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Get Moving with Meritrust

With a Meritrust home loan, you can be prepared to move in no time. Our home loan
experts provide a smooth, stress-free process so you can focus on what matters most,
and leave the rest to us.

Move with Meritrust for:
Low fixed and adjustable rates
Special loan programs to suit your needs with up to 100% financing
Fast closings, potentially as soon as 21 days
Local servicing retained by Meritrust for the life of your loan
Quick pre-approvals to simplify your purchase

Check our rates:

\ Meritrust

HOME LOANS..

Subject to appraval

Kari Gilmore | SR Malorie McGaI‘ﬂn \ Stephanie Davis _'
NMLS# 442459 M NMLS# 48627 B NMLS# 807315

Al‘fssa York Jordan Taylor e Christy Barnett
NMLS#H ?43 D98 MMLSH 1842699 NMLSH 720062

| Y

., |

CWEN CRANK "

IR

IC INSURANCE TEAM

HOME | AUTO | RENTERS

316.554.7144 |

ICTINSURANCETEAM.COM




Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AIR DUCT AND DRYER
VENT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ANIMAL SANCTUARY
Tanganyika Wildlife Park
(316) 553-4650
twpark.com/

BLINDS, SHADES,
SHUTTERS, DRAPERY
Schammerhorn

(316) 265-8659
schammerhorn.com

BRANDING PHOTOGRAPHY
Kim Stiffler Photography
(316) 518-8884
kimstifflerphotography.com

BUILDER - CUSTOM HOMES
/ LUXURY REMODELS
Baalmann & Co.

(316) 651-6719
baalmannco.com

BUILDER/DEVELOPER
Schellenberg Development
schellenbergdevelopment.com

BUSINESS COACHING

& STRATEGY

Business Advisory Solutions
(316) 500-3815
basadvisory.com

CARPET/UPHOLSTERY
CLEANING

Higher Standards
Carpet Cleaning

(316) 990-0242
higherstandards
carpetcleaning.com

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION

& REMODELING

Wichita Construction

& Concrete

(316) 779-4123
wichitaconstructionllc.com
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CONSTRUCTION & ROOFING
Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

DUCT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-RESIDENTIAL/
COMMERCIAL

Elite Electric Company

(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencinglic.com

FIND/KEEP CLIENTS
Expresslt Messaging
(620) 506-1958

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Wichita

(316) 867-9720
www.garageexperts.com/wichita

HEALTH/WELLNESS
Restore Hyper Wellness
(316) 749-8995
www.restore.com/locations/
ks-wichita-east-ks001

HOME & PROPERTY
INSPECTIONS

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

Pillar To Post

Jason Hancock

(316) 570-1444
jasonhancock.pillartopost.com

Professional Standard
Home Inspection
David Christie

(316) 303-4266
proinspectionsks.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472
www.hcu.coop

HOME STAGING/BUSINESS
STAGING/INTERIORS
Sweet Oakes Design

(479) 689-9080
sweetoakesdesigns.com

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

HVAC SERVICES

Balanced Mechanical Experience

(316) 243-8953
balancedmechanicalexperience.
business.site

INSURANCE

State Farm Moriah
Birkle Agency
(316) 721-8181
wichitasf.com

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE / PROTECTION
ICT Insurance Team

(316) 320-9070
ictinsuranceteam.com

INSURANCE BROKER
Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN /
REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

JUNK REMOVAL &
MOVING SERVICES

Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LENDER

Gold Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

RCB Bank
(316) 247-7704
rcbbank.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY

Amaven Media

(316) 706-9275
amavenmedia.com

MORTGAGE
Meritrust Credit Union
meritrusthomeloans.com

MORTGAGE / LENDER
Andover State Bank
(620) 755-5761
goasb.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

Total Home Lending

(701) 730-6332
www.facebook.com/grant.
stauntonfinancial/

MORTGAGE BANKER
Guild Mortgage
(316) 247-3665

MORTGAGE BROKER
Motto Mortgage

(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

United Home Loans
(913) 909-0613
unitedhomeloans.com/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
openmortgage.com/lo/
michael-gonzales

MOVERS HOUSEHOLD

& OFFICE

American Movers

(316) 409-2846
americanmoverswichita.com

MOVING COMPANY
Two Men And A Truck
Renee Carrion

(316) 558-5588
twomenwichita.com

PAINTING: RESIDENTIAL
& COMMERCIAL

Roll Call Painting

(316) 800-6994
rollcallpainting.com

PHOTOGRAPHER

Aaron Patton Photography
(316) 712-0937
aaronpatton.net/

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

PRIVATE HARD
MONEY LENDER
Dynamo Capital
(316) 347-1409
dynamocapital.com/

PROPERTY MANAGEMENT
The Dumont at Delano
(316) 536-0472
dumontatdelano.com

REAL ESTATE MANAGEMENT
& REPAIRS

Property Management Inc.
(316) 461-5975
www.wichitaproperty
managementinc.com/

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

AEV Real Estate Photography
(850) 529-0529
www.aevrealestatephoto.com/

ROOFING AND
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE & CLOSING SERVICES
Meridian Title Company
(316) 204-5088

www.mtc.llc/

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

TREE SERVICES
Kansas Tree Experts
(316) 641-6090
kansastreeexperts.net/

_PROUD MEMBER 'Y
AMERICAN %

OCIATION
RIVATE LENDERS

Education - Ethic ¥

DYNAMO

CIARE . Laai]

Financing Your Real Estate Dreams
Quickly - Accurately - On time

WWW.DYNAMOCAPITAL.COM

316-247-6894
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Meet
The

Team

Samantha Lucciarini Dave Danielson
Owner/Publisher Writer

Andrea Hoffman
Ad Strategist

Kim Stiffler Jennifer Ruggles Aaron Patton Allie Henwood
Photographer Photographer

Photographer Photographer

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

publisher may be held liable or responsible for business practices of these companies.

Pband

Drains:

DON'T SKIP THE SCOPE.

BECAUSE THERE ARE THINGS
YOU CAN'T UNSEE...OR UNSMELL

FOR SEWER INSPECTIONS,
WE'RE YOUR TRUSTED EXPERTS.

EXPERIENCED. QUALIFIED. UNBIASED.
(AND IMMUNE TO GROSS STUFF.)

www.pbanddrains.com  316.636.7778  phanddrains@gmail.com
Master Plumbing Lic. #3368
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Bundle home &
auto. It's easy.

Call me for a quote today

<= StateFarm

McEachern Ins and Fin
Crystal McEachern, Agent

3636 N Ridge Rd, Suite 555
Wichita, KS 67205

Bus: 316-425-0925
www.callcrystalnow.com
crystal@callcrystalnow.com

ey, Sube ¥ arm Fire and Catualty Comoany

Biate Farry Norsis inacr snce Cargrady. w1 Maes

oaes are Ted, Vic
lerre thellender:
ReallESiate
AGENts

(CHhOOSE!

PARTNERWITHASEN DERYOUICAN RUST:
Will King

Branch Manager/Loan Originator

KANSAS NMLS# 459176 | Branch NMLS #2684730
Office: 316-665-7334 | Cell: 316-312-2936
ksloanman@goldmortgage.net
willkingmortgage.com

Gold Mortgage a division of Canopy Mortgage Corporate Office NMLS ID # 1359687

Maximize Your
Client’s Satisfaction
with Amerlcan Movers'

m 0 Get a FREE Estlmate Today' ml
. '{ 316. 409 2846 m“}
AmericanMoversWichita.com
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FAQS

FAQ about Wichita Real Producers

Ever since we launched Wichita Real Producers in
September 2019, I've heard some repeating questions
from many of you. Hopefully, this brings some
clarity to what we do, how we do it and why we do

it. Remember, my door is ALWAYS open to discuss
anything regarding our real estate community — this
publication is 100% designed to be YOUR voice!

Q: Who receives this magazine?

A: The top 300 Real Estate Agents in Wichita and
surrounding areas based on reported performance
from the previous year, 1/1/24 - 12/31/24. We cut

off the list at #300. As you might imagine, this list
changes each year, with a rate of 20% new agents.
However, every single agent and a large majority of
the commercial agents receive the digital publication
on the first of each month via email. If you aren’t
receiving these monthly emails, reach out to me.

Q: What is the process for being

featured in this magazine?

A: It’s really simple — your fellow peers have
nominated every featured agent over the last 66
monthly publications. You can nominate or be
nominated by other agents, affiliates, brokers,
owners, or office leaders. A nomination currently
looks like this: you email us at samantha.lucciarini@
n2co.com with the subject “Nomination: (Name
of Nominee).” Please explain WHY you are
nominating them to be featured. It could be that
they have an amazing story that needs to be told,
perhaps they overcame extreme obstacles, they
are an exceptional leader, have the best customer
service, or they give back to the community in a
big way, etc. Once the timing is right, the next step
is an interview with us to ensure it’s a good fit. If
all works out, then we put the wheels in motion.

Q: What does it cost to be featured?
A: Zero, zilch, zippo, nada, nil. It costs
nothing, my friends, so nominate away!
This is NOT a pay-to-play model.

Q: How can | write an article to be printed?
A: If you are interested in writing an article to
contribute your ideas, experience, knowledge,
expertise, or stories to the Wichita Real Producers

8 - February 2025

community, please email me. Even if you
don’t consider yourself a prolific writer, let’s
talk! I have professionals on staff to help.

Q: Who are the Preferred Partners?

A: Anyone listed as a “Preferred Partner” in the
index at the front of the magazine is an integral
part of this community. They will have an ad in
every issue of the magazine, attend our monthly
events, and are a part of our private Facebook
group. We don’t just find these businesses off the
street, nor do we work with all businesses that
approach us. One, or several, agents have personally
referred every single Preferred Partner you see.
We won’t even take a meeting with a business
that has not been vetted by one of you and has
your “stamp of approval,” in a sense. Our goal is
to create a powerhouse network not only of the
best agents in the area but the best businesses

as well so we can all grow stronger together.

Q: How can | refer a local business to
join WRP as a Preferred Partner?

A: If you know and want to recommend a
local business that would like to work with
more top real estate agents, please email

me at samantha.lucciarini@n2co.com and
introduce us! This is the only way we can
grow and strengthen this community through
your referrals. It’s much appreciated!

Q: Is there additional recognition for being a
2025 Wichita Real Producers Top 300 Agent?
A: Absolutely! Just email me for your badge,
pictured below. Feel free to use this on any of

your marketing or social media. You don’t have to
brag about how great you are... that’s our job!

LFERp
S xkeo
PARTNER

WICHITA
REAL PRODUCERS

B w s

WICHITA

REAL PRODUCERS
20 P23

Interior & Exterior Painting * Cabinet Painting * Epoxy & Polymer Coatings

HJuality Painting
for Faster Closings

Jefferson
Thorne
Owner

(316) 800-6994

rollcallpainting.com

Receive $500 off

the mention of Real P




PUBLISHER’S NOTE

but are impacting the industry
from a leadership position

e Niche Agent — someone that
is excelling in a specialty

¢ Miscellaneous content —
, an agent who has a great
background, involvement, or
that is making a difference, a

2025 CLASS

OF TOP 300
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AGENTS

Every February, we create a new
distribution list based on the top 300
Agents from the year before. This means
20% of our 2025 class is receiving a Real
Producers publication for the first time.
First off, congratulations! Consider it a
badge of honor to receive the physical
publication. For the past 66 months,

we have brought you stories from
residential and commercial agents in
Wichita and the surrounding areas. We
have connected Agents with each other
and with our trusted business partners
through the magazine, our private
events, the Beyond The Pages podcast
and several social media platforms.

We are continually working to better
our product and services for the
entire Wichita real estate community,
residential and commercial. Never
hesitate to reach out for any

reason. Below are some examples

we welcome feedback for.

Nominations for features of all kinds:
* Cover Story — a top agent in volume
and respected by their peers
e Rising Star — has been an
agent for five years or less
and is outperforming most
* Celebrating Leaders — they might
not even be an agent anymore

unique team, a new brokerage...
if it has to do with Wichita real
estate, it’s important to us!

Our list of Preferred Partners has been
personally vetted by the Wichita Real
Producers team, and every single one
of them has been recommended by
someone who receives our magazine.
The advertising partners are how we
keep this magazine free for the agent.

Remember, this is NOT a pay-to-
play for Licensed Agents. Itis a
genuine third-party validation.

This company was created to love on
the real estate community. We realize
that the agent is at the center of all real
estate, and a single deal feeds a lot of
mouths. Because of our focus on the
agent, Real Producers has grown to over
130 locations nationwide in 10 years!
We could not have experienced this
growth without an engaged readership
and devoted advertising partners that
committed to building relationships.

So again, if this is your first time
receiving the physical publication,
welcome to the club! You earned it.
Enjoy receiving your copy of Wichita
Real Producers, and keep crushing it,
S0 you never miss another issue!

Pay attention to your text, emails
and social media for announcements
about events, happy hours and
news. You can find us on Instagram,
Facebook, LinkedIn and YouTube.

Be sure to follow and subscribe

so we can follow you back.

Sincerely,
your Friend,
Samantha
Lucciarini

OF WICHITA

The Whehin Eaghee

FOR THE
LOVE OF
TREES

Why Kansas
Tree Experts?

e Prompt
e Professional

e On-Time
e On-Budget

e Fully Licensed & Insured for
Maximum Safety

Build A Brand
Presence That Gets
You Noticed. ..

TREE TRIMMING & PRUNING
TREE REMOVAL
FENCING & REPAIR

‘ /

NPT 0GR
4

Call for a Free Estimate

316-550-7609

316-518-8884

kimstifflerphotography.com

kansastreeexperts.net

Wichita Real Producers - 11




Trusted Trades

Trusted Trades are valuable vendors who know how to serve the needs of Licensed Agents.
You may not require their services for every transaction, but when the need arises, you’re
grateful for them. This group of vendors is critical to your business. Most importantly,

these Trusted Trades will get the job done and make you look awesome to your clients!

Business Development

STAY FOCUSED ON YOUR GOALS,
WE’LL TAKE CARE OF THE NUMBERS.

Achieve growth, profitability, and financial stability through
accountlng bookkeep/ng & payrall services.

- NS

Business Advisory. Solution_si

Air Duct Cleaning

-

Robbie Gouse Nick Singer 316.500.3815 | BASadvisory.com

Founder & Strategic  Facilitator & Business 1440 E English St. Wichita
Advisor Development 9 ?

VURTEX

316.272.6849 | VortexDuctCleaning.com | VortexDuctCleaning@gmail.com [[ESEeEeE et

* PTP360"
Interactive 360° Visual
Inspection Summary

PTPEstimates’

Perwmewd By Pt st
Cost estimate for Inspection
Summary items

PTPFloorPlan

An accurate floor plan of
the entire home

* PTPHomeManual

Enewred by Caring
The digital owner's manual
for the home

PILLARTOPOST"

HOME IMSPECTORS

Hancock Team

316-570-1444
hancockteamapillartopost.com
jasonhancock.pillartopost.com

mortgage

Grant Peterson U R B N AT _“',.:v-:mm- v ||
'r-: k1 e i e el 8 N R )
70].730.6332 "Wirhere svandie Nod 2 senaos oo offened’ Oy sy T Epch Offfoe &5 inOAyeanoien DT DT OO
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Cleaning and Restorqhon

Chris Davies

316.990.0242 Google
HigherStandardsCarpetCleaning.com

Closing Gifts

+ Best In Class Quality Gifts

+ Branding That Lasts Forev
» Save Time with a Gifting S;

$CUTCO

Closing Gifts

AMERICAN MADE TAX BENEFITS

Blaine Rodman
316.293.8701 | BlaineRodman(@knivesforlife.com

Find/Keep Clients
LET US HELP YOU STAND OUT

By Using Direct
Mail Technology for

Relationships
Referrals

Expresslt
MESSAGING

Be Unforgetiable

Retention

Mark McGuigan

620.506.1958 | Expresslt316@gmail.com

Home Inspechon

Ensurlng Safety,
Building Trust

Certified & Insured

PROFESSIONAL STAND;QFID
HOME INSPECTION

Sweet Oakes Designs

Home Staging

Your Partner

in Property
Management al%ﬂ
Repair Requests

Property
~¥ Management®.

* Expert in FHA/VA L6an

Repair Requirements
. , PMI WICHITA
* Licensed Professional

Company
* Generous Referral Fees

316.778.4040 | MTC.LLC | 144 N. Oliver Suite #303 Wichita KS

Mortgage Broker

- Industry Leading Rates
100% Financing Options

- Portfolio Products for outside U N I T E D

the box scenarios

- Fast Closings! (12.3 avg. days HOME LOANS

Cleared to Close in 2024)

UnitedHomeLoans.com e 913-909-0613

For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are
subject to change without notice. All loans are subject to credit approval. Tannahill Lending LLC DBA United
Home Loans | 923 Westport Pl Ste 130H, Manhattan, KS 66502 | 785-775-5000 | Kansas Co. License #:
2094472 | NMLS #: 1778222 www.nmisconsumeraccess.org | Equal Housing Opportunity.

Travis Tannahill
Broker Owner / LO
CENBER NMLS: 1778222
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Pam &

Rob Roy ) g = | e ! FREE CRYOTHERAPY
artner Spotlight: ' . peci Y n - 50% OFF IV DRIP
Ex;resslfﬁ/\gsggging . i .:f_- , = Thatfs m !f mortgage

Ask The E : i ] s ¥ ' = Restore Hyper Wellness E E
'\ASTG Fzm)i(lserr I‘ A A LEGACY OF LOVE q : :I F 5 8 : Xp rt‘f

& LEADERSHIP v ; —

.. WP - —h il =157 1 | LKoo At RCB BANK, you will find
P gy e an experienced mortgage
lender you trust.

5/ NN
RCB BANK
Mortgage

RCBbank.bank/Mortgage

CONNECTING. ELEVATING. INSPIRING.

Print Me More!

Reprints! * Sent to clients with your a proof, you approve and they
What the heck is a reprint? A holiday greetings are sent to you via FedEx.
reprint is a four-page, magazine- * Brokers, use as recruiting tools
quality grade phamplet with your for capturing new talent Who Can Buy These? Jake Bﬂi rd
full article and photos and you on * Use when farming your The Agent, Broker or Business that Senior Mort gage Loan Drigin ator
the COVER of the publication. favorite neighborhood was featured. Or, perhaps your NMLS #757540
family or a friend. Anyone that
Why do | need those? What if | changed companies wants to promote you or even _31 6‘24?'??25
These reprints are a professional or need something gift you something super cool! jake baird@rcbbank.bank
marketing tool that can help brand corrected on my article? 10501 E. Berkeley Square Pkwy
you, your team and/or your business. No worries! We can make any How Do | Order?
* Use on listing appointments changes needed. We send you Email Megan Sullivan at
* Send out to friends and family wichita.clientcare@n2co.com

ey, T
A FIDEC LENDER

PHOTOGRAPHY
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ASK THE EXPERT

Mike

& MTG Family Mortgage

COMMITTED TO CLIENT CARE

WRITTEN BY DAVE DANIELSON

For Michael Gonzales, helping people achieve homeownership
and manage their financial futures has been a passion for
over two decades. As the Branch Manager of MTG Family
Mortgage in Wichita, Kansas, he has witnessed firsthand

how financial strategies can transform lives. With a career
spanning more than 20 years in the finance and mortgage
industries, Gonzales has built a reputation for his dedication
to his clients, his team, and the communities he serves.

Recently, Mike visited with Real Producers and
shared his thoughts on the business and market.

Q: What are some myths about the mortgage
business that you often hear?

Mike: “There are a lot of misconceptions, especially
about down payments. A lot of people think you have

to put 20% down on a home, but there are actually
many low- or zero-down payment options available. It’s
important for people to understand that they don’t need
to have a huge down payment to purchase a home.”

Q: What do you want people to know

about reverse mortgages?

Mike: “A common myth is that reverse mortgages are only
for people in financial distress. In reality, reverse mortgages
have evolved and are now used as a planning tool for
retirement. We have a lot of clients who are more affluent
and use them as an insurance or safety net. It’s not about
being desperate; it’s about preparing for the future.”

Q: What advice do you have for people

looking to invest in real estate?

Mike: “Start as early as you can. Real estate is one of the
best ways to build wealth, and the sooner you can get
into the market, the better. The longer you wait, the more

16 - February 2025

you’re potentially losing out on opportunities. Buying a
home sets you up for long-term financial security.”

Gonzales’ journey into the finance world began in 2000,
right after he graduated from school. He started working
at a bank, learning the ins and outs of consumer finance.
It wasn’t long before a client—who happened to be a loan
officer—introduced him to the world of mortgage lending.

“I didn’t have an office when I started,” Gonzales recalls.
“I had interviewed for the job and didn’t get it. But I was
determined, so I called them and said I'd work without an
office. They brought me on, and I ended up breaking their
rookie records and became one of their top producers.”

By 2004, Gonzales had established his own branch. However,

his business journey has not been without challenges. The
2008 economic downturn changed everything. At one point,
his branch had grown to include 20 loan officers. When the

recession hit, he found himself managing a much smaller
team, consisting of just himself and his processor.

“It was tough, but it was also an opportunity to rethink
how I did business,” Gonzales explains. “I decided to
scale back and focus on building a stronger foundation,
with support staff working behind the scenes while I
worked directly with clients. This change allowed me
to rebuild the business and grow in new ways.”

Gonzales’ approach to mortgage lending is deeply rooted in
education. He understands that buying a home is one of the
biggest financial decisions most people will ever make, and
he takes pride in guiding his clients through the process.

“At MTG Family Mortgage, we focus on traditional lending
and helping clients manage their debt. We coach them
through their situations and help them make informed
decisions,” Gonzales says. “It’s not just about selling a
mortgage; it'’s about making sure our clients understand
their options and feel confident in their financial future.”

One of Gonzales’ areas of expertise is reverse mortgages,
a product that has evolved significantly over the years. He
is a Certified Reverse Mortgage Professional, a distinction
that makes him one of the few in Kansas and one of

just 200 nationwide to hold this certification. For many,
reverse mortgages can seem like an unfamiliar or even
intimidating option. However, Gonzales sees them as an
essential tool for helping people plan for retirement.

Gonzales is a firm believer in the power of real estate

to build wealth. He often educates his clients about the
long-term benefits of homeownership, and he strongly
advocates for buying homes at the earliest opportunity.

“The average homeowner has a net worth 40 times greater
than a renter,” Gonzales explains. “I really believe that
real estate is a way to create wealth for yourself and

your family. I always encourage people to buy a home as
soon as they’re able. Real estate values have consistently
gone up over time, and in no point in history has there
ever been a decade where homeowners lost money over

a 10-year period. Owning a home can set you up for a
more secure future, and it can help ensure that your
children will also have the opportunity to own property.”

Through his work at MTG Family Mortgage,
Gonzales aims to educate and empower people
to make smart financial decisions that benefit
them and their families for years to come.

MTG represents Michael, Tammy and Gonzales. While
Gonzales is the face of MTG Family Mortgage, he’s quick

to credit his team for their role in the branch’s success. “We

are a small team, but we are mighty,” he says proudly. “I'm the
licensed loan officer, so I work directly with clients on loan
consultations. Rea is my loan partner, and Cindy, our processor,
keeps everything moving smoothly. Tammy, my wife, handles
our marketing, and she’s supported by her assistant Dash.”

Despite the smaller size, Gonzales’
team is one of the top-performing
mortgage teams in both the

county and the state. The focus on

collaboration and support behind M TG
the scenes allows Gonzales to

provide a personalized experience I FAMILY MORTGAGE I

for each of his clients, ensuring MULTI-STATE LENDER
that their mortgage process is as
seamless and efficient as possible.

Contact MTG Family Mortgage Today!

“Michael made
the entire process
so easy! He was
professional and
helpful. Highly
?commended!"

AULTI=ATATE LENDER

Michael Gonzales

— R & & & & ¢

16000 = IZ'-||1|_:::|' Reviews
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WICHITA

When looking for top-quality construction and
concrete services in Wichita, look no further than
Wichita Construction LLC! Our team of experienced
professionals is dedicated to delivering exceptional
results for all your construction and concrete needs!

Remodeling Projects

WICHITA

._I" amt it New Construction

Concrete Driveways, Sidewalks,
Patios & More!

REQUEST A FREE
QUOTE TODAY!

316.866.1255
WichitaConstructionLLC.com

1
Sherri Rangel Rick Rangel Jamie Wohlgemuth Lisa Pearsan
Branch Manager Loan Officer Loan Officer Loan Officer
M: 316.5350.9729 M 316.806.4892 Mt 316.305.5390 h: 316.221.9700
MNMLS: 1367758 MMLS: 2140196 MMLS: 2558992 MKLS: 2302146
srangel@guildmortgage.net rrangel@guildmortgage.net jamiew@guildmortgage.nat Ipearson@guildmortgage.net

Guild Mortgage Company; Equal Housing Opportunity; NMLS 3274, nmlsconsumeraccess.org; guildmortgage.com/licensing.
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NEW HOMES UNDER $300K

I
OAKMONT

]

_3;3'— ZERO ENTRY MOVE IN READY i

- )
STORM SHELTER

ALL APPLIANCES INCLUDED

A

WINDOW TREATMENTS

SCANHERETO
SEE CURRENT
HOMES FOR

WWW.YOURHOMEWICHITA.COM 0 THREE BLOCKS SOUTH OF 45TH AND 119TH IN MAIZE, KS

316.737.9755
mykaela@premierwichita.com

: RE/MAX
LMBERTY RE/CAX
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Tim and Diane Stockton
build their success story
by sharing their love
for homes, their unigque
skills, and their faith
with every client they
work with. Together, as
agents with Heritage Ist
Realty, they’ve built a
career rooted in family,
design, and a genuine
desire to help others
find their perfect home.
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TIM & DIANE

Family Spirit

PHOTOS BY ALLIE HENWOOD e WRITTEN BY DAVE DANIELSON

Tim and Diane’s journey into real estate began
long before they became licensed agents in 2017.
Both have always had a passion for homes and
design. Tim, with his entrepreneurial spirit, has
had a long career in residential design, running
his own business for over 22 years. “I've been
working with houses my whole life,” Tim explains.
“We’ve built and remodeled homes over time, and
we decided to put our knowledge to work to help
clients make the best decisions for themselves.”

Diane, who has supported Tim’s design business
over the years, has always had a keen eye for
detail and a passion for working with people.

The couple has always worked hand-in-hand,
whether it was in home design or in their real
estate venture. “When we work together on design,
that’s when the houses come together perfectly,”
Diane explains. “Tim will ask for my thoughts on
floor plans, and we feed off each other’s ideas to
come up with a great result for our clients.”

Their shared background in design and real estate
made the transition into their careers as real estate
agents feel natural. When the economy was lagging

a bit in 2017, Tim and Diane decided to take the
plunge and get their real estate licenses together. “We
went to class and got our licenses at the same time,”
Tim says. “It was an exciting new chapter for us.”

The Stockton couple’s love story is just as unique as
their career. Tim and Diane met in church, where
Diane was a member of the choir. “I thought to
myself, I need a girl like that someday,” Tim recalls
with a smile. At the time, Tim and Diane were both
working on their degree at Wichita State University.
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One day, while working at a computer terminal,
Tim looked up and noticed Diane. Their eyes met,
and from that moment on, they were inseparable.

“I'went over and introduced myself, and we spent
the afternoon talking,” Tim says. “The next day;,

we spent the entire day together. A year and a

half later, we were married.” Their connection,
founded on shared values and faith, has only grown
stronger over the years as they’ve worked together
both at home and in their real estate business.

Tim and Diane’s complementary skill sets

make them a powerful team in the real estate
industry. Tim tends to focus more on sellers,
contracts, paperwork, and negotiations, while
Diane excels at working with clients to find
their perfect homes. “I love the treasure hunt
aspect of helping people find the perfect house,”
Diane says. “It’s an exciting process for me.”

Tim, on the other hand, enjoys the business side

of real estate, working with sellers to get their
properties ready for sale and negotiating the best
deals. “I take care of the paperwork and the behind-
the-scenes work that helps our clients through

the selling process,” Tim explains. “Diane handles
the fun part—showing the houses and helping
clients envision their futures in a new home.”

22 - February 2025

Together, they make a well-rounded team, able
to offer a full range of services to their clients,
ensuring that every aspect of the home buying
or selling process is handled with care and
expertise. They believe their success comes
from working with honesty, trust, and a deep
commitment to their clients’ best interests.

While Tim and Diane are passionate about their
careers, family is at the heart of everything they do.
The couple has four daughters, all of whom have
helped shape their approach to life and work. “Our
family is the most important thing to us,” Diane says.
“We’ve always worked together well, and we’re
grateful for the support we’ve received from our girls.”

When they’re not helping clients, Tim and Diane
enjoy spending time together and with their family.
They share a love for antique shopping, often
looking for treasures to add to their collection.

“We have a lot of antiques in our homes,”
Diane says. “It’s fun searching for pieces
that have character and history.”

Tim also enjoys woodworking and has a shop where
he spends his free time. “When I see something made
well, I really appreciate the craftsmanship,” he says.
In fact, Tim’s woodworking skills come in handy

when it comes to closing gifts for their clients. “We
like to make personalized gifts for our clients,” he
shares. “I make custom pens and letter openers as a
way to give them something useful and meaningful.”

The couple’s home is also a testament to their love
for design. “I've designed our house plans for two of
our properties,” Tim says. “For our first house, we
did everything from design to nearly every aspect of
construction.” They’ve been in their current home
for 21 years and designed it entirely themselves.

“It’s a place we’re really proud of,” Diane adds.

Living Their Faith Through Business

For Tim and Diane, real estate is about more
than just business—it’s about serving others
and living their faith. “For us, this is as much a
ministry as it is a business,” Tim says. “We’re
here to help people and show the love of Jesus
through the work we do. We believe our clients
are brought into our lives for a reason.”

Their approach is rooted in trust, honesty, and

a desire to make a difference. “We are very
trustworthy and honest, and we show the love of
God through every transaction,” Diane says. “That’s
why we do what we do. It’s not just about buying
and selling homes; it’s about building relationships
and helping people in meaningful ways.”

Advice for Aspiring Real Estate Agents

With years of experience in the housing and real
estate industry, Tim and Diane have valuable
advice for those looking to start their own careers
in real estate. “Stay committed to your goals,” Tim
advises. “This business takes time, but if you put in
the effort and stay consistent, you’ll see success.”
Diane adds, “Be open to learning, and always
approach every client with a spirit of service.”

Together, Tim and Diane Stockton are not just
building a successful real estate business—they’re
making a lasting impact on their community and
living out their values with every transaction.

“We're here to help
people and show the love
of Jesus through the work

we do. We believe our
clients are brought into our
lives for a reason.”




SAVE MONEY.

What Can Bonzo Do
For Your Business?

s Connect
Converse
Convert

GetBonzo.com

SAVE TIME.
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Balanced Mechanical Experience

Partner with Wichita's leading HVAC experts.
We provide exceptional service to ensure your clients
move into a comfortable, worry-free home.

READY TO TAKE BACK YOUR GARAGE?

S HEVLR

-

GarageExperts

Epoxy Flooring -

Cabinets - Storage

GarageExperts of Wichita 316.867.9720 GarageExperts.com/wichita

l00e

TM Fencing LLC

SCAN TO EASILY GET YOUR CLIENT'S ESTIMATE STARTED (@) f
9 . o'“i.l
Tane Murphy, Owner .-; g

(O) (316) 218-3450 « tmfencinglic.com @m

"..Il‘tt

More buying power,
less money down

Jumbo financing available with as little
as 3% down payment

With our jumbo loan + Loan amounts up to $1.65M
options, it’s never been - Primary purchase transactions
easier to get into your « Credit scores starting at 720
dream home now. » Mortgage insurance required

Let’s talk

Fort Scott Branch | 316.619.2720 1 E Wall Street, Fort Scott, KS 66701

Wichita Branch | 316.516.4087 144 N Mosley, Wichita, KS 67202

Wichita Satellite | 316.619.9233 144 N Oliver Ave, Suite 302, Wichita, KS, 67208
Wichita Satellite East | 316.992.7003 10333 E 21st N, Suite 201, Wichita, KS 67206
Olathe Branch | 316.516.4087 14109 Mur Len Rd Olathe KS 66062

| am authorized to do business in the state of Washington. Guild Mortgage Company; NMLS #3274;
Equal Housing Opportunity; www.nmlsconsumeraccess.org. All information, loan programs & inter-

est rates are subject to change without notice. All loans subject to underwriter approval. Terms and

conditions apply. Always consult an accountant or tax advisor for full eligibility requirements on tax

deduction. This program is not available in AK or HI.
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BaalmannCo.com
Custom Luxury Home Builder

OVER 90 YEARS OF
LOCAL EXPERTISE

Specializing in custom shades, blinds, shutters, drapery,
motorization, and more. From traditional to modern
and everything in between.

Schammerhorn has you covered.

g schammerhorn

Schammerhorn.com | 316.265.8659

WINTER WON T
WAIT PROTEGT
YOUR HOME

316-943-0600 | Wichita, KS { eatonroofing.com EROOFING SIDING ® DOORS » WINDOWS




G WHEAT STATE' A Match Made for Success

'NsURANCE GREU-F

WhEﬂtEtﬂtEfﬂEUl"ﬂnEE com

GET CLIENTS MARKET READY
OB MOVE IN READY 7\ Z

KIHLE AN DO BOTHI _ % KIHLE

ROOFING &
AR CONSTRUCTION

\ Licensed & Fully Insured
n.,‘ Value-Adding Results
\

to easily
schedule

DANIEL KIHLE

316.202.6859
KihleRoofing.com
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You need a home.
We've got the loan.

e

BEE FREE OF GLUTTER!

Maving Clean Outs
Yard Debris Removal
Hot Tub Removal &More!

#) ANDOVER

STATE BANK

2. W

Andover Wichita
hri Alm i SN N, Andover Rd. 1718 M. Webb Rd.
2 ReY St Andover, KS 67002 Wichita, KS 67206

NMLS £754429 . 316.733.1375 316.212.1600
"l '

i

Where Convenience = w A&l
Meets Quality Ser o

BEE GONE
OUNKE REMOVAL

LOCAL & WOMEN OWNED | THE QUEENS OF JUNK REMOVAL ,';‘"_ S
316.771.1383 <5 BEEGONEJUNK.COM e i .o

YOUR ONE-STOP-SHOP FOR ALL REPAIR REQUEST ¥
L. ..-.-‘ =] = u." 'l"l_‘ﬂ-'f
Hand Over Your Completed Inspection 5 e A i
Sheet and We'll Take it From There &N * BE -4
RS Y » & 6 a0 i
- 0 84 ART LOHRENGEL, OWNER
M CALL OR TEXT | 316-721-5799
= >

g

1
- L

L !

A+ Rated Member
of the BBB since 1997 —:‘. '

-
[=]=]=] Sserving Wichita, El Dorado,
and Wellington, kS

PLUMBING HEATING & AIR CONDITIONING

I-2 BEDROOM LUXURY ‘Wichita’s Trusted Plumbing,
APARTMENTS AVAILABLE ; . e iy

In the heart of the ‘Heating & Air Conditioning
Delano District! Company for Over a Century!

Emergency ‘
Service




PARTNER SPOTLIGHT

. Mark
, McGuigan

& EXPRESSIT MESSAGING sample of his work,start a conversation,

and nurture the relationship by using
the same web-based system to send
direct mail to follow up. This method

of blending personal interaction with

a professional product and follow up
helped him stand out and grow, and

it laid the foundation for what would
eventually become ExpressIt Messaging.

What is Expresslt Messaging?
Expresslt Messaging is built on the idea
that businesses need to be deliberate to
stay in touch with their clients, not just

at the point of sale but throughout the
entire customer journey. Most agree it is
important, but don’t have a system. “They
think it is too costly or time consuming.”
After a successful decade-long career as a
financial advisor, McGuigan retired and
moved to be closer to his children. It was
then that he decided to focus full-time on
helping businesses maintain meaningful
communication with their clients.

“I'help my clients stay in touch with
their existing clients and find new
customers through referrals,” McGuigan
explains. “In industries like real estate,
it’s important to stay in contact after the
transaction is complete because that
next transaction may not happen for
years. If you want repeat business, you
need to keep that relationship alive.”

Building Bonds Day by Day

PHOTOS BY AARON PATTON ¢ WRITTEN BY DAVE DANIELSON

In an age where marketing has The Foundation of a Service- a degree in marketing, McGuigan database, the software enables Building Relationships Through
become increasingly digital, it’s easy Oriented Career was well-equipped to launch his own At its core, ExpressIt Messaging uses mailing postcards, Greeting cards, Targeted Communication

to overlook the power of personal Mark McGuigan’s journey into the business, but it is his service-oriented a marketing software platform that flyers and gifts that are customized One of the keys to McGuigan’s success
connection. But Mark McGuigan, owner world of relationship-based marketing mindset that truly sets him apart. allows businesses to find and keep and scheduled to meet specific goals is his ability to understand his

of ExpressIt Messaging, knows that was inspired by his own father, who customers. Qualified prospects come for each customer list. Whether it’s clients’ goals and design marketing
strong relationships are the backbone worked in sales. “I saw my dad stay Around 20 years ago, McGuigan began from selecting a geographic area real estate, financial services, or strategies that meet those needs.

of any successful business. With a in touch with people, and it had a experimenting with a web-based along with demographic criteria other industries, McGuigan’s goal is

background in marketing and a deep lasting impact,” McGuigan says. “I've system to send post cards to encourage such as homeowners with a specific to help clients grow their businesses “I like trying to take a goal or a
commitment to service, McGuigan has always believed that relationships are people to visit his trade show booth. income, home value, credit score, by using technology to send mailings person’s needs and design something
spent years helping businesses maintain key to success in any field, and that The idea was simple: drive prospects length of time in home, plus more. and gifts that are both automated that will address that and solve the
lasting connections with their clients. belief has guided my career.” With to the booth, provide prospects with a From this list, or a customer’s existing and personal at the same time. problem,” he says. His approach
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My mindset is to help people
stay connected with the
important people in their
lives. By creating strategies
that show appreciation and
stay in touch, businesses

can create deeper, more
valuable relationships.”

begins with a conversation. He sits
down with each client to learn about
their business, their client base,

and their long-term objectives.

“I believe a business should break their
database into categories—A clients, B
clients, and so on,” McGuigan explains.
“From there, we create a strategy that
aligns with their budget and objectives.
It’s all about understanding the lifetime
value of a client and developing a plan
that ensures that value is maximized.”

McGuigan’s philosophy is simple but
effective: businesses should focus on
saying “thank you” to their clients,
making sure to communicate in
meaningful ways throughout the year.
“My mindset is to help people stay
connected with the important people
in their lives,” he says. “By creating
strategies that show appreciation and
stay in touch, businesses can create
deeper, more valuable relationships.”

A Personalized Approach

with Automation

The market is filled with impersonal
automated systems that promise

to simplify marketing. However,
McGuigan’s approach sets itself

apart by combining automation with
customization. “There are a lot of
systems out there, but our platform
allows people to receive tangible and
customized items which are designed
and delivered in an automated process,”
he says. “The magic happens when
we (my clients and I) work together to
create messages that are targeted but
also reflect my client’s personality.”

Expresslt Messaging has seen

the combination of automation,
customization, and targeted messages
produce results. This happens when
McGuigan works closely with each
client to design a strategy, agree on a
budget, and provide support along the

way. The result is a seamless system
that allows businesses to strengthen
relationships with minimal effort.

“This approach works well on top of
other marketing activities, and helps
solidify relationships, making sure
that clients feel valued long after the
initial transaction,” McGuigan says.

Family and Business: A
Balanced Life

While McGuigan is passionate about
helping businesses grow, he’s equally
committed to his family. He and his
wife, Kelly, who is a retired school
teacher, have built a life centered
around family and mutual support.
“I want to treat people the way I
would want them to treat me—with
respect,” he says. “I always keep that
in mind, both in business and in

life. We help each other prosper.”

Kelly’s background in teaching and
Mark’s service-oriented mindset

make them a great team, even if

Kelly is now retired from teaching.
They enjoy spending time with their
family, and Mark’s commitment to
providing excellent service to his clients
extends to all aspects of his life.

Helping Clients Grow

Through Communication

For McGuigan, the ultimate goal of
ExpressIt Messaging is not just helping
businesses make sales—it’s about
making those sales last. “I want my
clients to have an enjoyable, profitable
experience,” he says. “I'm someone they
can count on to work hard for them
and help them reach their goals.” With
a focus on service, respect, and genuine
relationship-building, McGuigan is

able to deliver a marketing approach
that helps businesses create long-term
connections with their clients. “What

I do is use technology applied to a
proven high touch concept. This is not
direct mail of 15 or 20 years ago.”

“My job is to help my clients get the
most value out of their relationships,”
McGuigan says. “And that means
going beyond just making a sale.

It’s about ensuring that clients feel
appreciated and stay connected

with businesses that truly care.”

Final Thoughts

In a world where automated electronic
messages and impersonal interactions
have become the norm, Mark McGuigan
is a reminder that real business growth
happens when people connect on a
personal level. Through ExpressIt
Messaging, McGuigan helps clients
foster meaningful relationships

that endure over time—creating
success not just for businesses,

but for the people they serve.

CONTACT
us!

Contact Expressit Messaging
Today! Website: https://
mailboxpower.com/Expressit
Phone: 620-506-1958
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* Roofing

* Siding

* Windows
 Guttering

* Fencing

* Decks

 Screened Porches

L 316-794-3430
@ burwellconstruction.com

IllllMII\llITE YOUR LISTINGS

Luis and Stephen, Owners

ELECTRICAL REPAIRS AND UPGRADES

Standby Generators | Security Systems | Inspections
Energy Efficiency | Smart Home Installation | Power Surge Protection
Electric Car Chargers | Child Proof Outlets | Smoke Detectors

l lTE Veteran-Owned
¥ | and Operated
- SE HABLA
ELECTRIC COMPANY ESPANOL

Partner With Us Today
(316) 258-2166 | eliteelectriccompany.com
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"Phelps Tax has given

me hours back that |

use to focus my time

and energy on my
highest dollar-producing
activities. They really have
a passion for helping me
optimize my time and

Questions? mongy”

Emily Bas
Roy Real Estate

I'et me answer

them for you!

FOR TIMELY TAX ADVICE, CALL 316.262.1900
1119 W Douglas, Wichita, KS 67213 | www.PhelpsTax.com

Ryan Phelps, Owner

S-Corp Conversions - Payroll - Bookkeeping
Individual and Small Business Tax Preparation

Security 15t Title

YOUR INDUSTRY LEADERS JUST DOWN THE ROAD

SECURITY IST TITLE EXPERTS ARE READY TO ASSIST WITH ALL YOUR REAL PROPERTY NEEDS.

WE'RE HERE TO HELP PROTECT YOUR PROPERTY RIGHTS.
TITLE INSURANCE | ESCROW | ABSTRACT SERVICES | 1031 EXCHANGES

LOCATIONS DETAILS AVAILABLE ONLINE
WWW.SECURITYIST.COM/

Agents Help Their Clients

W|th So Much' -

i

’1.":

We Want to Help YOU! = 5srar |

- Education & Communication
- Same Day Reports
- Online Scheduling ETIYTTA

- Supra Key Hnlder RSCK Memher

' @r ICT PRO

INSPECTIONS

(316) 535-290

www.ictproinspections.com

Easy as 1...2...3...

1.We Guide. Your Clients Decide.
2.We Make It Easy and Shop Around for the Best Rm‘es
3. 6-Star Service

‘ g

f

Tats Shepherd

% Heidi Holle-Williams

Closing Table,
Here We Come

foa Shepherd  316-869-1235
w 8?5"53”‘:9 insurewithsig.com
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POWER COUPLE
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For Oricel and Josh Iron

Wing, their success isn’t just
about business—it’s about
their shared values, their love
for helping others, and their
ability to build a meaningful
partnership in both their
personal and professional lives.

The Journey to Real Estate
Oricel Iron Wing’s journey to
real estate started long before
she obtained her license in
December 2016. “Before real
estate, my interest in the market
grew from when I first became a
homeowner and we would buy
a home, do general updates, and
then sell them,” she explains. This
hands-on experience provided
her with the knowledge and
skills necessary to enter the

real estate market. When she
began working in real estate, she
knew she needed help, and the
brokerage she joined encouraged
her to pursue her license. “I

was looking for guidance when

I first started. The company I
worked with suggested I get

my license, and I went for it.”

Josh, on the other hand, comes
from a different background. He
had a successful career as a chef
traveling across the US before
deciding to enter the real estate
industry. “I had worked in the
culinary world for years, then
decided to go back to school and
get my business degree. From
that, I transitioned into business
forecasting for a manufacturing
company,” Josh says. His
expertise in business strategy and
planning has added an important

A Duo That Gets
Things Done

with Heart

PHOTOS BY KIM STIFFLER
WRITTEN BY
DAVE DANIELSON

dimension to their partnership.
Recently, Josh obtained his real
estate license, and the couple

is excited to begin working on
deals together in the future.

A Serendipitous Meeting
The story of how Oricel and
Josh met is as heartwarming as
their partnership. According to
Oricel, it all began with a joke.
“My manager and friend, who
was previously a highschool
teacher, asked me to sell her

house. She joked that if I did, she
would help me find a boyfriend.
Years later, that joke became
reality and she introduced me to
Josh, who had been one of her
students years earlier.” It was not
a joke, but fate that brought them
together, and from that moment
on, they became inseparable.

Their connection grew over time,
built on shared experiences and
similar goals. Their relationship
has blossomed into both a
personal and professional
partnership, and together, they
are building a successful real
estate career that helps others
find their dream homes.

Complementary Strengths
and Shared Values

Oricel and Josh’s ability to work
well together is a testament

to their shared values and
complementary strengths. “We
have the same values and work
ethic,” Oricel shares. “We make
a very good team working
together.” While Oricel is known
for being a hard worker, she
praises Josh for his creativity
and persistence. “Josh is very
creative, and whatever he gets
in his mind, he follows through
and makes it happen. He doesn’t
take no for an answer.”

Josh, on the other hand,
appreciates Oricel’s dedication.
“She’s a workaholic, and she
truly cares about what she does,”
he says. “Both of us care deeply
about what we do, and we do it
from the bottom of our hearts.”

This mutual respect and
admiration fuel their shared
success in real estate. Their
teamwork and drive help them
navigate the ups and downs of
the industry with confidence.

Family First

Family is at the heart of
everything the Iron Wings
do, both in business and in

In this industry, there
will be ups and downs,
but you've got to keep
pushing forward.
Don’t give up.”
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their personal lives. Oricel has
two sons from her previous
marriage: Kevin, her oldest,
who lives in California, became
a private pilot at the age of 19,
and now is working toward
becoming a commerecial pilot.

Her youngest son Brian, is a
17-year-old who has already
signed up for the U.S. Army. “He
did basic training and will start
at Wichita State University next
year. He’s driven and already
has a plan for when he’ll retire
and what he needs to do to get
there,” Oricel says with pride.

The Iron Wings value their time
spent with family and enjoy the

simple pleasures of life. Oricel

is passionate about fitness and
gardening, while Josh enjoys
woodworking and playing golf.
Both find joy in spending quality
time with their family and
appreciate the balance between
their work and personal lives.

Giving Back to the Community
For Oricel, giving back to the
community is an essential part
of life. She volunteers with the
Wichita Animal Action League
(WAAL), helping with animal
welfare efforts in the area. “It’s
important to me to give back and
help the community however I
can,” she says. This commitment
to service also translates into her

professional life, where she strives
to make a difference for her
clients, helping them navigate the
complexities of buying or selling

a home with integrity and care.

Advice for Aspiring Real
Estate Agents

As seasoned professionals, Oricel
and Josh have valuable advice
for those entering the real estate
industry. “My advice would be

to be open to learning as much
as you can,” Oricel shares. “Put
your heart into it, and approach
it with a spirit of service.” She
emphasizes the importance of
being a lifelong learner and
staying open to new ideas in order
to grow and succeed in the field.

Josh adds to this by emphasizing
the importance of persistence.
“In this industry, there will be
ups and downs, but you’ve got to
keep pushing forward. Don’t give
up,” he advises. “Success comes
to those who are determined
and willing to put in the work.”

A Story of Resilience

Oricel’s personal journey is one
of resilience and faith. “When

I came to the U.S., I had just

a suitcase and no idea what
would happen,” she recalls. “But
anything that you put your mind
to is possible with hard work
and faith.” After many personal
and professional obstacles she
had to overcome, Oricel had
nothing but determination to
build a better life for herself
and her family. “Thanks to God,
we now have a successful life,
and I'm incredibly grateful for
everything we’ve achieved.”

As a couple, Oricel and Josh
Iron Wing are not only creating
a successful business but also
living a life full of purpose,
love, and commitment to their
community and family.
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One of the true rewards
of life is doing what you
enjoy. Doing it with those
you love means the world.

That’s the dynamic at
work with Pam and Rob
Roy with Keller Williams
Hometown Partners.

With decades of experience
in construction and a shared
passion for helping others,
the couple has made a
lasting impact on both their
community and the real
estate industry. Together,
they have spent years
putting families into homes,
building houses, and creating
relationships that go beyond
just business transactions.

A Shared Path in
Life and Business
Pam and Rob’s journey
began in the 1970s when
they first met. Rob, originally
from Belle Plaine, Kansas,
and Pam, from nearby
Derby, crossed paths while
Pam was out on a drive with
a girlfriend. They caught
each other’s attention at

a stop sign, and, as they

say, the rest is history.

“We’ve been married
for 46 years now,” says
Pam with a smile. “It’s
amazing how time flies.”

Their life together has
always revolved around
family, home-building, and
business. Rob worked as a
contractor, running framing
and basement crews, with
their children helping out
along the way. In the late
1990s, Rob decided to pursue
his contractor’s license.
Pam, at the time a stay-at-
home mom who helped Rob
with the business’s books
and phone calls, began to
help out by hosting for-
sale-by-owner open houses
for their properties.

“After a few years, Rob and
our son Josh encouraged me
to get my real estate license.
It was a bit nerve-wracking
at first because I had never
done anything like it before,”
Pam recalls. “I had worked
in telemarketing for a time,
but jumping into real estate
was a whole new world for
me. However, I decided to
take the leap, and it turned

out to be one of the best
decisions I've made.”

offering expertise that
goes beyond traditional
real estate services.
Rob’s experience in
construction and Pam’s

new role as a licensed agent
created a perfect synergy.
Together, they could provide
their clients with a unique
perspective on both the
building and buying process,

What They Love — T r —
About the Business

One of the things Pam and

Rob love most about their

work is the opportunity to

spend time together. As a

couple, they share similar
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A LEGACY OF LOVE
& LEADERSHIP
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WE'VE ALWAYS BELIEVED
IN HELPING OTHERS,
WHETHER IT’S THROUGH
VOLUNTEERING,
DONATIONS, OR SIMPLY
BEING THERE FOR
PEOPLE IN NEED.”
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interests, and this extends
to their work in real estate.

“We really enjoy being able
to work together and play
together,” says Rob. “It’s
wonderful knowing we’re
having a positive impact on
the community by helping
families find homes.”

Pam adds, “We also love
that we’re able to bring our
skills to the table in a way
that benefits our clients. 'm
a visual person, so I often
need to see things on paper
to understand them. Rob,
on the other hand, can look
at a blueprint and instantly
see the finished product,
the house fully decorated
and ready for someone to
move in. It’s that balance of
skills that makes working
together so enjoyable.”

Rob and Pam take pride in
ensuring their clients have

a seamless experience, from
the moment they begin their
search for a new home to
the moment they sign on the
dotted line. Their combined
knowledge of construction
and real estate helps them
make the process smoother
and more efficient.

“We’re building homes the
way we would want them

to be,” Rob explains. “It’s all
about the little extras—the
behind-the-scenes touches—
that make a house a home.”

Family: The Foundation of
Their Work and Life
Family is at the core of
everything the Roys do.
They have four sons: Josh,
who is also a licensed agent;
Bryce and Ryan, who work
in the building business;
and Colin, who works in
physics. All of their sons
live locally, and Sundays are
reserved for family dinners.

“We’re a very close-knit
family, and it’s important to
us to spend time together,”
says Pam. “The kids all
come over for dinner every
Sunday, and that’s one of the
highlights of our week.”

In addition to family meals,
the Roys enjoy traveling
together. Every year,

they take a fishing trip

to Missouri, a tradition
they’ve maintained for

the past 15 years. Their
family has grown to include

eight grandchildren, with
the ninth on the way.

“Family is everything

to us. We love spending
time with our kids and
grandkids, and it’s so
important to keep those
bonds strong,” says Rob.

Community Involvement
and Giving Back

Pam and Rob’s commitment
to their community extends
beyond their business. They
are active in organizations

like the Union Rescue
Mission, which was an
organization their families
have supported for years,
as well as the Christian
Broadcast Network (CBN).
For them, giving back is
an integral part of their
business philosophy.

“We’ve always believed in
helping others, whether

it’s through volunteering,
donations, or simply being
there for people in need,”
Pam says. “It’s about making

a difference in the lives of
others, whether it’s in the
form of providing a home or
helping those less fortunate.”

Advice for Aspiring Agents
When asked about advice
for newcomers in the real
estate business, Pam and
Rob have a few key pieces

of wisdom to share.

“First, attend seminars,
meetings, and training. There
is always something new to
learn, and the industry is
constantly changing,” Rob
advises. “It’s important to
stay current on trends and
regulations so you can serve
your clients effectively.”

Pam adds, “And always

take care of your clients.
Realize the importance

of what you're doing.
Buying a home is one of

the biggest investments in
someone’s life, so treat it
with care. Make sure the
experience is as smooth and
stress-free as possible.”

A Remarkable Experience
In 2016, the Roys had an
opportunity to take partin

a life-changing experience.
Along with their sons, they
attended a Tony Robbins
conference and participated
in the famous firewalk—a
ritual where participants
walk across hot coals. Pam
and Rob look back on this
event with fond memories.

“It was such a remarkable
experience,” Pam says.
“Sharing it with our sons
made it even more special.
It was a way for us to grow
together, both personally
and as a family.”

Congratulations to Pam
and Rob for building a

true legacy of love and

leadership together.
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SUPER COUPLE

sa & Brittanie

Growing
Together

PHOTOS BY AARON PATTON
WRITTEN BY DAVE DANIELSON

As a newly wed couple, Asa
and Brittanie Pechin represent
the ideals that make any
leading duo successful. Each
day, they bring their individual
abilities and contributions
together to help those

around them. In turn, they
demonstrate the power of what
can be accomplished when two
people grow together.

This dynamic duo has accumulated
impressive accolades, built a thriving
team, and forged meaningful
relationships that have made

them pillars in their community.
Together, they bring a unique

blend of passion, dedication, and
ambition that has propelled them

to a combined career volume of

$52 million in real estate sales.

A Growing Legacy of Excellence
2025 marks Asa’s fifth year in real
estate, and Brittanie will celebrate her
fourth. Over the past few years, they
have consistently exceeded expectations
with team members Aylin Torres and
Abby Reyes ... with the team closing
$21 million in transactions in 2024
alone. Their success is a testament

to their hard work and relentless
pursuit of excellence. Along the way,
they have earned prestigious awards,
including multiple RSCK Masters Circle
and President’s Club honors, the 2024
RSCK Diamond award (pending), and
recognition in JPAR’s Sapphire and
Diamond Circles of Excellence.

But these accolades are more than just
numbers and trophies—they reflect
the couples’ passion for their work and
their genuine desire to make a positive
impact on others. “It’s an amazing
feeling to help someone achieve one

of the biggest milestones of their life,”
Asa says. “Handing over the keys to
anew home is the cherry on top.”

A Family Legacy and

Personal Growth

Asa’s journey into real estate was
shaped by his entrepreneurial roots.
Raised in Derby, Kansas, in a family of
business owners, Asa was surrounded
by a culture of hard work and
resilience. His father, a builder, and his
mother, an interior designer, instilled
in him a passion for the industry.

“I grew up helping with duplexes
and spec homes, doing everything
from shoveling dirt to making
sure subcontractors showed up
on time,” he recalls. “That’s where
I developed an interest in the
investment side of real estate.”

While attending Wichita State
University, Asa studied finance with
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an emphasis on real estate and was
encouraged by his father to get his
real estate license. He initially didn’t
intend to pursue a career in real
estate full-time, but after realizing
how much he enjoyed helping others
achieve their real estate goals, Asa
dove headfirst into the business.

Brittanie’s path to real estate was
also rooted in a desire to help others.
Growing up in Wichita, Kansas, she
had always dreamed of running

her own business. After spending
years managing a Panera restaurant,
where she honed her leadership

and people skills, Brittanie was
inspired by Asa’s success and decided
to take the leap into real estate.

“Asa inspired me with his words,”
she says. “He encouraged me to
follow my dreams, and now we’re
building our business together. It’s
the best decision I ever made.”

Passion for People and Impact

Both Asa and Brittanie share a deep
passion for helping others. From their
early careers in customer service and
management, they learned the value

of coaching, mentoring, and creating
an impact in the lives of others. Today,
they continue this philosophy by helping
individuals and families achieve their
goals of property ownership, and by
guiding their team members to success.

“We’re not just Agents—we’re partners
in our clients’ journeys,” Brittanie
explains. “Building lifelong relationships
and seeing our clients achieve their
dreams is incredibly rewarding. We
love knowing that we played a part in
making someone’s vision a reality.”

As a husband-and-wife team, they’ve
seen firsthand the importance of
supporting each other. Asa credits his
wife for playing an essential role in their
success, while Brittanie admires Asa’s
unwavering commitment and guidance.
“We complement each other in so many
ways,” she says. “It’s incredible to work
alongside someone who shares the

same goals and vision for the future.”
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Together, they’ve built a team of four
agents who share their values and
work tirelessly to provide exceptional
service. “We’ve learned so much
through trial and error,” Asa reflects.
“Now we’re focused on creating systems
and processes that ensure continued
growth and success for our team.”

A Holistic Approach to Real Estate
The Pechins’ approach to real estate

is holistic. They work in a variety of
areas, including residential sales, new
construction, commercial real estate,
leasing, and land transactions. This
broad range allows them to serve a
diverse clientele and continuously
expand their expertise. “Being able

to serve our clients across multiple
areas of real estate is one of the things
that sets us apart,” Asa explains.

Their brokerage, JPAR, has been
instrumental in allowing them to
diversify their business. “We’re lucky
to work at a brokerage that supports
us in expanding beyond residential
real estate,” says Brittanie. “It’s been a
great fit for us and has allowed us to
serve clients in a variety of ways.”

Overcoming Challenges

and Growing Together

While the Pechins’ journey to success
has been nothing short of remarkable,
they’ve faced their share of challenges.
“We knew we needed to add to our team
to provide the best service possible for
our clients to continue to be efficient,”
Brittanie says. “While continuing to
grow, we have added to our team with
Aylin Torres and Abby Reyes, offering
a wide skill set to bring to the team
and contributing to our growth while
taking on additional roles/managing
paperwork, and assisting with showings
as needed. We can now assist the
Spanish-speaking community and ASL
with the help of our teammates.”

As their business expanded, they

had to develop new systems, trust
their team members, and adapt to
changing needs. Brittanie says, “It’s a
constant learning process, but we're
always improving and looking for
ways to better serve our clients.”

The Pechin’s are excited about the future.
Their plans for 2025 include further
team expansion, better client service,
and increased focus on personal growth.
“We’re excited to see what the next year
holds,” Asa says. “We’re committed to
continuing our growth and making a
positive impact in our community.”

Giving Back to the Community

At the heart of everything Asa and
Brittanie do is a deep commitment to
their community. They both actively
volunteer and make time for their
loved ones. Whether it’s spending time
with family, hiking, or volunteering

in their church’s kids’ ministry, the
Pechin’s understand the value of giving
back. “We’re here to help others in any
way we can,” says Asa. “Real estate
gives us the flexibility to do that.”

“We’re not just Agents—
we’re partners in our
clients’ journeys.”
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