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GET TO KNOW...

What made you decide to become a loan officer?

When | moved from New Orleans to Baton Rouge, | honestly had no idea what | was
going to do. | wanted to be able to make an impact on peoples lives, and realized
helping people achieve their dreams as homeowner's was a good place to start!

Favorite part about being a Mortgage Loan Officer?

It is hard to pick just one! One of my favorites is having my first time homebuyers
become REPEAT homebuyers! It is a big deal to buy a home. By having my customers
come back to me, it shows me that | did my job right. It confirms | put them at ease
and made the homebuying process easy and seamless for them. | am so blessed to be
able to help them navigate and pick the right program that NOLA Lending has to offer.
What has been your greatest work accomplishment while
working at NOLA Lending?

My greatest work accomplishment would be that | am constantly learning. From day
one in the mortgage industry to now, there has been such incredible growth! | have
learned how important it is to have full knowledge of products, be organized and
maintain communication throughout the entire process. To be able to make
homebuyers feel comfortable and at ease when going through this process is one thing
that | pride myself on!

How long have you lived in Baton Rouge?
| was born in New Orleans but moved to Baton Rouge in 2013 after | married my loving Loan Officer
husband, Nathan. NMLS# 419401
What is an interesting fact about you that other people may not know?

| love going to the beach with my family and strawberry cheesecake snowballs with extra condensed milk!

| also enjoy monogramming]!

Your fotme [onr. Gpecinlils

Whether you’re buying or improving, NOLA Lending Group has the experience
and expertise to guide home buyers through the financing process. With Loan
Production offices in Baton Rouge and Prairieville, plus all over the South, our
lending specialists can assist your clients in determining which type of loan is

the most appropriate and affordable. Joey Piel Ryan Thomassie
NMLS#365511 NMLS# 350514
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Trey Hereford Sharon Williams  Shannon Babin  Connor Brooks Katie Meiners = Susanne Wampold Karla Fuentes

NMLS# 89575 NMLS# 118322 NMLS# 419401 NMLS# 1370606 NMLS# 1125723 NMLS# 1553575 NMLS# 108621
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NOLALend | ng-com All applications are subject to underwriting approval. Fidelity Bank NMLS Co. ID 488639

It’s Glow- Up
Season.

Advanced treatments & skin care services
to make your aesthetic goals a reality.

Botox® & Dysport® Specialist

EMSCULPT NEO® Fat Reduction
Photofacials with BBL®

Painless Laser Hair Removal

Gift Cards Available!

Scan QR code to get social, contact us
or learn more about our services!

LOUISIANA AESTHETICS
& SKINCARE

(225) 636-2603
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Good Neighbor Service,
Surprisingly Great Rates.

Call me today!

“Summer has been very
helpful with securing a
business policy for our
company. Friendly service
and great rates! Highly
recommend!”
- Sierra Lytle

Meagan Faulk
 my225agent.com

2&5.767.3540

.‘-

: for daily Tzred;
: K I N G Iandscap.ing 1_
e tips! " x Yo
225-304-2499 | www.landscapekingla.com

Serving Baton Rouge, Prairieville and Surrounding Areas

&% StateFarm’

The Analysis Your Home Deserves

Intricate Home Inspections

NICK

PEARSON

225-270-4959

Intricatespec@gmail.com

Lic#11188 ﬂ@
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MEET THE BATON ROUGE REAL PRODUCERS TEAM

Gina Miller Carolyn Foley Hannah Davis
Publisher Advertising Manager Events Manager

Breanna Smith Ace Sylvester Kyle Rome
Connections Coordinator Lead Photographer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at gina.miller@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

FOLLOW US ON SOCIAL MEDIA

@BATONROUGEREALPRODUCERS

@ For More Information on how you can get involved
email Gina @ gina.miller@realproducersmag.com

REAL PRODUCERS. PODCAST

REAL

PRODUCERS

PHFFIRING COMYEREATIOWI WITH
TOR AEAL ESTATE AGINTS

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts ESIENON e Spotify- amazon music
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BUILDER

D.R. Horton

(281) 904-3081
www.drhorton.com

Willie and Willie
Contractors LLC
(225) 291-7600
www.willieandwillie.com

BUILDER/DEVELOPER
Construct225

Kurt M. Miller Sr

(225) 993-2323

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

ESTHETICIAN / SKIN CARE
Louisiana Aesthetics

& Skincare

(225) 636-2603
www.louisianaaesthetics.com

PREFERRED PARTNERS

HOME WARRANTY
Old Republic

Home Protection
Webb Wartelle
(225) 241-2088
ORHP.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brignac
(225) 456-1335

INSPECTIONS

Intricate Home Inspections
Nick Pearson

(225) 270-4959
www.intricatespeclic.com

8 - January 2024

supporting the REALTOR® community!

Paragon Inspections
Scott Guidry

(985) 519-4343
www.paragon
inspectionslic.com

INSURANCE
Goosehead Insurance
Stacey Keller

(225) 379-511
www.kelleragency
goosehead.com

Meagan Faulk State Farm
(225) 767-3540
www.my225agent.com

Ross Garbarino State Farm
(225) 751-4840
www.garbarinosf.com

Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGNER
Haute Homes LLC
Angie B. Wilson

(225) 315-7040

LANDSCAPING
Landscape King
(225) 304-2499
www.landscapekingla.com

Lions Landscape
(225) 221-1590
www.lionslandscapebr.com

MORTGAGE LENDER
Assurance Financial
Nathan Tallo

(225) 266-0109
www.Preapproved
WithNathan.com

Fairway Mortgage
Monique Briggs
(225) 916-1212
www.mothemlo.com

NOLA Lending Group, A
Division of Fidelity Bank
(985) 612-2132
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958
www.swbcmortgage.com/
balentine

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

Top Team Roofing

& Construction

(225) 571-1740
www.thelatopteam.com

TITLE ATTORNEY
MFB Title Solutions
Attorneys Charles G.
Blaize Jr & Brett Bajon
www.mfbfirm.com

This section has been created to give you easier access when searching for a trusted vendor. Take a minute
to familiarize yourself with the businesses sponsoring your magazine. These local businesses are proud to

partner with you and make this magazine possible. Please support these businesses and thank them for

TITLE COMPANY
Baton Rouge
Title Company
(225) 769-5194
www.brtitle.com

Commerce Title
(225) 308-9544
www.commercetitle.com

Fleur de Lis Title
(985) 277-5550
www.fdllawandtitle.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

Louisiana Nations Title
Steven Wiessenberg
(225) 217-5300
www.nationstitle.com

Professional Title
Billy Leach
(225) 665-7770

Yesseaux Title and Law
Dylan Yesso

(225) 380-5057
www.yesseauxtitle
andlaw.com

TRANSACTION
COORDINATOR

List to Close LLC

Brooke Stevens

(225) 317-9295
www.ListToCloseLLC.com

AR

FLEUR DE LIS

LAW LE COMPANY

BY PROTECTING

WHAT MATTERS

Create your last will §
testament today.

otivated to work with our team?
Contact Fleur De Lis Law & Title today and let
us handle your legal needs with precision and care.

fdllawandtitle.com | (985) 277-5550

..................

LISTING & TRANSACTION
MANAGEMENT

Big Goals

for 2024?

Let List to Close
help you surpass
them! Call us for a
complimentary
consultation.

List to Close LLC
8686 Bluebonnet Blvd
Baton Rouge LA 70810

225-317-9295
Brooke@ListToCloselLLC.com

Our Mortgage. Rates Sparkle!

_*Celebrate the New Year by allowing us to "éissis_t' you with finanéing.

MONIQUE S. BRIGGS

Mortgage Loan Originator
NMLS# 2105964

~N Z1FAIRWAY
MOTHEMLO® SlvShug

LENDING GROUP

10202 Perkins Rowe

Baton Rouge, LA 70810
Monique.briggs@fairwaymc.com
(225) 916-1212
www.mothemlo.com

Licensed in LA, TX, MS, & Ml @
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S6S NEW DAYS,
365 OPPORTUNITIES.

Let—’s Build Together.

paid upon accepted exect
Offered on Presale Packages in Cane Mill Crossing, Homes startmg in the $300’s.

Ask this question to your client when asked about financing for a presale packages,
“What is most important to you with your financing”¢ WW offers Fit For You Financing options
for your clients needs. Today there is not one size fits all. Our preferred lender is dedicated to
present options to fit their needs! LET'S BUILD TOGETHER.

Contact Amanda Walker for more information.
(225) 572-0880 | amanda-walker@craft.realty

willieandwillie.com | Family owned for 83 years.

Dear Readers,
Welcome to the January edition of Baton Rouge
Real Producers. As we step into the new year, we
are excited to bring you more coverage and stories
about our local Realtors who’ve found success in
the industry, along with their insights and invalu-
able information that will guide you through the

ever-evolving landscape of this market.

We are kicking off the new year with stories on
Jessica Huber, Brandon Craft, Chelsea Snyder and
our friends

and Preferred Partners for almost 4 years, Gulf
Coast Title. We love building connections in our
community and providing a platform that affords

you a way to get to know someone better.

Thank you for your continued encouragement,

for reading our publication and for attending as
many events as your schedule allows! Speaking of
events... Don’t forget to save your spot for our first
event of 2024. The link to purchase your ticket is in
the QR code found on this page.

Use this link to register for our
first networking event of 2024.
Don’t miss out!

-

&
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}} pubhsher S note

Jan Hargrave is going to bring so much value to your
business and I truly believe she is the boost of energy
we need to begin this new year. Fun fact: She was
my high school office education teacher. We were

all enamored with Ms. Hargrave. She was the best
dressed, classiest, wisest woman and still is! She
taught us a few tips and tricks about body language
and I became obsessed with the subject. To think,
here she is, A LOT of years later serving as a special
guest and presenter at an event hosted by a business

I’'m running! Do what?! Somebody pinch me!

During our event, we will also be recognizing our
new 2024 TOP 300! It’s always fun to see the new
faces that have worked their booties off to join the
ranks of these iconic individuals, as well as congrat-
ulate those who continue to maintain their busi-
nesses and remain in the Top 10% of license holders
in our area. We are, and always will

be, IMPRESSED.

Happy reading,
Gina Miller

Baton Rouge Real Producers - 11




YEARS

of creating community connection
through magazines like this,
for readers like you.

#N20anniversary

N2 COMPANY.

STROLL. €9 greet [ZIREALPRODUCERS [BEALOENL 8o hyp

n2co.com

ort
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¢ OLD REPUBLIC HOME PROTECTION Ll@Ns

LANDSCAPING
ORTTP

=
Home Is Our Middle Name

We've been safeguarding
home systems and appliances

across the country since 1974.
CALL THE KING

Ensure your clients have the home

warranty protection they deservel (225)22 .I - I 590

Order today! Webb Wartelle |8

Senior Account Executive [EES
L}

800.282.7131 E f’_: “ . New Sod Installation Landscaping Maintenance
New Flower Beds Flower Bed Design
Landscape Cleanup Wood Fence Installation
Irrigation Hardscape Construction
Landscape Lighting Tree Trimming & Removall
Gutter Cleaning Weedeater and Blowing
Stump Removal Weed Killer Application
Trash/Debris Removal Pressure Washing

Lawn Maintenance

Baton Rouge Walker
Prairieville Central
Gonzalez Hammond
Geismar Livingston
Saint Amant Mandeville
Galvez St Gabriel
Sorrento Baker
Denham Springs Zachary
Watson Port Allen

NEW YEAR, NEW ROOF! 2 430 S STEVENDALE RD
LET US HELP! BATON ROUGE, LA 70819

Servicing These Parishes in Louisiana LIONSLANDSCAPINGBR.COM

Ascension, East Baton Rouge, West Baton Rouge, Livingston & Surrounding Parishes FOI-I-OW Us
€ (©) @LIONSLANDSCAPINGBR

225.450.5507 - cypressroofingla.com ¢ B%’B £
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DY partner spotlight

By Breanna Pizzolato
Photos by Kyle Rome
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THE LEGACY ENDURES

For 24 years, Baton Rouge area
REALTORS, brokers and their cli-
ents have heralded Gulf Coast Title
as a cornerstone of the real estate
community. The small, close-knit
team has continued the legacy of
legal excellence, unmatched service
and dedication to building lasting
relationships that the company was

founded on over two decades ago.

14 - January 2024

Founded in 2000 by Bill and Patty Adcock, Gulf Coast

Title changed ownership in September 2020. However,
the spirit and essence of the company remain unchanged.
“We're still the small, family-oriented title company every-
one has come to know and love,” Title Attorney Corinne
Schwartzberg said. “We’re the same Gulf Coast Title.”

Central to the success and continued reputation of Gulf Coast
Title is the dynamic leadership duo of Managing Attorney
Jim Beatty and Title Attorney Corinne Schwartzberg. With a

combined dedication to excellence and years of legal
experience, they ensure that every client’s experi-

ence is marked by professionalism and efficiency.

Reflecting on the leadership, Melissa LeBlanc, the

welcoming face of Gulf Coast Title for over 13 years,
said, “We have great leadership in Jim and Corinne.
Their leadership makes everything run as smoothly

as it does for our clients and real estate partners.”

A native and lifelong resident of New Roads, Jim
Beatty held a private law practice in his hometown
before joining Gulf Coast Title. He practiced in
different areas of law but was continually drawn
to property and real estate. “In title law, a win is a
win, and it’s satisfying,” he said. “Title law is the

only place a lawyer can practice in a room full of

happy people.” In family or criminal law, a win does

not always lead to a good night’s sleep. Jim takes
a personal approach to his work, and he joked
that he needs all the good rest he can get with
four kids and countless sports practices to juggle.

After nearly 30 years in law, Jim can’t imagine
doing anything else. But as a young LSU grad-
uate, Jim had no idea he would be an attorney.
With a degree in finance, he initially considered
a career in banking or investment management.
“I didn’t know I'd be a lawyer until the very last
minute,” he shared with a laugh. Jim had grad-
uated but wasn’t ready to be done with school.
A friend shared that he was taking the LSAT to
go to law school in Mississippi. A spur-of-the-
moment decision to take the LSAT resulted in a
score so high Jim humbly will not share it and a
scholarship to law school at Mississippi College.

Baton Rouge Real Producers - 15



As alicensed attorney in Louisiana and
Mississippi, Jim brings a wealth of experience
and a unique ability to connect with people.
“Most of the time, it’s a relief to sell and a joy
to buy,” he said. Working alongside Corinne
and the team of closing specialists and service
professionals, the team at Gulf Coast Title finds
fulfillment in solving problems and ensuring

a seamless closing process for their clients.

“Because we work so well as a team,
we're efficient at meeting and anticipat-
ing the needs of our clients,” Jim said. “We

all work together to make it happen.”

Gulf Coast Title prides itself on fostering a fam-
ily atmosphere within its team. The collabora-
tive effort of the staff ensures a premier closing
experience in a relaxed atmosphere. “When

you’re here, everything’s good,” Melissa said.

16 - January 2024

V&

“Gulf Coast Title is a family atmosphere, with a
team that works cohesively to provide a premier
closing experience. Everyone gets along, and we

feed off each other,” Corinne affirmed.

Walking into Gulf Coast Title, clients are not
strangers; they are welcomed into a community
that values trust, integrity, and a commitment to
excellence. The legacy of Gulf Coast Title endures,
carried forward by dedicated professionals like
Jim Beatty and Corinne Schwartzberg. With their
leadership, the company remains a trusted part-
ner in the real estate journey of individuals and

families in Baton Rouge, Prairieville, and beyond.

( E(}Lil F COAST)

——TITLES

Securing Your Dreams
One Closing At A Time
#ClosingTheCoast JesEereszse

% Baton Rouge, LA 70809

“ ' 15615 Airline Hwy B

Prairieville, LA 70769
Jim Beatty Jene' Grand

ﬂ gctitle.com
Attorney at Law Marketing Director

Corinne Schwartzberg
Attorney at Law

Kurt M. Miller, Sr

Commercial Construction & Consulting specializing in

Multi Family Development for over 25 Years

EXCELLENCE STILL HAPPENS

Baton Rouge Real Producers - 17



Become a
VIP Realtor - =, %%°
Join our Key Club!

Our Key Club rewards real estate agents who build lasting
partnerships with D.R. Horton. Sell 2 or more new D.R. Horton

homes in the 2023 calendar year, and you’ll gain access to VIP perks.

-
-
=
=)
-

Strengthen your partnership with the nation’s largest homebuilder.
THE PERKS!

e 3% Commission on your first sale,

e 3.5% Commission on your second sale,

O

y
Scan here to view
our Communities

e 4% Commission on your third sale,

e 4.5% Commission on your fourth sale,

e 5% Commission on your fifth sale and beyond.

g ’ -

n A New Home

D.R. Horton is an Equal Opportunity Housing Builder. Pictures, photographs, colors, features, and sizes are for
illustration purposes only and will vary from the homes as built. Home and community information including
pricing, included features, terms, availability and amenities are subject to change and prior sale at any time
o AR A A R, VT S without notice or obligation. Advertisement applies to D.R. Horton Louisiana East of the Mississippi River. 3%

' : ' commission is valid for the first D.R. Horton home sold between 1/1/23 and 12/31/23, 3.5% commission is valid
for the second D.R. Horton home sold between 1/1/23 and 12/31/23, 4% commission is valid for the third D.R.
Horton home sold between 1/1/23 and 12/31/23, 4.5% commission is valid for the fourth D.R. Horton home
sold between 1/1/23 and 12/31/23, 5% commission is valid for the fifth and beyond D.R. Horton homes sold
between 1/1/23 and 12/31/23. Offer valid only on new contracts and does not apply to transfers, cancellations,
or re-writes. Key Club commission offer is subject to change without notice. Please contact a community sales

Heron Pointe

L
i

LA-PARKATTHEISLANDS@DRHORTON.COM LA-HERONPOINTE@DRHORTON.COM representative for gdditiogal requirements fohr the Kehy ClI)ubkcort?mission program. This special commission
_ _ incentive may not be used in conjunction with any other broker bonus or incentive. Promotion commission is

225-396-2649 225-267-9720 subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be

58905 Island Drive 12148 Parkknoll Ave paid at closing. Licensed Agent (not broker/partner) must be procuring cause. Cannot be transferred to another

. broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features,
Plaguemine, LA 70764 Baton Rouge, LA70816 options, and co-broke are subject to change without notice. Additional restrictions may apply. Homes must
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P broker feature

Story by Breanna Pizzolato
Photos by Kyle Rome

As a fledgling broker 17
years ago, a Realtor told
Brandon Craft about

her personal journey as

a foster parent. Before
leaving the office that
day, he printed a stack of
papers and forms to bring
home and show his wife,
Cherith. He excitedly
told Cherith about being
a foster parent, but

she didn’t match his
enthusiasm. She looked
up from nursing their
oldest daughter, Adlee,
who was just two months
old, and said, “We’re

a little busy here.”

The couple abandoned
the idea for over a decade
as they raised their three
girls, Adlee, now 17, Myla,
15 and Ciel, 11. But the
big visions that come

to Brandon and Cherith
never go away, though
they may lie dormant

for years. The pair rely
wholeheartedly on faith
in God to open doors

for them in His perfect
timing. They dream big,
work hard and walk step
by step into the plans God
has laid out for them.

As Brandon celebrates
20 years in the industry,
he recalls hating real
estate during that first
summer he spent going
door-to-door to talk to
owners of properties

for sale by owner.

“But little by little, I
began to gain momen-
tum,” he said. The

seminary student bound for a life
of missionary service overseas
suddenly saw the mission right
here at home. Two years later, he
started Louisiana Dream Home
and cut his teeth as a broker. That
was 16 years, dozens of homes,

and countless innovations ago.

What'’s in a Name?

Brandon and Cherith run three
small businesses out of the sleek and
spacious spec home on Jefferson
Hwy. Craft Realty Interiors Homes
houses a full-service real estate
brokerage, a luxury construction
company, and a furniture and design
company that creates spaces that

inspire peace and hospitality.

The elegant decor and open floor
plan draw guests in, while the drink

menu and kitchen island make you

feel at home. The showroom fea-
tures a handpicked mix of clas-

sic and modern furniture pieces
accented by ornate light fixtures
that lead the eye straight to the
gift table - a wishlist Pinterest
board come to life. “We have our
own line of candles and cocktail
mixes, and last year, we developed
a coffee table book that we put in
each of the homes we build to tell
our story and showcase our work,”
Brandon explained. “It’s all part
of our vision to create a crafted

experience - no pun intended.”

It started with Craft Homes, a
business Brandon never intended

to create. After selling his share of
Louisiana Dream Home in 2008,
Brandon and Cherith began building

their forever home. “That was seven

homes ago,” Brandon laughed.

Soon after Myla was born, they
completed a new build across the
street that they moved into using
little red wagons. When their original
house didn’t sell, they pulled their
wagons right back across the street.
Thus began a cycle of build, sell - if

it doesn’t sell, move - and repeat.

“These were big challenges to us
at the time, and we look back on
them now and realize it was the
Lord providing a way for us to be
in this business,” he said. “I didn’t
intend to be a builder - I was just

building a home for my family.”

Craft Homes “clunked along” until
2012, when their bright and open
home designs took off, and they built
almost 30 homes in the Settlement at
‘Willow Grove. Brandon, who had held
on to his broker’s license, enlisted the
help of a Realtor who worked with
Cherith on interior design projects.
Other Realtors joined the team one
by one, and at four, they thought they
had plenty. Then came Jen Burns.

“Jen saw the opportunity to build
something significant,” Brandon

said. “She is a force in this industry.”
Brandon’s leadership style is to hire
good people and get out of their way.
And that strategy is the foundation of
their iconic brand. Today, Craft Realty
is home to 19 agents, with plans to

welcome 20 more in the coming years.

“My hope is that people don’t look at
Craft and see me, even though it’s my
last name, but that they see a bunch
of high-producing people excelling

in their passions, whether that be

as a Realtor, interior designer or

part of the home building team.”

Unreasonable Hospitality

Each expansion in their life and busi-
nesses has come naturally. It always
starts with solving a problem or a
way to extend unreasonable hospital-
ity - a book that has been a source of

inspiration to the whole Craft team.

Baton Rouge Real Producers - 21



Their newest venture is their bold-
est yet. Craft Farms will be a luxu-
rious equestrian community with

a farm-to-table restaurant nestled
in Mississippi but only 85 minutes
from their Baton Rouge home. “The
challenge is that we have a bigger
vision than we have provision. It’s
a huge undertaking that will take
decades to be fully brought to light.

But we are ready for it.”
The Crafts have started with 200

acres of land ripe for riding horses
or dirt bikes and taking long walks

22 - January 2024

in the woods. “At first, we
bought it to keep our kids off
of'iPads, and that’s worked,

he said with a smile. “When I
pull onto that long gravel drive,
my blood pressure drops, and

peace begins to fill me up.”

They originally purchased 100
acres. Then, the neighbor’s
land went up for sale. When
they went to take a look,
Brandon envisioned aloud

the farm-to-table restau-

rant he’s always dreamed

of with a little house next door. Instantly,
they remembered a conversation they

had the first year they were married.

Cherith had just earned her degree in ani-
mal sciences. Her final project focused on
hippotherapy, a physical, occupational, and
speech therapy that utilizes a horse’s natu-
ral gait and movement to provide motor and
sensory input to improve neurologic func-
tions and sensory processes for patients

with physical and mental disorders.

The newlyweds dreamed of a sprawling

subdivision with horses in the middle and

MY HOPE IS THAT PEOPLE DON’T LOOK AT CRAFT AND

SEE ME, EVEN THOUGH IT’S MY LAST NAME, BUT THAT
THEY SEE A BUNCH OF HIGH-PRODUCING PEOPLE
EXCELLING IN THEIR PASSIONS, WHETHER THAT
BE AS A REALTOR, INTERIOR DESIGNER OR
PART OF THE HOME BUILDING TEAM. :I

‘_}'

houses around it, with hippotherapy

available. “We decided then that it
would take about 1,000 acres. And
at the time, we had maybe $45 in

the bank,” Brandon said, smiling.

“Buy it,” Cherith said as they
looked at the sprawling acreage.
And so they did. Yet another natu-
ral step into the next chapter God

has already written for them.

It’s not the first time they have
waited on God’s timing. Seven

years ago, they officially became

foster parents. “At the time, we
were struggling to find our place in
the church and a way to serve as

a family,” Brandon explained. “We
went to a campaign fundraiser for
a mayoral candidate, and as they
discussed the challenges our city is
facing, it came together for us. We
realized that we can give back by
welcoming children into our home
because one of our gifts is hospi-
tality. I love to cook, and we are

always entertaining. Hospitality

comes naturally to us.” Since quietly

taking foster care classes seven

years ago, the Crafts have offered
nine children solace, safety and

stability while in their care.

“I hope that when my life is over, it
is said of us that we ran our busi-
ness with integrity. That we made
time for rest. That I set my phone
down during family time. That
when I meet the Lord, I have lived
the life that He laid out for me.”

CRAFT
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Service Is Not Just Our Policy,
IT'S OUR COMMITMENT!

Everyone at Nations Title wishes
you a happy, peaceful and
prosperous New Year. Your

generosity and support have been
the key ingredients to our success.

Thank you and have a happy and

successful 2024!

Nations Title Agency

24/7Availabih'ty « Dedicated to Excellent Service
We Value Building Relationships « 30+ Years Experience serving all of Louisiana

MEMBER MEMBER
225-217-5300
WWW.NATIONSTITLE.COM « LA-TITLE@NATIONSTITLE.COM 7
9555 Antioch Rd | Ste C Baton Rouge, LA 70817

£ 1C)

A FRESH START IN

It’s not too late to give yourself the gift of
homeownership and new beginnings for 2024! |
can help you assess your financial situation and
guide you on the next steps towards getting into

the home of your dreams.

Branch Manager | NMLS #88255
Cell: 255.939.5958

11732 Market Place Ave., Suite A
Baton Rouge, LA 70816
Office: 225.292.2601
tbalentine @swbc.com
Mortgage

@. SWBC Morg Corpo

24 - January 2024

LOOK FOR THIS BADGE
WHEN SEEKING THE BEST
REALTORS® AND BUSINESSES
TO WORK WITH IN THE
BATON ROUGE AREA

2024

REAL PRODUCERS

TOP 300

PARAGON

INSPECTIONS

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy

B Flexible Scheduling Scott Guidry, LHI#10905
B SAME DAY Electronic Report 985-519-4343

B 10 Years Corrective Construction Experience scott@paragoninspectionsllc.com

B Competitive Pricing www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

DONT GEY
STUGK IN
THE GOLD!

Get A Heating
Tune-Up Now!

b
CAJUN COOLERS

HEATING & AIR

M W ELECTRIC

NO HASSLE

i ot s o S

225-456-1335 | BRANDEN BRIGNAC

CAJUNCOOLERS@CAJUNCOOLS.COM
CAJUNCOOLS.COM
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Push Through
At just seven years old, Chelsea Snyder’s mom
sat her down to explain that her father would

likely spend the rest of his life in prison.

“Nobody else that I knew had something like

that going on in their life, and I've become a lot

more open with it as an adult, but throughout my
S childhood, I was not trying to offer up that infor-
rising star

By Breanna Pizzolato
Photos by Ace Sylvester

mation,” she said. “And while it’s something that

has made me who I am, it doesn’t define me.”

She’s poured her all into building a solid foun-
dation for her future. She signed up for a
rigorous courseload while attending Baton
Rouge High, played volleyball, and prides her-
self on being a good sister to her three broth-
ers - one older and two younger. “I make sure

they stay on track,” she said with a smile.

After graduation, college felt like a no-brainer for
Chelsea. “I went to a prestigious school, and col-
lege was always the obvious next step,” she said.
She enrolled in the pre-veterinary program at
LSU and picked up several jobs to support herself.
She waited tables, cleaned houses, and helped at

the local animal shelter to make ends meet.

A paperwork fluke paused her tuition grants as she
entered her sophomore year. Covering the $9,000

tuition for the semester was out of the question.

“I took a step back and gave myself a year to
work and save before returning to school,” she

explained. During that time, she bought a house,

became a licensed Realtor and completed her
first transaction. “That was it. I was all in. I
knew then that I wasn’t going back to school.”

While looking for a brokerage as a newly
minted Realtor, she dialed up dozens of real
estate offices. “I didn’t have friends or fam-

ily in the industry,” she said. “So I Googled,
called and set up interviews.” After weeks of
searching and talking to brokers across Greater

Baton Rouge, Chelsea chose Smart Move

One thing about Chelsea - she’s going to call. Real Estate with broker Brandon Richoux.
In her two years in the industry, the 21-year-old said she’s had It’s Personal

countless conversations with clients that have solidified her Chelsea has made a home for herself with
commitment to real estate. “Seeing that light bulb go off - it’s her boyfriend, three dogs and a hedge-
addicting.” Like many Realtors, Chelsea never envisioned her- hog in Denham Springs. While she’s traded
self in this career, but she always knew she would be different, her days at the animal shelter for showing
do big things, and go far. She’s got rocket fuel in her soul. homes, she’ll always be an animal lover.
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She’s a dedicated dog mom to
three fur babies - Fergie, the pug;
Chunk, the French bulldog; and
Mogli, the American bully pit mix.
When she has a moment to spare,
she’s either playing with them in
the backyard or finding solace in
the hunt for the perfect antique in
Denham Springs’ Antique Village.

Chelsea depends on a robust set of

routines, systems, reminders and

to-do lists to keep moving
the needle forward. “There’s
never not a reminder on

my phone,” she laughed.
Showings, lead generation,
and, of course, tee ball
practice are all set in her

reminder system.

When she learned that the
tee ball program did not
offer photos, she booked a
photographer to come before
practice. “We had to have

team pictures,” she said.

She stands proudly in the
back of the photo with her
assistant coach, her 16-year-
old brother. Pouring into the
team of young boys feels like
her way of paying it forward
for everyone who cheers her

on along her journey.

“I want to build a career for
myself, and I've realized in
the past year that I can thrive
and scale in this industry,”
Chelsea said. “And I'm not
saying it’s easy by any means.
But it’s possible.”

Chelsea points to her mom,
dad, brothers and boyfriend
as her biggest supporters.
“My mom is my biggest
cheerleader and has been

since day one,” she said.

28 - January 2024

“My dad and I are also very close. He’s more of a

father to me from prison than many people have I can

who are out and free to be there with them.” .
thrive

While many Rising Stars begin to strive for a bro- an d

ker’s license, Chelsea is taking the journey one step

scale
in this
industry.

at a time. “I like being hands-on, personal and taking
care of people,” she said. “I always want to grow and
improve, but I don’t need to be a millionaire by 25.
That’s not me - and it’s cool for others to strive for that,
but I'm focused on showing people how much I care
about them and how real estate can change their lives.”
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INSURANCE

Smarter Insurance.
By Design.

225-319-5413 cell/text
225-379-5111 office

.
38105 Post Office Rd
Q suites
' Prairieville, LA 70769

1@ kelleragencygoosehead.com

May the coming year bring
you contentment & joy.

Circuit Breaker Electric

225.572.7963

Agency Owner

Say YES to Y

Real Estate Closings « Successions « Estate Planning
Wills and Trust « Business Formations

1211 N. Range Avenue, Suite D

Dylan Yesso Denham Springs, LA 70726
ATTORNEY -

TITLE REP

o 225-380-5057 7L
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Aundrea Allen

Independent Insurance Agent

www.safesourceins.com
. 0:(225)-300-4500 ¢ M: (225) 333-6220
aundrea@safesourceins.com

NEW.YEAR
NEW: DESIGN.

Saresource (225)315-7040
hautedesign@cox.net

L5y B A | B i = i~ If I B
NSURANCE GROUWUF @ @angiebwilson.hautehomes
BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE. @_hautestuff_/

Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.

o

- — —

“We re—ex-c'lted to announ'ée the ———
—openi mngifan add1t10n__ﬁocat1o """ = __
“to'serve-your cl_ents needs' '

/ A Denham Springs Baton Rouge
ROFESSIONAL 1111 South Range Ave. 8706 Jefferson Hwy, Suite B
S Denham Springs, LA 70726 Baton Rouge, LA 70809
TITLE William "Billy” Leach

www.ptitleinc.com ¢ (225) 665-5600
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GEAUX _o —p GEAUX
LOCAL. REDSTICK  repsticx.

—— FINANCIAL —

BATOMN ROUGE, LA

NOW
LICENSED IN
MISSISSIPPI!

Ryan Mott Sheridan Fay Marcy Hubbs Durrell“Rundy"Tubbé Richard Davis lll Clay Donaldson Rebecca Valadie
Owner/President Broker/Owner Loan Originator Loan Originator Loan Originator In House Processot/ Loan Originator
NMLS #876641 NMLS # 1967817 NMLS # 2143451 NMLS #178782 (Houma/Thibodaux) Geaux Processing, LLC ~NMLS #2134013K

NMLS #1919192 NMLS #2436050

Stated Income Programs

Bank Statement Programs

One Time Close New Construction
Mobile Homes ¢ FHA, VA, Conv, Jumbo

RedstickFinancial.com |@® © @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250
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Doors off. Music up. That’s how Jessica

Huber rolls, whether through winding country

roads or down the coast to Long Beach,
Mississippi, for a weekend getaway with
her husband, Duke and their four pups.

Despite twists, turns, and even roadblocks along the
journey, Jessica embodies the mantra “life is good.”
But her journey hasn’t been without its unique hur-
dles. Diagnosed with severe hearing loss in eighth
grade, she remained largely untreated until her
senior year of high school, when her aunt informed
her about disability services that would provide her

with hearing aids and tuition assistance for college.

“Disability services helped put me through
college, so if'it hadn’t been for being
hearing impaired, I never would have
become a teacher,” she said. “That

taught me early on that there’s a

blessing in every challenge we face.”

God Moves

After dedicating 13 years to teach-
ing middle school math in public
and private schools, Jessica felt
the need for a career change. “The
kids would talk and whisper, and
I couldn’t understand what they
were saying, so towards the end,

it was difficult,” she said.

‘While buying a home with her hus-
band, Duke, and working with real
estate agent Juli Jenkins, Jessica
casually mentioned her deci-

sion to transition out of teaching
during a phone conversation. “I
told her I was going to work with
computers or find an IT job because

that’s what I enjoy,” she recalled.

Jessica’s affinity for computers has been
a constant throughout her life, dating
back to her MySpace days when she

crafted custom layouts for her profile.

Interestingly, on MySpace

in 2007, she first connected
with her now-husband, Duke.
They married in 2009, and
the Morgan City native moved

to Greater Baton Rouge.

But Jessica never even
applied for one of those
jobs. Juli asked if she had
considered real estate, sent
her a personality assess-

ment, and started praying.

After weeks of prayerful
consideration, Jessica decided
the school year would be her
last as a middle school math
teacher. It was time to embark
on a new adventure, and
while it was a leap of faith,

she took it with conviction.

“I prayed about it really hard,
and I waited for God to give
me signs that it was the right

move,” she said. “Towards

the end of the school year,

I was so happy and excited,
and I wasn’t afraid. I knew
that real estate is what

God wanted me to do.”

Real estate also offered the opportunity
for Jessica and Duke to explore interven-

tions in their journey with infertility.

After being married for just one year, Jessica
received a life-changing call from her doc-
tor. They found aggressive precancerous
cells that required immediate surgery.
Doctors successfully removed the cells and
did everything they could to avoid a com-
plete hysterectomy, but there was no guar-

antee she would be able to get pregnant.

“We tried for eight years with no luck,”
Jessica said. “Then I started real estate
and thought this could be it. This could be
the answer to the extra money and time to
explore more options and make it happen.
And then real estate became my baby. I
became addicted to selling houses and put
off having kids. We always said if we didn’t
have any by 40, we would just travel, and
it would be what it is. So, I'm 43 now, and

my husband’s 44. And life is what it is.”

Being hearing impaired as a Realtor has pre-
sented unique challenges. Jessica’s hearing
aids connect to Bluetooth so that she can take
calls, but she prefers texts and FaceTime over
phone calls because she relies on reading lips

- a skill she honed in middle and high school.

When many people masked up during the
COVID-19 pandemic, between the muffled
voices and lack of lips, communication felt
more challenging than ever. Instead of giving
up, she innovated by offering clients transpar-

ent masks so she could easily read their lips.

Continuing education and networking con-
ferences are hit or miss, as they often do not
offer closed captioning or have audio sys-
tems that may be distorted through hearing
aids. Speaking of audio systems - traveling
alone in an airport, Jessica cannot hear
announcements over the intercom system
about important flight updates like delays,

boarding processes and gate changes.
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Nonetheless, Jessica con-
tinues her frequent travels
to events, conferences

and classes across the
United States. Determined
not to let being hear-

ing impaired slow her
down, Jessica has always
relied on her ingenuity

to find unique solutions.

She is working to become
an advocate for the hear-
ing-impaired community
to bring awareness and
create change, especially
in making airports more
easily navigable for the
deaf and hearing-im-

paired community.

She also supports Maddie’s
Footprints Baton Rouge, a
non-profit established in
January 2010 in mem-
ory of Madeline Noelle
McGrew. The vision of
Maddie’s Footprints is to
help families who have
experienced miscarriages,
stillbirths or the loss of
an infant by assisting with
access to information,
counseling and financial
assistance for end-of-life

and medical expenses.

Jessica makes life look
easy as she rolls down the
road in her beloved Jeep.
“Mine is what you would
call a Mall crawler,” she
laughed. “It’s pretty and
always clean.” Life looking
easy doesn’t always mean
things went your way.

There’s beauty in accepting

what is, finding blessings in

even the most challenging

times, and rolling with it.




Wishing You Happiness and

Prosperity in the New Year!

«
ATON ROUGE

ITLE COMPANY
Celebrating Your Closings Since 1981 - Tocally managed ®

LOCALLY OWNED
& FAMILY OPERATED

SERVING OUR COMMUNITY & LOUISIANA IN
RESIDENTIAL & COMMERCIAL CLOSINGS
#Hitmatterswhereyouclose #brtitle %
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3 LOCATIONS TO SERVE YOU!

Robert Adams | Branch Manager/Attorney Mark Schoen | Division President/Attorney Keegan Wisdom | Branch Manager

Alex Polito | Director of Sales & Marketing Joelle Duet | Director of Marketing Cathy Waggenspack-Landry | Director of Marketing

8943 Bluebonnet | Baton Rouge, LA 70810 10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816 37283 Swamp Road, Suite 901 | Prairieville, LA 70769
225-769-5194 | C: 225-603-7897 225-291-1mM 225-706-6130 | C: 225-802-1811

brtitle.com ©

Great home & auto e 1SR o B
rates for any budget. @t¢/s N -
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Surprisingly great rates await when you have options like bundling your home and auto insurance. Ay : » BT :
Call me for a quote today. 4 a3 : : $

. GARBARINO W
Ross Garbarino : il : :

Agent : N . : - .
Garbarino State Farm ! - . !
9844 Jefferson Hwy Suite 102

Baton Rouge LA 70809

225.751.4840

ross@garbarinoSF.com St ate Fa rm®

www.garbarinoSF.com

Love your neighbor. - Mark 12:31 Auto Life Home Flood Business I PE g e

-

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL n T E H M = N p =
State Farm Florida Insurance Company, Winter Haven, FL
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PLACES to WORK PLACES to WORK
*. 1N BATON BBUGE . IN BATEH ROUGE
PERKINS « BLUEBONNET « ASCENSION
225-769-8800 225-292-9130 225-673-2101

YOU'RE HOM

Homebuying is about more than financi
It’'s about starting the next stage of
Let us help you get home.

GET STARTED TODA

Brian Barefoot

Branch Manager, NMLS #1935707
225-326-0682
BJBarefoot@dhimortgage.com

Baton Rouge Slidell v
7700 Vincent Rd. 5951 Belfast Bend Ct. ’ = 1
Denham Springs, LA 70726  Slidell, LA 70461 - S .
225-664-1650 225-667-5629 - G i -
A
] | Financing offered by DHI Mortgage Company, Ltd. (DHIM). Branch NMLS #78938. 7700 Vincent Rd., Denham Springs, LA 70726. Branch NMLS

DHI MORTGAGE"® #1808296. 5951 Belfast Bend (t., Slidell, LA 70461. Company NMLS #14622. DHIM is an affiliate of D.R. Horton. For more information about

A DR Horton® Company DHIM and its licensing please visit www.dhimortgage.com/affiliate. Provided for informational purposes only. This is not a commitment to

dhimortgage.com Givononry  lend. Not all borrowers will qualify. Equal Housing Opportunity.



