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CHANGING PLACES

You Got Them to Closing...
Let Changing Places Get Them Moved!

CVED #21897

248-674-3937 | s i M

CHANGINGPLACESMOVERS.COM

MEET OUR

T SPIWINSKI@DEVONTITLE.COM
pE‘Q’QLEE . CELL mﬁn.1m
k. - TROY BRANCH - OAKLAND

Expertise at a Higher Level

Imagine having a point person on the title
insurance end of the business that knows
everything about the real estate closing process.

Look no further than Devon Title and our team of Y
experienced, highly knowledgeable Account Executives. % %

To learn more about the "Devon Title Difference,”
visit www.DevonTitle.com or call 248-273-4300.

WITHDEVON, [T DONE.

ATEAM OF
HOME INSPECTORS
YOU CAN TRUST.
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Contact us for a private showing of our NEW Model in Bloomfield Hills.




Find a mortgage
that works for you

You’ve found the right home. Let us find the right mortgage loan
for your needs. That’s what makes us a Fifth Third better®.

[" Call me today to learn more.

I~ Sandi Frith « 586-749-8355
: h ‘ m mortgageadvisors.53.com/sandi.frith

NMLS# 564023

FIFTH THIRD BANK

Loans subject to credit review and approval. Fifth Third Bank, National Association, 38 Fountain Square Plaza, Cincinnati, OH 45263, NMLS# 403245, Equal Housing Lender.
Fifth Third and Fifth Third Bank are registered service marks of Fifth Third Bancorp.

' Fountains
Golf & Banguet Center

Golf outing to benefit:
Women Build .

July 26th, 2024 .
Registration: 7:30am _ . A

fﬁ?“uahnat ® .
Shot Gun Start: 8:30am

for Humandty” r

The Habitat for Humanity of

Oakland County Women Build
Team is back with the 2024 Home  tegister today
In One Golf Outing! Sign up as a by scanning
foursome or sponsor for this the OR code!
exciting 18 Hole golf scramble.

4 . July 2024

RENAE FRANCES
PHOTOGRAPHY

Powerful Branding Photography
for Realtors & Business Owners.

Branding ¢ Marketing ¢ Headshots

.... . ﬁ.‘ ..'
x1 818.209.9509 i

RenaeFrancesPhotography.mypixieset.com E“-; )

powered by M|

Nevern Mids a Lead /IW/

2

can:
Automate Communication
Schedule Appointments
Capture, Nurture & Close

OOl

248.720.6560 Shortcut to
YourConnextion.com {55

FREE QUOTES!
USUALLY SAME DAY!

HOME STAGING EXPERTS

Inferier ﬂ:j'{gaﬁ.f Pervice

2016 - 2022

Best of Houzz
Service

ImpactHomeStagingExperts.com

or call 248-591-4290

Oakland County Real Producers - 5



PREFERRED PARTNERS

6 - July 2024

AIR DUCT CLEANING
Hagopian

(800) 424-6742
hagopianclean.com

ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

ATTORNEY AT LAW
Galloway and Collens, PLLC
(248) 545-2500
gallowaycollens.com

BUSINESS TECHNOLOGY
MANAGEMENT
ConneXtion

(248) 720-6560
yourconnextion.com

CABINET REFINISHING
Ellison Painting

(248) 817-1761
ellisonpainting.com

CARPET CLEANING
Hagopian

(800) 424-6742
hagopianclean.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrook
customhomes.com

Sapphire Luxury Homes
& Landscaping

(248) 930-9300
www.sapphireluxury
homes.com

DRONES

Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerial
videoservices.com

them for supporting the real estate community!

Inlay Digital
(248) 560-7090
www.inlaydigital.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

ESTATE SALES
Action Estate Sales
(586) 228-9090
www.actionestate.com

EXTERIOR PAINTING
Ellison Painting

(248) 817-1761
ellisonpainting.com

GRAPHIC DESIGN &
PROMOTIONAL PRODUCTS
Graphic Takeover

Jimmy Johnson

(248) 894-4464
graphictakeover.com

HOME BUILDER
Lombardo Homes
Melissa Cervin

(586) 781-2316
lombardohomes.com

HOME INSPECTION

AmeriSpec Inspection Services

(248) 324-4418
amerispec-oakland.com

Davisburg Inspection Group
(248) 807-6730
davisburginspections.com

Golden Bear

Home Inspections
(989) 467-0224
www.goldenbearhome
inspections.com

HHI Hodge Home Inspections
(248) 388-4783
www.hhiservices.org

HomeTeam Inspection Service
(586) 783-9957
www.hometeam.com

Imperative Home Solutions
(248) 790-7527
imperativehomesolutions.com

Iron Home Inspections
Steve Murphy

(313) 598-0936
ironhomeinspection.com

Points North
Home Inspections
(248) 808-3822
pointsnorthhome
inspections.com

Total House Inspection
(248) 550-9492
totalhouseinspection.com

WIN Home Inspection
(248) 621-0400
waterford.wini.com

HOME STAGING

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

MNC Home Staging
(248) 710-2288
www.mncpropertylines.com

INSURANCE

Allstate Insurance

Faber Agency

(248) 344-0460
www.allstate.com/kristinfaber

State Farm

Mike Bashore

(248) 606-4150
www.bashoreservices.com

Yarbrough Insurance Group
(810) 798-3030
yigllc.com

INTERIOR PAINTING
Ellison Painting

(248) 817-1761
ellisonpainting.com

INVESTMENT PROPERTY
Investment Property Solutions
Steven Unruh

(248) 891-5240
investorproperty
specialist.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses, and thank

JUNK REMOVAL
Burly Guys

(248) 224-2188
burlyguys.com

Going Going Gone
(248) 561-6232
goinggoinggone.biz

JUNK REMOVAL/DEMOLITION

Junkluggers

(989) 395-4086
www.junkluggersof
midmichigan.com

LANDSCAPING
Sapphire Luxury Homes
& Landscaping

(248) 930-9300
www.sapphire
luxuryhomes.com

MORTGAGE

Capital Mortgage Funding
(248) 569-7283
www.capitalmortgage
funding.com

Clear2 Mortgage
(248) 970-0040
clear2mortgage.com

Silverline Lending
Brent Wilson

(810) 275-2728
silverlinelending.com

MORTGAGE LENDER
Better Rate Mortgage
Jon Wojtowicz

(248) 225-6728
www.mybetterrate.com

Brick Financial
(248) 274-4748
www.brickfg.com

CrossCountry Mortgage
Amanda Leonard

(248) 895-2278
crosscountrymortgage.com/
amanda-leonard

DFCU Financial
(313) 216-3400
www.dfcufinancial.com

Extreme Loans
(248) 860-2049
extremeloans.com

Fifth Third Bank

Sandi Frith

(586) 871-8002
mortgageadvisors.53.com/
sandi.frith

Flagstar Bank

Keith Kampe

(248) 935-3591
www.flagstar.com/kkampe

Horizon Financial Group
Joshua Rubin

(248) 538-7162
Istsecuritiesmortgage.com/
horizon-financial-group-inc

Lake Michigan Credit Union
Brent Green

(586) 697-0199
www.Imcu.org/brentgreen

Mortgage Center
(800) 353-4449
mortgagecenter.com

U.S. Bank Home Mortgage
Ted Edginton

(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

Union Home Mortgage
James Taveggia

(586) 722-8800
teamtaveggia.com

MOVING & STORAGE
Changing Places Moving
Johnna Struck

(248) 674-3937

www.changingplacesmovers.com

Morse Moving & Storage
(734) 4841717
www.morsemoving.com

NEW CONSTRUCTION
MORTGAGE

Fifth Third Bank

Sandi Frith

(586) 871-8002
mortgageadvisors.53.com/
sandi.frith

U.S. Bank Home Mortgage
Ted Edginton

(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

PHOTOGRAPHY &
VIDEOGRAPHY

Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerial
videoservices.com

Inlay Digital RUG CLEANERS
(248) 560-7090 Hagopian
www.inlaydigital.com (800) 424-6742
hagopianclean.com
Stylish Detroit
(313) 799-3686
stylishdetroit.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com

PHOTOGRAPHY/BRANDING
Renae Frances Photography
(818) 209-9509
renaefrancesphotography.
mypixieset.com

ATA National Title Group
(248) 341-5077
www.atatitle.com
PLUMBING/SEWER
Delta Plumbing
(586) 918-9197

Devon Title

(248) 273-4300
www.devontitle.com
PODCAST

RPR Podcast
(313) 402-7096
rprpodcast.com

Old Woodward Title
(248) 988-0000
owtitle.com

PROMOTIONAL PRODUCTS Titleocity

Winning Imprints (877) 209-3618

(248) 681-3191 titleocity.com
winningimprints.com

VIRTUAL 3-D TOURS
Stylish Detroit

(313) 799-3686
stylishdetroit.com

RENOVATIONS
Renovation Sells Northwest
Metro Detroit

(248) 983-1626
www.renovationsells.com/
northwest-metro-detroit

ROOFING/RESTORATION
Detroit GoNano

(586) 488-4002
detroit.gonano.com

PHOTO = VIDEQ = DROME = MATTERFPORT
FLOORPLANS » VIRTUAL TOURS » HEADSHOTS

Stunning photography, cutting edge
video, and every tool you need to
quickly sell your next listing is just a
click or call away. With the largest &
most talented team of real estate media
professionals in Michigan, we create

content that gets results.

Find out why Stylish Detroit is the
preferred media company for Metro
Detroit’s top producing REALTORS.

STYLISHDETROIT

STYLISHDETROIT.COM = (313) 797-3686

Oakland County Real Producers - 7



CLOSING IS
STRESSFUL ENOUGH.

At Old Woodward Title, we bring “old school” and
“new school” techniques together, producing
un-paralleled products and services in both the

TABLE OF

CONTENTS

o6 '\ |} £ 11 9 | 12

Preferred A %! i ' Meet the ) L
Partners ' .4 Team ; \ ' || Producer:
v Wy Vie
1 Simjanoski

residential and commercial real estate marketplace.

TAKE A DEEP BREATH
AND CALL US.
248.988.0000

26

f WAYA:

Spotlight: # i " We Ask,
Rachael L You

Cini Darin j Answer

28

Legend
in the
Business:
Jeff Reiter

Making the Move to

% Your New Home Easier!
6 mnn, home while selling yous '-awarr“j home can be siressful

encugh. You don't need the acided pressure of trying to time the sale

10,

Broker o . Agent

; Event and purchase dates
Spotlight: - Spotlight: Recap: -
Nikki . A Pamela Thank With a UHM Bridge Loan, you can:
Trombley s You For » Use your current home' S equity to make your move easief
Attending e rf'- the down payment and sing 'Cﬁ*"“
Gttty « Stay in your home whil zhing for & néwy home
. Fﬁemg e any fir yancial con gencies dun r‘ yLLJ -E*._II'E_.I

Hour!

James Taveggia
Area Sales Manager | NMLS #23433

C586.772.8800 | O 586.343.0446
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers

but remain solely those of the author(s). The paid advertisements contained within the Oakland County Real Producers magazine are not endorsed or recommended by anveggia@uhm com
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating someone for a feature, please email us
at Chris.csotty@realproducersmag.com or Terra.csotty@realproducersmag.com.

Reach out today to find out how | can help
bridge the path to your new home!

UNIONHOME

8 - July 2024
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Make Your Homes Stand Apart
with World-Class Art

Park West Gallery, the world’s largest art dealer, can provide custom art solutions for real
estate professionals, ranging from bulk framed art for large orders or in-person art consulting
for high-end clients.

No other art dealer on the planet has our scope or our selection. We have art priced under
$500 and original masterworks by Picasso, Renoir, Rembrandt, and more.

Get in touch and let us show you how we can turn your blank walls into something spectacular.

PARK WEST (ch‘TW»)R GALLERY Contact our Michigan Senior Consultant,

Mike Snodgrass, at 248-204-6886 or
parkwestgallery.com msnodgrass@parkwestgallery.com

MEET THE OAKLAND COUNTY REAL PRODUCERS TEAM

Chris Csotty
Owner/Publisher

Terra Csotty April Shanne
Owner/Publisher Subiera

Publishing Assistant

Holly Garrish Shenia Schlosser
Relationship Manager Ad Strategist

Robbyn Moore Andy Schwartz
Writer Stylish Detroit
Photographer/
Videographer

PRINT IS STILL ALIVE.

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).

N N2 COMPANY.

@ sTROLL @ greet [IREALPRODUCERS BELOEAL e hypart

ATy ¥

w—

Erika Kruse
Event Coordinator

S

Jay Dunbar
Great Lakes Aerial
Video Services
Photographer

Ashley Streight Elena Filimon

Content Coordinator Relationship Manager

x

Amanda
Matkowski
Editor

Renae Smith
Renae Frances
Photography
Branding Photographer

Oakland County Real Producers - 11



VIC

SIMJANOSKI

USING THE POWER OF CONSISTENCY TO REACH NEW HEIGHTS

For Vic Simjanoski, consistency and hard work have been
the essential tools that have boosted his achievements to
the next level. Year after year, he has challenged himself
to form good habits while committing to long-term goals.
With this mindset, he developed the skills and knowledge
necessary to take his career to new heights. “It’s important
to remember that success doesn’t happen overnight,” Vic
said. “It takes time, dedication and perseverance. | was
able to see big results by chipping away at small, everyday
tasks and objectives.”

Vic’s work for the past seven years at DOBI Real
Estate has paid off with an impressive career
volume totaling over $135 million — $21 million
of which he did in 2022. He has earned numerous
awards including the DOBI Top Dog Award 13
times, DOBI Top Agent GCI, DOBI Broker’s Choice
Award, Top 300 REALTORS® in Oakland County
and Hour Detroit All-Star Real Estate for the top
5% REALTORS® since 2017.

In 2021, Vic was featured as an up-and-coming
agent in Real Producers magazine. Since then, he
has been consistent with his attention to detail and
team-building. “Over the course of the past year,

I have doubled my business while maintaining a
smaller team,” he shared. “I achieved this growth
by becoming proficient in dealing with various
types of transactions, deals and people. I prioritize
fostering meaningful relationships with both cur-
rent and past clients, regularly communicating with
them through a variety of channels such as personal
conversations, coffee meet-ups, lunch meetings and
even handwritten cards. By consistently investing
in these relationships, I have been able to establish
a network of satisfied clients who are eager to refer

me to their friends and family.”

12 - July 2024

P> top producer

By Robbyn Moore
Photos by Sasha Marceta with Skyview Experts

Apart from his consistent work plan, Vic attributes
his success to his altruistic nature and unwavering
determination to approach each day with a positive
attitude. “Staying consistent can be tedious and
boring, but it’s the key to driving my business each
year,” he said. “My willingness to help others is a
critical aspect of achieving success. I am eager to
share my knowledge and help as many agents as
possible. I also keep in mind that this is a full-time
job. Full-time work means a full-time paycheck;
part-time work means a part-time pay check. You

get what you put into it.”

-—-—.-h-.



66

MY WORK IS NOT JUST
ABOUT MAKING MONEY
BUT ABOUT LEAVING A
LASTING LEGACY FOR
MYSELF AND MY FAMILY.
TRUE SUCCESS IS
MEASURED BY HOW MANY
PEOPLE YOU HAVE HELPED
TO BECOME BETTER.

2

Vic has a remarkable ability to maintain
composure, even in high-pressure situations.
Similarly, he strives to provide solutions that
exceed his clients’ requirements and aspira-
tions. “Believe in yourself and your determina-
tion,” he suggested. “My work is not just about
making money but about leaving a lasting leg-
acy for myself and my family. True success is
measured by how many people you have helped

to become better.”

Vic is a multilingual speaker, fluent in
Macedonian, Croatian, Serbian and English.
Despite being 40 years old, Vic decided to
make a career change after closing and selling
his family’s manufacturing business. “That
experience taught me that life can change in an
instant, and nothing is guaranteed,” he shared.
“However, I also learned that it’s never too late
to discover your passions and pursue them

with conviction and purpose.”

Beyond Vic’s passion for real estate, he also
sponsors a scholarship program for young stu-
dents who are unable to afford private school.
In his free time, he enjoys playing golf and
soccer. However, Vic’s highest priority outside
of business is to create meaningful memories
with his wife, Jeanine, and their children —

Lucas and Isaac.

For Vic, there are few things as rewarding

as helping new agents navigate the complex
landscape of the real estate industry. As a real
estate professional, he is driven by a desire

to help the next generation of agents succeed.
At DOBI, he leads the VS Group — a team of
two agents, Jaimie Seitz and Nicollette Naser,
who are early in their careers. “My mission

is to coach, educate and inspire these individ-
uals, helping them reach their full potential
and become top-performing agents,” he said.
“Through teamwork and collaboration, we
leverage each team member’s unique strengths

to achieve greater success together.”

Ultimately, the heart of Vic’s business is to
build strong relationships with people. “By
treating everyone with respect and prioritizing
my clients’ needs, I can work collaboratively
with even the most challenging agents to
achieve a shared goal and get deals closed,” he
said. “Being respectful is a pillar to success and

should be shared by everyone in a transaction.”




Chris Kas-Marogi,

P event recap s President,
. Direct Line: 248-970-0041

Chris@Clear2Mortgage.com
: }
OAKLAND COUNTY NMLS: 1159930

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING. Chris Essak,

Director of Sales,

Thank you for attending our o | =
Summer Soirée at
Sapphire Luxury Homes

Lucas Barbat,

Director of Sales,

Direct Line: 248-436-4914
Lucas@Clear2Mortgage.com
NMLS: 1675654

. . Same Day Pre Approval. Realtor Preferred Broker.
( : Y Go gle Conventional, FHA, VA, First Time Homebuyer.
|_ [ A R . S www.Clear2Mortgage.com © 248-970-0040
- Tt : 4 m 219 S Main St. Ste 111 Royal Oak, MI 48067
M o R T G A G E R g e NMLS: 1911663

PN serving Oaldeng YARBROUGH

am
HHI Lapeer counties. INSURANCE GHOUP, LI
Hodge Home Inspections P E OuUP, C

Support Sponsor:

Thank you to all who joined us for our Summer Soirée! We CHANGING PLACES DON'T LET YOUR DREAM HOME BECOME A NIGHTMARE

hope you enjoyed the event and had a great time connecting! I
Be sure to check out event photos in our next issue. C

® \
. ' S A P P H I R E THANK YOU TO OUR SPONSORS:
LUXURY HOMES Host & Sponsor: Sapphire Luxury Homes & Landscaping
. ELANDSCAPING
VIP Sponsors: Ted Edginton with U.S. Bank Home Mortgage
‘ VIP Sponsors: and Morse Moving & Storage Chrlsty Yarbrough Jotarny Yarbiough

. ‘ @ bank Support Sponsor: Changing Places Moving Home Farm Medicare

Auto Special Events  Retirement
il prg Photography & Video by: Andy Schwartz with Stylish Detroit - Watercraft Buiklers Risk:  Life Instrance
245 BRGS0 Erik Hodge » 248-388-4783 Bidinacs Health A
Please fill out our post-event survey at: erikhodge@hhiservices.org » www.hhiservices.org
www.rpeventsurvey.com STYLISHDETROIT Home Inspection * Radon Testing

Water Quality Testing ¢ Air Quality Testing

Asb MN1E8
Thermal Imaging ¢ Sewer Scope Inspections

HHI is an InterNACHI and ICA W TRORES . Yo Ru

. ce 126 S Main St, Almont
Certified Home Inspector.
NACHI21041416 | ICA # 24628

MORSE MOVING & STORAGE
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HELP YOUR CLIENTS GET A TA [Reendl 2

PHE'"PP H Preferred locations...

5 YOURTRUSTED LENoE ect: Serving Wayne, Oakland and

oy Macomb counties with @ locations.

» TRAMSPAREMCY

Bloomfield Hills Plymouth Livonic
CMG HOME LOANS Clarkston Shelby Township Grosse Pointe Woods
BECKY ALLEY Farmington .HIIIS' Clinton Township Wyandotte
|IIII I-I- -..I- @I
. weel
A_Ctlon T0 SCHEDULE CALL O .
ESTATE SALES 989-467-0224
OR VISIT OUR WEBSITE
— GOLDENBEARHOMEINSPECTIONS.COM
s Our products and se 2s include:
1._:::|u|rn1 ] "I HHREAR ) . :
' i e T » Commercial title insurance
et R e * Residential title insurance
ESTATE LIQUIDATION * Escrow services
APPRAISALS * Over 25 locations statewide
CLEANOUTS
GOLDEN BEAR
755 W. Big Beaver Rd. Suite 2020 Troy, MI. 48084 é HOME INSPECTIONS
586-228-9090 | actionestate.com atatitle.com

Visit us on Facebook and instagram

18 - July 2024




P» agent spotlight

Photos by Stylish Detroit
Photos taken at Oakland Hunt Model in Oakland Township

Rachael Cini

DARIN

Rachael Cini Darin, an associate broker with
CENTURY 21 Sakmar & Associates, is not the
average real estate professional. With a career
spanning four years, Rachael has quickly made

a name for herself in the industry, boasting an
impressive career volume of $68 million alongside
her father, Phil Cini, as part of the Phil Cini Realty
Group. Last year alone, the dynamic duo achieved a
remarkable $28 million in total volume, a testament
to their dedication and expertise.

Rachael’s hard work and dedication have not gone

unnoticed, as she has received numerous accolades,
including the Multi-Million Dollar Agent award, the

|

20 - July 2024

prestigious Double CENTURION® Award, and the
President’s Award in both 2021 and 2022. This past
September, on Maltese American Heritage Day, she
was also recognized by Senator Darrin Camilleri

as the winner of the “Spirit of Malta” award. This
award is given to the individual who exemplifies
the Maltese values of loyalty, perseverance and
hard work. They also give their time and talents
freely, and help whenever possible to celebrate the

Maltese culture and keep the traditions alive.

Rachael’s journey to becoming a successful agent
wasn’t straightforward. She initially obtained her
salesperson license in 2019 with the intention of
helping her father part time while she was working
in the media industry. Her background in advertis-
ing — where she collaborated with major brands
on marketing strategies — made her a valuable

addition to the real estate world.

The pivotal moment in Rachael’s career occurred

in February of 2020 when her media company
underwent a significant restructuring, leading to
the acceleration of her transition to real estate.
Losing her job may have been traumatic at the time,
but in retrospect, it turned out to be one of the most

powerful blessings in her life.

Born and raised in the Rochester and Shelby
Township areas, Rachael draws inspiration from
her grandparents and great-grandparents, who
emigrated from Germany and Malta to the United
States in challenging times. Their unwavering work
ethic and commitment to lifelong learning left a

mark on Rachael, guiding her toward success.

Rachael’s education is equally impressive, with a

Bachelor of Arts in Communication from Michigan

State University, a

master’s degree A Passion

in marketing

from Walsh For Family &

College, and a

broker’s license. I—I ome

These educational

achievements have

equipped her with the

knowledge and skills nec-

essary to excel in the competitive

real estate market.

As a mother and wife, Rachael
knows the importance of balance.
She believes in the significance

of maintaining equilibrium while
navigating the ever-changing chal-

lenges that life throws at everyone.

Rachael’s commitment to suc-
cess has been fueled by a strong
support system. Whether she
was making a career change,
going through pregnancy and
postpartum recovery, or enter-
ing the world of real estate,
Rachael had a network of
encouraging individuals to uplift

her and propel her forward.

Rachael’s current passion lies

in helping friends and family
with their most crucial financial
transactions. She finds immense
fulfillment in assisting loved ones
in finding their dream homes,
selling family properties, or guid-
ing them through the emotional

process of handling estates.

Moreover, Rachael is passionate
about ensuring that everyone
has access to homeownership,

as it has always been an integral
part of the American Dream. She
believes in creating avenues that

make this dream a reality for all.

Because Rachael works with
her father at the Phil Cini Realty
Group, her team is a family

affair. They are supported by




experience of over 50 years in advertising,

marketing and sales.

Rachael envisions her real estate
career as a path to personal
As a mother and wife, success. It offers the flexibility
Rachael kl’lOWS the she desires as a new mother anfi
allows her to blaze her own trail
importance of balance. while achieving her goals.

Success, in Rachael’s eyes, is
measured by the trust and referrals
of past clients. Being honored to help
multiple generations within the same fam-
ily reflects the true essence of success in the

real estate world.

Rachael’s family — including her husband,
Eric, and their 1-year-old daughter, Eliana —
play a significant role in her life. They enjoy
spending time together, going for neigh-
borhood walks, cheering on Michigan State
University, watching Red Wings hockey, and

visiting their parents.

‘When it comes to leisure activities, Rachael’s
interests extend beyond real estate. She runs a
small Etsy store called “Petite Patriots,” which
offers apparel for small countries with big
hearts, primarily focused on Maltese-themed
apparel. A few customers of Petite Patriots
have even been converted into real estate cli-

ents for Racheal!

Philanthropy holds a special place in Rachael’s

a group of dedicated professionals, including heart. She has been actively involved with
Janet Jaworski and Sherie Kury, and a talented the Maltese American Community Club
marketing team headed by Candace Fradi. This in Dearborn and the Maltese American

collaborative environment allows them to provide  Benevolent Society. Her Maltese heritage is a
comprehensive services, which makes their team source of pride, and her involvement in these
unique and productive. organizations reflects her commitment to pre-
serving her culture.

For Rachael, the most rewarding aspect of her

business is being able to be a part of major life Rachael is more than just an agent: She’s a

milestones for friends and family. It’s a privilege to dedicated professional, a loving mother, and a

help individuals choose the perfect place to raise passionate advocate for homeownership and

their family, sell their family home, or navigate the family values. Her journey from the media

emotional process of selling a loved one’s property.  industry to the world of real estate is evidence
of her determination and of the steadfast

As an agent, one of the challenges Rachael has support of her family and friends. As she

faced is her age. Younger agents often have to over-  continues to make her mark in the real estate

come the misconception that seniority equates to world, Rachael’s commitment to helping others

expertise. In Rachael’s case, she and her father have  achieve their dreams remains at the forefront

countered this by highlighting their vast combined of her career.
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Helping you Safeguard
Your Client's Home and
Your Reputation!

List of services:
» Residential/Commercial Inspection
* Sewer Inspection

Imperative Home
Solutions

* Mold & Radon Testing

Scantoeasily ! Tiffany Williams
book your client’s o Certified Master Home Inspector
appointment for = 248.820.4750
ImperativeHomeSolutions.com

00000

’Winning

IMFRIHTS

CEST. 1979 | BRAMD LIGE A CHA

Let Winning Imprints bring branding to all aspects of
your business, from the first meeting to closing day.
We have an extensive selection of promotional
products, printed material, and gifts suited to real
estate agents. Our professional expertise and
customer service will help you bring polish to the deal.

248.681.3191
winningimprints.com

o 3305 Orchard Lake Road
Keego Harbor, Ml 48320

7.‘:]
wy

Close more deals & sell faster!

We'll help declutter, stage, & cleanout szs OFF

We donate, recycle, and repurpose
Same-day & next-day appointments a /4 truckload or more 1—1",/:%—-:': d _ e
((L‘] i?) as much as possible to keep your

W' items out of landfills.

Fully insured, prompt, & friendly staff
Receive a tax-deductible receipt for CODE: 25REALPRODUCERS
any items donated on your behalf

Book now for a FREE estimate onsite!

JUNKLUGGERS.COM - 1-800-LUG-JUNK




gonano

Your Shingle Saver Partner:
Providing your clients with a safe and
easy roof replacement alternative.

Protects Against Hail, High Winds,
Extreme Heat, and Water & Ice

Extends Roof Lifespan by 10-15 Years
10-15 Year Warranty

Partner with Michigan’s
#1 construction lender.”

Contact us today to schedule
a Free roof inspection!

B

586.488.4002
DetroitGoNano.com
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EQUAL HOUSING
. LENDER
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When your client is finally ready to build their one-in-a-million dream home,

a bunch of numbers shouldn’t get in the way. With our low rates, low down payments,
one-time closing costs, and a streamlined builder activation process, we'll work with
you to keep things moving.

I can help your customers get coverage that'’s right for them.
I'm proud to call NOVI home, and I'll work hard to earn your
trust. My staff and | can help your customers with personal

H O M E I Ns P ECTI O Ns service like quick proof of insurance and easy coverage
updates whenever they need it. Let's work together. Refer my

agency today.

Home Inspections - .y @

Radon Testing  _ Allstate.

Mold Testing E - You're in good hands. Contact me today to get started.

. Brent Green
Thermal Imaglng - » FABER AGENCY Mortgage Sales Manager
k @ é 548t73f4§-og)6(|7 " (248) 8487117
‘ ristintaoer(@alistate.com
- ‘h 5 www.allstate.com/kristinfaber Brent.Green@LMCU.org
www.lronHomelnspection.com .

313-598-0936

NMLS #709719 I MC U
*Marketrac, January 2023.

24 - July 2024



>> We aS k’ yo u a nswer Do you want to answer our question of the month? Email terra.csotty@realproducersmag.com.

What is your favorite

summer vacation spot?

Grand Beach Villas in Traverse City.
Such a beautiful and fun place for fam-

My absolute favorite summer vacation spot is
Glen Lake, Michigan. Specifically, the direct
waterfront on Little Glen. My mom is one

Lexington Silver Lake! It is so much fun driving
MACKENZIE BOBBY — ANTHONY DJON

LUXURY REAL ESTATE

on the sand dunes, hanging out on
Lake Michigan, Jet Skiing, boating

and so much more. We have been

ilies. Wake up to a gorgeous view right

outside the back door. Water activities, of four kids, and every summer, the entire

going there our entire life. Great place boats and so much more. extended family would stay at a resort called
Royal Caribbean cruise ship to go if you have never been. SANDRA MATTI — Sunset Glen. Every family had their own cabin.
CAMERON BOUTROS — ANTHONY DJON STEVE & KIM DURECKI — GREAT KELLER WILLIAMS DOMAIN Iwould get a whole week with my brother and
LUXURY REAL ESTATE LAKES AERIAL VIDEO SERVICES seven first cousins on the beach with grandma
AND PHOTOGRAPHY and grandpa! Heaven on earth. The beauty of
Cap Juluca in Anguilla, British West the northwest coast in the state of Michigan is
My backyard and lake Indies. The weather is perfect: It has an hard to beat! My husband and I were married in
KRISTIN CRAIG — KELLER WILLIAMS SHOWCASE Saugatuck average of 3.5 inches of rain/year. They Silver Lake, so that would be a close second!
DAWN HENDRIX — COLDWELL have an amazing culinary experience, KATIE NOLFF — THE BROKERAGE REAL
BANKER PROFESSIONALS and the island is not only beautiful but ESTATE ENTHUSIASTS
Ilove to stay local and take my kids to either also easy to navigate. The beach options
the pool at The Wyndgate Country Club in are endless and not crowded! The Sandy Our vacation home in Cheboygan — it’s our
Rochester Hills or the river at River Bends Park - Ilove anywhere tropical with great Ground beach is a must see! gathering place for the entire family! We have
in Shelby Township to spend time in nature. music, a beach, and lots of sun! Cheers! COURTNEY MONIGOLD — THE AGENCY beds for 13 people and four couches, so we
JAKE DAVIS — OHANA PROPERTIES - ADRIANE KIZY — GOLDEN KEY HALL AND HUNTER can all vacation together! One hundred feet of
BROOKSTONE, REALTORS® REALTY GROUP waterfront and 42 miles on the inland waterway

is heaven, and life is slower up there!
LINDA WELLS — RE/MAX NEXUS
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P> legend in the business

Photos by Stylish Detroit

Jeff began his career in 1992 while
completing his bachelor’s degree

at Oakland University and initially
embarked on his real estate jour-

ney with a unique goal in mind — to
master the art of real estate investing
and house flipping. Although the initial
spark for his career ignited from his
desire to invest in real estate, it wasn’t
until he became a father in 1996 that
he fully committed to real estate as his
career path, embracing the responsi-
bility of providing for his growing fam-
ily, and dedicating himself to helping

everyone achieve the American Dream

of homeownership.

Before stepping into the world of

real estate, Jeff was a college student
balancing academics with various
jobs, including working at the fledg-
ling WDFN sports radio. However, it
was the transformative experience of
fatherhood that became the driving
force behind his decision to transition
into full-time real estate. “Suddenly,

I had two beautiful daughters in the
world who I would have literally
jumped in front of a bus for,” Jeff said.
“For the typically narcissistic 30-year-
old male, that realization changed my

life and how I viewed the world.”

Jeff’s upbringing played a significant

role in shaping his character and work
ethic. He acknowledges that his family
members — particularly his father and

sisters — influenced him profoundly.

Their work ethic, sense of civic duty,
responsibility, and moral ethics served

as guiding principles throughout his life.

Jeft’s path has been defined by
self-awareness and continuous improve-
ment. He emphasizes the importance of
honesty and self-reflection in all aspects
of life — whether it’s in real estate, as a
father and friend, or simply as a human
being. Jeff’s unwavering commitment to
humor and comedy adds a unique layer
to his character, which he seamlessly
incorporates into his business and

personal life.

As an experienced agent and
REALTOR®, Jeff is passionate about
the investment side of real estate. He
derives immense satisfaction from
helping buyers build sweat equity and
guiding them toward properties and
areas with long-term appreciation
potential. His affection for what he
calls “sweet grandma” houses — those
blank slates waiting for buyers to make
them their own — is a testament to his

dedication to his clients.

For Jeff, the most rewarding part of his
career is witnessing the positive impact
of his efforts on people’s lives. He
fondly recalls so many clients who pur-
chased their starter homes with him,
and later — thanks to that wise invest-
ment — were able to upgrade to larger
homes to accommodate their growing
families or needs. He takes pride in
being a part of such success stories,
knowing that his guidance played a role

in helping clients flourish.

The road to success in real estate,
however, is not without its difficulties.
As a single operator in the field, Jeff
tackles the balancing act of being able
to provide personal, hands-on 24/7
service to all of his clients while pre-
serving some semblance of a personal
life. He aims to keep his annual sales in
the range of $7 to $12 million, striking
a delicate equilibrium between work

and personal life.

Early in his career, Jeff struggled with
building relationships with fellow
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agents while also being competitors.
His approach was straightforward:
treat fellow agents as he would want
to be treated. This philosophy allowed
him to navigate the competitive land-
scape while fostering camaraderie

with his peers.

Jeff’s future in real estate includes con-
tinued involvement in the industry, even
in retirement. He envisions transition-
ing into mentorship and training roles

to help the next generation of agents.

In a threefold tie, Jeff’s favorite
aspects of being an agent are: forming
connections with his clients, negotiat-
ing — whether it’s helping clients win
a competitive bid or assisting sellers in
choosing the best offer — and finding a
fantastic deal for a buyer, which never

fails to give him a rush of satisfaction.

Outside of the real estate business,
Jeft’s family takes center stage. He has
two daughters — Bailey and McKenna
— who have been instrumental in shap-
ing his life. The Reiter family shares

a love for laughter, music and travel

— with adventures taking them to far-
flung places such as China, Africa and
Thailand. Family gatherings are marked
by lively activities, games, debates and,

of course, music and dance.

Jeff’s love for music extends to his
favorite books, music and movies.
Science-fiction books by authors such
as Isaac Asimov captivate him, while
60s, 70s and 80s rock, pop, funk and
Motown artists such as James Taylor,
Billy Joel, Earth Wind & Fire, and The
Who provide the soundtrack to his life.

He’s an avid movie buff as well, with
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“Shawshank Redemption” topping his

list of favorites.

Beyond his career, Reiter is deeply
committed to charitable causes. He
supports the American Diabetes
Association (ADA) and is particularly
involved in the Tour de Cure, inspired
by his daughter’s battle with Type 1 dia-
betes. To commemorate 30 years in real
estate, Jeff donated to charities in his

clients’ names as a gesture of gratitude.

Outside of work, Jeff'is a sports enthu-
siast, transitioning from tennis to pick-
leball as his body ages. Golf also holds
a special place in his heart. Travel
remains a constant source of excite-
ment, with Chile on the horizon for his
next trip. He is a passionate singer —

but only in the shower and car — with

a sense of humor that shines through
in his daily life, and soon, Jeff will get

to experience being a grandfather.

In real estate, Jeff emphasizes the
enduring importance of personal
customer service. He acknowledges

the role of technology but underscores
that the heart of a successful real estate
career lies in building personal relation-
ships with clients, fellow agents, and

even the next generation of clients.

Jeff is not just an agent: He’s a mentor,
a family man, and a source of inspi-
ration for those fortunate enough to
cross paths with him. As he continues
his journey in this ever-evolving indus-
try, his legacy of excellence, humor
and compassion will undoubtedly leave

a lasting imprint.

NOW PEOPEE,
WE KNOW TITLE,
LET US GET TO KNOW YOU!

ONTACT US TODAY

(313) 447-0

058 | AllianceTitleMl.com

stamersSeryi AllianceTitleMl.com

HOME INSPECTION

* Residential & Light
Commercial Inspections

* Sewer Scope * Radon Testing

**Ask me about getting
IR/Thermography added
on for FREE!

248-621-0400

rkearns@wini.com ¢ waterford.wini.com

BRICK ERIO pANCIAL

U

+ 15 business day closing
- Lender for Life

+ Delivering a 5 star
experience *everytime*

ANOTHER LEVEL?

90 S Washington Street Oxford Ml 48371
info@brickfg.com

NMLS #1928780 [(E)
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Mortgage options for your clients'

needs to buy, build or borrow.

Waork with a national lender that cares about vour

clients as much as you do, With over 20 years of service

at LI.S. Bank, I'm here to provide the personalized

mortgage expe rience and au idance ti'?E?‘__L’ geserve.

— Mortgage options for a wide price range of homes
to meet the needs of your clients, from first-time
buyers to those looking for their next home

- Construction loans for new home builds or

renovations and I"'I.-'II""II g {"' vacant land/lots

Partfolio loans for unigue situations

- Financing in all 50 states

Ted Edginton

T e T man T E~ar
Mortgage Loan Offics

:_J_n'_' '

1 Cale Bt

Birmingham, M| 48C

office: 248-991-9390

To learn more, visit my
mortgage loan officer webpage

@ Loan ':|'|.'-r-'-'..'-.! 5 subject to credit approval and program
guidelines. Mot rograms are available in all states for all
oA loar unis. Interest rates and program terms are

g subject to

an .,-=|:-'5I pradu
BIC. 22024 LLS. Bank
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ITITLEOCITY

THE TITLEOCITY DIFFERENCE
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COMPETITIVELY DPERATING M ALL BF COUNTIES IM MICHIGAN

(3)BoNzo

MAKE MONEY.
SAVE MONEY.

What Can Bonzo Do
For Your Business?
Connect

Converse
Convert

GetBonzo.com

THE REALEST PEOPLE IN REAL ESTATE PODCAST

A SAFE SPACE FOR PEOPLE

TO TELL THEIR STORY
NEW EPISODES AIR EVERY MONDAY @ 7PM

= YouTube

RPR P DCAST\ A CUEST ON THE SHOW 2

REALEST PEOPLE IN REAL ESTATE

Get surprisingly
great Home &

Auto rates. Realtors’

Best Friend!

Junk
Removal

Mike Bashore, Agent

930 W Avon Rd Ste 18
Rochester Hills, Ml 48307
Bus: 248-606-4150

Here's the deal, our Home
and Auto rates are already
great. But when you combine

michael bashore u83z@statefarmeom  With State Farm”™, you can - Appliances « Garage cleanouts
Mon-Fri 9:00am to 5:00pm save even more. Call me to e Furniture ¢ Old swing sets and playscapes
Evenings & Weekends by ADPt  jiseaver your surprisingly -Trash « Sheds and outbuildings
24 Hour Phone/Online Service ¢ Yard debris And much more!
great rates on Home and « Hot tubs
Auto today.
PO oY Like a good nei -ﬂ‘”c-

We save closings!

b e b g 248-224-2188

suib{ecd 1o SEate Farm wnde rwrilng requine

o StateFarm

State Farmis tl

burlyguys.com

The Official Sponsors of Empty Space!
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P> giving back

KW Domain Volunteers
To Help Victims of
Human Trafficking

Keller Williams Domain associates
choose to “Give Where They Live” as
part of RED Day, Keller Williams’ annual
day of service on Thursday, May 9, 2024,
dedicated to renewing, energizing and

donating to local communities.

As part of the RED Day effort,
Keller Williams Domain spent the
day with Hope Against Trafficking
from 8 a.m. - 3 p.m. Hope Against

Trafficking’s mission is to create a safe

is our absolute pleasure to help this
group of women get a fresh start.
We have a saying at Keller Williams
Realty, ‘Money is only as good as the
good it can do,” said Natalie Reed,
Operating Principal at KW Domain.

Since May 2009, KW agents, lead-

ers and associates have set apart
RED Day to serve in a wide range of
volunteer efforts with community and

nonprofit partners to improve their

dfcu The Cash Back

G‘mﬁ FINANCIAL Credit Union

Your clients
will show you
gratitude with
this loan.

If there’s one thing that recent history has taught us,
it’'s the importance of the unsung heroes working

in education, law enforcement, fire and rescue,
healthcare, emergency services, and the military
who work to keep our communities running. It’s
with these individuals in mind that we created our
Gratitude Mortgage that provides the following
benefits to make getting a home easier:

place with restorative programming cities and neighborhoods.
for survivors of human trafficking to
rewrite the stories of their lives while For more information about RED Day,
visit https://headquarters.kw.com/
red-day/ KW Domain, located at 210
S Old Woodward Ave., Suite 200,
Birmingham and 6755 Telegraph Rd.,

Suite 200 in Bloomfield, MI. Itis a

also providing community education.

Hope Against Trafficking follows a

trauma-informed, victim-centered
approach. This approach allows for

individualized plans that offer the vic-
tims of human trafficking the opportu-
nity to make informed decisions about
the support they need to work through
the impact of the crime and help them
work toward identifying and achieving
their personal goals. Keller Williams
Domain volunteers assisted with
spring cleaning, planted a community
vegetable garden, and painted the inte-

riors of some of the victims’ homes.

“RED DAY is our favorite day of the
year. RED stands for Renew, Energize
and Donate. Every Keller Williams
office, worldwide, shuts its doors on
the second Thursday of each May

to give back to the communities

that we serve. RED DAY honors Mo
Anderson’s birthday, our current vice
chairman of Keller Williams Realty
Board of Directors, and our very first
CEO of Keller Williams Realty. Mo
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has taught us how giving back is a

pillar of our culture, and together, we
can make our world a better place.
We enjoy spending the day together
as an office, and the impact we make
in our communities is overwhelm-
ingly incredible. This year, dozens of
our KW Domain Associates donated
hours of manual labor to improve
houses, lawns and community gar-

dens for several women’s shelters. It

full-service real estate firm with 220
sales associates. KW Domain is the
#1 real estate office throughout all of
Michigan for three consecutive years,
rising quickly to the top after only

being in business for seven years.

Austin, Texas-based Keller Williams,
the world’s largest real estate fran-
chise by agent count, has more than
1,100 offices and 191,877 agents. The
franchise is also #1 in units and sales

volume in the United States.

Since 1983, the company has
cultivated an agent-centric,
technology-driven and education-
based culture that rewards agents as
stakeholders. For more information,

visit headquarters.kw.com

A down payment as low as 1%

No PMI (Private Mortgage Insurance) requirement

Loan amounts up to $766,550
7 and 10 year ARM products
Cash Back* program eligibility

Taylor Hunter
Loan Officer
NMLS License 1566682

C: 517.795.5840

taylor.hunter@dfcufinancial.com

If you have clients working in any of these fields, visit dfcufinancial.com/Gratitude or give us a call and let’s
talk about how our Gratitude Mortgage can help.

Sam Batayeh

Loan Officer

NMLS License 533760
sam.batayeh@dfcufinancial.com
C: 313.608.0419

*While the DFCU Financial Board of Directors intends to pay Cash Back every year, and has done so since 2007, Cash Back is not guaranteed and will depend
on our financial performance and other factors. Annual Cash Back payments are limited to an aggregate of $10,000 for each tax-reported owner. The IRS
requires that Cash Back for an IRA be paid to the same IRA account, and that it be open when Cash Back is deposited. Cash Back to Commercial/Business
Banking members is subject to additional terms. Anyone who causes DFCU Financial a loss for any reason is not eligible for Cash Back. Additional terms and
conditions apply. Visit dfcufinancial.com/CashBack. Federally insured by the National Credit Union Administration. Equal Housing Lender.



The following year, Nikki took
A Journey tO Exce llence another significant step, moving to
her friend’s thriving independent

Nikki Trombley is synonymous with In March of 2011, Nikki took her

achievements, determination and first step into the world of real

brokerage — the same friend who had
provided such invaluable advice in the
steadfast dedication. A real estate estate. She joined a large broker- beginning stages of her career. This
agent and REALTOR® who boasts age that offered excellent training transition provided her with leads
more than a decade of industry and some amazing people. Initially, and introductions to industry profes-
expertise, her path to real estate was she juggled her real estate career sionals, giving her a strong start in
anything but traditional; instead, it part time while working full the real estate business.
was driven by an unwavering resolve  time to make ends meet. It was a
In February of 2015, Nikki embarked

on her journey with Arterra Realty,

to forge a brighter future for both challenging period, but with the

herself and her family. support of family and friends, she

becoming one of the first agents to

persevered. Within days of joining
Nikki’s road to real estate began the brokerage, her husband pro- sign on when they became a broker-

in her late teens when she worked posed, and they got married just age. This move marked the beginning

as a receptionist for two different four days later. of a successful partnership that has

brokerages in 1988. Many years continued to thrive.
later in 2010, she was a single mom  In 2012, Nikki made the pivotal
of two, and with the encouragement  decision to transition into full-time One of the notable milestones in
of her uncle and a close friend who  real estate, and didn’t have to carry Nikki’s real estate career is when she
went from an agent into an associate
broker in 2016. This step opened

up new horizons, allowing her to

had already established themselves  the financial stresses by herself.
in the local real estate business Her dedication and determination
for over 20 years, Nikki decided to  to succeed were unfaltering.
pursue her real estate license. contribute her expertise in more
significant ways. Then, in late 2022,
Nikki assumed the role of broker for
both Arterra Realty and Arterra Luxe,
demonstrating her commitment to the

growth and success of the brokerage.

Throughout her career, Nikki has
achieved remarkable milestones.
Notably, she was named the MVP of
Arterra Realty in 2017 and received
the distinction of selling the most
units in August of 2022. Additionally,
her very first year in the business
earned her the title of Rookie of the
Year (Runner Up) in 2011. “I'm pretty
sure it was a made-up category, but I
was so pleased that I was being recog-
nized,” Nikki said.

Apart from her professional accom-
plishments, Nikki has extended her
contributions to the community. She
served on the Grievance Committee
for the Greater Metropolitan
Association of REALTORS® (GMAR)
from 2016 to 2022, taking on the
roles of chairman in 2022 and vice

chairman in 2021. She also actively

Sy serves on the Professional Standards
Committee at GMAR.

)
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For Nikki, success is
synonymous with happiness.

¥

Nikki’s career has been defined not only by
professional success but also by her pursuit of
knowledge. She emphasizes the importance of
education — for agents and clients alike. This
dedication to learning is what keeps her at the

forefront of the real estate industry.

Nikki’s future dreams and goals are closely
intertwined with real estate. It offers her flex-
ibility and the ability to work from anywhere,
aligning perfectly with her lifestyle and ambi-
tions. She thrives on the excitement of helping
clients achieve their real estate goals — whether

it’s their first home or their forever home.

For Nikki, success is synonymous with hap-
piness. Her family plays a central role in her
life, and they share a wide range of interests
that include outdoor activities to card games
and board games. Nikki’s love for cooking has
recently become a hobby, and she often explores

new recipes with the help of social media.

Beyond her professional success, Nikki’s phil-
anthropic endeavors extend to supporting local
dog rescues, reflecting her passion for these
four-legged companions. She is a firm believer
in being nice — not just in her business dealings

but also in life. Nikki holds dear to the principle

of taking a moment to think things over and not

reacting impulsively.

Nikki’s advice to aspiring real estate agents

is grounded in the importance of communica-
tion, professionalism, and relationship-building.
She emphasizes that the most challenging scenar-
ios in real estate transactions can be worked out

with patience and a level head.

Nikki is proof that hard work, determination,
and a commitment to personal and profes-
sional growth can be achieved in the real
estate industry. Her journey from a part-time
receptionist to a successful agent and broker

is inspiring. Through her experiences and
accomplishments, Nikki embodies the essence
of what it means to be a true professional in the
real estate world. Her story is a reminder that
success is not just about achieving financial
milestones but, ultimately, about finding happi-

ness and giving back to the community.

Successful

Hundreds of Jumbo Loan Options

The Experience to help you
clients make informed sound
financial decisions!

Collaborate with o,
Flagstar for R\
Top-Notch - R
Mortgage Solutions, - 5

Call Keith now L\

248.935.3591




REDEFINING SUCCESS WITH PATIENCE & KINDNESS

|' h hen properties come and go, and Pamela’s journey in the real estate industry spans over 16
agent spotlight . : S .
transactions are marked by fast- years as a licensed agent, with nine of those years dedi-
Photos by Paul Delmotte paced negotiations and competitive cated to actively being a REALTOR®. Her career volume

ith INLAY Digital . . i s g 14 g
wi igita markets, it’s refreshmg to find is an impressive $41 million with a total volume of over
Photos taken at Oakland Hunt

Model in Oakland Township someone like Pamela Owen from Keller Williams -
Paint Creek, Somerset & Central.

$8 million in 2022. Pamela’s list of accolades includes

an annual sales award every year from 2017 to 2022
from RE/MAX and a ranking in the Top 5% for Southeast
Michigan by Hour magazine. She is also an active mem-
ber of the National Association of REALTORS® (NAR)
and holds designations such as the Accredited Buyer
Representative (ABR), Seller Representative Specialist
(SRS), and Certified Negotiation Expert (CNE).

Pamela’s adventure into real estate wasn’t a mere coin-
cidence: It was a calling deeply rooted in her passion
for residential homes and property values. She traces
her interest back to her childhood in a small town in the
north of England. “My dad had inherited some rental

homes in our town from his great uncle,” she explained.

“Iused to go with him to collect rents, and I saw how his

interactions were professional but friendly.”

This early exposure to the world of real estate instilled in
Pamela a sense of professionalism and warmth, values that
continue to guide her to this day. A high school teacher’s
encouragement and a commitment to higher education
propelled her toward achieving her goals. Pamela studied
business administration part time while working full time

at a large international manufacturing company.

Pamela’s life took a turn when she moved to Michigan in
1995 due to her husband’s job. Her two boys, aged 7 and 4
at the time, necessitated her to work part time to ensure

that she could be there for them after school, assist

with homework, and attend their sporting activities.
This experience highlighted the importance of work-life
balance and solidified her desire for autonomy in her
working life.

_____-_..___-.--'__
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In 2004, Pamela began investing in real estate by focusing

FEHEEEEEE SN

on single-family homes as long-term rentals. Her jour-
ney took a pivotal turn in 2010 when she began assist-

ing a real estate broker who was successfully working
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with banks, listing, and selling foreclosed homes.
Pamela’s initial part-time role evolved into a full-
time commitment as she discovered her passion for

all aspects of the real estate profession.

Between 2011 and 2014, Pamela’s responsibilities
expanded to include recommending marketing
repairs and updates so that properties could max-
imize their appeal and value. As property values
began to stabilize, she took a leap and set out to

build her own business.

In a competitive and dynamic industry like real
estate, there are always challenges to overcome.
For Pamela, building her confidence and self-belief
proved to be a significant obstacle. “My biggest
challenge remains in self-promotion, because 1
grew up in a culture where this was frowned upon,”
she admitted. Despite these hurdles, her dedication
to helping clients achieve their homeownership

dreams has pushed her forward.

Pamela’s definition of success goes beyond mon-
etary figures. To her, success means “a feeling of
being proud of what I do and what I have achieved.
Having a strong sense of purpose and autonomy in

my daily activities and schedules.”

Outside of her thriving real estate career, Pamela
finds solace in her family and her hobbies. She
shares her life with her husband, Mike, who is an

engineer. Together, they enjoy traveling, entertain-
ing, and tackling house projects. Their family includes two grown ‘ ‘
sons, William and Joshua — with whom they have built lasting

memories — a daughter-in-law, Katherine (married to Will), and

My biggest

a very spoiled dog named Walter.

challenge

As for leisure activities, Pamela is an avid reader who enjoys
novels and biographies. Her love for music has taken her to

remains in

concerts, where she has seen artists such as Lewis Capaldi, Ed

Sheeran, and Smokey Robinson. In her free time, she indulges in

self-promotion,
dog walking, gardening, reading, and spending quality moments

because I grew

with friends.
Pamela’s road in real estate is a testament to the power of u'p inac ultu re
patience and kindness. Her dedication to her clients and her com- Wh ere thi s was
mitment to maintaining professionalism with a personal touch
make her a standout in the industry. As she continues to evolve frow ne d u p on.
her business and her dreams of mentoring newer agents, Pamela
is leaving a lasting mark on the world of real estate, defining suc- ’ ,

cess in her own unique way.

] e = il
Jon Wojtowicz, Broker / Owner | NMLS# 1220580
0O 248.480.4467 | M 248.225.6728
jon@mybetterrate.com | mybetterrate.com
390 Park St, Suite 100, Birmingham, M

4/ Better Rate*

MORTEGAGE

Equal Housing Lender, Company NMLS: 1852295, State Licensing: CA LIC# DRE 02092189 | CA 60DBO113152
CO Mortgage Company Registration | FL LIC# MLD1865 | MI LIC# FL0O022505 | NE Mortgage Banker License | OH RM.804713.000

2 Get a FREE
& personalized
uote today!

IONN®)

AMERISPEC Lo 278
/| L] BEST OF BEST OF
INSPECTION SERVICES M2022 42023
bobvila

2022-2023 Best Home
Inspection Company

We offer comprehensive
home inspections throughout
Metro Detroit.

Serving Michigan’s Oakland
County and Surrounding Areas

Call: (248) 324-4418

Text: (248) 324-4418

Email: AmeriSpec.Oakland@gmail.com
www.amerispec-oakland.com.

410 Sanders Rd. | Oxford, MI 48371




GALLOWAY

AND

COLLENS

ATTORNEYS AND COUNSELORS

INSPECTED ONCE,
INSPECTED RIGHT!

We're there for you every step of the way.

Real Estate Challenges,
REAL SOLUT]ONS

WE CAN HELP WITH ALL OF
YOUR REAL ESTATE TRANSACTIONS

X HOME INSPECTION
Available

nights and SEWER SCOPE

weekends! RADON TESTING

Real Estate Mediation | Boundary Line Disputes | Ownership Disputes | Brokerage Law
COMMERCIAL/RESIDENTIAL WATER TESTING

GallowayCollens.com | 248.545.2500

26075 Woodward Ave, Suite 200 | Huntington Woods, MI 48070-1341 CALL OR TEXT

Renovations

: Helping Your Client
Simplified

Wik i Hfomel

How it Works Jm&ﬂﬂﬁfm

Al Sors

Tell Us About ' 1 Al -

Your Heme ' * Expert Fleet Allocation for Real Estate
* Seamless Client Transitions &

Tour
% stnmcl

Henovate Today,
el -':.I'l'lll\ !
Expert Design,

.\\.!' 'L ll'-"l'il'..'.'. '!I

Project
Faunch

Renovation
Sells

Chat with \Jir

Your Michipan
Renovation Expert
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[248) D83 -1626
mary@renovationsells.com

renovationsells.com

Personalized Service

 Active Involvement in Real Estate
Industry Events

* Trusted by Top Agents for 65+ Years
Partner with Morse Moving & Storage
_Today to Hevate Your

734.484.1717
morsemoving.com

USDOT 274486 | PUCO HHG#509459-HG E g E
- all '-l'.

iy N

@o Lo

WINNER e

peamwesiis: (8]
i o ke b

L]

Our dedicated team
prioritizes a smooth
and positive mortgage
experience for your
clients, allowing you
to close seamlessly.

ﬂ"q:"E Over 800
-F Ill -

-..
I-‘. .
reviews can't be wrong.

Scan to see what everyone
is raving about!

248.797.5206

HorizonFinancialGroup.com
30150 Telegraph Rd, Suite 320, Bingham Farms

Joshua M Rubin

President
NMLS# 135902
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Thank you for attending our

HAPPY HOUR!

Photography by Great Lakes Aerial Video Services

Thank you to our host and sponsor, Hagopian World of Rugs, for providing appetizers and beverages!

AG.PIAN Yol Le)
A A CER
L ] L ] ONE S.TDF SHOP

'm lw ¢ WEBITES - FREE BARKETING
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Give us

OF YOUR CONFIDENCE
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e totalhouseinspection.com

Home Inspections can be scheduled within 48 hours.
-550-9492
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OAKLAND COUNTY

"/(ELLISON PAINTING

Interior Exterior . Cabinet Refinishing

Here’s what the top 500 agents in OAKLAND COUNTY sold

$5,959,183,184 14,348 $11,918,366

SALES TOTAL TRANSACTIONS AVERAGE
VOLUME SALES VOLUME
2 9 PER AGENT
AVERAGE
TRANSACTIONS
PER AGENT '

We're a bit unusual. We're an actual, professional painting business. We show up on time, we finish on time
(and on budget!), and we simply do what we say we will do.

And we know your issues: you've found the PERFECT home for them, but your clients just can't see the
potential - the colors are wrong, the curb appeal is lacking, and they just don't feel the excitement they

wish they felt when they pull up to a listing. We've solved this by providing a free color consultation to each

of our customers, including a digital rendering of their new home with their new colors, so they can feel M W

confident that their NEW home will be their DREAM home. WIH/‘ &bl 5
o i

Don't let your clients walk away from a home that checks every other box. Give us a shot, and your clients

ill thank you for it!
will thank you for i -The Ellisons

Call Zack
today!

ZACK JABRO JOSEPH KASSIS
PRESIDENT AND COO CEO BRANCH MANAGER

L CELL: 248-425-0058 CELL: 248-245-5202 CELL: 248-860-2049
RyanQ@Extremeloans.com ZackJ@Extremeloans.com JoeK@extremeloans.com

INGREASE YOUR COMMISSIONS WITH
SCHEDULE AN ESTIMATE: CONNECT WITH US: E}XTREME

LOANS —

(248) 817-1761 9 @EllisonPaintingM| ARE YOU A REALTOR LOOKING TO BOOST YOUR EARNINGS? LOOK NO FURTHER! EXTREME LOANS IS HERE T
wrow ellison palRERGea T @ @EllisonPaintingMI HELP YOU MAXIMIZE YOUR COMMISSIONS AND SKYROCKET YOUR SUCCESS.

RYIAN-QARANA

Rendering

e info@ellisonpainting.com 29444 Northwestern Hwy,

Ste. 100 Southfield, Ml 48034 Caompdiyy NS et t=os

www.extremeloans.com
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Oakland County’s Real Estate TOP MORTGAGE BROKER ""'

IN METRO DETROIT '
MOVES FAST ber——— . -

d IN-HOUSE PROCESSING TEAM 6 VERIFIED PRE-APPROVALS
6 EXTENSIVE FIRST TIME HOMEBUYER PROGRAMS

Follow Oakland County Real Producers £ St £

on social media to keep up.

[ il

@OaklandCountyRealProducers OAKLAND COUNTY < ANDREW VENETTIS
SILVERLINE VP OF MORTGAGE LENDING

n @OaklandCountyRealProducers
NMLS# 938435
Andrew@SilverlineLending.com
SILVERLINELENDING.COM | NOVI, MI Main: 586-260-6915

OVER 360 5-STAR Googe REVIEWS

A

AERIAL VIDEO SERVICES
& PHOTOGRAPHY

ONE STOP SHOP

AERIAL VIDEOS - AERIAL PHOTOS

WIS LISTING PHOTOS Wy
CONFIDENCE \ pr— W ALcrOUa . HUMgEIE\§|I::E%TIUN

FLOOR\::E:z Tl g ! SEWER SCOPE
| SERVICES

Smart Strategies 240 PROPERTY

Market Expertise il . WEBSITES
Exceptional Results § :

lafafiofiole lN ESTMENT Let's conneci!w Y 4 :' w if‘ FREE MARKETING

FR AT AT i TR AT P ey, B AT

(586) 918-0197 Steven Unruh | 2483880250 LG 5862464203 gy

sales@deltadetroit.com InvestorPropertySpecialist.com

AR Contact@GLAerial.com [z Jake Baker - (248) 808-3822
deltadetroit.com o

Info@pointsnorthhomeinspections.com =4 i

. k- . - . - - .
755 W. Big Beaver Ste 2020, Troy W] i www.greatlakesaerialvideoservices.com Pointsnorthhomeinspections.com |+
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Be Featured in Real Producers

WHO WE FEATURE:

High-performing agents who've
been in real estate for less than
5 years.

Those who make a difference in the
community through charitable or

Highly recommended and strongly
endorsed real estate and home
service providers.

Knowledgeable industry
professionals who provide 500-
to 800-word educational articles.

Agents who perform in the top
300-500 in the market and have
an interesting or inspirational story
to tell.

philanthropic work.

Helping yvour
clienls' home
financing process
g0 smoothly.

s comprehensive expertise

@I’p GROSSCOUNTRY

MORTGAGE™

*.personalized.approach

» diverse range of options

* long-term support:

s exceptional customer ser\'_/i'ce_

Amanda Leonard 248-895-2278
Loan Officer NMLS #1907328 amanda.leonard@ccm.com
43252 Woodward Ave. Suite 202 crosscountrymortgage.com/amanda-leonard
Bloomfield Hills, Ml 48302 6 © @mortgagesbymanda
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Breathe Easy with
Hagoplan Air Duct Cleaning!

MNew construction dust? Pet halr? Dirt? Your clients
should not worry about what's hiding in the ductwork
from o previous owner. Lt Hagopian glve an in-depth
cleaning using our state-of-the-art Cyclone Vacuum
Systern that filters out contaminants leaving air ducts
and vents fully cleanad.

We use an exclusive 10-Step Process so you can feel
confident In referring cur service and rest assured that
your clients are breathing clean airin thelr new home.

G. 1-800-HAGOPIAN (424-6742)
!;-I Eé]\uNG SEPRLQ:E HagoplunCIeumcj;

NADCA
b - -

The Most Trusted Name in Cleaning Since 1939

i

Ailr Duct Cleaning + Corpet Cleaning = Tile & Grout Claaning » Rug Cleaning & Repair

SUPER SERVICE

[#] schedule
w42 Your Free

oo General Junk Removal . R :
stimate! p—— 4 o
Construction & Yard Debris : 10% DI S c O U NT
— i - to Our Senior Citizens

We & and Give to Charities
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Empowering Agents

Reduced Seller Concessions
Incentives for all Borrowers
Fast Approvals & Closing

THE PERFECT HOMESITE
DESERVES THE PERFECT HOME.

40 Mortgage Products 2458 ;
THELL —
] En-d
N E
Stronger Buyers al
- T, T

Mortgage Center equips its realtor

partners with all of the tools and
. . 248-846-9748

services they need to help their buyers

save money and close faster.

With Mortgage Center, you gain a
reliable partner who gives back too. Ask
about our Member referral program and {
how it can increase your transactions. N YOUR CLIENTS HAVE THEIR DREAM HOMESITE.
B AT o5 NOW LET’S BUILD THEIR DREAM HOME.

Scan & Learn More

ienbern NMLS# 282701

MEDIA FOR THE MODERN REALTOR

n " L AY LISTING PHOTOS | DRONE | VIDEO | LIFESTYLE | HEADSHOTS

PAUL DELMOTTE | PAULEINLAYDIGITAL.COM | (248) 560-7090
Www .  INLAYDIGITAL.CORM
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YEARS OF
Rp ‘ % THE N2 COMPANY

Lombardo

HOMES

NEW DECORATED MODELS OPENING IN 2024!

Lombardo Homes is proud to introduce new decorated models this summer! Thoughtfully crafted with today’s home buyers in mind,
these new models showcase current design trends, as well as open floor plans, private primary suites, and work-from-home spaces.
We invite you to bring your clients to tour a new Lombardo Homes decorated model this season!

Broadmoor in Howell Cider Creek in Fenton
Located south off E Highland Road, west of Latson Road Located north off Lobdell Road, west of Linden Road
Opening Summer 2024 Opening Summer 2024

info@lombardohomes.com | LombardoHomes.com lh
Broadmoor | 248-697-2630 | broadmoor@lombardohomes.com | Located south off E Highland Road, west of Latson Road './ LO | I ar O @
oG

Cider Creek | 810-354-7545 | cidercreek@lombardohomes.com | Located north off Lobdell Road, west of Linden Road HOMES




