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MEET OUR Scro - TR SAPPHIRE LUXURY HOMES & LANDSCAPING

DLIEVOIS@DEVONTITLE.COM
. OFFICE: 248-273-4300
Leading the way. TROY BRANCH - OAKLAND

Dan Lievois is the owner and CEO of Devon

Title Agency and has filled various roles in h...';"

the industry for over 40 years. He is most proud - o e o

to work with and support the “Devon Team” R "_ o
consisting of over 140 of the best title professionals -*f' vt 3

in the business! An attorney by education Dan
considers himself first a “title guy” whose purpose is
to help his team serve the real estate community.

To learn more about the “Devon Title Difference,”

visit www.DevonTitle.com or call 248-273-4300. m

WITH DEVON, *rrvY

TR R (D ey R L G L O o R T B B R e B e )

CHANGING PLACES

WHEN YOUR CLIENTS NEED TO /7 -t | — = .= | |
MOVE... CALL ON THE “GENTLEMEN" | Sl (. - e 1 '
OF CHANGING PLACES MOVING | T ahm) § = BlOOIIIﬁEld Hl”S MOdeI

CVED #21897

2. 2023 GOLD WINNER

2 4 8 _ 6 74 _ 3 9 3 7 e e”_,:' et iVI f_e:f P &,E“'_if HBA |nterior Design of the Year

e

CHANGINGPLACESMOVERS.COM = e = o0

WAYUP MEDIA o | i At Sapphire, our team works tirelessly to turn your dreams
e : into reality. We understand that a home is more than just B U ‘ L D ‘ N G
NS g a building; it's a reflection of the people who live in it. We
TAKE YOU R - i_ take the time to listen to your desires and vision and work
. closely with you to design and build a truly unique home D R E A M S
co N T E N T § 25 T . that perfectly suits your lifestyle. Sapphire helps to change
- = s e ' - lives and make dreams come true. From breathtaking
To T H E ' % 0 i landscaping and outdoor living to stunning architectural
_ i . = | S . © Matterport 3D Tour — . | features and entertainment, Sapphire is dedicated to
N EXT LEV,E'_L,I - ' OAND MORE : .' ! building homes that exceed expectations and provide L | V E S

© 0 h

unparalleled luxury living experiences.

MOBILE

BOOKING.

| DOWNLOAD
mml OUR APP!

Questions? Contact us at

Tel: 248.928.4527 - 248.924.1011

Email: info@wayupmedia.com

Website: www.wayupmedia.com

SAPPHIRELUXURYHOMES.COM 775 INDUSTRIAL CT. | BLOOMEFIELD, M1 48302 | 248.930.9300




NMLS#564023

1040 E Maple Road

Birmingham, Ml 48009

p-586.749.8355

f-877.8731344

c-586.871.8002

e - sandi.frith@huntington.com
www.huntington.com/mortgage/frith-sandi

Allloans are subject to application and credit approval, satisfactory appraisal and title insurance. Terms, conditions
and loan programs are subject to change without notice. Other terms, conditions and restrictions may apply.

The Huntington National Bank is an Equal Housing Lender and Member FDIC. "® Huntington® and "Huntington®are
federally registered service marks of Huntington Bancshares Incorporated. Huntington. Welcome.>™is a service mark

of Huntington Bancshares Incorporated. ©2018 Huntington Bancshares Incorporated. NMLS ID #402436 (09/17)
to your root.
 WARRANTY Make Your Homes Stand Apart

10-15 years.

Get your clients listing ready with a roof . :'z:"t“d' W | t h W or | d B C | ass A rt

SHINGLE SAVER

* LIFE SPAN
Adds 10-15 years

replacement alternative and take Transforms typical
Class 1 shingles into
H Class 3 or 4 shingles
advantage of our S year maintenance according to official Park West Gallery, the world’s largest art dealer, can provide custom art solutions for real
guarantee + 10 year protection warranty. ye‘;';:'t‘a’::‘:;:;i';_'mp“t estate professionals, ranging from bulk framed art for large orders or in-person art consulting

for high-end clients.

*HIGH WINDS
FULLY TRANSFERABLE AT SALE. Reduces the risk of tear-off ) )
by strengthening the shingle No other art dealer on the planet has our scope or our selection. We have art priced under

structure and increasing $500 and original masterworks by Picasso, Renoir, Rembrandt, and more.

: its flexibility.
' So n q n o « EXTREME HEAT Get in touch and let us show you how we can turn your blank walls into something spectacular.
\ ! Reflects UV rays to limit heat

absorption, slow aging and
prevent discoloration.

* WATER AND ICE

Improves water, ice and snow PARK WEST T Contact our Michigan Senior Consultant
i . - drainage by enhancing th iP GALLERY ;
A L LA B L e A SO (PO S ST hydrophoblc property of Mike Snodgrass, at 248-204-6886 or
586-488-4002 - www.detroitgonano.com asphalt shingles. parkwestgallery.com msnodgrass@parkwestgallery.com
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PREFERRED PARTNERS

AIR DUCT CLEANING
Hagopian

(800) 424-6742
hagopianclean.com

APPRAISAL SERVICES
Prospect Appraisal
(313) 600-0010
prospectappraisal.com

ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

ATTORNEY AT LAW
Galloway and Collens, PLLC
(248) 545-2500
gallowaycollens.com

ATTORNEY/LEGAL SERVICES
Dallo Estate Planning

(248) 914-8146
dalloestateplanning.com

CABINET REFINISHING
Ellison Painting

(248) 817-1761
ellisonpainting.com

CARPET CLEANING
Hagopian

(800) 424-6742
hagopianclean.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrook
customhomes.com

Sapphire Luxury Homes
& Landscaping
(248) 930-9300

them for supporting the real estate community!

DRONES

Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerial
videoservices.com

Inlay Digital
(248) 560-7090
www.inlaydigital.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

WayUp Media
(248) 924-10M
www.wayupmedia.com

ENVIRONMENTAL
INSPECTIONS/TESTING
D & H Environmental
(248) 568-2365

ESTATE PLANNING
Dallo Estate Planning
(248) 914-8146
dalloestateplanning.com

ESTATE SALES

Action Estate Sales
(586) 228-9090
www.actionestate.com

EXTERIOR PAINTING
Ellison Painting

(248) 817-1761
ellisonpainting.com

FINANCIAL SERVICES &
INVESTMENT PLANNING
Dallo Estate Planning
(248) 914-8146
dalloestateplanning.com

GIFTS

Cutco Business Gifts
Luke Sasek

(616) 295-5537

GRAPHIC DESIGN &
PROMOTIONAL PRODUCTS
Graphic Takeover

Jimmy Johnson

(248) 894-4464
graphictakeover.com

HEATING/COOLING/
PLUMBING/ELECTRICAL
Mastercraft

(800) 924-2123
mastercraftheating.com

HOME BUILDER
Lombardo Homes
Melissa Cervin

(586) 781-2316
lombardohomes.com

HOME INSPECTION
AmeriSpec Inspection Services
(248) 324-4418
amerispec-oakland.com

Davisburg Inspection Group
(248) 807-6730
davisburginspections.com

Golden Bear Home Inspections
(989) 467-0224
www.goldenbear
homeinspections.com

HHI Hodge Home Inspections
(248) 388-4783
www.hhiservices.org

HomeTeam Inspection Service
(586) 783-9957
www.hometeam.com

Imperative Home Solutions
(248) 790-7527
imperativehomesolutions.com

Iron Home Inspections
Steve Murphy

(313) 598-0936
ironhomeinspection.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses, and thank

Points North Home Inspections
(248) 808-3822
pointsnorthhome
inspections.com

Total House Inspection
(248) 550-9492
totalhouseinspection.com

WIN Home Inspection
(248) 621-0400
waterford.wini.com

HOME STAGING

Impact Home Staging Experts
(248) 591-4290
www.impacthome
stagingexperts.com

MNC Home Staging
(248) 710-2288
www.mncpropertylines.com

INSURANCE

Allstate Insurance

Faber Agency

(248) 344-0460
www.allstate.com/kristinfaber

State Farm

Mike Bashore

(248) 606-4150
www.bashoreservices.com

Yarbrough Insurance Group
(810) 798-3030
yiglic.com

INTERIOR PAINTING
Ellison Painting

(248) 817-1761
ellisonpainting.com

INVESTMENT PROPERTY
Investment Property Solutions
Steven Unruh

(248) 891-5240
investmentproperty
specialist.com

JUNK REMOVAL/DEMOLITION
Junkluggers

(989) 395-4086
www.junkluggers
ofmidmichigan.com

LANDSCAPING

Sapphire Luxury Homes

& Landscaping

(248) 930-9300
www.sapphireluxuryhomes.com

MORTGAGE LENDER
Better Rate Mortgage
Jon Wojtowicz

(248) 225-6728
www.mybetterrate.com

Brick Financial
(248) 274-4748
www.brickfg.com

Caliber Home Loans
(586) 722-8800
teamtaveggia.com

DFCU Financial
(313) 216-3400
www.dfcufinancial.com

Extreme Loans
(248) 860-2049
extremeloans.com

Flagstar Bank

Keith Kampe

(248) 935-3591
www.flagstar.com/kkampe

Horizon Financial Group
Joshua Rubin

(248) 538-7162
Istsecuritiesmortgage.com/
horizon-financial-group-inc

Huntington Bank
Sandi Frith

(586) 871-8002
www.huntington.com/
mortgage/frith-sandi

Lake Michigan Credit Union
Brent Green

(586) 697-0199
www.lmcu.org/brentgreen

Mortgage Center
(800) 353-4449
mortgagecenter.com

U.S. Bank Home Mortgage
Ted Edginton

(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

MOVING & STORAGE

Changing Places Moving

Johnna Struck

(248) 674-3937
www.changingplacesmovers.com

Morse Moving & Storage
(734) 4841717
www.morsemoving.com

NEW CONSTRUCTION
MORTGAGE
Huntington Bank

Sandi Frith

(586) 871-8002
www.huntington.com/
mortgage/frith-sandi

U.S. Bank Home Mortgage
Ted Edginton

(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

PHOTOGRAPHY &
VIDEOGRAPHY

Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerial
videoservices.com

Inlay Digital
(248) 560-7090
www.inlaydigital.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

WayUp Media
(248) 924-101
www.wayupmedia.com

PLUMBING/SEWER
Delta Plumbing
(586) 918-9197

PROMOTIONAL PRODUCTS
Winning Imprints

(248) 681-3191
winningimprints.com

RENOVATIONS
Renovation Sells Northwest
Metro Detroit

(248) 983-1626
www.renovationsells.com/
northwest-metro-detroit

ROOFING/RESTORATION
Detroit Gonano

(586) 488-4002
detroit.gonano.com

RUG CLEANERS
Hagopian

(800) 424-6742
hagopianclean.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Devon Title
(248) 273-4300
www.devontitle.com

Old Woodward Title
(248) 988-0000
owtitle.com

Titleocity
(877) 209-3618
titleocity.com

TRANSACTION COORDINATOR
MI Transactions

(734) 933-1387
mitransactions.com

TREE CARE SERVICES
Dreadknot Services
(248) 884-1681

VIRTUAL 3-D TOURS
Stylish Detroit

(313) 799-3686
stylishdetroit.com

WayUp Media
(248) 924-101
www.wayupmedia.com

www.sapphireluxuryhomes.com  ravingfangifts.com
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HOME STAGING EXPERTS

Inlerier ﬂ:;_;“.eg;.r f eriice

2016 - 2022

Best of Houzz
Service

8 - March 2024

Performing Septic Inspections throughout S.E. Michigan
since 1994 with over 10,000 inspections. Available for
consulting & questions, any time.

Well Inspection * Septic Inspection ¢ Pest Inspection * Water Testing
F.H.A & V.A. Accepted » Water Treatment Consulting
Septic Tank, Riser, Installation & Septic Tank Filter Install

Don Haring ¢ 248-568-2365

Greal Likes

AERIAL VIDEO SERVICES
& PHOTOGRAPHY

ONE STOP SHOP

AERIAL VIDEOS - AERIAL PHOTOS

LISTING PHOTOS

W ALKTHROUGH
VIDEOS

FLOOR PLANS

: PROPERTY
i WEBSITES

'.tp"i\

L
,5/ FREE MARKETING

e

e

586.246.4203

www.greatlakesaerialvideoservices.com

dfcu

The Cash Back

Gma FINANCIAL Credit Union

Your clients
will show you
gratitude with
this loan.

If there’s one thing that recent history has taught us,
it’s the importance of the unsung heroes working

in education, law enforcement, fire and rescue,
healthcare, emergency services, and the military who
work to keep our communities running. It’s with these
individuals in mind that we created our Gratitude
Mortgage that provides the following benefits to
make getting a home easier:

* A down payment as low as 1%

* No PMI (Private Mortgage Insurance) requirement
e Loan amounts up to $766,550

e 7 and 10 year ARM products

e Cash Back* program eligibility

If you have clients working in any of these fields, visit dfcufinancial.com/Gratitude or give us a call and let’s
talk about how our Gratitude Mortgage can help.

Dan Meister

Loan Officer

NMLS License 130901
dan.meister@dfcufinancial.com
C: 248.765.9303

e . % Mike Kompoltowicz

Loan Officer

NMLS License 984659
mike.kompoltowicz@dfcufinancial.com
C: 734.751.6069

=

While the DFCU Financial Board of Directors intends to pay Cash Back every year, and has done so since 2007, Cash Back is not guaranteed and will depend
on our financial performance and other factors. Annual Cash Back payments are limited to an aggregate of $10,000 for each tax-reported owner. The IRS
requires that Cash Back for an IRA be paid to the same IRA account, and that it be open when Cash Back is deposited. Cash Back to Commercial/Business
Banking members is subject to additional terms. Anyone who causes DFCU Financial a loss for any reason is not eligible for Cash Back. Additional terms and
conditions apply. Visit dfcufinancial.com/CashBack. Federally insured by the National Credit Union Administration.
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If you are interested in contributing or nominating someone for a feature, please email us
at Chris.csotty@realproducersmag.com or Terra.csotty@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Oakland County Real Producers magazine are not endorsed or recommended by
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

CONTACT US TODAY

) 447-04 I | AlliancelitleMl.com

AlliancelitleMl.com

Give us 5%

OF YOUR CONFIDENCE

Home Inspections can be scheduled within 48 hours.

248-550-9492 e totalhouseinspection.com

ity

TOTAL HOUSER. ;e
’IINSPE(TION -."nm'n

Mortgage options for your clients'
needs to buy, build or borrow.

Work with a national lender that cares about your
clients as much as you do. With over 20 vears of service
at .S, Bank, I'm here to provide the personalized
moartgage experience and guidance they deserve.

- Mortgage options for a wide price range of homes
to meet the needs of your clients, from first-time
buyers to those looking for their next home

— Construction loans for new home builds or
renovations and financing for vacant land/lots

~ Portfolio loans for unigue situations

- Financing in all 50 states

Ted Edginton

Mortgage Loan Officer

2010 Cole St. Suite 100
Birmingham, M| 48009-7028
office: 248-991-9390

cell: 248-866-2460
ted.edginton@usbank.com
NMLS # 502442

To learn maore, visit my
mortgage loan officer webpage.

Loan approval is subject to credit approval and program
m—d quidelines. Not all loan programs are available in all states for all
LExDER loan amounis. Inferest rates and program terms are subject to
change without notice, Visit usbank com to leam more about LS. Bank
products and services. Mortgage, home equity and credit products are
offered by U_S, Bank National Association. Deposit products are offered by
LS. Bank National Association. Member FDIC. 22024 LS. Bank

Oakland County Real Producers - 11



HOME INSPECTION
SERVICES

SEWER SCOPE

SERVICES SERVICES
TREE TRIMMING TREE REMOVAL
STUMP GRINDING LOT CLEARING

FIREWOOD DELIVERY
CALL NOW FOR A FREE CONSULTATION

248-884-1681 puyr i

7 Info@pointsnorthhomeinspections.com |
LICENSED | INSURED | FAMILY OWNED g "o ponsnortnhomeinspections.com
- Pointsnorthhomeinspections.com

Whrle you show homes,
can show your client their

.-'. .'i“ - _* !'.

A|CALIBER

PRI OF THE TIWTRE ALY 08 DO MIER

TEAM TAVEGGIA

12 - March 2024

MEET THE OAKLAND COUNTY REAL PRODUCERS TEAM

Chris Csotty Terra Csotty April Shanne Ashley Streight Elena Filimon
Publisher Publisher Subiera Content Coordinator Relationship Manager
Publishing Assistant

AL

Holly Garrish Jeanne Monillo Erika Kruse Amanda Robbyn Moore

Relationship Manager Ad Strategist Event Coordinator Matkowski Writer
Editor

Andy Schwartz Paul Demotte Jay Dunbar Brandon Ramsay Nick Polaski

Stylish Detroit Inlay Digital Great Lakes Aerial WayUp Media WayUp Media
Photographer/ Photographer Video Services Photographer/ Photographer/
Videographer Photographer Videographer Videographer

N2<&=
GIVES

SINCE 2016, N2 HAS DONATED

.‘(.

TO HELP END MODERN-DAY SLAVERY.

Visit n2gives.com to learn more about our fight.

Oakland County Real Producers - 13
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THE TITLEOCITY DIFFERENCE
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AGENT ADVOCATES ‘OH STAFF CLOSERS
e yaiur e throdagh this Cur in-hot s closers eome
FHOCESE SNLIFiNG SXCADTOnal o yod and close armywhare
sanace for you ool clisnt in Michigan

B ©

CECHCATED FROCESSORS FAST TURNAROUND TIMES
¥ou will weork with a Tha fasaarst rusrnanpan tanes

dedicated escrow processing i T ares wWith o deals

team. Mo bouncing andund chaar in T2 hiotes o lass®
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A -
Mnddun Burdich: Snarski **Ask me about getting @
Eagenl Acheo_ali At B air A ool Eadyial il T e, e § L el i g

IR/Thermography added
EngE b CRDER TITLE
% mﬂﬁ:} AD;:: ordersftitieccinucom

HOME INSPECTION

* Residential & Light
Commercial Inspections

* Sewer Scope * Radon Testing

on for FREE!

We handle the details so business owners can spend
their time doing what they do best.

o
o
o
o
o

Web Design SEM / Paid Search

o
Acquisition Email Campaigns O Mobile and Display Advertising
Search Engine Optimization O OTT / CTV Streaming Advertising
Live Chat O Paid Social Media
Reputation Management O Yelp Partnership Q

Reach out to the publisher of this magazine for more information. . o -

‘ HYPORTDIGITAL.COM

c@’ hyport

GITAL

14 - March 2024

MEDIA FOR THE MODERN REALTOR

’

N L AV LISTING PHOTOS | DRONE | VIDEO | LIFESTYLE | HEADSHOTS

PAUL DELMOTTE | PAUL@INLAYDIGITAL.COM | (248) 560-7090
Wiw'w _ ITINLAYDIGILT AL JE O'M

T e .

] i

(248) 983 - 1626

Renovations

Pesign. Construction, Financing,

Chat with Aary

mary@renovationsells.com

- RESIDENTIAL
R t
Pl il REAL ESTATE APPRAISALS

SERVING WAYNE,
OAKLAND, MACOMB, &
WASHTENAW CTY'S

Established in 2014, Frospect Approisal
has completed over 10,000 appiaisals
. I Southeast Michigon;  Prowiding
occurgte, roficbie,. ond - brustworthy
appraigals an afl residentiol homeas.

Simplified

4 SFF's Condos, = High-End, Lueury
& Multl-Family & Camplex Homes

) Fea REQG, Estate, = Mamsuring
Sorvices dvailabhe
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Welcome the NEW Top 500!

We’ve updated our mailing list! Congratulations to
the real estate agents who have made it to the Top

500 and are now receiving our magazine!

As I'm sure many of our members will attest to, Real
Producers of Oakland County is more than just a
monthly magazine: It’s a platform for informing and
inspiring Oakland County’s top-producing agents,
connecting them socially and building stronger rela-

tionships across the real estate community.

In addition to our print publication, which will be
mailed to your office each month, Real Producers
of Oakland County cultivates relationships and
engagement through our annual social events and
social media platforms - check us out on FB and IG.
Along with these public social media sites, we also
host a private FB group for Oakland County’s Top
500 real estate agents and our Preferred Partners.
This is where we post special announcements

and updates on private events, and where you can
download your FREE 2024 Top 500 badge from
this group. You can update your contact informa-
tion and find the links to our social media pages

as well as to the FB private groups at linktr.ee/
OaklandCounty TOP500.

Thanks to our Preferred Partners who advertise
with us, our monthly magazine is free to the Top 500
real estate professionals in Oakland County. All of
our Preferred Partners come from your recommen-
dations, and we do our best to screen our advertisers
to ensure that they provide the types of goods and
services that you may need or want as a real estate
agent. To view a list of our Preferred Partners or to
recommend a potential partner, check out linktr.ee/
OaklandCountyTOP500. We encourage you to make

some new connections in 2024.

Interested in being featured in an upcoming issue?
Because it’s a free and rewarding professional
opportunity to be featured in our magazine, many
real estate agents are interested in being consid-

ered as a future feature. When our editorial team

16 - March 2024

identifies and selects potential GAKLAND COUNTY

features for our magazine, we take REA
several factors into consideration,
including the following:

* Whether the person
was nominated
+ Their level of engagement with us on
social media
* Their participation in our events
*+ Their past and present sales record
+ Their contributions to the industry and
the community
+ Their “story” that they share with us in their ques-

tionnaire during the initial review period

If you want to be considered for a feature, we encour-
age you to get involved with the Real Producers of
Oakland County community by attending our events
and interacting with us on social media. You can also
reference linktr.ee/OaklandCountyTOP500 to nomi-
nate someone to be potentially featured and register

for our March 14 event at The Morrie.

Whether this is your first time receiving our maga-
zine or if you’ve been reading it for several months or
even years, we hope that this March issue puts some

“spring” in your step!

Chris & Terra Csotty
Publishers/Owners of Real Producers
of Oakland County
linktr.ee/realproducers
chris.csotty@realproducersmag.com
248-506-6169
terra.csotty@realproducersmag.com
586-615-8749

ORED
i <4
[=]

10U sJayslignd <4

Partner with Michigan’s
#1 construction lender.”

~ DS
When your client is finally ready to build their one-in-a-million dream home,

a bunch of numbers shouldn’t get in the way. With our low rates, low down payments,

one-time closing costs, and a streamlined builder activation process, we’'ll work with

you to keep things moving.

Contact me today to get started.
Brent Green

Mortgage Sales Manager

(248) 848-7117

Brent.Green@LMCU.org

™
NMLS #709719 I (: U
*Marketrac, January 2023.




& Al A [t Group

Preferred locations...
Serving Wayne, Oakland and

Macomb counties with @ locations.

Bloomfield Hills Plymouth Livonia
Clarkston Shelby Township Grosse Pointe Woods
Farmington. Hills Clinton Township Wyandotte

'~

Our products and seryie es include:

» Commercial title insurance
* Residential title insurance

* Escrow services

* Over 25 locations statewide

atatitle.com

OAKLAND COUNTY

REAL PRODUCERS,  «ouanes

CONNECTING. ELEVATING. INSPIRING.

JOIN US FOR OUR

March Mixer

AT THE MORRIE!

Come join us for our March Mixer with the top agents and PHOTOGRAPHY & VIDEO BY: Stylish Detroit
our preferred partners from Oakland County!
Register at rpoaklandevents.com

Thursday, March 14 from 3:00 - 5:00 p.m.
511 S Main St., Royal Oak, Ml 48067

—— THE ———
HOST: The Morrie in Royal Oak M U R Rl E

GOLD SPONSORS: Devon Title and Lombardo Homes

FOOD # DRINK # MUSIC

SILVER SPONSORS: Mortgage Center, Changing Places
Moving, Ted Edginton with U.S. Bank Home Mortgage, and
State Farm - Mike Bashore Agency

of.\fn," CHANGING PLACES

LU ﬂhd]( 9] /r:dDRTGAGE

HOMES CENTER

Mike Bashore Agency

(Ebank #Statefarm  STYLISHDETROIT

Interested in sponsoring this event? Reach out to erika.kruse@n2co.com.



Lora KAZANJIAN

-

»> top producer

By Robbyn Moore | Photos by Stylish Detroit

A CLIENT ADVOCATE WHO’S PASSIONATE & PERSONAL

When Lora Kazanjian started her real estate career
over 21 years ago, she knew she had found her calling.
Her passion for real estate is evident in everything

she does — from selling homes to supporting and
mentoring her team. With a high-energy approach
that is infectious, Lora is an expert negotiator and
dealmaker, and a caring client advocate who is making
a difference in numerous ways. As an associate broker
at Max Broock, REALTORS® with a career volume

of over $350 million and counting, Lora is a top-

performing professional in her field.

Lora’s success has not gone unnoticed. She has
been recognized as one of the top 1% of
REALTORS® nationally since 2014

feel like I could do anything, and my husband and I

wanted to do the same for our girls,” she explained.

As an agent, Lora shared that nothing excites her
more than going on listing appointments and meet-
ing with potential buyers. “There’s something truly
special about sitting down with clients, getting to
know their needs and objectives, and then using my
expertise to craft a tailored approach that perfectly
aligns with their goals,” she said. “It’s a privilege to
not only help them achieve their real estate aspi-
rations but to also build a meaningful relationship

along the way.”

With a thriving real estate business,

and was named REALTOR® ‘ ‘ Lora’s biggest challenge has

of the Year by Max Broock, been finding ways to carve out
REALTORS® - Birmingham in I AM PASSIONATE ABOUT personal time without feeling
2017. Her work has also been BUILDING RELATIONSHIPS guilty. “It’s an ongoing pro-

acknowledged by RealTrends

in their America’s Best

WITH MY CLIENTS cess, and one that I’'m con-

stantly working on,” she said

rankings. What truly sets UNDERSTANDING THEIR candidly. “However, despite
Lora apart, however, is her NEEDS AND HELPING THEM the challenges, I remain com-
dedication to her clients and ACHIEVE THEIR GOALS. mitted to my future dreams
her community. , , and goals, and I know that real

For Lora, real estate is not just a

business: It’s a way to make a positive

impact on people’s lives. “I am passionate about
building relationships with my clients, under-
standing their needs and helping them achieve
their goals,” she said. Her Max Broock team of five
shares her values and works tirelessly to provide
excellent service every step of the way. “We share
the same mission: supporting our clients and each
other in every way possible. We all believe in pro-
viding excellence in our work, wanting each deal

to be seamless,” she added.

Lora became an agent because of her passion for the
business and because she wanted her daughters to
have a successful female role model. “I was highly

influenced by my parents, who always made me

estate will always be a part of my
life. I can’t imagine a future where
I'm not working in this industry, and I'm

excited to see where my career will take me next.”

Lora’s advice to future real estate professionals is
simple: set realistic goals, be patient, and establish
a good reputation. She believes that success in real
estate comes from hard work, passion, and a com-
mitment to making a difference in people’s lives.

“I have had the privilege of helping many clients
achieve their real estate dreams,” she said. “From
first-time homebuyers to CEOs and seasoned inves-
tors in the community, I have worked with people
from all walks of life. I love the challenge of finding
the perfect property for each client and negotiating
the best deal possible.”
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| AM THE PERSON |
AM TODAY BECAUSE
OF MY MARRIAGE TO
A VERY SUPPORTIVE
MAN AND THE
LOVE OF MY LIFE,
AND BECAUSE
| GOT TO RAISE
TWO WONDERFUL
DAUGHTERS.

Lora strives to succeed, lives in the moment, and
is kind and thoughtful to others. Her dedication
to her clients, her team and her community is

a testament to her character and her values.

Despite her busy schedule, Lora always
finds time to give back. She supports
many charities, with a particular
focus on organizations that help
young women build confidence.
She also volunteers for her
church, where she embraces

her Armenian heritage. Lora

and her husband, Ara, share

a passion for entertain-

ing, dining out, traveling,

taking walks, cooking

and relishing every

moment they spend

together with their

daughters, Christina

and Stephanie, and

their daughters’ hus-

bands, Michael and

David. Lora is also

an avid tennis player

and has competed

in the adult National
Championships five

times.

As anative Michigander,

Lora is proof that with

hard work and determi-

nation, anyone can achieve
their dreams. “I am the per-
son I am today because of my
marriage to a very supportive t

man and the love of my life, and \ ——
because I got to raise two won-

derful daughters,” she said. “I am

proud to be an agent not just because

of the success I have achieved, but

because of the relationships I have made
with my clients and my ability to help them

reach their goals as well.”
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Brooke Azimi, an associate broker at DOBI Real Estate, has
taken the real estate industry by storm with her passion,
dedication and unwavering commitment to her clients.
With a career spanning just over four years, Brooke has
already established herself as a force to be reckoned with,
achieving remarkable success and earning numerous

accolades along the way.

Born and raised in Oxford, Michigan, Brooke’s journey to
becoming an agent was influenced by her early exposure
to the world of real estate. While she was growing up, her
grandfather — a general contractor — built the home she
lived in, and her parents owned rental properties. These
experiences instilled in her a deep appreciation for the
value of real estate, but it wasn’t until later in life that

Brooke realized her true calling.

Brooke obtained her bachelor’s degree in human biology
from Michigan State University and a second bachelor’s
degree in dental hygiene from the University of Detroit
Mercy School of Dentistry. She then began working as a
dental hygienist; however, her life took an unexpected turn

when she purchased her second investment property.

“I was working as a dental hygienist and planning to

go back to dental school to become a dentist,” Brooke
recalled, “but in the first year of having my real estate
license, I was working part time in both professions. In
March of 2020, when dental offices closed due to the pan-

demic, I found myself fully immersed in real estate.”

During the uncertain times that followed, Brooke’s dedi-
cation and adaptability shone through. She recognized the
increased demand for safe and spacious living environ-
ments, and seized the opportunity — closing an impressive
number of residential and commercial leases and home
sales. The experience solidified her passion for real estate,

prompting her to make a life-altering decision.

In July of 2020, Brooke committed herself to real estate full
time, leaving behind her dental hygiene career. Her relent-
less drive and pursuit of excellence paid off. From July 2020
to July 2021 alone, she closed a staggering 50 transactions.

ROOK

AZIM

P rising star

Photos by Sasha Marceta
with Skyview Experts

REDEFINING
SUCCESS IN
REAL ESTATE

Since she embarked on her real estate journey in March of

2019, she has closed over 200 transactions and accumu-

lated a remarkable career volume of $50 million.

Brooke’s success is not reflected in just her num-

bers, however: It’s in her unwavering commitment to
her clients and the exceptional service she provides.
As an active member of the National Association of
REALTORS® (NAR), Brooke strives to build long-term

relationships based on trust and quality.

“I prefer to run my business based on quality over quan-
tity,” Brooke explained. “I invest in my clients, assuring
them that they know I am here for them for the long haul

— not just for a single transaction.”

In addition to her individual success, Brooke has formed a

dynamic partnership with Sara O’Neil, her former dental
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Learn More

ccl ’

I INVEST IN MY CLIENTS, ENSURING THEM THAT
m

Simplify Your Sales.
THEY KNOW I AM HERE FOR THEM FOR THE LONG &
- Amplify Your Success.

HAUL — NOT JUST FOR A SINGLE TRANSACTION.

2

hygiene school classmate and longtime friend.
Together, they leverage their shared trust and
complementing skills to deliver superior service to

their clients.

Brooke’s ability to create lasting connections and
bring people together extends beyond her business
ventures. As the events director for the Women’s
Council of REALTORS® Birmingham-Bloomfield in
2021, Brooke actively contributed to her community
and fostered professional growth among her peers.
She also actively supports charities and organiza-
tions such as the Dre Project, the American Red
Cross, and local DOBI charities.

Looking ahead, Brooke sees real estate as an integral
part of her future. She envisions expanding her port-
folio by acquiring single- and multi-family homes,
fueling her passion for creating generational wealth
and financial freedom. With every transaction,
Brooke strives to provide her clients with a legacy

they can cherish for years to come.

When asked to define success, Brooke said it’s
“doing what you love with people you respect at
your leisure.” Her dedication to her craft, combined
with her genuine care for her clients’ well-being,

exemplifies this definition.

As Brooke continues to make a name for her-

self in the real estate industry, she encourages
up-and-coming agents to embrace challenges and
constantly learn from their experiences. Her abil-
ity to navigate the complexities of the profession
with meticulous attention to detail sets her apart,
which ensures that her clients receive the highest

level of service.

Brooke leaves a lasting impression with her trade-
mark tagline: “Here and happy to help!” Her sincer-
ity, expertise and dedication make her a true role
model in the industry. With Brooke by their side,
clients can rest assured that they have a knowledge-
able, passionate and caring advocate who will guide

them through every step of their real estate journey.

Unlock
Your
Potential

Being a preferred partner with Mortgage Center will
transform your closings. Our streamlined process
ensures your clients experience a smooth,
hassle-free path to homeownership.

Scott Duncan, Lending Manager

248-846-8491

4

With Mortgage Center, you gain a reliable partner

who gives back too. Ask about our Member referral MORTGAGE
program and how it can increase your transactions. CENTER
\. HMLS# 282701 (i

5 B AveriSpEC gz
ir i BEST OF
INSPECTION SERVICES 2022

bob vila

2022 BEST HOME
INSPECTION COMPANY

We offer comprehensive
home inspections throughout
Metro Detroit.

Serving Michigan’s Oakland
County and Surrounding Areas

Call: (248) 324-4418

Text: (248) 324-4418

Email: AmeriSpec.Oakland@gmail.com
www.amerispec-oakland.com.

410 Sanders Rd. | Oxford, Ml 48371
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Photos by Jermaine Buie with Perfect Light,
LLC | Photos taken at Oakland Hunt Model in
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Name: Jon Wojtowicz

Where are you originally from?:
Livonia, Ml

Company’s name:

Better Rate Mortgage

Title/position: Broker

How long have you been working at
the company?: since 2019

Website: mybetterrate.com

Phone number: 248-225-6728

1. Briefly describe exactly what

your company does, the services it
provides, and any major milestones,
notable accomplishments, or awards.

We are a local mortgage brokerage
that is licensed in 14 states across
the U.S. with over 300 lenders at

our disposal for both residential and
commercial spaces. This allows us to
offer a competitive advantage for our

clients with more available options.

2. How and why did you decide on
this particular industry?

As with most people who I feel get
into the industry, a family member
recommended that I get into the busi-
ness in 2008, which started out slow
but quickly became a passion of mine.
This choice led me to developing
relationships with some of the most

influential people in the industry.

3. What sets your business apart
from similar ones? Do you have a par-
ticular motto, creed, or basic principle
that drives your business?

We focus on being humble, hungry

and educated — honing in on our

ambitions in the industry and are

32 . March 2024
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constantly learning, with the goal to share and

educate our clients.

4. What do you want top-producing agents to know
about your business and the services that you can
offer them?

I have been in the industry for roughly 15 years and
have been trained by some of the top producers
in the industry. This has allowed me to have more

options and be able to help your clients.
5. What do you find most fulfilling about your work?

Helping homeowners and investors grow their
assets. Being able to be a huge part of that makes

every bit of stress worth it.

6. What significant changes have you seen take
place in your profession throughout the years?
How have you adapted to these changes to keep
current in your industry and ensure that your busi-
ness continues to thrive?

We have seen that content change is the only

way to survive, and the easiest way to do so is to
constantly educate yourself. Knowing the ins and
outs of the real estate and finance industries allow
you to have a competitive edge no matter what the

industry does.

7. Tell us about your family and what you all enjoy
doing together!

T used to sail and surf with my parents and grand-

parents in California when I was young.

8. When you aren’t working, what’s your favorite
way to spend your time?

I enjoy weight training and cooking. In the past few
years, cooking has become a type of therapy to me

and allows me to decompress from the day.
9. How would you define “success”?

“Success” is helping as many people as possible.
A client becomes a friend long before a friend
becomes a client. Most of my friends have been

found through business.

10. What do you want to be remembered for?
For always helping as many people as possible.

11. What other specific information about you/your
business would you like to share with agents? Or, are
there any other unique experiences or interesting
details that you’d like to share with our readers?

I worked at UWM for five years and have reviewed over
500,000 client profiles in my career. I have seen some of

the most creative ways that people obtain financing.

There is no “no” in this business; there is only a “yes” or

“here is the path to your goals and success.” This trans-

lates to my business, my team and my life.
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P> we ask, you answer

Do you have any mentors
or people you look up to?

Tell us about one of them!

My sister Rachel is a real estate agent in
Columbus. We talk all the time and bounce ideas
off of each other.

SARAH BUDREAU —

OAKLAND CORNERS REALTY

T have a select group of women agents whom I
can count on every day. They have no egos, are
from different brokerages, and are my stress
reliever in this industry. I am inspired by them!
All of them have even been featured in this mag-
azine and will be reading it!

LESLIE DORAN — @PROPERTIES - CHRISTIE’S
INTERNATIONAL REAL ESTATE

Anthony Djon, who is always so motivating and
inspires us to be the best version of ourselves.
SHAYLA HABOOSH — ANTHONY DJON
LUXURY REAL ESTATE

36 - March 2024

Angie Batten. She happens to be my cousin and
peer, but she has an incredible wealth of knowl-
edge and is one of the hardest working people I
know. Regardless of selling and managing multi-
ple offices, she always seems to have time to go
above and beyond with all things.

LOREN HOTCHKISS — REAL ESTATE ONE

- OXFORD

I have always been a self-motivated individ-

ual, and this intrinsic drive — along with my
spiritual beliefs — has empowered me to reach
for the stars. However, there is one person in
particular who really wowed me: Renee Lossia
Acho. When I got into the real estate industry,

T had a vision, and after meeting Renee, she has
shown me that my vision is, in fact, an attainable
reality. Despite her remarkable achievements
and exceptional skills, she is the most humble
and approachable individual. Her humility serves
as a reminder that success is not measured
solely by material gains but by the impact we
have on others and the positive change we bring
to the world.

SANDRA MATTI — KELLER WILLIAMS DOMAIN

My mentor, Anthony Djon — the founder of
Anthony Djon Luxury Real Estate — is a true
visionary in the real estate industry. What
sets him apart and why I admire him greatly
is his incredible influence on the success of
agents like myself. Anthony’s leadership style
is something to emulate. He leads by example,
consistently demonstrating professionalism,
dedication, and a commitment to excellence.
His ability to envision the future of real estate
and adapt to changing market dynamics is
truly inspiring. Furthermore, Anthony’s men-
torship extends beyond just sharing knowl-
edge: He actively fosters a culture of growth
and support within his team. His willingness
to invest time and resources in helping his
agents succeed is remarkable. He under-
stands that their success is a reflection of his
leadership. In summary, Anthony Djon is not

just a mentor: He’s a visionary leader who

exemplifies the qualities I aspire to have in the real
estate industry. His influence on agents’ successes,
his visionary approach, and his lead-by-example
attitude make him a role model worth looking up to.
JERRY NAHHAS — ANTHONY DJON LUXURY
REAL ESTATE

My husband is my mentor and who I look up to. :)
ERICA WOOD — RE/MAX ECLIPSE

Do you want to answer our question of the month? Email
terra.csotty@realproducersmag.com.
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Breathe Easy with
Hagoplan Air Duct Cleaning!

New construction dust? Petr halr? Dirt? Your clients
should not worry about what's hiding in the ductwork
from g previous owner. Lt Hagopian glve an in-depth
cleaning using our state-of-the-art Cyclone Vacuum
Systern that filters out contaminants leaving air ducts
and vents fully cleanad.

We use an exclusive 10-Step Process so you can fesl
confident In refering cur service and rest assured that
your clients are breathing clean air in their new home.

H AG.PI A 1-800-HAGOPIAN (424-6742)
Schedule online af

CLEANING SERVICES HagopianClean.com

The Most Trusted Name in Cleaning Since 1939

Ailr Duct Cleaning + Corpet Cleaning = Tile & Grout Claaning = Rug Cleaning & Repair

That’s'\Whyavelare

SETTER RATE!

o

Jon Wojtowicz, Broker / Owner | NMLS# 1220580
O 248.480.4467 | M 248.225.6728
jon@mybetterrate.com | mybetterrate.com

390 Park St, Suite 100, Birmingham, M

4 Better Rate:

MORTEBAGE

Equal Housing Lender, Company NMLS: 1852295, State Licensing: CA LIC# DRE 02092189 | CA 60DBO113152
CO Mortgage Company Registration | FL LIC# MLD1865 | MI LIC# FLO022505 | NE Mortgage Banker License | OH RM.804713.000
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Determined To Never Give Up

Chad Hagar is a team leader of SHIFT and a new
agent trainer at Arterra Realty in Rochester,
Michigan. He found his calling in real estate
during his senior year of college at Oakland
University, and after meeting the owner of a

real estate brokerage at a career fair, Chad got
his license and started working in real estate
while still studying. He worked hard to build his
business while bartending and serving tables on
the weekends to make ends meet.

>> ce | e b ratl n g |e a d ers Chad was taught the value of hard work by his
father. “My dad taught me to be the first one in and
By Robbyn Moore the last one out,” Chad said. “There is no replace-

Photos by Melissa Douglas Co. .
Y ° ment for hard work.” Equally — if not, then more

importantly — Chad’s people skills, humor, and
demeanor were learned from his mom. The blend
of his two role models helped him shape how he
goes about his business. While Chad worked in
the restaurant industry for over six years, he also
learned important life lessons such as how to treat
people fairly, remain humble, work under pressure

and chaos, and bite his tongue.

Despite feeling like he was not a natural at
anything, Chad’s determination to succeed and
never give up helped him get through his first
year in real estate. “I have deep empathy for
anyone starting in this business,” he said. “I want

HAGAR
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There is a constant chase in
this business. Every day, you
get to start at zero, and you
get rewarded by the hard
work you put in.

b}

to share everything I’ve learned to

help change someone else’s life. I
am proof that, through a determined

mindset, anything is achievable.”

With his devotion to helping new
agents get their businesses off the
ground, Chad’s focus is to help his
team get to their first five to 10

deals as fast as possible. “There is a
constant chase in this business,” he
said. “Every day, you get to start at
zero, and you get rewarded by the
hard work you put in. There are no
limits or complacency in our jobs, and
we are all equals in the sense that no
one should be too good to take out
the garbage, clean the floors or cold
call a customer. This is an ego-based
business, so I want to do anything

possible to help shift that narrative.”

Equally passionate, Chad is also
focused on educating his clients.
“Rather than being a home tour guide,
I am committed to informing my
clients on how a home is built so they
have a better understanding of the
product they are buying,” he shared.
“This approach helps sellers sell their
homes for more money because they
understand the hidden values they put
into their home.”

For Chad, the best part of being an
agent is the constant chase of being
better than he was yesterday. “I believe
in leading by example — beyond my
words or teaching,” he said. “Never let
anyone discourage you or put limits on
what you can do. Roll with the punches
and the ups and downs, and only focus
on the finish line. If I can do it, anyone
can make this career work, if they put

their mind to it.”

B30 W Ay

INSPECTED ONCE,
INSPECTED RIGHT!

We're there for you every step of the way.

Available
nights and
weekends!

CALL OR TEXT

Get surprisingly
great Home &
Auto rates.

Mike Bashore, Agent Here's the deal, our Home

3 and Auto rates are already
great. But when you combine
with State Farm”®, you can
save even more. Call me to
discover your surprisingly
great rates on Home and
Auto today.

o StateFarm

HOME INSPECTION

SEWER SCOPE

RADON TESTING
COMMERCIAL/RESIDENTIAL WATER TESTING

Since 1954 have
counted on Morse Moving/Allied
Van Lines as your trusted partner.

/? Let your team
count on our
~ team to carry
~ the load!

The Morse Moving Family
g Morse Moving & Storage

Agen E . ‘[sr‘mhbd Van &m.t.:_

10049 Harrison Rd. Ste. 500 | Romulus, M| 48174

734.484.1717 | www.morsemoving.com
USDOT 274486 | PUCO HHG#509459-HG
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P> broker spotlight

Photos by Jermaine Buie with Perfect Light, LLC
Photos taken at Lombardo Homes Model at
Stillwater Crossing in Macomb Township

WATERWORD

DA

MAKING DREAMS COME TRUE

Darrell Hudiburgh, a seasoned agent and respected
member of the community, has been transforming
lives through real estate for over a decade. With his
dedication, expertise and passion for serving oth-

ers, he has become a trusted name in the industry.

Darrell has an impressive career spanning 10 years
as an agent and seven years as a broker, and he

has established himself as a force to be reckoned
with in the real estate market. His career volume
exceeds $35 million, and he achieved a remarkable
total sales volume of $6.5 million in 2022. His
exceptional track record has garnered recogni-
tion, including the 2013 Rookie of the Year award,
the 2022 Humanitarian of the Year award from

the North Oakland County Board of REALTORS®
(NOCBOR), and nominations for the 2021 and 2022
Michigan REALTORS® Good Neighbor award. In
January of 2024, the Waterford Area Chamber

of Commerce even presented Darrell’s brokerage
with the Humanitarian Award. As for Darrell, he
was elected in 2024 to serve a three-year term as a
NOCBOR director.

Before his successful real estate career, Darrell
served as a district manager for a Fortune 500
automotive supplier. However, he felt a strong
desire to make a more personal impact on people’s
lives and have the autonomy to make decisions that
benefit his clients directly — real estate presented
the perfect opportunity to fulfill these aspirations.
Drawing on his background in the service industry,
including his time in the United States Air Force
(USAF), Darrell recognized that real estate offered
a unique servant role where he could prioritize the

needs of others before his own.

Darrell’s upbringing played a crucial role in shaping
his values and work ethic. Raised with a strong
sense of responsibility and a “do your best” men-
tality, he learned early on the value of hard work
and determination. His father, who has been a
significant influence in his life, instilled in him the
importance of commitment and self-education, and

to always put people first. Darrell’s father’s success

as a business owner and real estate agent served as a guiding

light, reinforcing the principles of wholehearted dedication and
service. “He always worked hard and showed me to not be afraid

to take chances on things you believed in,” Darrell said.

As a broker and owner of Real Estate For A CAUSE - Waterford,
Darrell leads a team of eight agents, all of whom are either family
members or become part of the tight-knit family environment

he has fostered. The unique bond shared by the team extends
beyond the office, with a commitment to giving back to the com-
munity. Each agent donates a minimum of 5% of their closing pro-
ceeds to local charities, a testament to their collective dedication

to making a positive impact on the lives of others.

Darrell’s brokerage supports over 20 local charities, including
United Veterans of Michigan, On a Dragonfly’s Wings, Adopt-A-
Pet Fenton, and Blessings in a Backpack. Their commitment goes
beyond financial contributions, for they actively volunteer and

participate in events to support these organizations. “We do not
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want to just be a check,” Darrell explained. “We will volunteer

at their events, help them at fundraisers, sponsor events, and

simply be there for them.”

The passion that the team at Real Estate For A CAUSE -
Waterford has for helping the community even informs their
mottos: “Work for a CAUSE, not for applause. Live life to
express, not to impress. Don’t strive to make your presence

noticed but to make your absence felt.”

At the forefront of Darrell’s priorities are education and training.
He recognizes the constant changes in the real estate industry
and the abundance of misinformation, and he believes that it is
essential for agents to continuously educate themselves and their
clients. As a broker, he takes responsibility for ensuring that his
agents receive the necessary training and knowledge to provide

the highest level of service.
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Looking to the future, Darrell envisions
real estate as a lifelong pursuit. He finds
immense joy in helping others achieve
their dreams and aims to make a differ-
ence in the community one closing at

a time. His passion for education and
training, and in giving back, will continue
to shape his path as he strives to create

a better real estate experience for clients

and professionals alike.

When asked about his favorite part of
being an agent, Darrell mentioned the
rewarding feeling of knowing that his work
positively impacts others. For him, success
is an ongoing journey rather than a des-
tination. He believes in always doing his
best, learning from failures, and persisting

in the face of challenges.

Outside of his professional endeavors,
Darrell cherishes his time with family.

He has been married to his wife, Kitty
Hudiburgh, for 27 years, and they have five
children and three grandchildren. Family
game nights have become a cherished tradi-
tion where everyone comes together to enjoy
a variety of games and create lasting mem-
ories. “We play anything and everything,”
Darrell shared. “We probably have over 300
board games and 20 decks of cards.”

For real estate agents aspiring to become
brokers, Darrell stresses the importance of
gaining education and obtaining a broker’s
license. He encourages professionals to
continually improve their craft and become

agents of positive change in the industry.

As Darrell continues to make a significant
impact on the lives of his clients, his com-
munity, and the real estate industry, he
hopes to be remembered as someone who
cared deeply, could be relied upon, and
consistently strived to be the best version
of himself. His unwavering commitment to
personal and professional growth serves
as an inspiration for others, reminding
them to embrace continuous learning and

kindness in their own lives.

In the words of Darrell himself: “Be the
best you can be. Always find ways to learn
and be better. Be kind, and be the reason

someone smiled today.”

CLOSING IS
STRESSFUL ENOUGH.

At Old Woodward Title, we bring “old school” and
“new school” techniques together, producing
un-paralleled products and services in both the
residential and commercial real estate marketplace.

TAKE A DEEP BREATH
AND CALL US.
248.988.0000

BRICK EF!O pANCIAL

U

+ 15 business day closing
« Lender for Life

+ Delivering a 5 star
experience *everytime*

90 S Washington Street Oxford Ml 48371
info@brickfg.com

NMLS #1928780 |
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A DIVISION OF FIRST SECURITIES FINANCIAL SERVICES INC. HMLS #1 15848

RESPONSIBLE
LENDING

We are committed to making the mortgage loan f /3
process as streamlined and as simple as possible. Ouar 700 A e
® Top 1% Originator in the Country b tan.t be wron

® Over a Billion Dollars in Closed Loans

Joshua M Rubin

President - NML5#135902

T: 248.538.7162 | C: 248.797.5206
JRubin@HorizenFinancial Group.com

30150 Telegraph Rd, Suite 320
Bingham Farms, Ml 48025

CO-MARKET YOUR VACANT LAND LISTINGS WITH

° CRANBROOK CUSTOM HOMES!
Action

ESTATE SALES If you are looking to co-market your property listings, Cranbrook Custom Homes can help! With our

Anywhere Lombardo co-marketing initiative, our experienced sales professionals partner with real estate
. agents to list new construction homes on their vacant land listings. By listing a new construction home,

I canhelp your customers get coverage that'sright for them, your land listing will show up in both vacant land searches and in available home searches, and you get

I'm proud to call NOVI home, and I'll work hard to earn your S e ¥

trust. My staff and | can help your customers with personal added exposure with listings on the Cranbrook Custom Homes website.

service like quick proof of insurance and easy coverage

updates whenever they need it. Let's work together. Refer my If you bring us a buyer for a Cranbrook home, we'll pay you 3% of the price at Purchase Agreement.

agency today. Contact our team to learn more!

@

Allstate.

You're in good hands.

ESTATE LIQUIDATION
APPRAISALS
CLEANOUTS

e » FABER AGENCY

a )| 248-344-0460
|2 18-

4 kristinfaber@allstate.com
w&h v www.allstate.com/kristinfaber
-

755 W. Big Beaver Rd. Suite 2020 Troy, MI. 48084
586-228-9090 | actionestate.com

Visit us on Facebook and instagram

IR, A4 Wi o e e m. nﬁnidhmﬂut“d e e e The b k o
wwuwmrha#;kmﬂmm q-nrﬂhq..' gt anl ke @Craﬂ r@ Q
-Mmm#muwﬂmmmnﬁrm“mmﬁwmm—mw udﬂamunun

14759030
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C O N N E C I O N el ; Let Winning Imprints bring branding to all aspects of

your business, from the first meeting to closing day.
We have an extensive selection of promotional
products, printed material, and gifts suited to real
estate agents. Our professional expertise and
customer service will help you bring polish to the deal.

N _' > =) 248.681.3191
S ! ST
: Wlnnmglmprlnfs.cﬂm

3305 Orchard Lake Road
Keego Harbor, Ml 48320

Follow us on FB and IG so you can find out who
is being featured, check out upcoming events,
and hear about our Preferred Partners!

ATEAM OF
HOME INSPECTORS
YOU CAN TRUST.

Join our Private Top 500 group on Facebook so you
can connect with other top real estate agents in the
area and don’t miss out on event invites!

ATTENTION REALTORS!

INCREASE YOUR Ui ol |
COMMISSIONS ¢ @ HomeTeam

INSPECTION SERVICE

; . . \ o e aTLCOMY an Higa
Wl TH EXTR E ME LOAN S‘ - —— g . \ Each office pendenily owned and operated, ©2023 The HomeTeam Inspection Service, Inc. Alf rights reserved.

Are you a realtor looking to boost
your earnings? Look no further!
Extreme Loans is here to help you
maximize your commissions and
skyrocket your success.

E) TREME

Honest.Fast.Easy

www extremelodans.corm
Company NMLS #:2025962

29444 Northwestern Hwy, 5te. 100
Southfield, M| 48034

.. | . h @mnc
50 - March 2024 B . T WWW.mncprop T



YEARS OF
Rp ‘ % THE N2 COMPANY

Lombardo

HOMES

CO-MARKET YOUR VACANT LAND LISTINGS WITH LOMBARDO HOMES!

If you are looking to co-market your property listings, Lombardo Homes can help! With our Anywhere Lombardo co-marketing
initiative, our experienced sales professionals partner with real estate agents to list new construction homes on their vacant land
listings. By listing a new construction home, your listing will show up in both vacant land searches and in available home searches,
and you get added exposure with listings on the Lombardo Homes website.

If you bring us a buyer for a Lombardo home, we’ll pay you 3% of the price at Purchase Agreement.
Contact our team to learn more!

248-631-4822 | LombardoHomes.com

ELIGIBILITY: All information contained herein was accurate at the time of publication and is subject to change at any time without notice. The compensation

offered to cooperating brokers is 3% or current incentive if offered (excluding selling concessions, options, upgrades and site premiums) of the base price
or accepted offer price, whichever is lower. For more details, please contact your Lombardo Homes Sales Manager.




