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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses, and thank 

them for supporting the real estate community!

APPRAISAL SERVICES

Prospect Appraisal
(313) 600-0010
prospectappraisal.com

CUSTOM HOME BUILDERS

Cranbrook Custom Homes
(586) 781-2316
www.cranbrook 
customhomes.com

DRONES

Metro Shores Media
(734) 624-8220
www.tracieseeley.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

WayUp Media
(248) 924-1011
www.wayupmedia.com

GIFTS

Cutco Business Gifts
Luke Sasek
(616) 295-5537
ravingfangifts.com

HEATING & COOLING

Good Neighbor Heating 
& Air Conditioning
(734) 347-4457

HEATING/COOLING/

PLUMBING/ELECTRICAL

Mastercraft
(800) 924-2123
mastercraftheating.com

HOME BUILDER

Lombardo Homes
Melissa Cervin
(586) 781-2316
lombardohomes.com

HOME INSPECTION

Dalfino Team - Pillar To 
Post Home Inspectors
(734) 427-5577
westwayne.pillartopost.com

Greenhouse  
Property Inspections
(734) 331-0801

KS Inspections
(734) 341-8163
ksinspections.com

HOME STAGING

Impact Home 
Staging Experts
(248) 591-4290
www.impacthome 
stagingexperts.com

MNC Home Staging
(248) 710-2288
www.mncpropertylines.com

Showhomes Home Staging
(586) 709-5071
www.showhomes.com/
northville

INSURANCE

Goosehead Insurance 
- Spearman Agency
(313) 771-5573
spearman-agency.com

State Farm
Joe Vitale
(734) 671-6511
www.jjvitaleinsurance.com

MORTGAGE LENDER

Capital Mortgage Funding
(248) 569-7283
www.capitalmortgage 
funding.com

DFCU Financial
(313) 216-3400
www.dfcufinancial.com

Mortgage 1
Mark Copland
(734) 846-4875
mortgageonelivonia.com/
mark-copland

MOVING & STORAGE

Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

PHOTOGRAPHY & 

VIDEOGRAPHY

Metro Shores Media
(734) 624-8220
www.tracieseeley.com

PhotoVilla
(248) 977-0948
photovilla.co

Stylish Detroit
(313) 799-3686
stylishdetroit.com

WayUp Media
(248) 924-1011
www.wayupmedia.com

PHOTOGRAPHY/ 

BRANDING

Starloft Photography
(734) 335-0213
www.starloft.com

TITLE COMPANY

Alliance Title of Michigan
Mary Reed
(586) 238-4400
www.alliancetitlemi.com

Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Estates Title
(248) 647-3600
www.estatestitle.com

Modern Title Group
(734) 669-3103
moderntitlegroup.com

Title Solutions
(734) 259-7130
titlesolutionsllc.com

TRANSACTION 

COORDINATOR

MI Transactions
(734) 933-1387
mitransactions.com

VIRTUAL 3-D TOURS

Stylish Detroit
(313) 799-3686
stylishdetroit.com

WayUp Media
(248) 924-1011
www.wayupmedia.com

Joe Vitale
STATE FARM® INSURANCE AGENT

INSURANCE PRODUCTS OFFERED
Auto, Homeowners, Condo,
Renters, Personal Articles,
Business, Life, Health, Pet

(734) 671-6511
joe@jjvitaleinsurance.com

www.jjvitaleinsurance.com/

OFFICE HOURS
Monday-Friday 9-5
Evening and Weekends by appt
24/7 Customer Service

Southeast
Michigan

Growing

David Green
ghp.inspections@gmail.com

(734) 331-0801
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Since 1954 Realtors like you have 
counted on Morse Moving/Allied 
Van Lines as your trusted partner.

Let your team 
count on our 
team to carry 
the load!
We are there when 
you need us most!

The Morse Moving Family
Thank you for your business

10049 Harrison Rd. Ste. 500 | Romulus, MI 48174
734.484.1717  | www.morsemoving.com

USDOT 274486 | PUCO HHG#509459-HG

OUR SUITE OF MARKETING PRODUCTS

Reach out to the publisher of this magazine 
for more information.

HYPORTDIGITAL.COM

WE TRANSFORM
BUSINESSES 

We handle the details so business 
owners can spend their time doing 
what they do best. 

Acquisition Email Campaigns

Search Engine Optimization

Reputation Management

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Web Design

Paid Social Media
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Live Chat
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In 2021, Real Producers magazine showcased Julie 

Moraitis as an “Agent on the Rise.” Since then, she has 

surpassed milestones beyond her imagination. The 

prestigious eXp Realty ICON award graced her not once 

or twice, but three times, honoring her excellence in both 

production and cultural standards. 

Julie is an agent and associate broker with The Luxe Group 
of eXp Realty. She recently unveiled a stunning new office 
in downtown Plymouth at 843 Penniman Ave., right in the 
heart of the hustle and bustle of the downtown community, 
a testament to her thriving business. She also recently 
acquired her associate broker license, enhancing her knowl-
edge and skills in the industry. Julie has helped put on three 
very successful real estate events called “Level Up” in Metro 
Detroit, each hosting over 200 guests, providing leadership 
and inspiration to real estate professionals in the area. 

Julie is in her eighth year of selling real estate and consis-
tently ranks in the top 5% in Metro Detroit for production. In 
addition to multiple ICON awards, she has received numer-
ous other awards, including Hour Detroit Top Producer, 
Real Producers Top 300 and Homesnap Excellence in Client 
Service Award, among others. Julie sold 38 homes for $20 
million in 2022 as a solo agent with a transaction coordi-
nator, all while leading a group of local agents and assisting 
new agents as a certified mentor with eXp Realty. 

Julie’s business acumen is nothing short of remarkable. She 
has taken her real estate venture to new heights by leverag-
ing technology, but that’s not all — her husband, Lee, brings 
his expertise from TownSites, his very own hyper-local 
digital networking platform. Together, they have created a 
powerhouse business blueprint, ensuring that Julie becomes 
the go-to agent in her community all while building strong 
referral partnerships with local businesses. 

Julie knows the value of using her business to its fullest 
potential. By surrounding herself with her seasoned inside 
sales associate and assistant, Madeline Murawski, as well as 
several virtual assistants for social media and video — and 
by receiving expert coaching from top real estate mentors 
— she has paved the way for unparalleled sales growth and 
leadership opportunities.

Julie’s secret to success lies in her belief in the power of four 
lead sources: passive, active, social media and sphere. “I 
encourage others to find what works for each category and 

top producer
By Robbyn Moore
Photos by Jennifer Arnett with Starloft Photography
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pursue it relentlessly,” she said. “My focus on my 
sphere of influence — powered by technology — has, 
by far, been the biggest contributor to my success in 
recent years. By staying connected with past clients 
— and through consistent marketing efforts — my 
transaction numbers have soared, and my average 
price point per deal reached new heights.” 

Furthermore, Julie’s exceptional customer service 
and her lasting relationships have become her 
hallmarks. She loves helping people with their real 
estate journeys, and it shows in everything that 
she does. “I find immense joy in guiding my clients 
through their real estate transactions, knowing that 
I’m not only assisting them with buying or selling 
a property but also helping them achieve their 
dreams that will create lasting memories in their 
new home,” she explained. 

Julie embodies an entrepreneurial spirit and has 
diversified her income, bracing against the cyclical 
nature of real estate production. She nurtures a 
thriving revenue-sharing organization of hundreds, 

which is fueled by her passion for talking about the 
brilliance of the eXp Realty model. “I feel a respon-
sibility for and have a passion about sharing eXp 
Realty and everything they have to offer,” she said. 
“I recognized that in order for agents to thrive and 
reach their full potential, they needed a brokerage 
that offered comprehensive training, robust support 
systems and unique opportunities for financial 
growth. Also, eXp provides agent ownership in the 
form of stock and residual income streams beyond 
their real estate commissions. This provides agents 
a pathway toward long-term financial stability and 
wealth creation.”

Julie lives by the motto “you can get everything 
you want if you will just help enough other people 
get what they want.” Together, she and her group 
have formed a supportive and ambitious network, 
pushing each other to reach new peaks of achieve-
ment. Most recently, four agents within Julie’s eXp 
revenue-sharing organization — who have also 
become her best friends and support system within 
the business — have branched off and opened a new 

business titled, “The Modern Living 
Collective brokered by eXp Realty” 
in Ann Arbor. “I feel like my birdies 
have left the nest,” Julie confided. “I’m 
looking forward to watching them grow 
and thrive.” 

Julie has been married to her husband, 
Lee, for 30 years and cherishes her 
role as a mother to three wonderful 
daughters — Jillian, 25, Megan, 23, 
and Lauren, 19. Jillian lives in Chicago, 
Megan still resides in Northville, and 
Lauren is a sophomore and member of 
the women’s college soccer team at the 
University of Cincinnati. Julie and Lee 
have raised their girls in the wonderful 
city of Northville, enjoying all that it 
has offered to her and her family. With 
25 years as a Northville resident, she 
knows the heartbeat of her community 
like no other. In her free time, Julie 
can be found playing on the pickleball 
courts or traveling, especially to watch 
soccer games across the country or to 
Chicago for frequent visits. She also 
enjoys traveling to leadership events in 
destinations such as Cabo San Lucas, 
Phoenix, Texas, Las Vegas and Orlando.

If there is one word that describes 
Julie, it would be “determined.” “I 
always set high standards for myself,” 
she said. “I am not afraid of hard work 
and push through setbacks and failures 
by believing in my own abilities. I am 
super competitive, no matter what I 
am doing — whether it is in my career, 
sports, games, you name it. I am also a 
perfectionist. This has served me well 
in my career and life.”

From family and business to commu-
nity and technology, Julie’s journey 
is one of passion, authenticity 
and emotional connection. Her 
unwavering determination, 
competitive spirit, and perfec-
tionist drive proved to be her pillars 
of success. She continues to shine 
brightly, leaving a trail of inspiration 
for all aspiring real estate profession-
als to follow.

Y O U  C A N  G E T 
E V E R Y T H I N G 

Y O U  W A N T 
I F  Y O U  W I L L 

J U S T  H E L P 
E N O U G H 

O T H E R  P E O P L E 
G E T  W H A T 

T H E Y  W A N T .
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CONNECT ON
SOCIAL 

Follow us on FB and IG so 

you can find out who is being 

featured, check out upcoming 

events, and hear about our 

Preferred Partners!

Join our Private Top 500 group on 

Facebook so you can connect with other 

top real estate agents in the area and 

don’t miss out on event invites!

MEDIA!

(734) 669-3100  •  moderntitlegroup.com
114 Rayson St Suite 1A  •  Northville, MI 48167

The Modern Title Group Closing Guarantee

Qualia Connect: our simple platform and app
that updates you on every step

‘Close Your Way’: convenient closing options to
meet you and your clients’ needs

Fast, reliable title services
to complete your homebuying journey
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D A N  S Y C K  &  J O S H  G A N N O N 

Name: Dan Syck
Title/Position: Senior Loan Officer 
Number of Years at the Company: 2 
Website: dfcufinancial.com/dansyck
Phone Number: 734-775-9688

1.) What services do you and your 

team provide?

We are a credit union that offers a 
multitude of services such as com-
mercial lending, mortgages and car 
loans. As of January 2022, we gave 
back over $360 million to our mem-
bers with our cash-back feature.

2.) How and why did you decide on 

this particular industry? 

The mortgage industry kind of fell 
into my lap. Back in 2006, I was 
building houses for a while. My 
cousin was an agent, and she had 
said to me: “Dan, instead of swinging 
a hammer in the middle of the win-
ter, why don’t you sit behind a desk 
and do math problems all day since you’re great at 
math? I have a friend who can get you a loan officer 
position to see if you like it.” Needless to say, I got 
the job; I exceeded all of my expectations and more. 
What defined my path was that I became very 
successful doing it, and I typically outshined my 
competition year in and year out. 

3.) What sets your business apart from similar 

ones? Do you have a particular motto, creed, or 

basic principle that drives your business? 

My biggest driver that sets me apart from others is 
that I treat every client and every agent like it’s my 
last day on earth. I roll out the red carpet and treat 
them like royalty. I want them to remember me and 
know that I cared, and that I did my best for them. 

4.) What do you want top-producing agents to 

know about your business and the services that 

you can offer them? 

We are not a typical credit union. We have our 
mortgage department filled with loan processors 
and underwriters who are on top of a file the min-
ute we send it to processing. We close our loans in 

with DFCU FINANCIAL
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less than 24 days. On top of all that, we have a lot of 
specialty programs for first responders — teachers, 
firefighters, police officers, EMTs, doctors, and den-
tists — who apply to primary homes and vacation 
homes in Michigan and Florida.

5.) What do you find most fulfilling about your work? 

The most fulfilling things about this job are being able 
to provide a very high level of customer service and 
getting them to the closing table. In the cases where 
someone cannot qualify, that does not mean I don’t 
help them out; instead, I get to guide that person to 
help better their chances down the road. It’s a win-win 
every time I get on the phone with someone. 

6.) What significant changes have you seen take 

place in your profession throughout the years? 

How have you adapted to these changes to keep 

current in your industry and ensure that your busi-

ness continues to thrive? 

I think the interest rates have been the biggest thing 
to adapt to. When rates go from 2% to 6% essen-
tially overnight, it can cause some paralyzing feel-
ings about when to buy. I think the biggest message 

that needs to get out is: If rates go 
back down, home prices will go up. 
So it really is a half dozen, one way 
or the other. 

7.) Tell us about your family and 

what you all enjoy doing together!

My family are survivalists. If it’s not 
soccer or cheer on the weekends or 
weekdays with the kids, then we are 
Netflix junkies who are zoning out 
for a day.

8.) When you aren’t working, what’s 

your favorite way to spend your time? 

I have a nice pool in my backyard 
that I enjoy being on the raft and 
checking out for the day, getting 
some sun. That’s as simple as I can 
make it. 

9.) How would you define “success”? 

I define success as one thing: If 
you go to work every day and you 
enjoy doing it, then you have found 
success. I love what I do. I’ve never 
stared at the clock, waiting to leave. 
If anything, I stare at my phone, 
waiting for the next client to call me 
so I can help or for an agent who 
might need a great loan officer to 
help with one of their clients. 

10.) What do you want to be  

remembered for? 

I want to be remembered as the guy 
who cared. The guy who did all he 
could in every single situation in 
hopes of the best outcome.

11.) What other specific information 

about you/your business would you 

like to share with agents? Or, are 

there any other unique experiences 

or interesting details that you’d like 

to share with our readers? 

I think this goes back to the begin-
ning, but we are a strong credit 
union that is growing, is fast in our 
processing time, and has some of 
the best rates and programs out 
there. Not to mention that we also 
pay those clients a 0.25% cash back 
off their mortgage balance every 
January. Those clients will always 



Wayne County Real Producers • 1918 • February 2024 @realproducers realproducersmag.com

remember you for referring them to DFCU because of our service 
and incentives. 

Name: Josh Gannon 
Title/Position: Producing Sales Manager
Name of Team: Member Direct
Number of Years at the Company: 2
Website: dfcufinancial.com
Phone Number: 734-341-8923

1.) What services do you and your team provide?

We provide exceptional customer service for home lending, 
which includes pre-underwritten approvals for home purchases 
as well as refinances and new construction lending. We also 
offer specialty products/conventional financing with as little 
as a 1%- down payment and no PMI for those who work in the 
medical field, police and fire departments, paramedics, schools 
and colleges as well as those who currently serve or have served 
in the military. We also offer doctor loans with as little as 0%- 
down payment and no PMI. These are all heroes who deserve the 
flexibility of what these programs offer. 

2.) What sets your business apart from similar ones? 

We offer a yearly 0.25% cash back based on mortgage and loan 

balances with DFCU. This is calculated 
each December based on the loan balance 
at that time and refunded in January. 

3.) How and why did you pursue a career 

in this particular industry? 

Over 20 years ago, I ran a car audio shop 
and was recruited into the mortgage indus-
try by a loyal customer who couldn’t get 
over my customer service. I have been in 
the mortgage industry ever since and have 
found that customer service and attention 
to detail can go a long way to maximizing 
member satisfaction and success rates. 
I have a heavy focus on a hand-holding 
style of guidance throughout the mortgage 
process from start to finish. 

4.) What do you find most fulfilling 

about your work?

Being able to provide clear and concise 
expectations for our members to maxi-
mize their experience. There is no feeling 
quite like a new homeowner getting keys 
to their new home while looking back at a 
well-informed and responsive process. 

5.) When you aren’t working, what’s 

your favorite way to spend your time?

Well, I am always working in some fash-
ion … When time permits, my favorite 
pastime is camping with my family. 
Making memories like these are very 
important and will last a lifetime. 

6.) Is there any other information about 

you or your business that you would like 

to share with the real estate community? 

You will love working with me or anyone 
else at DFCU! 
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Do you want to sponsor an upcoming Happy Hour? Reach out to Terra Csotty at 586-615-8749 or terra.csotty@n2co.com.

Thank you to our sponsor! Bubba’s 33 in Taylor provided some awesome appetizers and a great space for connecting! 

BUBBA’S 33

Photos by Tracie Seeley with Metro Shores Media

event recap

H A P P Y  H O U R  A T
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T H E  P O W E R  O F  P A R T N E R S H I P

dynamic duo
By Chris Menezes
Photos by Tracie Seeley with Metro 
Shores Media
Photos taken at Lombardo Homes 
Model at Trailwoods of Ann Arbor in 
Scio Township

Many people have heard the saying “when you love 
what you do, you’ll never work a day in your life.” 
For husband-and-wife duo, Jerry and Danielle 
Johnson, they have a different take on the adage: 
“When you work with the love of your life, you’ll 
never work a day in your life.”

Jerry and Danielle’s love for each other and for 
what they do is evident in the tremendous success 
that they have achieved these past three years in 
real estate together. By leveraging their unique 
strengths and unwavering support for one another, 
they have produced a remarkable career volume of 
$28 million and earned eXp Realty ICON Awards 
for 2022 and 2023. 

Jerry began his real estate career in October of 
2019. He was working as an area sales manager at 
Safelite AutoGlass for Michigan and Ohio when he 
was let go of his job. With a background as a builder 
— having built 60 houses in the past — plus his 
extensive sales experience, Jerry knew real estate 
would be a great fit for him. 

As for Danielle, she had always wanted to work in 
real estate. She was working in the dental indus-
try as an office manager for 20 years when Jerry 
entered the business. Less than a year later, she 
was right by his side. “My job was very stressful 
and demanding, so Jerry told me to put my notice 
in and said, ‘Let’s build this real estate business 
together.’ I finally took the plunge, and I got to team 
up with the love of my life,” she said, smiling.

“It was the greatest decision we ever made,”  
Jerry added.

Together for nine years, Jerry and Danielle have 
learned to work as a team in life and in business. 
When it comes to real estate, Danielle uses her 
administrative skills to manage business opera-
tions and marketing, including their large social 

media presence, while Jerry focuses on finding 
properties and active listings. They both attribute 
their quick success to their strong communication 
skills, problem-solving mindset and commitment 
to always putting their clients’ needs first. 

The biggest challenge they have encountered thus 
far hasn’t been working together, but rather, work-
ing apart. “The biggest challenge is your mind,” 
Jerry explained. “Whatever you tell it, it becomes 
reality.” Both Jerry and Danielle have had to over-
come many personal adversities in the past and 
have exhibited tremendous resolve.

In 1985, Jerry was in a near-death motorcycle 
accident. The doctors said he would never walk 
again, or if he did, it would be with a cane or 
crutch. Through hard work and determination and 
by “the grace of God,” he can not only walk today 
but also run.

The two most defining moments for both Jerry 
and Danielle, however, were becoming born-again 
Christians and having each of their three children. 
They are a blended family with six kids and two 
grandkids. When they are not working, they enjoy 
traveling, working out, hiking and reading. They are 
both actively involved in various charities, includ-
ing Christy’s Legacy of Hope, Metro Detroit Share, 
and the Jude August Foundation.

JohnsonJerry & Danielle
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As Jerry and Danielle continue to grow their team 
at eXp Realty, they look forward to helping more 
families find homes as well as business owners 
find properties. They are concurrently growing the 
residential and commercial sides of their business 
and recently began working with a senior living 
community on finding sites for development. 

The most rewarding parts of the couple’s business 
are helping first-time homebuyers realize that they 
can become a homeowner and “watching their faces 
light up at the closing table in amazement.” They also 
love being able to work with each other and support 
each other’s goals and dreams every day.

For other couples looking to go into business 
together, Jerry and Danielle advise leaning on 
each other’s strengths and focusing on the positive 
aspects that each person brings to the table. “We 
would encourage other husband-and-wife teams 
to really sit down and figure out what each person 
offers,” Jerry said. “Throw out all negatives and 
focus on the positive aspects of what each of you do.”

As they continue their real estate journey, the 
resilience, adaptability and passion that Jerry and 
Danielle have for helping others — and the end-
less love and support they give each other — will 
undoubtedly lead to even greater success for this 
power couple in the future.

W h e n 
y o u  w o r k 
w i t h  t h e 
l o v e  o f 

y o u r  l i f e , 
y o u ’ l l 
n e v e r 

w o r k  a 
d a y  i n 

y o u r  l i f e .



Wayne County Real Producers • 2726 • February 2024 @realproducers realproducersmag.com

By Robbyn Moore
Photos by Jennifer 
Arnett with Starloft 
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rising star

A n  I n s p i r i n g  B u s i n e s s  J o u r n e y

SALEH
S I M O N

In early 2020, the pandemic had a devastating effect on 
the global economy, leading to widespread job loss and 
financial instability. After being laid off from his job at 
Beaumont Health due to COVID-19, Simon Saleh was one 
of the millions of people who found themselves without 
work and was struggling to make ends meet. With bills 
piling up and no income coming in, Simon’s situation was 

dire. While job opportunities were scarce, he had to find a 
way to support himself. 

Feeling hopeless about his future, a YouTube ad about 
real estate courses caught Simon’s attention. He decided 
to enroll in an online course since Michigan offices were 
closed due to COVID-19. However, this meant Simon had 

to drive three hours to Cleveland to take 
the real estate test a few weeks later, 
which he successfully passed.

With a fresh real estate license and a 
fearless attitude, Simon joined the team at 
Keller Williams Legacy. At the beginning of 
2021, his social media began to grow faster 
than he had ever imagined. “In less than two 
years in the real estate industry, I sold over 
$5 million from Instagram and Facebook 
alone,” he said. “For that reason, I decided 
to continue educating my clients through 
social media, and that’s where I created my 
brand, ‘Simon Says Sold.’” Simon has now 
surpassed $19 million in sales. 

Simon’s professional background entails 
serving as the chairman of the Student 
Career Services Foundation and also 
working as an emergency room paramedic 
at Beaumont Health. “Given my passion 
for public service, I contested for the 
Michigan State Representative position in 
August of 2020,” Simon shared. “Although 
I was unsuccessful in the election, I remain 
dedicated to serving my community by vol-
unteering with various nonprofit organiza-
tions and community events.” 

At the core of Simon is a passionate, self-
less man who puts community, service and 
the needs of his clients above himself. He 
negotiates deals using creative and inno-
vative techniques that get the best deal 
possible for his clients. Additionally, he 
follows the Keller Williams Legacy busi-
ness model of prioritizing God, family and 
business. “It’s a win-win deal or no deal at 
all,” Simon said. “I also make the buying 
or selling process simple for my clients by 
guiding them into a step-by-step process 
while treating them equally, respectfully 
and with loyalty.”

In addition to his real estate work, Simon 
is a donor of the Dearborn Education 
Foundation and Rahma Worldwide, which 
helps families with clothing, medicine and 
food across the world.

Born in Yemen, Simon immigrated to the 
United States with his family when he 
was 13 years old. He earned an associate 
degree from Henry Ford College in 2016 
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and studied business at 
Wayne State University 
and Wayne County 
Community College. 
At the beginning of 
March of 2023, Simon 
realized a professional 
dream and opened his 
own office to launch 
Simon & Associates 
Real Estate in East 
Dearborn as an inde-
pendent broker. 

“What I love about 
having my own team 
and office space is that 
I am in control of my 
own environment,” 
Simon shared. “We 
have a total of  10 agents 
on our team, and we’re 
working on growing 
more by the end of the 
year. We all share the 
same objective, which is 
to serve our clients eth-
ically, responsibly and 
respectfully.” In 2023, 
Simon & Associates 
Real Estate doubled its 
production and GCI, and 
as for Simon, he was 
nominated for the 2023 
Growth Agent of the 
Year Award by Keller 
Williams Legacy. 

“Every day that I 
arrive at work, I am 
grateful for taking a 
chance on a YouTube 
ad,” Simon said. “In a 
short amount of time, 
I have assisted many 
families in their real 
estate endeavors while 
keeping my eye on the 
latest developments, 
updates and news in 
the real estate market. 
This ensures that I am 
current with changing 
trends and can provide 
the best possible ser-
vice to my clients.”

E v e r y  d a y 
t h a t  I  a r r i v e 

a t  w o r k ,  I 
a m  g r a t e f u l 
f o r  t a k i n g  a 
c h a n c e  o n  a 
Yo u Tu b e  a d .

TRACIE SEELEY
Metro Shores Media LLC
966 Ford Ave.
Wyandotte, MI 48192
metroshoresmedia@gmail.com  |  734-308-1388
metroshoresmedia.com
 

• Headshots (on and o� location)
• Branding Sessions
• Real Estate Photos
• Virtual Walk Throughs
• Drone

Brian Tiller
Owner/President
248-563-1443
btiller@titlesolutionsllc.com

Suzy Crossley
Director of Sales

248-207-0536
scrossley@titlesolutionsllc.com

E S T .  2 0 0 1 /  L I C ' D  I N  M I ,  O H ,  I N  &  F L

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

734-259-7130
www.titlesolutionsllc.com

41486 Wilcox Road, Suite 2
Plymouth, Michigan 48170

LET'S THRIVE TOGETHER
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Photos by Tracie Seeley with Metro Shores Media

H A P P Y  H O U R  A T

LOMBARDO HOMES MODEL

event recap

Do you want to sponsor an upcoming  
Happy Hour? Reach out to Terra Csotty at  
586-615-8749 or terra.csotty@n2co.com.

Thank you to our sponsors! Lombardo Homes provided some awesome appetizers at its model home in Canton. Beverages 
were sponsored by Mastercraft Heating, Cooling, Plumbing & Electrical. 
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Good Neighbor Heating & Air Conditioning
(734) 347-4457

GoodNeighborHeating@yahoo.com

Home Inspections
Sewer Camera with video  •  Mold / Air Testing  •  Radon Testing

734-341-8163 (call or text)  •  kevin@ksinspections.com

K E V I N  S C H A A F



If you are looking to co-market your property listings, Lombardo Homes can help! With our Anywhere Lombardo co-marketing 
initiative, our experienced sales professionals partner with real estate agents to list new construction homes on their vacant land 

listings. By listing a new construction home, your listing will show up in both vacant land searches and in available home searches, 
and you get added exposure with listings on the Lombardo Homes website.

If you bring us a buyer for a Lombardo home, we’ll pay you 3% of the price at Purchase Agreement. 
Contact our team to learn more!

248-631-4822 | LombardoHomes.com
ELIGIBILITY: All information contained herein was accurate at the time of publication and is subject to change at any time without notice. The compensation 

 LOMBARDO HOMES!


