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Hubbard

@ Mechanical

RESIDENTIAL & COMMERCIAL
mey. HVAC - PLUMBING - BOILERS

CONTACT US:

| \ 859-340-4509
ARTHUBBARD: @hubbordmechonical.com

OWMNER

Plumbing

@ Boilers

Proudly bringing Pride, Honesty, & Integrity to All
our Customers

@
®
g
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LLC

Loan Programs
Which
Mortgage is
Right for You?

Zero Lender Fees

Hispanohablantes

20 day Closing

Access to a wide amray of loans
Award-winning mortgage professionals
Commitment to excellence

Newest client based technologies
Expert guidance on complex scenarnos

Mortgage Rate Options

Contact Brian C. Lykins
Vice President / Broker Owner
1-502-657-6414
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Let us lead you

WITH OFFICES IN LEXINGTON, LOUISVILLE,
RICHMOND, DANVILLE, MT. WASHINGTOMN &
HEW ALBANY, INDIANA WE ARE READY TO
MEET YOU WHER E

Looking for professional title services with a small business approach?
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#1Most Underrated Form of Listing Media?

Ready for Sky High Sales7 We Reveal How Drone Photography is Elevating Realtors’ Listing Success'

N B N il ! 2

Our hardest working

A “not too shabby” “employee”
employee

ASK THE EXPERT

“Does a house in a neighborhood

Drone -+ Virtual Twilight

really NEED drone? Iswt that | Transform Real Estate Listings Beyond Traditional Imagery with Drone.
just for commercial or land?

Yes, so drones are cool. Did you know that it takes months and many hours of work to learn, test, be licensed to
legally operate a drone for business? WE exist to help YOU grow your brand, and we believe in doing so in the

most ethical and practical ways possible which is why each of our photographers is FAA Part 107 Certified!
S

RICK RICKERSON
FAAC E:%;%%Rs\: ol'ﬁgpl LOT Drone + Reverse Color Highlight
DRUNE PH[]T[] ANI] VIDEU Is FAR Because what are we selling if not the experier.lce. of whatit is like to “buy dirt” as Justin Davis sa}ls. Soifyou
want “my two cents on making a dollar work” in listing media: ADD DRONE. Why? It works! My wife and |
MURE USEFUI. AND NECESSARY purchased our home in the middle of the pandemic. We hated the wallpaper, didn’t love the cabinetry, but
TH AN YI]U MIGHT THINK' we could SEE ourselves sitting on our acreage, firepit by the creek the borders our property, enjoying life,

and watching our dog run freely. We could imagine ourselves in our little neighborhood on the edge of the
country line and THAT sold us. Lots of times the impact of listing media comes from things that potential
As aavid “Trekkie” can | say that I believein  puyers never even know they will fall in love with. And truthfully it's just not a good look for any listing to
the power of drone photo / video to “boldly  “|ook up a house’s nose” as | always say. Build interest, drive traffic, propel closings. Elevate your listings
go where no man has gone before”?? Orat  with breathtaking views that only drone photo and video can provide, we are always happy to consult.
least where |, as a carbon-based life form,

Get 2 FREE

cannot? (Okay... 't StOp.) Honestly, there

are so many uses for drone, above and
beyond, land & commercial shoots.

Sweeping multi-storied homes, the perfect
culde sac, large corner lot, bordering a park
or field, even within city limits, EVERY listing
agent should be considering adding drone
imagery to give properties, and potential
buyers, an enhanced perspective.

www.pending-media.com

“with paid shoot - single-use offer valld on wrtual twilight only until 1/31/24




PREFERRED PARTNERS

AUDIO VIDEO / IT
46Solutions

(859) 788-4600
www.46solutions.com/

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

ESTATE SALES

Blue Moon Estate Sales
(859) 523-3483
bluemoonestatesales.com/
lexington

HEATING/COOLING
Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

HOME & PROPERTY
INSPECTIONS

Wright Choice Property
Inspection

(502) 822-6484
www.yourwrightchoice.com

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington

Professional Photos Put Your Listings in

bretaulbeephoto@gmail.com
606-207-5800

6 - July 2024

them for supporting the REALTOR® community!

HOME WARRANTY
Home Warranty of
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

INSURANCE

Carpenter Insurance Group
(859) 202-3656

carpenter
insurancegroup.com

JUNK REMOVAL /
DEMOLITION

Junk Magicians

(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

MORTGAGE LENDER
Bank Of England -
Jordan Hoskins

(502) 542-0363
JordanBOE.com

1st Class Mortgage
Brian Lykins
(502) 773-4834

Republic Bank -
Patricia Morgeson
(859) 519-3369

Republic Bank -
Rebecca Elliott
(502) 867-7648

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY

From Here To There

(859) 893-2602
www.fromheretothereky.com/

PHOTOGRAPHY
Central KY Real
Estate Photography
(606) 207-5800
centralkyrealestate
photography.com

PHOTOGRAPHY &
VIDEOGRAPHY

1075 Photography

(606) 510-7628
www.1075photography.com/

Pending Media
(502) 439-5683
pending-media.com

PHOTOGRAPHY-
REAL ESTATE
Tonia Witt Photo
(859) 585-6790
toniawittphoto.com

PLUMBING

Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

RADON TESTING

AND MITIGATION

Breathe Wright Radon Services
(502) 536-7884
www.breathewright
services.com

The Brokerage

Tru Life Real Estate

Lexington Radon Mitigation
(859) 382-8570
lexingtonradon.com/

REAL ESTATE PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassreal
estatemedia.com

ROOFING

Empire Restoration
(859) 494-5546
www.empireky.com/

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

TITLE & ESCROW
Kentucky Abstract and
Title Services

(606) 679-6315

Precise Title Services
(502) 603-0164

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION COORDINATOR
Seamless

Transaction Coordinating

(502) 445-0200
seamlesstransactionlic.com

Agent on The Rise
Agent on Fire

National Real Estate

Keller Williams
Legacy Group

Homeland Real

Estate

The Brokerage

SEND YOUR

NOMINATIONS TO

AHUTCH@REALPRODUCERSMAG.COM

Bluegrass Real Producers - 7



MEET THE

LUEGRASS

REAL PRODUCERS TEAM

Aaron Hutchison Dan Allsup
Owner and Publisher

RP

8 - July 2024

Beth McCabe Kristen Ellis
Writer Kristen Ellis Photography Photography

Marena Johnson Brett Rybak
Publishing Assistant Ad Strategist Writer

Renée Hensley Keni Parks
Keni Parks Photography

Gabriel McBride Matt Holbrook
1075 Photography inFocus Media
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at ahutch@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real
Producers but remain solely those of the author(s). The paid advertisements contained within the Bluegrass Real Producers magazine are not endorsed or
recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business
practices of these companies.

JUNK REMOVAL
SERVICES IN
LEXINGTON, KY

No job is too big or too small for Junk Magicians
Lexington - we're here to help you clean up
your space! Give us a call today to book a free
no obligation estimate!

You'll be glad you did!

JUNK MAGICIANS

MAKING YOUR JUNK VAMNISH!

(859) 533-1420

@ junkmagicianslexington.com
M info@junkmagicianslexington.com
Licensed Demolition Contractors

Carpenter Insurance Group, LLC
Churse Carpeirten, Priveipal Agent

We're vour local insurance pras,
and we're here to help.

e 859.202.3656

@ CUNM TN O SR e, SO s Chiise Chrpanier
{41 Prosperows PL Uit 26 Chwmer, Principal dgenr
Lexingran, KY 40509

Froudly Protecting: é* Gl bty

Agent, decowm Manager
/:.GG'T-,L L

aufe

i fe

ﬁfrf‘_;j.fl htf g

Puiger Toowlou
Sales Agent

What are your clients using daily,
that reminds them of you?

3 |'
4 |

\

Closing & Referral Gifts ® 100% Tax Deductible
High-End Branding

CONNECT
®CUTCO  wimemm
Closing Gifts 4
Emmi Abel-Rutter, Gift Consultant E E
513.687.0635

YourSharpestfFriend.com
eabelrutter@gmail.com

Bluegrass Real Producers - 9



T R U ST E D »» you ask. we deliver.

TRADES

TRUSTED TRADES are valuable affiliates who know how to serve the needs

of REALTORS®. You may not require their services for every transaction, but

when the need arises, you’re grateful for them. This group of partners is

critical to your business. Most importantly, these Trusted Trades will get the

job done and make you look awesome to your clients!

Concrete Lifting
& '
e
B-Level Concrete Lifting

& 1/2 the cost of replacement!

Q\{ﬂ Does not damage surrounding landscape
_aa /mmediately ready for foot traffic.

Repaired in hours while it would require
days toremove and replace

‘)f Eliminates trip hazards

\ 859-474-LIFT BLevelConcreteLifting.com

859-474-5438

10 - July 2024

Exterior CIeaning

VOURTOUGH-To-TAcﬂ -t
cleaning team ||| 3

Exterior cleaning to make properie :
look their best! & y

Window & Gutter Cleaning; -
House & Pressure Wospﬁ;

Free estimates 859-972-715

Financial Services
Let’s put your plans

thrivent

f Jordan Dongell
Financial Advisor
Heartland Advisor Group
771 Corporate Drive Ste 700
Lexington, KY 40503
(859) 553-4663

Real Estate Photography

Gabriel McBride
b 606-510-7628

107 5photography.com

1075

'.,‘\ ] }L“H[ IMNE “( I 'lq]{'i‘ Specializing in residential design,

remodeling, and new construction.

andersonandrodgers.com « 859-309-3021
170 Prosperous Place | Suite 1 | Lexington, KY 40509

Roofing

ﬁ:srnnnﬂuﬁ
ROOFOM r‘/
859.494.5546 #

RESIDENTIAL

3500 0F FULL ROOF REPLACEMENT ROOFING COMPANY
when mentioning this ad IN THE BLUEGRASS

Insulation
TH ER@UQ@QW%Z—@REF & NEW! Now offering

Concrete Lifting!
Commercial & Residential Insulation

® Spray Foam
® Blown-In Cellulose [ g

e Acoustical Spray-On S8 =3
* Fireproofing i

Serving Lexington & P Corn" — Thermal, Moisture, &
surrounding areas Vice-President 1 |\/|O'|O| Resistant

<
(859)293-4606 &)
Info@Thermospraylex.com  s-Level concrete Lifting

Staging
TURNING JET THE STAGE.

HOUSES -ﬂ'é} LEXINGTON
INTO HOME "B d

o Vacant Home Staging
o Furniture Sales ! o
o Short Term Rental Furnishing Packag

859-255-2800 WWW WESETTHESTAGE CUM e CHASE BALLINGER@WESETTHESTAGE CoM

Marketing
Build an Online Presence

That Will Grow Your Business

I\ Advertising - Websites - Content Creation

www.forgemarketinggroup.com
F'O'RG E (678) 904-5474

Waterproofing Foundation Repair

]
ate ’ Basement &
our basement or ! & Crawlspace
. aIce Waterproofing

859:744-7500

9P BDry

Bluegrass Real Producers - 11



DY celebrating leaders

Written By Brett Rybak
Photos By Renee Hensley Photography

continuing down the path as a servant
leader in the commonwealth

Joseph Miller’s drive to serve others has been well-rooted in the

man he’s become for years. However, it is the process of how Miller

has evolved as a servant leader that is worthy of recognition.

Miller has an extensive background in church and
nonprofit leadership. He ran the Rowland Arts
Center for Teens in Clark County, Kentucky, for
more than a decade and still serves as president of
the board for the organization designed to equip
young people in the community with the education,
resources and skills needed to be successful in mid-

dle and high school and beyond.

“I feel very passionately about being in purpose and
on-time in purpose,” Miller said. “My job is to serve
other people. For the longest time, that’s what I did
through the teen center in Clark County. I could
tangibly see the change in middle and high school
students. I grew up alongside those kids in my pro-

fessional and leadership development.”

But after running the organization for a decade,
Miller opted to try real estate as a part-time avenue
to supplement income. The husband to Caitlyn and
father of Merritt and Leighton felt he needed to fur-
ther help his growing family.

[

| FEEL VERY PASSIONATELY
ABOUT BEING IN PURPOSE
AND ON-TIME IN PURPOSE.
MY JOB IS TO SERVE

OTHER PEOPLE.
-7

“I was looking around at our first home, a 3-bed-
room, 1.5-bath place that we had simply outgrown,
asking myself what I could do for our family,” Miller
said. “Cait’s a school teacher, doing God’s work. I
was running a nonprofit. I was doing something and
still am doing something great but I did this to sup-
plement. Then I asked what does the next five years

look like for us, our kids and what we want?”

Miller felt his wife was in a great position at
her school in Clark County and was tenured. He
felt an opportunity in front of him to go out and
make that difference for his family. He had run
the teen center for 10 years and that aspect was

continuing to thrive.

“I really ran into the opportunity with Keller
Williams Commonwealth and Tara Smith acci-
dentally,” Miller admitted. “I went on Indeed.com,
updated my information and through reverse pros-
pecting, it said I should apply for the position. One
of first lines said ‘looking for a servant leader.” I went
through an extensive interview process for the team
leader position. This was my opportunity to change
lives, grow the company internally and externally,
right the ship and help grow the culture.”

So Miller, who through his on-job training as
team leader feels he has “received an MBA
without having to pay for it” because he has
come into contact with so many top producers
and high achievers, hasn’t looked back and now
has the opportunity to open doors for everybody
from other top producers to new agents so they
can gain leverage to obtain their desired lifestyle
for themselves and their families. His main pri-

ority is still helping people in any way possible.

Bluegrass Real Producers - 13



ALL THE TIME
| HAVE NOW IS -
PRECIOUS SO

| WANT TO BE
WITH MY WIFE
AND KIDS

—

“I think the biggest thing I’d like to
tell anybody is we want to create
lives by design,” Miller adds. “If
there’s somebody new to the busi-
ness, I can create a business plan for
you to achieve your goals. I want to
be somebody who can connect reg-
ular people to whatever their dream
goals are. We have visions of what
we want in our life and so few people
go do it and chase those ambitious
goals to achieve what they want for
their family. We talk a lot about lim-
iting beliefs. How do we get behind
self objections to ‘can I do this’ or
‘should I do this?’ It’s about remov-
ing fear and going after what you
really want in life. A lot of people die
at 30 but live to 80 but I care about
making sure that doesn’t come true

for people I work with.”

And Miller is a prime example of
somebody who truly practices what
he preaches. While he makes the
most of his time on the job, he truly

values his time away from work.

14 - July 2024

“I love coaching my son’s soccer team
and spending quality time with my
wife, kids and friends,” Miller said. “If
I'm being really selfish, it’s going to a
baseball game or reading a book that’s
sat on my shelf for several months. All

the time I have now is precious so I

want to be with my wife and kids when
I'm off the clock.”

It’s apparent that Miller’s effort spent
as a servant leader, one that has proven
fruitful in both his career and personal
life, is having an impact on those he

works with every day.




A Modern Approach

Professional Photogr‘ép‘hy_l 4K Videos | Virtual Tours | Floor Plans | Branding
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Scan to y y ;
follow us on 1 . T s Book Now

(502)-330-4600

bluegrassrealestatemedia.com
Aaron@BluegrassRealEstateMedia.com

Lexingtort

2 CHC

HOME INSPECTION

859.388.0530
CHCHOMEINSPECTION.COM

Proudly offering complete inspections for your residential
and commercial needs. We can usually fit inspections in
within 3 days and get your inspection back to you same

day or next day!
Serving all of Kentucky

MFD, HOME

ENGINEER
CERTIFICATION Lexington Radon was the only company willing to take on our
project. | was in the construction business for many years, so |

typically do everything on. my own home and rental property. My
@ home was so complicated that neither | or any other contractor
would touch it. Jarad looked at it and said he loved a challenge. He
provided a bid that was reasonable and completed the job quickly.
If | ever need radon mitigation again Lexington Radon is the only
contractor | will use. | recommend them highly.

AND MORE! -Michael Rogers
CALL TO SCHEDULE ANYTIME! SCHEDULE YOUR TEST
EASILY BOOK ONLINE Call 859.382.8570 * lexingtonradon.com

16 - July 2024

We make loans easier.
More loan options means more opportunities for your clients.

Portfolio Lending Products Remodel & Construction Loans

Physician, Dental & Pharmacist Specialty Loans Home Equity Lines & Home Equity Loans
Jumbo Loans Lot & Land Loans

Conventional Loans — Fannie Mae/Freddie Mac

Government Loans - FHA/VA/USDA/
Kentucky Housing

CRA/LMI Lending Products

Adjustable Rate Products

Bridge Loans

C&l Lending

Commercial Real Estate Lending

Centralized loan operations and serving teams

Medical Specialty loans located in Central Kentucky.

WHILE ANY REPUBLIC BANK LOAN OFFICER CAN ASSIST YOUR CLIENTS, TODAY WE FEATURE:

REPUBLIC REBECCA PATRICIA
BANK ELLIOTT MORGESON
Mort\;iacgee F;rj:j le\/r\ji;E ;ager APSFSI:IS:E: Ezgi?nzrggizt,

NMLS ID #827418
859-519-3369

NMLS ID #3379
502-542-9425

|t’sjust easier here.

RepublicBank.com  Member FDIC

Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust
Company Loan Originator ID #402606.

EQUALHOUSING
LENDER
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Photos By Keni Parks
Written by Elizabeth McCabe

MEET

ELIA

HORD

A GAME CHANGER IN
BLUEGRASS REAL ESTATE

Real estate is simple but not easy,” says REALTOR Melia Hord. “Although

everyone can do it, not everyone should. | don’t think | have ever had the same

transaction, even though we follow the same process. Everyone is different.

The reality is our job isn’t the grandiose image portrayed by the real estate TV shows

and often doesn’t depict our value or our average day serving our clients, community

or the industry. It's a job of relationships and service which takes empathy, compassion,

patience, understanding, resilience, perseverance, tough skin and lots of love.”

Melia Hord, founder of the MELIA Realty Group (MRG) at
Keller Williams Bluegrass, has built a remarkable career
in ten years. She’s also the first Kentucky partner with
PLACE, areal estate platform made up of the Top 1% of
real estate agents across all brands in North America,
elevating the services, models and technology she offers
her clients and the growing team at MRG’s “Happy Place”
on Southland Drive. Her concierge approach resonates the
highest level of professionalism, knowledge, and service to
guide others to the closing table.

A Journey Rooted in Strong Values

Born and raised in Morristown, NJ, Melia
grew up with strong work ethics and fam-
ily values. Her father, an immigrant from
Budapest, and her mother, a Jersey
native, instilled the importance of
integrity, honesty, and hard work. “My
dad passed away on my 16th birthday
leaving my mom four teenagers to raise
on her own. Through loss, she groomed

strong, independent children.”

As aformer CPA, Melia spent the next decade

in corporate America climbing the corporate ladder from
assistant controller to the youngest controller in the Nation
for her company. Starting at a young age, Melia has always
exceeded expectations. She explains “I started babysitting
at age 11. At 14 I begged my mom to give approval to work
at the local movie theatre. Then I moved into the restaurant

industry working every service position for over 10 years.”

From Corporate America to Real Estate
Leaving Corporate America, Melia opened a nation-

ally acclaimed gift company focused on “relationship

Leading
the Way in
Residential
Real Estate!

marketing.” She chuckles remembering prepar-
ing gifts for local agents for their clients. “I always
knew I'd get into real estate one day. For years, my
brother told me to get my license. Timing truly is
everything and the life before real estate groomed

me in more ways than I ever realized till now.”

Melia started with KW on January 3, 2015. “Real
estate was the best decision I ever made for myself
and my family. I learned quickly it was not about
me buying or selling a home but rather helping my
clients buy, sell or invest in homes. I get to
build relationships one client at a time,
with every deal and then throughout

their homeownership chapters.”

Overcoming Challenges

Melia’s journey has not been with-
out challenges. In 2008 her family

was victim to a bad partnership,

complicated with the housing crisis,
losing most of her family’s legacy. “We
spent five years working with brokers
and attorneys to abate our West Coast devel-
opment to no avail. During this my mom passed sud-
denly and three months later my sister died. I was
left to manage the family business and both estates

in different states while raising two little boys.”

Through hardships, Melia learned the importance of
relationships. “My personal friends became my village to
help with the boys while my professional sphere helped
me learn the intricacies of the industry at this pivotal
time. Through adversity came personal growth, faith and

empathy which now helps me do well in this industry.”

Bluegrass Real Producers -
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time, with every deal and then throughout
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their homeownership chapters.
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Building a Legacy

Melia’s dedication to her clients and
community is evident in everything
she does. “At MELIA, Our Mission is to
Deliver the Dream of Homeownership.
We believe everyone deserves to own a
home. Homeownership is the foun-
dation of the American Dream and
supports all aspects of our society. We
help people make smart decisions and
build wealth with real estate and then
we connect them to our community.”
Melia loves Lexington commenting,

“I think Lexington is the best place to
live, work and play. We get the unique

20 - July 2024

I get to build relationships one client at a

opportunity to help local and future

residents learn that too!”

There have been a lot of mistakes,
challenges, wins and accomplishments
along the way for Melia which she

says has led to great opportunities.
“Opportunity is never lost - it is just
found by others.” Melia was named
Kentucky’s Women Business Owner of
the Year in 2024. She was one of the
first developers of Distillery Heights in
downtown Lexington. And her partner-
ship with PLACE allows her to work
beside the best in the industry. “PLACE
is the industry’s white unicorn.” It
provides unparalleled resources and

support to her clients and team plus

benefits such as health insurance, stock
options and revenue share to help
agents build wealth and security for
their families. “My goal is to help other
agents become PLACE partners to grow
their business and leverage their time
for the things the love.”

A Passion for Life and Learning
Melia is passionate about the commu-
nity and started the “JustAskMelia”

podcast to share the untold success

stories of people and businesses within.

“It’s easy to look at someone and see

the upside of success; it’s another to

know the journey they
walked to get there.”
She adds, “Everyone
and everything has a
story. We started this
podcast to share the
stories within our com-
munity. We want people
to know the struggles,
grit and determination
as much as the happy
ending to their story -
and who doesn’t love
supporting a great
story? It’s our way of
connecting people to
their business and our
community. Everyone
should listen, it will

simply melt your heart.”

Outside of real estate,
Melia is an avid trav-
eler, loves to cook and
spend time with family
and friends. “I strive
to get away at least
once a quarter for a
‘recharge’ weekend by
the ocean. I also love
to share a great bottle
of wine or glass of
bourbon over laugh-
ter. And I simply love

being a baseball mom.”

Melia has been married
to Chuck for 25 years
and they have two sons
together, Brendan and
Will, and a bonus son
Chris who brought their
first grandson, Ryker. “I
am so lucky to be their
mom. God really gave
me the greatest job and
gift in raising these fine
men.” Brendan plays D1
baseball and is going

on to coach college
baseball while Will is a
phenomenal agent com-
ing back full-time as a

postgraduate from UK.



A Vision for the Future

Melia’s vision for the future is
clear. “For me, real estate is a
passion and a ministry. Every
day, it allows me to be signifi-
cant in other people’s lives in a
capacity I never imagined pos-
sible: serving clients, coaching
agents and making our commu-
nity a better place. I'm fulfilled
and happier beyond any job I
ever had. There are days I wish I
started at 18 like Will, but God’s
delay prepared me to be my very
best in this field.”

With a team of dedicated agents
and a strong foundation built on %
relationships, Melia Hord sums
up her significant impact in the
real estate industry. “Be signifi-
cant in someone’s life and you’ll
find true success. You are never
too old or too young to make

a difference. Be proud of your
reflection in the mirror. The best
risk is always you - so go after
what you love and you’ll never
work building a life worth living

and a legacy worth leaving.”

For me, real estate
is a passion
and a ministry.
Every day, it allows
me to be significant
in other people’s lives
in a capacity I never

imagined possible.

L&

' Simple Mortgage
Fewer Fees
Lower Rates

"Marcus was always willing to help. He was always communicating every
step of the way and made the home buying process super easy. He was
confident and always helped with possible offers on houses. Truly an
amazing worker and you guys are so lucky to have him! We cannot thank
Marcus enough!”" - Lauren

Statewide Mortgage

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

859-321-5437

10140 Linn Station Rd

Louisville, KY 40223
Mhundley@statewidemortgage.com
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'FROM HERE.TO THERE ,
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The Premier Movers of the Bluegrass

EQUIPPED AND EXPERIENCED, FROM HERE TO THERE
PROVIDES EXQUISITE CARE FOR YOUR ITEMS, HOME,
AND MOST IMPORTANTLY, YOUR FAMILY.

From Here to There is white-glove, with a team composed of current and
ex-college athletes, your items will be moved as fast as safely possible.
Successfully streamlining one of the hardest events in life, move day,

is the most satisfying part of our job. You can trust you are making the right
choice when choosing From Here to There to handle your belongings.

* Residential Move + Long-Distance/Interstate Moves

« Commercial/Office Moves ¢ Transition Moves E 0
« Furniture Delivery « Labor for Hire + Junk Removal/Yard Waste
+ Estate Clean Out/Donations * Rearranges ¢ Piano Moving BL&EE:&‘:‘ e

(859) 893 - 2602 « fromheretothereky(@gmail.com ¢ fromheretothereky.com

193 KENTUCKY AVENUE, LEXINGTON, KY 40502

& | MA

i . :’- A
KEMONEY:
SAVEIMONEVZ. |
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Taulbee

Central KY Real Estate Photography

s
There is only one chance to make a good first impression, and real estate agents

know the listing photos are a major part of what shapes buyers’ opinions of a house

or property. With the experience of having been an agent herself, Bre Taulbee of Bre

Taulbee Photography understands just how critical it is to provide the absolute best

photos to a client and what it takes to deliver on that duty.

“From knowing so many real estate agents, as branding and product photography. Her drive
and from having my license for two years, I [ for delivering clients unsurpassed quality photos W - —
know you have to bring a level of thought- ?’ ;& is derived not only from her empathy for real W -
fulness and care to this,” Bre explains. : estate agents, but also from the passion found
Having seen the agent’s side of the pro- i r ? l* when one finds their true calling
cess, she understands the desire to | after a long search. “I have
do as much as possible for the loved photography since I
client and how the pictures was a kid, and even took
can make or break interest photos at sports events
in a listing. Determined to when I was in high -

elevate her work above school,” Bre remi-

the rest, she brings an nisces. Also holding
a love for science

and health, she

unparalleled attention
to detail to photo-

graphing a home, decided to pursue
always communicating that path instead
with clients to ensure and graduated

with her degree
in Kinesiology, but
soon found the choice .
brought little joy. “After
fighting hard to get a job after
college, I wasn’t happy with the

they receive exactly what
they expect and beyond. “I

am committed to bringing my best for them! I
can make any house look better than it does,”
she declares. “No one will ever say, ‘the
pictures don’t do it justice’.”

options I had for a career in my
In addition to photos of the home or field, so I decided to follow my
property, Bre also offers free headshots heart and start my photography

for agents who work with her, as well career,” she elaborates.

24 - July 2024
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Although she has done nearly every
type of photography since she
started in 2016, Bre has happily
found her niche in real estate.
“A family member is a real
estate agent and someone
she met at a networking
event asked if I did real -
estate photography. I didn’t
at the time, but I was like,
‘Yes I do!”” she laughs. “I had
never even realized it was an
option.” After the first time, she
fell in love with it. “I knew this is

exactly what I want to do,” she says.
“The most fulfilling part of my job is
meeting people I wouldn’t have. In doing
real estate photography, I meet so many
amazing, passionate agents and their
clients who are dealing with a life change

whether it’s big or small.”

I define success as having
a good balance in life.
Having a career you are
passionate about, but also
allowing yourself time to
enjoy family, friends and the
beautiful things in life.

Bre and her husband, Thomas, also own
Leestown Coffee House on Leestown
Road, spending much of their time there
together with their four-month-old son,
Arlo, but they also make sure to carve
out time for activities beyond work,
such as walks, enjoying the best food
found in the Lexington area, and
traveling. By her own definition, the
Stanton native has found success

in her adopted town of Lexington.

“I define success as having a good
balance in life,” she muses. “Having

a career you are passionate about,

but also allowing yourself time

to enjoy family, friends and the
beautiful things in life.”

26 - July 2024
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Call today and schedule your radon test or mitigation.

(502) 536-7884 | www.breathewrightradon.com

Seomless Transaction
Coordinating
SO0 4450200

trarmgsearsbeutranasctioniic com
wrarwr ppam besstranuactionlic ram

AGENTS

G}. .?..:I
14-month’ VL~
coverage d 3 WAYS

SEAMLESS TRANSACTION
COORDINATING WILL HELP

Kourtney
Funk

Regional Sales Monager

kourtneyf@hemewarrantyinc.com

(606)315-5144 QO @

Protect your home's appliances today! \
i 2
homewarrantyinc.com/register G

Ay -

-*: At
BER

“Imitfal coverage term

Review [he terms and conditions,

coverage, limitations, ond excusions ’

o hamewarrantyingcom/Temms. Home ﬂ Warranty.
~ =
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Jenny
Mateyoke

Jenny Mateyoke, a successful
REALTOR® with nearly 20 years

in the industry, attributes her
achievements to a “servant’s

heart” philosophy, guiding her
career and community efforts.
Initially working in healthcare
administration, Mateyoke tran-
sitioned to real estate seeking
autonomy over her success.

She started with a traditional bro-
ker, later founding The Mateyoke
Group in 2009, where she serves

as owner and listing specialist. Her
passion for mentoring others led her
to coaching with I Love Coaching Co.,
emphasizing the importance of personal

growth and development within her team.

“One day I woke up and wanted my success
or failure to depend on myself and nobody
else,” Mateyoke said. “I spoke to an agent
in Lexington about a potential real estate
career. Shortly thereafter, I took the
two-week course, quit my healthcare

job and never looked back.”

WRIGHT CHOICE

R,

BROPERTY INSPECT 'ON

Fireworks might dazzle but

OUR HOME INSPECTIONS
ENSURE YOUR SAFETY SPARK

ALL YEAR ROUND

MAKE THE WRIGHT CHOICE
AND CALL US FOR ALL OF
YOUR INSPECTION NEEDS!

(502) 822-6484 | WWW.YOURWRIGHTCHOICE.COM

- 20% Down is Required

- Perfect Credit is Required FACTS

* Renting is Cheaper - 3% (or even less) Down

MYTHS

than Buying : is Possible

— s + Less-than-Perfect-Credit
m F:‘ ﬁ Programs are Available
+ Renting May be Cheaper
——— but You Don't Build Equity

BANK OF

MORTGAGE

Jordan Hoskins
Mortgage Advisor

(502) 542-0363
NMLS# 2213129

@ Bank of England Mortgage is a division of Bank of England.
..... NMLS 418481. Member FDIC

ENGLAND

Precise Title
Dervices

“Where frecision is the bey...”

Real Estate Title & Escrow Company
Servicing Central Kentucky

104 Boston Square, Georgetown, KY
(502) 603-0164

orders@precisetitle.net
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® commerce L I P

@ @ lexington
Small Business

of the Year

Your Partner for

HOME TECHNO

Home Theater - Outdoor Entertainment - TVs & Projectors - Home Automation

WiFi - Custom Surround Sound - Outdoor Audio

We also do commercial!

Managed IT Services - Cloud Services - Cybersecurity - Corporate A/V

’

VolIP Phones - Digital Signage - Network Consulting - and More!

46Solutions |

Your technology partner.

Call TODAY for a FREE consultation
(859) 788-4600 | 46Solutions.com

FOLLOW US ON SOCIAL MEDIA! @ o

DY join our next real producers event SWITELEXEERT BANEEISTS:
Amanda Marcum
Principal Broker/
Owner

Berkshire Hathaway
Foster REALTORS®

é A / _Z% Sheridan Sims
° The Catalyst Group
(CUETRVIIEINS

Commonwealth

Mary Ann Morris
Broker / Owner
Bluegrass
Properties Group

ESTATE.

How to Thrive in Today’s Market

Are you ready to elevate your real estate career and
conquer the Central Kentucky market? Join us for an

Tara Smith
Operating Principal

exclusive panel discussion featuring the top-performing
agents in the region! This is your chance to gain invaluable

insights from industry leaders who have not only / Principal Broker/

weathered but thrived in some of the most challenging Franchise Owner

markets. Discover the strategies, tools, and mindset that

set them apart and continue to fuel their success. MAPS Coach
Keller Williams

- Expert Panelists: Hear firsthand from a diverse lineup Commonwealth,

of Central Kentucky’s most successful agents, each Louisville. and

bringing unique experiences and proven tactics .
Seven Hills Realty

that have driven their remarkable careers.

- In-Depth Discussions: Engage in dynamic conversations Wednesday July 10
covering a range of topics, from navigating market 9:30am-12pm

fluctuations and leveraging cutting-edge technology to . ..
9ing g-edg 9 NorthEast Christian Church

990 Star Shoot Pkwy, Lexington, KY 40509

mastering client relationships and maximizing profitability.

- Networking Opportunities: Connect with fellow real estate
professionals, share ideas, and build relationships that RSVP Required!
can lead to future collaborations and business growth.

Don’t miss this opportunity to learn from the best in the busi-
ness. Whether you’re year is off to a hot start or slower than
you would like you’ll want to make sure to attend this event to
connect with the best agents in Central Kentucky.

RSVP HERE!



ROOFERSATOATHEIRESCHE',
A S REALTOR SIDEKICK PARTNER PROGRAM

e PRIORITY SCHEDULING FOR REALTORS
e FREE ROOF PRE-INSPECTION

e REALTORS RECEIVE FREE DRONE
SCAN REPORT/PICTURES

MIGHTY DOG
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is where your story begins

BOOK NOW

Ll Pp Firal Sn e ezt IS et e o vl'a-..-
L 859 5856790 @tonlawittrepholo [>=] toniawittrephote@gmailcom

Inspectors
{859}29&0250

32 - July 2024

Dive into faster loan closings and™ '
unbeatable service, all while making
a splash in the Bluegrass. With over

20 mortgage lenders, we’re redefining
excellence in lending. Discover the"
difference with Traditional Bank™

If you have not talked with a

Traditional Bank lender lately.

now is the time to see how

we stand out from the rest/
raditionalbank.com/lenders -



YEARS OF
Rp ‘ % THE N2 COMPANY

WE'LL SET THE STAGE. PARTNER WITH BLUE MOON FOR MARKET-READY HOMES.

( f 1. ;:LI‘ B { E N EI
G I ' l h ‘
2 i b ESTATE SALES 4

Visit BlueMoonEstateSales.com

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483

Title Solutions:
ey to Smooth&‘ansactzons

One Stop Shop For:
Title Research
Loan Closings

Escrow Closings

Cash Closings KENTUCKY ABSTRACT & TITLE SERVICES, LLC

Deeds 219 E. Mt. Vernon St., Ste. 3 ® Somerset, KY 42501 ¢ 606-679-6315
Title Insurance monika@kyabstractandtitle.com e orders@kyabstractandtitle.com




