net-worth financial advisement.
In 2004, his mom randomly bought him the book Rici Dad, Poor
Dad, and after reading it twice and being inspired, he decided to
get his real estate license and begin building his own business.
“From the start I was very tough on people. I was mean. I thought
Thad to bulldoze people to get to the top,” says Scott.

Scott aggressively built his business over the next 10 years
and did quite well, his group finishing in the top 20 in all of
Cook County for the past several years. Then in 2014, he met
his wife, Lisa, and he began to soften. “I never expected to
be married. I was a very selfish person and had a hard time
thinking of others, but I literally fell in love with her the first
time I saw her smile, and my life has never been the same

since.” Within seven months of meeting, they were engaged.

Although falling in love with Lisa got Scott to start thinking
about someone else, he didn’t fully change until September
2017. It was less than 24 hours after he found out that he was
having a son that Scott stepped out onto the road to cross the
street and was struck by a motorcycle. “I quite literally got the

sense knocked into me,” says Scott.

At first, Scott was, understandably, really angry. Maybe it was
the knee surgery itself, the intense pain and aggravation of

an existing spine injury, or having to do physical therapy that
finally slowed Scott down enough to do some serious think-
ing. Whatever it was, he had an epiphany: “It was like a ton

of bricks fell on my head, and I thought to myself, ‘Everything
you think about life is wrong. It’s not about you; it’s about
everyone, leaving things better then how you found them for
your children and everyone’s children.’ It humbled me to my

core,” says Scott.

Scott’s newfound knowledge filled him with regret. He began
calling different brokers he had worked with in the past to
apologize, but he couldn’t call everyone. “I want to say I'm
sorry to everyone I was rude or mean to. I truly do appreciate
how lucky I am to be a part of this industry and to get to know
all the amazing people in it. I want to be a good man, a leader
in my community, [and] a good brother, husband, father, and

friend,” says Scott.

Scott used to measure success by how many homes he sold.
Now, success to him is having the means and ability to be

there for his family and friends, and to not be tied to a desk.
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“It’s being able to achieve your goals — to reverse-engineer your
dreams,” he says. Scott is passionate about the team concept and
has worked tirelessly to mentor a growing group of professionals
that make up the Newman Realty Group. He specifically credits
his sister and business partner, Michelle, who he says is the glue
who holds their company together. "I'm beyond thankful for my
sister who took the leap of faith to leave an amazing corporate
job and be my business partner. Without her and my incredible

team, I’d be nothing,” says Newman.

Whenever Scott and Lisa get a chance, they love to travel. Al-
though their life has changed a bit since having their son, Archer
Allen Newman (three months old), they are soaking up all the
special moments as a family of four — they also have a three-
year-old throwback Pomeranian named Ernest Money Newman.
Scott volunteers a lot of his time as a board member of PAWS
Chicago, a nonprofit organization that operates a no-kill animal
shelter and welfare organization throughout Chicagoland. When
Scott isn’t working or volunteering, he is in the kitchen cooking
up a fantastic meal for someone, or he’s enjoying one somewhere

else with friends and family.

Scott has a new and vibrant outlook on life and business that

he hopes will be a positive force in the real estate industry. His
immense appreciation for the people he interacts with daily has
greatly benefited all aspects of his life. “My life is better now
(personally and professionally) than it’s ever been, and I feel very
lucky. I want to do everything I can to help other people.” Scott is
truly a “new man.” Some people never change, but Scott Newman

sure did, and his business and life are so much better because of it!
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I truly do appreciate how
lucky I am to be a.part of
this industry and to get

a good man, a leader in
my community, a good
brother, husband, father,
and friend...
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Adele
o LANG

Growing the Circle of Her World

By Chris Menezes
Photos by Lindsay Schirk

Imagine a few people at a social
gathering standing in a small circle,
chatting. The moment another person
enters the conversation, every person
takes a small step back, allowing the
new person a space in the, now, big-
ger circle. Adele Lang holds that im-
age in her mind every time she meets
anew person. Her goal is to grow the

circle of her world.

“Make the circle bigger” is an expres-
sion from South Africa, where Adele
was born and raised. At 19 years

old, Adele set out to expand her

circle by seeing the world. She lived
in Scotland and England for about
two years before returning to South
Africa to get her degree in psychology
and English. After getting her degree,

Adele in Beijing, China Adele in Phnom Penn, Cambodia Adele and Kevin at Salt Flats, Death Valley
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Adele resumed her travel lifestyle; she
visited 30 different countries and lived in

six of them.

“I truly believe that travel opens your eyes
and allows you to think outside the box,

know your strengths and weaknesses, and

become accepting of people in a way you

lized ible,” Adele.
never realizec was possib'e,” says fidele named Rookie of the Year by the Chicago Associa-

tion of REALTORS®. “This industry allows me
to make the circle bigger and bigger through the

Adele was in Taiwan, teaching English
to elementary school students, when she

list of h I st th
made alist of her personal s r.eng s and relationships I build with my clients. Few industries
weaknesses. Her husband noticed that . . ..
. . allow for such a fulfilling life mission,” she says.
her strengths paired well with real estate.

A th later, th d to Chi - .

month fater, they moved to Lhicago so For Adele, success is the ability to freely live your
Adele could start her real estate career. . . K .
best-designed life. “Whatever you design your life

to be, you should be able to live it without fear or
Real estate really was a perfect fit for . Lo
concern,” she says. By this measure, Adele is living
Adele. Last year was her first year as .
- a successful life.
an agent. She sold $2.3 million and was

Adele and her husband, Kevin, still do a lot of travel-
ing together. They are both avid hikers. They have
hiked countless mountains across the world and have
already visited seven national parks in the United
States. Every summer, they like to ride their bikes
through the whole north branch trail at least once.
Adele’s parents still live in South Africa, and her sister
is a teacher in Thailand. They all meet once a yearin a

country where none of them have ever been before.

“All T want is a cabin in the woods, a big pot of tea,
and a good book,” says Adele. “If done right, real

b, ) estate offers both the thrill of a high-energy busi-
¥ el LR

ness and the freedom to break away and relax when

you choose.”
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Coaching Clients
To The Closing Table

By Chris Menezes | Photos by Jennifer
Catherine Rizzo

With a family history of coaching
sports, Lisa Sanders knows what it
takes to win. Growing up in Marion,
Towa, with a father who was a well-
known high school and college coach
and athletic director, Lisa was ac-
customed to having people whom she
didn’t know wave to her on the street,
and this instilled a belief in kindness

deep into her personality.
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Photo submitted: Lisa and three of her kids

Lisa was taught hard work and responsibility at a

young age. She worked on her family’s 26-acre prop-
erty, chopping wood, picking up fallen tree branches
and sticks, and doing a myriad of other chores. “My

father is a pretty intense guy, so I think dealing with

strong personalities is a strength of mine,” says Lisa.

Lisa entered Iowa State University on a track scholar-
ship with dreams of becoming a sports reporter. She
idolized Hanna Storm and even had a huge poster of
her hanging in her room. While in college, Lisa met
her husband, Timothy, who was a linebacker and the
captain of the football team. She graduated with a
degree in public relations and marketing and a minor

in coaching.

Before becoming a REALTOR®, Lisa sold telephone
service to businesses on the north shore. After be-

coming a new mom, she put her focus
on coaching high school sports. She
later had the opportunity to become a
college coach, but instead she and her
husband decided to move to Chicago.

Lisa’s personal attorney, who was
also a developer, recruited Lisa to
help him sell his condos after she
impressed him with her ability to save
him a bunch of money on his phone
systems. “I had four young children,
and I didn’t love struggling. I had done
great at sales before and knew I could
make it happen again with hard work

and PR power,” says Lisa.

After a lot of success selling condos
in 2004-2005, Lisa knew she could
branch out on her own. So, she bor-
rowed money from her parents to buy
a nice car and joined Coldwell Banker
in 2006. Since then, Lisa has sold a
career volume of $171 million. Her
volume last year was $30 million. She
has been named a Top Producer by
the Chicago Association of REAL-
TORS® every year since 2007, has
continually been in the top-1-percent,
and has also been distinguished as the
#1 REALTOR® (based on homes sold)
for the neighborhoods of Norwood
Park, Jefferson Park, and O’hare. She
is currently the #1 Producer in the

Lincoln Square DreamTown office.

“My business is always about what is
best for my clients. I look at the bigger
picture, not the immediate sale. I treat
my clients like family,” says Lisa. Lisa
is known for going above and beyond
for her clients—whether it’s stag-

ing a house to look perfect, pricing

a property right for multiple offers,
helping a seller with on-point advice,
orchestrating estate sales, dumpster
pick-ups, or hosting a huge BBQ for
all of her clients at her home. She has
built her business on being honest and

accommodating to everyone.

“I'm really passionate about my clients,
their families, my neighborhood, my
business team, and giving back,” says
Lisa. Lisa is an active member of her

community and is involved with many

local events and organizations. She
supports Little League baseball and
softball; she is always involved with
local school events, chamber events,
alderman events; and she is a big pro-
ponent of the New Hope Food Pantry
and the Chicago Police Department.

Lisa and Timothy have four kids—
Brendan (20), Kylie (19), Kaelan

(16), and Clare (14). They also have
two German shepherds, Rasko and
Ranger, and a cat named Shadow.

As a family, they love going out to
restaurants, visiting Arlington Race
Track, riding their bikes along the
lake, and they are all avid Cubs and
Blackhawks fans. Lisa especially
loves it when all of her kids are home
and they can just spend time together
as a family. When Lisa isn’t spending
time with her family, she loves going
out with her friends and enjoying a

great glass of wine at a local Edison

Park or Norwood Park restaurant.

Photo Submitted: Lisa and her husband
Timothy
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By Sarah
McDonald

»» making a difference

PAW

Pets Are Worth Saving

PAWS Chicago (Pets Are Worth Saving), a national model in
no-kill animal sheltering, is committed to bringing an end to
the killing of homeless cats and dogs. As Chicagoland’s largest
no-kill shelter (and also one of the largest in the nation), PAWS
has helped to reduce the number of homeless pets killed in the
city by more than 84 percent since its founding in 1997. Each
year, PAWS Chicago finds homes for over 5,300 dogs and cats
through its Lincoln Park and Highland Park adoption centers,
and performs over 16,000 subsidized spay/neuter surgeries
for underserved communities through its Lurie Clinic and
GusMobile Spay/Neuter Van. These numbers are encouraging,
but there is still work to do: Approximately 6,000 pets were
killed in Chicago shelters in 2017.

In 1997, very few people knew that homeless pets were being killed.
Virtually no one knew the extent— that more than 42,000 cats and
dogs would die in shelters that year. PAWS Chicago was founded

to bring attention to the plight of homeless animals and engage the
community in finding solutions to pet overpopulation. “Since then,
we have continued to focus on engaging people to take action,”

said Paula Fasseas, PAWS Chicago’s Founder and Chair. “Through
volunteers, foster families and adopters, several outreach initiatives,
and our subsidized spay/neuter and medical services, we work to

mobilize and inspire people to become part of the solution.”

With that foundation of community support, PAWS has built lifesav-
ing programs that continue to make a tremendous difference for
homeless animals in our city. PAWS now has one of the largest adop-

tion and spay/neuter clinics in the country. Nearly 20 years after
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PAWS’ work began, Chicago is poised to become the

largest no-kill city in the nation.

PAWS Chicago is considered the city’s no-kill safe
haven thanks, in large part, to its medical center.
“Our no-kill commitment means we give every pet
the individualized treatment and rehabilitation he
or she needs,” adds Fasseas. “Our robust shelter
medicine program treats the physical body — re-
habilitating pets suffering from illness and injury,
while our behavior programs provide enrichment
and training for dogs and cats who have suffered

mistreatment, abuse, or lack of socialization.”

Experienced on-site veterinarians ensure that each
animal receives individualized care including spay/
neuter surgeries, other needed surgeries, and im-
portant vaccinations and diagnostics. The Medical
Center is the first stop for homeless animals when
they arrive at PAWS. For dogs and cats who have
endured abuse, neglect, or debilitating mistreat-

ment, this represents lifesaving intervention.

PAWS was founded with the belief that every treat-
able animal should be given a chance at life. But to
serve all those in need, the Medical Center must in-
crease its current capacity. “We are in the advanced
planning stages,” said Todd Lesser, Vice President
of Medical Center Operations. “The Medical Center

Kitty City volunteers

building renovation will help PAWS increase its lifesaving capac-
ity, enhance the quality of the facility, and help us drive further

operational efficiencies.”

PAWS is thankful to have Scott Newman, managing broker at
Newman Realty, as an advocate, Development Board member,

and event sponsor.
This year, consider some ways you can help support homeless pets:

Make a Donation — PAWS Chicago’s lifesaving work is only pos-
sible because of the support of the animal-loving community. By
making a donation, you directly help save homeless pets, prevent
pet overpopulation, and provide underserved communities with
important services. Charity Navigator, the nation’s largest inde-
pendent evaluator, has rated PAWS Chicago at its highest, 4-star
ranking for 15 consecutive years — an accomplishment that less

than 1 percent of the charities in the nation have reached.

Enroll in PAWS Chicago’s Monthly Giving Program — By setting
up a monthly tax-deductible donation, you are helping PAWS provide
shelter, medical care, rehabilitation, and behavioral enrichment for

hundreds of homeless, injured, and neglected animals every month.

Adopt or Foster a Homeless Pet — When you adopt or foster a
pet from PAWS, you save TWO lives — the life of the pet you are
taking home, and that of another who is now able to come into

the adoption program.

PAWS Chicago Lincoln Park adoption center lobby

A

Volunteer and homeless pet

Kitten receives IV at PAWS Medical Center.
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Join the PAWS Chicago Development Board — Members of
the Development Board are true ambassadors of PAWS Chicago.
They raise awareness in their professional, civic, and social
circles. The Development Board is charged with providing,
facilitating, and securing the resources needed to operate PAWS
Chicago’s lifesaving programs and are a lifeline to thousands of

homeless pets.

Donate Your Time. Volunteer! — PAWS is committed to their
no-kill mission, but we need the help of volunteers and fosters to
make that happen. Go to www.pawschicago.org /volunteer to find

out how you can help.

Save the Date!

Tickets are on sale for the 16th Annual Beach Party at Castaway’s
on Thursday, July 19, 2018. One of the city’s largest pet-friendly
social gatherings, the Beach Party is attended by 500 guests and
their pups.

Join PAWS Chicago on Friday, November 9, 2018, for the 17th

Annual Fur Ball. Chicago’s premier pet-friendly black-tie gala is
set at the legendary Drake Hotel, and welcomes over 800 guests
and their canine companions to walk the red carpet for an excit-

ing celebration to benefit Chicago’s homeless pets. *

PAWS Chicago Lurie Spay-Neuter Dog post surgery at PAWS Chicago
Clinic Medical Center

GusMobile spay neuter van in Englewood
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STEVEN

ith a background in con-
W struction, Steven Powers
is building a legacy in real

estate. Steven grew up in Somonauk,
a small farming town outside of Chi-
cago, working with his father as a car-
penter and mason, building houses.
After graduating high school in 2002,
Steven entered the army. He was with
the National Guard for seven years,
worked construction for another local
company between deployments and

taking classes.

After his last deployment to Afghani-
stan in 2009, Steven returned home
to find that the company he had
worked for didn’t have any more work
for him. Steven’s brother-in-law was
in real estate and suggested that Ste-
ven come by his office to check it out
and see if real estate might be some-
thing he’d like to get into. Six months

later, Steven received his license.

Since then, Steven has a sold a career
volume of $110 million. He has con-
sistently sold over $15 million for the
past three years in a row, and his vol-
ume last year hit $22 million. Steven
loves how completing a real estate
transaction is kind of like building

a house. “It’s a ton of work in the

beginning, but once it’s done, seeing

P> agent feature
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POWERS

BUILDING A LEGACY . cumencees

Photos by Lindsay Schirk

the finished product or handing over those keys fills

you with such a great feeling,” he says.

With his eye on the future, Steven is continuing

to expand his business. He has started a team by
bringing on two new agents and has been enjoy-
ing helping them build their careers. In addition to
starting a team, Steven has broadened his business
through building his own developments. Right now,
he is in the process of building a two-flat. He loves
the design work and being able to put his carpentry

expertise to work.

Although his business is expanding in a multifac-
eted way, developing and building relationships

remains at the center. “I really appreciate the
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friendships I've been able to build. My
wife and I have really created some
good bonds over the years — getting
to know people, helping them through
the real estate process,” says Ste-
ven. “Although I like getting into the
developments and construction side,
I won’t ever do it full time; I love the

sales side too much.”

Steven and his wife, Adrian, have
been married for four years. They
met in 2011 at a New Year’s Eve party.
They have two kids — Graham (2 and
a half years old) and Blair (a 5-month-
old). They enjoy going on walks to the

L g

park and spending time with family.
Steven and Adrian live about a block
away from an area that hosts many of
Chicago’s great restaurants and they

love going out together.

For Steven, success is having a happy
and healthy family. “Being able to
provide for them is huge for me. The
same goes for building my team, get-
ting them from start to finish in the
business. I just want to deliver for
people, whatever they need, always,”

says Steven.

Photo
submitted:
Steven, his

wife, Adrian,
and their
two kids.
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TOP 200 STANDINGS

Teams and Individuals from January 1, 2018 to April 30, 2018

# First Name Last Name List # List$ Sell# Sell$ Total # Total $ # First Name Last Name List # List$ Sell# Sell$ Total # Total $
1 Nancy Tassone 20 $74,015,743 1 $1,320,000 21 $75,335,743 35 Katharine Waddell 12 $8,030,700 8 $4,836,182 20 $12,866,882
2 Jeffrey Lowe 52 $47,583,493 21 $22,048,252 73 $69,631,745 36 Julie Harron 3 $6,250,000 4 $6,450,568 7 $12,700,568
3 Matt Laricy 43 $19,597,688 7 $30,927,781 14 $50,525,469 37 Beata Gaska 8 $7,659,632 3 $4,955,000 " $12,614,632
4 Elizabeth Brooks 47 $49,217,981 0 $0 47 $49,217,981 38 D Waveland Kendt 10 $8,026,566 7 $4,224,750 17 $12,251,316
5 Jennifer Ames 20 $34,228,800 12 $11,516,800 32 $45,745,600 39 Braden Robbins 7 $2,515,675 24 $9,416,493 31 $11,932,168
6 Colin Hebson 26 $26,816,131 14 $13,367,931 40 $40,184,062 40 Joe Zimmerman 15 $6,058,050 13 $5,584,765 28 $11,642,815
7 Mario Greco 52 $27,381,320 19 $12,558,900 vl $39,940,220 4 Sam Jenkins 1 $7,603,500 5 $3,694,500 16 $11,298,000
8 Emily Sachs Wong 22 $26,793,500 7 $10,639,500 29 $37,433,000 42 Millie Rosenbloom 8 $5,299,000 6 $5,996,500 14 $11,295,500
9 Karen Biazar 54 $30,929,865 10 $6,081,900 64 $37,011,765 43 Owen Duffy 13 $7,685,000 5 $3,581,000 18 $11,266,000
10 Leigh Marcus 49 $29,030,558 6 $2,820,722 55 $31,851,280 44 Melissa Siegal 1 $4,983,100 7 $6,173,843 18 $11,156,943
il Chezi Rafaeli 10 $15,275,000 4 $11,862,500 14 $27137,500 45 Jeffrey Proctor 9 $5,167,000 6 $5,857,000 15 $11,024,000
12 Sam Shaffer 14 $6,871,500 35 $18,809,150 49 $25,680,650 46 Laura Topp 9 $6,094,500 1 $4,913,500 20 $11,008,000
13 Barbara O'Connor 25 $13,995,978 1 $7,625,405 36 $21,621,383 47 Matthew Liss 14 $7,636,000 5 $3,366,901 19 $11,002,901
14 Timothy Sheahan 13 $16,666,900 5 $4,502,210 18 $21169,110 48 Jennifer Mills 17 $9,202,200 3 $1,756,900 20 $10,959,100
15 Ryan Preuett 6 $6,437,500 4 $13,887,500 10 $20,325,000 49 Scott Newman 23 $6,111,450 13 $4,508,000 36 $10,619,450
16 Kathleen Malone 14 $14183,438 7 $5,973,775 21 $20,157,213 50 Edward Thilman 4 $8,983,000 2 $1,548,000 6 $10,531,000
17 Melanie Giglio 19 $10,690,563 13 $9,284,275 32 $19,974,838

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included.
18 Alex Brusha 1 $9,700,000 1 $9,700,000 2 $19,400,000 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.

Chicago Real Producers does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of Chicago proper
19 Sophia Klopas 12 $5,706,100 19 $13,160,400 31 $18,866,500 only and may not match the agent’s exact year to date volume.
20 Carrie Mccormick 18 $9,776,755 16 $8,201,905 34 $17,978,660
21 David Schraufnagel 6 $8,781,600 6 $8,781,600 12 $17,563,200
22 Tommy Choi 13 $6,441,900 18 $10,835,900 31 $17,277,800 Since 1990
23 Brad Lippitz " $9,685,000 9 $6,858,000 20 $16,543,000
24 Katherine Malkin 2 $3,950,000 2 $12,112,500 4 $16,062,500 ADD ITIONs %
25 Timothy Salm 6 $8,325,000 2 $6,818,628 8 $15,143,628 /A
26 Kimberly Gleeson 5 $5,206,001 2 $9,700,001 7 $14,906,002
27 Amanda Mcmillan 1 $6,837,900 1 $7,697,400 22 $14,535,300 REN OVATI ON s DRIVEN TO A CH’ EVE M ORE
28 Jason O'Beirne 16 $13,009,600 5 $1,427,000 21 $14,436,600
29 Elena Theodoros 16 $7,982,000 9 $6,010,900 25 $13,992,900
30 Peter Moore 8 $3,956,500 14 $9,999,400 22 $13,955,900
3 Daniel Close 2 $1,344,250 17 $12,137,400 19 $13,481,650 c U STOM H 0 M Es
32 Frank Montro 50 $8,892,545 28 $4,585,801 78 $13,478,346 "
33 Melissa Govedarica 20 $11,310,200 2 $1,953,700 22 $13,263,900 p ry o rc o n st r u ct I o n [ ] c o m
34 Kevin Wood 2 $7,517,378 3 $5,610,000 5 $13,127,378
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TOP 200 STANDINGS

Teams and Individuals from January 1, 2018 to April 30, 2018

# First Name Last Name List # List $ Sell# Sell$ Total # Total $ # First Name Last Name List # List $ Sell# Sell$ Total # Total $
51 Christine Paloian Fixler 7 $10,484,000 0 $0 7 $10,484,000 85 Pasquale Recchia 10 $5,572,500 4 $2,349,000 14 $7,921,500
52 Terry Mister 5 $7.354170 2 $2,943,330 7 $10,297,500 86  Philip Schwartz 10 $6,838,000 4 $1,069,950 14 $7,907,950
53  Nadine Ferrata 7 $4,802,000 5 $5,472,220 12 $10,274,220 87  Lauren Mitrick Wood 8 $2,814,000 9 $5,074,100 17 $7,888,100
54 Andrea Hebner 4 $6,663,342 2 $3,458,487 6 $10,121,829 88 Radim Mandel 7 $3,486,000 8 $4.400,000 15 $7.886,000
55 Izabela Sloma 10 $7,537,500 5 $2,486,000 15 $10,023,500 89 Kevin Hinton 3 $988,750 16 $6,767,400 19 $7.756,150
56 Monique Pieron 5 $7,477,000 2 $2,532,500 7 $10,009,500 920 Dennis Huyck n $5,227,022 4 $2,517,000 15 $7744,022
57 Edward Jelinek 8 $3,765,000 10 $6.114,900 18 $9,879,900 91 Adam Schneiderman 1 $3,005,000 2 $4,725,000 3 $7730,000
58 Lance Kirshner 18 $6,824,688 4 $2,940,500 22 $9,765,188 92 Joshua Lipton 6 $4,387,000 5 $3,290,500 1 $7,677,500
59 Melinda Jakovich 3 $5,189,500 3 $4,410,000 6 $9,599,500 93 Christie Ascione 5 $4,076,000 6 $3,590,000 " $7,666,000
60 Jacqueline Colando 19 $8,176,300 2 $1,404,400 21 $9,580,700 94 Deborah Hess 9 $3,923,400 7 $3,730,500 16 $7,653,900
61 Debra Dobbs 6 $3,328,000 6 $6,073,900 12 $9,401,900 95 Margaret Baczkowski 5 $4,297,000 4 $3,352,900 9 $7,649,900
62 Zane Jacobs 17 $9,285,750 0 $0 17 $9,285,750 96 Maureen Spriggs 0 $0 2 $7,625,000 2 $7,625,000
63 Nicholaos Voutsinas 0 $0 18 $9199,400 18 $9199,400 97 Leslie Glazier 5 $3,941,500 6 $3,588,000 1 $7,529,500
64 William Goldberg 9 $6,325,793 4 $2,742,001 13 $9,067,794 98 Natasha Motev 4 $5,629,900 2 $1,839,900 6 $7,469,800
65 Erin Mandel 5 $3,372,000 7 $5,594,771 12 $8,966,771 99 lan Schwartz 7 $3,913,000 4 $3,510,000 1 $7,423,000
66 Pamela Rueve 6 $6,142,500 3 $2,820,000 9 $8,962,500 100 Stefanie Lavelle 6 $4,200,000 1 $3,214,000 17 $7,414,000
67 Brian Cargerman 0 $0 15 $8,929,415 15 $8,929,415

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included.
68 Michael Maier 1 $7,701,700 3 $1,196,500 14 $8,898,200 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.

Chicago Real Producers does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of Chicago proper
69 Layching Quek 0 $0 13 $8,877,000 13 $8,877,000 only and may not match the agent’s exact year to date volume.
70 Ivona Kutermankiewicz 1 $6,589,500 4 $2,211,208 15 $8,800,708

71 Phil Byers 7 $2,997,400 7 $5,798,000 14 $8,795,400 Y

72 Hayley Westhoff 10 $6,947,500 3 $1,705,900 13 $8,653,400 we Strl v e iv
73 Maria Casciaro 4 $4,053,000 6 $4,523,000 10 $8,576,000

74 Joanne Nemerovski 4 $5,444,000 4 $3,071,000 8 $8,515,000 S‘a n d 0 “‘

75  Natalie Renna 3 $749,000 15 $7,461,600 18 $8,210,600

76  Ryan Smith 40 $8,146,200 1 $48,500 4 $8194,700 °

77 Michael Hall 1 $5,833,000 7 $2,334,400 18 $8167,400 lalss law group

78 Nancy Mcadam 9 $7,569,500 1 $597,000 10 $8,166,500 3 ; g

79 Alishja Ballard 10 $5,095,000 8 $3,036,500 18 $8,131,500 La w Oﬁ’ ces o f M I Ch e I I e La ISS
80  Robert Picciariello 24 $8,024,150 0 $0 24 $8,024,150 MIChel |e A LaiSS & WI”Iam D. Iversen

81 Weston Harding 8 $5,846,214 3 $2,11714 n $7,957,928 Attorn eys at Law

B2 e 2 8910000 o sooeeds no e 1530 West Fullerton'Avenue | Chicago, IL.60614 | (773) 755-5600
=T pcautey 1 32200000 S serese o e MLaiss@MLaissLaw.com | Wiversen@MLaissLaw.com | FAX: (773) 755-6633

84 Michael Rosenblum 6 $6,064,500 3 $1,865,000 9 $7,929,500
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Your Real Estate Needs Are My #1 Priority.

Proven Knowledge & Legal Expertise
For All of Your Real Estate Law Needs

T Raimondi Law Group

Lisa M. Raimondi
15774 S. LaGrange Road, #161
Orland Park, Illinois 60462
312-701-1022
Imr@raimondilawgroup.com

Our Goal is to Educate...Not Just Inspect!

* Each member of our team of inspectors is certified, licensed, and insured.
We pride ourselves on our customer service and look forward to helping you with
all of your inspection needs! We offer flexible scheduling 7 Days a week, and your
inspection report will be emailed to you the SAME day!

* We are your One-Stop-Shop for all of your inspection needs:
Pre-Purchase, Pre-Listing, Commercial, Mold Inspections and Testing, Radon
Testing, Termite/Fest Inspections, Thermal Imaging, and More.
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2837 N. Halsted, Chicago IL, 60657

The Home
Purchase Experts’

guaranteec@9

*Top 1% of Mortgage Originators in America by Mortgage Executive Magazine (2012-2017)
**Five Star Professional by Chicago Magazine (2011-2016)

***75 Elite Women in US Mortgage Banking by Mortgage Professional America (2017)
***MReport’s Women in Housing (2017)

@EQUAL HOUSING LENDER  Michelle Bobart NMLS ID #137164; CO- 100035767 - Licensed, DC- MLO137164 - MLB2611,
FL-1017860 - MLD1102, IL- 031.0002302 - MB.0005932, IN - 14945 - 11060, MD - 06-20408 - 13181, Ml - 137164
- FR-0018846 & SR-0018847, VA - MLO-13110VA - MC-3769, WI - 137164 - 27394BA « Guaranteed Rate NMLS ID #2611
(Nationwide Mortgage Licensing System www.nmlsconsumeraccess.org) * CO - Guaranteed Rate, Inc. Regulated by the Di-
vision of Real Estate, 773-290-0505 * DC- Lic #MLB2611 « FL - Lic# MLD1102 « IL - Residential Mortgage Licensee - IDFPR,
122 South Michigan Avenue, Suite 1900, Chicago, lllinois, 60603, 312-793-3000, 3940 N. Ravenswood Ave., Chicago,
IL60613 #MB.0005932 « IN - Lic #11060 & #10332 + MD - Lic #13181 » Ml - Lic #FR0018846 & SR0018847 * VA - Guar-
anteed Rate, Inc. - Licensed by Virginia State Corporation Commission, License # MC-3769 « WI - Lic #27394BA & 2611BR

‘ ‘ Michelle Bobartis
someone you want to add to
your preferred lender list and
contacts now.

She is skilled, organized, results and solution-orientated, detail-
driven, personal, precise, speedy, accurate and drama-free.

She ‘bats a thousand’ while delivering a high level of customer
service. Michelle deftly handles the last-minute task that,
honestly, no one feels can be done.”

-Karen Biazar - North Clybourn Group

More than 2,500 real estate agents and clients agree.
Michelle Bobart provides a calm, creative approach to
delivering financing solutions in every scenario.

e Top 1% o 75 Elite Women
Mortgage Originators US Mortgage Banking
in America 2012-2017* 2017***

» Five Star Professional + Leading Women
Chicago Magazine in Housing
2011-2017** MReport 2017****

Work with the best.

Contact Michelle today
for a lender you can trust.

Michelle Bobart
SVP of Mortgage Lending

guarantee(@ ‘ PRESIDENTS %y CLUB
O: (312) 379-3516  C: (312) 953-7365

michelle(@rate.com

Rate.com/michellebobart
320 W. Ohio St Suites 1E & 410, Chicago, IL 60654



TOP 200 STANDINGS

Teams and Individuals from January 1, 2018 to April 30, 2018

# First Name Last Name List # List $ Sell# Sell$ Total # Total $ # First Name Last Name List # List $ Sell# Sell$ Total # Total $
101 Marci Trick 0 $0 14 $7,314,000 14 $7,314,000 135 Beth Gomez 7 $4,151,000 5 $2,222,000 12 $6,373,000
102 Randy Nasatir 6 $4,419,000 7 $2,887,500 13 $7,306,500 136 Gary Lucido 5 $2,108,000 8 $4,247,586 13 $6,355,586
103 Matthew Fritzshall 2 $1,636,500 2 $5,607,500 4 $7,244,000 137 Amy Duong 5 $3,066,800 6 $3,227,924 " $6,294,724
104 Thomas Moran 4 $2,727,500 1 $4,462,500 5 $7,190,000 138 Ken Jungwirth 9 $4,088,500 5 $2,199,000 14 $6,287,500
105 Helaine Cohen 1 $440,000 6 $6,684,900 7 $7,124,900 139 Kelly Parker 7 $5,032,000 2 $1,226,661 9 $6,258,661
106 Erlend Candea 12 $7124,000 0 $0 12 $7124,000 140  Armando Chacon 6 $3,299,300 6 $2,947,266 12 $6,246,566
107 Santiago Valdez 15 $4,365,700 9 $2,752,000 24 $7117,700 141 Keith Tarasiewicz 1 $455,000 15 $5,767,250 16 $6,222,250
108 Scott Berg 21 $7,079,000 0 $0 21 $7,079,000 142 Ashley Cox 4 $1,970,000 7 $4,198,995 n $6,168,995
109 Michael Vesole 26 $7,068,987 0 $0 26 $7,068,987 143 Janelle Dennis 8 $3,682,000 5 $2,438,950 13 $6,120,950
110 Elizabeth Ballis 5 $4,477,500 3 $2,589,000 8 $7,066,500 144 Christopher Mundy 3 $2,078,000 4 $4,017,000 7 $6,095,000
m Linda Levin 2 $871,000 7 $6,140,573 9 $7,011,573 145 Eric Hublar 0 $0 12 $6,089,900 12 $6,089,900
12 Arthur Cirignani 68 $6,871,452 2 $125,750 70 $6,997,202 146 John Huebner 7 $3,099,700 7 $2,986,000 14 $6,085,700
13 Lisa Mcmillan 7 $6,706,279 1 $262,000 8 $6,968,279 147 Caryl Dillon 2 $4,130,000 3 $1,897,500 5 $6,027,500
14 Steve Meyer 14 $5,793,875 2 $1154,000 16 $6,947,875 148 Sherri Hoke 2 $1,396,500 2 $4,625,000 4 $6,021,500
15 Marc Bombicino 0 $0 1 $6,900,000 1 $6,900,000 149 Nicholas Colagiovanni 7 $4,961,000 1 $1,008,292 8 $5,969,292
16 Roger Luri 1 $6,900,000 0 $0 1 $6,900,000 150 Eamonn Stafford 6 $3,355,000 6 $2,594,000 12 $5,949,000
17 Sara Mccarthy 4 $3,318,300 8 $3,565,500 12 $6,883,800
Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included.
18 George Morgan 4 $2,575,000 7 $4,284,500 1 $6,859,500 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of Chicago proper
19 Meredith Manni 2 $1,770,000 4 $5,039,375 6 $6,809,375 only and may not match the agent’s exact year to date volume.
120 Eugene Fu 6 $3,662,500 3 $3,072,429 9 $6,734,929
121 Rory Fiedler 6] $0 13 $6,649,400 13 $6,649,400 ITED
122 Suzanne Gignilliat 1 $1,695,000 2 $4,950,000 3 $6,645,000
123 Danny Lewis 6 $2,068,000 9 $4,542,500 15 $6,610,500
124 Steven Powers 5 $3,643,000 6 $2,901,000 1 $6,544,000 HOME STARTS HERE
o o
125 Michael Shenfeld 7 $4,273,400 5 $2,255,000 12 $6,528,400 ”0‘/ Happy/ W‘iﬁ/ ym Wh’lg?
126 Daniel Glick 4 $4,680,900 3 $1,847,000 7 $6,527,900
127 Bruce Glazer 6 $2,052,500 8 $4,466,000 14 $6,518,500 Chris Kinsella
Sr. Mortgage Banker
128 Mariah Dell 6 $4,081,000 4 $2,420,000 10 $6,501,000 Cell: 630.564.3272
129  Ben Bodelson 8 $3,376,400 5 $3,111768 13 $6,488,168 NMLS #872091
130 Hasani Steele 14 $5,457,300 3 $1,017,500 17 $6,474,800 uhloans.com
131 Stacy Karel 0 $0 2 $6,442,175 2 $6,442,175 :
132 Patricia Young 3 $2,009,000 7 $4,412,300 10 $6,421,300 2 : y ﬂ M Copyright © and Trademark ™ 2017 United
133 Collin Walker 5 $2,420,000 10 $3,992,000 15 $6,412,000 4 Westbrook Corporate Center, SUIte 650 Westchester IL 60154 A:Z/%Zéoggzi;gﬁné///pfgg;gieifcrgsgeel
B4 Kistin Gonnella 3 $1864.600 5 $4.522.500 0 $6.387100 1000 N. Milwaukee Ave, Chicago, IL 60642 | (708) 531-9060 #MB.0006479 | NMLS# 207546
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TOP 200 STANDINGS

Teams and Individuals from January 1, 2018 to April 30, 2018

# First Name Last Name List # List $ Sell# Sell$ Total # Total $ # First Name Last Name List # List $ Sell# Sell$ Total # Total $
151 Ryan Gossett 1 $4,599,000 4 $1,288,500 15 $5,887,500 185 Anthony Torres 0 $0 " $5,315,500 " $5,315,500
152 Heather Gustafson 5 $5,232,000 2 $636,000 7 $5,868,000 186 Scott Fishman 1 $350,000 6 $4,939,000 7 $5,289,000
153 Alan Katamanin 1 $3,600,000 1 $2,250,000 2 $5,850,000 187 Jennifer Liu 1 $5,073,777 1 $210,000 12 $5,283,777
154  Cynthia Sodolski 7 $4,309,000 2 $1,540,000 9 $5,849,000 188 Camille Canales 3 $1,689,000 7 $3,575,000 10 $5,264,000
155 Anne Rossley 5 $4,416,500 1 $1,425,000 6 $5,841,500 189 Rachel Krueger 4 $3,687,500 3 $1,569,900 7 $5,257,400
156  Jason Rowland 10 $5,125,050 2 $687,000 12 $5,812,050 190 Jarrod Enright 0 $0 16 $5,236,900 16 $5,236,900
157 Michael Kelly 7 $3,038,500 3 $2,735,000 10 $5,773,500 191 Lauren Dayton 9 $3,734,250 2 $1,449,900 " $5,184,150
158 Lisa Kalous 4 $2,191,000 4 $3,547,000 8 $5,738,000 192 Theodora Jordan 6 $2,455,500 5 $2,714,000 n $5,169,500
159 Robert Sullivan 4 $2,900,000 3 $2,802,500 7 $5,702,500 193 Sam Boren 0 $0 8 $5,162,000 8 $5,162,000
160 Paul Barker 9 $4,431,731 3 $1,262,500 12 $5,694,231 194 Nick Nastos 2 $1,750,500 7 $3,410,000 9 $5,160,500
161 Brian Henderson 4 $1,879,900 4 $3,788,900 8 $5,668,800 195 Cara Buffa 7 $4,244,998 1 $905,000 8 $5,149,998
162 Gwen Farinella 3 $3,510,000 1 $2,150,000 4 $5,660,000 196 Michael Vrielink 5 $2,706,000 6 $2,377,643 1 $5,083,643
163 Landon Harper 9 $5,410,000 1 $225,000 10 $5,635,000 197 Sarah Maxwell 7 $2,332,000 6 $2,737,000 13 $5,069,000
164 Richard Curto 6 $2,886,000 3 $2,720,000 9 $5,606,000 198 Michael Saladino 6 $2,330,000 8 $2,732,000 14 $5,062,000
165 Scott Curcio 7 $2,541,900 9 $3,060,500 16 $5,602,400 199 Julie Busby 4 $3,311,000 3 $1,698,500 7 $5,009,500
166  Maura Vrabel 5 $3,860,750 3 $1,714,500 8 $5,575,250 200 J Maggio 6 $2,906,000 3 $2,100,000 9 $5,006,000
167 Brent Hall 8 $5,567,900 0 $0 8 $5,567,900

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included.
168 Stacey Dombar 10 $3,431,400 5 $2,100,750 15 $5,532,150 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.

Chicago Real Producers does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of Chicago proper
169  Brett Novack 2 $894,900 10 $4,632,900 12 $5,527,800 only and may not match the agent’s exact year to date volume.
170 Diana Radosta 5 $3,571,000 4 $1,954,900 9 $5,525,900
171 Elizabeth Lothamer 8 $3,335,000 6 $2,182,500 14 $5,517,500 y
172 Megan Tirpak 4 $2,085,000 4 $3,421,999 8 $5,506,999 D O N T L ET YO U R
173 Hunter Andre 6 $3,707,500 3 $1,784,900 9 $5,492,400 L E N D E R s B E A
174 Ro Lebedow 1 $739,000 4 $4,733,549 5 $5,472,549
175 Chris Vasilakopoulos 5 $4,379,500 3 $1,074,200 8 $5,453,700
176 Shay Hata 3 $2,400,000 3 $3,049,500 6 $5,449,500
177 Nick Rendleman 4 $1,099,900 14 $4,340,400 18 $5,440,300
178 David Heck 0 $0 1 $5,406,000 1 $5,406,000
179 Anthony Disano 7 $5,358,500 0 $0 7 $5,358,500 CALL SH I MMY B RAU N
180  Philip Skowron 2 $1,390,000 4 $3,966,392 6 $5,356,392 1 — 844 - S H I M MYB
181 Rubina Bokhari 5 $3,600,000 4 $1,754,500 9 $5,354,500
182 Qiankun Chen 0 $0 17 $5,348,088 17 $5,348,088
183 Lisa Sanders 12 $4’163'600 5 $1'174'OOO 7 $5’337’600 ﬁ’l;ﬂ;‘;zr‘lﬂlu(sllwllaiiﬂxfge :‘ATrLth;ge 1Li1ci-§|ii%étéy(s'?a;lﬁwoxgaeﬁr}]l;ni.gl?n?esrgaigess.org) « IL- Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue:j’?:'tgil;l(;?)',‘t:ic':?: ﬁlﬂi?iootf)ég?lzc%%%(l)t638!46()1h?
184  Cheryl Reimer 8 $5,325,000 0 $0 8 $5,325,000 Y o § 3 |
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CHICAGO
REAL PRODUCERS

SUMMER EVENT

Thursday, July 19, 2018
12-2pm

Penthouse 111

West Jackson Blvd

Private Event - Must RSVP
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Heavy hors-d'oeuvres

and drinks included
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Door prizes, raffles,
and giveaways
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Network with Chicago’s
Real Producers
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If you are receiving this publication, you
are automatically invited. You should

have received an invite via email. If you
didn’t see the email, would like for us to
resend the invitation, or need to update
GENTLEMAN'S your email address, please contact us at

COOPERATIVE
BRavnorovats, Fhoasedap andy.burton@realproducersmag.com
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THE LUBBEN GROUP
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Powered By Peoples Home Equity, Inc.
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LAW FIRM
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S and Beyond.
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A THE GUNDERSON LAW FIRM, LLC

2155 W. Roscoe St. Chicago, IL 60618

& % www.gundersonfirm.com

312-600-5000 | info@gundersonfirm.com
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