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Goslin Agency

313-251-4019
313-515-4834

Available Local Efficient
Home Insurance | Auto Insurance | Landlord Insurance va' = ; : g \
. We are available outside Our team is local and Our process is quick,
Commercial Insurance | Jewlery Insurance normal “banker’s hours” so accountable. When we efficient, and reliable for
feel free to call me evenings pre-qualify a borrower, you all parties. We will keep
and weekends as necessary. can be certain they will you informed every step
get to the closing table of the way.

on time. No surprises!

Our team has the ability to give unparalleled service through the entire process and greater flexibility
to meet the closing date on time. By maintaining strict control throughout the entire process,
we strive to provide a better experience than most mortgage brokers, big box lenders, and banks.
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~__Senior Loan Officer

Looking for a mortgage professional you can trust?

"Rebecca Alley is very knowledgeable on the ins and outs of purchasing
a home. | started off with a different individual with no knowledge of
different programs and ways to get around certain issues | had. I'm
happy | got referred to her and she got the job done for me and my kids.
When |'m ready | call Becky!!!" - Ross W,

. * Wide range of home * Available when you need
i finanging products me the most
' » Homebuyer education * Transparent communication

» Co-marketing opportunities ® Smooth transactions

P: 248-833-5197 | teamalley@emghomeloans.com

MNMLS ID# 133979 /GA# 43173 | Branch NMLS# 2562040
Co-Host of the Hardcore Mortgage Real Estate & Business Show
Licensed: CA, CO; FL, GA, IL, IN, KY, MI, MO, NC, OH, SC, TN, TX

CMG HOME LOANS

4 . June 2024

EST. 2001/ LIC'D IN MI,

LET'S THRIVE TOGETHER

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

Brian Tiller
Oowner/President

248-563-1443
btiller@titlesolutionslic.com

* Headshots (on and off location)
* Branding Sessions

* Real Estate Photos

¢ Virtual Walk Throughs

* Drone

TRACIE SEELEY
Metro Shores Media LLC

966 Ford Ave.

Wyandotte, Ml 48192
metroshoresmedia@gmail.com | 734-308-1388
metroshoresmedia.com

OH,

IN & FL

ELEVATE
YOUR
EXPERIENCE

Suzy Crossley
Director of Sales

248-207-0536
scrossley@titlesolutionslic.com

 Expert Fleet Allocation for Real Estate

» Seamless Client Transitions &
Personalized Service

* Active Involvement in Real Estate
Industry Events

¢ Trusted by Top Agents for 65+ Years

Partner with Morse Moving & Storage
Today to Hevate Your

ﬂllentfllgeqr‘lenae

A

734.484.1717
morsemoving.com
USDOT 274486 | PUCO HHG#509459-HG

== B e
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PREFERRED PARTNERS
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ARBORIST/TREE SERVICE
Detroit Arborist Collective
(313) 319-0583

BUSINESS TECHNOLOGY
MANAGEMENT
ConneXtion

(248) 720-6560
yourconnextion.com

CONTRACTOR/
REMODELING

Ideal Detroit Builders
(248) 949-9750

CUSTOM HOME BUILDERS

Cranbrook Custom Homes
(586) 781-2316
www.cranbrook
customhomes.com

DRAIN CLEANING
Caleb’s Drain Cameras
(586) 648-0113
cdcinspections223.com

DRONES

Metro Shores Media
(734) 624-8220
www.tracieseeley.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

HEATING & COOLING
Good Neighbor Heating
& Air Conditioning

(734) 347-4457

HOME BUILDER
Lombardo Homes
Melissa Cervin

(586) 781-2316
lombardohomes.com

HOME INSPECTION
KS Inspections

(734) 341-8163
ksinspections.com

HOME STAGING
Impact Home
Staging Experts
(248) 591-4290
www.impacthome
stagingexperts.com

MNC Home Staging
(248) 710-2288

www.mncpropertylines.com

Showhomes Home Staging
(586) 709-5071
www.showhomes.com/
northville

INSURANCE
Goosehead Insurance
- Spearman Agency
(313) 771-5573
spearman-agency.com

Goosehead Insurance
- The Goslin Agency
(313) 251-4019
www.goosehead.com/
trevor-goslin

State Farm

Joe Vitale

(734) 671-65M
www.jjvitaleinsurance.com

them for supporting the real estate community!

LANDSCAPING
J & B Lawnscape
(734) 558-5232

MORTGAGE LENDER
Capital Mortgage Funding
(248) 569-7283
www.capitalmortgage
funding.com

DFCU Financial
(313) 216-3400
www.dfcufinancial.com

Flagstar Bank
Chris Kemp

(248) 842-3237
flagstar.com/ckemp

Mortgage 1

Mark Copland

(734) 846-4875
mortgageonelivonia.com/
mark-copland

MOVING & STORAGE
Morse Moving & Storage
(734) 4841717
www.morsemoving.com

PHOTOGRAPHY
PhotoVilla

(248) 977-0948
photovilla.co

PHOTOGRAPHY &
VIDEOGRAPHY
Metro Shores Media
(734) 624-8220
www.tracieseeley.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses, and thank

PHOTOGRAPHY/
BRANDING

Starloft Photography
(734) 335-0213
www.starloft.com

PODCAST

RPR Podcast
(313) 402-7096
rprpodcast.com

TITLE COMPANY
Alliance Title of Michigan
Mary Reed

(586) 238-4400
www.alliancetitlemi.com

Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Estates Title
(248) 647-3600
www.estatestitle.com

Modern Title Group
(734) 669-3103
moderntitlegroup.com

Title Solutions
(734) 259-7130
titlesolutionslic.com

VIRTUAL 3-D TOURS
Stylish Detroit

(313) 799-3686
stylishdetroit.com

BUYING, SELLING, REFINANCING?
You have a choice!

ESTATES TITLE

AGENCY
We have one goal - To be the best!  Wo- Excaplions!  Ho Exeuses!

1700 W. Big Beaver Rd, Suite 340, Troy, M| 48084
248-647-3600 (Office) | 248-647-3700 (Fax)

Call Estates Title Agency for all of your Real Estate selling,
purchasing and refinancing Title needs!

Jason Mays

Wayne County Real Producers - 7



dfcu N

G'mil FINANCIAL Credit Union

Your clients
will show you
gratitude with
this loan.

If there’s one thing that recent history has taught us,
it’s the importance of the unsung heroes working

in education, law enforcement, fire and rescue,
healthcare, emergency services, and the military
who work to keep our communities running. It’s
with these individuals in mind that we created our
Gratitude Mortgage that provides the following
benefits to make getting a home easier:

* A down payment as low as 1%

* No PMI (Private Mortgage Insurance) requirement
* Loan amounts up to $766,550

* 7 and 10 year ARM products

» Cash Back* program eligibility

If you have clients working in any of these fields, visit dfcufinancial.com/Gratitude or give us a call and let’s
talk about how our Gratitude Mortgage can help.

Zach Toilolo

Loan Officer

NMLS License 1473162
zach.toilolo@dfcufinancial.com
C: 734.890.6575

Michelle Schwartz

Loan Officer

NMLS License 476769
michelle.schwartz@dfcufinancial.com
C: 734.507.0916

*While the DFCU Financial Board of Directors intends to pay Cash Back every year, and has done so since 2007, Cash Back is not guaranteed and will depend
on our financial performance and other factors. Annual Cash Back payments are limited to an aggregate of $10,000 for each tax-reported owner. The IRS
requires that Cash Back for an IRA be paid to the same IRA account, and that it be open when Cash Back is deposited. Cash Back to Commercial/Business
Banking members is subject to additional terms. Anyone who causes DFCU Financial a loss for any reason is not eligible for Cash Back. Additional terms and
conditions apply. Visit dfcufinancial.com/CashBack. Federally insured by the National Credit Union Administration. Equal Housing Lender.

MEET THE WAYNE COUNTY REAL PRODUCERS TEAM

Chris Csotty Terra Csotty April Shanne Subiera Ashley Streight
Owner/Publisher Owner/Publisher Publishing Assistant Content Coordinator

Elena Filimon Holly Garrish Shenia Schlosser Erika Kruse
Relationship Manager Relationship Manager Ad Strategist Event Coordinator

\ T

&

Amanda Matkowski Robbyn Moore Andy Schwartz Tracie Seeley Jennifer Arnett
Editor Writer Stylish Detroit Metro Shores Media Starloft Photography
Photographer/Videographer Photographer Photographer

If you are interested in contributing or nominating someone for a feature, please email us at
Chris.csotty@realproducersmag.com or Terra.csotty@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Wayne County Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

REAL Z#E

PRODUCERS
PODCAST [El&x

ith the pation:

e R T R

Same Brand, New Reach — Tune in for free today

TR . v 117 P

@ Appie Podcasts  UsTen on @) Spotify amazon music Tree Health « Risk « Care « and Preservation

313.985.2844
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CRAFTING DREAMS INTO REALITY

Where every transaction tells a
unique story of dreams fulfilled
and aspirations realized, one

name stands out: Priyanka Dabhi.

An agent at Keller Williams
Professionals who is passionate
about making a difference,
Priyanka loves how real estate
allows her to transform lives and
leave a lasting impact on her
clients and community.

Originally from India — a land
steeped in culture and diver-

sity — Priyanka was exposed

to the real estate industry at an
early age by her father. She was
inspired by his dedication to

the field, so she embarked on a
path that seamlessly blended her
familial influences with her aca-
demic pursuits as she earned two

bachelor’s degrees and a master’s

degree in education. “Real estate was
a passion that I had always wanted to
pursue, but my initial focus was on
family and on raising my children,”

Priyanka said.

As her children grew older and more
independent, Priyanka saw an oppor-
tunity to transition into a full-time
agent. In 2020, she made the leap,
dedicating herself wholeheartedly to

her lifelong passion.

“With a family deeply rooted in the
real estate industry, my early expo-
sure to this dynamic field sparked

a passion within me,” Priyanka
explained. “However, I under-

stood the importance of timing and
patiently waited for the right moment
to fully commit to this calling. Real
estate, for me, is not just a busi-

ness: It’s a transformative force that
has the power to positively impact
people’s lives. This profound belief in
the potential of real estate, combined
with my genuine passion for the field,
ultimately led me to embrace it as my
career path. I saw the opportunity to
use my knowledge and enthusiasm

to make a difference, and that’s when
I knew it was the perfect time to

become an agent.”

Priyanka’s success in the industry
speaks volumes about her dedication
and expertise. She has a career vol-
ume totaling a remarkable $44 mil-
lion, and for three consecutive years,
she earned a Top Sales Person award.
Beyond her achievements, Priyanka
finds true fulfillment in the personal
connections she forges and the impact

she makes on her clients’ lives.

Priyanka approaches every transac-
tion with empathy and integrity, and
arelentless drive to exceed expec-

tations. “I chose to become an agent
because I have a genuine passion for

helping people realize their dreams,”

she said. “It’s not just about guiding

== R ——

buyers or sellers: It’s about empowering them to

make the right decisions.”

Despite the challenges posed by a competitive
market and limited inventory, Priyanka overcomes
obstacles with finesse due to her proactive mindset
and innovative strategies. “One of the significant
challenges I've faced as an agent is dealing with the
limited inventory in the market,” she admitted. “To
address this issue, I've dedicated myself to finding

creative solutions for my clients.”

Outside of her thriving career, Priyanka finds
solace and joy in her family and hobbies. She and
her supportive husband, Raj, have two wonderful
children — Jiya and Parth. Priyanka cherishes
every moment she spends with her family, enjoying
activities such as movie nights or road trips. “My

family is the core of my life,” she said with a smile.

Wayne County Real Producers - 11



“They are my greatest moti-
vation.” Priyanka also loves
indulging in her passion for

indoor gardening.

As Priyanka looks to the
future, she believes that real

estate will be an enduring

part of her life’s tapestry.

“Real estate isn’t just a

It’s not just about guiding
buyers or sellers:
It’s about EMPOWERING
them to make the
right decisions.

2

career: It’s an integral part of
my life,” she said. “As I look
ahead, I envision real estate
continuing to be a central

component of my future

dreams and goals.”

Priyanka is more than just
an agent: She’s a champion
of dreams. With her com-
mitment to excellence and
her genuine desire to make a
difference, Priyanka is craft-
ing not only deals but also

dreams into reality.

Wayne County Real Producers - 13



Smooth Transactions
Start with Flagstar Bank

Wide Range of Loan Products

Exceptional Service

Faster Closings

Chris Kemp
Vice President of Sales

Residential Home Lending
NMLS ID: 771050

248.842.3237
Chris.Kemp@flagstar.com

T,

If you are looking to co-market your property listings, Cranbrook Custom Homes can help! With our
Anywhere Lombardo co-marketing initiative, our experienced sales professionals partner with real estate
agents to list new construction homes on their vacant land listings. By listing a new construction home,
your land listing will show up in both vacant land searches and in available home searches, and you get
added exposure with listings on the Cranbrook Custom Homes website.

If you bring us a buyer for a Cranbrook home, we'll pay you 3% of the price at Purchase Agreement.
Contact our team to learn more!

I. l:,“ﬂ!”pr

|

“'-.I
; wr 1.-

L %

Il|

(| Partner with Flagstar

Bank and see how we
can help you streamline

flagstar

your clients’ mortgages.

Contact Chris today!



Shannon

A Journey From Law to Realty

Success is often measured not
only by financial gain but also

by the impact an individual has
on their clients and community.
Shannon Bagdonas is a genuine
real estate agent who has proven
herself as a rising star in the field
and embodies dedication, com-
passion and a unique background
that sets her apart. She helped
launch Ipt Realty in Michigan, and
as the CEO of Moving in Michigan

16 - June 2024

brokered by Ipt Realty, she leads

a team in Southeast Michigan.

Shannon embarked on her real
estate journey five years ago,
leaving behind a career in law to
pursue her true passion. “After
over 15 years of working in a law
firm, I resigned and started a new
journey as a full-time agent,” she
said. Her legal background has

been a powerful asset, especially

in navigating complex transac-
tions such as probate, estate

sales and commercial transac-
tions, where her expertise has

proven invaluable to clients.

One of Shannon’s notable
achievements in real estate

was when she was awarded the
2021 Rookie of the Year by the
Southeastern Border Association
of REALTORS® (SEBAR). She

rising star

Photos by Tracie Seeley
with Metro Shores Media

is also an active member of
the National Association of
REALTORS® (NAR), demon-
strating her commitment to
upholding the highest ethical

standards in the industry.

Beyond her professional accom-
plishments, Shannon’s life story
is a testament to her determina-
tion and resilience. A certified
paralegal and notary public, she
pursued various paths before
finding her true calling in real
estate. From owning a break-
fast/lunch café to exploring
home sales, her entrepre-
neurial spirit eventually
led her to the realm of
law. “I loved law ... never
in a million years would
I have guessed I would
have quit law for real
estate — but now — I
absolutely love it!”

she said.

Shannon’s motiva-
tion for entering real
estate stems from
her family. “My
‘why’ is my family,”
she explained. She
loves to spend
meaningful time
with her husband,
their five children
and their three
grandchildren.
She also finds
immense joy in
helping others
achieve their
dreams — be it first-
time homebuyers or business
owners. “There is no greater
value than seeing a first-time
homeowner get keys to their
first-time home or seeing
business owners buying
or leasing space for their

12

business goals!” Shannon



added. “I have a Disney-like job

where I help share in so many

amazing life journeys. I am
blessed to help make real estate

dreams come true.”

As she envisions the future,
Shannon remains focused on
her passion for real estate. She
is in the process of obtaining
her Florida real estate license
and aims to establish offices in
both Michigan and Florida. Her
ultimate dream includes owning
Airbnb properties and ventur-
ing into house-flipping with her
husband and family.

18 - June 2024

When asked about the most
rewarding aspect of her business,
Shannon radiates enthusiasm.
“Watching others make their
dreams come true,” she replied.
To her, success isn’t solely about
financial gains but about achiev-
ing personal and professional
goals while maintaining a strong

connection with her family.

Shannon’s story is a blend of
transformation and unshak-

able dedication. Her ability to
combine her legal expertise with
her deep love for real estate

showcases her as a model for

I have a Disney-

like job where I

help share in so
many amazing

life journeys. I am
blessed to help make
real estate dreams

come true.

aspiring agents. “Grow and serve
your database ... work for the
gratitude and appreciation you
gain from the sale and from each
person you connect with along
the way. The money will always

follow,” she shared.

As a person who believes in
giving back, Shannon is deeply
involved in her community. Her
philanthropic endeavors extend
from volunteering with Angels
Wear Gowns to supporting local
charities and organizations. Her
guiding principle is to “pay it
forward” and make a positive

impact in the lives of others.

Shannon’s journey from law to
realty stands as an inspiration to
all. Her commitment to family,
community and professional
excellence has defined her path
and will undoubtedly leave a
lasting legacy. As she continues
to create waves in the real estate
industry, her story reminds us
that success is not just measured
in transactions but in the lives

touched along the way.

MODERN(
T Predon Tl Cyrnge Chisvey Gyuanerite

N
MODERN TITLE GROUP

Welcome Home

7 HEE NN ENN AEE &

T | T L E One of the fastest growing Full Service Title Companies in Michigan

Fast, reliable title services to complete your homebuying journey

Qualia Connect: our simple platform and app that updates you on every step

‘Close Your Way': convenient closing options to meet you and your clients’ needs

(734) 669-3100 ¢ moderntitlegroup.com e 114 Rayson St Suite 1A e Northville, M| 48167 @© B

GPBR

Chapters o Networking
Education « Community

2,GPBR

(Grosse Pointe Board of Realrors

JoeVitale

STATE FARM® INSURANCE AGENT

INSURANCE PRODUCTS OFFERED
Auto, Homeowners, Condo,
Renters, Personal Articles,
Business, Life, Health, Pet

OFFICE HOURS
Monday-Friday 9-5

Evening and Weekends by appt
24/7 Customer Service

o StateFarm'

(734) 671-6511

DELIVERING THE BEST MEMBER EXPERIENCE

joe@ijjvitaleinsurance.com
wwwi.jjvitaleinsurance.com/

Wayne County Real Producers - 19



P» beyond the book

CURT SHEWELL

EMPATHETIC LEADERSHIP

YEAR OF PUBLICATION: 2024
GENRE: Business

PUBLISHER: SuccessBooks
CO-AUTHOR: Chris Voss

What inspired you to write your book?
I’'ve always been a huge fan of Chris
Voss. He has inspired so many of us in
the real estate and sales spaces. He has
shared so many of his experiences, and

it inspired me to do the same.

I met with some friends at a party,
celebrating my episode of “My Story”
featured on Amazon Prime, and was
presented with the opportunity to
co-author in Chris’ new book on

empathic leadership.

It allowed me to share insights and
experiences from my journey in real
estate leadership, emphasizing empa-
thy and selflessness, which I thought

was a great fit for me.

20 - June 2024

Please provide a short summary

of your book and its key themes
and/or messages.

My book explores the importance of
having empathetic leadership in any
type of business. I'm in the real estate
industry, where this book hits home

for all of us in this space.

Drawing on personal stories and les-
sons learned, it highlights the power
of collaboration and adaptability, and

of serving others to achieve success.

Describe your book in seven words
or less.
Empathetic leadership: Keys to real

estate success.

What do you hope your readers take
away from your book?

T hope readers gain a deeper under-
standing of the transformative poten-
tial of empathy in leadership and feel
empowered to apply these principles
in their own careers, fostering suc-

cess and making a positive impact.

What was your favorite part of the
writing/publishing journey?

My favorite part was the opportunity
to reflect on my experiences and
distill them into actionable insights.
It was incredibly rewarding to share
my knowledge and perspective with
others who are passionate about lead-
ership and changing people’s lives for

the better in a genuine way.

What was your least favorite or most
challenging part of the writing/pub-
lishing journey?

The most challenging part was finding
the time and discipline to dedicate

to writing amidst my busy schedule.

Balancing my professional respon-
sibilities with the creative process
required a significant amount of focus
and commitment. You want your book
to serve others and inspire people to
make positive changes, and there is
the underlying fear that what you’re
writing may not have the impact that

you are hoping to provide.

Who helped you write your book,
and/or who do you pay tribute to in
your book acknowledgments?

I received invaluable support from my
wife, family, assistant, and colleagues
throughout the writing process. Their
encouragement and guidance played

a crucial role in bringing this book

to fruition. I pay tribute to those

who have inspired and supported me
on this journey — from the earliest
stages of my career to the present
day. Special thanks to Chris Voss

for allowing me to be a part of this
incredible book and to my great friend
Nick Nanton for always inviting me in
the right rooms with the right people.

Do you hear from your readers much?
What do they say?

Yes, I receive feedback from readers
regularly, especially those who have
taken advantage of the free giveaway
included with the book purchase.
They often express gratitude for

the bonus video conference call,
highlighting how the personalized
guidance has helped them apply the
principles of empathetic leadership
in their real estate endeavors. It’s
heartening to hear how the book

and the bonus offer have positively
impacted their professional growth

and mindset.

Where can readers purchase your
book? What formats of the book
are available?

Amazon: www.amazon.com/
Empathetic-Leadership-
Successbooks-Publishing/dp/
BOCXBPQJNB

Where can readers learn more about
you and your book?

Readers can learn more about

me and my book by visiting my
website or following me on social

media @curtishewell.

Do you have any tips or advice for
aspiring writers?

Don’t be afraid to write imperfectly in
the beginning; you can always revise
and refine later. Additionally, read
widely and learn from other authors
in your genre. Finally, believe in your-
self and your story — your unique
voice and perspective are what will

set your writing apart. Be authentic.

WAYNE COUNTY

Do you plan to write another book in the
future, or do you currently have another
writing project in the works?

Yes, I am actually an author in “Resilient
A.F.: Stories of Resilience.” It’s a collec-
tion of stories of resilience from around
the world. Telling your story can be a
powerful part of your healing journey,
and we created a safe space for people
to share and read stories of resilience.

It was a different kind of project for me,
but it was nice to do something more

personal than just strictly business.

Is there anything else you’d like to share
about your writing process, your book or
the reception of your book?

Embrace the journey of promoting your
book and engaging with readers — it’s
incredibly rewarding to hear how your
words have impacted others’ lives.
Finally, don’t forget to celebrate your
accomplishments along the way, no mat-
ter how big or small. Being a part of any

book is an achievement to be proud of!

EMPATHET
LEADERGH I

v e

GHRIS VOSS, CURT SHEWELL

AN DTSR PAOFESSAONILE FROM AROUND THE WORLD

Do you know someone in the real estate
industry who wrote a book? Reach out to terra.
csotty@n2co.com to get highlighted for free.

Here’s what the top 300 agents in WAYNE COUNTY sold

$3,186,411,558

SALES TOTAL TRANSACTIONS
VOLUME

10,617

35

AVERAGE

TRANSACTIONS

PER AGENT

$10,621,372

AVERAGE
SALES VOLUME
PER AGENT
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Where Smart Automation

Fuels Sales Growth *
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Advanced Analytics

— Smart Nurture Campaigns
Sales Process Automation

Multi-Channel Communication
Lead Management Automation

WAYNE COUNTY

REAL PRODUCERS.
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REAL PRODUCERS PP event recap

CONNECTING. ELEVATING. INSPIRING.

Thank you for attending our

CHEERS TO 5 YEARS EVENT!

@ Thank you to all who joined us Financial, and Becky Alley with

to celebrate five years of Real Capital Mortgage Funding

Producers of Wayne County! We

hope you enjoyed the event and Support Sponsor: Title Solutions

had a great time connecting! Be Agency, LLC

sure to check out event photos in

our next issue. Backdrop Photos & Videography by:
Andy Schwartz with Stylish Detroit

!

THANK YOU TO OUR SPONSORS:

Photography by: Jennifer Arnett with
Host: The Whiskey Factory - Detroit Starloft Photography
City Distillery

Please fill out our post-event survey
VIP Sponsors: Lombardo Homes, at: www.rpeventsurvey.com
Alliance Title of Michigan, DFCU

CAPITAL e
MakTGAGE = START (VT
THE WHISKEY FRCTOEY I__.' W0 h ALLIAHEE dfcu b mﬁ,ﬁ Tibe Spluthors IDETROIT STARLOFT
I | TITLE -“i;‘ FIMANCIAL [ FAIRWEY h PHOTOGRAPHY
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Title Solutions Agency

P» partner spotlight

Photos by Jennifer Arnett with Starloft Photography

A CLIENT-CENTRIC APPROACH

Suzy Crossley, a dedicated professional with a
background in nursing, has found her passion in the
real estate industry. A top salesperson in the field,
she is also the director of sales at Title Solutions
Agency — a company that has been in the
industry for 23 years. Suzy brings a unique
blend of empathy and precision to the
table, ensuring that clients’ needs are
met with the utmost care.

Title Solutions Agency
specializes in providing

title insurance services to

a wide range of real estate
stakeholders. From lenders
and agents to buyers and
sellers, the agency’s mission
is clear: to offer fast, accurate .
and convenient service through a 'f,

client-centric approach.

Suzy’s journey into the real estate realm
was inspired by her innate desire to care
for people during pivotal moments in
their lives. “After years of being a regis-
tered nurse, I transitioned into the real
estate industry because I have a passion
for caring for people in their time of
need, and I love to celebrate with my
clients during the closing process,” she
explained. Her commitment to making
clients feel special and important shines
through her work, as she revels in sharing

in their happiness and success.

What sets Title Solutions Agency apart from
the competition is its unwavering dedication
to personal communication. Suzy empha-
sizes that direct human interaction is at

the core of their values. This commitment is
reflected in the absence of a voicemail system,
a conscious choice to ensure that every client’s
needs are met promptly. Suzy’s alignment with the
agency’s ethos was cemented upon encountering

a quote by Maya Angelou, which is prominently

displayed in their office: “People will never forget

how you make them feel.”
This quote mirrors Suzy’s
own philosophy and
underscores the agency’s
commitment to leaving a

lasting positive impact.

Top-producing agents
looking to collaborate
with Title Solutions
Agency can rest assured
knowing that Suzy
maintains a hands-on
approach throughout the
closing process. After all,
she leads an exceptional
team with impeccable
service. “My team at Title
Solutions is elite and
available to you, and I
have the utmost trust in
my team’s abilities,” Suzy

said confidently.

Amid the intricate world
of real estate transactions,
Suzy finds fulfillment in
witnessing the joy of sell-
ers and buyers — espe-
cially those experiencing
the thrill of homeowner-
ship for the first time. Her
role goes beyond facilitat-
ing transactions: It’s about

making dreams come true.

The landscape of Suzy’s
profession is always
evolving, and she real-
izes how technology and
trends have transformed
the real estate industry.
To stay current, she
remains adaptable, blend-
ing her genuine care

for clients with innova-
tive tools to ensure seam-

less transactions.

Outside of her profes-
sional endeavors, Suzy
cherishes her role as a
mother to two wonderful
children and a fur baby
named Bella. With the
brand-new addition of her
granddaughter, Makenzie
Renee, Suzy eagerly
awaits the next chapter
in her family’s journey.
Together, they enjoy qual-
ity time, travel, and cher-

ished holiday traditions.

When not immersed in
her work, Suzy can be
found playing tennis,
exploring the Detroit and
downtown Northville culi-
nary scene, and embark-

ing on new adventures

with her loved ones.

To Suzy, success is
defined by the satisfaction
of nurturing her business
and consistently pro-
viding top-tier service.
Beyond her professional
achievements, she aspires
to be remembered for her
dedication to her family
and philanthropy, and

to inspiring others to be

their best selves.

Suzy’s story is one of
compassion, commitment
and a steadfast pursuit
of excellence. As the
director of sales at Title
Solutions Agency, she
exemplifies the power

of empathy in the realm
of real estate, leaving a
lasting impact on clients

and colleagues alike.

FOR MORE INFORMATION ABOUT TITLE SOLUTIONS AGENCY, PLEASE EMAIL SUZY AT

SCROSSLEY@TITLESOLUTIONSLLC.COM.
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ManageMySocial

POWERED BY

®OBERT COURTNEY

. ' Home Inspectlons
Sewer Camera with video ® Mold / Air Testing ® Radon Testing

7~
‘&b I |._‘)}.J‘CK..ULJI 1D Ii IC. KEVIN SCHAAF

734-341-8163 (call or text) e kevin@ksinspections.com

Residential home inspeciions

T H E

STARTING AT $299/ MO.

howhnnm S

QO ME SERVYICESE

STEADY AND CONSISTENT MONTHLY GROWTH ON FACEBOOK AND INSTAGRAM, Services Offered:

Vacant Staging
Owner Occupied Staging
Home Updates
Design Consultations
Furniture Sales

WE KNOW PEOBRE,
WE KNOW TITLE,
LET US GET TO KNOW YOU!

ALL IN ONE SOCIAL MEDIA TOOL,
AND MONTHLY CLIENT SUPPORT.

OUR SOCIAL MEDIA PLATFORM DESIGNED
FOR INDIVIDUALS
AND SMALL BRAND BUDGET.

TEMPORARY PRICING DURING BETA

Home Manager Program

€
gs 586.709.5071

CONTACT US TODAY

(313) 447-0058 | AlliancelitleMl.com
CustamerService(@AlliancelitleM|.com

“showhomes.com/Northville
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Striving
for
Success

Photos

by Stylish
Detroit
Photos taken
at Lombardo
Homes
Model at
Stillwater
Crossing

in Macomb
Township

my Van Osdol, a dedicated real estate agent
with Sine & Monaghan, REALTORS®, has
been excelling in the industry for the past 11

years. With an impressive sales volume of $7.5 million
in 2022, Amy’s commitment to her clients and passion
for sales have earned her recognition and accolades,
including being named to the Hour Detroit Real Estate
All-Star list for her outstanding production level.

Amy’s journey into real estate began in 2012 when
she decided to pursue a career that offered flexibility
and a personal touch. Prior to becoming an agent,
she was a stay-at-home mom to her three children
and had previous experience in selling advertising
specialties and working in advertising agencies. “I
realized I wanted to continue some sort of career in
sales that had some flexibility,” Amy said. “I had a
good friend who was an agent and I took her out for
coffee to pick her brain on what the business was

like. Shortly after that, I got my license.”

Amy’s love for sales and the opportunity to connect

with clients on a personal level were the driving

factors in her decision to become an agent. “I love
sales! I had sold to businesses previously — selling
to consumers was going to be so much more per-
sonal, and I liked that,” she explained.

Amy credits her parents and grandfather as her
biggest influencers, instilling in her the values of hard
work and the importance of doing what one loves.
She firmly believes in looking at challenges as growth
opportunities. “If it doesn’t sound a little intimidating

or scary, it may not be worth doing,” she shared.

In her current business, Amy is passionate about
continuous learning and about finding ways to

adapt to the ever-evolving real estate landscape.

She embraces technological advancements and how
it has changed consumer preferences, which were
mainly brought about by the COVID-19 pandemic.
“We need to keep up with the ways we connect with
our clients and do business,” she said. “COVID-19
showed that we can sell homes without stepping foot
in them. We can do closings remotely.” Amy believes
that these changes ultimately benefit consumers and

make transactions more convenient for them.

The most rewarding part of Amy’s business has
been helping clients achieve their real estate goals.
She finds fulfillment in being a part of major mile-
stones in her clients’ lives — whether it’s assisting
first-time homeowners or helping sellers move on

from a home where they raised their family.

As with any profession, Amy has faced challenges
in her career — time management being one of the
biggest hurdles. She emphasizes the importance
of making time for prospecting, even during busy

periods, by prioritizing it on her daily to-do list.

Amy’s favorite aspects of being an agent are meet-
ing new people and building relationships. She
enjoys getting to know her clients on a personal
level and working with other agents, particularly
when she gets the opportunity to collaborate with

friends who represent the other side of a deal.

For Amy, success is defined by balance. She
strives to maintain equilibrium between her
career, family life and personal time. She recog-
nizes that these areas may not always be equal,
but she aims to pay attention to each part to

become a well-rounded individual.
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Outside of her real estate career, Amy
treasures time with her husband, John,
and their three daughters — Ava,
Megan, and Jane. Outdoor activities,
such as skiing and golfing, are family
favorites, and they enjoy engaging in
activities that promote both physical
activity and quality time together.

When it comes to leisure, Amy is an
avid reader, often delving into best-

sellers and self-help books. She also
appreciates various genres of music

and movies.

In terms of philanthropy, Amy actively
contributes her time and efforts to
Sigma Gamma and parent-teacher
school organizations. She also chairs
her golf league, focusing her humani-
tarian endeavors on organizations that

personally impact her family.

Aspiring agents can learn from Amy’s
advice to “get out and play” to expand
their circle of influence. By engaging
in activities they enjoy, agents can
naturally build connections and create
opportunities to discuss real estate, as
it is a topic that often sparks interest

and curiosity.

Looking to the future, Amy aims to be
remembered as an agent who con-
sistently goes the extra mile for her
clients. She is committed to being a
trusted sounding board and helping her

clients reach their real estate goals.

With her calm demeanor and ability to
maintain composure during stressful
moments, Amy has earned a repu-
tation as an agent who keeps a level
head. She is known as the voice of rea-
son in real estate deals, making her the

agent everyone wants to work with.

Amy’s continuous growth and com-
mitment to learning have been the
driving forces behind her success.
She encourages others to embrace
opportunities for personal and pro-
fessional development, ensuring that

life remains exciting and fulfilling.
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If it doesn’t
sound a little
intimidating or
scary, it may not
be worth doing.
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CULTIVATE CURB
APPE ELL WITH

Mowing
Trimming
Plant Removal

. Mulch Installation

And more... : 734.558.5232 9

STARLOFKT

PHOTOGRAPHY

headshols + personal brand + portraits
www.starloft.com - 734-335-0213

FREE QUOTES!
USUALLY SAME DAY!
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2016 - 2022

Best of Houzz
Service

ImpactHomeStagingExperts.com

or call 248-591-4290

Wayne County Real Producers - 31




ﬁ-‘ goosehead « Home « Commercial - Condo

m « Auto . Landlord - Renters

INSURANCE
- Life « Investors « & More
Spearman Agency

Al Spearman Tosha Spearman

Direct | 313.771.5586  Direct | 313.960.4864
Office | 313.771.5573  Office | 313.771.5573

' 25245 5 Mile Rd, Ste 500 .
Redford, MI 48239 =
@ http://spearman-agency.com |

oom %

Good Neighhor Heating & Air Conditioning
(134) 347-44%1
GoodNeighhorHeating@yahoo.com
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Preferred locations...

Serving Wayne, Oakland and
Macomb counties with @ locations.

Bloomfield Hills Plymouth Livonia
Clarkston Shelby Township Grosse Pointe Woods
Farmington Hills Clinton Township Wyandotte
~
>
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Our products and se| 2s include:

» Commercial title insurance
* Residential title insurance

* Escrow services

* Over 25 locations statewide

atatitle.com
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HOMES

CO-MARKET YOUR VACANT LAND LISTINGS WITH LOMBARDO HOMES!

If you are looking to co-market your property listings, Lombardo Homes can help! With our Anywhere Lombardo co-marketing
initiative, our experienced sales professionals partner with real estate agents to list new construction homes on their vacant land
listings. By listing a new construction home, your listing will show up in both vacant land searches and in available home searches,
and you get added exposure with listings on the Lombardo Homes website.

If you bring us a buyer for a Lombardo home, we’ll pay you 3% of the price at Purchase Agreement.
Contact our team to learn more!

248-631-4822 | LombardoHomes.com (n
ELIGIBILITY: All information contained herein was accurate at the time of publication and is subject to change at any time without notice. The compensation "/ I I I bardo @
HOMES

offered to cooperating brokers is 3% or current incentive if offered (excluding selling concessions, options, upgrades and site premiums) of the base price
or accepted offer price, whichever is lower. For more details, please contact your Lombardo Homes Sales Manager.




