











She’s a dedicated dog mom to
three fur babies - Fergie, the pug;
Chunk, the French bulldog; and
Mogli, the American bully pit mix.
When she has a moment to spare,
she’s either playing with them in
the backyard or finding solace in
the hunt for the perfect antique in
Denham Springs’ Antique Village.

Chelsea depends on a robust set of
routines, systems, reminders and
to-do lists to keep moving

the needle forward. “There’s

never not a reminder on

my phone,” she laughed.
Showings, lead generation,

and, of course, tee ball

practice are all set in her

reminder system.

When she learned that the
tee ball program did not
offer photos, she booked a
photographer to come before
practice. “We had to have

team pictures,” she said.

She stands proudly in the
back of the photo with her
assistant coach, her 16-year-
old brother. Pouring into the
team of young boys feels like
her way of paying it forward
for everyone who cheers her

on along her journey.

“I want to build a career for
myself, and I've realized in
the past year that I can thrive
and scale in this industry,”
Chelsea said. “And I'm not
saying it’s easy by any means.

But it’s possible.”

Chelsea points to her mom,
dad, brothers and boyfriend
as her biggest supporters.
“My mom is my biggest
cheerleader and has been

since day one,” she said.
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“My dad and I are also very close. He’s more of a
father to me from prison than many people have

who are out and free to be there with them.”

While many Rising Stars begin to strive for a bro-

ker’s license, Chelsea is taking the journey one step

at a time. “I like being hands-on, personal and taking
care of people,” she said. “I always want to grow and
improve, but I don’t need to be a millionaire by 25.
That’s not me - and it’s cool for others to strive for that,
but ’'m focused on showing people how much I care
about them and how real estate can change their lives.”

| can
thrive
and
scale
in this
industry.
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1211 N. Range Avenue, Suite D
Denham Springs, LA 70726

Real Estate Closings « Successions ¢ Estate Planning
Wills and Trust « Business Formations

225-380-5057
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Aundrea Allen

Independent Insurance Agent

www.safesourceins.com
. 0:(225)-300-4500 ¢ M: (225) 333-6220
aundrea@safesourceins.com

NEW.YEAR
NEW: DESIGN.

Saresource (225)315-7040
hautedesign@cox.net
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NSURANCE GROUWUF @ @angiebwilson.hautehomes
BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE. @_hautestuff_/

Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.
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/ A Denham Springs Baton Rouge
ROFESSIONAL 1111 South Range Ave. 8706 Jefferson Hwy, Suite B
S Denham Springs, LA 70726 Baton Rouge, LA 70809
TITLE William "Billy” Leach

www.ptitleinc.com ¢ (225) 665-5600
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BATOMN ROUGE, LA

NOW
LICENSED IN
MISSISSIPPI!

Ryan Mott Sheridan Fay Marcy Hubbs Durrell“Rundy"Tubbé Richard Davis lll Clay Donaldson Rebecca Valadie
Owner/President Broker/Owner Loan Originator Loan Originator Loan Originator In House Processot/ Loan Originator
NMLS #876641 NMLS # 1967817 NMLS # 2143451 NMLS #178782 (Houma/Thibodaux) Geaux Processing, LLC ~NMLS #2134013K

NMLS #1919192 NMLS #2436050

Stated Income Programs

Bank Statement Programs

One Time Close New Construction
Mobile Homes ¢ FHA, VA, Conv, Jumbo

RedstickFinancial.com |@® © @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250
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Doors off. Music up. That’s how Jessica

Huber rolls, whether through winding country

roads or down the coast to Long Beach,
Mississippi, for a weekend getaway with
her husband, Duke and their four pups.

Despite twists, turns, and even roadblocks along the
journey, Jessica embodies the mantra “life is good.”
But her journey hasn’t been without its unique hur-
dles. Diagnosed with severe hearing loss in eighth
grade, she remained largely untreated until her
senior year of high school, when her aunt informed
her about disability services that would provide her

with hearing aids and tuition assistance for college.

“Disability services helped put me through
college, so if'it hadn’t been for being
hearing impaired, I never would have
become a teacher,” she said. “That

taught me early on that there’s a

blessing in every challenge we face.”

God Moves

After dedicating 13 years to teach-
ing middle school math in public
and private schools, Jessica felt
the need for a career change. “The
kids would talk and whisper, and
I couldn’t understand what they
were saying, so towards the end,

it was difficult,” she said.

‘While buying a home with her hus-
band, Duke, and working with real
estate agent Juli Jenkins, Jessica
casually mentioned her deci-

sion to transition out of teaching
during a phone conversation. “I
told her I was going to work with
computers or find an IT job because

that’s what I enjoy,” she recalled.

Jessica’s affinity for computers has been
a constant throughout her life, dating
back to her MySpace days when she

crafted custom layouts for her profile.

Interestingly, on MySpace

in 2007, she first connected
with her now-husband, Duke.
They married in 2009, and
the Morgan City native moved

to Greater Baton Rouge.

But Jessica never even
applied for one of those
jobs. Juli asked if she had
considered real estate, sent
her a personality assess-

ment, and started praying.

After weeks of prayerful
consideration, Jessica decided
the school year would be her
last as a middle school math
teacher. It was time to embark
on a new adventure, and
while it was a leap of faith,

she took it with conviction.

“I prayed about it really hard,
and I waited for God to give
me signs that it was the right

move,” she said. “Towards

the end of the school year,

I was so happy and excited,
and I wasn’t afraid. I knew
that real estate is what

God wanted me to do.”

Real estate also offered the opportunity
for Jessica and Duke to explore interven-

tions in their journey with infertility.

After being married for just one year, Jessica
received a life-changing call from her doc-
tor. They found aggressive precancerous
cells that required immediate surgery.
Doctors successfully removed the cells and
did everything they could to avoid a com-
plete hysterectomy, but there was no guar-

antee she would be able to get pregnant.

“We tried for eight years with no luck,”
Jessica said. “Then I started real estate
and thought this could be it. This could be
the answer to the extra money and time to
explore more options and make it happen.
And then real estate became my baby. I
became addicted to selling houses and put
off having kids. We always said if we didn’t
have any by 40, we would just travel, and
it would be what it is. So, I'm 43 now, and

my husband’s 44. And life is what it is.”

Being hearing impaired as a Realtor has pre-
sented unique challenges. Jessica’s hearing
aids connect to Bluetooth so that she can take
calls, but she prefers texts and FaceTime over
phone calls because she relies on reading lips

- a skill she honed in middle and high school.

When many people masked up during the
COVID-19 pandemic, between the muffled
voices and lack of lips, communication felt
more challenging than ever. Instead of giving
up, she innovated by offering clients transpar-

ent masks so she could easily read their lips.

Continuing education and networking con-
ferences are hit or miss, as they often do not
offer closed captioning or have audio sys-
tems that may be distorted through hearing
aids. Speaking of audio systems - traveling
alone in an airport, Jessica cannot hear
announcements over the intercom system
about important flight updates like delays,

boarding processes and gate changes.
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Nonetheless, Jessica con-
tinues her frequent travels
to events, conferences

and classes across the
United States. Determined
not to let being hear-

ing impaired slow her
down, Jessica has always
relied on her ingenuity

to find unique solutions.

She is working to become
an advocate for the hear-
ing-impaired community
to bring awareness and
create change, especially
in making airports more
easily navigable for the
deaf and hearing-im-

paired community.

She also supports Maddie’s
Footprints Baton Rouge, a
non-profit established in
January 2010 in mem-
ory of Madeline Noelle
McGrew. The vision of
Maddie’s Footprints is to
help families who have
experienced miscarriages,
stillbirths or the loss of
an infant by assisting with
access to information,
counseling and financial
assistance for end-of-life

and medical expenses.

Jessica makes life look
easy as she rolls down the
road in her beloved Jeep.
“Mine is what you would
call a Mall crawler,” she
laughed. “It’s pretty and
always clean.” Life looking
easy doesn’t always mean
things went your way.

There’s beauty in accepting

what is, finding blessings in

even the most challenging

times, and rolling with it.




Wishing You Happiness and

Prosperity in the New Year!
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3 LOCATIONS TO SERVE YOU!

Robert Adams | Branch Manager/Attorney Mark Schoen | Division President/Attorney Keegan Wisdom | Branch Manager

Alex Polito | Director of Sales & Marketing Joelle Duet | Director of Marketing Cathy Waggenspack-Landry | Director of Marketing

8943 Bluebonnet | Baton Rouge, LA 70810 10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816 37283 Swamp Road, Suite 901 | Prairieville, LA 70769
225-769-5194 | C: 225-603-7897 225-291-1mM 225-706-6130 | C: 225-802-1811
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Surprisingly great rates await when you have options like bundling your home and auto insurance. Ay : » BT :
Call me for a quote today. 4 a3 : : $
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Garbarino State Farm ! - . !
9844 Jefferson Hwy Suite 102

Baton Rouge LA 70809

225.751.4840

ross@garbarinoSF.com St ate Fa rm®

www.garbarinoSF.com
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PLACES to WORK PLACES to WORK
*. 1N BATON BBUGE . IN BATEH ROUGE
PERKINS « BLUEBONNET « ASCENSION
225-769-8800 225-292-9130 225-673-2101

YOU'RE HOM

Homebuying is about more than financi
It’'s about starting the next stage of
Let us help you get home.

GET STARTED TODA

Brian Barefoot

Branch Manager, NMLS #1935707
225-326-0682
BJBarefoot@dhimortgage.com

Baton Rouge Slidell v
7700 Vincent Rd. 5951 Belfast Bend Ct. ’ = 1
Denham Springs, LA 70726  Slidell, LA 70461 - S .
225-664-1650 225-667-5629 - G i -
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] | Financing offered by DHI Mortgage Company, Ltd. (DHIM). Branch NMLS #78938. 7700 Vincent Rd., Denham Springs, LA 70726. Branch NMLS
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A DR Horton® Company DHIM and its licensing please visit www.dhimortgage.com/affiliate. Provided for informational purposes only. This is not a commitment to
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