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HOME STAGING CONSULTATIONS
OCCUPIED HOME STAGING
VACANT HOME STAGING
REDESIGN

HAVEN

Home Staging and Redesign, Inc
Home Staging and Redesign, Inc.
323 N. Hoyne Ave. ¢ Chicago, IL 60612

Phone: 312-380-1276
www.havenhomestager.com

CHICAGO
BUILDING
INSPECTIONS

SBETTER AGENTS USE
BETTER INSPECTORS

I'T BUILDS YOUR BUSINESS

FIND OUT WHY AT INSPECTINGCHICAGO.COM/REASONS

Real thorough. But real.

o»
Also performing radon testing via
Chicago Radon Testing, Inc., a CBI company.

RADONISEVERYWHERE.COM

Chicago Building Inspections, Inc.
inspectingchicago.com | 312.INSPECT | info@inspectingchicago.com

PROFESSIONAL INSPECTIONS. PROFESSIONAL REPORTS. PROFESSIONAL RESULTS

’ ACCREDITED
BBB BUSINESS



MEET THE CHICAGO REAL PRODUCERS TEAM

TABLE OF

CONTENTS

Andy Burton Lindsay Schirk Shae’Von Huerta Emily Burton
Publisher Photographer Photographer Editor & Content Manager

Christine Thom Michelle Deisler Chris Menezes Justin Barr,
Copy Editor Account Manager Writer Videographer

atthew.'

Custom Closets, Wall Beds,
Mudrooms, Pantries & Storage

for Chicago’s Finest Homes

Crooked Oak has helped countless Chicago area
homeowners bring new life to their kitchen, bathroom,
home office or master closet. Our comprehensive

If you are interested in contributing or nominating Realtors for certain stories, | ' design, fabrication and installation process ensures
please email us at andy.burton@realproducersmag.com | quality and complete customer satisfaction.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the e .

author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by N2 Publishing or the publisher. . Trust the team so many Chicago homeowners have
Therefore, neither N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community events take place, photog- e ' e relied on for their storage needs.

raphers may be present to take photos for that event and they may be used in this publication.

COMPLIMENTARY 3D RENDERING HUNDREDS OF COLORS & STAINS AVAILABLE CHOOSE FROM A LARGE SELECTION OF
PROVIDED FOR EVERY PROJECT OR WE CAN CREATE ONE JUST FOR YOU SOLID WOOD & MELAMINE MATERIALS

1920 BEACH ST, BROADVIEW, IL 708.344.6955 WWW.CROOKEDOAK.COM
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MORTGAGIE

Ania Kozera has over fifteen years of mortgage industry experience, accumulating
her knowledge from various brokers, mortgage banks and lenders. She is a four-time
Chicago Magazine 5 Star winner with a primary focus on providing the best customer

service experience possible through her understanding of client needs.

‘ ‘We are truly happy with the experience of working
with Ania and Tim. They saved the day when another
mortgage company told us we were not approved.
Very patient with inexperienced buyer who has
qguestions. 100% would refer to my friends and family.

Thank you!! -Julie D. , ,

‘ ‘ | could have not asked for someone more dedicated
and accurate at what she does. The whole transac-
tion from beginning to end was smooth and in
reasonable time frame. Thank you Ania for your

excellent services.
-Michelle B. , ,

‘ ‘ Ania and her team were amazing to work with. They
made the stress of buying a home tolerable. The
process was smooth. Ania pulled a bit of a miracle as
my closing deadline was tight, but she and her team
ensured that | closed on time. Thanks so much Ania,
Tim, and team. It was great working with you!

Your Mortgage Consultant

Ania Kozera
e-mail: akozera@urmortgage.com
phone: (773) 636-4441
NMLS: 228873

www.urmortgage.com

ULTIMATERATE

PREFERRED PARTNERS

ACCOUNTING - CPA
Swidler Spanola & Co. LLC
(312) 981-4141
SwidlerSpanola.com

The Hechtman Group Ltd
(847) 256-3100
TheHechtmanGroup.com

ART SERVICES
Artmill Group
(312) 455-1213
ArtMillGroup.com

ATTORNEY

Antonia L. Mills,
Attorney at Law
(847) 361-0079

JMC Law Group
(773) 297-1024
jmclawgroup.com

Law Offices of
Michelle A. Laiss
(773) 755-5600

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Raimondi Law Group
(312) 7011022

The Gunderson Law Firm
(312) 600-5000
GundersonFirm.com

BUILDER

Pryor Construction
(773) 334-1800
PryorConstruction.com

Ronan Construction
(773) 588-9164
RonanConstruction.com

CLEANING SERVICE
Manic Maids Inc.
(773) 342-7424
ManicMaids.com

CLIENT AND
REFERRAL GIFTS
Cut Above Gifts
(773) 769-7812
CutAboveGifts.com

COPY EDITOR
Stardust Editorial
Chrstine Thom

(773) 992-6142
StardustEditorial.com

CUSTOM CLOSETS
Closet Works

(312) 999-0356
closetworks.com

Crooked Oak
(708) 344-6955
CrookedOak.com

ESTATE SALES
Everything But The House
(312) 330-0918

ebth.com

GARMENTS, GROOMING
& EVENTS

Gentleman’s Cooperative
(312) 361-1166
gentsco-op.com

GENERAL CONTRACTOR
Midwest Remodeling &
Builders, Ltd

(847) 888-7777
midwest-remodeling-
andbuilders-Itd.com

S.B. Construction, Inc.
(773) 520-7788

HANDYMAN
Fix It People
(312) 898-9300
fixitpeople.com

HOME INSPECTION
Chicago Building
Inspections

(773) 849-4424
InspectingChicago.com

Echo Home Inspection
(847) 888-3931
EchoHomelnspections.com

Windy City Home
Inspection, Inc.

(847) 926-4663
WindyCityHome.com

HOME WARRANTY
HWA Home Warranty

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
(708) 858-1246
Goosehead.com

State Farm
(309) 303-2698
WeerYourAgent.com

MORTGAGE / LENDER
A and N Mortgage
(773) 255-2793
anmtg.com

Fifth Third Bank
(312) 962-2850
53.com/mlo/tonylupescu

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

Guaranteed Rate,
Ben Cohen

(773) 654-2055
rate.com/BenCohen

Guaranteed Rate,
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Guaranteed Rate,
Michelle Bobart

(312) 379-3516
rate.com/MichelleBobart

Guaranteed Rate,
Shimmy Braun
(773) 850-9558
rate.com/Shimmy

Neighborhood Loans
(773) 960-2278
MortgageBencks.com

Peoples Home Equity
(312) 731-4939
PeoplesHomeEquity.com

Perl Mortgage
(312) 651-5352
amargulis.com

The Federal Savings Bank
(773) 726-4374
TammyHajjar.com

Ultimate Rate
Mortgage Company
(773) 796-2464
urmortgage.com

United Home Loans

(708) 531-8300
uhloans.com

www.realproducersmag.com -



This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

PHOTOGRAPHY
Joyfilled Photography
(951) 956-6942
JoyfilledPhotos.com

Linz Art Collection
(630) 508-6575
LinzArtCollection.com

RESTORATION SERVICES
Tri-State Restore

(331) 425-3706
Tri-StateRestore.com

ROOFING

Lindholm Roofing
(773) 628-6511
LindholmRoofing.com

ic] PREFERRED PARTNERS

SIGNS, BANNERS

& PRINTING

In Sight Sign Company Inc.
(773) 267-4002
insightsigncompany.com

STAGING

Artfully Arranged Staging
(872) 903-3591
ArtfullyArrangedStaging.com

HAVEN Home Staging &
Redesign, Inc.
(312) 380-1276
HavenHomeStager.com

Phoenix Rising
Home Staging

(312) 450-8365
ChicagoStaging.com

Rooms Redux Chicago Inc
(312) 835-1192
RoomsReduxChicago.com

TAX SPECIALIST
Monotelo Advisors
(312) 757-5151
monotelo.com

TITLE INSURANCE
Saturn Title

(847) 696-1000
SaturnTitle.com

VIDEO MARKETING
Chicago Video Dude Inc.
(419) 503-0417
ChicagoVideoDude.com

#joyfilledphotography

ShaeVon Fueds | 951.956.6942 | 1f!ecoreanaicon

8 - July 2018

Artmill.com

Create Wall Decor from Your Photos
or Browse Our Image Library

Recommended for: -Home Stagings
- Client Gifts

20% OFr witH CoDE:
REALPRODUCERS

ARMAND LEE

an Artmill Group company

CALL TO SCHEDULE A COMPLIMENTARY CONSULTATION
312-455-1200 ¢ ARMANDLEE.COM e INFO@ARMANDLEE.COM



CLIENTS JUST
& REALTORS CALL

KNOW JOEL

When your buyers
work with Joel, they
will receive a $1500
closing cost credit.”

Joel is different because he gives back to
your clients. Your buyers could be next!

- 15+ years of lending experience

« Top 1% of all loan officers nationwide for
annual volume

. Honest service and real advice from a
dependable mortgage professional

(773) 654-2049 guaranteed Rate

JOEL@RATE.COM

@EQUAL HOUSING LENDER Joe| Schaub NMLS ID: 224512; IL - 031.0008503 - MB.0005932 * Guaranteed Rate NMLS ID #2611 (Nationwide Mortgage Licensing System www.nmlsconsumeraccess.org) * IL -
Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue, Suite 1900, Chicago, Illinois, 60603, 312-793-3000, 3940 N. Ravenswood Ave., Chicago, IL 60613 #MB.0005932

*Lender Credit valid through Guaranteed Rate for applications submitted after 1/1/18 and prior to 06/30/18. Coupon/Credit must be presented/mention at time of application. $1500 credit will be applied at time
of closing and is factored into the rate and APR. Applicant subject to credit approval. If loan does not close for any reason, costs will not be refunded. This offer and/or receipt of application does not represent an
approval for financing or interest rate guarantee. This coupon cannot be redeemed for cash/has no cash value. Restrictions may apply, contact Guaranteed Rate for current rates or more information.

) _,AR CHICAGO publisher’s note €4

REAL PRODUCERS,

As we celebrate our independence this month, I would like to
share an experience from my own life that reminded me just how
thankful I am to live in this country.

I had just finished grabbing a few items from the grocery store,

I jumped in my car, and began to back out of the parking spot.
Suddenly, I heard an obnoxious scraping sound and it was in that
moment I realized I had cut the turn a little too short. The sound
was worse than nails on a chalkboard and I was dreading getting
out and looking at the damage. I just remember fuming with an-
ger and in my head repeating expletives over and over. “Why me?
Why did this happen today?” I asked myself.

The irony of this situation was that just months earlier I had
some body work done on my vehicle from a hit and run. And, I
scraped my car in almost the exact same spot as the hit from a
couple months ago! I was hanging my head low with disappoint-
ment as I looked at the damage one more time, then suddenly
an interesting thing happened. I vividly recall feeling a wave of
gratitude come over me as I sat and stared at that marred metal-
lic gray paint. God was communicating to me how truly lucky I
was to have a vehicle to wreck. Instantly, my perception of the
situation changed. I DO own a vehicle; in fact, I own TWO! My
situation of minor damage to a car that I'm blessed enough to
own, doesn’t even come close to what other people who do not

live in America experience in their daily lives.

As we remember the freedom and independence we have living in
the United States, let’s not forget to be grateful. Be thankful that
we have the opportunity to be entrepreneurs, to make money, to
save money, and that our government actually allows us to own
property. Someone extremely wise once told me, “If you live in

America, you've already won the lottery!”

SUMMER EVENT INFO

The Chicago Real Producers summer event is right around the
corner! Thursday, July 19th from 12pm—2pm. Hopefully you have
seen the promo video by now (check our Facebook page). The space
is incredible, and there is even an outdoor area. Mark your calendars
and RSVP if you haven’t done so already. We had over 100 REAL-
TORS® at our event in March. I'm looking forward to meeting some

of you for the first time and reconnecting with the rest of you.
Yours in success,
Andy Burton

Publisher | Chicago Real Producers
andy.burton@RealProducersMag.com

e, ]

111

P A =

i

facebook.com/ @ChicagoReal
ChicagoRealProducers Producers

ECHO

Home Inspection Inc.
847-888-3931

EchoHomelnspections.com

Inspections We Offer: \Nhe//

= Pre-purchase inspections '

- Pre-listing inspections Expeﬂence
= 5-point precision inspections ﬁ&tt&\%
- Commercial inspections

- Short sale & foreclosure inspections

- Roof Certifications
- Radon testing

- Mold testing

“Providing peace of mind one

home at a time from 1989” pm ?a;im

www.realproducersmag.com - 11
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THRIVING

IN THE CITY

By Chris Menezes | Photos by Lindsay Schirk

When Mark Zipperer entered real estate in 2003,
he boomed with the market, busted and crashed
with the economy, and, through all of this, has
recovered. He held on tight by dedicating his life to
the business, becoming a master at it, and giving
1,000 percent to his clients. He worked so much
that he lost track of his personal life. Since the
smoke has cleared, he has shifted his focus from
building his business to managing his business and

helping the agents on his team to succeed.

Mark is no stranger to struggle and has learned to
overcome many of life’s difficulties. Growing up in
a small town outside of Milwaukee had its share of
challenges. “The kids I went to school with knew

I was gay before I did and weren’t very kind,” says
Mark. “I developed small-town phobia.” Mark

got out of that small town and went to college in
Milwaukee, where he came out and was able to live
free. When he outgrew Milwaukee, Mark moved to
Chicago and fell in love with the city.

Before becoming a REALTOR®, Mark worked in
corporate America for several years, working for
both GE and Andersen. However, he didn’t want to
take that path to the glass ceiling; he wanted the
ability to work harder, smarter, and have his pay-
check reflect it. But he wasn’t sure what that would
look like. So, he took a year off to figure out what

direction would be best for him.

www.realproducersmag.com -

13



Mark loves
selving problems;
it’s the most
rewarding part

of being a
REALTOR® for
him. He revels in
being an expert
for his clients,
being that go-to
person who can
guide them in the
right direction,
and being

an excellent
resource.

14 - July 2018

Then one night, while out to dinner and wine with a
friend, she reminded him that he had gone with her
and other friends to several open houses, and then
she posed a question to him: “Why don’t you do
real estate? You've helped all of us find homes,” she
observed. The idea struck him as brilliant, and that
was it: the beginning of everything.

Since becoming a REALTOR®, Mark has sold a
career volume of around $135 million. His volume
last year was $20 million. Ever since his very first
year, Mark has earned a place in the REMAX 100
Percent Club every single year. In 2010, he entered
the REMAX Hall of Fame, and in 2015 he was the
Broker/Owner of the Year.

“It isn’t really hard to figure out how to reach the

sales production level that an agent would want.

- - -
EmEsen guice

- ¥ b
- .9

Photo submitted: Mark and his
husband, Jason, celebrating
their one-year anniversary.

There are plenty of examples out there. The key is
to follow others, make the investment, put in the

time, and never stop learning,” says Mark.

Mark loves solving problems; it’s the most reward-
ing part of being a REALTOR® for him. He revels
in being an expert for his clients, being that go-to
person who can guide them in the right direction,

and being an excellent resource.

Mark and his husband, Jason, have been married
for a year and a half. “We met via Match.com. I
was turning 50 and decided it was time. I got VERY
lucky,” he says. Mark and Jason have many friends
in the area that they consider family. And when
he’s not spending time with the people he loves,
Mark enjoys playing tennis and driving his scooter
throughout the city.

Financing your mortgage is easy
Finding a Lender you can trust is hard

neighborhoodm

Your Neighborhood Lender

Michael Bencks

Vice President of Mortgage Banking
michael@neighborhoodloans.com
P:773.960.2278 | F:630.757.4183
Individual NMLS#: 1202417

www.MortgageBencks.com

Licenses/Registration #: Illinois: MB.6759826, California-DBO: 603K183, Indiana-DFI: 21941, Wisconsin: 222982BR, Washington: CL-222982 & Florida: MLD1104. Department of
Financial and Professional Regulation, 310 S. Michigan Avenue, Suite 2130, Chicago, Illinois, 60604-4278, (312) 793-3000. Rates are subject to change without notice™

A5 STAR CHICAGO
REAL ESTATE LAW FIRM

Patrick J. Loftus
Chicago * lllinois

Q 773.632.8330

& patrick@loftus-law.com
www.loftus-law.com

FixItPeople

HANDYMEN PAINTING ELECTRICAL

’ ' Y
o%: X‘ ? o Read our reviews!

fip

* * S % *

LOFTUS

Painting & Drywall | General Handymen
www.fixitpeople.com

T\ ‘
A RLﬁTING Yelp-‘t

Angies list
DRYWALL CARPENTRY PLUMBING e

‘J’ 0‘ "‘V%

312.898.9300 | info@fixitpeople.com 2837 N. Halsted, Chicago IL, 60657




P» partner spotlight

By Chris Menezes
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ity to give back. In
honor of the passing
of Thomas Lindholm,
the company donates
to the Acute Myeloid
Leukemia Foundation.
Over the years, they
have also helped to
support Mercy Home,
Habitat for Humanity,
the Eagle Scouts, Ra-
dio Station AM560’s
Feed the Children
event, the local alder-
man’s office, Lydia
Homes Association,
Special Olympics,
youth baseball and
softball leagues, and
countless school fun-
draisers and church
functions. The Lind-

holm Family believes

social responsibility is
The Lindholms have been putting and door installation, and insulation. important and they continually look
roofs over heads for three gen- “We are large enough to do most any for new ways to be charitable.
erations. Their tradition of honesty, type of roof in a large geographic
fairness, and superior service was area and small enough to replace one The Lindholms are much closer than
established in 1949 with Thomas shingle,” says Tim Lindholm. the average family. Not only are they
H. Lindholm. Thomas’s sons, Tim, happy to work together every single
Bob, and Rick, joined their father in The company’s motto, “Our Family day, but they also enjoy spending time
the 1970s and early 1980s, and then Has Your Family Covered,” speaks away from the business together. You
Thomas’s grandson and granddaugh- to the way Lindholm Roofing oper- can usually find them outside fishing,
ters, Ryan, Mallory, and Rebecca ates. Understanding the needs of boating, skiing, golfing, playing tennis
Lindholm, joined the family busi- families and putting those needs first or badminton, or traveling together.
ness in the 1990s and early 2000s. for their clients, no matter what the
Since its inception, Lindholm Roofing  circumstance, has been the primary The Lindholms are happy to continue
has built a reputation of excellence factor that has sustained and grown Thomas’s legacy and look forward to
throughout Chicago. the company over three generations passing on their family’s business to

— afeat that many businesses have their children and grandchildren.

In addition to providing every type of = not been able to accomplish. Only a
commercial and residential roofing reputation of honesty and fairness

(asphalt shingle, slate, tile, cedar, could sustain a small family business You can reach Lindholm

Roofing at 773-283-7675 and at
www.lindholmroofing.com.

metal, flat, and more), Lindholm for that long.
Roofing also provides gutters and
downspouts, siding, soffit, fascia, tuck  The company prides itself in its

pointing and chimney work, window community involvement and capac-
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®
n EBTH

EVERYTHING BUT THE HOUSE

HELP YOUR CLIENTS
DOWNSIZE WITH EBTH

EVERYTHING BUT THE HOUSE has transformed
traditional estate sales into an online auction
experience generating up to 3 times more revenue
on EBTH.com. Whether your client is looking to
downsize or sell the contents of an entire estate,
EBTH makes the process easy and profitable.

visit MY.EBTH.COM/REALPRODUCERS or call (847) 892-1710

STARDUST_

EDITORIAL

. ]
DEVELOPMENTAL EDITING,
COPYEDITING, AND .
PROOFREADING* SERVICES

FOR BUSINESSES,

PLAYWRIGHTS, AND
AUTHORS AND PUBLISHERS
_OF NONFICTION WORKS.

-

CHRISTINE THOM

CoPY EDITOR & WRITING COACH

CERTIFICATE IN ‘EDITING, UNIVERSITY OF :CHICAGO
CHRISTINE@S'I’IAIRDUSTEDITORIAL.COM
STARDUSTEDITORIAL.COM

18 - July 2018

YOU WORK HARD...
BUT ARE YOU MAXIMIZING
YOUR INCOME AND PROFITS?

WE DELIVER SPECIALTY CPA SERVICES FOR
HIGH PRODUCERS AND BROKERAGE FIRMS.

Contact us to learn why so many successful
agents prefer our services - and put our
experience to work for you.

Hechtman Group

Exceptional CPA services for
small businesses with big plans

www.thehechtmangroup.com

goosehead

INSURANCE

People are Talking about the
Goosehead Difference. ..

“I trust Kristine to help my clients with the same level of care and
dedication | would. | can stake my reputation on her service.
Working with Kristine is more like having a business partner with a
stake in your success than a service provider.”

Adele Lang | Chicago Association of Realtors 2017 Rookie of the Year | Baird & Warner

goosehead

INSURANCE

Kristine Pokrandt | Agency Owner
Kristine.pokrandt@goosehead.com | 708-858-1246

Gooseheadinsurance.com/agents/kristine-pokrandt/

“The Power of Choice”

THE DOCTOR
(LOAN) IS IN.

Tony Lupescu e NMLS #224410 ;/)
312-962-2850
FIFTH THIRD
www.53.com/mlo/tony-lupescu MORTGAGE

Loans subject to credit review and approval. Fifth Third Mortgage is the trade name used by Fifth
Third Mortgage Company (NMLS #134100) and Fifth Third Mortgage-MI, LLC (NMLS #447141). Fifth
Third Bank, Member FDIC. & Equal Housing Lender.

MIDWEST]

iy ‘ REMODELING & BUILDERS, LTD

. ] i o
GENERAL CONTRACTOR = BUILDING * REMODEL
| K REHAB = BATHS = KITCHENS = ROOF TOPS y

T8 N
47)888-7777
24 Hayes Aye”La Grange, IL 60525 * Fax: 630-595-1175
m/dwestlech@nylo .com * midwest-remodeling-and-builders-Itd.com

—t
w

WARRANTY

H\/

Home Warranty of America

3
o

We’ve Got You Covered.

Coverage Includes:

Air Conditioning System/Cooler

Kitchen Refrigerator w/ Ice Maker
Door Bells, Burglar & Fire Alarm Systems’
Heating System/Furnace

Washer/Dryer Package’ /ﬁ
Y

CREREERY

|
And much more! J

*Covered by Platinum & Diamond Plans. Terms and Conditions apply.

Account Executive Account Executive
Cell: 847.212.8635 Cell: 708.205.5193
kchalekian@hwahomewarranty.com lluckett@hwahomewarranty.com

HWAHomeWarrantg.com @ 888.492.7359

©2017 Home Warranty of America, Inc.

SIGHT
IIGN

SERVING THE CHICAGOLAND

REAL ESTATE COMMUNITY
SINCE 1999

3910 W GRAND AVE CHICAGO IL 60651

773. 267 4002

WWW.INSIGHTSIGNCOMPANY.COM
chris@insightsigncompany.com

www.realproducersmag.com - 19



making a difference

By Cheryl Mainor

Matthew

HOUSE

Dr. Sanja Rickette Stinson, founder and CEO

20 - July 2018

Nestled in the historic South Side commu-
nity of Bronzeville is an invaluable resource,
a respite of hope for the city’s most vulner-
able population: Matthew House Chicago.
For those who are on their last leg and need a
helping hand to return to a life of self-deter-

mination, Matthew House is there.

Matthew House’s mission began in 1992 in a
1,000 sq. ft. facility provided by Turner Memo-
rial AME where it provided services to homeless
men, women, children, and families. Reflecting
the scriptural reference from Matthew 25:31-41,
Matthew House continues its mission by provid-
ing much-needed support and hope from the
service center and administrative offices now
located at 3722-28 South Indiana Avenue.

The current facility is a 6,703 sq. ft. refuge
for those with no place to go. Today, Matthew

House provides services to over 800 people

g
Pictured a&herlﬂlenRéeve‘s, Director of

Case Management and Tennant Services (left)

and Dr. Sanja Rickette Stinson, CEO and Execu-
tive Director of Matthew House Chicago with a
family they helped place in permanent housing.

“The services provided by Matthew House begin with the understanding that

there are many variables that contribute to homelessness; and for many [of our

clients], simply finding or providing housing or shelter for them isn’t enough.”

a year, addressing the immediate needs of housing stability that
include providing individuals with food, daytime shelter, and
clothing, as well as long-term needs like permanent housing,

employment training and placement, and health services.

Matthew House also manages seventy-five supportive housing

units offsite for the homeless, a computer learning and employment
center, case management staff, and so much more. And, despite the
funding crisis that led to the closing of fifteen stand-alone supportive
service organizations in the city of Chicago, Matthew House con-
tinues to flourish under the leadership of Reverend Sanja Rickette
Stinson, Ph.D. Today, Matthew House is the only supportive service
agency for the homeless on the South Side of Chicago.

The success of this agency is in no small part attributed to the
Matthew House Board of Directors, its very talented and dedi-
cated staff members— many of whom are former Matthew House
clients, and the CEO and executive director, Dr. Sanja Rickette
Stinson, whose advocacy work and distinct leadership abilities,
tenacity, and dedication to serving those less fortunate has led
the organization since its founding. Reverend Stinson, who re-
ceived a master of divinity from McCormick in 2009, continues to
work to strengthen collaboration among diverse people who wish

to find the ways and means to end homelessness.

When asked about her dedication to lifting up those who are
experiencing homelessness, Dr. Stinson says, “Our records con-
tinue to demonstrate that approximately 70 percent or more of
the population served by Matthew House are chronically home-
less, and at least 50 percent have been homeless for 5-10 years.”
Continuing, she says, “The services provided by Matthew House
begin with the understanding that there are many variables that
contribute to homelessness; and for many [of our clients], simply

finding or providing housing or shelter for them isn’t enough.”

Over the years, those who serve the homeless have found that
when most people consider what assistance for the homeless looks
like and what it is able to achieve, they have a set idea of what

that means, but Dr. Stinson explains: “By providing a safe, warm
day program, with food, clean clothing, access to showers, and for
most, case management services which include medical, identifi-
cation, and mental health services, Matthew House is able to, on

a case-by-case basis, assist with the tools and services needed to
help our clients not only get off of the street temporarily, but per-

manently, and gain what they need to turn their lives around.”

Dr. Stinson notes that there are many ways to get involved with
the work of Matthew House. “You can help us defray our operat-
ing costs with a non-taxable financial donation, but we are also
in need of durable goods donations as well. Paper products of all
kinds, soap, detergent, computers, printers, computer paper, etc.

These items are used daily with our centers.”

Items can be donated at 3728 South Indiana,
Chicago, lllinois, between the hours of 8:00am
and 4:00pm. For more information about Matthew
House, please call (773) 536-6628.

The perfect home
deserves the perfect loan.

With home loans for all of your clients’
home buying needs, there has never
been a better time to check out PERL!

» Portfolio Loan Options » Down payment

>, Special Doctor assistance programs

Programs » VA and USDA Loans

- L ERED&?LE
- L
\ f

@BB

PERL Mortgage, Inc is an lllinois residential mortgage licensee (MB0004358) and equal housing lender. Licensed by the California Department of Busi-
ness Oversight under the California Residential Mortgage Lending Act. NMLS #19186 - lllinois Residential Mortgage Licensee - Department of Financial
and Professional Regulation, Division of Banking, 100 West Randolph, 9th Floor, Chicago, lllinois, 60601, 844-768-1713, 2936 W Belmont Ave, Chicago,
1L 60618 MB0004358 - NMLS #19186 - NMLS #: 192878; IL: 031.0019230; CA: CA-D0C192878; CO: 100021676; DC: ML0192878; FL: L020818; GA: 45827;
IN: 19874; KS: 10.0031429 MI: 192878; MN: MN-ML0-192878; WI: 192878

VP of Mortgage Lending
312.651.5352 office

847.529.8100 cell

NMLS #: 192878
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Gmail/Yahoo/AOL email for their real estate business. If you’re Cost: $3 per note
still doing this, stop reading right now and go purchase a custom Description: We all know we should be writing more hand-

domain! If you use online coupon codes, you can usually purchase  written notes. But the question is, “Are you actually writing

Name: G Suite — Google the time your clients are not in the market for a real estate transac-
Cost: $5 per month tion, so send them something other than real estate content.
Description: It’s not uncommon when we set up an interview

O : with a top producer and notice that they’re using a personal Name: Handwrytten

a domain for $1 for the first year, and then around $12 every your notes on a regular basis?” For most of us, the answer is
year after that. Once you have your domain, sign up for G Suite. no. Let’s face it — if you’re reading this, you’re already a top
m It’s $5 per month, and that gives you access to the full set of producer. You’re busy! But writing notes still needs to get done.
&/ Google tools including email and storage. It takes five minutes to Time to outsource! Handwrytten simulates a handwritten note
G configure. And now you have professional Google email with your (using a robotic arm with a pen) to write and mail notes directly
- custom domain and you look 1,000 times more professional! to your clients. The technology is so impressive that I guaran-
& k tee your clients won’t know that you didn’t write the note. The
! Name: Trello average person receives less than four handwritten notes per

i

latest episodes at keepingitrealpod.com.

until the lead became a client. This is Trello’s biggest advantage.

Every day you can see your entire “digital whiteboard” and know

iy I; >> keepln g It real Cost: Free year. Handwritten notes get opened and read. Send three to
- By D.J. Paris Description: There are dozens of lead tracking programs four cards per year to every contact in your database and watch
:‘ you can use in your business. I happen to like Trello for a few the deals roll in!
K n reasons. One, it’s free. Two, it does something almost no other
1 \/ e O St O I I l I I I O I l S e tracking system does — shows you a visual representation of Al :
To get more insight from other Chicago
G where everyone is in the pipeline at once. Imagine you have a
;' huge. Whitel.)oard with colurfrlns f.or the various stages of a leatfl be- Real Producers, catch u p on some of the
E coming a client. And then visualize that each lead was on a sticky
m
fa
fa . . .
e exactly who is where in the pipeline.
& Name: Dotloop Excellence & Professionalism
& Cost: $29 per month
IE‘ Description: Still using paper for agreements, contracts and Why use Ryan Pierce’)

- % D disclosures? Why? Time to upgrade and go digital! With Dotloop

e

note and you could move the sticky note from column to column
i every single part of the paperwork process is completed, signed Communication « Dedication - Understanding
° and stored electronically. Your clients can fill out everything on .
1 C a O I‘ O e I- S their phone, tablet or computer. You can share documents with President’s Club 2005 - 2016
- the co-op broker, attorneys, lenders, and anyone else associated TOp 1% Mortgage Originators in America

with the deal. Your local association likely has every document

template already uploaded and formatted. All you do is just point

P

and click!

In the past year, I've interviewed over 50 top-1-percent real estate producers in ( Name: Happy Grasshopper

Cost: $99 per month

: . y Description: One day I'm going to write an article and title it, AandN mortg age
like to share with you the five most commonly used technology tools that brokers “Nobody Wants To Read Your Newsletter” because, well, nobody Tw m
IRIGAGE 100

Chicago for my podcast and asked them what tools they use for their business. I'd

have shared that will help make your real estate practice more efficient and effective. wants to read your newsletter! Remember, most of your contact Producer's Club

list is not currently in the market to buy or sell property. But,
sending regular emails to remind your contacts that you're ready
to help them is a good idea. So, instead of sending boring real-
estate newsletters that get deleted, send your contacts a funny or . .

e 8 ye iy Ryan Pierce  Senior Mortgage Consultant
cute email instead. Happy Grasshopper writes short emails (a few
sentences) and sends them to your contact list. For example, on 773.255.2793 | ryanp@anmtg.com | www.ANmtg.com
Valentine’s Day, they might send an email that says, “This is the

funniest example of a Valentine’s Day disaster I've ever seen!” and

then add a link to that news story. Remember that 99 percent of
www.realproducersmag.com - 23




Photo submitted: Jonathan

a g e nt featu re and his nephew Nicholas

By Chris Menezes | Photos by Lindsay Schirk
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Growing up in Geneva, Illinois, with a single mother who had to work a lot to support her fam-

3
-

ily, forced Jonathan Stein to become very independent and resourceful at a young age. In high
school, Jonathan started several businesses that led him into sales and to develop a passion for

working with and helping others — a perfect primer for his future career in real estate.

Jonathan started his real estate career in 2001 when he was still a junior at Southern Illinois
University in Carbondale, interning at a local real estate company. In 2003, he received his
bachelor’s degree in business administration with a concentration in entrepreneurship and
real estate, and then went on to complete a master’s degree in business administration from

the University of Scranton in Pennsylvania. The day after he graduated, Jonathan packed up
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all his belongings, drove to Chicago, and started

working as a REALTOR® the very next day.

Although Jonathan still loves quarterbacking the
sales process for first-time home buyers, he special-
izes in single and multi-unit properties, and 75 per-
cent of his business today comes from investment
sales. What’s remarkable about Jonathan’s busi-
ness is that a big portion of his clients do not live in
Illinois, and several of them have never even been
to Chicago; they trust him to buy and sell proper-
ties on their behalf and to be their eyes and ears on
the ground. It’s not uncommon for Jonathan to put
on his property management hat as well, to handle
improvements to properties in order to ensure a

successful investment purchase or sale.

“My clients continue to invest because I am able to
achieve the desired returns projected, and also have
the resources to successfully rent out and man-

age the properties after closing; I am a full-service

broker,” says Jonathan.

Looking ahead into the future, Jonathan aims to
continually grow within the industry. He wants to
build a team and start teaching real estate classes.
“My mother worked as a teacher when I was grow-
ing up, so I have a huge appreciation for education

and enjoy teaching and mentoring others,” he says.

Jonathan has had several mentors himself. One of
his mentors is TJ Rubin, the managing broker at
Fulton Grace Realty, one of the fastest growing real
estate companies in Chicago. “He’s always available
to discuss business, strategy, and has personally
helped me grow my business tremendously over the
past four years,” says Jonathan. And it’s Jonathan’s

goal to pay it forward and do the same for others.

When Jonathan isn’t working, he enjoys biking
along the lake, and he is a big motorcycle enthu-
siast. He also spends a lot time with his mother,
Mary; his older sister, Melissa; and his four-year-
old nephew, Nicholas. They are a very close family
and have at least two Sunday dinners a month
together. “You can usually find us in the backyard

cooking away on the grill and having a fire going in

the fire pit while my nephew entertains us with his

craziness,” says Jonathan.

For Jonathan, success is waking up with a smile on
his face every day, knowing he is going to do every-

thing in his power to make it another great one.

Services include
Life Style / Intro Videos
Property Showcases
Branded Video Content
Event Marketing
Website Videos

JUSTIN BARR

AKA THE CHICAGO
VIDEO DUDE

is an Experienced Professional in Real Estate Video
Marketing/Production and Creative Social Media Branding

¢c I've used Justin for numerous listing and sales videos and I can't say enough

about the work he does. His professionalism, creativity and quality of work is
second to none. I don'’t plan on using any other video producers anytime soon
and I highly recommend using Justin for all of your video needs!

Danny Lewis
THE LEWISREAL ESTATE GROUP
EXIT Strategy Realty

€€ Justin'svideosare fun and
engaging! More importantly,

— _ a2 we are able to convert views
= — ﬁ to leads when we add a call
-

\I e e C : to action.
drand Awarengss? e

Emcee, & Event Host

Also offering One of a kind Green Screen
Marketing Videos with State of the Art Editing.

Be the STAR of your Brand.

v - COM

Justin Barr- Owner
Chicago Video Dude Inc.
419-503-0417

.‘ : ChicagoVideoDude@gmail.com

www.ChicagoVideoDude.com
www.GreenScreenMarketing.com




Getting a quote for homeowners,
condo or renters insurance
is as simple as calling

847-352-2811

¢ The Scott Weer Agency is the top Home & Condo
insurer in the market area!

* Team of 8 fully licensed agents to support, with OVER 50 years
of experience

¢ Our home owners product is the best product on the market

* We strategically priced well in the Chicagoland market

o StateFarm’

Scott Weer
State Farm Insurance Agent
www.weeryouragent.com

LIKE A GOOD NEIGHBOR,
SCOTT WEER / STATE FARM IS THERE!

» Cedar * Siding

* Flat Roofs  « Slate & Tile

* Insulation  « Tuckpointing

* Shingles * Window

« Gutters & & Doors
Downspouts

Lindholm Roofing P: 773-283-7675
3588 N Milwaukee Ave E: Info@LindholmRoofing.com
Chicago, IL 60641 W: LindholmRoofing.com
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Stephen Spanola CPA

Swidler Spanola & Company, LLC

Swidler Spanola & Company, LLC provides a wide range of services to
individuals and businesses in a variety of industries. At Swidler Spanola &
Company, LLC, we strive to meet each client's specific needs in planning for

the future and achieving their goals in an ever-changing financial and
regulatory environment.

Our professional services include:
* Real Estate Income Tax Transactions * Primary Residence Sales
* Rental Property Sales * Section 1031 Like Kind Exchanges ¢ Bookkeeping/Write-up ¢ IRS Representation
* Advice In the Areas of Pension and Profit-Sharing Plans ¢ Financial Projections and Forecasts
* Accounting Services & Compilations * Estate and Trust Tax Preparation
* QuickBooks Accounting Help and Assistance * Payroll Services * Cash Flow and Budgeting Analy

343 West Erie St. Suite 510 * Chicago, IL 60654
Phone (312) 981-4141 e Fax (312) 981-4145
www.swidlerspanola.com

Kitchen, bathroom, basement,
painting, additions & more

' ) . _ Slawek
Construction, Inc. . 773-520-7788

sbconstruction9@yahoo.com

Argfully Arranged

Staging

www.artfullyarrangedstaging.com
miahable@artfullyarrangedstaging.com

Entrances - Kitchens - Living Rooms
Dining Rooms - Bedrooms - Offices
Outdoor Spaces

Photography & Fine Art
Lindsay E Schirk
Photographer/Artist
630.508.6575
schirkle@hotmail.com
linzartcollection.com
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Protect your property rights guaranteed Rate

— with Saturn Title.

> : : ,:;, _
arigd o Team up with an
:Ah I " _} . o iEE oM II‘IdI.IStI'y leader
? T S ol b e r | S * = Boost your business by working

. "";. s - A As the #5 ranked loan officer in the country according to
R il Mortgage Executive Magazine* and the best loan officer in
_; i ! Illinois according to the lllinois Mortgage Bankers Association,
4 BiliNg! HE! | :! 125t Ben Cohen is a trusted, knowledgeable and respected veteran
E 3 ! Si ' 135 g9 i ; 4 F § 3 = : -1 of the industry.
Saturn Title Insurance Company is a strategically competitive title agency, underwritten by
some of the leading title insurers in the industry: Chicago Title, Fidelity Title, Old Republic Working with him means:
Title and Stewart Title. The Company delivers services that are required by real estate and Access to Guaranteed Rate's platform, which includes a
mortgage industries for settlement of transactions. We work to ensure you buy your home dedicated marketing department and videography team

with confidence and help protect your property rights. to help referral partners grow their business.

¥
1 t

An elite level of service from start to finish.

HOW We STAN D OUT: A fast, easy and transparent process that will benefit

you and your clients.
Full spectrum of products, commercial and Residential closing,

including general and specialized services and departments.

Advanced technology, resulting in exceptional quality | Streamline every process B € en cohen continuously delivers results and exceeds the expectations of every client | refer to him. His team of
business development experts combined with Guaranteed Rate’s referral partner platform have been an invaluable

Communicate faster and more occuro’rely with all parties involved asset for me and the growth of my business.” ~Carrie McCormick, real estate broker, @properties

Outstanding service and accountability | Highly skilled individuals
Your clients deserve the best in the business and so do you. Contact Ben today!

Agnes Mroczkowski Ben Cohen O: (773) 654-2055 C: (312)

Man ager Senior Vice President of Mortgage Lending Ben@rate.com « Rate.com/bencohen
SA I U RN Email: agnes@saturntitle.com
: Mainline 847-696-1000 ' ) 3940 North Ravenswood, Chicago, IL 60613
w TITLE LLEC Fax 847-696-1001 =
1030 W. Higgins Rd #365 = s cnen i S T G SR

Park Ridge IL, 60068

Go to our website for additional locations: www.saturntitle.com




MADE IN CHICAGO FOR OVER 30 YEARS

CLOS=T WORKS

W closetworks com

312-999-0356

RENRAN

CONSTRUCTION
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We are CELEBRATING 20 years of superior {l\ @!
quality construction. £

Ronan Construction, LLC strives to keep our excellent
reputation and quality to customer service a top priority.
We treat every project with personalized attention. With
over thirty years of combined construction and property
development experience, we deliver superior quality
construction. We develop QUALITY not quantity!!!

Contact us today for all your construction needs!!!

Ronan Construction, LLC | 2934 W. Montrose Ave | Chicago, IL 60618 | Phone: 773-588-9164 | Email: info@ronaninvestors.com | RonanConstruction.com
We are CELEBRATING 20 years of superior quality construction.

BE

www.ronanconstruction.com

Do you want to:

Increase Cash Flow?
Improve the profitability of your business?
Reduce your Federal and State tax liabilities?

- L s " Contact Monotelo today and let us provide you with

a tax review that can save YOU peryear.
3

b 0 Jim Allen, EA M MONOTELO

smpliment: ?y In-Home Design Consultat:on!“*“ = N\ : TR
A B Q{m y LS Director 13757 3151 | lengmonotdlocom | ”
Ha e . ' [ -757- jallen@monotelo.com | www.monotelo.com
| r Showroom: 2112 N. Clybourn Ave. Chicag 10)
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cover story

By Chris Menezes
Photos by Lindsay Schirk

A Chicago native, Carrie grew up in Lake Forest.

She remembers her mother always telling her from
a very young age to be the best at everything she
does, to be determined, to persevere to the end, to
work hard, to be confident, and most importantly,
to help those in need.

Before becoming a REALTOR®, Carrie worked
alongside Fortune 500 companies at E*TRADE in

advertising and marketing. She always had a pas-

sion for bringing two people together to work out a
deal. “I learned at a young age to create a win-win

for both sides and communication [to that end] is

ﬁ key,” she says.

Carrie and her family
at the beach

In a way, Carrie fell into real estate by chance. One
day, back in 1999, Carrie was walking through West

Loop when she stumbled upon a new construc-

tion sales trailer. She asked the construction crew
outside what was going on and they said a new
building was going up. They asked if she wanted to
help them sell the units. A week later, Carrie was

licensed and working on the project.

Since then, Carrie has sold a career volume of

$450 million. Her volume last year was $43 mil-

lion. She has been named in the top-1-percent
of REALTORS® by the Chicago Association of

e Ihpa ( . f A Strong 1 ‘:1& REALTORS®, and has won the Bronze, Silver, and
— ——t

i - { H Gold Awards. She has also been recognized within
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Who’s Who of Chicago Real Estate, was named Best Dressed by
Chicago Agent Magazine, and was one of CS Magazine’s Dynam-

ic Women in Chicago.

Carrie hopes to empower young women to be confident enough to
create their own unique footprint, to be women who are capable
of trusting their intuition over the majority opinion, and to be

women who are brave enough to take risks. She feels fortunate to

36 - July 2018

have had those values instilled in her as a young woman, and she
is grateful for the women that she has learned from, especially

her mother and her amazing girlfriends.

Carrie and her husband, Chris, have been married for 18 years. They
have two sons — Aiden (15) and Colin (13). Her boys are already de-
veloping a drive and passion for real estate as well, having watched
their mother work hard for her clients over the years. When the
weather is good, you can usually find them by the water. Carrie lives

near the lake and enjoys paddle boarding and sitting on the beach.

For Carrie, “success” is a state of mind: it’s living each moment
to the maximum with a positive attitude, a big smile, and genuine
enjoyment for the people in your life. Being a positive influence
on people to love where they live is the most rewarding aspect of
being a REALTOR® for Carrie.

“I will always be passionate about finding the right homes for my
clients. I have always lived in Chicago, and I love this city and
the different neighborhoods. I cannot imagine working anywhere

else,” she says.

Photo submitted: Carrie
and her mom
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When I play basketball, we often say,
“Better to be lucky than good.” I can’t
i say that the same holds true when
identifying great talent and leading,

but we can say that training, coaching, and

mentoring lead to highly productive agents.

Over the years, as managing broker, I have had the
good fortune of working with some great talent out
of Baird & Warner’s City North office, including two
number-one associates in the company and three

“Rookie of the Year” associates.

How can you tell who the winners are when hiring
them — whether they are new to the business

or experienced, but not yet in that top percentile
within the industry? I always say that passion for

what you are doing is paramount, as well as hav-
38 - July 2018
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P> leading a
productive team

By Richard Cebulak

ing singular focus, a strong “why” for what you do, and often,
the need to prove something to someone who is significant in
your life or to yourself. It is that burning desire: that commit-
ment to work and train as an Olympic athlete would when going
for the gold.

So how do you spot that person? It really hinges on having a
well-crafted interview process: having questions that identify and
extract answers that reveal the traits you are looking for. When
you have that good interview process in place, it becomes quite
apparent when you encounter that “going for the gold” individual.

These potential associates crave training and leadership.

A word about technology: While the path to success differs for
many, some, especially today, have the innate instinct for driving
the social media and technology aspect of modern-day marketing
and can speak to the marketplace — particularly to a like-kind

peer group, which makes up half, if not more, of the market. Oth-

ers are highly networked and approach the market from a more
direct or personal approach. But no matter their approach, for
the agents you’re looking for, social media and technology play

a strong supporting role as opposed to the primary role. While I
do not see an associate staying highly competitive without a good
handle on current social media trends, the best agents know that

success is all about getting face time with a prospect.

So what as leaders, mentors, and managers is our job? First, we
need full alignment from the top down, meaning that the senior
leadership recognizes the need to provide the tools and pro-
cesses that allow our associates to flourish. These resources can
include tools “right off the shelf,” so to speak — “plug and play”
items that can make things easier for the associate. An additional
aspect is to bring trainers and speakers from the national circuit
into the mix for highly specialized presentations; a successful
associate will take a concept they’ve learned, or been exposed to
at a seminar, and run with it, develop it, and monetize it. (Self-
actualizing is another trait of highly successful associates.) And
of course, there is a highly structured entry-level training that
exposes the associate to all the aspects of sales, social media and

technology, and the array of tools we provide as a company.

From this, it may sound like my job as a manager is easy: Hire the
right people, align them with a supportive, innovative brokerage
and you are good to go, right? But that is just the beginning. As

a managing broker, coach, and mentor, my job starts the day the

associate walks into the office.

We continue to assess the assets the associate brings to the table
organically, and determine what additional tools or systems we
need to teach them in order to help them bring about the goals
we agreed upon at the initial interview. From there, I structure
an individualized program that highlights their strengths and
addresses the items that we agree need to be added to the mix —
the things they need additional training on. It is also important
to recognize our new hires as individuals with specific needs and

wants; I like to get to know the whole person.

As the associate grows their business, constant reassessment
takes place through scheduled coaching sessions. It’s important
for me to know how they are doing so I can work in tandem with
them to help them achieve success and overcome hurtles. Each
associate grows at his or her own rate, and elements are added or
direction is given at each stage of their progress. Early stages of
growth will be focused on lead generation, and although we know
that learning to master time management starts on day one, we
usually emphasize time management as well as lead generation
later in the process. Top producers do not need to be microman-
aged: they are self-actualizing. However, this does not mean that

they are left alone.

Another aspect of leadership is providing a healthy environ-
ment within the office. Drama or other distractions can have an

extremely negative impact on the culture of the office and can

reduce production. If a perspective associate is not encouraged
to be a part of the team due to potential disruption or an upset to
the general vibe, it only hurts your overall success as a broker-
age. Good team members who are supportive of each other adds
to everyone’s ability to achieve personal and professional growth

— key ingredients in running a strong office.

ABOUT THE AUTHOR:

Richard has worked for Baird & Warner Residential Sales Inc. as
the managing broker of the City North office for 25 years. He was
a managing broker at a small propriety in the Ravenswood area
for 14 years and in the industry as a sales associate for four years
starting out with his dad who was a broker owner — in total he
has been a REALTOR® for 43 years.

When he’s not working with his team, he enjoys heading out to
the Great North Woods to his cabin in the Eagle River area with
his wife, Maria, his two boys and two grandchildren. He enjoys
fishing, boating, and cycling. To keep the cardio healthy he plays
basketball twice a week.

' SN FEs

BOV
Gifts.con

The most
used place
in the home
is the kitchen.

Quality custom
engraved gifts,
that last forever.

Mike Parsio

Cutco Closing Gifts
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P» rising star

By Chris Menezes
Photos by Lindsay Schirk

Will Goldberg M 0]
~Konrad Dabrowski

DG ADVISORS 7

New Construction Kids on the Block

‘When it comes to new construction, Construction became second nature to Konrad.
Konrad Dabrowski and Will Gold- While at Iowa State University, where he majored
berg are a match made in heaven. in construction engineering, Konrad spent summers
Their recently formed partnership, working as a carpenter for his father’s company. By
DG Advisors, though still less than the time he graduated, he knew he wanted to start
a year old, is already making an his own company, but realized he needed to gain
impact, and is primed to be a major more experience first, so he decided to take a posi-

player in Chicago’s new construction  tion as a project manager for Pepper Construction.
real estate market.

After two years with Pepper Construction, Konrad
Konrad remembers looking at blue- knew he had learned enough to be a serious force
prints at age five with his father, a
builder in the suburbs of Chicago. cee
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within the industry and that he was

hitting an internal ceiling within the

company. So he decided to get his real

estate license in 2015, and he became
so busy with real estate that he left
Pepper Construction in 2016. Kon-
rad’s entire purpose for joining a bro-
kerage was to get into new construc-
tion, so when he met Will, who was
already working in the new construc-
tion market, he started asking him

questions to learn all he could.

Will grew up in Skokie, Illinois, and he
also worked with his father, but Will’s
father had a degree in accounting and
had started his own business that
operated nursing homes. Will went to
Indiana University and got a degree in
business. While in college, he learned
the language of business through
finance and accounting, and he even
started his own vending machine
company called DJ & W Distributors,
placing machines in local sorority and
fraternity houses. Will got a job in
accounting and finance shortly after
graduation. After only two months,

he knew it wasn’t for him. He then
studied real estate, realized he enjoyed

it, and decided to pivot.

Will got his license in 2013 and built
his business in the leasing market. He
started by finding apartments for his
friends, but he soon became recog-

Konrad (left) and Will in one of
their new construction projects

Photo submitted: Will
and his fiancée, Amy

Photo submitted: Konrad and

his girlfriend, Christina

nized as a top producer solely on rental transactions. He then
started doing a lot of resell business, but in tandem, he began cold
calling to develop a grassroots database of relationships to build
a new business for himself in new construction. The summer be-
fore he met Konrad, Will connected with a reputable builder who
was redoing an entire apartment complex. This experience gave
Will the confidence to work with more builders and continue in

new construction.

“I was impressed with Konrad when I met him,” says Will. “He was
asking a lot of good questions, and I was trying to be nice, answer-
ing them.” Konrad learned what he could from Will then started

to find and put together his own new construction projects in the
same way. He soon realized that it would be better for both of them

to divide and conquer rather than compete against each other.

They founded DG Advisors in September of 2017 and hit the
ground running. With Konrad’s background in construction

and Will’s background in business, they were a perfect fit. Now,
they are focused on finding lots, meeting builders, putting deals
together, and being the best partnership in the new development
game. They are projected to do about $30 million this year, and
are putting the right systems in place to continue their growth.

Will and his fiancée, Amy, love going to the park with their dog,
Jimmy, and going out to eat throughout the city. Konrad loves to
travel with his girlfriend, Christina, and they both love exploring

all the restaurants in Chicago and abroad.

ANTONIA L. MILLS
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AntonialMillsEsg@gmail.com

LAW

CHICAGO'S FINEST CLEANING SERVICE

113.342.1424

BONDED, LICENSED & INSURED

INFO@MANICMAIDS.COM MANICMAIDS.COM

I NC ORPORATIETD

COMMERCIAL
RESIDENTIAL

POST
CONSTRUCTION
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Our Team Is Now

Your Team!

Tammy Hajjar Miller

tammy@thefederalsavingsbank.com

P: 312.667.1965 | F: 312.509.4729
NMLS# 981615

Assistant Mortgage Banker

P:312.738.6039 | F:312.491
NMLS# 1432782

Our Promise:

1. Proactive communication
2. Close on time, with no surprises
3. Keep it fun

THE F
Assistant Mortgage Banker

Pre-Approval & Business Development

I DIC EQUAL HOUSING
LENDER

P: 312.871.3457 | F: 312.871
NMLS# 1574339

Solymar Gonzalez

sgonzalez@thefederalsavingsbank.com
6337

Aracely Palomino

apalomino@thefederalsavingsbank.com
3477

Tony Borrello
Sr. Assistant Mortgage Banker
aborrello@thefederalsavingsbank.com

P:312.738.6258 | F:312.212.5623
NMLS# 1190049

Michele Brusky
Underwriting Analyst
mbrusky@thefederalsavingsbank.com

P: 312.738.6284 | F: 312.491.5331
NMLS# 123456
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Proven Knowledge & Legal Expertise
For All of Your Real Estate Law Needs

T Raimondi Law Group

Lisa M. Raimondi
15774 S. LaGrange Road, #161
Orland Park, Illinois 60462
312-701-1022
Imr@raimondilawgroup.com

Our Goal is to Educate...Not Just lnspectI

* Each member of our team of inspectors is certified, licensed, and insured.
We pride ourselves on our customer service and look forward to helping you with
all of your inspection needs! We offer flexible scheduling 7 Days a week, and your
inspection report will be emailed to you the SAME day!

*We are your One-Stop-Shop for all of your inspection needs:
Pre-Purchase, Pre-Listing, Commercial, Mold Inspections and Testing, Radon
Testing, Termite/Fest Inspections, Thermal Imaging, and More.

[ W -

Wiady Cit g-
www. WINDYCITYHOME.com
847.926.HOME (4663)

**Mention This Ad to Receive
$ 50 off of your next Inspection!**

a ACCREDITED
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Philip & Rooms Redux Chicago have
become a vital and integral part of our
team over the past 10 years. In today’s
challenging real estate market, it is
critical to utilize Philip’s services in order
to put our seller's best foot forward and
— achieve the highest possible
il g sales price in the least amount
{ of time. This can be especially
| r | ] I crucial when selling a property
i | : =] that has a unique layout. We
strongly believe that his staging
has been one of the key reasons
why our sellers have been so
successful in achieving their
sales goal.
- Christie DelGreco & Lynn DelGreco

|}

ROOMS REDUX CHICAGO %
Corporate Address: Phone: 773-561-7411 T DerGroco Teav
6033 North Sheridan Road, Unit 25D Fax: 773-561-0496

Chicago, lllinois, 60660

Philip George Popowici, Owner

Office & Warehouse: Email: Philip@roomsreduxchicago.com
4257 West Drummond Place

Chicago, lllinois, 60639



TOP 200 STANDINGS

Teams and Individuals from January 1, 2018 to May 31, 2018

# First Name Last Name List # List$ Sell# Sell$ Total # Total $ # First Name Last Name List # List$ Sell# Sell$ Total # Total $
1 Jeffrey Lowe 74 $66,997,493 29 $30,015,252 103 $97,012,745 35 Melissa Govedarica 24 $14,885,200 2 $1,953,700 26 $16,838,900
2 Nancy Tassone 25 $91,854,661 4 $4,697,500 29 $96,552,161 36 Katharine Waddell 14 $8,779,600 14 $7,681,632 28 $16,461,232
3 Matt Laricy 58 $27,275,136 96 $42,520,081 154 $69,795,217 37 Katherine Malkin 2 $3,950,000 2 $12,112,500 4 $16,062,500
4 Jennifer Ames 27 $46,550,300 14 $14,181,800 41 $60,732,100 38 Joe Zimmerman 18 $8,159,450 17 $7,894,365 35 $16,053,815
5 Mario Greco 72 $39,588,820 29 $17,159,400 101 $56,748,220 39 Peter Moore 1 $5,029,500 16 $10,969,400 27 $15,998,900
6 Elizabeth Brooks 51 $53,492,959 1 $935,081 52 $54,428,040 40 Elena Theodoros 18 $9,049,000 1 $6,685,900 29 $15,734,900
7 Colin Hebson 31 $30,756,131 19 $16,038,931 50 $46,795,062 4 Philip Skowron 5 $6,265,000 6 $9,405,142 " $15,670,142
8 Emily Sachs Wong 30 $34,205,000 10 $11,993,500 40 $46,198,500 42 Laura Topp 14 $9,699,000 12 $5,228,500 26 $14,927,500
9 Karen Biazar 64 $37,214,115 13 $8,009,900 77 $45,224,015 43 Kimberly Gleeson 5 $5,206,001 2 $9,700,001 7 $14,906,002
10 Leigh Marcus 67 $39,400,583 10 $5,781730 77 $45182,313 44 Michael Maier 19 $12,438,700 5 $2,424,500 24 $14,863,200
il Barbara O’Connor 35 $22,221,676 19 $12,464,594 54 $34,686,270 45 Scott Newman 26 $7,906,450 19 $6,946,001 45 $14,852,451
12 Chezi Rafaeli 13 $19,160,000 6 $14,592,500 19 $33,752,500 46 Millie Rosenbloom 1 $7,729,000 7 $6,716,500 18 $14,445,500
13 Sam Shaffer 18 $9,556,500 43 $22,279,550 61 $31,836,050 47 Jeffrey Proctor 12 $7,057,000 7 $6,982,000 19 $14,039,000
14 Carrie Mccormick 30 $16,262,605 24 $12,569,255 54 $28,831,860 48 Beata Gaska 10 $8,784,532 3 $4,955,000 13 $13,739,532
15 Brad Lippitz 19 $15,584,245 14 $12,800,000 33 $28,384,245 49 Christine Paloian Fixler 9 $12,899,000 1 $475,000 10 $13,374,000
16 Sophia Klopas 19 $11,885,000 23 $16,445,895 42 $28,330,895 50 Kevin Wood 2 $7,517,378 3 $5,610,000 5 $13,127,378
17 Timothy Sheahan 19 $21,881,300 6 $5,832,210 25 $27,713,510

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included.
18 Melanie Giglio 28 $17,320,363 15 $9,823,275 43 $27143,638 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.

Chicago Real Producers does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of Chicago proper
19 Kathleen Malone 18 $19,333,438 8 $6,693,775 26 $26,027,213 only and may not match the agent’s exact year to date volume.
20 Jennifer Mills 25 $12,339,850 12 $11,849,400 37 $24,189,250
21 Tommy Choi 18 $9,311,900 21 $12,708,900 39 $22,020,800
22 Amanda Mcmillan 15 $11,651,900 13 $9,297,400 28 $20,949,300 Since 1990
23 Timothy Salm 7 $14,125,000 2 $6,818,628 9 $20,943,628
24 Ryan Preuett 8 $7,002,500 4 $13,887,500 12 $20,890,000 ADD ITIONs %
25 Jason O’Beirne 20 $16,889,500 10 $3,090,000 30 $19,979,500 /A
26 Alex Brusha 1 $9,700,000 1 $9,700,000 2 $19,400,000
27 Julie Harron 4 $7,240,000 5 $12,075,568 9 $19,315,568 REN OVATION s DRIVEN TO A CH’ EVE M ORE
28 Sam Jenkins 19 $12,847,500 7 $5,653,500 26 $18,501,000
29 Michael Rosenblum 12 $13,264,247 8 $5,077,500 20 $18,341,747
30 Braden Robbins 9 $3,360,675 35 $14,677,493 44 $18,038,168
3 Frank Montro 63 $10,852,345 43 $7,073,901 106 $17,926,246 c U STOM H 0 M Es
32 D Waveland Kendt 16 $12,115,566 8 $5,524,750 24 $17,640,316 -
33 David Schraufnagel 6 $8,781,600 6 $8,781,600 12 $17,563,200 p ry o rc o n st r u ct I o n [ ] c o m
34 Daniel Close 3 $1,984,750 23 $15,183,458 26 $17168,208
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TOP 200 STANDINGS

Teams and Individuals from January 1, 2018 to May 31, 2018

# First Name Last Name List # List $ Sell# Sell$ Total # Total $ # First Name Last Name List # List $ Sell# Sell$ Total # Total $
51 Matthew Liss 19 $9,856,600 5 $3,210,901 24 $13,067,501 85 Dennis Huyck 14 $6,378,310 6 $3,972,000 20 $10,350,310
52 Owen Duffy 16 $9,390,000 5 $3,581,000 21 $12,971,000 86  Margaret Baczkowski 6 $5,352,000 6 $4,997,900 12 $10,349,900
53 Phil Byers 10 $4,052,200 12 $8,700,900 22 $12,753,100 87 Monique Pieron 6 $7,783,000 2 $2,532,500 8 $10,315,500
54 Edward Jelinek 15 $6,047,000 12 $6,640,900 27 $12,687,900 88 Terry Mister 5 $7,354,170 2 $2,943,330 7 $10,297,500
55 Zane Jacobs 23 $12,501,650 0 $0 23 $12,501,650 89 Joshua Lipton 7 $4,645,500 9 $5,617,000 16 $10,262,500
56 Nicholaos Voutsinas 0 $0 22 $12,424,400 22 $12,424,400 90 Helaine Cohen 1 $440,000 7 $9753,818 8 $10193,818
57 Nadine Ferrata 9 $5,627,000 6 $6,747,220 15 $12,374,220 91 Pamela Rueve 6 $6,142,500 6 $4,012,000 12 $10,154,500
58 Lance Kirshner 21 $7,802,188 7 $4,484,000 28 $12,286,188 92 Brett Novack 7 $3,367,400 13 $6,639,900 20 $10,007,300
59 lan Schwartz " $5,838,000 7 $6,340,000 18 $12,178,000 93 Natasha Motev 5 $5,884,900 3 $4,064,900 8 $9,949,800
60 Lauren Mitrick Wood 10 $3,709,000 15 $8,427100 25 $12,136,100 94 Michael Shenfeld 1 $6,412,150 7 $3,437,000 18 $9,849,150
61 Melissa Siegal 13 $5,960,100 7 $6,173,843 20 $12,133,943 95 Brian Cargerman 0 $0 16 $9,805,415 16 $9,805,415
62 William Goldberg 14 $9,308,293 4 $2,742,001 18 $12,050,294 96 Erin Mandel 6 $3,708,000 8 $6,084,771 14 $9,792,771
63 Elizabeth Ballis 6 $8,827,500 4 $2,940,500 10 $11,768,000 97 Ryan Smith 52 $9,603,700 2 $105,000 54 $9,708,700
64 Debra Dobbs 7 $3,680,000 7 $7,917,400 14 $11,597,400 98 Peter Krzyzanowski 1 $4,569,000 9 $5,072,700 20 $9,641,700
65 Mariah Dell 8 $6,021,000 8 $5,503,000 16 $11,524,000 99 Eudice Fogel 5 $2,468,500 8 $7135,000 13 $9,603,500
66  Terri Mcauley 2 $2,425,000 7 $9,090,500 9 $11,515,500 100 Melinda Jakovich 3 $5,189,500 3 $4,410,000 6 $9,599,500
67 Pasquale Recchia 13 $6,443,168 7 $5,009,000 20 $11,452,168

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included.
68 Weston Harding 13 $8,859,414 4 $2,510,714 17 $11,370,128 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.

Chicago Real Producers does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of Chicago proper
69 Izabela Sloma n $8,167,400 6 $3,166,000 17 $11,333,400 only and may not match the agent’s exact year to date volume.
70 Hayley Westhoff 12 $7624,400 6 $3,650,900 18 $11,275,300
7 Layching Quek 2 $948,500 14 $10,142,000 16 $11,090,500 )
72 Robert Picciariello 29 $11,028,150 0 $0 29 $11,028150 we Strl v e iv
73 Jacqueline Colando 22 $9,306,300 3 $1,719,400 25 $11,025,700
74 Bari Levine 3 $1,942,500 13 $9,052,285 16 $10,994,785 S‘a n d 0 “‘
75 Michael Hall 18 $8,060,000 8 $2,779,400 26 $10,839,400
76 Scott Berg 28 $10,778,500 0 $0 28 $10,778,500 PY
77 Andrea Hebner 5 $7,288,342 2 $3,458,487 7 $10,746,829 lalss hw group
78 Karen Peterson 3 $8,435,000 2 $2,300,000 5 $10,735,000 3 ; g
79 Philip Schwartz n $7,218,000 9 $3,489,250 20 $10,707,250 LaW Oﬁlces Of M’Ch el’e La’ss
80  Stefanie Lavelle 9 $5,230,000 17 $5,446,500 26 $10,676,500 M iChel |e A. Laiss & Wi | | iam D. lversen
81 Daniel Glick 7 $8,722,900 3 $1,847,000 10 $10,569,900 Atto rn eys at LaW
B2 Fdward ‘ 88,983,000 2 ssieo00 6 swoso00 1530 West Fullerton'Avenue | Chicago, IL.60614 | (773) 755-5600
s ever ’ . T e @ S MLaiss@MLaissLaw.com | Wiversen@MLaissLaw.com | FAX: (773) 755-6633
84 Deborah Hess 13 $5,278,050 " $5,115,400 24 $10,393,450
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| HAVE THE BEST TOOLS FOR

JMC REALTORS

‘ ‘ Michelle Bobartis
someone you want to add to
your preferred lender list and
contacts now.

Service is the Key to my success!

What is LeadWorks with Digital Docs?

Real Estate Agents get access to the
LeadWorks program which delivers
targeted leads right to their inbox. This
program analyzes over 21 life-event
' triggers from a specific radius around
°® the property they sold. LeadWorks will
automatically e-mail you the leads so
X you can get started immediately on
L "‘4& WO rks _%g‘ growing your business!
Smart Leads, Continuaus Grawth With DigitalDocs all parties within a

with Dh) . s real estate transaction recieve leading
DIgII’ﬂlDOCS technology that is designed to create
marketing automation post-closing to
stay in touch with past clients, while
JASON CHMIELEWSKI offering their clients a safe and secure
document storage solution and valuable
reports.

She is skilled, organized, results and solution-orientated, detail-
driven, personal, precise, speedy, accurate and drama-free.

She ‘bats a thousand’ while delivering a high level of customer
service. Michelle deftly handles the last-minute task that,
honestly, no one feels can be done.”

-Karen Biazar - North Clybourn Group

More than 2,500 real estate agents and clients agree.
Michelle Bobart provides a calm, creative approach to
delivering financing solutions in every scenario.

Managing Partner
office 312.332.5020 fax 312.332.5021
jason@jmclawgroup.com

Contact me for more information!

10 S. LaSalle Street, Suite 3500 - Chicago, IL 60603 . * Top1% * 75Elite Women
9661 W. 143rd Street, Suite 201 - Orland Park, IL 60462 _] mc l an ro up. com Mortgage Originators US Mortgage Banking
in America 2012-2017* 2017***
« Five Star Professional o Leading Women
Chicago Magazine in Housing
2011-2017** MReport 2017****

We specialize in:

Fire and Smoke Damage
Water Damage

Mold Remediation

Sewer Back-Up

Bio-hazard Clean-Up
Removal of Asbestos & Lead
Death Clean-Up

General Construction Services

Work with the best.

Contact Michelle today
for a lender you can trust.

The Home Michelle Bobart
gu arantee@ Purchase Experts’ SVP of Mortgage Lending

guaranteecw3 ‘ PRESIDENTS Y7 CLUB

i

F

*Top 1% of Mortgage Originators in America by Mortgage Executive Magazine (2012-2017) O (31 2) 379—3 51 6 C (31 2) 953—7365

**Five Star Professional by Chicago Magazine (2011-2016)

H *+75 Elite Women in US M Banking by M Professional America (201
- Tri-State Fulfills The Need For 24/7 Instant Response! e Repors women nfoushg oty | e PessoalAmeca GO ichell ¢
TRI-STATE We provide efficient 24-hour response to water damage, fire, and specialty T=Yeaunc wousa tewoen_Michelle Bobart NMLS 1D #137164; CO - 100035767 - Licensed, DC- MLO137164 - MLB2611, micne e@ rate.com
oy it 1At ; : : - : FL- 1017860 - MLD1102, IL - 031.0002302 - MB.0005932, IN - 14945 - 11060, MD - 06-20408 - 13181, MI - 137164
R E s T O R E cleaning situations for industrial, commercial, and residential structures. iFR-OOlSéMé&SR-0018847,VA-ML0-13110\/A-MC-3769,WI-1371)614-273948A-Ggaranteed Rate NMLS ID #2611 R t / . h ” b b t
Nationwide Mortgage Licensing System www.nmlsconsumeraccess.org) * CO - Guaranteed Rate, Inc. Regulated by the Di- a e Com m |C e e O ar
vision of Real Estate, 773-290-0505 ¢ DC- Lic #MLB2611 « FL- Lic# MLD1102 « IL- Residential Mortgage Licensee - IDFPR, .
There When You Need Us. 122 South Michigan Avenue, Suite 1900, Chicago, lllinois, 60603, 312-793-3000, 3940 N. Ravenswood Ave., Chicago,
- . : IL60613 #MB.0005932 « IN - Lic #11060 & #10332 + MD - Lic#13181 « MI - Lic #FR0018846 & SR0018847 * VA - Guar- . . .
DISASTER SERVICES Call us toll-free at 1-888-839-6917 or visit us on the web at www.TriStateRestore.com for help whenever you need it. anteed Rate, Inc. - Licensed by Virginia State Corporation Commission, License # MC-3769 + Wi - Lic #27394BA & 2611BR 320 W. Ohio St Suites 1E & 410, Chicago, IL 60654
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TOP 200 STANDINGS

Teams and Individuals from January 1, 2018 to May 31, 2018

# First Name Last Name List # List $ Sell# Sell$ Total # Total $ # First Name Last Name List # List § Sell# Sell$ Total # Total $
101 Radim Mandel 9 $4,586,000 10 $5,005,000 19 $9,591,000 135 Michael Saladino 10 $3,880,000 1" $4,407,000 21 $8,287,000
102 Lisa Mcmillan 10 $9,292,786 1 $262,000 1" $9,554,786 136 Ryan Gossett 14 $5,514,000 6 $2,746,000 20 $8,260,000
103 Nancy Mcadam 12 $8,804,500 1 $597,000 13 $9,401,500 137 Gary Lucido 7 $3,120,500 10 $5,101,586 17 $8,222,086
104 Megan Tirpak 5 $2,684,000 8 $6,641,499 13 $9,325,499 138 Samantha Porter 9 $7,760,000 1 $333,000 10 $8,093,000
105 Jennifer Liu 19 $9,077,397 1 $210,000 20 $9,287,397 139 Thomas Moran 5 $3,627,500 1 $4,462,500 6 $8,090,000
106 Danielle Dowell 9 $5,841,400 10 $3,398,500 19 $9,239,900 140 Collin Walker 5 $2,420,000 14 $5,663,500 19 $8,083,500
107 Ivona Kutermankiewicz 12 $6,974,500 4 $2,211,208 16 $9,185,708 141 Naomi Wilkinson 3 $2,575,000 4 $5,452,500 7 $8,027,500
108 Nicholas Colagiovanni 8 $6,411,000 4 $2,738,292 12 $9149,292 142 Danny Lewis 7 $2182,500 12 $5,793,500 19 $7,976,000
109 Alishja Ballard n $5,383,500 n $3,765,500 22 $9,149,000 143 Christopher Mundy 5 $3,247,000 5 $4,714,750 10 $7,961,750
110 Steven Powers 8 $4,925,000 8 $4,171,000 16 $9,096,000 144 Harold Blum 1 $6,466,500 3 $1,435,000 14 $7,901,500
m Joanne Nemerovski 5 $5,729,000 5 $3,356,000 10 $9,085,000 145 Michael Vesole 29 $7,842,887 [¢] $0 29 $7,842,887
12 Julie Busby 7 $4,723,000 8 $4,338,100 15 $9,061,100 146 Meredith Edwards 6 $2,958,000 7 $4,837,500 13 $7,795,500
13 Natalie Renna 4 $1,234,000 16 $7,816,600 20 $9,050,600 147 Cara Buffa 10 $6,541,998 2 $1,222,000 12 $7763,998
14 Alfredo Medina 17 $9,033,900 0 $0 17 $9,033,900 148 Marci Trick 0 $0 16 $7,755,500 16 $7,755,500
15 Eric Hublar 0] $0 17 $9,025,000 17 $9,025,000 149 John Huebner 8 $3,479,700 10 $4,273,000 18 $7,752,700
16 Scott Curcio 14 $5,094,800 1 $3,921,500 25 $9,016,300 150  Adam Schneiderman 1 $3,005,000 2 $4,725,000 3 $7,730,000
n7 Olivia Carlson 9 $7,462,000 3 $1,452,000 12 $8,914,000
Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included.
18 Lisa Kalous 5 $3,076,000 7 $5,821,250 12 $8,897,250 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of Chicago proper
19 Christie Ascione 6 $4,445,000 7 $4,433,500 13 $8,878,500 only and may not match the agent’s exact year to date volume.
120 Leslie Glazier 7 $4,476,500 7 $4,288,000 14 $8,764,500
121 Suzanne Gignilliat 2 $3,805,000 2 $4,950,000 4 $8,755,000 I I ED
122 Rubina Bokhari 7 $5,400,000 7 $3,354,500 14 $8,754,500
, HOME LOANS
123 Nancy Hotchkiss 13 $5,274,400 10 $3,479,800 23 $8,754,200
HOME STARTS HERE
124 Santiago Valdez 15 $4,365,700 15 $4,350,000 30 $8,715,700
Fot Hoppy With Yous Ranking?
125 Elizabeth Lothamer 12 $5,201,000 9 $3,467,500 21 $8,668,500 app’y/ .
126 Linda Levin 2 $871,000 9 $7,745,573 1 $8,616,573
127 Maria Casciaro 4 $4,053,000 6 $4,523,000 10 $8,576,000 Chrls Klnse"a
Sr. Mortgage Banker
128 Nick Nastos 3 $2,148,500 12 $6,362,450 15 $8,510,950 Cell: 630.564.3272
129 Randy Nasatir 6 $4,419,000 10 $4,072,000 16 $8,491,000 NMLS #872091
uhloans.com
130 Kevin Hinton 5 $1,708,750 16 $6,767,400 21 $8,476,150
131 Bruce Glazer 6 $2,052,500 1 $6,396,000 17 $8,448,500 IT'S MORE THAN A MORTGAGE
132 Pamela Sage 2 $2,852,500 2 $5,592,000 4 $8,444,500 ¢ / ﬂ M Copyright © and Trademark ™ 2017 United
Home Loans, Inc. All Rights Reserved.
133 Stephanie Cutter 5 $5.990,000 6 $2,425.000 - $8.415,000 4 Westbrook CorporateCenter, Swte 650 Westchester IBCIONCTR | ' Residential Mort gage Licensee,
1000 N. Milwaukee Ave, Chicago, IL 60642 | (708) 531-9060 #MB.0006479 | NMLS# 207546
134 Amy Duong 7 $4,263,300 7 $4,103,424 14 $8,366,724
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TOP 200 STANDINGS

Teams and Individuals from January 1, 2018 to May 31, 2018

# First Name Last Name List # List $ Sell# Sell$ Total # Total $ # First Name Last Name List # List $ Sell# Sell$ Total # Total $
151 Arthur Cirignani 79 $7,564,102 3 $150,400 82 $7,714,502 185 Kristin Gonnella 4 $2,491,100 9 $4,522,500 13 $7,013,600
152 Armando Chacon 8 $4,727,468 6 $2,947,266 14 $7,674,734 186 Mark Markarian 4 $4,878175 2 $2130,000 6 $7,008175
153 Qiankun Chen 1 $375,000 23 $7,276,088 24 $7,651,088 187 Cynthia Sodolski 9 $5,424,000 2 $1,540,000 " $6,964,000
154 Maureen Spriggs 0 $0 2 $7,625,000 2 $7,625,000 188 Roger Luri 1 $6,900,000 0 $0 1 $6,900,000
155 Anthony Torres 0 $0 16 $7,604,000 16 $7,604,000 189 Marc Bombicino 0 $0 1 $6,900,000 1 $6,900,000
156 Theodora Jordan 7 $3,655,500 7 $3,939,000 14 $7,594,500 190 Xinlong Xia 1 $278,000 15 $6,566,300 16 $6,844,300
157 Beth Gomez 9 $5,371,000 5 $2,222,000 14 $7,593,000 191 Ben Bodelson 10 $3,732,400 5 $3,111,768 15 $6,844,168
158 Stacey Dombar 13 $4,904,400 6 $2,685,750 19 $7,590,150 192 John Federici 8 $2,729,500 8 $4,108,250 16 $6,837,750
159 Hasani Steele 14 $5,457,300 5 $2,113,500 19 $7,570,800 193 Meredith Manni 2 $1,770,000 4 $5,039,375 6 $6,809,375
160 Susan Kanter 8 $3,951,000 6 $3,551,000 14 $7,502,000 194 Sohail Salahuddin 12 $6,313,650 1 $449,000 13 $6,762,650
161 George Morgan 4 $2,575,000 8 $4,883,500 12 $7,458,500 195 Eugene Fu 6 $3,662,500 3 $3,072,429 9 $6,734,929
162 Steven Lipe 1 $3,700,000 1 $3,700,000 2 $7,400,000 196 Keith Tarasiewicz 1 $455,000 16 $6,242,250 17 $6,697,250
163 Melanie Stone 5 $2,279,500 17 $5,114,500 22 $7,394,000 197 Aaron Greenberg 7 $3,048,900 6 $3,645,000 13 $6,693,900
164 Michael Lefevere 4 $2,770,000 6 $4,608,000 10 $7,378,000 198 David Heck 0 $0 14 $6,677,500 14 $6,677,500
165 Shay Hata 4 $2,875,000 7 $4,486,500 1 $7,361,500 199 Patricia Young 3 $2,009,000 8 $4,616,300 1 $6,625,300
166 Kelly Parker 9 $5,663,000 3 $1,696,661 12 $7,359,661 200  Joseph Kotoch 10 $5,883,861 2 $722,500 12 $6,606,361
167 Mariana Knittle 5 $3,608,500 4 $3,725,000 9 $7,333,500

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included.
168 Brendan Murphy 5 $3,105,000 6 $4,215,000 1 $7,320,000 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.

Chicago Real Producers does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of Chicago proper
169  Ryan Huyler 8 $3,662,899 6 $3,656,750 14 $7,319,649 only and may not match the agent’s exact year to date volume.
170 Jason Rowland 10 $5,125,050 4 $2,162,000 14 $7,287,050
171 Rory Fiedler 0 $0 15 $7,259,400 15 $7,259,400 y
172 Elizabeth Amidon 5 $2,223,000 8 $5,026,000 13 $7,249,000 D O N T L ET YO U R
173 Matthew Fritzshall 2 $1,636,500 2 $5,607,500 4 $7,244,000 L E N D E R s B E A
174 Sara Mccarthy 4 $3,318,300 9 $3,881,500 13 $7,199,800
175 Lauren Dayton " $4,204,250 3 $2,981,900 14 $7,186,150
176 Ashley Cox 6 $2,854,000 8 $4,328,995 14 $7182,995
177 Robert Sullivan 5 $4,212,500 4 $2,954,000 9 $7,166,500
178  lan Halpin 3 $2,840,000 4 $4,294,000 7 $7134,000
179 Erlend Candea 12 $7124,000 [¢] $0 12 $7,124,000 CALL SH I MMY B RAU N
180  David Smith 0 $0 12 $7101128 12 $7101128 1 — 844 - S H I M MYB
181 Gina Purdy 12 $5,486,400 4 $1,576,000 16 $7,062,400
182 Sarah Ziehr 17 $7,026,000 0 $0 17 $7,026,000
183 Beth Wexner 4 $4’326’000 3 $2’693’900 7 $7'O19’900 ﬁ’l;ﬂ;‘;zr‘lﬂlu(sllwllaiiﬂxfge :‘ATrLth;ge 1Li1ci-§|ii%étéy(s'?a;lﬁwoxgaeﬁr}]l;ni.gl?n?esrgaigess.org) « IL- Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue:j’?:'tgil;l(;?)',‘t:ic':?: ﬁlﬂi?iootf)ég?lzc%%%(l)t638!46()1h?
184  Michael Linden 7 $2,318,500 1 $4,700,800 18 $7,019,300 Y o § 3 |
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CHICAGO
REAL PRODUCERS

SUMMER EVENT

Thursday, July 19, 2018
12-2pm

Penthouse 111

West Jackson Blvd

Private Event - Must RSVP
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Heavy hors-d'oeuvres

and drinks included
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Door prizes, raffles,
and giveaways
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Network with Chicago’s
Real Producers
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If you are receiving this publication, you
are automatically invited. You should

have received an invite via email. If you
didn’t see the email, would like for us to
resend the invitation, or need to update
GENTLEMAN'S your email address, please contact us at

COOPERATIVE
BRavnorovats, Fhoasedap andy.burton@realproducersmag.com
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THE LUBBEN GROUP
=
Pawere: I By Peoples Home Equity, Inc.

! GUNDERSON
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) Seller On-Time Clo -.-;‘- on %3 i‘ & bl C.J. Lamb Michael J. Gunderson
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W > iﬂ fii s rton g For Chicagoland's Real Estate
Ol | Buyers & Sellers,

NS W e we provide personalized legal guidance
ARTHTRA N HGVE SEASHREANE .
S %, AR and counsel from Contract to Closing

S and Beyond.

L THE GUNDERSON LAW FIRM, LLC
2155 W. Roscoe St. Chicago, IL 60618

www.gundersonfirm.com

ST 312-600-5000 | info@gundersonfirm.com
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