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248-674-3937
CHANGINGPLACESMOVERS.COM

WHEN YOUR CLIENTS NEED TO 
MOVE… CALL ON THE “GENTLEMEN” 

OF CHANGING PLACES MOVING

CVED #21897

Bloomfield Hills Model COMING SOON

2024

Call:  (248) 324-4418
Text: (248) 324-4418

Email: AmeriSpec.Oakland@gmail.com
www.amerispec-oakland.com.

410 Sanders Rd. | Oxford, MI 48371

Serving Michigan’s Oakland
County and Surrounding Areas

We offer comprehensive
home inspections throughout

Metro Detroit.

2022 BEST HOME
INSPECTION COMPANY
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Available 
nights and 
weekends!

CALL OR TEXT 248-807-6730  |  ryan@davisburginspections.com  |  davisburginspections.com

� HOME INSPECTION

� SEWER SCOPE

� RADON TESTING

� COMMERCIAL/RESIDENTIAL WATER TESTING 

INSPECTED ONCE,
INSPECTED RIGHT!
We’re there for you every step of the way.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses, and thank 

them for supporting the real estate community!

JUNK REMOVAL

All I Do Is Junk & Co
(313) 908-6870
allidoisjunkandcompany.net

JUNK REMOVAL/DEMOLITION

Junkluggers
(989) 395-4086
www.junkluggersof 
midmichigan.com

LANDSCAPING

Sapphire Luxury Homes 
& Landscaping
(248) 930-9300
www.sapphireluxuryhomes.com

MORTGAGE LENDER

Better Rate Mortgage
Jon Wojtowicz
(248) 225-6728
www.mybetterrate.com

Brick Financial
(248) 274-4748
www.brickfg.com

Caliber Home Loans
(586) 722-8800
teamtaveggia.com

DFCU Financial
(313) 216-3400
www.dfcufinancial.com
Extreme Loans
(248) 860-2049
extremeloans.com

Flagstar Bank
Keith Kampe
(248) 935-3591
www.flagstar.com/kkampe

Horizon Financial Group
Joshua Rubin
(248) 538-7162
1stsecuritiesmortgage.com/
horizon-financial-group-inc

Huntington Bank
Sandi Frith
(586) 871-8002
www.huntington.com/mortgage/
frith-sandi

Lake Michigan Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/brentgreen

Mortgage Center
(800) 353-4449
mortgagecenter.com

MOVING & STORAGE

Changing Places Moving
Johnna Struck
(248) 674-3937
www.changingplacesmovers.com

Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

NEW CONSTRUCTION 

MORTGAGE

Huntington Bank
Sandi Frith
(586) 871-8002
www.huntington.com/mortgage/
frith-sandi

PHOTOGRAPHY & 

VIDEOGRAPHY

Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

Inlay Digital
(248) 560-7090
www.inlaydigital.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

WayUp Media
(248) 924-1011
www.wayupmedia.com

PROMOTIONAL PRODUCTS

Winning Imprints
(248) 681-3191
winningimprints.com

RENOVATIONS

Renovation Sells Northwest 
Metro Detroit
(248) 983-1626
www.renovationsells.com/
northwest-metro-detroit 

ROOFING/RESTORATION

Detroit Gonano
(586) 488-4002
detroit.gonano.com

RUG CLEANERS

Hagopian
(800) 424-6742
hagopianclean.com

TITLE COMPANY

Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Devon Title
(248) 273-4300
www.devontitle.com

Old Woodward Title
(248) 988-0000
owtitle.com

Titleocity
(877) 209-3618
titleocity.com

TRANSACTION COORDINATOR

MI Transactions
(734) 933-1387
mitransactions.com

TREE CARE SERVICES

Dreadknot Services
(248) 884-1681

VIRTUAL 3-D TOURS

Stylish Detroit
(313) 799-3686
stylishdetroit.com

WayUp Media
(248) 924-1011
www.wayupmedia.com

AIR DUCT CLEANING

Hagopian
(800) 424-6742
hagopianclean.com

APPRAISAL SERVICES

Prospect Appraisal
(313) 600-0010
prospectappraisal.com

ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

ATTORNEY/LEGAL SERVICES

Dallo Estate Planning
(248) 914-8146
dalloestateplanning.com

CABINET REFINISHING

Ellison Painting
(248) 817-1761
ellisonpainting.com

CARPET CLEANING

Hagopian
(800) 424-6742
hagopianclean.com

CLEANING

All I Do Is Junk & Co
(313) 908-6870
allidoisjunkandcompany.net

CRM

Bonzo
(614) 357-2367
getbonzo.com

CUSTOM HOME BUILDERS

Cranbrook Custom Homes
(586) 781-2316
www.cranbrook 
customhomes.com

Sapphire Luxury Homes 
& Landscaping
(248) 930-9300
www.sapphire 
luxuryhomes.com

DRONES

Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

Inlay Digital
(248) 560-7090
www.inlaydigital.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

WayUp Media
(248) 924-1011
www.wayupmedia.com

ESTATE PLANNING

Dallo Estate Planning
(248) 914-8146
dalloestateplanning.com

ESTATE SALES

Action Estate Sales
(586) 228-9090
www.actionestate.com

EXTERIOR PAINTING

Ellison Painting
(248) 817-1761
ellisonpainting.com

FINANCIAL SERVICES & 

INVESTMENT PLANNING

Dallo Estate Planning
(248) 914-8146
dalloestateplanning.com

GARAGE DOORS

Beckway Door
(248) 486-3667
www.beckwaydoor.com

GIFTS

Cutco Business Gifts
Luke Sasek
(616) 295-5537
ravingfangifts.com

GRAPHIC DESIGN & 

PROMOTIONAL PRODUCTS

Graphic Takeover
Jimmy Johnson
(248) 894-4464
graphictakeover.com

HEATING/COOLING/

PLUMBING/ELECTRICAL

Mastercraft
(800) 924-2123
mastercraftheating.com

HOME BUILDER

Lombardo Homes
Melissa Cervin
(586) 781-2316
lombardohomes.com

HOME INSPECTION

AmeriSpec Inspection 
Services
(248) 324-4418
amerispec-oakland.com

Davisburg Inspection Group
(248) 807-6730
davisburginspections.com

Golden Bear Home 
Inspections
(989) 467-0224
www.goldenbearhome 
inspections.com

HHI Hodge Home Inspections
(248) 388-4783
www.hhiservices.org

HomeTeam Inspection Service
(586) 783-9957
www.hometeam.com

Imperative Home Solutions
(248) 790-7527
imperativehomesolutions.com

Iron Home Inspections
Steve Murphy
(313) 598-0936
ironhomeinspection.com

Points North Home 
Inspections
(248) 808-3822
pointsnorthhome 
inspections.com

Total House Inspection
(248) 550-9492
totalhouseinspection.com

WIN Home Inspection
(248) 621-0400
waterford.wini.com

HOME STAGING

Impact Home Staging Experts
(248) 591-4290
www.impacthome 
stagingexperts.com

MNC Home Staging
(248) 710-2288
www.mncpropertylines.com

INSURANCE

Allstate Insurance 
Faber Agency
(248) 344-0460
www.allstate.com/kristinfaber 

State Farm
Mike Bashore
(248) 606-4150
www.bashoreservices.com

Yarbrough Insurance Group
(810) 798-3030
yigllc.com

INTERIOR PAINTING

Ellison Painting
(248) 817-1761
ellisonpainting.com

INVESTMENT PROPERTY

Investment Property Solutions
Steven Unruh
(248) 891-5240
investorpropertyspecialist.
com
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers 
but remain solely those of the author(s). The paid advertisements contained within the Oakland County Real Producers magazine are not endorsed or recommended by 
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 

If you are interested in contributing or nominating someone for a feature, please email us 

at Chris.csotty@realproducersmag.com or Terra.csotty@realproducersmag.com.
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TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

Visit n2gives.com to learn more about our fight.

M E E T  T H E  OA K L A N D  C O U N T Y  R E A L  P R O D U C E R S  T E A M

Jeanne Monillo
Ad Strategist

Holly Garrish
Relationship Manager

Amanda 
Matkowski

Editor

Erika Kruse
Event Coordinator

Robbyn Moore
Writer

Chris Csotty
Publisher

Terra Csotty
Publisher

April Shanne 
Subiera

Publishing Assistant

Paul Demotte
Inlay Digital
Photographer

Ashley Streight
Content Coordinator

Elena Filimon
Relationship Manager

Andy Schwartz
Stylish Detroit
Photographer/
Videographer

Brandon Ramsay
WayUp Media
Photographer/
Videographer

Nick Polaski
WayUp Media
Photographer/
Videographer

Jermaine Buie
Perfect Light LLC

Photographer
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Come join us for our March Mixer with the top agents and our  
preferred partners from Oakland County! 

Thursday, March 14 from 3:00 - 5:00 p.m. 
The Morrie 260 N. Old Woodward Ave., Birmingham, MI 48009

Host: The Morrie in Birmingham

QUALITY CLEANING 
CONNECTION= 
Deep Cleanings, 
Pre-Sales Clean, 
Move In/Out Clean 
& Airbnb Turnovers

(313) 908-6870
Ext 101 - ALL I DO IS JUNK & CO

Ext 102 - QUALITY CLEANING CONNECTION

ALL I DO IS JUNK & CO = 
Junk Removal, Demolition, 
Rough Yard Clean Ups 
& Hauling Services

Management@allidoisjunk.net  |  www.allidoisjunkandcompany.net

MENTION CODE: Summer23 to receive 15% DISCOUNT

Interested in sponsoring this event? Reach out to erika.kruse@n2co.com.

AT THE MORRIE!

event annoucement
O A K L A N D  C O U N T Y 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

Join us for our

March Mixer

Gold Sponsor: Devon Title 

Silver Sponsor: Mortgage Center, 
Changing Places Moving, and 

Ted Edginton with U.S. Bank Home Mortgage

Photography & Video provided by: Stylish Detroit

Register at rpoaklandevents.com 

248-236-5328

NMLS #1928780

THE MORTGAGE MOM SQUAD

• 15 business day closing

• Lender for Life

• Delivering a 5 star
  experience *everytime*

90 S Washington Street Oxford MI 48371
info@brickfg.com

Ready to take your
lender relationship to 
ANOTHER LEVEL?

Home Inspec�ons can be scheduled within 48 hours.
248-550-9492 • totalhouseinspec�on.com

@totalhouseinsepc�on

Give us 5%
 OF YOUR CONFIDENCE

We’ll Earn the Other 95%!
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A  C O N T I N U O U S  J O U R N E Y  O F  R I S I N G  A B O V E  A D V E R S I T Y

BENJAMIN LANG
Benjamin Lang is the dynamic force behind 
Lang Estates at eXp Realty. With a propensity for 
excellence and an insatiable drive for growth and 
knowledge, Ben’s journey has evolved from an 
associate broker to a role model within the real 
estate industry. As a certified coach and captivating 
public speaker, as well as a national trainer with 
Club Wealth and Growth CEO Advisors, Ben’s 
abilities extend beyond the ordinary. 

Bolstered by his profound understanding of 
psychology — a discipline he mastered at the 
University of Rochester with the highest acco-
lades — Ben has a unique way of connecting with 
people and strategizing effectively. Since 2003, 
his unwavering commitment to success and his 
passion for his work have set him apart as both a 
leader and a professional. Along with his broker’s 
license, Ben is certified by the National Association 
of REALTORS® (NAR) as a Seller Representative 
Specialist (SRS), Short Sales and Foreclosure 
Resource (SFR®) and Accredited Buyer’s 
Representative (ABR®). He is also a Certified 
Distressed Property Expert (CDPE®) and a certi-
fied coach and trainer for Maxwell Leadership — a 
testament to his competence and dedication. 

Prior to embarking on his real estate career, Ben 
was a skilled real estate investor who successfully 
flipped homes and acquired rental properties. “My 
move from Lansing to Oakland County in 2005 
presented me with an opportunity to fully pursue 
my real estate dream, which prompted me to tran-
sition into the industry,” he shared. “I joined Keller 
Williams in Troy and quickly immersed myself 
in the business, cultivating a robust clientele and 
establishing a solid reputation in the field.”

With almost two decades of experience in the 
real estate industry, Ben has embarked on a roller 
coaster journey filled with triumphs and setbacks. 
“My greatest success came during the short sale 
boom when I emerged as one of the leading short 
sale agents in Metro Detroit,” he said, reflecting 
on his path. “It was in 2012 when I assembled my 
inaugural team, laying the foundation for me to 

establish my own brokerage in 2014. For several 
years, everything seemed to effortlessly fall into 
place until the tragic loss of my sister in 2016.” 

This devastating event led Ben down a destructive 
path of substance abuse, eventually landing him in 
a rehabilitation clinic for over 30 days at the end 
of 2017. “As 2018 began, the consequences of my 
addiction caught up with me, resulting in the com-
plete dismantlement of everything I had worked so 
hard to build. I had plunged my life into the depths 
of despair through my addiction, reaching the dark-
est depths imaginable. My addiction led me down a 
path so dark, it seemed unimaginable.” 

Ben’s consequences were crushing — a turbulent 
divorce, financial ruin, failed business ventures, 
legal troubles — a complete rock bottom. However, 
it was during this trying time that Ben unearthed 
his inner strength and the indomitable spirit within 

top producer
By Robbyn Moore
Photos by Melissa Douglas Co.
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him. He refused to succumb to the surrounding 
darkness and embarked on a transformative jour-
ney of self-discovery.

Slowly but surely, Ben began to repair his life, 
piece by piece. Despite the challenges he faced, he 
refused to let adversity define him. He rebuilt from 
scratch, launching himself onto a courageous path 
to resurrect his career — which was fueled by his 
unwavering determination, faith and humility. “I 
not only successfully rebuilt my business, but I also 
established a dynamic and talented team in 2021,” 
Ben shared. This bold move serves as a testament 
to Ben’s resolve and commitment to pushing bound-
aries and embracing new opportunities. 

The Lang Estates team is setting themselves up as a 
top real estate team in Metro Detroit, renowned for 
their professionalism, integrity, humility and com-
passion. Their vision is to consistently demonstrate 

the utmost dignity and respect toward clients, 
vendors and co-op agents. “We are devoted to 
upholding ethical values and performing at our best 
each day,” Ben stated proudly. “We believe in sup-
porting one another and in fostering a collaborative 
environment that encourages growth and celebrates 
achievements. Above all, we are deeply passionate 
about our work and strive to find joy in the process 
of selling a substantial amount of real estate!”

Ben has a noble mission: to shape individuals into 
world-class achievers. He accomplishes this by 
wholeheartedly serving his agents and empower-
ing them to achieve unimaginable growth. “Our 
ultimate focus is to cultivate the next generation 
of leaders and icons in the real estate industry,” 
he explained. “We are committed to motivating 
and inspiring our agents to surpass their perceived 
limits and unlock their fullest potential.”

Ben’s family is his utmost priority, and he cher-
ishes every moment spent with his wife, Lisa, his 
daughter, Makenzie, and their three beloved rescue 
dogs. In his leisure time, Ben finds joy in maintain-
ing an active lifestyle through activities such as 
going to the gym, biking and hiking. Additionally, 
he places high value on family vacations — not only 
as a means to recharge but also as an opportunity 
to create lasting memories and strengthen the bond 
with his loved ones.

Today, as Ben stands tall amidst the remnants of 
his past struggles, his relentless determination and 
resilience serve as a beacon of hope and inspiration 
to all who encounter his extraordinary story. With 
each step he takes of self-discovery and redemp-
tion, he reminds others that even in their darkest 
moments, everyone possesses the inherent power 
to overcome adversity and forge a path of light. His 
spirit and drive to pursue personal growth not only 
shaped his character but also led him to become 
an example to others. He ultimately demonstrates 
that it is not the challenges in life that define us, 
but rather, how we choose to respond to them that 
truly sets us apart.

No matter how dire a circumstance may seem, Ben 
serves as a reminder that it is always possible to 
make a triumphant comeback, rebuild, and continue 
growing. “Despite life’s most formidable challenges, 
I remain resolute in my determination to emerge 
stronger every time I’ve been knocked down,” he 
said. “I will continue to claw my way toward great-
ness, no matter what life may throw at me.”

W E  B E L I E V E  I N 

S U P P O R T I N G 

O N E  A N O T H E R 

A N D  I N 

F O S T E R I N G  A 

C O L L A B O R A T I V E 

E N V I R O N M E N T 

T H A T 

E N C O U R A G E S 

G R O W T H  A N D 

C E L E B R A T E S 

A C H I E V E M E N T S .
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Friendly, prompt, and thorough
home inspectors you can trust.®

Residential and light commercial
inspection, sewer scope, radon testing,

IR/thermography, drone roof inspections,
water quality, air quality, mold testing.

INSPECTIONS:
248-621-0400

rkearns@wini.com
waterford.wini.com

700
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K Ava Sharrak, a highly 

accomplished agent 

and REALTOR® with 

an impressive track 

record, has achieved 

remarkable success 

in her five-year 

career, securing 

a career volume 

exceeding $32.5 

million. For three 

consecutive years, 

she has been 

honored as the 

top-performing 

agent, and in 2021, 

she achieved $15 

million in sales. 

Ava’s unwavering 

determination and 

fearlessness in the 

face of challenges 

have driven her to step outside her comfort zone and take 

calculated risks, leading to her extraordinary accomplishments.

Ava embarked on her real estate journey in October of 2018, initially 
working part time as a real estate agent. Soon after, she joined Keller 
Williams Domain, under the guidance of Tushar Vakhariya, originally 
serving as a showing assistant and property manager. Tushar rec-
ognized her exceptional skills, and the two of them decided that Ava 
would be best utilized as a buyer’s agent, a role in which she thrived in.

Prior to her career as an agent, Ava successfully managed multiple 
dental practices and played a pivotal role in the establishment of a 
thriving business alongside her family. Drawing from her experi-
ences in initiating and managing successful ventures for others, Ava 
felt the time was ripe for her to fulfill her dream of building her own 
prosperous enterprise.

Born and raised in West Bloomfield, Michigan, as a Chaldean 
American, Ava possesses fluency in both Arabic and Chaldean. 
Her father, an immigrant from Iraq who arrived in America with 
nothing, greatly influenced her. Ava holds her father in high regard 
for his tireless pursuit of the American dream, which served as a 
constant source of inspiration for her strong work ethic and desire 
to succeed. Additionally, her mother played an integral role in her 
life, demonstrating unparalleled dedication to their family. These 
invaluable influences from her parents ignited Ava’s drive to strive 
for more in her own life. 

agent spotlight
By Robbyn Moore
Photos by Stylish Detroit
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Motivated by her aspirations to create opportunities for herself 
and her family — and to expand her father’s real estate portfolio 
— Ava made the decision to pursue a career in real estate. Her 
passion for the industry stemmed from a long-standing interest in 
real estate, architecture and design. Although she found fulfill-
ment in her previous work in dentistry, Ava believed her talents 
and passions were better suited for the real estate sector. Above 
all, her fervor for assisting others and creating financial freedom 
instilled in her the courage to take a leap of faith and forge the 
life she had always envisioned.

Ava’s path has been shaped by a fusion of personal values, inter-
ests and experiences. Her identity was significantly impacted 
by her travels to third-world countries, where she witnessed 
firsthand the hardships and adversities that individuals faced 
in various parts of the world. Her involvement with “Adopt a 
Refugee,” a charity dedicated to aiding refugees who have fled 
war-torn countries — particularly the Middle East — in search 
of a safer and better life, deepened her appreciation for what she 
possessed. This experience further fueled Ava’s determination to 
make a positive impact on the world.

Ava is passionate about building a reputable presence in the 
industry, assisting as many families as possible, and creating 
opportunities for aspiring professionals in real estate. She 
describes her journey as the establishment of an empire and an 
elevation of her skills to new heights. As a result, she is commit-
ted to leveraging her experience and knowledge, and aims to help 
others achieve their goals through the power of mentorship.

Ava has expanded her skills, developed new ones and continu-
ally evolved — both professionally and personally — as she has 
tackled the industry’s challenges. While she acknowledges that 
the nature of this business entails encountering troublesome 
moments and scenarios, she has learned not to let these obstacles 
overwhelm her. Over the years, Ava has managed to achieve a 
better work-life balance by mastering the art of avoiding burnout 
and by knowing when to decline certain opportunities. She rec-
ognizes that she cannot always be in control, and she perceives 
mistakes and setbacks as chances for gaining valuable experi-
ence and devising innovative solutions. This mindset has proven 
instrumental in propelling her toward success.

For Ava, the most gratifying aspect of her business lies in the 
opportunity to assist families in making one of the most sig-
nificant decisions of their lives. She feels a profound sense of 
fulfillment when she can guide clients through the process of 
finding their dream homes and assisting them with making sound 
financial investments. Ava also takes immense pride in knowing 
that she played a pivotal role in helping them make financially 
responsible choices.

Ava remains dedicated to staying updated on market trends and 
leveraging technology to deliver exceptional client service. She 
firmly believes that luxury transcends a mere price point: It also 

encompasses an unforgettable experience. When it 
comes to her clients, Ava fearlessly embraces calculated 
risks. By reaching for greatness, she is not only achiev-
ing her own dreams but also standing alongside her 
clients as they achieve theirs.

Ava hails from a large and affectionate Chaldean family 
that holds an irreplaceable spot in her heart. They enjoy 
traveling together, indulging in movie and game nights, 
going out for brunch, and taking leisurely strolls on 
beautiful summer days.
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& PHOTOGRAPHY

Aerial Videos  •  Aerial Photos

Listing Photos

Walkthrough
Videos

Floor Plans

Property
Websites

Free Marketing

ONE STOP SHOP

www.greatlakesaerialvideoservices.com

586.246.4203
Contact@GLAerial.com Free Roof Inspection Reports • Detroit Gonano

586-488-4002 • www.detroitgonano.com

SHINGLE SAVER
THE FUTURE OF ROOFING

• LIFE SPAN
   Adds 10-15 years
   to your root.

• WARRANTY
   10-15 years.
   Guaranteed.

• HAIL
   Transforms typical
   Class 1 shingles into
   Class 3 or 4 shingles
   according to official
   North American impact
   resistance tests.

•HIGH WINDS
  Reduces the risk of tear-off
  by strengthening the shingle
  structure and increasing
  its flexibility.

• EXTREME HEAT
   Reflects UV rays to limit heat
   absorption, slow aging and 
   prevent discoloration.

• WATER AND ICE
   Improves water, ice and snow
   drainage by enhancing the
   hydrophobic property of
   asphalt shingles.

Get your clients listing ready with a roof 
replacement alternative and take 
advantage of our 5 year maintenance 
guarantee + 10 year protection warranty.

Agents!

F U L LY  T R A N S F E R A B L E  AT  S A L E .  

TO SCHEDULE CALL
989-467-0224
OR VISIT OUR WEBSITE
GOLDENBEARHOMEINSPECTIONS.COM

THE RIGHT
INSPECTOR,
RIGHT AWAY

Since 1954 Realtors like you have 
counted on Morse Moving/Allied 
Van Lines as your trusted partner.

Let your team 
count on our 
team to carry 
the load!
We are there when 
you need us most!

The Morse Moving Family
Thank you for your business

10049 Harrison Rd. Ste. 500 | Romulus, MI 48174
734.484.1717  | www.morsemoving.com

USDOT 274486 | PUCO HHG#509459-HG
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Josh Rubin and his team at Horizon 
Financial Group, Inc. are carving out a 
distinct niche by placing client inter-
ests at the forefront of every decision. 
As the founder of Horizon Financial 
Group, Josh has steered the company 
through more than two decades of 
success, amassing over 6,000 closed 
transactions and a remarkable $1.3 
billion in loan volume since its incep-
tion in May of 1995.

Horizon Financial Group specializes 
in residential mortgage origination, 
offering a comprehensive range of 
products and loan options. Whether 
it’s a purchase, a refinance, home 
equity lines of credit, or construction 
and renovation loans, the company’s 
commitment to a concierge level of 
service sets it apart. “We are true 
advocates for our clients,” Josh said 
proudly. “Every single decision is 
made with the client’s best interest 
in mind. Relationships, not money, 
motivate us.”

Horizon Financial Group’s dedication 
to client relationships has not gone 
unnoticed. “One of my processors 
has been with me for over 25 years,” 

NAVIGATING 
MORTGAGES 
WITH INTEGRITY 
& PASSION

HORIZON 
FINANCIAL 
GROUP

Josh said. This loyalty and longevity 
highlight the genuine connections the 
company forges with clients, some of 
whom are now the children of Josh’s 
earliest clientele.

Josh’s journey into the mortgage 
industry was fueled by a passion for 
helping others. “I love the opportunity 
to help others; it is what gets me out 

of bed every day,” he shared. Even 
after 28 years, Josh is still passion-
ate about his career and relishes the 
chance to work with an incredible 
mix of real estate professionals from 
across the state and country.

The success of Horizon Financial 
Group is also attributed to its adapt-
ability in a dynamic industry. Josh 

acknowledges the current challenges, 
noting that interest rates are the 
highest they’ve been in over two 
decades. To navigate these trying 
times, the company focuses on genu-
ine client advocacy, making sure that 
they secure the best deals available. 
Josh emphasizes the importance of 
transparency in an industry where 
not all lenders fully explain intri-
cacies such as points to borrowers. 
“When you’re at peace with what 
you do for a living, you can hold your 
head high and be proud of who you 
are and what you stand for,” he said. 

Beyond his business, Josh enjoys 
spending time with his family. He 
has been married to his wife, Mikki, 
for 23 years, and together, they 
have two children — Lainie, 20, and 
Ryan, 18. The family also includes 
two Australian labradoodles named 
Gibby and Vinnie. Josh is a passion-
ate supporter of Detroit sports, an 
avid traveler, and a devotee of golf 
and pickleball.

Josh desires to be remembered 
for his integrity, which aligns with 
his broader philosophy of humility 
and appreciation for life’s journey. 
“Success, to me, is being remembered 
as a ‘mensch’ — a person of integrity 
and honor,” he said.

As Josh and Horizon Financial 
Group continue to thrive in the 
mortgage industry, their commit-
ment to sincere client relationships 
and unwavering integrity remain the 
driving force behind their success. 
With a focus on transparency, 
adaptability, and a client-centric 
approach, Josh’s story serves as an 
inspiration to both industry peers 
and aspiring professionals alike.

For more information about 

Horizon Financial Group, visit 

horizonfinancialgroup.com or call 

248-538-7887.

partner spotlight

Photos by Aly Darin Photography
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With a deep love for people and 
architecture, and a strong commitment 
to faith, Blake Johnson has carved out 
a fulfilling career for himself in real 
estate. He secured his license in 2015 at 
the age of 20 and then spent his first few 
years in the commercial sector before 
transitioning into residential. While he 
has already accomplished a lot in his 
career in the past eight years, in many 
ways, he’s just getting started. 

Blake started at the very bottom and 
worked his way up in real estate from 
a six-month internship at Schostak 
Brothers & Company to a full-time 
position within the brokerage. He 
learned the ropes of the industry by 
engaging in various departments, 
from leasing to property management 
to development. In the end, it was his 
love of people that led him to residen-
tial real estate. 

Blake’s first love has always been to 
help people. Before real estate, he was 
going to school to become a geriatric 
nurse. “People are my passion,” he 
said. “I originally felt that I could best 
serve people in the nursing field, but 
after a shift of working on the hospice 
care floor, it really broke my heart, and 
emotionally, I knew I couldn’t be my 
best in that type of setting.”

Blake had just transitioned out of the 
nursing program when, one day, while 
working at the Lowe’s in Woodhaven, 
a senior sales rep from Schostak 
Brothers & Company walked in. She 
needed keys to be made at the hardware 
desk and approached Blake, where 
she was so impressed by his customer 
service that she told him to come find 
her after he graduated if he wanted a 
job. Five weeks later, Blake got this real 
estate license and gave her a call. 

While it was a chance encounter 
that got Blake into real estate, the 
foundation for that path was set long 
before. His father was a builder in the 
1990s and early 2000s, so Blake grew 
up around homes and was drawn to 
architecture. “As a boy, I was always 

REAL ESTATE 
WITH HEART agent on the rise

By Chris Menezes
Photos by Stylish Detroit
Photos taken at Lombardo Homes Model 
at Windridge Estates in Lyon Township

drawing large houses with double 
staircases and columns throughout 
the foyer,” he said, laughing. His life 
was also influenced by his mother, 
who had an amazing work ethic and 
zeal for pushing herself through 
college and obtaining a Ph.D. Blake 
even credits his mom for his now 
infamous slogan of “#MakeBlake your 
REALTOR® of choice!”

Blake was further inspired by his 
grandfather, who ran a successful 
glass business for over 40 years and 
really pushed him to pursue real 
estate after leaving nursing. “My 
grandfather taught me so much about 
customer service and how to serve 
people while I was growing up,” Blake 
said. “He loves Jesus and his family 
more than anything, which I really 
admire. He had a rough childhood, 
too, but never let it define him.” 

Like his grandfather, Blake also had a 
rough childhood. His parents’ divorce 
was hard on him, and he started 
using alcohol at an early age. By 19 
years old, he checked into a rehab 
for alcohol use. “It was my ‘rock 
bottom’ moment,” he recalled. “I was 
so depressed and unhappy in life. 
December 29, 2013, was the start of 
my sobriety from alcohol, and I cel-
ebrated 10 years last year. God truly 
gets all the glory in saving me and 
giving me a ‘do over’ in life. It sounds 
cliché, but my faith truly means 
more to me than anything. I am not a 
perfect person at all, but I am beyond 
thankful for my parents for raising me 
in the church and that I found my true 
passion and hope in Him.”

Today, Blake’s business is all about 
people. He thrives around his clients, 
finding joy in their stories and life 

JOHNSON
Blake
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experiences. One of the biggest 
contributors to his success has been 
his discipline on social media and the 
following he has built on it over the 
years. While consistently creating 
content and generating new ideas 
isn’t easy, his discipline and the hard 
work he’s put into it continue to pay 
dividends in his business. In fact, 
for the past two years, Blake has 
been recognized among “The Top 
50 Agents on Social Media” in all of 
Michigan and in the top 15% of sales 
in the entire country!

While Blake is technically a solo 
agent with Oakland Real Estate 
Group, he said his wife, Christine (aka 
Mrs. J, on social media), is the biggest 
help to him and that he wouldn’t be 
anywhere in his career if it wasn’t for 
her. “She is beyond amazing,” Blake 
said. “She comes with me to count-
less showings, drives the car while I 
am writing up offers in the passenger 
seat, buys the clients their closing 
baskets, puts the signs in the ground, 
represents me at closings if I’m out of 
town … I could go on and on.”

Blake’s ultimate goal is to become a 
broker and open his own real estate 
company. The prospect of meeting 
new people, showing stunning homes 
and serving his community fuels his 
drive. For him, success is a balance 
of having a strong faith, a loving 
family and a satisfying career. Money 
and possessions, he believes, fade 
away, but kindness, love and a strong 
foundation in Jesus Christ are more 
valuable than gold.

Outside of work, Blake enjoys a range 
of activities — from playing with his 
labradoodle, Dolly Sue, to singing in 
his church’s praise team to playing 
competitive rounds of Scrabble at 
home with his mom. When looking to 
relax, Blake and Christine are typically 
out at the movies or out to eat, enjoying 
a culinary experience at Black Rock, 
watching a documentary or scary 
movie, or hanging out with family. 

Blake and Christine are also com-
mitted to giving back to the commu-
nity. They are both youth leaders at 
church and support charities such as 
Christy’s Legacy of Hope, an organi-
zation that serves orphans globally. 

Blake has certainly come a long way 
since starting his real estate career. 
As he continues to build his business, 
his passion for serving others, his 
unwavering faith and his determina-
tion will continue to take him to new 
heights. It will be exciting to see just 
how far he goes. n2co.com

But don’t just take our 
word for it. Take theirs.

IN MAGAZINE & AD DESIGN

Home Inspections
Radon Testing
Mold Testing

Thermal Imaging

www.IronHomeInspection.com
313-598-0936
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WE TRANSFORM BUSINESSES 

Web Design

Acquisition Email Campaigns

Search Engine Optimization

Live Chat

Reputation Management

Reach out to the publisher of this magazine for more information.

We handle the details so business owners can spend 
their time doing what they do best. 

SEM / Paid Search

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Paid Social Media

Yelp Partnership

HYPORTDIGITAL.COM
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Photos by Paul Delmotte with Inlay Digital

H A P P Y  H O U R  A T

THRIVE REALTY

event recap

Thank you to our sponsors! Thrive Realty sponsored a 6-foot 
charcuterie board at their great space in Troy, and beverages 

were sponsored by our preferred partner Detroit GoNano.
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Do you want to sponsor an upcoming Happy Hour? Reach out to Terra Csotty at  
586-615-8749 or terra.csotty@n2co.com.
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FREE QUOTES!
USUALLY SAME DAY!

ImpactHomeStagingExperts.com

or call 248-591-4290
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Inspired by a  Life-Changing Conversation

agent spotlight
By Robbyn Moore
Photos by Jermaine Buie with Perfect Light, LLC
Photos taken at Lombardo Homes Model at 
Oakland Hunt in Oakland Township

The life of Tammy Jonna was changed on many levels on 
Saturday, July 27, 2013. It was a day she will never forget 
because it was unknowingly one of the last conversations 
she would have with her mom. At the time, Tammy’s 
youngest son was entering Montessori school, and Tammy 
was discussing her future plans with her mother, who 
proposed that Tammy get her real estate license and sell 
houses. “You’d be great at it,” her mother suggested. 

That evening, Tammy’s mother suffered a brain aneurysm 
and passed away later that week. “It was the last thing she 
told me to do,” Tammy recalled. “My mom’s advice had 
always been sound, so when she told me this would be a 
good career for me, I knew at that point it was time for me 
to go full speed ahead. That spring, I obtained my real estate 
license, which I know would’ve made my mom proud.” 

Since she was 13 years old, Tammy has been drawn to 
sales and service. Her first job was working for her uncle 
at his market/deli. From there, her sales journey contin-
ued at Nordstrom, Inc., where she worked in corporate 

retail sales in a position that was 100% commission-based. 
“At Nordstrom, I learned the true meaning of service,” 
Tammy said. “The company has a reputation for stellar 
customer service, and they ingrained that in all of their 
employees. Those fundamental skills influenced and for-
ever imprinted my approach to customer service.” 

While working in retail sales and attending college, 
Tammy earned a bachelor’s degree in marketing from 
Wayne State University. After graduation, Tammy found 
her passion for residential real estate sales while working 
for a residential home builder, selling model homes. “I 
worked out of the on-site sales office where I would com-
municate directly with potential buyers,” she said. “That 
intimate communication gave me key insight on what was 
important to buyers who were looking for a home.” 

After a couple of years with the builder, the recession hit, and 
the builder unfortunately ceased operations. “At that point, I 
began working in the marketing department for a fast-grow-
ing wireless company that was embarking on a rapid nation-
wide expansion,” Tammy explained. “I worked with that 
company until I had my twin boys in October of 2008.”

Tammy had three boys in less than three years and stayed 
at home to raise them. After the important job of raising 
kids — and once they were all in school full time — 

Tammy decided to go into real estate and was ready to 
ignite her career.

Nine years later, Tammy is lighting up the real estate 
market at DOBI Real Estate. She has an impressive 

career volume of over $70 million — $11 million 
of which she achieved last year. 

With a service-forward mindset, Tammy 
puts the highest emphasis on communication 
with her clients and with all parties involved 
in the day-to-day real estate transaction. “I 
find fulfillment in knowing that I have helped 
individuals, young couples, families and empty 
nesters make some of the most important pur-
chases in their lives,” she shared. “I never lose 
sight of how stressful the homebuying pro-
cess is and of all of the feelings and emotions 
involved. My clients’ well-being is always at 
the forefront of my efforts.” Ta
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That’s why we are
BETTER RATE!

Jon Wojtowicz, Broker / Owner  |  NMLS# 1220580
O 248.480.4467  |  M 248.225.6728
jon@mybetterrate.com  |  mybetterrate.com
390 Park St, Suite 100, Birmingham, MI Get a FREE

personalized
quote today!Equal Housing Lender, Company NMLS: 1852295, State Licensing: CA LIC# DRE 02092189 | CA 60DBO113152

CO Mortgage Company Registration | FL LIC# MLD1865 | MI LIC# FL0022505 | NE Mortgage Banker License | OH RM.804713.000

Better ADVICE, better SERVICE,
and a better LOAN EXPERIENCE.

As parents of three 
boys — Tyler and 
Ethan, 14, and Derek, 
12 — Tammy and 
her husband, Joey, 
spend much of their 
time attending their 
boys’ sporting events. 
When they’re not 
playing sports, the 
family is most likely 
attending a major 
sporting event, a 
concert or a premiere 
movie screening. On 
her own time, Tammy 
enjoys pilates and 
recently took up golf 
and pickleball.

For new agents 
just starting in this 
business, Tammy 
advised that they 
take advantage of 
free time by offering 
to help seasoned 
agents. “Whether it’s 
assisting with show-
ings, inspections or 
open houses, there 
is so much experi-
ence to be gained 
from helping fellow 
agents,” she said. 
“Additionally, I take 
pride in my excellent 
communication skills 
and firmly believe 
that good customer 
service depends on 
effective communica-
tion. I always strive 
to be honest and 
transparent in my 
dealings, and I have 
built wonderful rela-
tionships with other 
real estate agents as 
a result.”

MY CLIENTS’ 
WELL-BEING 
IS ALWAYS 
AT THE 
FOREFRONT 
OF MY 
EFFORTS.
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Serving Oakland, 
Macomb, and 

Lapeer counties.

Erik Hodge • 248-388-4783
erikhodge@hhiservices.org • www.hhiservices.org

HHI is an InterNACHI and ICA
Certified Home Inspector.

 NACHI21041416  |  ICA # 24628

Home Inspection • Radon Testing
Water Quality Testing • Air Quality Testing

Thermal Imaging • Sewer Scope Inspections

DON'T LET YOUR DREAM HOME BECOME A NIGHTMARE

Scan to
Learn More

Same Brand, New Reach – Tune in for free today

Inspiring conversations
with the nation’s 
top real estate agents.

At Old Woodward Title, we bring “old school” and 
“new school” techniques together, producing 
un-paralleled products and services in both the 
residential and commercial real estate marketplace.

CLOSING IS
STRESSFUL ENOUGH.

TAKE A DEEP BREATH
AND CALL US.
248.988.0000
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Home Inspection
Services

Sewer Scope
Services

Jake Baker • (248) 808-3822
Info@pointsnorthhomeinspections.com

Pointsnorthhomeinspections.com

 E S T A T E  L I Q U I D A T I O N
A P P R A I S A L S
C L E A N O U T S

755 W. Big Beaver Rd. Suite 2020 Troy, MI. 48084

586-228-9090  |  actionestate.com

Visit us on Facebook and instagram 

• Rich & Christy Shearer •

CONNECT ON
SOCIAL 
MEDIA!

Follow us on FB and IG so you can find out who 

is being featured, check out upcoming events, 

and hear about our Preferred Partners!

Join our Private Top 500 group on Facebook so you 

can connect with other top real estate agents in the 

area and don’t miss out on event invites!

NNo matter what style or type of door you
are looking for, Beckway Doors can meet
your needs. Beckway Doors now Serves
the entire Metro Detroit Area.

505 E. LAKE STREET
SOUTH LYON, MI 48178
P: 248.486.3667 F: 248.486.3669
www.beckwaydoor.com

Before listing your home, Let us get your
doors tuned, lubed and in great working order

STARTING AT 125.00



If you are looking to co-market your property listings, Lombardo Homes can help! With our Anywhere Lombardo co-marketing 
initiative, our experienced sales professionals partner with real estate agents to list new construction homes on their vacant land 

listings. By listing a new construction home, your listing will show up in both vacant land searches and in available home searches, 
and you get added exposure with listings on the Lombardo Homes website.

If you bring us a buyer for a Lombardo home, we’ll pay you 3% of the price at Purchase Agreement. 
Contact our team to learn more!

248-631-4822 | LombardoHomes.com
ELIGIBILITY: All information contained herein was accurate at the time of publication and is subject to change at any time without notice. The compensation 

 LOMBARDO HOMES!


