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Over 100 5-Star Google Reviews
316-440-6111
9435 E Central Ave, Wichita KS 67206  |  ictinsurance.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners MORTGAGE BROKER
Motto Mortgage
(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING / 
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
openmortgage.com/lo/
michael-gonzales

MORTGAGE PROTECTION/
LIFE INSURANCE
Jay Rohlman
Jay Rohlman
(316) 680-0971
agents.bankerslife.com/ks/
salina/328-n-ohio-st/jay-rohlman

MOVERS HOUSEHOLD 
& OFFICE
American Movers
(316) 409-2846
americanmoverswichita.com

MOVING COMPANY
Two Men And A Truck
Renee Carrion
(316) 558-5588
twomenwichita.com

PAINTING: RESIDENTIAL 
& COMMERCIAL
Roll Call Painting
(316) 800-6994
rollcallpainting.com

PHOTOGRAPHER
Aaron Patton Photography
(316) 712-0937
aaronpatton.net/

PLUMBING/HVAC
Frederick Plumbing Heating 
& Air Conditioning
(316) 262-3713
icalledfred.com

PRIVATE HARD 
MONEY LENDER
Dynamo Capital
(316) 347-1409
dynamocapital.com/

PROPERTY MANAGEMENT
The Dumont at Delano
(316) 536-0472
dumontatdelano.com

REAL ESTATE MANAGEMENT 
& REPAIRS
Property Management Inc.
(316) 461-5975
www.wichitaproperty 
managementinc.com/

REAL ESTATE PHOTOGRAPHY 
/ VIDEOGRAPHY
AEV Real Estate Photography
(850) 529-0529
www.aevrealestatephoto.com/

ROOFING AND 
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains
(316) 636-7778
pbanddrains.com

TAX SPECIALIST
Phelps Tax
Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE & CLOSING SERVICES
Meridian Title Company
(316) 204-5088
www.mtc.llc/

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
security1st.com

TREE SERVICES
Kansas Tree Experts
(316) 641-6090
kansastreeexperts.net/

AIR DUCT AND  
DRYER VENT CLEANING
Vortex
(316) 272-6849
www.vortexductcleaning.com

BLINDS, SHADES, 
SHUTTERS, DRAPERY
Schammerhorn
(316) 265-8659
schammerhorn.com

BRANDING PHOTOGRAPHY
Kim Stiffler Photography
(316) 518-8884
kimstifflerphotography.com

BUILDER - CUSTOM HOMES 
/ LUXURY REMODELS
Baalmann & Co.
(316) 651-6719
baalmannco.com

BUILDER/DEVELOPER
Schellenberg Development
schellenbergdevelopment.com

BUSINESS COACHING 
& STRATEGY
Business Advisory Solutions
(316) 500-3815
basadvisory.com

CARPET/UPHOLSTERY 
CLEANING
Higher Standards 
Carpet Cleaning
(316) 990-0242
higherstandards 
carpetcleaning.com

CLOSING GIFTS
Cutco Closing Gifts
Blaine Rodman
(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION & 
REMODELING
Wichita Construction 
& Concrete
(316) 779-4123
wichitaconstructionllc.com

CONSTRUCTION & ROOFING
Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

CRM
Bonzo
(614) 357-2367
getbonzo.com

DUCT CLEANING
Vortex
(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-RESIDENTIAL/
COMMERCIAL
Elite Electric Company
(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS
TM Fencing
Tane Murphy
(316) 218-3450
tmfencingllc.com

FIND/KEEP CLIENTS
ExpressIt Messaging
(620) 506-1958

FLOORING
Designer’s Home Gallery
Ben Henwood
(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara
(316) 267-2512
jabaras.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Wichita
(316) 867-9720
www.garageexperts.com/wichita

HEALTH/HOME/AUTO 
INSURANCE
ICT Insurance Group
(316) 440-6111
ictinsurance.com

HEALTH/WELLNESS
Restore Hyper Wellness
(316) 749-8995
www.restore.com/locations/
ks-wichita-east-ks001

HOME & PROPERTY 
INSPECTIONS
ICT Pro Inspections
(316) 535-0900
ictproinspections.com

Professional Standard 
Home Inspection
David Christie
(316) 303-4266
proinspectionsks.com

HOME INSPECTION
Pillar To Post
Jason Hancock
(316) 570-1444
jasonhancock.pillartopost.com

HOME LOANS
Heartland Credit Union
Michael Lorimor
(800) 428-8472
www.hcu.coop

HOME STAGING/BUSINESS 
STAGING/INTERIORS
Sweet Oakes Design
(479) 689-9080
sweetoakesdesigns.com

HOME WARRANTY
Achosa Home Warranty
George Brockman
(417) 983-3204
achosahw.com

HVAC SERVICES
Balanced Mechanical 
Experience
(316) 243-8953
balancedmechanicalexperience.
business.site

INSURANCE
State Farm Moriah 
Birkle Agency
(316) 721-8181
wichitasf.com

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE BROKER
Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/ 
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN / 
REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

JUNK REMOVAL & 
MOVING SERVICES
Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LENDER
RCB Bank
(316) 247-7704
rcbbank.com

US Mortgage Company
Will King
(316) 312-2936
kansasloanman.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY
Amaven Media
(316) 706-9275
amavenmedia.com

MORTGAGE
Meritrust Credit Union
meritrusthomeloans.com

MORTGAGE / LENDER
Andover State Bank
(620) 755-5761
goasb.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

Total Home Lending
(701) 730-6332
www.facebook.com/grant.
stauntonfinancial/

MORTGAGE BANKER
Guild Mortgage
(316) 247-3665

When looking for top-quality construction and 
concrete services in Wichita, look no further than 

Wichita Construction LLC! Our team of experienced 
professionals is dedicated to delivering exceptional 
results for all your construction and concrete needs!

Remodeling Projects

New Construction

Concrete Driveways, Sidewalks,
Patios & More!

3 1 6 . 8 6 6 . 1 2 5 5
WichitaConstructionLLC.com 

REQUEST A FREE 
QUOTE TODAY!
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Trusted Trades are valuable vendors who know how to serve the needs of Licensed Agents. 
You may not require their services for every transaction, but when the need arises, you’re 
grateful for them. This group of vendors is critical to your business. Most importantly, 
these Trusted Trades will get the job done and make you look awesome to your clients!

Trusted Trades

316.272.6849  |  VortexDuctCleaning.com  |  VortexDuctCleaning@gmail.com

Clean Ducts, Happy Clients, Smooth Closings

Air Duct Cleaning

Robbie Gouge
Founder & Strategic 

Advisor 

STAY FOCUSED ON YOUR GOALS, 
WE’LL TAKE CARE OF THE NUMBERS.
Achieve growth, profitability, and financial stability through 

accounting, bookkeeping, & payroll services.  

316.500.3815 | BASadvisory.com
1440 E English St, Wichita

Nick Singer
Facilitator & Business 

Development

Business Development

Business Advisory Solutions

Sweet Oakes Designs
Home Staging

 316.234.0007 | SweetOakesDesigns.com         MaKayla Jackson

Home Staging

Your Partner
in Property 

Management and 
Repair Requests

• Maintain Long-Term 
  Client Relationships
• Expert in FHA/VA Loan 
  Repair Requirements
• Licensed Professional 
  Company
• Generous Referral Fees

Property Management

316.416.5975 | WichitaPropertyManagementInc.com

• Maintain Long-Term 
  Client Relationships
• Expert in FHA/VA Loan 
  Repair Requirements
• Licensed Professional 
  Company
• Generous Referral Fees

316.303.4266  •  ProInspectionsKS.com

David Christie

Certified & Insured

Ensuring Safety,
Building Trust

Home Inspection

Title & Closing Services

316.778.4040 | MTC.LLC | 144 N. Oliver Suite #303 Wichita KS

Seamless Closings, 
Happy Clients Daily.

Jay
Rohlman    

MORTGAGE
PROTECTION SPECIALIST

316.680.0971 | jay.rohlman@bankerslife.com
3020 N CYPRESS ST, SUITE #170 | WICHITA, KS

MORTGAGE PROTECTION  |  LEGACY PLANNING

Mortgage Protection & Life Insurance

Show Gratitude with Cards & Gifts

Find/Keep Clients

• On-Demand Print/Mail
• Automated/Personalized Cards, Gifts, & Edibles

Mark McGuigan
620.506.1958 | ExpressIt316@gmail.com

Be Deliberate in 

• Best In Class Quality Gifts
• Branding That Lasts Forever
• Save Time with a Gifting System

Blaine Rodman
316.293.8701 | BlaineRodman@knivesforlife.com

A M E R I C A N  M A D E   |   T A X  B E N E F I T S

Closing Gifts

ASK ABOUT OUR REFERRAL PROGRAM!

316.990.0242
HigherStandardsCarpetCleaning.com

Chris Davies

Cleaning and Restoration

STAKE
YOUR
CLAIM
on our Trusted Trades list of

recommended businesses

Hurry – claim your spot today 
by contacting the publisher of 

this magazine.

Sam Lucciarini
samantha.lucciarini@n2co.com
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CHARGED 
®

Why Motto?
Because we are the full package.

316.680.1554
steven.myers@mottomortgage.com | mottocharged.com

910 1/2 EAST DOUGLAS AVE |  WICHITA, KS 67202 

Mortgage
Professional

Competitive
Rates

Loan
Options

Easier
Application

NMLS #2263902

Powerful Partnership, 
Unmatched Results!
Powerful Partnership, 
Unmatched Results!
Let's work 
together to get 
your client in a 
home they love!

316-869-1235
insurewithsig.com

Easy as 1...2...3...

Heidi Holle-Williams

1. We Guide.  Your Clients Decide.
2. We Make It Easy and Shop Around for the Best Rates
3. 6-Star Service

Tats Shepherd

Closing Table,
Here We Come

S-Corp Conversions ∙ Payroll ∙ Bookkeeping
Individual and Small Business Tax Preparation

"Phelps Tax has given me hours back that I 
use to focus my time and energy on my 
highest dollar producing activities. They 
really have a passion for helping me 
optimize my time and money."   

Emily Base, 
Roy Real Estate Team

1119 W Douglas, Wichita, KS 67213 | www.PhelpsTax.com

FOR TIMELY TAX ADVICE, CALL 316.262.1900

Ryan Phelps, Owner

TAX 
QUESTIONS 
GIVING YOU A 
MIGRAINE?

Meet
The

Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Samantha Lucciarini
Owner/Publisher

Shenia Schlosser
Ad Strategist

Amber Smith
Client Care

Dave Danielson
Writer

Kim Stiffler
Photographer

Jennifer Ruggles
Photographer

Aaron Patton
Photographer

Allie Henwood
Photographer
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Local & Long Distance • Home & Business • Packing Services & Supplies

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

Now We’ll Take Them From Here...
To Anywhere

You’ve Gotten Them to Closing...

316.558.5588 • twomenwichita.com Tane Murphy, Owner
(316) 218-3450 • tmfencingllc.com

YOUR SEARCH FOR 
THE BEST FENCE COMPANY 

IS OVER

Scan to Easily Get Your Client's Estimate Started

Fence Installation • Fence Replacement • Fence Repair

PUBLISHER’S NOTE

F
irst, let’s give a 
round of applause 
to all of YOU—our 

top-producing agents, 
brokers, and real estate 
rockstars. Last year was 
filled with record sales, 
new partnerships, and 
growth that continues 
to amaze me. Your hard 
work doesn’t just change 
lives; it shapes the future 
of our community. So 
here’s to you: the hustlers, 
the closers, and the  
dream makers.

Now, onto some exciting 
news for 2025! Alongside 
our wildly popular 
monthly happy hours for 
residential agents (yes, 
they’re staying—don’t 
worry!), we’re thrilled to 
announce a brand-new 
opportunity: exclusive 
commercial agent-only 
networking events. These 
gatherings are designed 
specifically for those 
navigating the world of 
commercial real estate. 
Whether you’re scouting 
the perfect location for 
the next big development 
or looking for like-
minded professionals to 
brainstorm with, these 
events are your ticket to 
building the connections 
that matter most.

Our first commercial 
networking event is 
coming this quarter, and 
let me just say—it’s going 
to be a game-changer. 
Stay tuned for details 
in your inbox and on 
social media soon!

As we dive into the 
new year, remember: 
this industry is all about 
relationships. The deals 
may bring in the dollars, 
but it’s the people who 
create the magic. So, take 
the time to nurture your 
connections, build each 
other up, and never stop 
dreaming big.

2025 is going to be a year 
of opportunity, growth, 
and a whole lot of fun. 
Let’s tackle it together with 
positivity, persistence, and 
maybe a little champagne 
to celebrate the wins along  
the way.

Here’s to an incredible 
year ahead—cheers,  
Wichita Real Producers! 

See you at the  
Real Estate Awards  
Gala on 2.15.25! 

Samantha Lucciarini

Publisher,  
Wichita Real Producers 

Happy 
New Year, 
Wichita Real 
Producers! 

As we kick off 2025, I can’t help but feel  
a surge of excitement for what’s ahead.  
This is the season of fresh starts, big 
dreams, and ambitious goals—and here at 
Wichita Real Producers, we’re ready to fuel 
your fire with connection, collaboration,  
and a whole lot of celebration!
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AS A TOP 300 AGENT OR TRUSTED BUSINESS 
PARTNER, YOU ARE INVITED TO THE FIRST 

ANNUAL AWARDS GALA IN 2025

Attention all Top 300  Real Estate Agents, be sure to save the date for 
February 15th from 5-9 PM at Kansas Star Casino.

15 5:00-9:00 PMFEBRUARY

In partnership with Shepherd Insurance Group

SAVE THE DATE Wichita Real Producers

AWARDS GALA

THANK YOU TO OUR GENEROUS SPONSORS
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Pulling Together

PARTNER SPOTLIGHT

INSURANCE GROUP
SHEPHERD

PHOTOS BY AARON PATTON 

WRITTEN BY DAVE DANIELSON 

AND HEIDI HOLLE-WILLIAMS

Tats Shepherd and Heidi 
Holle-Williams are co-
owners of Shepherd 
Insurance Group. They have 
built a record of results 
by pulling together with a 
shared set of values—trust, 
hospitality, community, and 
a dedication to simplified 

service. These principles 
have shaped not only their 
thriving business but also 
their enduring friendship 
and effective partnership. 
As Shepherd Insurance 
Group nears its five-year 
anniversary, Tats and Heidi 
reflect on their journey 

defined by resilience. They 
have weathered market 
fluctuations, the challenges 
of COVID-19, and the ups and 
downs of an ever-evolving 
insurance industry. Their 
guiding principle remains 
simple but powerful: 
relationships matter.

FROM FRIENDS TO  

BUSINESS PARTNERS 

In 2009, Heidi relocated 
to her Kansas roots. 
Unbeknownst to her, 
the move into a thriving 
family-friendly Wichita 
neighborhood would be the 
start of a now fifteen-year 
friendship and business 
partnership. Tats lived just 
across the street and the two 
found themselves fast friends 
as they bonded over a shared 
love of family, great food, 
wine, and entertaining. This 
affinity would eventually 

become the foundation of 
their business partnership. 

Fast-forward to August 
2020, the two were 
disgruntled with the limited 
options they had to serve 
customers in their single-
carrier, captive insurance 
agencies. Driven by a vision 
to provide clients with 
more choices, Tats and 
Heidi launched Shepherd 
Insurance Group. The 
group is an independent 
brokerage with connections 
to hundreds of insurance 
carriers. Initially, they were 
joined by just two other team 
members. Today, the team 
has blossomed to ten fully 
licensed staff members in 
their local Wichita office as 
well as eight partner agents 
across the state. Together, 
they expanded to serve 
clients across seven states: 
Kansas, Texas, Oklahoma, 

Missouri, Nebraska, Colorado 
and Arizona. 

When prospective 
clients are referred to their 
office, any team member 
can assist immediately, 
thanks to their licensing 
and expertise. The team’s 
mission is to simplify the 
insurance process by doing 
all the shopping for their 
customers and educating 
them on their options. This 
approach not only saves 
clients money but also spares 
them time and hassle. 

While they acknowledge 
that the insurance industry 
has been “absolutely brutal” 
for the last couple of years 
due to wild weather, rising 
inflation, and the lingering 
effects of the pandemic, Tats 
and Heidi remain positive. 
“We started small,” Tats 
recalls. “But we knew if we 

focused on building strong 
relationships and stayed 
adaptable, we could weather 
any storm.” Heidi echoes that 
sentiment, noting that their 
agency’s success isn’t solely 
due to strategic planning. 
It’s rooted in the community 
they’ve cultivated, 
particularly with local Real 
Estate Agents.

“We have come to call 
many of our real estate 
partners friends,” Tats adds. 
“They have helped us reach 
where we are today, and we 
want to support them in the 
same way.”

A COMMITMENT TO THE 

REAL ESTATE COMMUNITY 

One of the core pillars of 
Shepherd Insurance Group’s 
success has been their 
close-knit partnership with 
the real estate community. 
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“We wouldn’t be where we 
are without the support 
we get from real estate 
agents and other partners 
in the industry,” Heidi 
acknowledges. For Tats 
and Heidi, working closely 
with real estate agents has 
allowed them to be part of 
one of the most important 
milestones in people’s lives—
their home purchase.

“It’s incredibly gratifying 
to be involved in what is 
often the biggest purchase 
most people will make in 
their lifetime,” Heidi says. 
“Being trusted to help protect 
that investment is very 
special. We don’t just want to 

make the process easy—we 
want to make it stress-free. 
When an Agent trusts us 
with their client, we hope to 
check the insurance box off 
efficiently with exceptional 
customer service and get 
them to the closing table.”

For Tats, the relationships 
with both clients and Agents 
are what make the job so 
rewarding. “Insurance is 
just one piece of the puzzle,” 
she notes. “But the trust 
that clients place in their 
Agents is so significant. 
We understand that, and 
that’s why we go above and 
beyond to serve them and 
their clients. It’s not just 

about business—it’s about 
the people.”

A VISION OF COMMUNITY  

AND CELEBRATION 

Tats and Heidi often joke 
that their friendship is 

based solely on a love of 
good food formed in their 
neighborhood all those 
years ago. But today, anyone 
watching these two banter 
back and forth can tell 
there’s much more to their 

unique bond. Heidi teases 
Tats for ordering “enough 
food to feed an army,” while 
Tats chastises Heidi’s speed-
eating skills, sighing, “Do 
you even chew?” Beyond 
the good-natured ribbing, 
this duo has spent countless 
hours building not only 
dinner menus but also 
business plans. They have 
a vision for their team to 
serve not only their clients 
but also the referral partners 
who trust them. Their love 
of food, entertaining, and 
genuine hospitality has 
become something that they 
want to pour into their real 
estate alliance.

This passion for 
community has inspired 
their latest venture: an 
awards gala for Wichita’s 
real estate community. 
Hosted in collaboration with 
Wichita Real Producers, 
the gala is set for February 
15, 2025, at the Kansas Star 
Casino. (Save the date!) 
The evening will feature 
gourmet fare, an open bar, 
dueling pianos, exciting 
giveaways, and peer-voted 
awards boosted by local 
influencers. This event is all 
about celebrating agents and 
building relationships.

“We’re excited to take our 
love for food, hospitality, 

and celebration to the 
next level,” says Tats. “It’s 
going to be a night where 
we can recognize the hard 
work of the real estate 
community and build even 
stronger relationships 
with our partners.”

LOOKING TO THE FUTURE 

As Shepherd Insurance 
Group continues to grow, 
Tats and Heidi remain deeply 
committed to providing 
personalized, reliable 
service to their clients. 
Whether guiding clients 
through the complexities of 
insurance or helping them 
navigate the challenges 

of buying a home, their 
focus remains on making 
each interaction as smooth 
and positive as possible.

As Shepherd Insurance 
Group moves forward, it’s 
clear that the bonds Tats 
and Heidi have formed with 
their team, clients, and the 
local real estate community 
will continue to be the 
driving force behind their 
success. And whether it’s 
sharing a meal or celebrating 
achievements, these two 
know that the best things in 
life are built on a foundation 
of trust, community, and a 
little bit of humor.

Contact Shepherd Insurance Group Today!  

Phone: 316-869-1235

CONTACT

US!
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Branch Office: (NMLS ID#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on 
behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. 
Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old Country Road, Suite 140, Melville, NY 11747; 
(800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Will King  |  Branch Manager/Loan Officer
NMLS #459176
Office: (316) 665-7343  |  Cell: (316) 312-2936
ksloanman@usmortgage.com  |  kansasloanman.com

�����������������������������������������
Partnering With Me is 

So Delightful

316-320-0443 | www.jabaras.com
1816 N. Broadway St., Wichita, KS. 67214 | HOURS Mon-Sat. 9am - 5pm

DON’T RELY ON YOUR BUYER'S IMAGINATION
M A K E  Y O U R  C L I E N T ' S  H O M E  “ M O V E - I N  R E A D Y ”

SCAN TO JOIN 
OUR REALTOR® 

PROGRAM TODAY

Photo by
Kelly Remacle
Photography

316-794-3430 
burwellconstruction.com

· Roofing 
· Siding 
· Windows 
· Guttering 
· Fencing
· Decks 
· Screened Porches

Roofing & Remodeling
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WINTER WON’T
WAIT, PROTECT
YOUR HOME
TODAY.

ROOFING • SIDING • DOORS • WINDOWS316-943-0600  |  Wichita, KS

Schammerhorn has you covered.

OVER 90 YEARS OF 
LOCAL EXPERTISE

apery,Specializing in custom shades, blinds, shutters, dr
motorization, and more. From traditional to modern
and everything in between. 

Schammerhorn.com | 316.265.8659

BaalmannCo.com
Custom Luxury Home Builder

meet the community
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 IN EVERY FRAME

316.518.8884
kimsti�erphotography.com

Confidence
CAPTURE YOUR CONFIDENCE TODAY!

PERSONALBRANDINGPHOTOGRAPHER 
1-2 Bedroom Luxury

Apartments Available

Partner with Dumont
at Delano Today!

316.600.7567
820 W Burton, Wichita
DumontAtDelano.com

A New Home
Awaits for the

Next Phase

In the heart of the
Delano District!

701.730.6332
Grant Peterson

Making Homeownership
Happen – TOGETHER.

Re
ad

y 
to
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 deals faster?
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M
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Partner With Us Today
(316) 258-2166  |  eliteelectriccompany.com

Veteran-Owned
and Operated

SE HABLA
ESPAÑOL

ELECTRICAL REPAIRS AND UPGRADES
Standby Generators  |  Security Systems  |  Inspections

Energy E�ciency  |  Smart Home Installation  |  Power Surge Protection
Electric Car Chargers  |  Child Proof Outlets  |  Smoke Detectors

Luis and Stephen, Owners

ILLUMINATE YOUR LISTINGS
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FIRST IMPRESSIONS

MATTER

Interior & Exterior Painting    |    Cabinet Painting    |    Epoxy & Polymer Coatings

Jefferson Thorne

Owner

(316) 800-6994
rollcallpainting.com

Receive $500 off with
the mention of Real Producers

Quality Painting
        for Faster Closings
Quality Painting
        for Faster Closings

AVAILABLE
24/7Serving Wichita, El Dorado,

and Wellington, KS 

A & L
Roofing, LLC

A+ Rated Member
of the BBB since 1997

Where Convenience
Meets Quality Service!
YOUR ONE-STOP-SHOP FOR ALL REPAIR REQUEST

Hand Over Your Completed Inspection 
Sheet and We'll Take it From There

ART LOHRENGEL, OWNER
CALL OR TEXT | 316-721-5799
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TOP PRODUCER

W
hen you talk with Dustin 
Lynam, there’s no doubt 
about where he’s heading—

in the direction that will best serve his 
clients today and tomorrow.

Indeed, as an Agent with 
Heritage 1st Realty, Dustin 
remains focused on reaching new 
horizons for those around him.

Dustin has always had a knack for 
connecting with people and finding the 
right way to make a complicated process 
easier while continuing his strong 
commitment to Christian values.

A former massage therapist and 
poker dealer, Dustin’s story began 
at the Kansas Star Casino, where he 
owned and operated a massage therapy 
business. There, his staff would provide 
chair massages to poker players, and 
on the side, he worked as a final table 
dealer for the World Poker Tour. But it 
wasn’t the thrill of the casino that caught 
his attention—it was the world of real 
estate that sparked his interest.

“My neighbor, who’s like a second 
father to me, was a builder,” Dustin 
explains. “I watched him work tirelessly 
to build his business and work up to 
building hundreds of homes with his 
business, Elite USA Construction. I 
thought it was incredible and decided I 
wanted to get into real estate.”

In November 2015, Dustin made the 
life-changing decision to dissolve his 
other businesses and dive headfirst into 
real estate. At 26 years old, he was ready 
to tackle the next chapter of his life. In 
early 2016, he earned his real estate 
license and began his career.

An Active Beginning 

Dustin’s first year as a Licensed Agent 
was a whirlwind. He started with 
a firm, but quickly found himself 
feeling unsupported and alone in 
navigating the industry. “There were 
a lot of questions, and I didn’t feel like 
I had the mentorship or resources I 
needed,” he recalls. But that didn’t 
deter him. He took matters into his 
own hands and began door knocking, 
an effort that ultimately led him to 
some unexpected opportunities.

One of his stops was the CEO of a 
local Keller Williams, who took notice 
of Dustin’s determination. “That led to 
12 deals in my first year and eventually 
a move to Keller Williams,” he explains. 
The relationships he built through door 
knocking laid the foundation for his 
success, and in 2023, he transitioned to 
Heritage 1st Realty, becoming one of the 
first agents to join the brokerage. Since 
then, the agency has grown to more 
than 90 agents, and Dustin’s business 
continues to thrive.

Advocacy and  
Client-Centered Service 
Dustin’s approach to real estate is 
centered on one thing: serving his 
clients with transparency, clarity, and 
integrity. As a predominantly listing 
agent, he believes in making the home-
selling process as stress-free as possible. 
“There’s a lot of fear and uncertainty 
that comes with real estate, and my 
goal is to alleviate that for my clients,” 
he says. “I want to provide them with a 
tangible system that gives them peace 
of mind. It’s incredibly rewarding to see 
the weight lift off their shoulders.”

For Dustin, his Christian faith plays 
a significant role in how he serves 
others. “I try to approach my work 
with a servant’s heart, putting others 
first. That’s what it’s all about for me—
creating peace of mind for my clients 
and helping them through a complicated 
process,” he shares. His values guide 
him every day, not just as an Agent, but 
as a person who genuinely cares about 
those he serves.

Expanding Horizons 
While Dustin is best known for his 
work with residential properties, 
his real estate ventures extend far 

Dustin
Lynam

Reaching
New Horizons

PHOTOS BY JENNIFER RUGGLES 

WRITTEN BY DAVE DANIELSON
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beyond that. Currently, he’s working 
on three developments—two in Park 
City (Saddlebrook and Briarbrook) 
and one in Derby (Bluestem Estates) 
--along with a commercial opportunity 
involving storage units in Derby 
called Rock47 Flex Space. “That’s 
going to be a huge deal,” he says with 
excitement. “It’s a different side of real 
estate, but I’m passionate about it. I 
want to provide my clients with a full 
spectrum of real estate opportunities.”

Despite his focus on new 
developments, Dustin emphasizes 
that he doesn’t limit himself to 
just one area of real estate. “I’m as 
much into retail as I am with new 
construction. It’s important to be 
well-rounded and serve clients in 
all aspects of real estate,” he says.

Family and Faith 
Dustin’s foundation of support comes 
from his close-knit family. “My parents, 
brother, and I are incredibly tight,” he 
shares. “My parents are celebrating 50 
years of marriage, and I’m fortunate 
to see firsthand what a loving and 
supportive household can produce.” 
Dustin’s father has been his role model, 
teaching him the values of hard work 
and dedication, while his mother has 
also been a guiding influence in his life. 
Dustin’s brother, Doug, works with him 
as a full-time, on-site agent, helping 
ensure the team’s success.

“Family is everything to me,” Dustin 
says. “They’re not just my support 
system—they’re my best friends.”

Dustin’s faith is also central to his life. 
He’s an active member of Central Christian 
Church, where he finds both spiritual 
and personal growth. His Christian 
values help shape how he interacts with 
others and approach his business.

Personal Growth and Wellness 
2024 has been a year of personal 
transformation for Dustin. “I made the 
decision to stop drinking alcohol of any 
kind 13 months ago,” he says. “I didn’t think 
alcohol was an issue for me, but I didn’t 
realize the chain it had on me until I broke 
free by God’s grace.” Dustin’s newfound 
clarity has allowed him to spend more time 
with his family and focus on his health. “I 
go to the gym regularly and I play golf once 
a week with my dad,” he shares. “I also love 
being out in nature, skiing, and traveling 
whenever I can. It’s been a rewarding 
journey of personal growth.”

Advice for New Agents 
For those entering the real estate field, 
Dustin offers valuable advice. “One thing 
I wish I had done sooner is implement a 
system to help guide my clients through 
the process. It’s easy to think you can 
figure it out as you go, but having a 
system in place from the start is crucial.”

Dustin emphasizes the importance 
of creating a consistent experience 
for clients. “Think about what kind 
of experience you want to provide 
and what systems can help make that 
happen. When you do that, you can 
connect the dots and create a better 
experience for everyone.”

A Vision for the Future 
Dustin is driven by a desire to grow 
and serve his clients with integrity. 
He describes himself as determined, 
growth-minded, and relentless in his 
pursuit of success. “I want to think two 
steps ahead, protect everyone’s best 
interests, and create win-win situations,” 
he says. “Ultimately, I want to create 
harmony and happiness for my clients, 
and I do that with love and care.”

Day by day, Dustin continues 
to make a vital impact … creating 
a positive, lasting impact in the 
lives of those he serves.

“Family is everything to me. They’re 

not just my support system— 

they’re my best friends.”
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DANIEL KIHLE

GET CLIENTS MARKET READY
OR MOVE IN READY

KIHLE CAN DO BOTH!

Scan
to easily

schedule

L i c e n s e d  &  F u l l y  I n s u r e d
V a l u e - A d d i n g  R e s u l t s

Your
Trusted

State Farm
Partner

Home  |  Life  |  Auto

316.721.8181  |  WichitaSF.com
2121 N Tyler Road Suite 203, Wichita

Moriah Birkle
Insurance Agent

KS-20458232

Empowering Agents,
Protecting

Clients!
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Making the Most of Each Moment

PHOTOS BY AARON PATTON  

WRITTEN BY DAVE DANIELSON

with Keller Williams 
Signature Partners

LEADER SPOTLIGHT

Jake
Marr

O
ne of the best ways to reach the 
goals each of us have is serving 
and helping others to achieve 

theirs. It’s in that service to others that 
we achieve ours.

That’s what Jake Marr 
believes, as he dedicates himself 
to helping those around him 
capitalize on what’s possible.

Jake’s journey into real estate 
began with a life change and a deep 
desire to create opportunity for his 
growing family. He transitioned from 
leadership in another field to eventually 
taking the helm of Keller Williams 
Signature Partners as CEO and Team 
Leader, where he’s now shaping 
the future of his brokerage while 
helping others achieve their dreams. 
His story is one of determination, 
vision, and a strong commitment 
to family, faith, and community.

A Life Change That Led to Real Estate 
Jake’s entry into real estate in early 2018 
wasn’t by chance. It was a deliberate 
pivot in his life, spurred by the desire 
to build something that could provide 
the flexibility his young family needed. 
“It was a pivotal point in my life,” Jake 
says. “We were starting a family, and 
real estate’s flexibility was incredibly 
attractive to us. It felt like the right time 
to create opportunity.”

For Jake, real estate provided a path 
to not only support his family but also 
to help others achieve their goals. “Real 
estate is a way to create a better life for 
my family, but it’s also a platform for 
helping others,” he explains. “I really 
love the opportunity to help others 
succeed, whether that’s by selling homes 
or in my leadership role at the office. 
Helping people achieve their goals and 
dreams fills my bucket.”

A New Phase for Keller Williams 
Signature Partners 
Jake’s leadership at Keller Williams 
Signature Partners has been focused on 
nurturing a culture of integrity, service 
to others, family, and growth. 

“We’re entering into a new phase of 
our story,” he says. “At our core, we are a 
company that values culture and family. 

The foundation of our company is based 
on three core principles: God, family, 
and business. We’re a company built by 
agents, for agents, and everything we do 
is through that lens.”

In just a few short years, Jake has 
witnessed significant changes in the real 
estate industry, especially in how agents 
engage with clients. From technological 
shifts to evolving client expectations, the 
landscape has changed rapidly. 

“The industry has evolved quickly, 
particularly with how clients engage 
and access resources and services and 
how documents are delivered,” Jake 
reflects. “At Keller Williams Signature 
Partners, we’ve made it a priority to 
recognize these shifts and adapt. We’re 
always thinking ahead, making sure that 
our agents are ready and able to serve 
their clients at the highest level.”

This forward-thinking approach has 
led to exciting new initiatives at the 
brokerage, such as the introduction of 
podcasting and content creation spaces 
for agents. “We’ve brought in podcasting 
and content creation so our agents 
can deliver content to clients and their 
partners,” Jake explains. “It’s about 
giving our agents the tools they need to 
succeed in this new era of real estate.”

As the brokerage continues to grow, 
Jake’s leadership is centered on a 
commitment to serving our agents at the 
highest level and collaborating with like-
minded professionals that value culture, 
integrity, and growth. 

“We’re approaching nearly 200 
agents, and that’s a huge milestone 
for us,” he says. “But we also focus on 
retention. It’s not just about growth; it’s 
about ensuring that we’re providing an 
exceptional experience for our agents. 
Being great for our existing agents is 
where it all starts. We take pride in that.”

A Strong Leadership Team 

Jake attributes much of the success of 
Keller Williams Signature Partners to 
the tremendous leadership team we’ve 
built. “We have a fantastic leadership 
team here,” he says. “Everything we 
do and accomplish is the result of their 
hard work and commitment. We have a 
strong team mindset, and that mentality 

“Good people 
are at the heart 
of what we do.”
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is a huge part of why we’re able to 
achieve the success we do.”

This team-first approach is reflected 
in the collaborative environment Jake 
fosters at the brokerage. He believes 
that when everyone works together and 
supports each other, the results speak 
for themselves. 

“In everything we do, we do it with 
integrity. We treat people right, and 
success follows,” he says. “Good people 
are at the heart of what we do. That’s the 
legacy I want to leave behind—being a 
good person and helping others achieve 
their goals.”

Balancing Family and Business 
Despite his professional responsibilities, 
Jake places a high priority on spending 
time with his family, coaching, and 
serving the community as a council 
member and helping with other 
non-profit organizations. “Family 
and community are incredibly 
important to me,” he says. “I live at 
my kids’ sports and events—soccer, 
basketball, whatever it may be. I 
want to be there for them, supporting 
them as they grow. Family comes 
first, and everything else follows.”

Jake’s commitment to family isn’t just 
a personal value; it’s also embedded 
in the culture of Keller Williams 
Signature Partners. He believes that 
creating a work-life balance for agents 
and fostering an environment where 
family is prioritized leads to greater 
success and fulfillment. “When we take 
care of our people and their families, 
everything else falls into place,” he says.

Advice for New Agents 
For those just starting out in real estate, 
Jake has some valuable advice. “Patience 
is key,” he says. “Building a successful 
business takes time. It’s important to 
focus on the right activities and be 
consistent in your efforts. It’s about daily 
grit and doing the small things right 
every day.”

Jake also emphasizes the importance 
of having a clear vision and staying 
committed to it. “It’s easy to get 
distracted in this business, but you have 

to stay focused on what matters. Stay 
focused, service-minded, and know that 
it takes time to build relationships and 
grow your business.”

Looking Ahead 
As Jake looks to the future, he’s excited 
about the direction Keller Williams 
Signature Partners is heading. “We’re 
always looking for new ways to innovate 
and stay ahead of the curve,” he says. 
“The future is bright for our company, 
and we’re just getting started. We’re 
committed to providing the best possible 
support for our agents and helping them 
achieve their goals.”

Jake’s leadership, vision, and 
commitment to helping others succeed are 
just a few of the qualities that make Keller 
Williams Signature Partners a standout 
brokerage in the industry. As the company 
continues to grow and evolve, one thing is 
certain: Jake Marr and his team will be at 
the forefront, building a future that values 
people, integrity, and success.

 “Building a 
successful 
business 

takes time. 
It’s important 

to focus on 
the right 

activities and 
be consistent in 

your efforts. 
 It’s about  

daily grit and 
doing the small 

things right 
every day.”
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316.655.7197

Partner with Wichita's leading HVAC experts. 
We provide exceptional service to ensure your clients 

move into a comfortable, worry-free home.

Keep Your Clients Comfortable.

Close More Deals.  Let's Paint Your Story
Your Palette, Our Passion

Interior & Exterior Painting | Cabinet Refinishing | Epoxy Flooring

Contact us today for a free quote!

Phone: 316.263-7777 • forsheepainting.com

AFTER

BEFORE 

BEE FREE OF CLUTTER!

Moving Clean Outs
Yard Debris Removal

Hot Tub Removal & More!

316.771.1383             BEEGONEJUNK.COM
L O C A L  &  W O M E N  O W N E D    |    T H E  Q U E E N S  O F  J U N K  R E M O V A L

OPT ION  TO  PAY  AT  C LOS ING .
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ON THE FRONT LINE
PHOTOS BY ALLIE HENWOOD 

WRITTEN BY DAVE DANIELSON 

RISING STAR

J
arod Gillenwater has always been on the front 
lines when it comes to helping his community. 
It’s that spirit that continues to drive his success 

forward while he helps others achieve outstanding 
results in their own lives.

Jarod’s journey started with an innate interest 
in real estate that blossomed from a young age. 
Today, as a Licensed Agent with Elite Real Estate 
Experts, Jarod’s background in both hands-on work 
and emergency services shapes his approach to 
real estate, where helping people is always at the 
forefront of his mission.

The Beginning of a Passion 
Jarod’s real estate interest started when he was 
just 12 years old. His father had an opportunity in 
Oklahoma City, and Jarod, even at that young age, 
offered advice on a purchase decision. “That’s where 
it all started,” he says. “I didn’t know it at the time, 
but I had the right instincts.” This early taste of real 
estate set the foundation for what would become a 
lifelong passion.

Growing up in Wichita, Jarod took this newfound 
interest and began dabbling in hands-on home 
improvement work. “I started painting houses in 
Kansas City and even painted my mom’s house to 
save her some money,” Jarod recalls. It was during 
this time that his love for real estate grew even 
deeper. “I enjoyed working with homes and seeing 
the impact that simple improvements could have on 
a property,” he says.

In addition to painting, Jarod also ventured into 
roofing sales. These early experiences weren’t just 
about making money; they were about developing 
a deeper understanding of the home improvement 
process and how it tied into real estate. He would 
later go on to earn his real estate license and dive 
into the industry full-time two years ago.

Joining Elite Real Estate Experts 
After spending some time learning the ropes of real 
estate, Jarod joined Elite Real Estate Experts over 
a year ago, where he continues to make an impact 
in the industry. “Being with Elite has been a great 
experience,” he shares. “I feel like I’ve found a great 
team and a great place to grow my business.” The 
decision to go full-time in real estate wasn’t an easy 
one, but Jarod’s determination to help people and 
build something for himself kept him going.

For Jarod, real estate isn’t just about buying and 
selling properties; it’s about making a difference. 

Gillenwater
JARODJAROD
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“One of the most fulfilling things for me is working with 
people and seeing the excitement and joy in their faces 
when they make big life decisions, like buying a home,” he 
says. “I love seeing kids excited to pick out their rooms or 
helping families make decisions that change their lives.”

This deep satisfaction from helping others is a driving 
force for Jarod. He enjoys the unique combination of 
working with clients and being able to build his own 
business. “It’s incredibly rewarding to be a part of 
someone’s journey—whether they’re buying their first 
home or finding the perfect investment property.”

Versatility in Real Estate 
Jarod’s expertise in real estate goes beyond just helping 
buyers and sellers. He works with a variety of clients, 
including investors, and has gained hands-on experience 
with home remodeling. 

“I’ve been involved in a full remodel of a home, 
and that’s been a huge learning experience for me,” 
he explains. “That knowledge helps me when I talk 
with clients about their homes and what they can do to 
improve certain elements.” This broad skill set allows 
Jarod to offer well-rounded advice to his clients, making 
him a versatile asset in the world of real estate.

Whether working with first-time homebuyers or 
seasoned investors, Jarod’s goal is to ensure his clients 
are well-informed and confident in their decisions. “I 
try to understand what each client wants and needs. 
It’s all about helping them make the right choices based 
on what they want out of the deal,” he explains.

Family Life and Interests 
Jarod is a proud father to a 2½-year-old son, Jackson, 
who keeps him busy. “Jackson is a lot of fun,” Jarod 
says with a smile. “He’s at that age where he’s really 
starting to explore the world, and I love spending time 
with him.” His older children include Mariah, Halle 
and Joshua. Jackson’s mother, Rosie, and Jarod are 
raising their son together while building a life around 
the things that matter most: family and experiences.

In his downtime, Jarod enjoys a variety of activities. 
As a native of Wichita, he loves traveling and spending 
quality time with his son. One of his favorite pastimes is 
attending Chiefs games, a shared passion that has become a 
cherished tradition. “Jackson loves going to the games, and 
it’s a great way to spend time together as a family,” he says.

Sports were a major part of Jarod’s life growing 
up, and he continues to enjoy them today. He played 
baseball, basketball, and football at South High School in 
Wichita, and he still enjoys staying active whenever he 
can. Whether it’s playing sports or simply enjoying the 
outdoors, staying active is a key part of his life.

Advice for New Agents 
As a relatively new agent, Jarod has learned the 
importance of persistence and consistency in real estate. 
“If I could give advice to new agents, it would be to be 

persistent and work hard,” he says. “Do open houses 
every weekend, meet as many people as possible, and 
build relationships. Consistency is key.”

Jarod also emphasizes the importance of being 
adaptable and always learning. “Real estate is constantly 
changing, and you need to stay ahead of the curve. Take 
every opportunity to learn and grow.”

A Legacy of Helping Others 
Before diving into real estate, Jarod worked as an EMT in 
the emergency room at Truman Hospital in Kansas City, 
Kansas. He also attended Firefighter School and worked 
as a firefighter with the Kansas City Fire Department. 

“I’ve always had a passion for helping people, and 
that’s what led me to become an EMT and later a 
firefighter,” he says. “That experience has shaped who 
I am today, and it’s part of why I love real estate. It’s 
another way for me to help people and make a positive 
impact in their lives.”

Looking ahead, Jarod has big plans for his future. “My 
goal is to be a top-producing agent and continue to invest 
in real estate,” he shares. “I want to build something for 
myself and my family, and I want to continue helping 
people along the way.”

For Jarod Gillenwater, real estate isn’t just a job—it’s a 
chance to make a real difference in people’s lives while 
building a legacy of success and service.

Real estate is constantly 

changing, and you need to stay 

ahead of the curve. Take every 

opportunity to learn and grow.”
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Why Kansas
Tree Experts?

• Prompt

• Professional

• On-Time

• On-Budget

• Fully Licensed & Insured for
Maximum Safety

Call for a Free Estimate
316-550-7609

kansastreeexperts.net

FOR THE
LOVE OF

TREES

TREE TRIMMING & PRUNING
TREE REMOVAL

FENCING & REPAIR

Agents Help Their Clients
With So Much!

 417.880.5513
georgeb@achosahw.com

achosahw.com

Finally, a home warranty that provides a better 
claims experience by allowing the homeowner 

to use their own service provider. Restoring    
                      Your Faith in Home Warranties!

George Brockman
Senior Sales Executive

Give Your Clients the Power to Choose!

Homeownership Shouldn't
Be a Shot in the Dark!
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From 
Serving 
Beauty  
to Building 
Dreams

FEATURED AGENT

After nearly 30 years in the beauty 
industry, Jatena Leon, Real Estate 
Agent with Heritage First Realty, 
found a new way to serve others 
by pursuing her passion for real 
estate. Today, she specializes in 
residential properties, land, and 
investment opportunities, helping 
clients navigate one of life’s biggest 
decisions with heart, integrity, and 
exceptional negotiation skills.

From Beauty to Real Estate

For decades, Jatena owned salons, 
building lasting relationships with 
her clients. While she cherished 
her beauty career, she knew it 
wouldn’t last forever. In 2019, she 
took a leap of faith, earning her real 
estate license to continue making a 
difference in people’s lives.

Her transition wasn’t without 
challenges. COVID-19 forced her 
salon to close temporarily, and 
she faced personal hardships, 
including a divorce and her 
mother’s illness. Yet, Jatena’s faith 
grew even stronger, reminding her 
of her resilience and purpose.

“I realized how strong I was. 
Real estate became a way to 

channel my energy and help 
others during their life-changing 
moments. I wanted to continue 
to serve people, but I knew I 
couldn’t do that forever in the 
beauty industry,” she says. “I 
thought, ‘Why not try real estate?’ 
I had already built a reputation 
for taking care of people, and I 
figured if I could help them with 
their special occasions, maybe I 
could help them with one of the 
most important decisions of their 
lives—buying or selling a home.”

In July 2019, Jatena took the 
leap and earned her real estate 
license, deciding to dive into the 
industry and see where it would 
take her. She had no idea that 
her real estate career would 
take off so quickly, especially 
after a year of personal and 
professional challenges.

The Turning Point:  

A Blessing in Disguise

As COVID-19 shut down her salon, 
Jatena was facing not only the 
stress of her business but also a 
difficult divorce and the illness 
of her mother, who was fighting 

cancer. Yet in the midst of these 
trials, her real estate career 
blossomed. “It was crazy to see 
how God used me to advocate 
for people during one of the 
most important decisions of their 
lives,” she reflects.

Jatena’s success can be 
attributed to the trust she earned 
from her loyal clientele in the 
beauty industry. Many of her real 
estate clients were people she 
had known for years, and they 
knew that she would always have 
their best interests at heart. Her 
reputation for being caring and 
dependable helped her build a 
strong foundation in real estate.

“The trust from my clients 
has been the key to my success,” 
she explains. “I’ve always taken 
pride in my reputation and the 
relationships I’ve built. People 
know I care, and I love being able 
to help them.”

A Creative, Client-Centered 

Approach

One of Jatena’s favorite aspects 
of real estate is the creativity 
it allows her to bring to each 

LEON
JatenaJatena

PHOTOS BY KIM STIFFLER  

WRITTEN BY DAVE DANIELSON
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transaction. She specializes 
in both buying and selling 
homes, and she thrives on the 
opportunity to help clients get 
their homes ready for sale. “I 
love getting creative—whether 
it’s choosing color schemes, 
suggesting furniture placement, 
or offering tips on making a space 
look bigger,” she says. “It’s about 
getting the house ready for the 
market so it can shine.”

But Jatena doesn’t just help 
clients with the physical aspects 
of selling a home; she also 
enjoys guiding them through the 
emotional journey. “I’ve been 
doing people’s hair since they 
were three years old, and now 
I’m helping them buy their first 
homes or selling their homes to 
start new chapters in life,” she 
says. “Seeing how they’ve grown 
and built their families over 
the years—and knowing that I 
played a role in their journey—is 
incredibly fulfilling.”

With a volume of $7.5 to $10 
million in sales annually, Jatena 
has established herself as a top 
Real Estate Agent in the area. 
She’s known for her exceptional 
negotiation skills, often securing 
deals in bidding wars and  
getting clients the best value for 
their homes.

The Importance of  

Faith and Family

Jatena credits her faith as her 
guiding light and her sons, Brett 
and Easton, as her greatest 
motivation.

Brett is a field engineer in 
Sherman, Texas, while Easton 
travels as a pipeline welder. Their 
independence, hard work, and 
success inspire Jatena to keep 
growing and building a legacy 
rooted in faith and determination.

A Real Estate Investor and Leader

In addition to her work as an Agent, 
Jatena is an investor and owner of 
Elite Collective Homes, where she 
flips properties and invests in real 
estate development. Her passion for 
both the buying and selling aspects  
of real estate has led her to not  
only help her clients but also to create 
opportunities for herself in  
the market.

Jatena’s commitment to her 
personal and professional growth 
is evident in her participation 
in numerous real estate groups 
and programs, including the 
President’s Club, Masters Circle, 
Ninja Installation, and Ninja 
Leadership Academy. “I’m always 
striving to learn and grow so that I 
can better serve my clients and my 
community,” she says.

Advice for Aspiring  

Real Estate Professionals  

For those looking to get into the real 
estate industry, Jatena offers advice 
based on her own experiences. 
“Patience, drive, and resilience 
are key,” she says. “You have to be 
determined and have a solid social 
media presence. Most importantly, 
don’t forget the power of faith and 
perseverance.”

Whether it’s finding the perfect 
home, negotiating a great deal, 
discovering the beauty of land, or 
creating a long-term investment 
plan, Jatena is passionate about 
helping her clients achieve their 
dreams and build their legacies.

“Every transaction is an 
opportunity to make a difference. 
That’s why I love what I do,”  
she says.

“I’ve been doing people’s hair since 
they were three years old, and now 

I’m helping them buy their first homes 
or selling their homes to start new 

chapters in life... Seeing how they’ve 
grown and built their families over the 

years is incredibly fulfilling.”
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Financing Your Real Estate Dreams
                             Quickly - Accurately - On time

WWW.DYNAMOCAPITAL.COM 316-247-6894

Dynamo Capital
Elevating the Private Lending Experience

WRITTEN BY DAVE DANIELSON

ASK THE EXPERT

When you’re looking for a partner who can give you a new 
view on mortgage lending, look to CEO Justin Rocheleau and 
the team at Dynamo Capital, a company that is transforming 
the landscape of real estate lending with fast, flexible, and 
creative financial solutions.

Founded in 2023 by Justin Rocheleau and Matthew Medrano, 
Dynamo Capital set out to address the unique needs of the 
Midwest market, offering solutions that can ease the lending 
process. With a focus on speed, efficiency, and innovative 
funding options, the company has already seen tremendous 
growth and success.

Recently, Justin shared his thoughts on the business and his 
team’s approach.

Q: DYNAMO CAPITAL WAS BORN OUT OF A DESIRE TO 

OFFER SOMETHING DIFFERENT FROM THE COAST-DRIVEN 

FINANCIAL MODELS THAT DOMINATE THE PRIVATE 

LENDING SPACE. COULD YOU SHARE THAT JOURNEY? 

Justin: “Through years of experience in brokering loans 
for various institutions, we identified a significant gap in 
the availability of fast, reliable financing for real estate 
investors and contractors in the Midwest. We saw a need 
for a solution tailored to the unique demands of our 
market, and we wanted to create a firm that focused on 
providing flexible funding options for those who need it. 
While banks can provide great financing options, they 
can oftentimes come with too many limitations, especially 
when time is of the essence or when the deal doesn’t fit 
neatly into their traditional underwriting process.”

Q: COULD YOU SHARE A BIT ABOUT YOUR GROWTH? 

Justin: “We started in September of 2023, where Dynamo 
Capital funded 20 loans and took a brief pause to focus on 
fine-tuning operations and refining the process. By February 
2024, the company was ready to open its fund to individual 
and institutional investors. Since then, our assets under 
management have grown exponentially, increasing by 50-fold 
by December. This explosive growth highlights the strong 
demand for the services Dynamo Capital provides.”

Q: YOU HAVE AN OUTSTANDING TEAM WORKING WITH 

YOU. COULD YOU SHARE MORE ABOUT THEM? 

Justin: “Behind every successful company is a team of 
dedicated professionals, and Dynamo Capital is no exception, 
with key players like Rachael Heriford, our Chief Operating 
Officer, who manages underwriting, and Matthew Medrano, 
our Chief Revenue Officer, who handles sales and business 
development. We’re a team of 10 right now, but we’re growing 
rapidly. We plan on continuing to expand as we scale our 
operations. The thing that excites me the most is seeing how 

our work impacts our investors and borrowers. We’re helping 
investors scale their portfolios quickly and efficiently, while 
also providing affordable housing options for communities.”

Q: ARE THERE ANY MYTHS ABOUT THE 

TYPE OF HARD-MONEY LENDING THAT YOU 

DO THAT YOU’D LIKE TO ADDRESS? 

Justin: “One common misconception about hard money 
lending is that it is only for people who cannot qualify for 
traditional bank loans. Ninety percent of the borrowers we 
work with could easily go to a bank, but they come to us 
because they value our speed and flexibility. When time is of 
the essence, and traditional underwriting processes can take 
weeks or even months, Dynamo Capital can close loans in just 
a few days. While there is a premium for this speed, it often 
makes more sense for borrowers to work with us, considering 
the benefits of a quick execution.”

Q: COULD YOU SHARE THE STREAMLINED APPROACH YOU 

HAVE WITH YOUR LOAN PROCESS? 

Justin: “Working with Dynamo Capital is a simple and 
efficient process. Potential borrowers first connect with Josh, 

our local Account Executive, who helps structure the loan 
and provides a detailed outline of what the loan will look 
like. From there, the borrower works with a loan specialist 
who gathers the necessary documentation, including title, 
insurance, and third-party reports, to underwrite the 
loan. We pride ourselves on our efficiency. Our goal is to 
expedite the loan process as quickly as possible, ensuring 
that our real estate investors can move forward with their 
projects without delay. We have a streamlined process in 
place, and everything we do internally is structured to 
ensure our clients have the best experience possible.”

Q: ONE PART OF YOUR WORK THAT YOU TAKE PRIDE IN IS 

THE FACT THAT YOU REMAIN OPEN TO CONSIDERING ALL 

DEALS, RIGHT? 

Justin: “Yes, we are built on a philosophy of common-sense 
lending. Unlike many traditional lenders, the company focuses 
on the potential of each deal, rather than rigidly adhering to 
institutional guidelines. We don’t just say no. We want to look 
at every opportunity to be a liquidity source for anything real 
estate-related, even if it’s not a traditional mortgage-style loan. 
We have 100% discretion over how we allocate funds, so we 
are able to provide financing solutions that work for a wide 
range of real estate projects, from large-scale developments 

to smaller, more creative ventures. Whether it’s a fix-and-
flip project, a new construction development, or a property 
requiring a unique financing solution, Dynamo is ready to 
provide capital where others might not.”

THE FUTURE OF REAL ESTATE FINANCING 

As Dynamo Capital continues to grow, Rocheleau’s vision for 
the future remains focused on expanding their impact on the 
Midwest real estate market. With plans for further growth and 
an unwavering commitment to providing fast, flexible funding 
options, Dynamo Capital is poised to become a leading player 
in the real estate lending space.

“We’re excited about what’s to come,” Rocheleau says. 
“We’re not just funding loans; we’re helping to build 
communities, create jobs, and provide affordable housing 
solutions. That’s what really drives us.”

FOR MORE INFORMATION 
ABOUT DYNAMO CAPITAL, YOU 
CAN REACH THEM BY CALLING 
316-247-6894 OR BY VISITING 
THEIR WEBSITE AT WWW.
DYNAMOCAPITAL.COM
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Lifetime installation
warranty on ALL
wood, tile & carpet

nouglyfloors.com
530 N Hydraulic Street Wichita, KS 67214
316-440-8888  |  ben@nouglyfloors.com

"I highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire 

home recarpeted prior to listing it for sale. I always shop around to get my clients the BEST deal and was shocked that 

Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me 

with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents). 

They really made the whole process so much easier than ANY other company I had ever used prior. I have been using 

Designer’s Home Gallery ever since. I don’t have to shop around; he knows what I like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows 

how to keep your clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!” 

 
-Janiece Erbert, Real Estate Agent

Keller Williams Signature Partners

New Floors
Can Make ALL the Difference

Payment at Closing
Accepted!

Monday - Friday 8:00 - 6:00pm
Saturday 9:00 - 3:00

Get a FREE Estimate Today!

Maximize Your
Client’s Satisfaction

with American Movers!

316.409.2846
AmericanMoversWichita.com

Family Owned
& Operated



9151 Currency St.
Irving, TX 75063


