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Find a mortgage
that works for you

You’ve found the right home. Let us find the right mortgage loan
for your needs. That’s what makes us a Fifth Third better®.

Call me today to learn more.

Sandi Frith - 586-749-8355

mortgageadvisors.53.com/sandi.frith
NMLS# 564023

FIFTH THIRD BANK

Loans subject to credit review and approval. Fifth Third Bank, National Association, 38 Fountain Square Plaza, Cincinnati, OH 45263, NMLS# 403245, Equal Housing Lender.
Fifth Third and Fifth Third Bank are registered service marks of Fifth Third Bancorp.

WE KNOW PEOPLE,

§ WE KNOW TITLE,

k| LETUS GETTO
KNOW YOU!

CONTACT US TODAY

(313) 447-0058
AllianceTitleM|.com
CustomerService(@AllianceTitleMl.com
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PREFERRED PARTNERS
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This section has been created to give you easier access when searching for a trusted real estate affiliate.

RP

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the real estate community!

CLEANING SERVICE
Bobbie Cleaning Services
(586) 404-0234

Dawn To Dusk Cleaning
(586) 932-4090
dawntoduskcleaning.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustom
homes.com

Lombardo Homes
Melissa Cervin

(586) 781-2316
lombardohomes.com

DRONES

Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerialvideo
services.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

FLOORING
Dobb’s Carpet Service
(586) 776-7352

HOME INSPECTION
Comprehensive
Property Inspection
(586) 842-4700
www.comprehensive
propertyllc.com

Golden Bear

Home Inspections
(989) 467-0224
www.goldenbearhome
inspections.com

HHI Hodge

Home Inspections
(248) 388-4783
www.hhiservices.org

HomeTeam
Inspection Service
(586) 783-9957
www.hometeam.com

WIN Home Inspections
(586) 500-0099
newbaltimore.wini.com

HOME STAGING

Impact Home

Staging Experts

(248) 591-4290
www.impacthomestaging
experts.com

INSURANCE

AAA - The Ron

Steffens Agency

(586) 954-2461
michigan.aaa.com/ron.steffens

Allstate - Lena Yousif Agency
(586) 879-9629

Duncan Insurance Agency
Adam Duncan

(586) 784-5051
duncan-insurance.com

Goosehead Insurance
Jessica Dodge Agency
(586) 355-4558
goosehead.com/
jessica-dodge

State Farm Insurance Agency
Aaron Seitz

(586) 992-1175
aaronseitzinsurance.com

LANDSCAPING
Height Control Lawn
& Landscape

(586) 876-3027
www.heightcontrol
lawnscape.com

MORTGAGE LENDER
BestRate Mortgage

(248) 310-5300
linktr.ee/bestratemortgage

Fifth Third Bank

Sandi Frith

(586) 871-8002
mortgageadvisors.53.com/
sandi.frith

First Community Mortgage
(248) 978-7989
www.firstcommunity
mortgage.com/loan-officer/
jasonbock/

First Team Lending Group
(586) 600-5100
firstteamlending.com

Lake Michigan Credit Union
Brent Green

(586) 697-0199
www.lmcu.org/brentgreen

Union Home Mortgage
Jennifer La Rose

(586) 855-6136
approvedwithjen.com

MOVING & STORAGE
Changing Places Moving
Johnna Struck

(248) 674-3937
www.changingplaces
movers.com

Morse Moving & Storage
(734) 4841717
www.morsemoving.com

PHOTOGRAPHY &
VIDEOGRAPHY

Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerialvideo
services.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

le
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PHOTOGRAPHY/
BRANDING

Gina Dinverno Photography
(586) 260-9658
ginadinverno
photography.com

L

Partner with Michigan’s
#1 construction lender.”

.
-

Melissa Douglas Co.
(586) 943-2000
www.melissadouglasco.com

PLUMBING
Conquest Mechanical
(810) 280-4221

PLUMBING/SEWER
Delta Plumbing
(586) 918-9197

J.A. Inspections Plumbing
& Sewer Services
Jamyre Anderson

(313) 920-6708

ROOFING

GC Commercial

Roof Systems

(586) 961-6735
gcroofingservice.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com b A
ATA National Title Group
(248) 341-5077
www.atatitle.com

When your client is finally ready to build their one-in-a-million dream home,

a bunch of numbers shouldn’t get in the way. With our low rates, low down payments,
one-time closing costs, and a streamlined builder activation process, we'll work with
you to keep things moving.

VIRTUAL 3-D TOURS
Stylish Detroit

(313) 799-3686
stylishdetroit.com

WATERPROOFING

Inject Dry Waterproofing
(586) 709-4715
injectdrywaterproofing.com

Contact me today to get started.
Brent Green

Mortgage Sales Manager

(248) 848-7117

Brent.Green@LMCU.org

NMLS #709719

LMCU

*Marketrac, January 2023.



TABLE OF

CONTENTS

04

Preferred 3 | f Meet the L
Partners = . il 4 | Producer:
P Adriana

FAST QUOTES,
GREAT RATES,
t N INTEGRITY.

Sarti

XXX X,
XXXX
XXXX
XXXXX, e 248-310-5300 Q@

: : : : : : : : :&. 17] Mike Maiorcmo mikem@bestrate.one @

eec0cocoe : Mortgage Broker, MLO linktr.ee/bestratemortgage @

NMLS #2033984 . 390 Park St, @
Licensed in FL and MI Birmingham, MI 48009

18

Agent = Partner . Agent
Spotlight: . Spotlight: Spotlight:

Jen Hicks : Brian Heit- Tony
‘ ¥ mann with [ Haddad
: o Height Con
trol Lawn
and Land-
scape LLC

If you are interested in contributing or nominating someone for certain stories,
please email us at terra.csotty@realproducersmag.com.
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Licensed Independent Insurance Agent

Magazine-Style Brand Headshots
GinaDinvernoPhotography.com
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MEET THE MACOMB COUNTY REAL PRODUCERS TEAM

Chris Csotty Terra Csotty April Shanne Subiera

Ashley Streight
Owner/Publisher Owner/Publisher

Publishing Assistant Content Coordinator

Elena Filimon Holly Garrish Shenia Schlosser
Relationship Manager Relationship Manager Ad Strategist

VSbrocca@FirstTeamlLending.com NicoG@FirstTeamLending.com
586.322.1070 586.292.8397

info@firstteamlending.com
586.600.5100

Servicing: MI,FL,PATX, CO, LA
Erika Kruse Amanda Matkowski Robbyn Moore

Company NMLS#: 2085536
Event Coordinator Editor Writer

ATEAM OF
HOME INSPECTORS

Andy Schwartz Jay Dunbar Gina Dinverno
Stylish Detroit Great Lakes Aerial Gina Dinverno Photography
Photographer/Videographer Video Services Photographer
Photographer

HomeTeam of Warren Michigan
(586) 783-9957

warrenmichigan@hometeam.com
hometeam.com/warren-michigan

@ HomeTeam
INSPECTION SERVICE

Each office Is independently owned and operated

8 - July 2024

2023 The HomeTeam Inspection Service, Inc. Alf rights reserved.



Guiding Dreams
Into Reality

In the heart of Macomb County,

2 \ there’s a force to be reckoned
- : , with, and her name is Adriana
@ o Sarti. Her career spans over
i 1 two and a half decades,
: ; i and her passion for homes
top producer - \ nd her passion for hor
Photos by Gina Dinverno Photography

and her dedication to her

clients have propelled her
to the forefront of the
industry. As an agent
with Realty Executives
Home Towne, Adriana’s
not just selling
properties: She’s

fulfilling dreams.

“I love helping
people realize their
dreams of home-
ownership and being
with them on their
journey,” Adriana
said. “It’s so reward-
ing to be a trusted

advisor on aspects

such as pricing, tim-

ing and staging.”

e eg e

. : Adriana’s path into
HERRY | b
CREEK

Building Dreams

real estate wasn’t a
straightforward one.
After briefly dabbling
in the industry in 1997,
she made the decision
to step back to focus
on raising her family.

Her passion for homes,

chormyorveliling con

however, never waned.
“Before having children, I
worked in business admin-
istration. While raising
children, ‘mom’ was my full-
time — and favorite — job,”
she shared. “When my kids
were older, I went back to work

and re-discovered my passion for

homes while managing a cabinet

business and a building company.”




Adriana was ultimately guided back
to real estate because of her deep-
rooted connection to her family

and her admiration for her father’s
entrepreneurial spirit. “My parents,
especially my dad — who was an
immigrant — shared a similar dream
of helping families create the home
they envisioned,” she said. “His work
ethic and ability to start a business
from the ground up have encouraged
me that I can accomplish anything I

set my mind to.”

Since re-entering the real estate
arena in 2019, Adriana has left a
memorable mark. In the last four
years, she has obtained an impressive
$60 million in sales and has received
numerous accolades such as recogni-
tions from Hour Detroit magazine and

Realty Executives.

Adriana believes that success is when
she can make a difference in a per-
son’s life. “Watching people’s dreams
come to life through the building
process is the most rewarding part of
my business,” she shared. “I feel that
the builder, superintendent, field and
office staff of Cherry Creek Building
are my team. They contribute to my
success by putting out an exceptional
product and by helping me guide my
clients to select the best options — but
it’s not without its challenges. Setting
expectations on timing can be tricky.
People are so excited about their new
homes being completed that they tend

to want to rush the process.”

Despite the challenges, Adriana
supports her clients, and her ethical
approach to her business has set her
apart. “Doing a good job is import-
ant, but being a good person is more
important,” she said. “If you do your
job ethically, everything else will fall

into place.”

Outside of her thriving career,
Adriana finds comfort in spending

time with her family and indulging

in her hobbies. Whether she’s

cheering on her favorite hockey

team, delving into her favorite
book, “The Adventures of Sherlock
Holmes,” or supporting charitable
causes close to her heart, Adriana’s

zest for life is contagious.

Adriana is filled with gratitude for the

opportunities she’s been blessed with.

“I truly love my job, and it brings

me immense joy to contribute to the

The experiences
I've gained and the
challenges I've overcome
have only fueled my
dedication to making a
meaningful impact.

process of helping people fulfill their

dreams of homeownership,” she said.
“The experiences I've gained and the
challenges I've overcome have only |
fueled my dedication to making a

meaningful impact.”

For Adriana, being a real estate agent
isn’t just a profession: It’s a calling. As
she continues on her journey of guid-
ing dreams into reality, she knows

that the best is yet to come.

\



DISPELLING
@ MYTHS
ABOUT NAR’S
PROPOSED
SETTLEMENT

You can help correct the record about the

agreement would release NAR; more than 1 mil-
association’s proposed settlement to resolve lion NAR members; all state, territorial and local
nationwide claims brought by home sellers. REALTOR® associations; all association-owned
MLSs; and all brokerages with an NAR member as
National Association of REALTORS® leaders have principal whose residential transaction volume in
been talking to reporters and members full-time over ~ 2022 was $2 billion or below from liability for the
the past month to correct the record about the associ-  types of claims brought in these cases on behalf of
ation’s decision to resolve nationwide claims brought ~ home sellers related to broker commissions.
by home sellers. You can help by challenging inac-
curate information that you see appearing in social To be clear, NAR members are covered by the
media posts, news articles or elsewhere. settlement unless:
* They are affiliated with HomeServices of America
Myth 1: The proposed settlement covers only a or one of its affiliates, or
fraction of members. * They are employees of a defendant in the remain-
ing Gibson/Umpa lawsuits in Missouri. (Note:
FACT: Nearly every real estate professional who is
a REALTOR®, a member of NAR, is covered by the

release that NAR negotiated in the settlement. The

All independent contractors affiliated with these
defendants are covered.)

14 . July 2024 @realproducers

Myth 2: NAR left large corporate brokerages and

affiliated agents to fend for themselves.

FACT: NAR fought to include as many people and com-
panies in the release as possible and achieved a release
for everyone it could. Well over 1 million members are
covered, as are tens of thousands of businesses operated
by REALTORS®. But, despite NAR’s efforts, the plaintiffs
did not agree to include everybody. Those that are not
released — the largest companies in our industry — are
no worse off now than they were before the settlement.

In fact, many are better off, as thousands of their inde-
pendent contractor real estate agents are released by

the settlement. Additionally, NAR’s settlement provides
an avenue for most large corporate brokerages with an
NAR member as principal and more than $2 billion in
residential volume in 2022 that were not included in the
settlement to pursue inclusion in the release. But the set-
tlement does not obligate them to opt into the settlement.
These brokerages will have 60 days after plaintiffs file the
motion for preliminary approval of the settlement to com-
plete Appendix C of the settlement agreement, which is
required to opt into the settlement if they choose to do so.
(See the estimated timeline and download the settlement
and its appendices at facts.realtor.)

Myth 3: NAR requires a standard 6% commission.

FACT: You know this is untrue, but it’s a myth that has
persisted in the media. NAR does not set commissions —
they are negotiable. The rule that has been the subject of
litigation requires only that listing brokers communicate
an offer of compensation. That offer can be any amount,
including zero. And other rules throughout the MLS
Handbook and NAR policy expressly prohibit MLSs, asso-
ciations and brokers from setting or suggesting any such
amount that should be included in that field.

Myth 4: NAR will raise dues to fund the settlement.

FACT: NAR will not change membership dues for 2024 or
2025 because of this settlement.

Myth 5: Brokers representing buyers now have to work

for free.

FACT: Under the proposed settlement, the types of
compensation available for brokers working with buyers
would continue to take multiple forms, including but
not limited to a fixed-fee commission paid directly by

consumers; concessions from the seller (as long as such

realproducersmag.com

concessions are not conditioned on the retention of or
payment to a cooperating broker, buyer broker, or other
buyer representative); or a portion of the listing bro-
ker’s compensation. NAR has long believed that it is in
the interest of the sellers, buyers, and their brokers to
make offers of compensation; however, using the MLS to
communicate offers of compensation will no longer be
an option. Compensation will continue to be negotiable
and should always be negotiated between agents and the

consumers they represent.

Myth 6: The practice change will do away with offers of

compensation to brokers representing buyers.

FACT: Offers of compensation are an option consumers
can pursue off-MLS through negotiation and consulta-
tion with real estate professionals. The settlement also
expressly provides that sellers may communicate seller
concessions — such as buyer closing costs — via the
MLS, provided that such concessions are not conditioned
on the use of or payment to a buyer broker.

Myth 7: NAR settled because the plaintiffs’ allegations
are true.

FACT: As the settlement makes clear, NAR denies any
wrongdoing in connection with the MLS cooperative com-
pensation model rule. Cooperative compensation arrange-
ments facilitate the process of selling a home and help
ensure equal opportunity for buyers. It has always been
NAR’s goal to resolve this litigation in a way that pre-
serves consumer choice and protects our members to the
greatest extent possible. This settlement achieves both of
those goals and provides a path forward for the industry
and the association.

*At press time on April 10, in addition to HomeServices

of America and its related companies, the remaining
deféendants not covered by NAR’s settlement are: At World
Properties, LLC; Douglas Elliman, Inc.; Douglas Elliman
Realty, LLC; eXp Realty, LLC; eXp World Holdings,

Inc.; Hanna Holdings, Inc.; HomeSmart International,
LLC; Howard Hanna Real Estate Services; Realty ONE
Group, Inc.; Redfin Corporation; United Real Estate; and
Weichert, REALTORS®.

Reprinted from REALTOR® Magazine by permission of’

the National Association of REALTORS®. Copyright 2024.
All rights reserved.
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atatitle.com

Here’s what the top 300 agents in MACOMB COUNTY sold

$2,119153,048 7559

@ SALES TOTAL

VOLUME Our products and services include:
@ TRANSACTIONS - Commercial title insurance

- Residential title insurance
- Escrow sernvices

2 5 $ 7, O 6 3 , 8 4 3 - Over 30 locations statewide

10 preferred locations serving Wayne,

AVE RAG E AVE RAG E Oakland and Macomb counties

TRANSACTIONS SALES VOLUME Bloomfield Hills, Clarkston, Farmington Hills { i g '
Plymouth, Trenton, Grosse Pointe Woods, = = j y
Livonia, Shelby Township, Clinton Township et il 1 R '""‘“'_.."'

PER AGENT PER AGENT

) Alistate | B2 ! Laber "

WE DON'T INSPECT - AERIAL VIDEO SERVICES =

Give us a call for a FREE insurance review. WE & PHOTOGRAPHY
Providing high excellence of services for you,

your friends and family members. We provide services EDUCATE ONE STOP SHOP
for the ENTIRE state of Michigan. Call for a Free Quote!

Y oL O LY AERIAL VIDEOS - AERIAL PHOTOS

home works, how to rmaintain it,
and how Lo Save money.
LISTING PHOTOS

W ALKTHROUGH

We are d home inspection /";-:?“\ VIDEOS
curﬂpuny !Hﬂl'il'tg our { 3 H* - | .

neighborhoods in Wa X 4 1

Ou:unddnd Mucnm:na \@J . FLOOR PLANS

counties in Eastern Michigan.

. ) - Aaron Jackson o 4l PROPERTY
Le na YO u Slf A enc Wi are founded by former S ani R
ST " g y teachers who wish to educats Crwvner and Senior Inspector WEBS]TES
ratiot Ave home ownars about the During the inspaction, we
Chesterfield Twp, MI 48051 : benefits and possible hazards complete o non-invasive * * * * *
Lenayousif2@allstate.com ' associated with their largest walk-through of the homa to

248-509-9022 L investrent; their home, assass its current condition,
repair neseds, operation, and
Book an maintenance requirements.
Inspection

Oniine! Contact@GLAerial.com
aaronjockson@comprehensivepropertylic.com | (586) 842-4700 www.greatlakesaerialvideoservices.com
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(586) 918-9197
sales@deltadetroit.com

deltadetroit.com
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“agent spotlight
Photos by Melissa Douglas Co.

Photos taken at the Lombardo Homes Model
at Stillwater Crossing in Macomb Township

For Jen Hicks, real estate is much
more than dollars and cents. A sea-
soned real estate agent at RE/MAX
First, she brings a unique blend of

knowledge and dedication — and a

passion for making dreams come true.

With 11 years of industry experience,

Jen is a force to be reckoned with.

Jen began real estate in August of
2012 after a career shift from being
a high school social studies teacher
for seven years. She initially dabbled
in real estate as a part-time gig to
supplement her income while being
a stay-at-home mom, but little did
she know that this transition would
evolve into a lifelong commitment.
“Meeting new people, forming rela-
tionships, and helping my clients sell
and find their new home was exciting
and fulfilling to me, so I decided to go
full time during my first year in busi-
ness,” she explained. “My business

grew each year.”

Jen grew up in Grosse Pointe,
Michigan, and was influenced by her
parents, who instilled in her strong
morals and values, and the impor-
tance of always doing the right thing.
Armed with these principles, Jen
earned a College of Education degree
from Wayne State University, which
equipped her with the essential skills
for her future career in teaching and,

ultimately, in real estate.

Life has its ups and downs, and for
Jen, it was no different. She faced her
share of struggles and tribulations,
but it was how she overcame them
that shaped her. With the unwavering
support of her family and friends, she
persevered through thick and thin,
using each challenge as an opportu-

nity for personal growth.

Jen’s past experiences have played a
significant role in defining her path.
She believes that the journey is just
as important as the destination, and
it’s her ability to adapt to change and
learn from her ordeals that has made

her the successful agent she is today.

Jen’s passion for her business is evi-
dent in her commitment to building
relationships with her clients and to
changing people’s lives for the better.
She thrives on guiding her clients
through the complex process of buy-
ing or selling a home, creating lasting

bonds along the way.

One aspect that sets Jen apart is her
dedication to her clients as a solo
agent. While many agents work with
a team of other agents and support
staff, Jen takes pride in offering her
clients a personalized experience
where every interaction reflects her

commitment to excellence.

To Jen, the most rewarding aspect of
her career is “being a part of either
closing a chapter in a client’s life or
starting a new chapter.” Her role as
an agent allows her to help people
transition into new phases of their
lives, and this is a responsibility she

takes to heart.

Every career has its challenges,
and for Jen, it’s the current lack of
inventory in the real estate market.
However, she doesn’t let obsta-
cles deter her. Her ability to think
outside the box and come up with
creative solutions and incentives to
assist her clients is a testament to

her dedication.

As Jen looks to the future, her goal is
to build a team of highly skilled and
reputable professionals. She envi-
sions a successful real estate business
that will support her children as they
enter college, further motivating her

to excel in her field.

One of the key ingredients to Jen’s
success is her love for her profession.
“Building new relationships and mak-
ing dreams become a reality” is her
favorite part of being an agent, and
this passion shines through in every

facet of her work.

To Jen, success is about creating
long-lasting relationships with loved
ones, providing for her family’s
needs, and creating cherished mem-
ories together. It’s also about being
humble, doing the right thing, and
taking pride in one’s work. For Jen,

success is not just about personal

Macomb County Real Producers - 19




Meeting new people, forming
relationships, and helping my clients sell
and find their new home was exciting and
fulfilling to me, so | decided to go full time
during my first year in business.

achievements: It’s about the impact

one has on the lives of others.

Outside of her career, Jenis a
devoted mother to her son, Brayden,
14, and her daughter, Bailey, 12. When
she’s not working or driving her kids
to their sporting events, they spend
quality time together boating, explor-
ing new restaurants or playing games.
Family is the cornerstone of Jen’s life,
and she strives to make the most of

her time with her children.

Jen’s interests extend beyond the
world of real estate. She enjoys
reading nonfiction books, listening

to 90s music, and watching comedy
or drama movies. Additionally, she

is actively involved in philanthropic
work as a foster parent to animals
with The ReJoyceful Animal Rescue.
Her compassion for defenseless ani-
mals motivates her to make a positive

impact on their lives.

Summers in Michigan offer a unique
charm, and Jen takes full advantage
of it. She embraces the beauty of the
state, which is surrounded by lakes,
by spending her leisure time boating
and fishing. Her hobbies reflect her
love for the outdoors and the natural

wonders Michigan has to offer.

Jen’s story — marked by resilience,
compassion, and a relentless pursuit
of excellence — serves as an inspi-
ration for those who aspire to create
lasting bonds, change lives, and build

dreams ... one home at a time.

20 - July 2024

Local service & great rates

Call, click or stop by today

Aaron Seitz StateFarm

Bus: 586-992-1175

Agent -
16392 26 Mile Road & :
Macomb, MI 48042-1057 \

aaronseitzinsurance.com

Hate Farm. Bicomington. L

@. GOLDEN BEAR® —— Certified, Licensed, —
3 Y HOME INSPECTIONS

Owner of the Detroit Real Estate Channel.
Contact for info on televising your listings!

abagale

- - .
it h f‘ REAL ESTATE STREAMING TV

CALL NOW (989) 467-0224

MLELISSA

— DOUGLAS
CO.

LIFESTYLE

HEADSHOTS
WEBSITE

Brand
Photography

Professional Home Inspectors
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YOUR HOME
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Cultivating
Dreams and
Landscapes

partner spotlight

Photos by Gina Dinverno Photography
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In the sprawling suburbs of Shelby

Township, a name synonymous with
quality and commitment stands tall —
Brian Heitmann, the owner of Height
Control Lawn & Landscape LLC.
Established in 2007, the company has
flourished under Brian’s dedicated
leadership, offering a comprehensive
range of services from general lawn
care to intricate landscape construc-
tion. Brian’s journey is not just about
transforming yards: It’s a tale of pas-

sion and the pursuit of excellence.

“I have been cutting grass since I was

12 years old,” Brian shared. “I was

ian.
ann-

the kid in the neighborhood who went
around and cut your grass and shov-

eled your snow.”

It was this early exposure to the
world of landscaping that sowed the
seeds of Brian’s future endeavors.

As a young graduate from Oakland
University, with a degree in human
resources in the challenging economic
climate of 2010, Brian faced adversity
head-on and chose to expand his land-

scaping business.

Over the years, Height Control has

evolved, embracing new challenges

and diversifying its services. In 2020,

a significant milestone was reached
when Brian acquired a landscape
yard, providing a centralized hub for
the company’s fleet of trucks, trailers
and equipment. The expansion didn’t
stop there, however: Height Control
ventured into specialized services
such as yard drainage and commercial

snow removal.

Brian’s entrepreneurial spirit also
led to installing putting greens and
collaborating with pool builders to
create backyard oases. “When clients
deal with my company, they first deal
with me personally during the con-
sultation process,” he explained. This
personal touch sets Height Control
apart, because Brian is not just the
owner: He’s the face of the company,
ensuring that clients’ dreams are
brought to life. For him, accessibility
is key, and he takes pride in being
hands-on — from answering the

phone to overseeing projects.

Height Control specializes in creating
designs, revamping existing land-
scapes, and providing comprehensive
solutions for new constructions. It’s

a testament to Brian’s commitment to
delivering top-notch services, tailored
to the unique needs of each client.

“We do a lot of landscape projects for

CONTROL |

LAWN &
B LANDSCAPING

586.876.3027

newly bought houses or new con-

structions,” Brian explained.

For Brian, the true satisfaction lies in
the positive responses of his clients.
“Seeing the clients’ reactions to how
much they like the finished product
and how pleased they are with the
whole process from start to finish is
what I find most fulfilling,” he said.

As Brian reflects on changes in the
industry, he observes a shift toward
low-maintenance yet stylish land-
scape designs. “People do not have
time to maintain their yards, so we
come up with low-maintenance but
elegant landscape designs that will

last a lifetime,” he said.

In his personal life, Brian’s joy multi-
plies within the embrace of his family.
Married for over a decade to Jessica, he
shares his life with three girls, includ-
ing twins — Olivia, 8, Angelina, 6, and
Samantha, 6. As a family, they like to
spend their time playing in the pool at
home or escaping to Brian’s parents’
cottage up north. Brian’s happy place
involves wakesurfing on the boat while
the kids enjoy tubing — a perfect blend

of leisure and family bonding.

Success, according to Brian, is subjec-
tive: It could be anything that involves

e ———

overcoming challenges in a project or
achieving personal targets. “Success
is in the eye of the beholder,” he said.
Brian’s definition of success also
extends to how he conducts himself
around people. He hopes that people
— not just clients, but employees,
contractors and suppliers — will
remember him for the way he treated

them with respect.

In Brian’s world, building lasting rela-
tionships is a priority. “I try to create
a client for life,” he said. The loyalty of
both clients and employees speaks vol-
umes about the trust he inspires. With
a career that spans from the age of 14
to 37, Brian has cultivated not only
landscapes but also a legacy of integ-

rity, dedication and client satisfaction.

Photo by Morgan Seagram

As the sun sets on the suburban lawns
of Shelby Township, Brian contin-

ues to shape dreams and landscapes,
leaving an indelible mark on the com-
munity he serves. For Height Control
Lawn and Landscape LLC, the journey
is not just about business — it’s the
story of a man who turned a childhood

passion into a thriving enterprise.
To learn more about Height Control

Lawn & Landscape LLC, visit
heightcontrollawnscape.com.
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) REAL PRODUCERS.

PROMOTE THAT YOU’VE BEEN FEATURED IN REAL PRODUCERS!

Were you, your broker or your team would make an excel-
featured in an issue of Real Producers?  lent promotion piece for
you. These can serve as a
Thinking about getting reprints or cost-effective marketing
extra copies of your feature to share tool and are great for farm-
with others? We can offer a reprint ing areas, listing appoint-
option of your feature article with YOU  ments, open houses and
on the cover, your story in the inside, even for adding people to
and on the back cover, we can include your team to let them know

your logo and contact information that ~ more about you!

“I was fortunate to be featured in the March of 2019
issue of Real Producers of Oakland County. Following,
| ordered a stack of reprints that | have been able to
use as a marketing tool. Mainly, | have provided them to
sellers during listing appointments, which | feel has been
very effective. | would encourage others to do the same.”
— Chris Pero, Max Broock, REALTORS®

“l absolutely love the reprints! The look and design
are so professional and even glamorous. It really
demonstrates the image | want for my company. We

have the reprints in our waiting area at the office and
framed on the walls. We have sent some out to clients in
the mail or even handed them a copy after a first meet to learn a bit
about our company and our mission.”
— Shatay Acevedo, 5th Avenue Realty

Find out more and order at www.rpreprints.com.

If you’d like to book a time to chat with our reprints specialist, April, re-
serve a time on her calendar here: https://go.oncehub.com/RPreprints
or email her at rpreprints@gmail.com.

Super-sharp pine frame, black matted and ready to hang for
your office or home. These prices include shipping and tax.
They also make a great gift to anyone who has been featured!

eature.com.

——
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Varsiran Haqpers

YOU GOT.THEMTO CLOSING..

LET CHANGING PLACES
GET THEM MOVED!

Southeast Michigan's Boutique Movers
LOCAL & LONG DISTANCE | INTERNATIONAL | CLIMATE CONTROLLED STORAGE

(=14 =]
\ et
| ’// EI

4 Scan fo Get Moving on
Your Client's Quote

CHANGING PLACES

CVED #21897

Johnna Struck, Owner

248.674.3937

ChangingPlacesMovers.com

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —

Tune in for free today

Listen on
. Apple Podcasts

REAL

PRODUCERS

BRI RGO TN WITH
POk EETAT AGEWTE

LISTEN ON e Spotify
Listen on
amazon music
N—]

T REMINGTON RAMSET

PROUDLY SERVING
THE METRO AREA SINCE 1980

a " = . -:.,_

CARPET SALES ¢ INSTALLATION ¢ SERVICE

'CLEANING ¢ VINYL PLANKS ¢ HARDWOOD "i
LAMINATES  LINOLEUM e LVP

| DOBB’S CARPET SERVICE

| Mike Dobbelaer - Owner

586-776-7352 ¢ Cell: 586-489-4155
Check out our showroom at 13713 E. 10 Mile Rd., Warren, MI 48089
Tuesday-Friday 10:00 a.m. - 5:00 p.m.

WIN

Best Home Inspector in Clinton
Township, Macomb, Roseville, and
New Baltimore

* Trained and Certified Inspectors
* Fast and Easy Scheduling
* Reports within 24 Hours \‘

* Weekend Availability

Jeff and Joy Starr

WIN is the Most
Innovative Home
Inspection Services

Company

To deliver actionable insights for hard-to-access spaces
such as attics, roofs, chimneys, sewer drain lines, interior
walls, vents and crawlspaces, we utilize state-of-the-art
tools and technologies including drones, infrared scanners,
ID and 2D imaging, scope cameras, and robotics.
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agent spotlight €4

Photos by Gina Dinverno Photography
Photos taken at the Lombardo Homes Model
at Stillwater Crossing in Macomb Township

CRAFTING
SUCCESS WITH
HEART AND
DEDICATION

Tony Haddad, the driving force
behind Tony Haddad & Associates
with Keller Williams Lakeside, is no
ordinary agent. He has been involved
in real estate for over 17 years and
has proven himself to be a relentless
achiever, amassing a career that
speaks volumes about his commit-
ment. His journey in real estate has
been nothing short of remarkable,
adorned with accolades such as Top
Selling Agent of the Year at his firm.

As a dedicated member of the
National Association of REALTORS®
(NAR), Tony has been characterized
by his unstoppable pursuit of excel-
lence. In addition to his impressive
achievements, he holds the dis-
tinction of being a Keller Williams
Luxury Agent, Certified Financing
Specialist, and Certified Property
Manager, as well as a Zillow 5-Star
Agent. These accolades have placed
him in the top 3% of real estate pro-

fessionals nationwide.

Tony was raised in Detroit, and

his road to becoming an agent was
heavily influenced by his wife, Dana,
who supported him through thick and
thin. Armed with a degree in business
administration, Tony has been shaped
by life’s ups and downs, including the
loss of'loved ones and the challenges
posed by illness. Through it all, his
dedicated focus on family and the
desire to provide for them have been

the driving forces behind his success.

Tony is currently passionate about
growing the luxury section of his
business. His dedication to serving

clients who are seeking upscale

properties reflects his commitment
to excellence. He also finds immense
reward in helping first-time buyers
and works with clients across multi-
ple generations. For Tony, he gets a
thrill out of competing against multi-

ple offers and emerging victorious.

Tony’s path to success, however,
has not been without its challenges.
Early in his career, he sought to
understand the intricate details

of a home’s inner workings, final
finishes, and various architectural
styles. To overcome this, he tapped
into a valuable resource — learning
from inspectors and delving into the
book “Learn the Lingo of Houses.”
Tony’s desire for continuous learn-
ing and improvement shines through

in his accomplishments.

For Tony, real estate isn’t just a

profession: It’s a pivotal part of his
future dreams and goals. He aims to
expand his portfolio of properties and
focus on the luxury market, ensuring
that his clients continue to receive the

best service possible.

Tony believes that success is synony-
mous with happiness, and as an agent,
he finds great joy in his work. His
favorite aspects of his job are when he
gets to show homes, navigate negoti-
ations, and witness the happiness of

his clients.

Family plays a central role in Tony’s
life. His wife, Dana, is a registered
nurse with a career spanning 25 years.
Their daughter, Helena, is a junior

at Michigan State University and
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WHEN ASKED WHAT HE WANTS
TO BE REMEMBERED FOR, TONY’S
ANSWER IS STRAIGHTFORWARD:

AS SOMEONE WHO YOU WOULD

TRUST TO HANDLE YOUR MOTHER’S,
DAUGHTER'S OR SON'S BIGGEST PURCHASE.

studying neurology while their son, Roman, is a high school
junior and a football player. Together, they relish spending
time in Northern Michigan, having family dinners, playing

dominoes, and recently, embracing pickleball.

Outside of his professional life, Tony’s interests extend
to gardening, trap and skeet shooting, and play-
ing the popular sport of pickleball. These
hobbies offer a balance to his demanding
real estate career, allowing him to relax

and recharge.

For up-and-coming agents in the indus-
try, Tony underscores the importance of
mastering the terms and contracts, and
the intricate details of homes. As an
advocate for his clients, Tony goes the
extra mile to ensure they have the best

possible experience.

When asked what he wants to be remembered for, Tony’s
answer is straightforward: “As someone who you would
trust to handle your mother’s, daughter’s or son’s biggest
purchase.” His commitment to treating every transaction
as if it were his own reflects his firm dedication to his

clients’ well-being.

Tony emphasizes the importance of real
estate transactions, acknowledging
that they are the most significant
purchases in people’s lives. With
a deep sense of responsibility, he
approaches each deal with the
utmost care and diligence, making
sure that his clients’ dreams are
realized. Tony, a true real estate
professional and a man of
unwavering integrity, continues
to inspire and set the highest
standards in the industry.

PHOTO = VIDEDQ = DROMNE = MATTERPORT

FLOORPLANS = VIRTUAL TOURS » HEADSHOTS

Stunning photography, cutting edge
video, and every tool you need to
guickly sell your next listing is just a
click or call away. With the largest &

rmost talented team of real estate media

professionals in Michigan, we create

content that gets results.

Find out why S5tylish Detroit is the
y Y

preferred media company for Metro

| = L

Detroit’s top producing REALTORS

STYLISHDETROIT

STYLISHDETROIT.COM = (313) 797-3686

586-932-4090

DawnToDuskCleaning.com

=

311

]

EXCLUSIVE OFFER:
Enjoy S50 off Your First

Cleaning as a New Client!

Customer Satisfaction is our
NUMBER ONE goal and to
always leave you confident in
the services we provide for
you and your clients.

Jamyre Anderson | Owner
(313) 920-6708

jamyreanderson726@gmail.com

bl

-

-

Over 80 5-star reviews
on Thumbtack
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Macomb County Real Estate

MOVES FAST

N
Follow Macomb County Real Producers Q (586)855-6136
on social media to keep up.

< RP @realproducersofmacombcounty ¢ ¢ o

o2 Mill St.

j.l him.
B iarose@iLnmm.com Rochester, Ml 48307

& www.ApprovedWithJen.com

¢ © O

aEmortgage.jenlarose
NMLS #1141786

INSHRENCE AGENC CONQUEST

Agent for Alled Van Lines | ) ¥ X J Mechanical

A Morse Moving & Storage

. \J
* Expert Fleet Allocation for Real Estate o

¢ Seamless Client Transitions &
Personalized Service ﬁ

[ * Active Involvement in Real Estate % ' v 1 .
P Industry Events
O I e 5 « Trusted by Top Agents for 65+ Years come see ll'he
Partner with Morse Moving & Storage i
Life is Beautiful - How Can We Help? mday to Hevate Vour DUNCAN Dliference

: ; — g Duncan Insurance Agency is dedicated to
€ | AL g SEleEe s | : giving our clients products that provide
3 jp— quality protection and value pricing.
o All Natural : ] F )

® Residential & ' A ( :A
* Commercial 734.484.1717 ﬁ DUN N
® Move In / Move Out ! morsemoving.com INSURANCE AGENCY

S — Eﬁm (586) 784-5051 - DUNCAN-INSURANCE.COM
Barbara Scott | Proprietor sy '1|:|.lr.:

WINNER - M_? et Adam Duncan Plumbing and Gas Piping system design, installation and
586.404.0234 S EE‘E 3 (586) 531-7111 + ADUNCAN@AALINS.COM repair for ALL residential and commercial applications
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.- THE PERFECT HOMESITE N e "
= i ] ,.) '] F
e 4 DESERVES THE PERFECT HOME. Qgiﬂl.].l.f.‘;ﬁ k

BOCK

GROUP

« Rated 5-star by clients across all
platforms (Scan the code below to check
us out)

+ Focused on communication & education

« Wide variety of loan programs including:
o Construction
o Renovation

¢ Down Payment Assistance
Non GIM

a

Contact us for your home financing needs!

v A T

Jason \Shngarailt Sean
Bock e A Seaman
el ! Loan Originator

: - MMLS#: 1461366
it Orarcats 313-550-0205

Lamnpprm and terms are dependent upon borrower’s credit, documented ability to repay, acceptability of collateral property, and undarwriting criteria.

EXPECT
H 3 SOMETHING &
A Serving Oakland, W ot

1 Macomb, and 4 YOUR CLIENTS HAVE THEIR DREAM HOMESITE.
odge o Mecins _ L3PECY COUNtieS. - NOW LET’S BUILD THEIR DREAM HOME.

=
DON'T LET YOUR DREAM HOME BECOME A NIGHTMARE  —

When your clients build on their own lot with Cranbrook Custom Homes, our team will guide them through
' g, the process from start to finish, This includes soil analysis o ensure they're building on solid ground, financial
1 «j estimates for site improvements, securing permits, and site development.
ey L. Lrs ] -

By choosing Cranbrook, your clients will have the beneafits of our design-build process — which helps us meel
client expectations, ensure transparency, and guide clients on their homebuilding journey — while enjoying the

Home Insurance — The Ultimate Plan flexibility of building exactly where they want to live. Our guaranteed fixed pricing revolutionizes the custom
e e home building process, alowing you to know how much you'll pay at time of contract. That means no budget
overages or surprises. Contact a Cranbrook Custom Homes sales manager to learn more.
Home Systems Protection Ultimate Plan also Includes:
We've got your back when essential household Service Line
systems like central air conditioning. furnaces or You're protected for loss or damage to exterior
water heaters break down. You're protected not underground service lines, such as water, sewer
only for repairs, but also for the loss of use and or power
damages from spoilage. Home systems and
equipment covered includes Claim-Free Rewards
Earn cash back or renewal credit every policy
E ri k H Odg ee 248_388_4783 = Central air conditioning year you go without a claim.
. . 2 . . = Boilers, furnaces and heat pumps Disappearing Deductible*
er|khodge@hhlserV|CeS.Org O WWW.hh|SerV|CeS.°rg = Conventional and solar water heaters 5 J
N L ) educe your deductible by $50 for every
*= Home security monitoring devices policy year you go claim free, up to a maximum
Home |nSpeCti0n « Radon Testing = Electrical service panels of $500.

= permanently installed appliances Claim Forgiveness Ultimate

Your first claim will be forgiven, regardless of size.

Water Quality Testing ¢ Air Quality Testing
Thermal Imaging ¢ Sewer Scope Inspections

The Ron Steffens Agency
. 50798 R Plank Rd.
HHI is an InterNACHI and ICA S e Macomb, Ml 45044
o peo (586) 954-2461
Certified Home Inspector.

e L o o P e e qu«-ﬂ-

I A o Q)Cranbrok @
NACHI21041416 | ICA # 24628 STl A s ST B e i e b, inge o s i, . = e E.m“ﬂin
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YEARS OF
Rp ‘ % THE N2 COMPANY

Lombardo

HOMES

NEW DECORATED MODELS OPENING IN 2024!

Lombardo Homes is proud to introduce two new decorated models to Macomb County! Thoughtfully crafted with today’s home buyers
in mind, these new models showcase current design trends, as well as open floor plans, private primary suites, and work-from-home
spaces. We invite you to bring your clients to tour a new Lombardo Homes decorated model this season!

The Ludington at Pembrooke South in New Haven The Berkeley at Wolverine Country Club Estates in Macomb
Located northwest off Gratiot, north of 26 Mile Located east off Romeo Plank Road, north of 25 Mile
Opening Summer 2024 Opening Late 2024

info@lombardohomes.com | LombardoHomes.com ,h
Pembrooke South | 586-738-0312 | pembrookesouth@lombardohomes.com | Located northwest off Gratiot, north of 26 Mile g / LO I bardo @
HOMES

Wolverine Country Club Estates | 586-372-8278 | wolverine@lombardohomes.com | Located east off Romeo Plank Road, north of 25 Mile

EQUALHOUSING
OPPORTUNTY




