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Roofing & Remodeling

Your Local Roofing Contractors

| Curb Appeal
Starts at the Top!

SERVING THE TRI-STATE AREA
FOR OVER 25 YEARS.

LICENSED, INSURED, & BONDED

Contact us today for a
FREE Roofing Inspection!

302-654-ROOF (7663) | rnrroofing.com
RNRRoofing@Gmail.com
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Ryan Zinn Chris Brefia Nicole Wright
Owner/Publisher Chief Strategist Ad Manager

Lauren Golt Dave Danielson
Social Stylate Writer
Social Media Marketing

Kirstie Donohue Wheeler Home
Kirstie Donohue Concepts
Photography Photography

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ryan.zinn@realproducersmag.com
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

CATERING/RESTAURANT

Bar Reverie

(302) 315-3663

4017 Kennett Pike
Greenville, DE 19807
BarReverie.com

CLEANING SERVICES
3Cs Cleaning Co.
(302) 544-2021
3Cs-Cleaning.com

GENERAL CONTRACTOR
JH Contracting Inc

(302) 893-4766
JHContractingDE.com

HOME & PROPERTY
INSPECTIONS
Preferred Home
Inspections Delaware
(302) 373-1033

PreferredinspectionsDE.com

JUNK REMOVAL & HAULING
Pyle Hauling & Junk

Removal LLC

(302) 750-7227
PyleDEJunk.com

LANDSCAPE/CONTRACTOR
DiSabatino Landscaping
(302) 764-0408
disabatinoinc.com

MORTGAGE / BANKING
Del-One FCU

Christian Proctor

(302) 608-0309
Del-One.org

Pike Creek Morgage
Services, Inc

Brian Atallian

(302) 892-2811
PikeCreekLoans.com

gout Trasled parfuer for @
ALL OF YOUR
PROFESSIONAL
CLEANING NEEDS

Pre-listing and post-settiement

Cleanouts

Post construction/remodel

Tenant turnovers
Commercial

One-time deep cleanings

and much more!

302.544.2021
3Cs-Cleaning.com ’
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MOVING & STORAGE
American Van and
Storage Co

(302) 369-0900
AmericanDE.com

PAINTING CONTRACTOR
Ayala Painting LLC

(302) 652-1170
AyalaPainting.com

PORTRAIT
PHOTOGRAPHY
Kirstie Donohue
Photography, LLC
(302) 652-0074
KirstieDonohue.com

REAL ESTATE ATTORNEY
Ward & Taylor, LLC

(302) 225-3350
WardTaylor.com

NEED PAINTING
DONE IN A HURRY?
WE ALSO DO
“YESTERDAY"” JOBS.

REAL ESTATE MEDIA
Wheeler Home Concepts
(302) 562-4057
WheelerHomeConcepts.com

REAL ESTATE
TRANSACTION
COORDINATOR

Pathway Home Transactions
(302) 383-2996
www.pathwayhome
transactions.com/

ROOFING CONTRACTOR
R&R Roofing

(302) 218-7474
RnRRoofing.com

WINDOWS,
ROOFING, SIDING
PJ Fitzpatrick

(866) 971-0569
pifitz.com
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Paintine

302.652.1170 | ayalapainting.com

Interior & Exterior Painting ' Cabinet Refinishing ' Staining

Wallpaper Removal ' Power Washing ' Drywall Services

When I first interviewed Nicole Klein of
eXp in Bryn Mawr several months
ago, I was most curious about her
journey within the industry,
tracing her evolution from an
agent to a successful team
leader in the Brandywine
Valley. Through our
conversation, it became
apparent to me that Nicole
and her team had made a
profound commitment to

philanthropic endeavors.

Nicole’s implementation of this

has woven a thread throughout her
business operations and her life - Nicole

and her team actively engage in volunteering

and financially contributing with each client,

sale and commission. She is also chosen to assist
charitable organizations in headlining events and

lending her name to their fundraising initiatives.

You will also read about Christian Proctor (our
Preferred Partner spotlight this month), who
has been deeply involved in community outreach
efforts. Alongside his associates at Del-One
Federal Credit Union, Christian works tire-
lessly to expand homeownership opportunities,
particularly among underserved populations.
They recognize that helping members of the
community secure financing for what is often
their greatest investment can be life-changing.
Real estate, they understand, isn’t just about
buying property; it’s an investment in long-term
wealth and can significantly impact the finan-

cial well-being of individuals and families.

Victor Heness is our Rising Star feature this
month and we recognize his years of dedicated
service on the police force. He seamlessly shifted
his focus to a full-time real estate career,
finding a sense of fulfillment and satisfaction

in assisting others within a new realm.

Check out the article about Bob Blackhurst,
of The Blackhurst Group of COMPASS RE,

our inaugural “Behind the Sign” spotlight.

He is back again this year hosting the

5K Canine Classic, benefitting the

remarkable and trailblazing Faithful

Friends Animal Society. This
organization is dedicated to res-
cuing, sheltering and providing
compassionate and affordable

medical care to animals in need.

What do these folks all have
in common? Purposeful acts of
service and giving back. Giving
back not only has an incredible
impact on the community. It also
opens doors to networking opportu-
nities and extends one’s reach within that
community. When you share common values and
support causes that resonate, it builds trust and strengthens
relationships. If someone that you know demonstrates a genuine
commitment to a cause that aligns with your own beliefs, you’re

more likely to turn to them when seeking trusted services.

REALTORS® and business partners who prioritize giving
back play a vital role in our community. They are the true
leaders in our industry, deserving of recognition for their
dedication to serving others. Their willingness to invest
time, energy, and expertise into helping others not only

enriches lives but also strengthens the fabric of our society.

‘We are honored to feature Nicole, Christian, Victor, and Bob
who exemplify the spirit of giving back within the real estate
industry. We acknowledge their efforts and recognize that
they are joined by many of you in the Brandywine Valley Real
Producers family who share the same passion for lifting oth-
ers up. The commitment to philanthropy goes beyond transac-
tions; it’s about creating a positive impact and fostering a sense
of community. By supporting businesses that prioritize social
responsibility, we not only contribute to meaningful causes but

also build stronger, more resilient communities for the future.
Keep up the good work, my friends!
RYAN ZINN

Owner/Publisher @/

Brandywine Valley Real Producers
ryan.zinn@realproducersmag.com
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cover story

By Dave Danielson

Photography by Kirstie Donohue Photography

One of the most rewarding
aspects of your work may be

the variety that comes with it.

Each day, you meet new
individuals and families who
have their own set of goals.
They turn to you to help
them reach their dreams.

Nicole Klein shares that
same sense of vision and
positivity that she shares
with those around her.

As Team Leader of the Nicole
Klein Team with eXp Realty,
Nicole shares new views of
success and what’s possible in

their real estate journey.

“I got into real estate to
help buyers and sellers with

their goals,” Nicole says.

SHARING
A NEW VIEW

“Now a lot of my day is help-
ing agents on my team. I
spend most of my day with
coaching, training and helping

agents with accountability.”

Nicole earned her real estate
license in 2007.

Prior to that Nicole picked up
valuable experience on another
path in life. She was a Regional

Manager with Nordstrom.

During her time there, she appre-
ciated the opportunity to pick
up the mindset for delivering

exemplary customer service.

As the time came for Nicole
to purchase a home, she had
an experience that lacked

a bit in that important cus-

tomer service aspect.

The experience stuck
with her and in time she
decided to pursue a career

in the business herself.

As she got her start in real
estate, she continued working in
the retail world. That experi-
ence in both industries allowed

her to have a smooth transition.

“Some say you have to do real
estate full-time, but I think

it is possible to be part-time,
depending on your mindset. I
was at Nordstrom and started to
pursue lead generation with my

team members,” Nicole says.

“Most of my first sales were
from college friends or co-work-
ers. As real estate took off, I
worked at Nordstrom part-time
for six months before going full-

time in real estate exclusively.”

Brandywine Valley Real Producers -



Today Nicole leads a team of dedicated
professionals, including a Director of
Operations, Transaction Coordinator, a
Virtual Assistant and seven Agents. Together
they focus the majority of their efforts

on serving residents along Philadelphia’s

Main Line and the South Jersey Shore.

Away from work, Nicole’s world in greatly
enriched by her family, including her husband,
Kenny, and their children — 14-year-old son,
Connor; and 12-year-old daughter, Charlotte.

In her free time, Nicole and her family look forward

to time spent together at their home in Ocean
City, NJ, and spending time at the beach there.

10 - May 2024

MY HOPE IS
THAT THOSE
WHO I WORK
WITH KNOW THAT
I’'M HERE TO
SUPPORT THEM,
CONNECT WITH
THEM AND
HELP THEM.

When it comes to supporting the needs of the
community, Nicole and her team members are
definitely engaged. In fact, they plan their activ-

ities around quarterly charity activities.

As she says, “We want to make sure that what we
are doing is significant. Our team members present
their favorite charities. We take a vote as a team
choose. One of those we have helped is the Ronald
McDonald House, as well as Grands Stepping Up.”

As Nicole continues to lead the members of
her team forward, she shares helpful advice
for success with others who are looking to

start their own career in the business.

“One big idea is to get comfortable with the
routine. Establishing a schedule and stick-

ing to it will help you succeed,” Nicole says.

“I tell agents that I'm coaching that they are like ath-

letes. If you put the time in you will see results.”

That helpful advice is a natural extension of
the care that Nicole takes with her team mem-
bers and new Agents in the industry. In fact, it’s
not unusual to see Nicole coaching and mento-

ring other agents who aren’t on her team.

“My hope is that those who I work with know that
I'm here to support them, connect with them and help
them. A lot of my day is spent connecting them with

important resources in the business and community.”
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P 0 S I T I V E S E R V I C E Through time, Victor has

also appeared in a wide

range of film and television
For 21 years Victor Heness dedicated himself fully to projects as a background
the community as a police officer in the City of Chester.  actor, appearing in films

such as Glass and Split
Day by day he was put in a wide variety of sit- starring Bruce Willis.
uations where his actions were absolutely
pivotal in the lives of area residents. Real estate had long been in
the back of Victor’s mind.
In the Action He had started investing.

As his time to retire from the police force neared,

Victor thought about what his next steps would be.

“I thought if I'm going to get
into that, it would benefit me
to become an Agent to han-
dle my own deals and be my
own spokesperson,” he says.
“Today, I own seven rentals

with a partner of mine.”

Window of Opportunity

As the pandemic imposed
itself on the world, he had
some extra time since a cou-
ple productions were closed

down during quarantine.

“During that time, I made
the decision. It was the
perfect time for me to sign
up for online real estate
school,” Victor remembers.
“I was able to complete the
classes and get my license in

about eight weeks.”

Today, Victor is a REALTOR®
with RE/MAX Town &
Country. Now, he takes

pride in helping people in

12 - May 2024

a different way during a

pivotal time in their lives.

“Ilove when a deal closes
and I see the impact on
the faces of the buyer or
seller ... it’s a very positive
vibe. In law enforcement
there were positives

from helping people,

but I also saw the nega-

tive,” Victor explains.

“You’re seeing some peo-
ple at their worst as a law
enforcement officer. When
I was able to transition
into real estate, I was find-
ing positivity in making

people’s lives better.”

Reputation for Results
The results that Victor
has achieved during his
relatively young real
estate career have been
impressive. During his
first year, he recorded
over $2.5 million in sales
volume. That jumped
to $4.5 million in his
second year and $9

million during his third.

Away from work, Victor’s
life is made even more
rewarding by his family,
including his wife, Sheryl,
and their children — Victor,

Jr., Isabella and Jaxon.
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P» rising star

By Dave Danielson
Photography By
Kirstie Donohue
Photography
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ABOVE ALL, | WANT
THOSE AROUND ME
TO KNOW THAT I
WILL BE THERE

FOR THEM IN
THEIR TIME
OF NEED.”
“My family
has been

very supportive
of the transition.
Through the tran-
sition my wife was
always there backing

me,” he says with a smile.

In his free time, one of Victor’s
favorite pursuits is golf. He also
looks forward to poker nights with
his friends, as well as skiing with his
family. Another favorite is support-
ing his children in their sports and
school activities. In fact, he coaches
football for the local township.

Experienced. Trustworthy. Local®

Fulfilling the dream of :
_homeownership for over25‘years! &

Brian Atallian n~wmis# 136771

302.563.5599 | batallian@pikecreekloans.com | BriansLoans.com
1901a Kirkwood Highway | Newark, DE 19711
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Pike Creek Mortgage Services, Inc.
corporate NMLS# 130829

WE CAN MOVE |
YOUR CLIENTS g
AROUND THE
BLOCK OR
AROUND

THE WORLD!

4TH GENERATION FAMILY-OWNED
AND OPERATED, SINCE 1959.

PEACE OF MIND &
CONFIDENCE IN
THEIR INVESTMENT.

When it comes to staying
engaged in the community at
large, Victor is an active mem-
ber of the Southern Chester

County Chamber of Commerce.

We provide Residential Home Inspections,
Radon Testing, Termite (WDI) Inspections,
and Home Maintenance Inspections.

“It’s an outstanding group where all
of the members try to help each other

and support each other,” he points out.

A Powerful Example

As Victor continues his record of
results for his clients, he offers help-
ful tips for others who are thinking

about getting into the business.

“One of the most important things
is to not give up. Though it may
seem hard in the beginning, there
is a light at the end of the tunnel. It
is a tough business with so many
agents out there. You have to dis-

tinguish yourself,” Victor says.

14 - May 2024

“There are a million blueprints out

there. Find what works best for
you. You have to find what works
for you and stick with it. It’s going
to be tough but keep pushing and
trying and you will get better.”

‘When you talk with Victor you
can instantly see the way he has
with people. He quickly establishes

rapport and trust. Then he dives

in to discover the needs his clients have

and he starts formulating the solutions.

“Above all, I want those around me
to know that I will be there for them

in their time of need,” Victor says.

Congratulations to Victor Heness for accen-
tuating the positive and shining a light of
guidance for those who trust his expertise

to find their way to their next home.

PARTNER WITH US TODAY
YOUR TRUSTED, CERTIFIED
HOME INSPECTORS!

302-475-44317
preferredinspectionsde.com

Atlas

AMERICAN

CALL US TODAY & REQUEST
A FREE ESTIMATE!

(302) 369-0900

info@americande.com
AmericanDE.com

MOVING SERVICES | COMMERCIAL RELOCATION SERVICES | STORAGE SOLUTIONS
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LEADING THE WAY WITH THE 5K CANINE CLASSIC

»» behind the sign

By Dave Danielson

One of the powerful gifts our
community has is the sense
of engagement of volun-

teerism that thrives here.

One of those who is
energized by that sense
of altruism is Bob
Blackhurst, who is Team
Leader of the Blackhurst

Group with Compass.

Faithful Friends

Through the past few
years Bob has been very
engaged in supporting the
efforts of Faithful Friends,
an organization that sup-
ports the needs of the local
animal population through
an event that he has been
pivotal in the creation and
operation of: The Canine

Classic 5k fundraiser.

The Canine Classic 5k is

in its third year now, with
plans for the run to take
place on June 2 at 9 a.m.,
followed by a happy hour
and breakfast. The run will
take place in the Conaty
Park/Trolley Square area

in Wilmington, Delaware.

The event started when
Bob and his lending part-
ner Chris Patille decided
to work together to give

back to the community.

16 - May 2024

“We had folks on our team who wanted
to support the Faithful Friends charity.
After touring and meeting the team
together, we both knew this was a very
worthwhile endeavor. They are local.

They are very earnest in their mission.”

Expanding the Care

‘When Bob and Chris first
talked with the team at Faithful
Friends, they discovered that

the group was raising money

to build a new facility.

“The facility they had
wasn’t adequate for what
they needed to do to keep
up with demand. We

saw a lot of people really
working hard out of sheer
empathy for the animals,”
Bob recalls. “Since then
they have a new place in
New Castle and we were
part of it. Through the run,
we donated enough for
them to build a new area
called the Kitty Condo.”

Bob has also had a
longstanding bond with
the local running com-
munity. Through time, he has been involved
in a number of 5k and Ironman events. So
the idea for creating a running event to

support Faithful Friends was a natural.

The event has been successfully received.
During its first two years, more than 100

participants took place in each event.

The experience of being part of supporting a
worthy cause like Faithful Friends has been
truly fulfilling for Bob.

“It feels great. Every part about it is very
rewarding. It definitely takes a lot of hours

to host the event. It takes time. We were the
top small team in Delaware, so it’s hard to
ration our time. When you’re out there on race
day and there are people out there with their
families and pets, you have some of the Faithful

Friends volunteers there it’s just great to see

et

people coming together with this type

of community involvement,” Bob says.

“Plus, the neat thing about running is peo-
ple getting outside, getting an endorphin
rush and talking with their friends .... and
then on top of that doing something toward
a worthwhile cause is very fulfilling.”

As he looks to the future for the event,
Bob hopes to continue expanding it

to raise more money for the cause.
With that in mind, he has thought
about potentially adding a 10k or
half-marathon to the event day.

If you're interested in participating

in the event or providing a sponsor-
ship for the 5k Canine Classic, you can
reach Bob at: blackhurstrealestate@
gmail.com or scan the QR code.

.ll,o
11ends

ANIMAL SOCIETY

Sign up for the 5K Canine
Classic - https://runsignup.com/
Race/DE/Wilmington/
CanineClassic5KDE or donate
directly to Faithful Friends at
https://faithfulfriends.us/donate/

Brandywine Valley Real Producers - 17



P» partner spotlight

By Dave Danielson
Photography by Wheeler Home Concepts
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Federal Credit Union

Solutions That Fit

Each day you work on the front lines in the
effort to match your clients with housing that
is affordable and that fits their needs today
and tomorrow. In the process, it is vital that
you have a partner on your side that you can

trust to pursue the right solutions with you.

That’s where Mortgage Loan Officer Christian
Proctor and Del-One Federal Credit Union come into

the picture with a full range of solutions that fit.

“We’re in a position here to provide affordable
housing to our members and in the community. The
most rewarding part is having close relationships
with people who may not think they are ready but

have the ability to purchase a home,” Christian says.

18 - May 2024

“I really like helping them with their credit
and financial literacy and being a big part
of a life-changing event from start to fin-
ish. Getting people to the table and see-
ing the impact of them achieving their

ultimate goal of home ownership.”

Putting Valuable Experience to Work
Prior to getting into the mortgage side of
the business, Christian worked in sales
and operations. Then in 2020, the time
felt right for Christian to move forward

with his desire to enter the industry.

“The volume was high with rates being where

they were ... it was a sink-or-swim time to

learn. It was exciting,” Christian acknowledges.

“Now we are doing things the way they
were done before the pandemic. As part
of that, it’s great getting out and meet-
ing people in the community.”

Winning Teamwork
One of the most rewarding parts of Christian’s

work is the team of professionals around him.

“We are very team-oriented here at Del-
One. We have teammates, not employees.
With my team, it’s led by an Operations
Manager, Support Specialist and Mortgage

Loan Officers,” Christian explains.

“We make sure that people feel supported
and not overwhelmed and that they know

they have resources for them be successful.”

A Full Range of Options
Members who work with Christian and Del-
One are happy to find their choice of a full

spectrum of financing tools to choose from.
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“We have a variety of port-
folio products, including
first-time homebuyer prod-
uct, 100% financing product,
jumbo loan priced at con-
ventional rates, as well as
government loans, including
FHA, VA, Home Possible
and Home Ready,” he says.

“We really strive to make
every option available to
our members, with a focus
on financial literacy. We’re
not looking to have a 30-day
relationship with a client,
but rather a long-lasting
relationship with them,

their family and friends.”

Christian feels good about the
fact that Del-One has opened
up its programs to different
buyers who may not have
been able to achieve afford-

able housing in the past.

As he says, “We want to
make sure that we’re doing
the right thing by everyone
who should have the abil-

ity to purchase a home.”

The Value of Education
Those who work with
Christian quickly understand
that they have a proven
professional who takes joy
in being a guide to help them

learn through the process.

“Both of my parents were
long-time educators in
Delaware. I have spent my
whole life in Delaware. A
big part of growing up was
understanding the value
of education for yourself
and society. Even though

I didn’t go into education,
Ilook at the value and
guidance I can provide to
our member borrowers,”

Christian points out.

20 - May 2024

“It’s very gratifying knowing
that we are making an impact

on their lives. That comes from

my parents being educators and

being such a big part of students’

lives through time. It’s import-
ant to me to continue with that
legacy that they established.”

In his free time, Christian
looks forward to opportu-
nities to get away on travel
adventures with his wife. He

also has a passion for golf.

As Christian looks to the future,

he remains solidly focused on

helping to create new success

stories for his partners and new

clients. As he says, he believes a big key

is remaining focused on being available.

“We really try to be available for any
questions. We work to uphold the
reputation as being an advocate for
everyone we have the opportunity to
serve,” Christian says. “People know
if they have a problem or are stressed,
they can give me a call and I'm going to

answer the phone and help them out.”

Contact DEL-ONE FEDERAL
CREDIT UNION For Your or Your
Clients’ Mortgage Needs!

Cell: 302-900-1716
Office: 302-608-0309
Email: Christian.Proctor@Del-One.org

Your #1 reierral for Home Improvemenis & Remodeling

Interior Services | Exterior Services | (ustomized Improvements

)

Contracting Inc.

WARD & TAYLOR

REAL ESTATE ATTORNEYS

YOUR LEGAL TEAM FOR LIFE’S BIGGEST OCCASIONS

@ REAL ESTATE TRANSACTIONS
@ ESTATE PLANNING & ADMINISTRATION
@ BUSINESS FORMATIONS [R5 ™8

® 302-225-3350

© www.wardtaylor.com

WILMINGTON | MIDDLETOWN | DOVER | REHOBOTH | BETHANY

Scan here to
see our work!

Call JH Contracting today to discuss any home or business renovation needs.

302.893.4766 | jhcontractingde.com

PATHWAY HOME
% TRANSACTIONS

Streamlining Real EstateTransactions,
Elevating Experiences:

Your Success,

Our Expertise.
Every Step Of The Way
& ©

» INCREASE REVENUE

» HIGH LEVEL CLIENT CARE
» MORE TIME FOR YOU

PATHWAYHOMETRANSACTIONS.COM

CONTACT INGRID
YOUR TRANSACTIONS SPECIALIST

302-383-2996 S¢€9n ﬁere
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kirstief
PHOTOGRAPHY

What does your
headshot say
about you?

Your heodshot is more than just
a photo, it's a first impression.

Through compelling photography,
I will assist you in conveying the
messaoge you wantl o resonate
with your client audience,

5714 KENNETT PIKE. CENTERVILLE, DE 18807
kirstiedonohue.com | 302-521-8845
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PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today
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ALL ABOUT BRANDYWINE
VALLEY REAL PRODUCERS

Q: WHO RECEIVES REAL
PRODUCERS MAGAZINES?

A: The top 500 real estate agents across Bran-

dywine Valley and our preferred partners.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?
A: We believe that we are better togeth-

er. When we surround ourselves with

other successful, like-minded people,

we grow to new heights. Real Produc-

ers is a platform that brings together the
most accomplished individuals in the

Brandywine Valley real estate sector.

By curating an exclusive community com-
prised of the top 500 real estate agents and
RP-vetted businesses in each market, we
foster a shared space for sharing stories,

celebrating successes, discussing market

The first Real Producers magazine started
in Indianapolis in 2015. Real Producers is
now in over 130 markets across the nation

and is continuing to grow nationwide.

trends, and highlighting
upcoming events. Our monthly
publication is dedicated to
connecting, informing, and
inspiring, encompassing any-
thing that contributes to the

enrichment of our community.

Q: DOES REAL PRODUCERS
HAVE EVENTS?

A:Yes! We have spe-

cific networking events

throughout the year.

Q: WHAT IS THE PROCESS
FOR BEING FEATURED IN
THIS MAGAZINE?

A: The process for getting

featured in our magazine

is straightforward. To be eligible, you need

to be on the top 500 list, and we value nomi-
nations highly. Whether you’re a real estate
agent, business, broker, owner, or someone
who admires the work of others, you can
nominate individuals, including yourself.
Even office leaders have the opportunity to
nominate outstanding real estate agents. We
take every nomination seriously and consider
anyone from the top 500 list who is brought
to our attention. While we cannot guarantee a
feature, we strongly encourage you to connect
with one of our team members, show support
for Real Producers, and participate in our
private events. These steps can enhance your

chances of being featured in our publication.

To submit a nomination, please visit: https:/www.

brandywinevalleyrealproducers.com/nominate

Q: WHAT DOES IT COST A REAL ESTATE
AGENT/TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away! We
are not a pay-to-play model. We share
REAL stories of Real Producers.

Q: WHO ARE THE RP-VETTED BUSINESSES?
A: The RP-vetted businesses featured in our
publication represent the some of best in the
business in their respective categories within
the Brandywine Valley. You can easily locate
them in our index. We do not randomly select
businesses, nor do we collaborate with every
business that approaches us. We prioritize
businesses that have received your stamp

of approval through recommendations and
each business showcased has been personal-
ly recommended by many of the top agents
featured in our publication. Before featuring
any business, our team conducts additional
vetting to ensure they align with our commu-
nity’s values and bring substantial value. Our
aim is to build a robust network that not only
includes the best real estate agents but also
features top-tier businesses, fostering collective

growth and strength within our community.

Q: HOW CAN | RECOMMEND A BUSINESS?
A: If you want to recommend a busi-

ness that works with top real estate

agents, please email or message us.

Email: ryan.zinn@realproducersmag.com or
chris.brena@realproducersmag.com

Website: BrandywineValleyRealProducers.com
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New Windows Done
Right The First Time!

BAR REVERIE

BAKERY & CAFE  WINE BAR  INSPIRED DINING

4017 Kennett Pike Greenville, DE www.barreverie.com
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YEARS OF
THE N2 COMPANY

Great Real Estate Media isn't
just about selling homes...

e Photo

e Video

e Drone

e Floorplan

e Matterport

e Social Media
e Home Staging

302-470-8272 G
www.wheelerhomeconcepts.com Delawa 4
0 © @wheelerhomeconcepts ﬂe/,;wﬂ%dﬂ'f

Simplifying Your Client's Home Financing Journey

Every Step of the Way.
Del-One FTHB Program
+ Del-One’s Self-Titled first-time home buyer loan has a

variety of features that will allow prospective buyers to
reach their goals of homeownership.

Christian Proctor
Mortgage Loan Officer
NMLS ID 1508119
302-608-0309

270 Beiser Blvd.
| ) Dover, DE 19904

Christian.Proctor@Del-One.org
. J

* 95% Loan to Value, meaning you would need 5% of the
total purchase price available for your down payment.

+ Seller assistance up to 6% and gifts are allowable.

+ The biggest bonus of this program is NO mortgage -
insurance! This is an insurance premium that most L K
lenders require when putting down less than 20% of
the value of your new home for a down payment. It can
be a very costly expense in addition to principal, e - n e
Federal Credit Tinion

interest, homeowner insurance, and property taxes.

Scan here to
apply now!

& Loan products are not federally insured by NCUA, and conditions/restrictions apply.




