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Whether you're buying or improving, NOLA Lending Group has the
experience and expertise to guide home buyers through the financing
process. With Loan Production offices across the state of Mississippi, plus
all over the South, our lending specialists can assist your clients in
determining which type of loan is the most appropriate and affordable.

FOUNDATION

SERVICES

Brian Lott Chris Honea Ashley Jones ) . 5: ' P rev e nt i 0 n i S t h e

601.214.0555 601.624.3900 601.467.5498

NMLS# 109405 NMLS# 546371 NMLS# 1506130
Superior.MS 601.941.2125

NO I l A Post Tension Water Crawl Space : :
Cables Management Encapsulation Retaining Walls Helical Pier Foundation Repair

B, LENDING GROUP

A Division of Fidelity Bank Fidelity Bank
WE ARE... Loan Production Office E

HE FOR SISSIPPI NOLALending.com Schedule an Estimate
oT‘ Eﬁié@ .E _h_:" superior.ms/schedule-an-estimate/

All applications are subject to underwriting approval.

Colleen Lally Andrea Hopkins
601.497.6924 601.982.8264
NMLS# 793149 NMLS#707150




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted neighborhood

vendor to use. Take a minute to familiarize yourself with the businesses sponsoring the publication. These

local businesses are proud to partner with you and make this magazine possible. Please support these

businesses and thank them for supporting the publication!

ADVERTISING /
MARKETING
WLBT

(601) 941-1629
WLBT.com

CLOSING ATTORNEY
Renfroe and Perilloux
(601) 932-1011

CONSTRUCTION

& ROOFING

Van Parham Construction
and Roofing

(601) 624-3365
Vanparham.com

COUNTERTOPS

& FLOORING
Mississippi Pro Design
Center, LLC

(601) 870-9881
Www.mississippi
prodesign.com

Renfrow Decorative Center
(601) 373-8408

DESIGN AND STAGING
G Design LLC
(601) 408-5651

ELECTRICAL SERVICE
COMPANY

T and K White

Electric Co LLC

(601) 456-0803

FOUNDATIONS &
WATERPROOFING
Superior Foundation
Services

(601) 941-2125
Https://superior.ms

GUTTERS
Complete Exteriors
(601) 326-2755
Www.complete
exteriorsms.com

HOME INSPECTION
Five Star Inspections
(601) 942-4151

Magnolia Inspections, LLC
(601) 454-4347

Mississippi’s Best
Home Inspections
(601) 953-4897

Smith Home Inspections
(601) 310-3199

HOME MAINTENANCE
Steady Home Maintenance
(601) 500-5040
steadyhome
maintenance.com

HOME WARRANTY
First American
Home Warranty
(601) 212-4441

INSURANCE

Cole Mitchell Southern
Farm Bureau

(601) 856-3705

Insurance Protection
Specialists

Tyler Wiltshire

(662) 466-6589

Jeff Zachary - State
Farm Insurance
(601) 362-4100

Riverside Insurance
Agency, Inc
(601) 371-8355

INSURANCE &
FINANCIAL SERVICES
Matt Pitts State Farm
(601) 500-7631
Www.sfontherez.com

INSURANCE AGENCY
Goosehead Insurance
- Kyle Killens

LANDSCAPING
MGC Landscapes
(601) 906-2593

MORTGAGE / LENDER

Diversified Mortgage Corp.

(601) 919-0066
Www.diversified
mortcorp.com

MORTGAGE LENDER
Cadence Bank

(228) 897-3399
Www.cadence
bank.com/mortgage

Citizens National Bank
(601) 607-3708
Www.yourcnb.com

Community Bank
(769) 777-6092
Communitybank.net

Mississippi Mortgage
(601) 316-7326
WWW.Mmississippi
mortgage.com

NOLA Lending
(601) 707-0101

MOVERS/RELOCATION
Movemint LLC

(769) 447-3040
Www.movemintlic.com

The Armstrong Company
(601) 856-8504

Two Men and a Truck
(601) 853-9644

MOVING SERVICES
Mighty Strong Movers
(769) 231-9012
Www.mightystrong
movers.com

PHOTOGRAPHY
Abe Draper Photography
(662) 219-5707

PLUMBING

Anglin Plumbing Service
(601) 421-6215
Www.anglinplumbing
service.com

PLUMBING SERVICES
3D Plumbing

(601) 910-5154
Www.3dplumbingms.com

REAL ESTATE TITLE/
ATTORNEY
Covenant Title LLC
(601) 898-4420
Www.covtitle.com

Luckett Land Title
(601) 622-8191

RESTORATION SERVICES
Paul Davis Restoration
(601) 398-0260
Www.pauldavisflowood

ROOFING AND
CONSTRUCTION

Halo Roofing & Restoration
(601) 717-0236

Watkins Construction
& Roofing

(601) 966-8233
www.watkins
constructioninc.com

ROOFING CONTRACTOR
Complete Exteriors

(601) 326-2755
Www.complete
exteriorsms.com

TERMITE & PEST CONTROL
Family Termite and
Environmental Inc.

(601) 933-1014

Working Together

Our vision at Cadence Bank is to help people, companies and communities prosper. Together, our local team of mortgage loan

Lisa Jenkins
100 Primos Road
Flowood, MS 39232

(601) 613-3340
NMLS# 484956

Brad Benton
525 E Capitol St
Jackson, MS 39201

(601) 502-6987
NMLS# 484954

Ternisha Bass Johnson
407 Hwy 80 E
Clinton, MS 39056

(601) 201-7201
NMLS# 76009

Dianna Bullock
2174 Main Street
Madison, MS 39110

(601) 951-0401
NMLS# 484946

CADENCE

Janice Shumaker
120 Service Drive
Brandon, MS 39042

(601) 832-8227
NMLS #484957

Connie Stacy
407 Hwy 80 E
Clinton, MS 39056

(601) 260-7047
NMLS #484955

Greg Shows
120 Colony Crossing
Madison, MS 39110

(601) 573-9262
NMLS #746590

Michael Williams
1451 Canton Mart Road
Jackson, MS 39211

(601) 594-5731
NMLS #54479

officers works to bring that vision to life by providing customers with quality products and superior service.

CONTACT YOUR LOCAL MISSISSIPPI MORTGAGE TEAM MEMBER TO GET PREQUALIFIED

Beth Jones
820 South Street
Vicksburg, MS 39180

(601) 415-4145
NMLS# 464585

Shanika Battle
1005 Ellis Avenue
Jackson, MS 39209

(601) 573-8376
NMLS# 1830704

Jacob Keith
2600 N State St
Jackson, MS 39216

(601) 942-9024
NMLS# 922113

(662) 352-8957 ,’ Bank

Visit us online at CadenceBank.com/Mortgage

Connect With Us

000G

Certain conditions apply. This is not a commitment to lend or rate guarantee
LTENBER  © 2023 Cadence Bank. All Rights Reserved. Member FDIC. NMLS# 410279
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ARE COMMITTED

Family Termite and

O YOUR HOME

Riverside Insuronce

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Central Mississippi Real Producers magazine are not endorsed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Property Restoration Experts
Have an Evacuation Plan Have materials on hand to
‘ in place foryourfamily. Secure Your Property'
Assemble a Hurricane Trim Trees and Shrubs
Survival Kit in advance. around your home.
Secure or Put Away lawn Clear debris from Rain E
furniture, grills, garbage Gutters and downspouts. =
d 3 ‘ e cans, etc.
- : 3 554 ’ ':, - Ell - -.
 your property does suffer 601-398-0260
damage, know who to call. paulda\"sﬂowood.com

6 - September 2024



MEET THE CENTRAL MISSISSIPPI REAL PRODUCERS TEAM

Dees Hinton Abe Draper Carolyn Foley Susan Marquez
Owner/Publisher Photographer Ad Strategist Writer

A

Kayland Partee Cindy Raborn Gingerlyn Wallace

Videographer / Assistant Publisher/ Creative Marketing
Photographer Event Coordinator Director

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at dees.hinton@realproducersmag.com.

THE
STEADY

Your Personal Handyman

F O R Licensed and Insured

info@steadyhomemaintenance.com

TOP PRODUCERS R

8 - September 2024

www.haloroofingms.com | info@haloroofingms.com | (601) 906-4711



publisher’s note

SEPTEMBER
IS OVARIAN
CANCER

AWARENESS

MONTH

Hello September!

Once again Dees has allowed me to use his Publisher’s
Note to remind everyone that September is Ovarian
Cancer Awareness Month!

Unfortunately, all types of cancer seems to be ram-
pant. Early detection is key. It is vitally important for
men and women to visit their health care providers

regularly and listen to their bodies.

‘Why is it important to know about ovarian cancer?
Because it is referred to as the silent killer. In many
cases, it does not produce noticeable symptoms until

the disease is in advanced stages.

Symptoms associated with ovarian cancer can
sometimes be mistaken for other common problems.
Women and MEN need to know the facts about and
symptoms of ovarian cancer. Why men also? Because
women get so busy taking care of family, their homes
and working, they sometimes don’t stop to take care
of themselves. So men, if your wife, mother, daugh-
ter or sister mentions any of these symptoms over a

period of time, encourage them to talk to their doctor!

Here are the facts:
While Ovarian Cancer is the 11th most common can-
cer among women, ovarian cancer is the fifth leading

cause of cancer-related deaths among women.

10 - September 2024

Ovarian Cancer is the deadliest of gyneco-

logical cancers.

There is no test for early detection of

Ovarian Cancer.

We must know the symptoms and see our

doctor if any of the following persist for

more than 2 weeks:

SYMPTOMS:
Bloating
Pelvic or abdominal pain

Difficulty eating or feeling full quickly

Urinary symptoms
Fatigue

Indigestion

Back Pain

Pain with intercourse
Constipation
Menstrual irregularities

For more information about
Ovarian Cancer, visit https://
ocrahope.org.

SEPTEMBER BIRTHDAYS!
Sept. 4 Tiffany Kinslow
Sept. 5 Liston Sage

Sept. 6 Brian Lott

Sept. 8 Jenny Winstead
Sept. 11 Ryan Ainsworth
Sept. 12 Stephanie Kitchens
Sept. 12 Stuart Warren

Sept. 13 Ben Hill
Sept. 14 Tiffiny Wade
Sept. 17 Victoria Prowant

Sept. 18 Renee Grimes
Sept. 22 Sissye Gory
Sept. 22 James Brantley
Sept. 24 Jeana Swan
Sept. 25 Eric Stephenson

VAN PARHAM

CONSTRUCTION & ROOFING

Call Van A Realtor’s Best Friend! 601-624-3365  vanparham.com

ko

« INeed Professional Roofin

& Plumbing Services?

Parham Plumbing * Max - 601-624-0497

Pre-Sale Camera Inspections
New Water Heaters
Slab Leaks

5 @




Your local agent for home & auto

Call me for a quote today

o StateFarm-

Matt Pitts, Agent

1139 Old Fannin Road Suite G
Brandon, MS 39047-9258
601-500-7631
www.sfontherez.com
matt@sfontherez.com

rance Company, State Farm Indemnity Company, State Farm Fire and Casualty Company,
ton,

Texas, State Farm Lloyds, Richardson, TX

State Farm Florida Insurance Company, Winter Haven, FL

First American
Home Warranty™

Stress Ball

If move-in madness is worrying your clients, home Your Local Resource

warranty coverage is a great de-stressor — offering

soothing relief from costly expenses when covered Mary Allzerz‘ Ben nett

household items unexpectedly break. 601.21 ) 4441
mbennett@firstam.com

Contact me for details.

,,*

& .
(O=
n ) )
; t/iwl
il 7

e

firstamrealestate.com | Phone Orders: 800.444.9030

52024 First American Home Warranty Corporation. All ights reserved.  AD_SEPT_MBENNETT_MR?_9 24

hrw

To Get You To The
CLOSING TABLE!

Puleclion o P uperdy Cghls

www.LandClosings.com

‘ ::\f/Diversiﬁed Mortgage Corp.

Conventional = FHA = Rural Housing = VA
First Time Homebuyers Programs

RENﬁ@ W

DECORATIVE CENTER

110 Kimball Drive @ Madison, MS 39110 @ 601.373.8408 ® www.renfrowdecorativecenter.com
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David Ostrander has lived in a lot
of places in his life and he’s had

a lot of experience in different
fields. Those things, coupled with
his studies in college, seemed to
create the perfect set-up for where
he is today. As a top-producing
REALTORS®, David says his experi-
ences in life have prepared him to
meet the challenges and opportuni-

ties he faces in this profession.

He spent his early years in
Clinton before moving to
Lafayette, Louisiana at age
seven when his parents
divorced. “We moved
there to live with my
grandparents,” David
says. “My grandfather
was a pastor who had a
profound impact on who
I am today.” He spent
his middle school years
in Knoxville, Tennessee then
moved back to Mississippi where
graduated high school from

Indianola Academy.

His life brought him full
circle when he returned to
Clinton to attend Mississippi
College. David majored
in Interpersonal and Public
Communications with a minor in
Ministry. “I wasn’t sure what I ulti-
mately wanted to do,” he says. “As
a child, I would love to have been a
professional basketball player, and
as I grew older I planned to be a

minister like my grandfather.”

The second semester of his
freshman year David took a job as
the Children’s Ministry Intern at
First Baptist Church in Brandon

to take some financial strain off
his mother. “A sweet member of
our church donated a car to me
so I could drive to work. It was
a 1999 Toyota Corolla. I’ll never
forget that car, or the people who

gave it to me.”

In his junior year of college, David
went to school every morning, drove
to work at a gym in Brandon, then
back to Clinton to host a radio show
every night. This ultimately led to
him moving off campus to reduce the
commute between work and school.
When he graduated, David worked at
alocal radio station selling adver-
tising time. He then went on to sell
copiers and printers. From there, he
got into human resources and ran
wellness programs for large compa-
nies, which he enjoyed. Yet he had a

nagging desire to be self-employed.

“I stepped away from the corporate
world and worked in my buddy’s land-
scaping business while I tried to decide
what my next step would be.” His friend
was also a REALTOR® and he encour-
aged David to get his license. “It’s some-
thing I had considered, yet didn’t want
to be like everyone else getting into real
estate. But one day my friend asked me
if I thought it was more secure to create
my own income or to let someone else
determine my income.” That was a
thought-provoking conversation for
David, and timely, too. He and his wife

had a newborn at home.

David’s son was born in March 2016,
and David got his real estate license
in November that same year. It didn’t
come easy. “I was never a good stu-
dent. I took a real estate course online
and failed the test twice before sitting
in the classroom to take the course.
That made all the difference. By the
time I sat for my broker’s exam, I
passed it on the first try. 'm a great
student when I'm studying things I'm
passionate about. When I am passion-
ate about something, I go all in and I

want to learn all I can.”

His wife, Karey, was very support-

ive. “Our thought process was that

we were young enough that if this

career didn’t work out for me, I could
always get another job,” David says.
“She comes from an entrepreneurial
family, and her dad has been in real

estate for a long time, formerly as a

Central Mississippi Real Producers - 15
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builder and in the commercial world.
She knew in her heart that this was

something I could do.”

He spent a few months working in
a local brokerage before moving

to Keller Williams. “The people at
the brokerage where I started are
some of my best friends today. I
just needed a little more training as
a new agent and found my home at
Keller Williams.”

A man of faith, David says he is influ-
enced by John Maxwell, who takes his
faith into the business world. David
has become a mentor and trainer for
others, stepping into several lead-
ership roles with the Mississippi
Association of Realtors, Central
Mississippi Realtors, the Agent
Leadership Council at Keller
Williams, president of his
homeowners association in
Country Place in Pearl, and
he serves on other boards
outside of real estate. He has
been identified as a go-to
expert in his field as a guest
on Supertalk Radio, and

ARy . consultant to state
:. elected politicians and

other local organizations.

David has also traveled
to speak on topics such as
leadership, real estate trends,
and motivating and encouraging
others at Keller Williams offices
and conferences in other states
all around the country. “I've
embarked on a path of teaching
people how to make a good income
and still have time for their fami-
lies. It doesn’t have to be a choice of
either time or money. I love to speak
and coach. For me, selling houses is
just one piece of the puzzle. I look
at what I do as bigger than selling.
Most people in this business miss the
other opportunities that this indus-
try presents. My passion is to impact
the lives and careers of others in

a positive way while putting those

VAR

AL

&

-t
-
-
-
-
-
-
.
-
S
i
e

Central Mississippi Real Producers - 17




& Armstrong N

Local, long-distance & international moving
Short & long-term storage

Full or partial packing/unpacking
Convenient virtual survey options

Crating & specialty item packing

Home renovation moving & storage
Organization & settling-in services
Appliance & specialty item dis/reassembly

—\\

things into practice in my

. 5. - 8. VOU CAN
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David’s inspiration comes g A5
from his family. He and Karey [ Ll G ET M O R E 1223 Highway 51 | Madison, MS 39110 | 601.856.8504 | goarmstrong.com
have two sons, Everette

AR S VONEY, BUT

he’s not working, David

enjoys spending time with k n— : YO U CA N : T

his family. “You can usually

find me playing baseball or : \ . AAR G ET M O R E

fishing with my boys. And ;
during the summer I cut 3 3 B A, —|— | M E
grass - a lot. I do our yard R 3

and I keep my grandmother’s

Tie Your Closings With the Best!

* Residential & Commercial After-hours Closings
Real Estate Closings Mobile, STATE-WIDE
Title Confirmation Closings

with her especially since ! g E R f * Title Searches Certificates of Title

my grandfather passed el R PN e it ‘ el James E. Renfroe « Title Litigation * Business Formations
E‘;?Zea;o;tv jg::;iffnsl :;n -~y M - ' Renfroe & Perilloux, PLLC Wills and Estates Bankruptcy

life: P'm experiencing my kids ' e . 648 Lakeland East Drive, Suite A

growing up while also expe- \ - .: e ‘ Flowood, MS 39232

riencing the later years of my T - T’ 601.932.1011 » www.MSLawfirm.biz
grandmother’s life. It’s time '

yard in Brandon. But really,

that’s just an excuse to visit

that we’ll never get again,

and I know it is precious.”

David has discovered that

time is more important than : 4 el i Com merci(]l
money. “You can get more \ [ — ' ‘ ' i

money, but you can’t get T ; AdverﬁSing
more time. It spends itself ~ e . 3

in its present moment. You 2 . . : . - ... l . ] ¥ Editorial

can’t save time, nor can you

Real Estate

invent more minutes. There . s ! =il 1 EvenT

get it back. Scientists can’t

are 168 hours per week on

a chessboard. You can move
priorities, but not time. Make
sure you carefully evaluate
and use your time in a way

that makes a difference.”

18 - September 2024



Scan the QR code to
contact WLBT and
ask about Studio 3!

STUDIO

ON YOUR SIDE

CREATING J3ecmitaful Spaces,
SPECIFICALLYDESINED FOROU

Trey DeLoach
mgclandscapes.comEd
601.906.2593

20 - September 2024

WLBT3

Need help selling
a luxury home?

Explore the content at
wibt.com/studio3

PLUMBING

« Tankless & Traditional Water Heaters

» Sewer Replacement & Repair

* Water Leaks

« Commercial & Residential Plumbing Repair

Dylan Anglin, Owner

(601) 421-6215 « anglinplumbing.com

TWO MEN
AND A TRUCK

|
INSURANCE PROTECTION

Agent
tyler.wiltshire@ips-ms.com

601-992-4040
662-466-6589 cei

!.
@eﬂ Free to do what's right for you™

= 1) Pa) 1)
AUTO HOME COMMERCIAL LIFE RENTERS UMBRELLA
INSURANCE INSURANCE INSURANCE INSURANCE INSURANCE INSURANCE

7"-‘\_\‘,( Liberty  PROGRESSIVE BB Insurance Metlife
[ Mutual ®
PN ) s ae .
TRAVELERS ) ﬂ Nationwide'  [E FOREMOST

TWO MEN ANO

“Movers Whe

TWO MEN AND A TRUCK.
‘Movers Who Care.’

Each franchise is independently owned and operated.

Inspections You Gan Trust!
Prompt and Reliable

Buyer Inspections | Seller’s Inspections
Investment Property Inspections | Eommercial Inspections
5" By,
= e — -

Dave Riegel, Owner

Serving Central Mississippi
(601) 953-4897 | Jackson, Mississippi

mississippisbesthomeinspections.com
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Born and raised in Vicksburg, Mississippi, Darrick Carson Jr.
has become a rising star in the real estate industry in Central
Mississippi. But real estate wasn’t always on his radar. After
graduating from Warren Central High School, Darrick attended
Hinds Community College in Vicksburg. “I didn’t know what I

wanted to do in life, but I had an option of what I could do.”

That option was a career with the U.S. Army Corps of
Engineers. “I worked in the library there while I was earning
my associate degree and I was told that I'd get paid in accor-
dance to my education. The more education I had, the more I
would get paid.”

Darrick took additional online classes due to Corps require-
ments. He left the library to work on another campus, going to
work for the Vicksburg District as an intern in emergency man-
agement and as a paralegal. “I enjoyed the work, but returned
to the library when I was offered a full-time job there.” While
working a full-time position in the library, the opportunity to

become a real estate professional presented itself.

22 - September 2024

Darrick talked with his cousin who was in real estate.
“He was successful buying and flipping houses, and he
enjoyed his work. I began exploring avenues I could
take.” Darrick signed up for the Proeducate real estate
course online. “It was way more affordable than college

tuition,” he says.

The hard part was finding a broker he liked. “That was
more difficult than I thought.” About the same time
Darrick and his wife, Porche, were looking to buy their
first home. “My wife found our agent, Jimmy Stuart,
online. He had good reviews and she said she felt good
about him.” Jimmy worked on the Julie Davis team at
REMAX Connection. “I told him I was working on getting
my real estate license, and toward the end of the home

buying process, Jimmy encouraged me to talk with Julie.”

Darrick went to talk with Julie before he even closed

on his home. “She and her top agent, Missy Bray, did
the DiSCTM assessment on me, and I failed miserably.
However, the interview went great. They saw something

in me they liked.”
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Darrick got his license in June 2021. He let his employer
at the U.S. Army Corps of Engineers know he would

be leaving his job. By late July to early August, Darrick
went all in. “It was a scary time for me,” he says. “We
had a new baby.” He had to get it right.

For Darrick, the team approach was the right choice.
“They had a proven system. They fed me leads and I
did a lot of cold calling. I really hopped in on faith, and

I have never looked back.”

Right away, Darrick says he enjoyed the freedom that
being a REALTOR® gave him. “As a business owner, I
have the flexibility to be more available to my family.

I was able to hold my baby daughter close, which was

such a joy. She was a dream child.”

Darrick has been very successful in this industry. “I
am a man of faith. I follow Jesus. My favorite part of
this business is building relationships.” He gained his
family’s trust when he sold his aunt’s house. “It sold
quickly after getting multiple offers. From that point
on my family has been spreading my name to all their

friends. They have been my biggest supporters.”

Now Darrick works as an independent agent with
ARX Point Realty. “Now I assume the overhead. I'm

As a business owner, [ have the flexibility to be more

available to my family.

I was able to hold my baby daughter close, which was such a joy.

SHE WAS A DREAM CHILD.
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determined not to buy a lead. I am building rela-
tionships and getting my name out by word of
mouth. I talk to people in Walmart and Target and
anywhere else I go. Yet, Facebook is where most of
my leads are generated. This fact has pushed me to
be more active on social media platforms. I want to

build relationships in person and online.”

With a territory that stretches from Vicksburg to
Morton, up to Yazoo City, and down to Mendenhall,
Darrick says he loves every moment of it. He credits
his wife for his decision to go into real estate. “I

took the leap because of her encouragement. I have
always been a very cautious person — to the extreme
that I didn’t like to walk on grass as a kid. I've never
really liked change. I thought at first I might try to do
it part-time, but I didn’t want to wait on growth. My

wife had my back, so I went all in.”

His family is growing. Darrick and Porche’s daugh-
ter, Portland, is now four years old. Son Porter is
one. The couple lives in Jackson. Darrick loves
spending time with his family whenever he can, but
Wednesday evenings are reserved for playing bas-
ketball with friends from school. “That’s my re-set
for mid-week,” he says. The family is active in their
church. They attend St. Mark Church of Christ in
Mound Bayou, Mississippi.

26 - September 2024

“My children are my motivation,” Darrick says. “I want more for
my kids, and I want my family to be OK. I always heard stories
about people having bad experiences buying or selling a home, so
I make it my goal to ensure people have a positive experience. A
deal can be so sensitive, so I try to be the trouble shooter. I'm big
on protecting the seller’s equality. I want people to be happy with

their homes. I believe that will always be my secret to success.”

Darrick Carson Jr. and Timothy Orey
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Magnolla T
Inspections

RESIDENTIAL & COMMERCIAL

Team Magnolia
Is Ready To Serve You!

E/l Standard Home Inspections

[/ New Construction Inspections
D\/ Commercial Property Inspections
[/ Free Reinspections

D\/ Certified Mold Inspections

E,\/ 24/7 Online Appointment Scheduling

1490 W. Government St. | Suite 7 | Brandon, MS 39042
www.Magnolialnspector.com | 601.454.4073 office

Purchase Units - MS

per Scotsman’s Guide

USDA Producer - US

per Scotsman’s Guide

DPA Producer - MS

per MS Home Corp

Sean Cornwell

Loan Officer and Branch Manager
NMLS #145052 | NMLS #1760686
4343 Lakeland Dr.

Flowood, MS 39232

c 601-316-7326 | 0 601-987-0077
sean@MSmortgage.com
https://MSmortgage.com

Mississippi Mortgage @ DBA of Open Morigage LLC.
NMLS#2575
nmisconsumeraccess.org

2 goosehead’

INSURANCE

Fast Coverage

We can quote and bind policies within an hour of initial contact.
We also look at the client's portfolio (including auto and umbrel-
la), to ensure no discounts are left on the table.

Binder Changes in 1 Hour

Our dedicated Binder team returns binder change requests with-
in an hour of receipt, even if you're needing the binder for a re-
finance.

Marketing Support

We're happy to partner with you for marketing events, one-on-
one strategy and advanced marketing tools that harness in-
depth data to drive your business.

Let's Work Together!

Kyle Killens

Agency Owner

Goosehead Insurance

404 Enterprise Drive, Suite E

Oxford, MS 38655

Email - Kyle.Killens@Goosehead.com
Direct — 662.352.8957

Central Mississippi Real Producers -

27



BUYER INSPECTIONS « SELLER INSPECTIONS « MOLD TESTING

\ Smith Home
Inspections, LLC 4
U —

With Smith Home Inspections, you will get a lot more
than just an inspection. The best part is it’s Free!

90 Day Warranty | MoldSafe | SewerGard | RecallCheck AN
a Full Concierge Service and More! e

To lean more, or schedule an inspection online,
visit www.SmithHomlInspectionsLLC.com

MOLDSAFE  SEWER

Joshua Smith
Certified Home Inspections
- MHIB #0681

@ @ @d T K 601-310-3199

REME
RESTORE [
REMAGINE  Te

¢ Electrical Panel Upgrade

¢ Indoor & Outdoor
Lighting Installation

¢ Troubleshooting

¢ New Residential
Construction

| ¢ Ceiling Fan

¢ Recessed Lights

_* Circuit Breaker
Replacement

¢ TV Mounting

#stagedbyg + G Design LLC « 601.408.5651
Property Staging | Interior Design | Unique Decor | Marketing & Events

@ gdesignpage stagedbygdesign

TIMOTHY WHITE
CALL TODAY FOR OWNER

AFREE ESTIMATE! 4 (anaketectrice

tandkelectricco@gmail.com
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MISSISSIPPI

DESIGN CENTER

MOHAWK | HENRY TILE | TARKETT
SHAW FLOOR | LEGENDARY | RICKERT
HAPPY FEET | CRESCENT | BEAU FLOR

Aud G Wach Wore!

0 213 B-1 Promenade, Flowood (601-790-1804) | 1138 Weems St, Pearl (601-790-1030) | mississippiprodesign.com

FLOORS, COUNTERTOPS, BACKSPLASH, CABINETS, WINDOWS & DOORS

Real coverage is stronger
than the weather.

When it's storm season, there are supplies to purchase
and precautions to take to make sure you and your home
are as safe as possible. But to really weather the storm,
you need real strength. With home coverage from

Farm Bureau® Insurance, you can rest assured that no
matter how strong the winds - your coveragesisistronger.
Talk to your local Farm Bureau Insurance Agent today.

FARM
BUREAU

INSURANCE

Cole Mitchell

Agent msfbins.com
601-856-3705

Cole.Mitchell@sfbcic.com

Auto. Home. Life.

* Mississippi Farm Bureau® Casualty Insurance Company, * Southern Farm Bureau® Casualty Insurance Company, * Southern Farm Bureau® Life Insurance Co., Jackson, MS

~ COVENANT TITLE

REAL ESTATE CLOSINGS
601-898-4420

RIDGELAND OFFICE: 409 W. PARKWAY PLACE, SUITE 200, RIDGELAND, MS 39157
JACKSON OFFICE: 4909 RIDGEWOOD ROAD, JACKSON, MS 39211
Brad Reeves | Gretchen Gentry | Matt Vitart

www.covtitle.com



DY partner spotlight

Written by Susan Marquez
Photography by Abe Draper Photography
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IMIGHTY-STRON

WE MOVE YOUR FU

Joshua and Arlisious Armstrong know

that moving is stressful. Putting your
cherished belongings in the hands of

strangers and trusting them to treat

your property with respect is a big deal.

And that’s just part of making a move.

The Armstrongs want to help elim-
inate that stress from their clients’
moving day. Their company, Mighty
Strong Movers, has won multiple
awards based on excellent customer
reviews for the services they provide,
including being named one of the

top ten movers in Jackson based on

Google reviews.

While they knew each other in high
school, Joshua and Arlisious recon-
nected later in life, resulting in a love
match that carries over into their
business. Both are from the Jackson

area and now live in Madison.

6:M

=

rs.com 00©

Joshua has over 31 years of moving
experience. “My father did moving
on the side, and throughout middle
school and high school, I helped
him. I liked this business and I
decided that I would start my own

moving company.”

He did just that, seven years ago,
when he founded Mighty Strong
Movers. The company’s name Mighty
Strong Movers came from a combi-
nation of Joshua’s name and what he
felt customers would search for and
wanted to see when movers arrived
on moving day. The scripture dis-
played on the trucks from his oldest
daughter, who drew him a picture
with the verse Joshua 1:9 written on
the page. “Be strong and courageous!
Do not be terrified or discouraged, for
the Lord your God is with you wher-

ever you go.” That verse has become

ovERS]l

IDE & PERFECTI

| o

a directive, laying the path for how
Joshua wanted to set up his business.
It was so important to him that he
had it painted prominently on the

side of his trucks.

A true family business, Arlisious

has joined Joshua to help make
things run smoothly. “He does all the
quotes, moving and logistics, and 1
handle the accounting, payroll, insur-
ance, and anything else that needs to

be done.”

‘When Might Strong Movers started,
Joshua was working a full-time job
during the week and doing moving
jobs on the weekends. “When Covid
hit, he had to make a decision,” recalls
Arlisious. “He decided to go all-in.”

The company now has four trucks

and two trailers, with six full-time

Central Mississippi Real Producers - 31
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FREE
STOVING

Sarvice

movers and four part-time workers.
“We have a great crew of movers,”
says Joshua. “We select and train all
staff and movers to ensure compre-
hensive and quality moving services.
They learn how to shrink wrap and
package items, use dollies properly,
and the best way to move on different
floor types. When customers have
softwood floors, we can’t use dollies
to roll furniture in. Everything must
be hand-carried.” Arlisious adds that
each new worker must train directly
with Joshua before working jobs on

their own.

A full-service moving company,
Mighty Strong Movers handles res-
idential and business moving, both
local and long-distance. “We work
with a lot of apartment complexes
and we even have state contracts with
government offices as well as colleges
and universities,” Joshua explains.
“We also do a lot of company reloca-
tions. We have been busy moving the

”

Chancery Court building in Meridian.’

Joshua says he has worked to
develop great relationships with area
REALTORS®, working with them to
help ensure a stress-free moving day
for their clients. And the company
has recently expanded their services
to offer both temporary and long-

term storage.

While most of their moves are in

the central Mississippi area, they
have numerous long-haul trips under
their belt. “We worked into it,” says
Joshua. “We had to get the proper
insurance to drive long distances. We
have traveled as far as North Carolina
and frequently traveled to and from

Florida, Texas, and Georgia.”

Joshua says the company also works
with a lot of designers to do deliver-
ies. “We work with local designers
and we work with some designers

to deliver furniture to beach houses
they are designing. We have also done

restaurant moves and we work with

E8 sil
LOCAL & CtiDIS'I‘ANCE
We have a great crew — e e el

;"o";'r":';“;_"a‘a‘; + EMERGENCY RESPONSE
of movers. We select (I 769-231-9012

JOSHUAT:9

and train all staff and
movers to ensure
comprehensive and
quality moving

services.

senior living facilities. We under-
stand the uniqueness of each job
and tailor our services to each
customer’s specific needs. We
offer an array of services such as
loading and unloading, furniture
rearrangement, internal moves,

and delivery.”

One of the secrets to their success
is their competitive rates. “We
offer hassle-free services, but
most importantly our moving
experts always protect and handle
every item they move with care !
and pride.”
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We work diligently to

go above and beyond

our customers’

ROOFING - GUTTERS
RESIDENTIAL & COMMERCIAL

expectations, making
every effort to simplify
their residential
and small business

relocation.

HURRIGANES ARE HERE, AND WE ARE READY.

Covering your roof all Season.

isfied customers who give them
great reviews are everything to the
Armstrongs. “We work diligently to
go above and beyond our customers’
expectations, making every effort to
simplify their residential and small

business relocation.”

The Armstrongs have two daugh-
ters. Aubrey (17) is attending Xavier
University in New Orleans, and
Reagan (11) is a student at Desoto
County School.

LOCAL » LONG DISTANCE « COMMERCIAL « RESIDENTIAL

b 8.8 8 4 ¢

STRESS-FREE orSenies

& Local - Long Distance
& Residential - Commercial
& Senior Relocation
& Delivery and Drive Service
& ShortTerm Storage ——
With our range of services including packing and unpacking, & Packing & Unpacking =
storage solutions, and a team of highly skilled movers, you can & Load & Unload Assistance -— —
: ; o IGHTY STRONG e
trust that your belongings are in capable hands. Free Onsite and Video Estimates 1o vE® si! e Tty

y | - = R S ¢
] g =N :
ROOFING - GUTTERS -
mightystrongmovers.com  769-231-9012 / Joshua Armstrong, President Ll e | ‘AN ' 7 T .
€ =T & n n e
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top service with an international flair
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PARTNER SPOTLIGHT
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Victoria Prowant: July 2019 Cover
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Victoria Prowant was our very first Cover
Feature in July 2019. We caught up with

her recently to see what has changed in

the last 5 years!

WHAT CHANGES HAVE OCCURRED IN YOUR
CAREER SINCE YOU WERE FEATURED?

When I was featured in the Central Mississippi Real
Producers magazine, I was the Managing Broker of
another brokerage. Since then, I took a leap of faith.
Together with my husband, we opened Southern
Homes Real Estate and this fall we will be cele-

brating our 5th Year in business.

WHAT CHANGES HAVE OCCURRED

IN YOUR PERSONAL LIFE SINCE YOU

WERE FEATURED?

Since being featured in the magazine, my life has
been a journey of both highs and lows, much like
anyone else’s. We’ve faced challenges as a family,
particularly with addiction, which remains a daily
battle we are committed to fighting. Life often

“l pursued passion. | absolutely love what | do. | am 100% committed to be
the best | can be and | believe when you put your heart and soul into something
you are very passionate about, the results will be evident.”

presents a different reality than what
social media portrays and I believe that’s
true for every household. These chal-
lenges test your marriage, your faith, and
even make you question your abilities as a
parent at home and a leader at work. But
through it all, I've learned that if you con-
tinue to work hard and keep faith in your
heart, God will handle the rest.

WHAT DO YOU THINK HAS CHANGED
THE MOST IN THE INDUSTRY IN THE
PAST 5 YEARS?

In recent years, the real estate industry

has seen a dramatic shift, moving from one
extreme to the other. We witnessed histori-
cally low-interest rates, which, coupled with
extremely low inventory, led to a booming
housing market that seemed almost frenzied.
Buyers were eager and homes were flying off

the market at record speeds.

However, the market landscape has shifted
again. We’re now facing much higher
interest rates and the market is adjusting
accordingly. Inventory levels are steadily
increasing, which reflects the broader eco-
nomic uncertainty we’re all feeling. One of
the most pressing challenges our industry
faces today is eroding home affordability,
which we are all hoping will improve as
interest rates drop some as expected in the

near future.

Another significant change that has
shaken our industry this year is the
recent NAR (National Association of
Realtors) settlement. This settlement
has altered the way we do business,
leading to changes in many of the forms

and contracts we use daily. I believe

this shift, though challenging, will
ultimately be beneficial for our
industry. It will elevate the stan-
dards of our profession and ensure
that we continue to adapt and grow
in response to these evolving con-
ditions. We just need to remember
that the challenges today will bring

opportunities tomorrow.

WHAT ARE YOUR REAL ESTATE

GOALS FOR THE FUTURE?

My personal real estate goals run par-

allel with our brokerage’s goals:

» To continue building a
high-performing team of agents
and creating a thriving environ-
ment for everyone to
be successful.

« To become a better
mentor to my team of
agents to help scale
their business and
my business while
maintaining the high
standards that will
lead to that success.

- To prepare our
agents to grow as
leaders of our indus-
try within our market
and ensure long-
term sustainability.

WHAT WOULD

YOU SAY IS YOUR
SECRET IN YOUR
CONTINUED SUCCESS?
Always be professional
and play well with
others. After all, we all

play on the same playground...so be
kind, your peers will respect you for
that. I think that is so important.

I pursued passion. I absolutely love
what I do. I am 100% committed to be
the best I can be and I believe when you
put your heart and soul into something
you are very passionate about, the
results will be evident. The focus needs
to be on serving others more than being

successful, success will follow.

Iimplement systems and processes that
help me with efficiency. This allows me
to manage a wonderful team, maintain

my own book of business, maintain
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quality family time at home and enjoy

personal time. I am able to accomplish
those things by setting goals every

year that push my boundaries so I can
continue to grow personally and profes-
sionally while making an impact on the

industry and my community.

WHAT ADVICE WOULD YOU GIVE TO
NEW OR ASPIRING REALTORS®?

Stay Ahead of Industry Trends: enroll
in courses, attend seminars, and partici-
pate in industry events to remain at the

forefront of real estate developments.

Focus on your branding and the
one thing that sets you apart and
make that your roadmap to elevate

your career.

Always put your client’s needs first.
Focus on providing exceptional service
and building trust. Success will follow.

WHAT DO YOU LIKE BEST ABOUT
THE REAL ESTATE INDUSTRY
AND WHY?

Meeting new people, building new
relationships and cultivating the
old ones. Real estate brought me
lifelong friends, lifelong lessons

and taught me perseverance and

38 - September 2024

patience because God knows we all

need it in this industry.

Also resilience, as this business is a true

rollercoaster with many ups and downs.

Being able to stay calm and push
through any situation, any transaction

and any market conditions.

WHAT DO YOU LIKE LEAST ABOUT
THE REAL ESTATE INDUSTRY TODAY
AND WHY?

High market volatility and pressure on
agents to be available 24/7 and to meet
increasingly demanding expectations.
Recent legal challenges, such as the
National Association of Realtors (NAR)
settlement, have introduced changes

to the way real estate transactions are
conducted, leading to uncertainty and

adjustments for agents.

HOW DO YOU ACHIEVE A WORK/
LIFE BALANCE?

I often feel like that is the one thing I
do not achieve quite well and need to
put more effort into doing it better. I
definitely struggle with setting “work
hours” and need to do more delegat-

ing. The expectations of me are high

CENTRAL MISSISSIPPI

REAL PRODUCERS

CONNECTING. ELEVATING. INSPIRING

Victoria and Austin Prowant
July 2024 CMRP Event

and this is a very demanding busi-
ness to be in. But I am doing much
better, so I am taking baby steps
towards balance. Honestly, I do not
see a “balance” in my near future. It
would make it impossible to manage
and maintain my book of business,
produce the volume, and climb up

the ladder. All these things require
much sacrifice and that does not bring
work/life balance unfortunately. So I
make the best of it and take it one day
at the time.

IF YOU WERE NOT IN THE REAL
ESTATE INDUSTRY, WHAT WOULD
BE YOUR CHOSEN CAREER

AND WHY?

I think I would love to be a travel
agent so I can go on cool trips and

travel the world.

DO YOU HAVE ANY NEW HOBBIES?
Self-care might not be considered a
new hobby but is my new priority. I try
to take a couple of hours daily to focus
on my physical and mental health, even
if all it entails is going to the gym in the
morning and taking a long bath with
Epsom salt in the evening while lis-
tening to a great podcast or something

positive and inspiring.

WHAT IS THE BEST VACATION
YOU HAVE BEEN ON IN THE
PAST 5 YEARS?

We have visited some beautiful
places, but visiting my brother
who lives in France was the

best. We made some wonderful
memories with my brother and his
family. I also had a chance to visit
with my childhood friends whom I

have not seen in 20 years.

IF YOU COULD HELP ANY
CELEBRITY BUY A HOME, WHO
WOULD IT BE AND WHY?
Taylor Swift, so my daughter
can finally agree that I am the

coolest mom.

Great home & auto
rates for any budget.

Jeff Zachary, Agent

101 Lake Court

Jackson, MS 39232

Bus: 601-362-4100
jeff@jeffzachary.net

State Farm Mutual Automobile Insurance Company
State Farm Indemnity Company

State Farm Fire and Casualty Company

State Farm General Insurance Company
Bloomington, IL

State Farm Florida Insurance Company
Winter Haven, FL

State Farm County Mutual Insurance Company of Texas
State Farm Lloyds
Richardson, TX

2101551

Surprisingly great rates await when you have options like bundling
your home and auto insurance. Call me for a quote today.

Like a good neighbor, State Farm s there.®

Individual premiums and budgets will vary by customer. All applicants subject to State Farm®
underwriting requirements. Availability and amount of discounts and savings vary by state.

o StateFarm

0/0 We want to work with you and your clients.
0 That’s why we are happy to offer 10% off to the
oﬁ * first five clients you send our way! Give us a call!

Nice to meet you!
Meet central Mississippi’s favorite new moving company!
In three years of serving the Jackson-Metro area, we have
received nothing but 5-star reviews--65 and counting!

Give us a call and find out why!

601-255-4432

www.movemintlic.com

L ERIR -

"FAMILYTERMITE &
ENVIRONMENTAL

601-933-1014

www.family-termite.com  office@family-termite.com
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PREMIERE SPONSUK
~ Watkins Construction
& Roofing

In

YEAR PUBLICATION
CRAWL PHOTO RECAP!

Photos by Abe Draper Photography

What a great night celebrating 5 Years of Central Mississippi
Real Producers!

Our 5 Year PUBIlication CRAWL was another successful
night of networking, food, drinks, music, door prizes and
connecting our Preferred Partners and REALTORS®. We had
a record REALTOR® turnout!

Congratulations to our “Cover of the Year “ Winners:
1st Year - Victoria Prowant
2nd Year - Meshia Edwards
3rd Year - Allan Summerlin
4th Year - Stephanie Kitchens
5th Year - Tiffiny Wade

A HUGE THANK YOU to our Event Sponsors! Without

them, we would not be able to do what we do:

Premiere Sponsor:
Watkins Construction & Roofing

Silver Sponsors:
Complete Exteriors

UCER

Family Termite
Riverside Insurance Agency
WLBT

Bronze Sponsors:
Luckett Land Title Inc.
Mississippi Mortgage

Renfroe & Perilloux, PLLC
The Armstrong Company

We greatly appreciate our Sponsors, Preferred Partners and
REALTORS® for supporting us the past 5 years! It’s been

quite a ride and we are looking forward to more great times.
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A TRUSTED LENDER

Your local bank, making local decisions for quick

approvals and seamless closings. Trust us with your

home buying journey. That's

Ask for details today.
@ 601.484.5223 | YourCNB.com

EQUAL HOUSIG
LENDER

FIVESTAR

*x Kk Kk Kk Xk
INSPECTIONS

STANDARD HOME INSPECTIONS
NEW CONSTRUCTION INSPECTIONS

601-942-4151 - fivestarinspectionsms@gmail.com
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Virgie Palmer
NMLS# 433207

National Bank

*Subject to credit approval.

<D

Plumbing

Water - Sewer - Gas

(601) 910-5154
—

Residential & Commercial
Kitchen ¢ Bath ¢ Drain Cleaning
Sewer Camera Inspection

Licensed & Insured | Call Today!

www. 3dplumbingms.com

Ml Blute Bourd of Comtrastors

RIVERSIDE

INSURANCE AGENCY

Get The Insurance You Need At A Price You Can Afford

Helping you find the best value on auto insurance, home
insurance, business insurance, and more from several of

Mississippi’s most trusted carriers.

209 Park Place Cove, Ste. E 5606 I-55 S.
Pearl, MS 39208 Byram, MS 39272

769-251-0115 601-371-8355

WWW.RIVERSIDE1IST.COM



YEARS OF
Rp ‘ % THE N2 COMPANY

LET WATKINS

watkins |- [/ACKIL[E

YOURLEAK!

SPECIALTIES Roof Repair Commercial Roofing

Roof' Replacement” " Custom Flashing
Roof Wash Siding
Metal Roofs Gutters

10 YEAR LABOR WARRANTY
LICENSED BONDED INSURED

SCAN ME SCHEDULE YOUR NO-COST
ROOF ASSESSMENT TODAY!

M s01-966-8233
NoMoreRooflLeak.com




