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Solutions for your success

Innovation | Motivation | Education

‘Washington Business Journal
Ranked #1 title company in the DC Metro

BUSINESS JoURNAL

One of INC 500 fastest growing
small business's in the Nation

Inc.50

www.atgtitle.com

The new year has
many folks resolving to

go to the gym more often,

but you might also have clients
who, after a hectic season of hosting
over the holidays, want to upgrade to
newer or bigger home.

If your clients are looking for a new home but are having a difficult time finding something in their
price range, you can save the day by suggesting they consider building new, bidding on a fixer-
upper that needs updates, or even buying a foreclosure property that's in need of repairs.

A 203k home renovation loan can open the doors to listings that buyers can make updates and
repairs to without having to expand their budget, because the financing is built in. Maybe the
home they love appraised low — with a Renovation loan, they can finance the needed repairs or
updates. And if your buyer wants to build a home to their exact specifications, a Construction-to-
Perm loan can offer the perfect solution.

Renovation loans are allowed on specific types of properties: Most of your buyers can qualify for
Renovation loans on a single-family home or 2-4 unit and mixed-use properties. Just be aware
that an FNMA Homestyle loan can be used for second homes or investment properties, but the
203k loan does not allow these types of properties.

Make sure to set expectations with your buyers up front:

+ Borrowers have a 60-day timeline and must obtain contractor bids as soon as possible.

+ The borrower picks the contractor, but the Loan Officer must vet them.

+ Theloan is based on after-improved value and can close before repairs begin.

+ Work must begin within 30 days be completed in 6 months or less. Borrowers can finance up
to 6 months of payments.

A large benefit of a Renovation loan is that there'’s only one closing, with money being disbursed
on a draw basis after, as repairs are needed. Realtor commission is paid at closing, and the seller
does not need to make repairs.

As a Realtor® your clients depend on you to find their perfect home. With a Renovation loan, you
could be their hero and even stand out from others in their market by increasing your ability to
list and sell more properties even when inventory is low, especially if your buyers are interested in
a specific area that's otherwise out of their price range

And with that kind of reputation, you'll get more referrals and increase your business.

When the house they love is a fixer-upper, a Renovation loan is the perfect solution
for buyers who are looking to fix up a home that needs repairs or upgrades.

To review your options for financing, contact Tina, your renovation specialist at
Embrace Home Loans.

Tina DelCasale
Senior Loan Officer
NMLS ID # 191852

ph: 301.921.0070 x3801
cell: 301.523.1893

tdelcasale@embracehomeloans.com
embracehomeloans.com/tina-delcasal

1001 Connecticut Avenue NW
Suite 405
Washington, DC 20036

ombrace

home loans

=

BBB LENDER

Embrace Home Loans, Inc. NMLS ID # 2184 is
licensed in 46 states plus DC., CA Licensed by
the Department of Business Oversight under
wiwRsrealproducersmagacoma Bct

(www.nmlsconsumeraccess.org)
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RealProducersMag.com
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If you are interested in contributing or nominating realtors for
certain stories, please email us at:
Kristin.Brindley@RealProducersMag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily

@ reflect the views of N2 Publishing but remain solely those of the author(s). The paid advertisements contained
within the D.C. Metro Real Producers magazine are not endorsed or recommended by N2 Publishing or the
publisher. Therefore, neither N2 Publishing nor the publisher may be held liable or responsible for business
practices of these companies.
NOTE: When community events take place, photographers may be present to take photos for that event, and .
they may be used in this publication. Barry Katz Bobby Cockerille
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P> publisher’s note

HELLO

REALTORS® OF GREATER D.C.!

We’re pleased to bring you the ELEVENTH edition of DC Metro
Real Producers. As usual, this magazine is provided free of
charge and is distributed exclusively to the top 500 Realtors® in
the Greater D.C. Metro area, along with some select brokers. If
you're receiving this publication, then congratulations—it means

you're the “best of the best” and in the top percent of your field.

For more information about our publication, partners, and future
events, please email us at info@dcmetrorealproducers.com or

visit us on Facebook.

THANK YOU

A giant THANK YOU to all who came out to our First Annual
Mastermind in November at the University of Maryland in Col-
lege Park. We had a blast seeing everyone and giving away tons
of gifts! Photos and highlights are included in this issue. Special
thank yous to our sponsors: Curiosity Consignment, Super Home,
First Washington Mortgage, Stewart Title, First Washington
Mortgage, ATG Title, and Towne Bank Mortgage. If you had a
great time at the event, we hope you’ll reach out and thank our

sponsors and consider giving them a shot on a future deal.

CIRCLE OF INFLUENCE
As top performers, it’s always important to be aware of our circle
of influence. A good friend of mine, Joseph Diaz, always says that

“Your circle is your ceiling.” Isn’t that the truth!

When you’re surrounded by positive and persistent people, op-
portunities are endless. Their energy, drive, audacity and vision
rubs off on us, inspiring us to become our best and to envision the

more empowered possibilities.

On the contrary, when you’re surrounded by the wrong people,
opportunities are NOWHERE—the economy is terrible, nobody
has money, and the world is a horrible place. As the saying goes,

“You can’t soar with the eagles when you hang out with turkeys.”

Often times, once we reach the top levels in our offices and areas,
it becomes increasingly more difficult to be surrounded by people

who are on similar “levels,” chasing similar dreams, and holding

themselves to similar standards. The problem is that the higher the
standards we begin to hold ourselves and our organizations to, the

higher the standards we should be having for our circle of influence.

That’s why this D.C. Metro REAL Producers group was born: to
help celebrate, inspire, and connect the top performers in Greater
D.C/s real estate industry, and to forge stronger relationships

between the people who take the profession seriously.

‘We hope to see you at our future events, connecting with the
other high performers in the area, and in our private Facebook
group, “DC Metro Real Producers Top 500.”

THIS MONTH’S ISSUE

This month’s edition features the stories of Keri Shull, Andrew
Essreg, Michelle Sagatov & Doorways for Women and Families,
Jessica Stanley & the HomeFile Transaction Coordination team,
as well as “Words by Wade”—our regular tech column for real
estate agents. You will also find the photos from our First Annual

Mastermind held in November.

We are excited about 2018 and the events we have planned! Save
the Date for the Sneak Peek Exclusive Review of Classic Cottages’
new development, Abingdon Estates, in Arlington. February 15th
at 497 N. Abingdon St., Arlington, VA 22203. 5-7 p.m. Watch for
your invitation by email from Info@dcmetrorealproducers.com.

Save it in your contacts—or email us for info.!

If you have suggestions for writers, agents or topics you'd love to see

featured, please email me at Kristin.Brindley@realproducersmag.com.

Yours in success,

Kristin Brindley
Publisher DC Metro Real Producers
(313) 971-8312

Kristin.Brindley@realproducersmag.com

Like us on Don’t forget to LIKE DC Metro Real
ﬁ [ LT '@ Producers on Facebook!

www.realproducersmag.com - 5



) PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate. Take a minute to familiarize

yourself with the businesses sponsoring your newsletter magazine. These local businesses are proud to partner with you and make

this magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

APPOINTMENT SETTING
Centralized Showing Service
(913) 948-2442
Showings.com

CARPET CLEANING
Normandy Carpet
(301) 740-2005
NormandyCarpet.com

CHARITY

Doorways for Women and
Families

(703) 504-9400
DoorwaysVA.org

CLEANING SERVICE
Santos Maid Services
(240) 242-4844

CONSIGNMENTS,

FINE HOME

Curiosity Consignment
(240) 207-3783
CuriosityConsignment.com

ESTATE SALES
EstateMAX
(301) 332-5585
EstateMAX.net

Everything But The House
(571) 585-3816
EBTH.com

FINANCIAL

Commission Express Capital
(443) 302-9595
CommissionExpress.com /
Capital

FINANCIAL PLANNER
Foresters Financial Services
(386) 214-5823
ForestersFinancial.com

6 - January 2018

FLOORING
Floormax

(301) 206-2280
Floormax.us.com

The Carpet Company
(540) 752-5200
TheCarpetCompanyinc.com

FRAMING & ART

Frame Tech

(301) 330-6888
FrameTechArtGallery.com

FURNITURE RENTAL
Churchill Living

(973) 636-9400
ChurchillLiving.com

GIFTS

Strategic Gifting
(313) 971-8312
StrategicGifting.com

HEATING, AIR AND
PLUMBING

Vito Services

(301) 251-0211
VitoServices.com

HOME BUILDER
Classic Cottages
(703) 256-1400
CCottages.com

HOME INSPECTION
Donofrio Inspections
(703) 771-8374
Donofrioinspections.com

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

Top To Bottom Services
(301) 938-9100
TTBServices.com

HOME MAINTENANCE
Super Home, Inc.

(844) 997-8737
HelloSuper.com

JUNK REMOVAL
123JUNK

(703) 400-7645
123JUNK.com

LOCKSMITH

Mike’s Locksmith & Security
(240) 506-7500
Mikes-Locksmith.com

MORTGAGE

1st Financial, Inc.
Craig Jenkins
(410) 903-6610

Caliber Home Loans
Kasey Martin
(240) 855-0834

Embrace Home Loans
Tina Del Casale
(301) 523-1893

First Home Mortgage
Rob Mercer
(301) 332-2745

First Washington Mortgage
Chanin Wisler
(301) 526-0020

Home Savings & Trust Mortgage
Derek Harman
(703) 309-4886

MclLean Mortgage
Troy Toureau
(301) 440-4261

Mortgage Advantage Loans
Krishan Gupta
(301) 254-6339

Towne Bank Mortgage
Richard Early
(301) 332-2184

MOVING COMPANY

Moyer & Sons Moving & Storage
(301) 869-3896
MoyerAndSons.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY

Howard Lansat Photography
(301) 838-9560
LansatPhoto.com

Picture Perfect
(301) 788-8871
PicturePerfectLLC.com

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PRINTING, DIRECT
MAIL SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

REMODELING

Pavel Remodeling, LLC
(301) 841-5282
PavelDesignAndBuild.com

STAGING & HOME DESIGN
Leslie Anderson Interiors
(703) 973-8734
LeslieAndersoninteriors.com

MK Staging and Design
(301) 657-9795
MKStaging.com

TITLE COMPANY
Maryland Title Works
(410) 766-4833
MarylandTitleWorks.com

TITLE SERVICES
ATG Title, Inc.
(703) 934-2100
ATGTitle.com

Maryland Title Works
(410) 766-4833
MarylandTitleWorks.com

Michaels Title & Escrow
(240) 425-0008
MichaelsTitle.com

It's Furnace Check Up Time!
Book Your Y770 Furnace Check Up Today!

Get a New Furnace

Installed Starting
at 32995

PLUMBING | HEATING &

& DRAINS

Our highly trained
professionals provide
superior service and
products for all

your plumbing needs.

HVAC units.

AIR CONDITIONING TODAY

Qur superior service includes
sales, installation and
maintenance on all
commercial and residential

Quality People, Quality Products, Quality Service.

vitoservices.com | 301-637-6926

REQUEST SERVICE

Call MI70 for 24
service today.
We have friendly
operators standing by.

EMERGENCY
SERVICE

"

RGS Title
(703) 877-7521
RGSTitle.com

Stewart Title and Escrow
(480) 203-6452
DCTitleGuy.com

TRANSACTION
COORDINATOR
Contract2Close Leverage
(301) 944-4908
C2C-Leverage.com

HomeFile Transaction
Coordination

(202) 847-6931
HomeFile.co

VIDEO SERVICES
HDBros

(540) 840-1388
HDBros.com

Real Estate Video Company
(301) 728-3624
RealEstateVideoCompany.com

EBTH

EVERYTHING BUT THE HOUSE

HELP YOUR CLIENTS
DOWNSIZE WITH EBTH

EVERYTHING BUT THE HOUSE has transformed

traditional estate

sales

into an online auction

experience generating up to 3 times more revenue

on EBTH.com. Whether your client is looking to

downsize or sell the contents of an entire estate,

EBTH makes the process easy and profitable.

visit MY.EBTH.COM/REALPRODUCERS or call (202)804-3711

www.realproducersmag.com - 7



DEREK HARMAI.\I with
Home Savings
& Trust Mortgage

Standing Head And Shoulders Above The Rest

Engaged, Efficient, and Local — Practicing An Agent-Centric Philosophy That Helps Agents Excel
In-House Underwriting, Processing, & Closing Transactions — Manage Files From Start To Finish
LOCAL Veterans Affairs Home Loan Expert - Ask Derek about VA Loans

For most people, the loan process may be one of the most stressful times of their lives.
Derek Harman truly loves assisting people through this time of stress, and making the
process simple and easy.

“I find great satisfaction in guiding and teaching my clients about the loan process, closing successfully, creating a genuine
relationship during the loan process. I pride myself on customer service, professionalism, and integrity. I want to createa
customer for life” -Derek Harman

“As an advocate for my clients, I am asked for lender recommendations, and I have to be particularly careful and confident
with whom I refer. I can’t afford to pick the wrong lender, which is why I recommend Derek Harman. He is responsive, works
for the best interests of our clients, and shares the same values as our team. I know that when I refer clients to Derek they will
be taken care of and he will go that extra mile to ensure a successful settlement.” -Nathan Dart

DEREK HARMAN dharman@hstmortgage.com
HOME SAVINGS & TRUST MORTGAGE tel: 703.766.4634 | cell: 703.309.4886  NMLs: 882287

Mike's Locksmith
& Security

Because Mike Cares :DESIGN

About Your Client's Security

Serving the
Washington D.C.
Metro Area
Since 2007

PROTECT WHAT MATTERS MOST

« Residential & Commercial
Locksmith Services

(Y

Alarm Systems and
Monitoring (coming soon)
Access Control

Security Cameras

Home Automation

Free Estimates | Upfront Pricing | 100% Guarantee on Materials & Labor

Mike’s Locksmith and Security

1100 Taft Street, Rockville, MD 20850

240-506-7500 | Mike@mikes-locksmith.com

(301) 657-9795
www.MKStaging.com

Let us make your next listing
feel like their next home

8- January 2018
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Together, we can give your clients what they want...
sooner than they expect!

As a representative of Caliber Home Loans, Inc., a national lender, | have the technology to provide your clients with the Ultimate

Home Buying Experience. This gives homebuyers more of what they want and less of what they don’t want, including:

B Reduced paperwork that includes instant digital verification of assets, credit and more.
B Closing in weeks instead of months. Some eligible loans may close in less than 10 days*.
B The option to eSign some loan documents electronically before closing.

After closing, | often receive emails from satisfied Realtors. Here are some recent testimonials:

‘ ‘ It was a smooth transition. Great job by LO! , ,
-Cindy L. 5/31/17-

‘ ‘ Kasey is the most unbelievable lender and has taken wonderful care of my clients.
I have never seen a lender get out a Closing Disclosure as early as she did for my client
this last transaction. In addition, Kasey is a pleasure to work with. | recommend all my

clients to give her a call. , ,
-Laura E. 6/13/17-

Kasey Martin

Loan Consultant | NMLS # 192739
6720-B Rockledge Drive, Suite 500
Bethesda, MD 20817

CALIBER
301-452-5217 _ |  HOME LOANS

Kasey.Martin@caliberhomeloans.com
www.kaseymartin.com

*Some loan applications are not suited for digital delivery of asset, income, employment and other documentation required for loan approval. Processing and closing times vary depending on the

nature and complexity of the transaction.

Testimonials are individual experiences, reflecting real life experiences of those who have used our services in some way. However, they are individual responses, and results do vary. The testimonials

are not necessarily representative of all of those who will use our services.

Caliber Home Loans, Inc, 1525 S. Beltline Rd Coppell, TX 75019 (NMLS #15622). 1-800-401-6587. Copyright © 2017. All Rights Reserved. Equal Housing Lender. For real estate and lending professionals only
coomoane  and not for distribution to consumers. This communication may contain information that is privileged, confidential, legally privileged, and/or exempt from disclosure under applicable law. Distribution
LENDER 1o the general public is prohibited. #16893_MD.



P» rising star

ANDREW ESSREG

Relaxing in Andrew Essreg’s Silver Spring
living room—with the jazz humming and

a glass of espresso, wine or microbrew,
depending on the time of day—is where
his “client partners” find themselves
learning, describing their real estate
dreams, and prioritizing “must haves,
dislikes and deal breakers.” Essreg finds
it quite natural to invite clients, their kids
and dogs into this intimate space because
he truly considers them family.

Those who know Essreg, of Keller Williams Capital
Properties, describe him as “a west coast
REALTOR® with east coast sensibilities.” He came
here by way of Boulder and Portland, which accounts
for his down-to-earth, relaxed style. There are other

things, however, that make him quite different.
Different: A Consultant

“I consider myself a consultant and client advocate,
not a salesperson,” says Essreg. “Each unique client
situation demands personalized attention, strategies,
goals, and a clear roadmap to achieve successful re-

sults. And that requires more listening than selling.”

With the consultant mentality, Essreg says, “I've
talked more clients into not buying property than
buying it. Trust, goodwill and the clients’ best inter-

ests are my cornerstones.”
Different: Old School

Essreg is not on social media. He doesn’t advertise,
prospect, lead generate, blog, post or “try competi-
tively to sell as many homes as other REALTORS®.”

He’s more old school and extremely authentic.

“REALTORS® have a bad rap of being too focused
on themselves and not on their clients,” he says.
“I'm part of a new movement to turn that idea up-
side down, to be a REALTOR® who really takes the
time to understand clients, advocate for, guide and

support them along the journey.”

10 - January 2018

Andrew and Hillary Essreg with their son, Weston

Photos by Howa_r‘(‘;i Lansat Photography

It seems clients can feel the difference, as Essreg’s business is 90 percent

referral-based and he helps nearly 50 families annually.

Different: Hands-On And Personalized

“Very hands-on” is an understatement when describing Essreg.
It’s not unusual to find him on the roof, crawling through an attic,

or scrutinizing the energy efficiency of an HVAC system.

While Essreg’s intention is to continue providing uniquely per-
sonal service and avoid team building, his production is outpacing
his “single shingle” business strategy. Therefore, Essreg shares,
“I’ll likely add one or two folks in 2018 to ensure I can keep pace
with client expectations, while still maintaining a very unique,

hands-on approach.”
A Different Path to Real Estate

For 17 years, before embarking on a real estate career in May
2015, Essreg was a management and strategic consultant focused
on guiding and supporting large companies and government agen-
cies around the world in applying environmental sustainability

and corporate social responsibility.

He admits, “It was a cool gig in my 20s and 30s, but I didn’t want to
end up watching my kid’s sports games or music recitals on FaceTime.

I wanted to be local, present, and active in all aspects of my life.”

With his best friend and wife, Hillary’s, unwavering support,
Essreg leaped into real estate in 2015. It wasn’t too “off the beat-
en path” for him, as he’s a second-generation REALTOR® (his
parents have a combined 75 years of experience). With real estate
in the DNA, his five-year-old son, Weston, may be gearing up for
a third generation, as he’s dubbed himself “The Kid Realtor®.”
Weston helps Dad put up Open House signs, he entertains kids
while the grown-ups tour properties, and he creates “welcome

home” cards for families when they settle.

Essreg sets out daily to, “listen, learn, teach, be

inspired, inspire others, sweat a ton, drive a lot,
connect with interesting people, and do whatever it

takes to help my clients be successful.”
Different: Leveraging a Green Background

Leveraging graduate degrees in business and
environmental management and with sustain-
ability consulting experience, Essreg helps clients
understand and prioritize “green” improvements
in their homes—those that save money and have

environmental and health benefits.
Making a Difference in His Community

Beyond positively impacting his clients, Essreg is
equally passionate about making a difference in his
community. He takes on three volunteer real estate
projects per year, providing time, a robust contrac-
tor network, and materials to support clients who

are disabled, elderly, or special-needs veterans.
Different Leads to Success

With his unique approach, Essreg is quickly rising
to the top. His 2016 total volume was $14.8 million,

and 2017 shows him tracking toward $25 million.

Andrew Essreg’s unique approach to real estate and

to his clients proves that different is not only good,

it’s something quite special.

www.realproducersmag.com - 11



P> partner spotlight

JESSICA STANLEY

and HomeFile Transaction Coordination

Photos by Howard Lansat Photography

It takes about 19 hours for a real estate

agent to process one file from contract to
close. Imagine if those hours were spent

on revenue-generating activities and lead
generation instead of chasing contingencies
and paperwork? That’s where Jessica Stanley
and the HomekFile Team step in, providing
help for the modern agent.

12 - January 2018

HomeFile Transaction Coordination is a full-service, Independent
Transaction Management Company. HomeFile provides sup-

port services to real estate agents and teams at various broker-
ages throughout the DMV, streamlining their contract-to-close
process. On average, agents using HomeFile services can increase

their sales by 30 to 40 percent.

Every HomeFile Transaction Coordinator is a licensed real estate
agent. After 1,400 closed transactions, they have seen it all and
have developed the instincts to know exactly what to do when a

problem arises. Although they do not sell real estate, they keep

their license active in order to continue their education and stay
in the know about all contract changes and forms updates. They
are members of GCAAR, NAR and Jessica is a founding member
of the National Association of Transaction Coordinators. By join-
ing the NATC as an Original 100 member, Jessica is committed to
providing a high level of excellence, as well as file and documen-

tation knowledge to assist real estate agents in their careers.

Jessica was born and raised in the South. Her southern upbringing
has played a massive role in HomeFile’s success. “If there is ever a
time when a southern woman shines, it is when she is taking care
of people,” Jessica says. Southern hospitality is not just a catch-
phrase at HomeFile, it is a way of life with their team. They take
great pride in treating everyone involved in each transaction to a
“white glove” contract-to-close experience. “We are high-touch at
HomeFile. When we start a new file, we call everyone involved in
the transaction to introduce ourselves, and usually speak to each

one of them multiple times throughout the process.”

“In real estate transactions, says Jessica, "the contract-to-close
process is the time where buyers and sellers require a large
amount of handholding. They want to be kept in the loop every
step of the way and have numerous questions about each mile-

stone. We have the answers to questions at our fingertips and can

PamiStanley

ary Frances FitzPatrick

calm any anxiety within minutes. Grace under pressure is one of

the most important qualities you can have in this industry,”

Jessica has played many roles throughout her real estate career,
but it was as a transaction coordinator that she thrived and was
truly in her element. She knew that managing the contract-to-close
process is where she was meant to be and decided to start her

own transaction management company. “I wanted to help agents
streamline their real estate businesses and become more efficient
and productive. All agents should have access to the help they need

without having to commit to the time and cost of a full-time hire.”

HomeFile does not accept every agent who inquires about their
services. “We want to work with agents who are serious about
providing excellent customer service and really want to roll out
the red carpet for their clients. We start with an exploratory phone
call to assess the agent’s needs and to ensure that our values are

in line. If we both agree to move forward, we can usually complete

the onboarding process in as little as two hours,” Jessica says.

In her spare time, Jessica can be found drinking sweet tea and
searching MLS for homes or exploring the city with her husband,
Joel, and her 5-year-old son, Thomas. She is a landlord, a mentor,

and regularly teaches Contracts 101 to new agents in the DMV.

www.realproducersmag.com - 13
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l TOP TO BOTTOM SERVICES, LLC.

& Home and Commercial Inspection Services|301-938-9100

TOWN & COUNTRY DMVs Top Rated Mover
MOVERS, INC. é?’ for 40 Years

Local, Long Distance, International

Local, Long Distance & International Specialist Short/Long-term Storage \
Free Estimates

Introducing Our New Staging Division

TOWN & COUNTRY
STAGING

— Slage = Store » Move —

SIIRAT,

T
2

301-670-4600 | 800-683-6683
www.townandcountrymovers.com

We’ve been a reliable realtor inspection partner since 2004 for more
reasons than one. Your clients will receive these FREE services, and more!

e FREE 90-Day TTBS-Funded Home Warranty e Didn’t get the house? You’re covered by our
e FREE 90-Day Radon Test Result Guarantee  Second Inspection Price Protection

¢ FREE Mold Protection Guarantee e FREE 1 year subscription to the Home

e FREE Customer Utility Research Services Owners Network (HON)

“Carpet cleaning - Last minute call-techs arrived on time and did a great job. | have
used Normandy for years. They are a/ways superb. . -Sanara Vince, Washington, D.C. }

.MOLD ™
& HITE w}/

AT ~Carpet, Upholstery, Tlle&Grout Bleanmg : i ' ini
: RSy » Tk aO s Elasbing o7 Customer Conveniences Experience & Training

Lammate F|00|_'m9 In Many Colors o In-plant’ RUQ C|ea“|"9 & Repair - ' -_ * 10 Full-Time Inspectors to Serve You We know it’s important to hire a knowledgeable inspector
: E .T; We Custom style Rugs & Carpets P Ly ¢ Multi-Lingual! We Speak Spanish, French and Hindi! who has the ability to communicate effectively without

; ¢ Female & Male Inspectors Available being alarming. Our inspectors have been personally vetted
£5 i a $2, ] i i e We Offer Radon, Mold, Lead & Environmental Testing by the owner and undergo weekly refresher training. We
' H(;léZR?RM/-(F, 2'3?(‘\“{; ) 52? OFZ)M * Get FREE Lifetime Inspection Consultations realize that relationships are important in the home-buying
x NORM ANDY CARPET ot i e oo * You're Covered by Our $1 Million Agent-Referral Insurance  and selling process, and we have the right inspector to
2 9 Policy serve your client and you!
(301) 740-2005 * 200% Satisfaction Guarantee!
q d
Smce 2! 74 - Info@normandycarpet.com
YOU CAN DEPEND ON OUR SPOTLESS REPUTATIONI s '1 www.normandycarpet.com

(301) 938-9100 » www.tthservices.com
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MICHELLE SAGATOV GIVES BACK

to DOORWAYS FOR WOMEN AND FAMILIES

Michelle Sagatov has a long history with Doorways for Women

and Families that started well before her career in real estate.

“My first encounter with Doorways was in 2001 and started out
like this: ‘Arlington County 911. What is your emergency?””

I responded to an in-progress domestic violence call when I was
an Arlington County police officer on midnight patrol. We ended
up transporting a mom and her two kids—one an 8-year-old,
the other an infant—in the back of my cruiser to the Doorways
Safehouse in the middle of the night. They were ready to leave
their abuser.”

Doorways for Women and Families has provided pathways out of

violence and homelessness for women, children, and men since

1978. More than a safehouse, Doorways provides a myriad of ser-
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vices and support programs designed to see their clients all the
way through their crises to stable, healthy, independent living.
These services include a 24-hour domestic and sexual violence
hotline, hospital accompaniment, trauma-informed goal planning
and counseling for adults and children, assistance with seek-

ing legal protection and financial independence education, and

a variety of short-term and long-term housing options that can

accommodate families, individuals, and even pets.

Ten years after the night Michelle responded to the domestic
violence call, several different people approached her in the same
year about Doorways. She had already left the force and had be-
come a real estate agent by then. Her husband, Yuri Sagatov, was
a homebuilder. Michelle and Yuri were invited to attend a few
fundraising events and to be a part of a home tour, where all the

proceeds went to Doorways. Having children of their own moti-

vated Michelle and Yuri to become more involved with Doorways.

They wanted to be an example to their children of how to give

back and help people within their community.

Although at the time Michelle and Yuri didn’t have much money
for donations, they had been involved with flipping houses for
years and had a particularly useful skillset: home renovations and
industry connections. Over the span of a year, Michelle and Yuri
raised over $300,000 to completely renovate Doorways’ safe-
house. They were also able to get a group of local interior design-
ers to help create a beautiful, restorative, and respectful interior

for Doorways’ clients during their healing journey.

The renovation took place in 2013, and since then, Yuri has
served on the board of Doorways. Michelle and Yuri have become
co-chairs with another family for a three-year giving campaign
aimed at raising $10 million in funds. They have currently raised

$6.5 million with only one year left to go.

“The need for funding Doorways is real,” says Michelle “We
launched the Campaign for Brighter Futures because our current
funding streams are not up to the task of fully meeting the rapidly
changing needs in our community. The hard truth is that while
funders come and go, the number of people who need our ser-
vices keeps growing and growing. Our family home, safe house,

and safe apartments are nearly always full or over capacity.”

making a difference €4

Last year, Doorways served 3,625 people across their programs
and half of their clients were children. The goal is to get them

safe housing and to provide services to help families achieve and

maintain stability in homes of their own.

When donors give to Doorways, their gifts go directly to helping
Doorways’ clients break cycles of violence and poverty and make

a lasting difference in peoples’ lives.

As a former police officer, Michelle knows that the most danger-
ous call an officer can receive is a domestic violence call. "Any-

thing can happen,” she says. Doorways helps cut down on those
calls. Their 24-hour hotline, variety of safe housing options and
comprehensive services provide ways for survivors to be able to

leave and get help on their own.

“Doorways is one of the most amazing non-profits we have come
across,” says Michelle. “Their graduation rates are phenomenal.
In situations where people are experiencing homelessness and
domestic violence, once they are able to reach Doorways, the
success rate for them is huge. It just makes sense for real estate
agents to support Doorways,” she continues. "Our job is to find

homes for people — and Doorways helps people find safe homes.”
There are many different ways people can help and can volunteer

at Doorways for Women and Families. Visit www.doorwaysva.org
or call 703-504-9400 for more information.
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FIRST HOME
MORTGAGE

We Put People First
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Rob brings over 29 years of experience in the mortgage business as a loan officer and branch manager

ROB MERCER E
Branch Manager

Office: 240-479-2302

Cell: 301-332-2745
RMercer@firsthome.com
www.robmercermortgage.com

www.firsthome.com
oo NMLS ID #147453

aas I he Mercer Team

R cconal Mongage Advisor

Top 1% Mortgage Originator in America 2013-2016
Mortgage Executive Magazine

First Home Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org) Rob Mercer, a licensed MLO in DE, DC, MD, VA.

LESLIE ANDERSON INTERIORS

home staging & interior design

Beautiful Stagings That Attract Buyers

. \ Sl O List Price
$40,000.00 Club

Real Estate Staging Association

? i Leslie Anderson, Owner
o't U. ]
A S

.r! et Leslie Anderson Interiors
= President, RESA Greater Capital Area Chapter
703-973-8734
e www.LeslieAndersoninteriors.com
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Paul Coroneos
Senior Associate
Foresters Financial Services, Inc.

2404851505 x 214
paul.coroneos@foresters.com

Foresters Financial Services, Inc.
8757 Georgia Avenue

Suite 405

Silver Spring MD 20910

Paul Coroneos is a Senior Associate
at Foresters Financial Services, Inc.,
serving the DC-Maryland-Virginia
area. Paul graduated from Roger
Williams University with a BS in
Financial Services.

Paul understands that each client's
financial needs and goals are unique;
that is why he is committed to
creating a personalized approach
towards investing. When Paul meets
with you, he will review your financial
needs, identify your long-term goals,
gauge your risk tolerance, evaluate
appropriate investments and life
insurance products, present
personalized recommendations,
recommend an asset allocation
strategy for you, and provide
ongoing support. Paul is committed
to helping individuals reach their
financial goals.

,
Foresters
Financial

Financial services

Foresters Financial Services, Inc. provides everyday families and
individuals with financial solutions, guidance and tools to meet
their needs across all life stages. Our Financial Representatives
offer personalized service combined with a solid, long-term
approach and fresh thinking, to help you:

. Save and invest for retirement, education and other life events
. Create retirement income strategies

. Protect the ones you love

. Plan your legacy

You can also take pride in knowing that you are part of Foresters™, an international

financial services provider that gives back to the community and cares deeply about
family well-being. Each year Foresters organizes thousands of community activities,

providing financial contributions and hands-on volunteerism in support of charitable
partners, that make a meaningful and lasting impact in local communities.

Together, we can help you achieve financial and family well-being—now and
tomorrow, this generation and the next

Areas of Specialty:
Mutual Funds Insurance Planning SEP IRAs
Equity Whole Life 401(K) / Roth 401(K)
Fixed Income Variable Life Executive Bonus
Tax Exempt Single Premium Variable Life Defined Contribution Plans
Money Market Universal Life Profit Sharing Plans
Retirement Planning Terrh Lire _ Planning for Organizations
401(K) and IRA Rollovers survivorship 403(B) / Roth

("2nd to Die")

Roth IRAs
Traditional IRAs
Wealth Transfer Annuities Planning
Income Distribution Planning  Fixed

Fixed Income Vehicles Variable
Revocable and Irrevocable Immediate

Trust Funding

Pension Option Planning

403(B) Plans

457 Deferred
Compensation Plans
Electronic Payroll Services

Non-Medical Final Expense

College Planning

Coverdell Education Savings
Business Planning Accounts

Key Man Insurance 529 Savings Plans

Buy-Sell Agreements UGMA / UTMA

Simple IRAs Custodial Accounts

For more information about First Investors funds or variable products from Foresters Financial
Services, Inc., you may obtain a free prospectus by contacting your Representative, writing to the
address below, calling 800 423 4026 or visiting our website at forestersfinancial.com. You should
consider the investment objectives, risks, charges and expenses carefully before investing. The
prospectus contains this and other information, and should be read carefully before you invest or
send money. An investment in a fund is not a bank deposit and is not insured or guaranteed by the
Federal Deposit Insurance Corporation (FDIC) or any other government agency.

Foresters Financial™ and Foresters™ are the trade names and trademarks of The Independent Order of
Foresters, a fraternal benefit society, 789 Don Mills Road, Toronto, Canada M3C 1T9, and its
subsidiaries, including Foresters Financial Services, Inc. Securities, life insurance and annuity products
are offered through Foresters Financial Services, Inc. Insurance products are issued by Foresters Life
Insurance and Annuity Company or The Independent Order of Foresters.

Foresters Financial Services, Inc. | 40 Wall Street | New York, NY 10005 | 800 423 4026 | forestersfinancial.com
13-00577R



From an early age, Keri Shull became familiar with
buying and selling homes, as her family moved 14
times. Unfortunately, the family’s experiences with
real estate agents were less than stellar, and thus her
opinion of agents was quite low.

However, upon graduating from college in 2003, Shull had

the opportunity to sell homes for a new home builder. She
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SHULL

A NEW AND IMPROVED

REALTOR® MODEL

—
Photos by
Howard Lansat Photography

did this for a few years, then switched to selling condos for
developers. Along the way, an exemplary female mentor saw
Shull’s potential and encouraged her to become a REALTOR®,
which she did in 2008. She did so knowing she would not be
the traditional kind of real estate agent she had witnessed,

but would model a new and improved way of operating.

After a few real estate transactions, Shull was hooked.

The j(:i{;.Shull Team'

A Model for Results

“Right out of the gate, I hired three ISAs (inside sales associ-
ates),” says Shull. Today, with over 50 percent of her business
ISA-booked, this early decision has paid off.

Finding the right people for her team is imperative to Shull.

“If you have the right, responsive people, who are excellent
communicators and strategic thinkers, it makes for a great
team,” she says. “The minimum standard in what we look for
in an agent on our team is pretty unique because the way we do

things is radically different.”

Today, the Keri Shull Team has a 90 percent rate of repeat busi-
ness and a volume that is four times the amount of their closest
competitor. The team’s career volume is over $1 billion, with a
2016 volume of over $226 million.

Additionally, she and her team have been recognized each year
by REAL Trends “America’s Best Real Estate Agents.” In 2015,
they were ranked the #1 Real Estate Team in Virginia by the
Washingtonian. Most recently, Shull was valedictorian of The
CORE Real Estate Training program.

Role Models
In addition to the early mentor who encouraged her to become a

REALTOR®, several others have markedly influenced her career.
“My first coach was Craig Proctor. It was he and Todd Walters

(both real estate coaches) who taught me about direct response
marketing; how to get people to be attracted to you instead of
having to hunt for referrals,” she explains. Because of this, she’s

been able to generate leads in a very targeted demographic area.

“Targeted” being key, now the Shull Team deals in a higher
price point of around $700 thousand, “which is a better use of

our time,” she says.

Studying under Rick Ruby and Todd Scrima with The CORE
Training, a real estate coaching company, has taught Shull to
focus on creating systems and processes. “This focus allows me
to take excellent care of my clients, earning more referrals and
improving my business,” she says. More recently, Shull joined
Tony Robbins’ exclusive Platinum Partnership program, which

has helped Shull grow her business exponentially.
Model Advice

Based on her experiences and learning, Shull offers advice for
agents. First, she suggests reading the best-selling book
“HyperLocal, HyperFast Real Estate Agent,” by her husband, Dan
Lesniak. Shull advises all agents read his book, “not because he’s
my husband, but because it gives unique, inexpensive, and practi-

cal tips to generate a lot of leads.”

Next, she recommends going to conferences. “Being in an envi-
ronment surrounded by successful agents will make you success-

ful, too,” she relates. “It improves your mindset.”
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Keri Shull and Dan Lesniak with their children, Braden and Kierra

Mindset is extremely important, according to Shull. “Don’t be

easily offended, it’s a waste of energy. For instance, if someone

decides to use another agent, instead of being upset, be introspec-

tive and learn why they didn’t choose you. This will help you
improve.” She continues, “Those who rebound quickly and have a

powerful, positive mindset will do well in this industry.”

Also, she advises agents to “find your target niche and know

everything you can about it; be the expert.”
Model of Success

While following all these practices herself, Shull offers another
piece of advice: “Money is an important factor, but it’s not every-
thing. If you can spend time with the people you love and on the

charities you support, life is good.”

To Shull, success is wrapped up in a healthy work-life balance.
In fact, Shull takes off Fridays and weekends to be with their
son, Braden (2), and daughter, Kierra (3 months). As a

family, they enjoy traveling, as well as going to Nationals

baseball games and Capitals hockey games.
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Keri Shull and Dan Lesniak

Braden Lesniak

Giving back to charities also balances Shull. She supports the
charity Doorways for Women and Families, an organization that
works to create a permanent shift in mentality for women and
children affected by domestic violence by helping women find a

job, a home, and develop skills in managing finances.

Additionally, the Keri Shull Team is a corporate sponsor for
the Leukemia and Lymphoma Society’s Man & Woman of the

Year campaign.

Success also comes in the form of career satisfaction. “I abso-
lutely love knocking it out of the park for a client,” Shull states,

“touching more lives in a positive way.”

In fact, she diligently trains her team so that they “consistently
create that stellar client experience,” the kind lacking in the real

estate transactions her parents experienced.

Shull’s example shows that wherever a bad experience or percep-
tion exists, with the right motivation and coaching, there is enor-

mous opportunity to do it differently. And model a new way.
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We Find New Homes For Your Life’s Treasures

Auctions, Appraisals, Estate Management, Property Clean-outs
We are your professional downsizing partner for second-hand personal property.

In our store and on the Internet, we get special items to where they are most wanted and all you
have to do is cash the check. Don't turn your home into a weekend flea market! Give us a call for a
smarter solution. We get quality items sold fast for top dollar.

© House-call and pickup service available

e Commissions range from 20-50%

e Sophisticated software keeps you informed of your inventory

e Average turnaround from check-in to check in the mail is 30 days
e Licensed and insured

e We can handle hundreds of items at once

e Walk-in customers welcome

L&

=] Picture o —
Perfect,LLC |

Our Tours:
* MLS compliant. We can control every element on the tour.

Come with branded, MLS compliant (IDX) and a full-screen, no branding link.
Automatically uploaded to Realtor.com
YouTube video version included with each tour

Completely web-based. Work on any platform. Viewers can use any browser or mabile phone.

LCuri@sity

)
|
g

consignment

We handle most any items of value

e Quality Furniture e Model Trains & Cars

e Antiques o Military Memorabilia

e Advertising Signs e Vintage Electronics

e Automotive Collectibles  Nostalgic Technology

e Fine Art & Sculptures ¢ Coins & Stamps

e Jewelry (even costume)  Decorative Figurines

o Studio Glass / Pottery  Quality Tools

e Musical Instruments e Vintage Toys & Games

© Movie & Sports e Historical Pieces
Memorabilia  Designer Handbags

© Hobby & Crafting  Primitives

We sell the best, donate the rest, and you get a check!
Call, Click, or Stop By For More Information!

CuriosityConsignment.com
9870 Main Street
Damascus, MD 20872
(240) 207-3783

Tue-Fri 10-6 | Sat 10-4 | Sun 12-4 | Closed Monday

“Picture Perfect, LLC makes my life easier! | don't have to
worry about marketing my listings, since Chris does it for me.
Their top-notch photos are light, bright and wide-angled, and
their new 3D Matterport tours are leading edge. | couldn't
ask for better photographers and marketing experts.”
- Chris Reeder, Long & Foster Real Estate

Brochures/Flyers

ChrisCrummitt@gmail.com | 301.788.8871 | www.pictureperfectlic.com
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- FLOORMAX HELPS REALTORS SELL HOMES FASTER!
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4 { B, The DC Area’s Premier Flooring Retailer -
- .com e for over 32 Years. : .

Strategic
HAPPY NE W YEAR 2018
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“Floormax has been a true partner to -
me in my real estate business. They are f
professional, responsive, and competitive
with pricing. | value my association with

them. A+ in my book!”

Ellen Coleman
Realtor, Re/max
CDRS, OICP, SRES

“I'm honored to say I've known and i
worked with Floormax for over 30
years. The Floormax team has helped
me serve my clients in the best, most
efficient and economical way possible!”

Peg Mancuso
President, 2016 Greater Capital Area
Association of Realtors

WWW.FLOORMAX.US.COM

Millions of Square Feet of Flooring In-Stock

GERMANTOWN
301.528.6400

Immediate Installation

ASPEN HILL
301.460.4100

BETHESDA
301.881.0969

LAUREL
301.206.2200

COLUMBIA
410.872.1129

4 X
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The Kristin Brindley Team - L IIE_ |

313 971-8312 e« Kristin@StrategicGifting.com s ;
ﬁ 8

Real estate marketlng mad'e easy.

Gzﬁs That Make You Unforgettable (A5 J“’g Listing photography | Video | 3D modeling | Aerial imaging | 24 hr delivery

iR

%.

: ey f”l’_;:'-"g_ Wonderful Closmg and Refe‘l:];af‘él ,.,_.___ -
~~iﬁf ,@S‘W Also Great as A+ Clienf and Team-Glﬂ;Sv —

-
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= [»]RROSHE

www.hdbros.com

schedule@hdbros.com 540-840-1388

Client Retention Tools * Used Daily Forever
100% Tax Deductible * Easy System in Place
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»» words by wade

HELPFUL TIPS
WHEN PURCHASING

A REAL ESTATE

WEBS

As a guy who spends his day helping real estate agents with
their marketing plans and learning new strategies for business,
| see a lot of Realtor® websites. Some of these websites are
good, many are not so good. | see the “free” company website,
all the way to the custom-built website that has 30-plus pages

and top-of-the-line IDX integration. With so many options, where
does a real estate agent start? If this sounds all too familiar,
keep reading—because here are helpful tips to know before
purchasing a real estate website.

1. Cost: How much should | pay for a website?
There is no one answer as your budget is up to you. If you get an

expensive website quote, have the website developer explain ex-

actly what you are paying for, along with the SEO results you can
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I I E By Wade Vander Molen

expect from that work. I’ve seen people and companies prey on
unsuspecting Realtors®, and it’s not pretty. On the flip side, invest
in your business and get a website that you own and control. The
$29.95 a month website is exactly that.

2. Do | need to provide information to the website developer/
company?

Yes, these companies can set up initial “themes” (design) for your
website, but finished websites don’t magically appear. The web
developer needs information provided for each page: headers, and
specific content. In other words, be prepared to do some work on
your end, as well. Get the web developer/company what it needs in

a timely manner and your site will be completed sooner.
3. Get a “search-engine friendly” website platform

Google rules the search engine world and it likes certain plat-
forms over others, such as WordPress, Wix, Website Box, and
Placeter. There are many to choose from, so check them out.
Having a nice looking site is great, but search-engine friendly is
by far more important. I would above all avoid free provided sites

or cheap monthly cost sites.
4. Get acquainted with your website and learn how to use it

If you were to buy a car, it would make sense to look up informa-
tion about the car and learn about the features and how to use
them. If you are investing in a WordPress or a Wix site, take time
and learn about each platform and how it can help you. Find out

if there are trainings available to shorten your learning curve.

Bottom line—learn how to use your website. The more you know,

the more powerful this tool becomes.
5. Make sure your website is “Mobile Friendly”

Also known as “Responsive Design.” Over 50 percent of all on-
line searches are done through mobile devices. If your real estate
website isn’t set up to be user-friendly on mobile devices, that

will hurt your ranking with search engines, as they reward these

UNLOCK
YOUR
SUPER

Warranties move listings.
Sell more homes, faster.

hellosuper.com/realestate

nsu?afg’w

Wade Vander Molen is the Director of Sales/Marketing
for Stewart Title in the Northern Virginia/Washington
D.C. area and has been in the title industry since 2005.
Wade helps real estate professionals with all facets

of their marketing and teaches a new sustainable
business model to help them grow their businesses.
You can visit Wade at www.DCTitleGuy.com.

sites first in search rankings. It will also cause people who “find

your website” to not stay there long.

Your real estate website is your online storefront. It should be an
important purchase in your business; having the upfront knowl-
edge on what to tell your web developer will make the process
easier and, in the end, you will have a search engine friendly and

user-friendly website.

SANTOS MAID SERVICES
A Leader in Cleaning Services ik

d
& Property Preservation aﬂiﬁ

Where Spotless Cleaning Comes To Your Door!
| Engish, Spanish, and Portuguese Spoken * A Minority-Owned Business |

We want you to relax when
cleaning day comes. It's done!

Professional Home & Business Cleaning
Maid Services
Move-in/Move-out Services

In Business For Over 26 Years
The Highest Level of Service and
Performance Every Time

Call Maria

SANTOS MAID SERVICES
(202) 299-8069

santosandassociates@hotmail.com

Serving Montgomery, Howard, and Prince George Counties

Licensed | Bonded | Fully Insured
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I We Stock
Carpet for
Immediate

FOR ALL YOUR FLOORING NEEDS

FREE ESTIMATES

THE CARPET COMPANY
119 Juliad Court #101, Fredericksburg, VA
(540) 752-5200
TheCarpetCompanyinc.com

Turnaround -

N

Looking for LEVERAGE?

The HomeFile Team
specializes in providing
"white-glove" contract to
close experience for our
lessica@homefile.co clients!

Jessica Stanley
Ph: 202-847-6931

www.homefile.co

MHOMEF LE

Serving Agents in DC, Maryland and Virginia

TRANSACTIONS!

Call Jessica now for a
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OVER 1400 CLOSED

complimentary consultation.

List. Show.
Sell. Repeat.

Showings.com

Manage your sales opportunities £
more effectively. e

Top agents improve their income by efficiently
managing their showing activity. Multiply your efforts
and increase productivity through the use of people and
technology. Time saved by using CSS, Showings.com and
the CSS Mobile App enables you to be more effective
which leads to increased home sales.

Contact Bob Russell m
443-621-4545 CSS Showng "
SERVICE

robertr@Showings.com
Showings.com

COMMISSION
PSS

Receive your commissions
before closing
with a commission advance.

& No credit check

& Funds wired minutes after approval

& Best rates/grace period in the industry

Call Rick Tancreto for more information

443-302-9595

Commission Express Capital | Commission Express Chesapeake
2138 Priest Bridge Court, Suite One, Crofton, MD 21114
RickTancreto@gmail.com | www.commissionexpress.com/capital

EXPERIENCE THE
CHURCHILL DIFFERENCE!

Churchill Living is a premier source for fully furnished
apartments for business travelers, corporations, vacationers
and families needing temporary housing. We have

the distinction of being the only provider with our own
expansive inventory of high-end furniture and housewares,
allowing us to design each residence with the finest-quality
decor in the industry.

Churchill Living Furniture Rental offers the largest selection
of modern, luxury furniture and accessories in the industry.
Our showroom-quality furniture is favored by some of the
nation’s top Real Estate brokers, stagers and designers,
and has been included in many award-winning designer
showcases.

Susan Featherstone-Schemm
443-280-1801 | SusanS@ChurchillLiving.com
www.ChurchillLiving.com

%ry/:ma’ Yitle Warb
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Good Deeds are Good Business

Froviding FroFessiona] Rea] [ state Tit!c Services in Marg]and since 1997

Maryland Title Works Unlimited is a full-service, residential and commercial Real Estate Title, Escrow and
Settlement company that has been serving the people and businesses of Maryland since 1997. Laura Burd
and Christy Fratta have been close friends since 1974 and both began their careers at PaineWebber
Mortgage Finance in 1992. Laura shifted to the title side of the business in 1994. Joining forces to combine
Laura’s title knowledge and Christy’s mortgage, especially settlement, expertise in 1997, Maryland Title
Works Unlimited was born. We are wholly women-owned and proud of it!

v' Hands-on Approach
v Client-first Philosophy

v" We Follow ALTA Best Practices
Our goal is to ensure that each party involved in the transaction is comfortable and

informed throughout the entire closing process.

We love our clients!

Maryland Title Works Unlimited
10304A Baltimore National Pike, Ellicott City, MD 21042
(410) 766-4833

www.marylandtitleworks.com
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HIGHLIGHTS OF FIRST ANNUAL MASTERMIND

Thank you so much to all our partners who made our First An- Mosley and Dilyana Mazur, of Super Home, and Mo Choumil and

nual Mastermind possible and to all our wonderful attendees. Monica Sulaimani, of ATG Title, without whom this event would

We had a fabulous time celebrating with you and are excited not have been possible!

F& ! about Mastermind!
Please look for your pictures on these pages — and if you missed

—
] — 7 R & iy
_.' o (‘-Ll -I-.-i m] 11;' g L//{'\-ﬁ'.f‘r'fl\'fih.d ' Stewar-t tlt Ie Congratulations to all our raffle winners — we hope you enjoy this event, be sure you make the next one!

Fﬁ the prizes that were graciously provided by our wonderful part-

Real parinars. Real possibilifies.™

17 v it

ners. A big Thank You to our event sponsors, Adele Branthover Feel free to email us at Info@dcmetrorealproducers.com with the

consignment

and Mike McWilliamson, of Curiosity Consignment, Chanin subject: "EVENT” to receive updates from us so you'll never miss
Wisler, of First Washington Mortgage, Wade Vander Molen, of another event like this one!
Stewart Title, Richard Early, of Towne Bank Mortgage, Jackson

{1
TOWNE BANK
MORTGAGE
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A Towne Family o
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vt R
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IOWNE BDANK
MORTGAGE

FRAME TECH

ART GALLERY, CUSTOM FRAMING,
DIGITAL PHOTO PRINTING, GIFTS, CARDS

e R s e - e

RYAN CORVELLO PHOTOGRAPHY
Real Estate Photography in Maryland, D.C., and Virginia

Arun Singh g corvellophotography.com | ryancorvello@gmail.com
Framer 757-685-2077

Sole Proprietor

www.frametechartgallery.com
301-330-6888

6860-2 Olney Laytonsville Road,
Laytonsville, Maryland 20882
E-mail: frametech@verizon.net

Store Hours: Mon 10-12pm,
Tue-Fri 10-6pm, Sat 10-5pm, Sun 12-4pm
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~ ADJUNCT PROFESSOR AT
ANONTGOMERY COLLEGE

- BUILDING TRADES
INSTRUCTOR

- EXPERT CRAFTSANAN

' Where Old World Craftsmanship
Meets New World Innovation

Robert Pavel

Owner & Founder
Pavel Remodeling LLC

Robert offers personal, world-class service
Custom kitchen and bath remodeling, additions, basements, interior and
exterior renovations, custom carpentry and much more
Finest materials ® State-of-the-art equipment ® Exceptional quality & outstanding workmanship

CaII for an Appomtment W|th Robert

301-841-5282
PAVEL REMODELING, LLC | paveldesignandbuild.com

MHIC #129490

< Howard Lansat

8. Assocmies

Dnnnfrm & Associates, LLG

(703) 771-8374
www.Donofriolnspections.com

Interior & Exterior Photos
Drones Available
Photos On Location or In Our Studio
Formal & Creative Photo Sessions
Corporate Photos
Green Screens

COMMERCIAL & RESIDENTIAL INSPECTION SERVICES
24/7 Online Scheduling
Included ] | Others

Every Inspection is
conducted by an InterNACHI
Certified Inspector

WE ALSO DO:

Weddings
Bar & Bat Mitzvahs
Family & Pet Portraits
Flip Books
Photo Booths
Social Media Booths
Novelty Stations

Our Service Does Not End
When The Inspection Does

Inspections are conducted
7 days a week to meet your
scheduling needs

XX %% X %%

——— . —————
- ——_ 4 b

HOWARD LANSAT PHOTOGRAPHY
301-838-9560 | 703-904-6842

www.LansatPhoto.com

omery County, Maryland, Northern V

1, and Washington, D.C.
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Use Promo Code
REALPRO2017

Follow us on Social Media
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FOR A DESIGN CONSULTATION FA R M H 0 U S E
DESIGN@CCOTTAGES.COM | 703-844-9936
' 1000 PENDLETON STREET, ALEXANDRIA, VA 22314 NORTHERN VA
I o DESIGN.CCOTTAGES.COM DESIGN+BUILD
C aSSIC OWE@W®® HOME BUILDER
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o Meoyer s sons

MOVING & STORAGE, INC.

CoNTRACT Z CLOSE LEVERAGE Family Owned and Operated since 1969

TAKING YOUR BUSINESS
TO THE NEXT LEVEL
WE’VE GOT YOUR BACK (OFFICE)!

NOW OFFERING e Concierge Services (Marketing)
e Pre-Listing to Contract e Transaction Management

@f
f

SANDI THOMPSON
Owner/General Manager

Maximizing Returns

-G S| D= N8
s Hin!mizing Sh‘ﬂﬁ! S Estales Bug Licuin Voufnn S ompnay %
A reputation of excellence earned | FFEFYT TR B o é

2 over 17years of providing:
*0On-site Estate & Downsizing Sales

Excited to serve successful Realtors in
the Washington, DC Metropolitan Areal!

Local to the Washington DC
Metropolitan Area

Services are provided by licensed real
estate agents, well versed in the local
market and state/local laws and
contract requirements.

ContRacTZCLos LEveRac Movyer & Sons Moving & Storage, Inc.

(301) 944-4908
12154 Darnestown Road, Suite 408 301-869-3896 - 1-800-726-1817
North Potomac, MD 20878

HAVE JUNK? WE CAN HELP

—— IT'S A5 EASY AS POINT AND PICK LIP

DC Metro Area : 3 Just point to the junk and let uniformed 123JUNK drivers pick it up. We load, haul and dispose of your

Pﬂ:%%':;:::g{::ﬁ:s junk responsibly using the eco-friendly 1-2-3 Disposal Process everyones talking about.

Local « Long Distance - International

™

00000000
DID YOU KNOW?

*« Over 90% of your clients

1-DONATE 2 - RECYCLE 3 - DISPOSE

*Online Consignment Auctions o e yourser — ' NO-BMINER mICING

*Consignment Liquidation Warehouse using video?

'Staging & Updatlng your websites by over 400%
*Property Clean-Out

*Senior's & Family Move Management

“They did everything! We simply had to pack what possessions my mother wanted

and leave the key...After the sale was completed my mother received a check for Ca | | U s to B eg | N YO ur V| d eo

* Video increases traffic to : - ' 123JUNK charges a flat fee based on volume. Fuel, labor, disposal fees, donation deliveries—it’s all in
there, and you’ll know the price before we begin. We’ll even provide receipts for tax-deductible donations!

almost $10,000...She was so delighted! EstateMAX could well have saved my . H Froasd Parlner ol
mothers life, since she didn't have to deal with any of the stress related to packing M ar ket In g Ca m pa | g n ! - -
¥ Habitat

and disposing of all the stuff.”

Call EstateMAX at 844-378-MAX1

i H visa - DISCOVER
Visit us online at EstateMAX.net | EstateMAXsells@gmail.com www.realestatevideocompany.com Proudly Serving DC, MD &VA -3 el
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- D. Griffin, October 2016 )
Real Estate Video Company Barry Katz W 125 ””K com of fiorthem Ygeta
301-728-3624 barrybsk@gmail.com ‘ @ @
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title

esCrow

>

>

| C@Mm‘y 0 years in business!

WHY TOP PRODUCERS CLOSE WITH MICHAELS TITLE?

Michaels Title & Escrow is a full-service
title company proudly offering real estate
closing services in MD, DC and VA.

Seasoned International Settlement Team. We speak Spanish,
Italian, Portuguese, Hebrew, Korean, Mandarin Chinese
and Taiwanese.

Boutique Service

Award-winning, woman-owned small business of attorney
Jill Pogach Michaels, Esq.

It is our belief that helping others in a meaningful way
through dedicating our resources and time is vital
to the community.

170 Rollins Ave, 1st Floor, Rockville, MD 20852
240-425-0008 | www.michaelstitle.com

D) OORWAYS

for women and families

Since 1978, Doorways has created pathways out of
homelessness, domestic violence and sexual assault leading
to safe, stable and empowered lives.

From immediate crisis intervention to counseling, housing and
employment support, we offer real options and multiple pathways to
brighter futures. If you're experiencing abuse or homelessness—or know
someone who is—you can call our 24-Hour Domestic & Sexual Violence
Hotline for information and support: (703) 237-0881.

j Responding to Crisis
R We offer an immediate, safe

response to our neighbors in crisis.

Doorways for Women and Families | P.O. Box 100185, Arlington, VA 22210

Providing Safe Housing
We provide safe housing options, from emergency
| shelter through long-term supportive housing.

Visit us online at www.DoorwaysVA.org or call 703-504-9400 to learn more about our programs and services,
access online resources, and learn how to join our cause today.

' Empowering Stable Futures
We offer comprehensive support services that help
clients achieve and maintain stability.

38 January 2018
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OP 150 STANDINGS

Teams and Individuals Closed Date From Jan. 1 Through Nov. 30

Rank Agent Office List # Sell # Total # Total $

1 Nancy Taylor Bubes Washington Fine Properties 51 31 82 $188,777,050
2 Keri Shull Optime Realty 106.5 147 2535 $181,638,749
3 James Coley Long & Foster Real Estate 85 77 162 $158,166,323
4 David Getson Compass 59.5 146 205.5 $150,518,989
5 Marc Fleisher TTR Sotheby's International Realty 35 12 47 $118,258,972
6 Phyllis Patterson TTR Sotheby's International Realty 63 55 18 $109,448,842
7 Michael Rankin TTR Sotheby's International Realty 26 15 a4 $100,613,649
8 Sue Goodhart McEnearney Associates 68.5 54 122.5 $95,776,642
9 Jennifer Smira Compass 68 56 124 $92,838,310
10 Jennifer Walker McEnearney Associates 575 66 123.5 $81,504,995
" Brian Wilson Wilson Realty Group 19 20 139 $78,769,591
12 Cynthia Schneider Long & Foster Real Estate 105.5 51 156.5 $77,738,065
13 Nathan Guggenheim Washington Fine Properties 49 55 104 $71,418,485
14 Wendy Banner Long & Foster Real Estate 33 30 63 $70,482,110
15 Nurit Coombe RE/MAX Elite Services 53.5 48 101.5 $66,886,090
16 Daryl Judy Washington Fine Properties 27 20 47 $66,846,064
17 Kimberly Cestari W.C. & A.N. Miller, Realtors, A Long & Foster Co. 34 22 56 $62,495,500
18 Mark McFadden Washington Fine Properties 15.5 6 215 $62,444,100
19 Eric Stewart Long & Foster Real Estate 61 22 83 $61,948,586
20 Alejandro Luis Martinez RE/MAX Elite Services 58 141 199 $61,450,131
21 Hans Wydler Wydler Brothers 28 17 45 $59,639,506
22 Robert Hryniewicki Washington Fine Properties 13.5 10 235 $59,122,200
23 Dianne Van Volkenburg Long & Foster Real Estate 26 13 39 $58,491,450
24 Lilian Jorgenson Long & Foster Real Estate 42 10 52 $56,937,000
25 Erich Cabe Compass 30 34 64 $56,860,200
26 Piper Gioia TTR Sothebys International Realty 18.5 10 285 $56,414,900
27 Jane Fairweather Coldwell Banker Residential Brokerage 445 18 62.5 $54,922,790
28 Michael Brennan TTR Sotheby's International Realty 33 17 50 $54,795,901
29 Michelle Yu RE/MAX Town Center 57.5 20 775 $54,270,719
30 John Kirk Tower Hill Realty 925 3 955 $53,052,170

Disclaimer: Information based on reported numbers to MLS as of December 6, 2017. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. D.C. Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.
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TOP 150 STANDINGS

Teams and Individuals Closed Date From Jan. 1 Through Nov. 30

Rank Agent Office List # Sell # Total # Total $ Rank Agent Office List # Sell # Total # Total $
31 Tamara Kucik W.C. & ANN. Miller, Realtors, A Long & Foster Co. 67.5 36 103.5 $53,014,244 61 Victor Llewellyn Long & Foster Real Estate 58.5 27 85.5 $40,330,650
32 Barak Sky Long & Foster Real Estate 43.5 35 78.5 $52,258,039 62 Lisa Dubois-Headley RE/MAX By Invitation 34 20 54 $40,002,900
33 Janet Callander Weichert, Realtors 36 18 54 $52,098,147 63 Kara Sheehan Washington Fine Properties 10.5 7 175 $39,916,687
34 Elizabeth Lucchesi Long & Foster Real Estate 4.5 31 72,5 $51,782,388 64 Tyler Jeffrey Washington Fine Properties 135 46 595 $39,286,332
35 Koki Adasi Long & Foster Real Estate 37 57 94 $51,531,146 65 Carolyn Sappenfield RE/MAX Realty Services 20 16 36 $39,258,288
36 Brent Jackson TTR Sotheby's International Realty 345 20 54.5 $50,149,748 66 James C. Peva Washington Fine Properties 7 7 14 $38,760,000
37 Irina Babb RE/MAX Allegiance 60 22 82 $49,944,300 67 Elaine Koch RE/MAX Metropolitan Realty 445 16 60.5 $38,725,200
38 Billy Buck William G. Buck & Assoc. 17 11 28 $49,698,800 68 Thomas Faison RE/MAX Allegiance 33 9 42 $38,533,386
39 Daniel Heider TTR Sotheby's International Realty 12 27 39 $49,451,590 69 Jeffrey Wilson TTR Sotheby's International Realty 18 16 34 $38,286,500
40 Kimberly Casey Washington Fine Properties 28 8 36 $49,202,064 70 Raymond Gernhart RE/MAX Allegiance 36 47 83 $37,979,921
y Dana Rice Compass 245 30 545 $48,021,619 U Mansour Abu-Rahmeh TTR Sotheby's International Realty 16 37 53 $36,357,350
42 Melinda Estridge Long & Foster Real Estate 285 38 66.5 $48,010,850 72 Traudel Lange Washington Fine Properties 17.5 " 28.5 $36,202,500
43 Jennifer Thornett Washington Fine Properties 9 8 17 $47,312,500 73 Robert Sanders TTR Sotheby's International Realty 36.5 10 46.5 $36,175,648
44 Terry Belt Keller Williams Realty 225 34 56.5 $46,641,098 74 Nancy ltteilag Washington Fine Properties 1.5 16 275 $35,977,099
45 Tom Francis Keller Williams Realty 24 12 36 $46,369,500 75 Laura Mensing Long & Foster Real Estate 23 15 38 $35,586,680
46 Lauren Davis Washington Fine Properties 13 " 24 $46,108,500
47 Christopher White Long & Foster Real Estate 425 19 61.5 $45,072,298
48 Chelsea Traylor Redfin 72 2 74 $45,022,576
Disclaimer: Information based on reported numbers to MLS as of December 6, 2017. Numbers not reported to MLS within the date range listed are not

49 Joel Nelson Keller Williams Capital Properties 35 23 58 $44,776,431 included. MLS is not responsible for submitting this data. Some teams may report each agent individually. D.C. Metro Real Producers does not compile
50 Margaret Babbington Compass 235 46 695 $44.019,651 this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.
51 Trent Heminger Compass 49 14 63 $43,975,225
52 Roby Thompson Long & Foster Real Estate 27 23 50 $43,722,650
53 Kira Epstein Begal Washington Fine Properties 20 30 50 $43,660,350
54 Marjorie Halem Long & Foster Real Estate 31 18 49 $43,595,642 \ “\: PR)WNE RMK MORTC ACE
55 Marianne Prendergast Washington Fine Properties 28 7 35 $43,445,200 el
56 Russell Firestone TTR Sotheby's International Realty 14.5 16 30.5 $43,340,450 A Towne Famil y Com pany
57 Barbara Beckwith McEnearney Associates 21 8 29 $42,745,650 OUR PHILOSOPHY IS SIMPLE.
58 Carlos Garcia Keller Williams Capital Properties 35 18 53 $42,655,367 WE PROV|DE EXPER‘HSE A\NID) COMPET|T|VE F)RODUCTS’
59 Antonia Ketabchi Redfin 45 51 55.5 $41,067,315 DELIVERED WITH EXQUISITE CUSTOMER SERVICE.
60 Jeremy Lichtenstein RE/MAX Realty Services 31 4 35 $40,916,366 THAT'S OUR IDEA OF A TRUE HOMETOWN LENDER

Disclaimer: Information based on reported numbers to MLS as of December 6, 2017. Numbers not reported to MLS within the date range listed are not Over 3551(,2,';',\2256 LEenAd,E II:T)Ierience

included. MLS is not responsible for submitting this data. Some teams may report each agent individually. D.C. Metro Real Producers does not compile NMLS ID #: 698683

this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

Office: 301-795-6838 | Mobile: 301-332-21
richard.early@townebankmortgage.com
RichardEarly.TowneBankMortgage.com

COMPANY NMLS# 512138 - zies
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TOP 150 STANDINGS

Teams and Individuals Closed Date From Jan. 1 Through Nov. 30

Rank Agent Office List # Sell # Total # Total $ Rank Agent Office List # Sell # Total # Total $

76 Thomas Paolini Redfin 12 40 52 $35,576,258 91 Jason Townsend Keller Williams Capital Properties 35 22 57 $32,664,450
77 Theresa Valencic Long & Foster Real Estate 13 8 21 $35,381,000 92 Elizabeth Lavette Washington Fine Properties 10 9 19 $32,378,750
78 Elizabeth Twigg Washington Fine Properties 23 13 36 $35,195,617 93 Norman Domingo XRealty.net 65 2 67 $32,171,880
79 Loic Pritchett TTR Sotheby's International Realty 16.5 23 39.5 $35,052,138 94 Alyssa Crilley Washington Fine Properties 16 10 26 $32,125,950
80 Seth Turner Compass 12.5 40 525 $34,989,338 95 Todd Vassar Compass 1" 28 39 $31,924,805
81 Nathan Dart RE/MAX Realty Services 56 25 31 $34,980,988 96 Elizabeth Brent Keller Williams Capital Properties 52 2 54 $31,651,959
82 Anne DiBenedetto Washington Fine Properties 16 5 21 $34,453,714 97 Jennifer Knoll TTR Sotheby's International Realty 175 8 255 $31,646,600
83 Anslie Stokes Milligan McEnearney Associates 27 26 53 $34,393,481 98 Anne Weir Washington Fine Properties 8 7 15 $31,447,500
84 Dean Yeonas Yeonas & Shafran Real Estate 14.5 12 26.5 $33,832,630 99 Tina Cheung RE/MAX Realty Centre 13 55 68 $31,412,338
85 Ginette R. Winston Winston Real Estate 26 21 47 $33,803,000 100 Christine Garner Weichert, Realtors 25 13 38 $31,365,300
86 Peter Braun Long & Foster Real Estate 31 30 61 $33,763,550 101 Louis Chauvin Compass 45 12 16.5 $31,103,490
87 Jonathan Lahey RE/MAX Fine Living 39 48 87 $33,763,295 102 Judy Cranford Cranford & Associates 1.5 28 39.5 $31,048,900
88 Andrew Riguzzi Compass 175 22 395 $33,186,699 103 Jay Day Real Estate Teams 495 17 66.5 $31,020,997
89 Ronald Sitrin Long & Foster Real Estate 295 12 4.5 $33,117,140 104 Michael Matese Long & Foster Real Estate 225 8 305 $31,013,006
90 oty Compass 165 19 35.5 $33,110,976 105 Elizabeth Conroy Keller Williams Realty 17 18 35 $30,807,614

Disclaimer: Information based on reported numbers to MLS as of December 6, 2017. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. D.C. Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

stewart title

Real partnars. Real possibifities.™

At Stewart, honesty and integrity aren't just words -
they're the basis for the way we've always done
business, and always will. From title insurance, to
closing and escrow services, to mortgage industry
offerings, we offer the expertise and solutions our
customers need. Want to grow your business? Ask
us about our offline and online marketing tools that
help our clients gain exposure and do more
transactions! At Stewart Title, we have you covered!

Disclaimer: Information based on reported numbers to MLS as of December 6, 2017. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. D.C. Metro Real Producers does not compile

this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

/

PROCESS EASY

FINANCIAL

MOVINGYOU FORWARD

No Tax Returns, W2s only*

WE MAKE THE MORTGAGE

Settle in 3 weeks!

*Does not include self employed or commissioned individuals

1111 Benfield Blvd Ste 106 | Millersville, MD 21108
DMV-HomeLoans.com | www.lIstFinancialinc.com

Offices To Serve You in

Virginia, Maryland, and D.C. CRAIGJENKINS
BRANCH MANAGER

Residential Mortgage Officer

NMLS ID 197149

Fairfax ¢ Reston
Washington, D.C.
Frederick ¢ Rockville
Crofton  Towson

Stewart Tie

10505 Judicial Drive Ste 300, Fairfax, VA 22030
480-203-6452 - www.DCTitleGuy.com

defMolen
om

craig.jenkins@ffiloans.com | C: 410.903.6610 | W:443.2831334 « 301.242.5224 | F: 443.283.4312
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OP 150 STANDINGS

Teams and Individuals Closed Date From Jan. 1 Through Nov. 30

Rank Agent Office List#  Sell # Total # Total $ Rank Agent Office List#  Sell # Total #  Total $

106 Karen Close Century 21 New Millennium 22 10 32 $30,736,049 121 Anne Killeen Washington Fine Properties 18.5 5 235 $28,852,850
107 Marsha Schuman Washington Fine Properties 10.5 4 14.5 $30,554,000 122 Joshua Ross RE/MAX Realty Services 20 19 39 $28,843,785
108 Susan Ellis RE/MAX Realty Centre 36.5 19 55.5 $30,290,409 123 Mynor Herrera Keller Williams Capital Properties 28 38 66 $28,601,200
109 Mehrnaz Bazargan Redfin 54 2 56 $30,045,449 124 Creig Northrop Long & Foster Real Estate 58 0 58 $28,352,638
10 Delilah Dane Redfin 44.5 1 455 $29,826,800 125 George Koutsoukos Long & Foster Real Estate 4 15 19 $28,120,500
m Robert Jenets Stuart & Maury 175 1 285 $29,735,100 126 Frederick Roth Washington Fine Properties 10 8 18 $28,032,100
12 Lisa Sabelhaus RE/MAX Town Center 44 28 72 $29,601,681 127 Eric Murtagh Evers & Company Real Estate 17 2 19 $27,993,760
13 Marshall Carey Redfin 45 3 48 $29,516,612 128 Susan Maguire Washington Fine Properties 13 10 23 $27,786,350
14 Bradley Rozansky Long & Foster Real Estate 28 6 34 $29,507,000 129 Michael Lederman Keller Williams Capital Properties 40 1 M $27,664,425
15 Juan Umanzor Long & Foster Real Estate 31 69 100 $29,380,712 130 Robert Ferguson RE/MAX Allegiance 18 16 34 $27,498,216
16 Steven Wydler Wydler Brothers 14.5 8 225 $29,330,700 131 Megan Fass Frankly Real Estate Inc 12 22 34 $27,415,696
17 Joan Cromwell McEnearney Associates 12 21 33 $29,300,600 132 Thomas Arehart RE/MAX Allegiance 36 22 58 $27,310,100
8 Bryan Kerrigan Redfin 64.5 0 64.5 $29,201,340 133 Fouad Talout Long & Foster Real Estate 9 7 16 $27,122,250
19 Jonathan Taylor TTR Sotheby's International Realty 75 6 13.5 $29,173,688 134 Xuri Wang Hometown Elite Realty 45 21 255 $26,914,513
120 Cynthia Howar Washington Fine Properties 5 3 8 $29,032,000 135 Rong Ma Libra Realty 5 36 a1 $26,857,300

Disclaimer: Information based on reported numbers to MLS as of December 6, 2017. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. D.C. Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

Disclaimer: Information based on reported numbers to MLS as of December 6, 2017. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. D.C. Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

Wﬂw OVER TWO DECADES OF ™

C - McLEA
An Exclusive Home Inspection Experience \Gldgell=Xe LOCAL MORTGAGE EXPERTISE |

MORTGAGE CORPORATION s
Inspection Services 4

TROY TOUREAU

Next-Day Inspection

g One-Stop Shopping )

|
Guarantee. at McLean Mortgage Corporation
ReSidentiaI 8( Commercial 200% Guarantee Vice President of Production | NMLS ID #5618
Radon ¢ Termite ® Mold ¢ Pool Ask About Our Construction-Perm Program
Infrared Scans ® Sewer Camera Buyer Protection Plan

Clients worried about rates? We make them worry free with RateFlex®"

24/7 Live Office Staff
(703) 777-5048

TROY TOUREAU 301.440.4261 | www.AnyHomelLoans.com

The RateFlex™ Program requires a small fee at intent to proceed which will be applied to closing costs at settlement. You can float down the rate at no cost and with no further fees one time only. The relock may occur at any time, but no later than 10 calendar days
before the closing date. Not available for all programs. This is not a commitment to lend. Program availability and guidelines are subject to change. Contact us for more information. McLean Mortgage Corporation | NMLS ID: #99665 (www.nmlsconsumeraccess.org) @

(301) 972-8531
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www.ProTec-Inspections.com
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TOP 150 STANDINGS

Teams and Individuals Closed Date From Jan. 1 Through Nov. 30

Rank Agent Office List # Sell # Total # Total $

136 Thomas Hennerty NetRealtyNow.com 75 5 80 $26,642,792

137 Kymber Lovett-Menkiti Keller Williams Capital Properties 48 1 49 $26,569,002

138 Ross Vann Compass 17 19 36 $26,537,900 N o 70 O/

139 Meredith Margolis Compass 10 18 28 $26,454,752 ve r o

140 Marjorie Dick Stuart W.C. & AN. Miller, Realtors, A Long & Foster Co. 17 9 26 $26,450,000

141 Thomas Buerger Compass 18 25 43 $26,321,131 Of To p P ro d u Ce rs
142 Leslie Friedson Long & Foster Real Estate 185 14 325 $26,287,850

143 Christine Rich Long & Foster Real Estate 15 16 31 $26,272,900 o n t h is I ist

144 David Lloyd Weichert, Realtors 15.5 16 31.5 $26,258,468

145 Kathleen King Washington Fine Properties 10 14 24 $26,253,000 WO r k Wit h

146 Pamela Wye Compass 17 24 a1 $26,146,400 S

147 Robert Carter Century 21 Redwood Realty 26 16 42 $26,126,201

148 Sheena Saydam Keller Williams Capital Properties 17 36 53 $26,039,094 m a rketi ng m atte rs
149 Bradley Kintz Long & Foster Real Estate 45 9 54 $26,013,750 -t design | print | mail

150 Laura McCaffrey Evers & Company Real Estate n 13 24 $25,817,500 — g

Disclaimer: Information based on reported numbers to MLS as of December 6, 2017. Numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. D.C. Metro Real Producers does not compile
this data nor claim responsibility for the stats reported to/by MLS. Data may vary up to 3 percent.

M I( i Coincidence?
Wisler 8

Find out why.

Choose Chanin - L.ow Rates, L.ess Siress

A/ '\ Let me help you AND your buyerS=withimoreichoicesiles
l ’ experience and willingness to support your-pus WIllIE3doore transacti

T TrET comm TOPAGENT.MYMARKETINGMATTERS.COM
Chanln WIS|er Q Help(\:/:vith Marll-(eticr:g g:d Seminars SRR 'h‘m'rvl-llﬂli'l‘ﬂﬂ IHERTEGE
Mortgage Loan Officer “Weekly lipdates on loan progress B ashimton. DG 200074153 301.590.9700

8 » Full suite of loan products
301 - 526_0020 7 for;all'borrowers | NIILS #206900

chanin@frstwashingtonmortgage.com = GRAPHIC DESIGN | DIGITAL PRINTING | MAILING AND LIST SERVICES
W naninvvisier.info - TURN KEY MARKETING PRODUCTS | EASY ORDERING WEB PLATFORMS
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WE'VE GOTYOU COVERED anywhere in the DC Metro area

VIRGINIA OFFICES

ALEXANDRIA
703.519.7600

ANNANDALE
703.642.6100

ARLINGTON
703.628.1122

ASHBURN
703.726.9222

BURKE
703.239.9600

CENTREVILLE
703.818.8600

MARYLAND & WASHINGTON, D.C. OFFICES

BETHESDA
301.654.9800

BOWIE
301.809.0011

COLUMBIA
410.715.5830

RGStitle

REAL ESTATE SETTLEMENTS

FAIR OAKS
703.242.9600

FREDERICKSBURG

540.372.4100

GAINESVILLE
571.248.8777

LAKE RIDGE
703.491.9600

LEESBURG
703.777.1286

LORTON
703.495.9600

FREDERICK
301.663.1608

GAITHERSBURG/KENTLANDS

301.670.2812

NORTH BETHESDA

301.230.0070

MANASSAS
703.396.8838

MCLEAN
703.903.9600

OAKTON
703.242.9600

RESTON
703.742.9600

SPRINGFIELD
703.451.6600

STERLING
703.421.3300

ROCKVILLE
301.230.0070

SILVER SPRING
301.680.0200

WALDORF
301.706.6872

TYSONS CORNER
703.506.2986

WARRENTON
540.316.6206

WINCHESTER
540.723.0662

202.363.1870

WASHINGTON, D.C.

202.244.5780

WASHINGTON, D.C. M
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