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970. 482.1889 • Xanadumedspa.com
2105 Bighorn Dr., Suite 104, Fort Collins

Ideal for Memorable Closing Gifts 
or to Indulge Your Aesthetic Desires

Facials 

Therapeutic 
Massages 

Laser 
Procedures 

Body 
Wraps 

Fillers & 
Injectables 
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www.northerncoloradocarpets.com
970-226-6800

Family Owned Since 1976 & Veteran OperatedNorthern Colorado Carpets

Neutral carpet in stock to 
go with all trending paint 
colors. We are QUICK & 
a�ordable; let's spruce 

up your space to increase 
your home value. 

Get the REALTOR®
discount and update your 

flooring before your 
furniture arrives! We are 
flexible with installation 

to meet your move in 
dates.

Listing a
Home?

Buyers
Moving In?

Carpet // Plank // Sheet Vinyl

Fl�red �d F�ul�s.
(970) 691-0845

Madison Coble
Editor In Chief

Jacki Donaldson
Ad Strategist

Writer

Mary Burrell
Owner/Publisher

970-732-0469

Candace Braden
Client Concierge 

Event Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com.
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Director of Operations,  
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Kate Shelton  
Writer
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If move-in madness is worrying your clients, home 
warranty coverage is a great de-stressor — offering 
soothing relief from costly expenses when covered 
household items unexpectedly break.

Contact me for details. 

Better Than a 
Stress Ball 

Your Local Resource 

Kyle Arenson 
 970.404.5099

karenson@fi rstam.com

©2024 First American Home Warranty Corporation. All rights reserved.         AD_SEPT_KARENSON_MRP_9_24

fi rstamrealestate.com  |  Phone Orders: 800.444.9030

“Protecting Client Relationships, Budget and Time”

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ACCOUNTING/ 

BOOKS/ PAYROLL

Satellite Strategies

Steven Davis

(970) 232-3096
satellite-strategies.com

AUTO SALES

Centennial Leasing & Sales 

of Northern Colorado

Toby Bauer

(970) 225-2205
fortcollins.clscars.com

BUILDING CONSULTANTS

HomeWrights

Bill Beach

(719) 641-7252
homewrights.com

CATERING

Fresh Plate Catering

Tracie Hartman

(970) 461-1134
freshplatecatering.com

CLOSING GIFTS

Athena Nicole Photography

Athena Henzler

(404) 610-6210
AthenaNicole 
Photography.com

CONCRETE RESURFACING

Rubberstone Solutions

Ryan Benson

(970) 631-7336
rubberstonesolutions.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR

Country Financial

Jason Percha

(970) 669-1263
countryfinancial.com/ 
jason.percha

FLOORING & DESIGN

Northern Colorado Carpets

Derek Krasuski

(970) 226-6800
www.northerncolorado 
carpets.com

FLOORING, TILE/

STONE,WINDOW 

TREATMENTS

Loveland Design Carpet 

One Floor & Home

(970) 682-3989
www.lovelanddesign.com/

HOME BUILDER

Hartford Homes

Nicole Curtis

(720) 233-7137
hartfordco.com

HOME INSPECTION

Inspections Over Coffee

Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections

Christina Faulkenburg

(720) 726-7193
kicka-zhomeinspections.com

HOME WARRANTY

Blue Ribbon Home Warranty

Desiree Landt

(970) 773-1370
BlueRibbonHome 
Warranty.com

First American 

Home Warranty

Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.

Michelle Culp

(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER

Country Financial

Jason Percha

(970) 669-1263
countryfinancial.com/ 
jason.percha

Summit Insurance

BJ Hill

(970) 667-9133
mysummitinsurance 
agency.com

JUNK REMOVAL / 

DEMOLITION

Hulk Addicts Hauling 

and Junk Removal

Mike Howard

(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING 

& LANDSCAPING

Laborjack

(970) 690-7709
www.Laborjack.com

MASTER PLANNED 

COMMUNITY

Kinston at Centerra

Pam Avirett

(303) 309-4810
centerra.com/kinston

MED SPA: AESTHETICS/

HORMONES/WEIGHT LOSS

Xanadu Med Spa

Mark Koepsell

(970) 482-1889
xanadumedspa.com

MORTGAGE / BANKING

FirstBank

Julie Meadows

(970) 282-3926
efirstbank.com

Mountain Valley Bank

Chris Coley

(970) 416-3353
bankmvb.com

MORTGAGES

1st City Mortgage Group

Mick Occhiato

(970) 266-9111
ftcollinsloan.com

Altitude Home Mortgage

Ken Schmidt

(970) 576-8473
AltitudeHomeMortgage.com

CrossCountry Mortgage

Sarah Dick

(970) 549-6223
www.crosscountrymortgage.
com/ryan-lendrum

First Western Trust Bank

Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Guild Mortgage

Ryan Abrahamson

(970) 530-0470
branches.guildmortgage.
com/co/fortcollins

Velocity Lending

Josh Lyon

(970) 460-6677
NoCoLending.com

PHOTO BOOTH RENTAL

Bumblebee Photobooth

Stephanie Woodard

(970) 215-2676
bumblebeepb.com

PROPERTY MANAGEMENT

All County  

Property Management

Carey Kienitz

(970) 825-1000
AllCountyFC.com

REAL ESTATE PHOTOGRAPHY

Erin Waynick Photography

Erin Waynick

(970) 217-9010
erinwaynickphoto.com

REMODELER

Renovation Sells 

Northern Colorado

Steve Swanson

(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING

NOCO Roofing

Troy Jennings

(970) 223-7663
NOCOroofing.com

Roof Source LLC

Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

RURAL MORTGAGES

Rural 1st

Kaleb Barton

(970) 896-6323
Rural1st.com

TITLE COMPANY

Chicago Title of Colorado 

- Northern Colorado

Ryan Martin

(970) 666-7300
colorado.ctic.co

First American Title

Debra Myers

(970) 658-4685
firstamcolorado.com

TREE & SHRUB SERVICES

Northern Colorado Tree Service

James Gosser

(970) 775-8877
northerncoloradotreeservice.com
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Cornhole, water balloons, sack races, and 
more, OH MY! 

We enjoyed a beautiful Colorado afternoon on July 
21st for our 2nd Family Fun Day for REALTORS®, 

preferred partners, and their families. Thank you to 
all who came out and made it a fun day.

A huge THANK YOU to our premier sponsor, 
Kinston, who graciously hosted us at The Hub in 
Kinston at Centerra. And a big shoutout to Tracie 
Hartman with Fresh Plate Catering for the amaz-
ing barbeque. What a great location! If you hav-
en’t been, you need to check out The Hub and the 
Kinston development.

Also, thank you to our booth sponsors for provid-
ing fun activities for all ages:
Bumblebee Photobooth
Centennial Leasing & Sales Northern Colorado
Kick A-Z Home Inspections
Rubberstone Solutions
Trimlight NoCo

Family Fun DayFamily Fun Day
event recap
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ASK ABOUT
OUR 12-DAY
CLOSINGS!

Ken Schmidt
OWNER/ORIGINATOR
970-576-8473
Ken@AltitudeLoan.com
AltitudeHomeMortgage.com
NMLS 306214 / LMB 100047960

TAILORED BUYER
FINANCING:

DISCOVER OUR
SPECIALTY LOANS TODAY!

Construction • Lot/Land • Bridge • Non-Warrantable 
Condos • Down-Payment Assistance

Bank Statement Qualifying (for Self-Employed)
1099 Qualifying—No Tax Returns (for Self-Employed)

Asset Qualifying for High Net Worth Borrowers
Investors • 5% Down Jumbo

ASK ABOUT
BUILDER

DISCOUNTS
+  FREE

REFINANCES

YOUR ORBIT TO SUCCESS
Bookkeeping • Accounting

Payroll • Consulting

Call or text (970) 235-2009
contact@satellite-strategies.com

www.satellite-strategies.com

Sell More,
Stress Less:
Outsource your accounting tasks
to boost e�ciency, cut costs, and

grow your business
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Enriching Lives Through Service

JASON  
PERCHA  
AGENCY

In the insurance and financial services industry, it’s not often you find a 

company deeply rooted in community values and committed to enriching 

lives beyond just selling policies. However, for Jason Percha, owner of the 

COUNTRY Financial - Jason Percha Agency in Loveland, this commitment is not 

just a motto; it’s a way of life.

As a captive agent for Country Financial, Jason wears multiple 
hats—Financial Advisor, Insurance Agent, and community advo-
cate. Established in 1925, Country Financial boasts a century-long 
legacy of service, with its home office in Bloomington, Illinois. 
Jason’s journey with Country Financial began in June 2005, 
marking nearly two decades of dedicated service. Over the years, 
he’s built a reputation for providing comprehensive assistance to 
individuals, families, and businesses, covering everything from 
insurance needs to investment management and financial planning.

One aspect that sets Jason and his team apart is their holistic 
approach to financial services. Jason says, “While many agen-
cies focus solely on insurance or investment, our team offers a 
wide range of expertise under one roof. This integrated approach 
allows us to better understand clients’ overall financial health 
and tailor solutions that meet their unique needs.”

C
O
U
N
T
R
Y
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N

A
N

C
IA

L

Jason goes on to say, “When I mention 
FA, I’m referring specifically to financial 
advisors. Country Financial operates 
several offices across Northern Colorado, 
each functioning as an independent 
agency. Many of these are primarily 
insurance agents. Country Financial 
establishes rigorous standards centered 
on experience and accomplishments as 
prerequisites for becoming an FA. We’ve 
upheld these standards since our incep-
tion, a point of pride for us. Additionally, 
we serve as mentor representatives for 
other insurance agents within Country 
Financial. This involves partnering with 
fellow Country Financial agents in the 
area to cater to clients with diverse 
needs, including planning and investment 
requirements beyond insurance, for 
which they may not be licensed.”

In addition to providing financial ser-
vices through Country Financial, Jason 
offers auto, home, and commercial insur-
ance, with life insurance constituting a 
significant aspect of their operations. 
Jason says, “Personally, I consider it the 
most crucial service we offer to individ-
uals. We dedicate substantial time to 
educating our clients about its impor-
tance. I frequently emphasize to them 
that even if they choose not to purchase 
it through me, ensuring they address 
their need is paramount. Over the years, 
through personal experiences and those 
of our clients, we’ve witnessed enough to 
underscore its significance. It’s some-
thing people need to plan for.”

Jason emphasized the importance of 
relationships, particularly with the real 
estate community. With deep connec-
tions to lenders and realtors in the area, 
Jason understands their pivotal role in 
clients’ lives, often being newcomers’ 
first point of contact. These relationships 
facilitate referrals and enable Jason to 
provide a seamless experience for clients, 
ensuring their financial and insurance 
needs are met with care and expertise.

Jason, a non-traditional student, worked 
in construction and bartending for about 
four years after high school before 
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By Christine Bowen | Photos by Erin Waynick, Erin Waynick Photography
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returning to school. 
He attended schools in 
Texas and New York 
before completing his 
education at CSU. “It 
was during my time 
at college here that I 
met my wife, Sarah, 
both of us bartend-
ing our way through. 
We were essentially 
figuring things out as 
we went along; we had 
a one-year-old when I 
graduated college, and 
I managed to purchase 
our first house with tip 
money”, states Jason. 
Jason ultimately chose 
this industry for its 
potential to establish 
roots in the area where 
his wife has deep con-
nections. They’ve grown 
to love the community 
where they’ve raised 
their children, despite 
Jason’s earlier years of 
frequent relocation.

Jason and Sarah have 
two children; Austin is 
21 and has just finished 
his junior year at the 
University of Wyoming, 
where he is majoring in 
architectural engineer-
ing. Their daughter, Ava, 
is 17 and attends the 
Loveland High School 
where she just com-
pleted her junior year. 
The entire family loves 
to travel, and with the 
kids at their current 
ages, they are so fun 
to be around and can 
go anywhere. Several 
years ago, they decided 
to move away from 
material possessions 
and focus on spending 
quality time with each 
other. Jason says, “We 
work very hard and put 

in a lot of hours, so taking breaks together is import-
ant. We enjoy traveling to new places and experi-
encing new things, but our annual tradition of going 
to Cabo as a family is a significant event for us.”

The Perchas are a big sports-loving family, except 
for Ava; she’s indifferent but tolerates their enthu-
siasm. Jason says, “We’re passionate supporters 
of the Texas Longhorns, Broncos, Avs and the 
Nuggets, and sports bring us all together.”

Beyond business transactions, Jason and his team 
are deeply involved in community initiatives, sup-
porting causes that resonate with them personally. 
Their commitment to making a positive impact is 
evident from sponsoring local events like Sierra’s 
Race Against Meningitis to organizing fundraisers 
like the Kawasaki Kids Foundation golf tourna-
ment. For Jason, it goes beyond mere policy sales; 
it’s about enhancing lives and contributing to the 
well-being of the communities they serve. 

Service and support are key. Jason says, “Hillary Caligari 
plays a crucial role in our office. She is the friendly face 
you see when you walk in our door and ensures callers 
are directed to the right person. Cheryl Kouns has been a 
service person for Country Financial for over 15 years and is 
incredible at her job. My wife, Sarah, has managed the home 
and auto side of the business for the past 13 years and has 
been instrumental in its continued growth. We are commit-
ted to doing things right the first time, every time.”

As Jason reflects on his journey with Country Financial, 
he remains steadfast in his commitment to excellence 
and service. With a vision to enrich the lives of those in 
their community, Jason and his team continue to uphold 
the values that have guided them for nearly two decades. 
Whether it’s educating clients, supporting local causes, 
or building lasting relationships, Jason Percha and 
Country Financial are dedicated to making a difference, 
one life at a time.

Connect with Jason and his team at (970) 669-1263.

While many agencies 
focus solely on insurance 
or investment, our team 
offers a wide range of 

expertise under one roof.
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Planned Service • Preventative Maintenance
Indoor Air Quality • Humidifiers

Ductwork • New Construction • Retrofit
Furnace Install & Repair • AC & Heat Pump

Install & Repair • Basement Finishes
Boilers • Mini Splits • In-floor Heating

PROVIDING THE
PERFECT CLIMATE

for You and Your Clients

Mike & Michele Culp,
Owners

970-203-9954 • www.metalmechanicshvac.com

NoCo's Best Spot to
Get Down to Business.

NoCo's Best Spot to
Get Down to Business.

6402 Union Creek Drive, Loveland, CO | 970-461-1134
tracie@freshplatecatering.com | freshplatecatering.com

Delicious Breakfast, Lunch, & Dinner
Free Wifi  Drink Specials  Cool Vibes

Join Us
for Remote Work Wednesday
at HUB Cafe by Fresh Plate!
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Design Solutions That Sell
Partner With Us for 

Stunning Floors & More 

360 S. Lincoln Ave., 
Loveland

970.667.3590
LovelandDesign.com

970.667.9133  |  283 E. 29th Street  |  Loveland, CO 80538

BJ Hill  |  Summit Insurance  |  Agency President 

Building a Better Future:
Insurance Solutions for You & Your Clients

Providing First-Class Tree Care & Customer Service to You & Your Clients

Plant Health Care • Expert Pruning • Tree Removal • Stump Grinding
Locally owned. Licensed and insured.

Now Is the Time for Fall Fertilizations & Tree Planting!
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Bat i na 

T A Y L O R  H O M E  P A R T N E R S

By Jacki Donaldson
Photos by Erin Waynick,  
Erin Waynick Photography

rising star

Batina Noakes recently helped her next-door 
neighbors and close friends sell their house and 
move to their dream home on a Kentucky farm. 
Although she misses the ease of spontaneous 
in-person visits, she’s thrilled to have played a 
part in helping them settle into their cherished 
abode more than a thousand miles away. “Even 
though I had to watch them leave, they were so 
happy moving on to something they worked 
hard for their whole lives,” Batina shares. “I love 
helping people figure out where they want to go 
and assisting in getting them there.” 

Delivering the best experience possible is 
Batina’s priority. “My goal is avoiding the 
hiccups and staying ahead of the fires to keep 
everything running smoothly all the way 
through,” she explains, comparing the hard work 
in real estate to the harder work in her 11-year 
run as the owner of an oil-field-turned-residen-
tial cleaning company. Batina balanced both 
professions for a couple of years before closing 
the cleaning shop and transitioning into full-time 
real estate in 2022. She appreciates that real 
estate is easier on her body and cherishes the 

flexibility of aligning with Taylor Home Partners 
at RE/MAX Alliance. 

Batina’s mother, a title professional, introduced 
Batina and John Taylor, and the two hit it off. 
“I started with John in February 2022,” Batina 
remarks. “He’s been great, and working on 
a boutique team is the ideal situation for me 
because of the collaborative mentality. None 
of us are in a lane by ourselves.” Batina, who 
co-lists with John, has grown her business 
year after year and is proud to close roughly 
40 transactions annually. The self-proclaimed 
systems girl credits structure for her steady 
success. “My calendar looks like a rainbow,” 
she smiles. “My kids’ activities are one color, 
my work is another color, and urgent matters 
are another.”

A typical day for Batina, an Alaska native, 
begins early with a cup of coffee on her 
back porch, where she answers emails and 
plans for the day, and then she heads for the 
office to knock out paperwork. Showings fill 
her afternoons and evenings, and her kids’ 
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endeavors also have a spot on the evening agenda. 
Sometimes, Batina is that mom in her car at athletic 
fields with her laptop and a day’s worth of Stanley 
cups that hold everything from coffee to water to 
energy drinks to get her through the busy day. 

Batina’s own homebuying experience inspired her 
to pour herself into real estate. “I bought my first 
house when I was 18, and I had an agent who did 
not teach me anything, which landed me in a bad 
situation,” she recalls. “As a result, I teach my 
clients about the market outlook, which loans are 
good for them and how small steps can help them 
achieve their dreams.” Batina’s drive also stems 
from fond memories of warm family gatherings 
while growing up; she delights in collaborating 
with clients to secure spaces where they can create 
stories to last a lifetime.

Holding all client stories close to her heart, Batina 
especially adores working with friends and fam-
ily—the people she loves and trusts and who love 
and trust her. “The process is so genuine and easy,” 
she comments, adding that she is grateful to meet 
so many amazing people through her work. “During 
my cleaning career, I met new people all the time, 

so I love that this career has that same vibe.” And 
in a joyous turn of events, many of her previous 
cleaning clients are now real estate clients. 

As she continues navigating through her fourth 
year in the industry, Batina commits to maintaining 
balance in her personal life with her husband, John, 
daughter Makayla (13), son Kolby (10) and beloved 
yellow lab Duke (6). When John is home from his 
work in the Wyoming oil industry, the family enjoys 
outdoor activities like dirt biking and hiking. Batina, 
an avid golfer who treasures visits to her Alaska 
roots, enthusiastically mentions that on October 
30, the family will be in the Price is Right audi-
ence—wearing their homemade t-shirts and vying 
for an on-stage spot—when the show films in town. 

Batina approaches real estate with the same fervor 
she has for her upcoming TV appearance, viewing 
each interaction as a chance to shine and make a 
lasting impact. Among challenges and obstacles, 
she stays the course, her spirit never wavering as 
she teaches buyers and sellers the ropes and guides 
them to their grand prize.

Connect with Batina at batinasellsnoco@gmail.com.

My goal is avoiding 
the hiccups and 
staying ahead of 
the fires to keep 
everything running 
smoothly all the 
way through.
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Desiree' Landt
970-773-1370

NoCo@brhw.com

Honest & affordable protection for Colorado homeowners!  |  BlueRibbonHomeWarranty.com

Trust Blue Ribbon Home Warranty
to Safeguard Your Clients' Investments.

Partner With Us
for Your Clients'
Peace of Mind

 

Life insurance policies issued by COUNTRY Life Insurance Company® and COUNTRY Investors Life Assurance Company®, Bloomington, IL.
0621-106MM_16746-2/3/2023

Jason Percha, MDRT, Financial Advisor/Insurance Agent

1405 W 29th Street | Loveland, CO 80538-2403 | (970)669-1263
www.countryfinancial.com/jason.percha | jason.percha@countryfinancial.com

 
  

Empowering Your
Financial Success, One 

Smart Step at a Time

You can qualify for a new mortgage by 
excluding the monthly principal / interest / 
taxes / insurance / association dues payment 
of your current residence from your 
debt-to-income ratio.

CCM’S Proprietary Loans are designed 
for buyers who:
• Are unable to sell their house prior to   
   closing on a new home
• Can’t quality with two housing payments
• Are on a strict moving timeline

Program requirements:
• Letter of intent to list the current 
   residence within 90 days
• Proof of more than 20% equity in the 
   current residence
• Qualifying credit score and 
   debt-to-income ratio
• Additional 12 months of reserves

Call or email today so you can win in 
today’s ultra-competitive market!
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“The reason I love this career is because 
of the relationships I build with my clients. 
It’s about the story that I get to help them 
start. Whether they are moving into a new 
home where they will build new memories 
or selling a home and starting a new 
chapter,” said Kamara Shanks, a top agent 
at Elevations Real Estate, LLC. 

Kamara is a rare Northern Colorado 
native; she has lived all over Northern 
Colorado. She grew up in Greeley for 
most of her childhood and then moved to 
Loveland in high school. Kamara planned 
to attend college, but as life goes, her 
plans changed and she started a family at 
a young age. 

“That changed the trajectory of my life. 
Looking back, my kids are the best thing 
that has ever happened to me,” she said. 
“My kids are amazing people and truly my 
best friends. Having them forced me to 
grow up and get to work. I’m proud of the 
life, the career I have built, and the kids I 
have raised, all while being a single mom.”

Kamara started her career as an Executive 
Assistant, quickly working her way up to 
being a Senior Executive Assistant. It was 
in this role that she learned dedication, 
organization, and excellent communica-
tion skills. She worked in this field for 
nearly 15 years, before deciding she was 
ready for a change.

Since she was a girl, Kamara has always 
loved interior design and architecture. 
In fact, Architecture is what she had 
planned on studying in college. “A family 
friend was studying to take the real estate 
test and he kept telling me how good 
I would be at real estate. I finally just 
decided to go for it,” she detailed. 

Kamara studied hard and passed the 
licensure test in one try, no small feat for 
a busy working mom. For the first several 

cover story
By Kate Shelton
Photos by Erin Waynick,  
Erin Waynick Photography
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TOP ATHLETES WOULD 

NOT BE IN TOP SHAPE 

WITHOUT AMAZING 

COACHING, AND I THINK 

REAL ESTATE AGENTS 

NEED THAT, TOO.  

HAVING A GROWTH 

MINDSET MAKES ALL  

THE DIFFERENCE.

months, she continued working as an 
Executive Assistant, while pursuing real 
estate on the side. 

By 2016, she was ready to go full-time. 
She joined a team and began growing her 
business. “That team set me up for suc-
cess,” she said. “I am extremely thankful 
for all I learned as part of that organi-
zation – dedication, time management, 
accountability, and the importance of 
great systems to run a business.” 

Kamara quickly rose among the ranks of 
Northern Colorado agents, becoming one 
of the top producers in our region. “My 
niche is that I don’t have a niche,” she 
said proudly. “If someone needs help, I’m 
going to find a way to help them. I will 
work on any transaction and I will help 
anyone. I think it’s that attitude that has 
helped me continue to grow.”

In 2022, Kamara was poised to level up. 
She joined Elevations Real Estate LLC in 
Fort Collins. “When I came to Elevations, 
I knew right away that this was going 
to be a good fit for me. I felt at home; it 
is such a great brokerage. Everyone is 
experienced, uplifting, and the leadership 
provides highly educated guidance I need 
in such a genuine way.” Kamara said. 

In her career, she’s closed nearly 300 
transactions in less than 10 years and has 
been a leader in production volume every 
year. “I do high numbers but that’s never 
been my goal,” said Kamara. “My goal is 
to help everyone I can. I want to help peo-
ple achieve their dreams and find them 
the home that meets their current needs.”

One major element that Kamara credits 
her success to is coaching. “I’m a firm 
believer that we all have something to 

learn,” she said. “I have been a coach 
when I worked with newer agents, and 
I also invest in my own coaching. I meet 
regularly with a coach to keep my skills 
sharp and learn new ways to grow my 
business. Top athletes would not be in 
top shape without amazing coaching, 
and I think real estate agents need that, 
too. Having a growth mindset makes all 
the difference.”

Kamara feels lucky to live and work 
in such a beautiful place. She doesn’t 
see herself doing anything differently 
anytime soon. “I feel very grateful to do 
business here. Our industry is known for 
its competitive nature, but in our local 
sandbox, we are really good at building 
each other up. Our industry is typically 
very competitive, but I feel that we grow 
the respect of one another and celebrate 
each other’s successes.”

If Kamara wants people to know one 
thing as a single mom, it’s that women 
can do anything they set their minds to. 
“I’ve done this on my own for a long time, 
and I’ve had a lot of success because 
of my devotion to excellence. I want to 
encourage other women that they can do 
it too. You can have everything you want, 
you just have to put in the hard work and 
trust yourself. Nobody else is going to do 
it for you. Surround yourself with other 
successful people and work task by task 
to create and achieve your goals.”

Kamara practices an always-available 
real estate style. “Real estate doesn’t stop 
for anyone,” she said. “I work when my 
clients need me, no matter the time of 
day of the week.” It’s this commitment to 
her business and sharp communication 
that has earned her a large percentage of 
referral business. 
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MY NICHE IS THAT  

I DON’T HAVE A NICHE.

While she works a lot, Kamara is thank-
ful that her children all live nearby and 
they can spend a lot of time together. 
Andy (31) and his wife Danielle have 
three boys. “The time I get to spend with 
my grandsons are treasured moments,” 
Kamara said. Kamara’s second son, Tony 
(26), is back in Fort Collins and she is so 
happy to have him home again. Kamara 
also has two daughters and she is very 
proud of the young women they are 
becoming. Kaili (16) and Khloe (14) are 

both very active in school, sports, and the 
FFA leadership team. 

“I cannot say that I am living my dream 
life, but I am working hard to get there 
and on my path, I get the pleasure to help 
others start their next adventure and find 
their dream home,” Kamara concluded. 

Connect with her at  
www.kamarashanks.com.

WE GIVE YOUR
CLIENTS CHOICES

Money-Saving  |  OWNER-BUILDER PROGRAM
Time-Saving  |  TURNKEY PROGRAM

303-756-8870  |  homewrights.com
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Providing a worry-free experience for investment property owners



Once enough loan data is available (Property address, purchase 
price, closing date, Debt-To-Income Ratio, FICO, etc), a lender 
can submit an application through these AUSs, which deliver an 
assessment of (among many things) whether or not an appraisal is 
required.   In other words, 

These systems are mainly scouring county record sale data, along 
with data from recently-submitted appraisals.  Loan details, such 
as down payment, borrower credit scores, and/or occupancy type, 
are merely a secondary level of analysis.  In other words, if there 
isn't enough data available for a waiver to be possible, it won't 
matter if a buyer has a huge down payment, or an 800 FICO - A 
PIW just might not be in the cards.

In short, it's a bit of a "black box," and you may not know whether 
or why a waiver is available, until the lender can process a 
complete AUS submission.  As for your next transaction, may the 
odds forever be in your favor...

Dispelling the Myths an g Insight

For any transaction with financing, there will inevitably be a 
conversation about th

 These 
implied risks can affect the success of any contract, or at the very 
least, make for interesting posturing and negotiating along the 
way.  It's no surprise, therefore, that when a lender offers an 
appraisal waiver (Property Inspection Waiver or "PIW"), buyers 
and sellers can breathe a sigh of collective relief.  The 
understanding of how, when, and why these PIWs can be granted, 
however, remains largely misunderstood by the common home 
buyer/seller.

First, it's important to understand *  grants the waiver (as it is 
not the originating lender).  The two f lending agencies, 
Fannie Mae (FNMA) and Freddie Mac (FHLMC), host electronic 
Automated Underwriting Systems ) which lenders utilize to 
complete the underwriting approval process.

8200+ Transactions & $2.5+ Billion Personally Originated Since 2001

Understanding
Appraisal Waivers


