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Available Local Efficient
We are available outside Our team is local and Our process is quick,
normal “banker’s hours” so accountable. When we efficient, and reliable for
feel free to call me evenings pre-qualify a borrower, you all parties. We will keep
and weekends as necessary. can be certain they will you informed every step
get to the closing table of the way.

on time. No surprises!

| N S SUR AN L E " camiiy Our team has the ability to give unparalleled service through the entire process and greater flexibility

to meet the closing date on time. By maintaining strict control throughout the entire process,

we strive to provide a better experience than most mortgage brokers, big box lenders, and banks.

313-251-4019 /'~ SN MARK COPLAND

313-515-4834 e Branch Manager | NMLS 136066 '
i _ (734) 846-4875
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mcopland@mortgageone.com

mylendermark.com & NMLS 129386
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Commercial Insurance | Jewlery Insurance



TABLE OF

A

$99* mortgage processing when you apply by Sept. 30

Preferred . { & Meet the &1 Az e Top é g ‘ Save more than $600 on closing costs, whether you're a first time homebuyer, upgrading,
Partners . b3 " | Team | Producer: . e downsizing, or refinancing. Get personalized guidance, a market-leading rate, and a
Chris ' . =! \ mortgage designed with you in-mind:
Benedict """‘i i

True Preapproval. Our approval process includes documentation so that you’re prepared
with your real numbers and can be ready for you in as little as one to two hours.

Interest Rate Float Down. One-time float-down option allows you to lower your locked
interest rate should rates go down 0.25% prior to your loan closing.

Free Homebuyers Workshop. Level up your knowledge and save up to $375° on your
appraisal by attending our free workshop.
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Legend
in the
Business:
Jennifer

ﬁ 0% down payment mortgage for first-time homebuyers. Finance your entire mortgage
without needing cash for a down payment.

Making a
Difference:
Tasha
Dane

MICHIGAN

Schools & Government

CREDIT UNION

We’re open to all Michiganders.

Kish

Chris Meldrum
Mortgage Consultant
NMLS #1719805

Michigan Schools and
Government Credit Union
4555 Investment Drive
Troy, MI 48098

Jesse Batayeh
Mortgage Consultant
NMLS #533763

Michigan Schools and
Government Credit Union
44530 Ford Road
Canton, M| 48187

P: (586) 263-8800, ext. 853 P: (586) 263-8800, ext. 338
C: (313) 580-7148 C: (586) 242-7365

*$99 mortgage processing fee offer available for mortgages loans originated and disclosed between 5/1/2024 and 9/30/2024 and saves
$646 on mortgage processing when you obtain a mortgage from MSGCU. Homebuyers are responsible for any third-party closing costs
including but not limited to home appraisal, home inspection, title, tax, and insurance. A loan amount of $200,000 at an interest rate of
7.000% and an Annual Percentage Rate (APR) of 7.039% has a payment of $1,330.60 with 0 points due at closing. The payment does not
include property taxes or insurances, the actual payment will be higher. *Attend our free Homebuyers Workshop and receive a coupon
@ worth up to $375 to apply towards a residential real estate appraisal when you obtain a mortgage from MSGCU. The coupon credit will
e be applied at the time of closing. Insured by NCUA.
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Neven Miss a Lead AW/

With Connextion, you can:
Automate Communication
Schedule Appointments
Capture, Nurture & Close

Edging Focus on what you do best. We'll take care of the rest!
Mowing
Trimming : APE L GD ’I‘~ E E
Plant Removal Your

248.720.6560 Shortcut to

Mulch Installation

YourConnextion.com S5t

And more... 734.558.5232 O Y
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

RP

them for supporting the real estate community!

ARBORIST/TREE SERVICE
Detroit Arborist Collective
(313) 319-0583

BUSINESS TECHNOLOGY
MANAGEMENT
ConneXtion

(248) 720-6560
yourconnextion.com

CONTRACTOR/
REMODELING

Ideal Detroit Builders
(248) 949-9750

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustom
homes.com

DRAIN CLEANING
Caleb’s Drain Cameras
(586) 648-0113
cdcinspections223.com

DRONES

Metro Shores Media
(734) 624-8220
www.tracieseeley.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

HOME BUILDER
Lombardo Homes
Melissa Cervin

(586) 781-2316
lombardohomes.com
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HOME INSPECTION
KS Inspections

(734) 341-8163
ksinspections.com

HOME STAGING
Impact Home
Staging Experts
(248) 591-4290
www.impacthome
stagingexperts.com

MNC Home Staging
(248) 710-2288
www.mncpropertylines.com

Showhomes Home Staging
(586) 709-5071
www.showhomes.com/
northville

INSURANCE
Goosehead Insurance
- The Goslin Agency
(313) 251-4019
www.goosehead.com/
trevor-goslin

State Farm

Joe Vitale

(734) 671-6511
www.jjvitaleinsurance.com

LANDSCAPING
J & B Lawnscape
(734) 558-5232

MORTGAGE

Capital Mortgage Funding
(248) 569-7283
www.capitalmortgage
funding.com

MORTGAGE LENDER
DFCU Financial

(313) 216-3400
www.dfcufinancial.com

Michigan Schools &
Government Credit Union
(313) 580-7148

msgcu.org

Mortgage 1

Mark Copland

(734) 846-4875
mortgageonelivonia.com/
mark-copland

MOVING & STORAGE
Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

PHOTOGRAPHY
PhotoVilla

(248) 977-0948
photovilla.co

PHOTOGRAPHY &
VIDEOGRAPHY
Metro Shores Media
(734) 624-8220
www.tracieseeley.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

PHOTOGRAPHY/
BRANDING

Starloft Photography
(734) 335-0213
www.starloft.com

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses, and thank

PODCAST

RPR Podcast
(313) 402-7096
rprpodcast.com

TITLE COMPANY
Alliance Title of Michigan
Mary Reed

(586) 238-4400
www.alliancetitlemi.com

Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Estates Title
(248) 647-3600
www.estatestitle.com

Modern Title Group
(734) 669-3103
moderntitlegroup.com

Title Solutions
(734) 259-7130
titlesolutionslic.com

VIRTUAL 3-D TOURS
Stylish Detroit

(313) 799-3686
stylishdetroit.com

EST. 2001/ LIC'D IN MI, OH, IN & FL

ELEVATE
YOUR
EXPERIENCE

LET'S THRIVE TOGETHER

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

Brian Tiller
Owner/President

248-563-1443
btiller@titlesolutionslic.com

734-259-7
www.titlesolution

41486 Wilcox Road
Plymouth, Michiga

Suzy Crossley
Director of Sales

248-207-0536
scrossley@titlesolutionslic.com

Home Inspections
Sewer Camera with video ® Mold / Air Testing ® Radon Testing

Resideniial home inspeciions

KEVIN SCHAAF

734-341-8163 (call or text) e kevin@ksinspections.com
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showhomes
HOME SERVICES
Services Offered:
Vacant Staging
Owner Occupied Staging
Home Updates
Design Consultations
Furniture Sales
Home Manager Program

586.709.5071

“Showhomes.com/Northville
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WE KNOW PEOPLEE,

WE KNOW TITLE,
LET US GET TO KNOW YOU!

CONTACT US TODAY

(313) 447-0058 | AllianceTitleMl.com

CustamerServi AllianceTitleMl.com

MEET THE WAYNE COUNTY REAL PRODUCERS TEAM

‘3

Chris Csotty Terra Csotty April Shanne Subiera Ashley Streight
Owner/Publisher Owner/Publisher Publishing Assistant Content Coordinator

Elena Filimon Kevin Jurvis Holly Garrish Shenia Schlosser

Relationship Manager Event Coordinator/ Relationship Manager Ad Strategist
Relationship Manager

Amanda Matkowski Robbyn Moore Andy Schwartz Tracie Seeley Jennifer Arnett

Editor Writer Stylish Detroit Metro Shores Media Starloft Photography
Photographer/Videographer Photographer Photographer

If you are interested in contributing or nominating someone for a feature, please email us at
Chris.csotty@realproducersmag.com or Terra.csotty@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Wayne County Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

DETROIT
% ARBORIST
COLLECTIVE

PRINT IS STILL ALIVE. Providing Valuable
Insight for a

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).

r Ee |
1 - 2i7) —— N N2 COMPANY. ——
. ﬁ @sTROLL (@ grect [IREAL FRODUCERS o hyport

ASSESSMENTS
PRUNING
PLANTING
CABLING
REMOVALS

.

Tree Health « Risk « Care « and Preservation

Wayne County Real Producers - 9



top producer

Photos by Jennifer Arnett with Starloft Photography
Photos taken at Lombardo Homes Model at Windridge
Estates in Northville

FROM TEXTBOOKS

When success is measured not just in numbers
but in relationships built and dreams fulfilled,
Chris Benedict stands out as a luminary. An
accomplished agent with Coldwell Banker
Realty, Chris brings over a decade of experi-
ence, a stellar track record, and a passion for
helping clients navigate the intricate path of

buying or selling their homes.

Chris embarked on her real estate journey in
2012, a strategic move during a market resur-
gence. “In some ways, it was a great time to
start because the deals were more complicated
— such as foreclosures and short sales,” she
said. “As the market was slower, it gave me
a chance to really learn our trade at a
less hectic pace but with thorny,
more challenging deals.” Her
foresight paid off, because
the market skyrocketed
the following year, which
found Chris ready and
fully trained — and with
a wealth of experience

under her belt.

Before her real estate
career, Chris was a
sales representative
and sales supervisor in
the college textbook
industry, notably
with McGraw-Hill
Publishing Company.
A seven-year stint
as a stay-at-home
mom preceded her
return to McGraw-
Hill. The pivotal
moment came
when the com-
pany spun off its
college textbook

business in




2012, leading Chris to explore a long-held interest

in real estate.

“I’ve always wanted to try real estate, and it seemed
like a perfect fit,” Chris shared. “Many of the same

skills I gained while working in the college textbook
industry transferred easily into my new profession,

and I found that I absolutely loved being an agent!”

Chris’ success is not only measured in sales vol-
umes but also in the recognition she has garnered
over the years. She has consistently ranked in the
top 5-8% of Coldwell Banker’s global sales asso-
ciates worldwide from 2015 to 2022, and in the
Metro Detroit area, she has been recognized as

a top 5% REALTOR® from 2014 to 2023 by Hour
Detroit magazine. Her real estate career began
with a notable achievement in 2012 when she was
named Coldwell Banker Weir Manuel’s “Rising
Star,” which is awarded to the individual with the
highest first-year sales in the entire company. As a
relocation specialist, Chris received the distinction
of “Top 3-Highest Customer Satisfaction Survey
Results” in 2018. These accolades attest not only
to her sales prowess but also to the satisfaction and

trust she instills in her clients.

Beyond her individual achievements, Chris is now
joined by her husband, Bob, in creating Benedict
Homes, a testament to the family values that
underpin their approach to real estate. Bob spent
nearly 39 years at General Motors (GM) before he
retired, and now he brings a wealth of skills and
experiences that complement Chris’ expertise. “At

Benedict Homes, keeping the customer at the center
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of all of our activities is always our
cornerstone principle,” Bob said. His
background in product development

at GM, where customer-centricity was
paramount, aligns seamlessly with the

Benedict Homes philosophy.

For Chris, success extends beyond the profes-
sional realm. “Success is leaving the world a better
place than when you found it,” she explained. Her
commitment to giving back is evident in her roles
within the community and church, and in her vari-

ous volunteer capacities.

Chris’ family — which includes her sons, Nate and
Caleb — remains a central focus. Together, they
share a love for activities such as golfing, hiking,
biking, and engaging in lively discussions. Their pan-

demic puppy, Rosie, adds a dose of joy to their lives.

As a seasoned professional, Chris offers valuable
advice: “The key to being successful in our busi-
ness is to always keep your clients’ best interests
at the center of everything that you do. Your job is
to guide your clients through this tricky process,
not to simply sell a house. You also have to work
hard and smart, and develop good relationships

with your clients.”

“Treat others with kindness, compassion and integ-
rity,” Chris added. “Keep your client at the focus of
the transaction and provide outstanding value and

service for them.”

Chris’ approach to real estate is not just a story of
professional success: It’s a narrative of passion and
dedication, and a commitment to making a positive
impact on the lives of those she serves. As Benedict
Homes continues to grow, the Benedict family’s
legacy in real estate is sure to leave a lasting mark

on the industry.

Keep your client
at the focus of
the transaction
and provide
outstanding
value and

service for them.
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testimonial spotlight

THE PERFECT HOMESITE Cranbra
DESERVES THE PERFECT HOME. CUSTOM-HOMES

The N2 Hyport Digital Team was great! They designed
our website exactly how we wanted or didn’t know
what we wanted. Easy to work with, professional and
extremely creative right down to the logo. Would highly
recommend them.

—Richard & Christy Shearer, Action Estate Sales

YOUR CLIENTS HAVE THEIR DREAM HOMESITE. ‘ -
NOW LET’S BUILD THEIR DREAM HOME. Resch out 6 Terra.Caotty@nZao.con o 586.615-8745.

When your clients build on the ) 1%, 0 [ ide them through
the pr s from start 1o fi 1 L il an ret 3 5 efs nd, financial

ind guide ¢
18y want to live, O

next listing is just a
click or call away. With the largest &

| tearmn of real estate media

igan, we creats

content that gets results.

i
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DELIVERING EXCELLENT SERVICE
IN EVERY TRANSACTION

By Robbyn Moore | Photos by Tracie Seeley with Metro Shores Media
Photos taken at Lombardo Homes Model at Windridge Estates in Northville

For more than 24 years, Jennifer Kish
has led her real estate career with a
dedicated heart. Her unwavering hon-
esty has built trusted relationships
and realistic expectations that have
guided her clients to homeownership
success. “I am committed to ensuring
that my clients make informed deci-

sions and find the perfect property
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that meets their needs,” she said.
“Building strong and lasting relation-
ships based on trust is the corner-

stone of my professional approach.”

Jennifer is the ninth child out of 10
children. As a result, she learned at
an early age the value of teamwork

and collaboration. “While I was

legend in the business

growing up, my parents instilled in
me a strong work ethic and the deter-
mination to see things through to the
end,” she shared. “These qualities
have shaped me into a resilient indi-
vidual who is always ready to tackle
challenges head-on. In the business
world, these traits have set me apart

and propelled me forward. I embrace

every opportunity with enthusiasm

and dedication, knowing that success
comes to those who put in the effort

and never give up.”

Currently at CENTURY 21
Riverpointe, Jennifer has estab-
lished herself as a trusted, local real

estate advisor. She brings a wealth of

experience and a proven track record

of being a multimillion-dollar pro-
ducer. In recognition of her remark-
able performance and steadfast
commitment to customer satisfac-
tion, she has been honored with the
esteemed CENTURY 21 President’s
Award for overall production and
customer satisfaction. “This achieve-
ment underscores my dedication to
delivering exceptional results and
to ensuring the utmost satisfaction
with my professional partnerships,”

Jennifer said.

Jennifer has always had a deep
passion for home renovation and
decorating. Her desire to help others
achieve their dreams and goals led

her to pursue a career as an agent.

“Being able to assist people in making
one of the most important decisions
of their lives is truly fulfilling,” she
said. “Throughout my journey, I was
fortunate enough to work alongside
one of my mentors, Rose Koval. Her
guidance and expertise shaped me
into the professional that I am today.
As aresult, I am dedicated to provid-
ing outstanding service and to making
the homebuying or selling process a
seamless and positive experience for

my clients.”

Jennifer’s acquired knowledge and
leadership continues to be shared
because she has become a teacher
herself. “I have dedicated myself to
the training and mentoring of numer-

ous agents over the course of my

Wayne County Real Producers - 17



career,” she explained. “Mentoring individuals
to reach their fullest potential is not just a
responsibility but a passion of mine. I firmly
believe in going beyond the minimum require-
ments for education and staying up-to-date
with the latest trade trends. By constantly
expanding my knowledge and skills, I strive to
provide exceptional guidance and support to
those under my mentorship. Together, we can
achieve greatness and exceed expectations in

this ever-evolving industry.”

Jennifer believes that it is a privilege to guide
and support first-time buyers on their path to
homeownership. “I absolutely love working
with first-time buyers because their enthusi-
asm and eagerness to learn about the entire
homebuying process is truly inspiring,” she
said. “It is incredibly rewarding to witness the
joy on a client’s face when they have suc-
cessfully achieved their goal of becoming a
homeowner. Being a part of that journey and
helping them navigate through the process

brings me immense satisfaction.”

Beyond real estate, Jennifer enjoys participat-
ing in a variety of activities with her family.
She has been happily married to her husband,
Greg, for 40 years, and they have one son,
Alex. This October, they will be welcoming
a daughter-in-law, Kirsten, into the family.
In the summer, they spend time boating
and soaking up the sun, and during the
winter, they take enchanting ice walks

and marvel at the winter wonderland. The
family also has a passion for traveling and
exploring new places, immersing them-
selves in different cultures and creating
lasting memories. When they are at

home, they find joy in cooking delicious
meals together or gathering around a
bonfire, sharing stories and laughter with

friends and family.

From listing and showing properties to han-
dling offers and ensuring effective communica-
tion, Jennifer strives to exceed expectations in
every step of the transaction. As an added ben-
efit, she is also a licensed notary, which allows
her to further assist clients and potential
clients with their needs. “I believe in deliver-
ing a professional and seamless experience,
ensuring that the sale is closed in the most
efficient and satisfactory manner possible,”
she explained. “I am dedicated to providing

top-notch service to my clients.”
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It is incredibly
rewarding to
witness the joy

on a client’s face
when they have

successfully
achieved their
goal of becoming

a homeowner.

GALED 9 URAIN GAMERAD
DBAIN GLEANING EXPEBTS
BLE VU SO0 ANS CTON WITHAPRRTNERNOUICANTRUST!

« Headshots (on and off location) — //\\\‘[\

* Branding Sessions s .

* Real Estate Photos PR Tatakine | WER0 | AmaL
¢ Virtual Walk Throughs

JMMMM &£ Storage y {2
[orAllad Vian Linos

* Expert Fleet Allocation for Real Estate

¢ Seamless Client Transitions &
Personalized Service

* Active Involvement in Real Estate
Industry Events

» Trusted by Top Agents for 65+ Years

Partner with Morse Moving & Storage
Today to Hevate Your

734.484.1717
morsemoving.com

USDOT 274486 | PUCO HHG#509459-HG = E
[ ]

] kT 2

WINNE M aﬁ

TRACIE SEELEY
Metro Shores Media LLC

966 Ford Ave.

Wyandotte, M| 48192
metroshoresmedia@gmail.com | 734-308-1388
metroshoresmedia.com
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Photos by Tracie Seeley with
Metro Shores Media

Photos taken at Lombardo Homes

Model at Concord Park in Canton

»» rising star

AR

CARRYING FORWARD A LEGACY OF SERVICE

Ahmed M. Fayz isn’t an ordinary real
estate agent. With a career spanning
just two and a half years, he has quickly
become a force to be reckoned with

in the real estate market of Dearborn,
Michigan. As a proud member of the Real
Estate One - Dearborn Heights team,
Ahmed is dedicated to his craft and to
his clients, which has propelled him to
achieve remarkable milestones, boasting
a career volume that exceeds $4 million.

Ahmed’s success in real estate wasn’t
paved with gold from the start. Before he
donned his agent hat, he navigated through
various industries — from working in
cement and roofing to serving in the infan-
try and becoming a licensed firefighter. His
diverse background shows his commitment

to personal growth and exploration.

“I’'ve worn almost all different types of
hats,” Ahmed said with a chuckle. “It’s
never too late to try something new or
achieve a better life for you and your

loved ones.”

Ahmed’s path to real estate was influ-
enced by none other than his father,
Mike Fayz, a seasoned veteran with
decades in the industry. From humble
beginnings, Ahmed watched his father
toil tirelessly to provide for their family
and was inspired to continue his father’s

legacy of service and dedication to

helping others. “My father has been in

this business for over 30 years,” Ahmed
explained, “and it’s my turn to carry out
his legacy of helping others find their
dream home and with helping them with

all of their real estate needs.”

Ahmed’s dedication to his clients extends
beyond the closing table. He works along-
side his father and two younger brothers,
Ali Fayz and Sam Fayz, emphasizing

the importance of teamwork in achiev-
ing success in the real estate world. “I

wouldn’t have these numbers without my

Wayne County Real Producers - 21
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If it was easy, everyone

would be doing it.
Ride out the storm — the
sunshine is a great

team’s hard work,” Ahmed said.
“We work together, crossing over
deals and helping each other out

during each other’s deals.”

For Ahmed, real estate is not just
about the accolades and achieve-
ments: He is driven by the pro-
found impact he can make in the
lives of his clients. “Seeing how
happy my clients are when they
leave a closing — sometimes in
tears of joy — that’s what keeps
me going every day,” he said.
“Seeing good reviews on Google
of past clients who write para-
graphs about how well I served
them — it really feels better than

the commission sometimes.”

Ahmed’s goals are as big as his

heart. “My dream is to be the top

agent in Michigan very soon,”

he said. With his passion for
helping others and

. | his commitment to

.

excellence, there’s
no doubt that he
is on his way to

achieving that dream.

Despite the challenges Ahmed
has faced, his mantra remains
unchanged: resilience is crucial.
“The first three months were
hard to get clients and to adapt,
but it’s normal,” he recalled. “You
have to weather that storm —
and still do!”

Ahmed wants to leave aspiring
agents with a piece of timeless
advice: “If it was easy, everyone
would be doing it. Ride out

the storm — the sunshine is a

great reward.”

Ahmed’s journey is defined by his
creed, and it’s a legacy he’s proud
to uphold. “Stay loyal to your
client and to the business,” he
said. “Execution is key, and slow

and steady wins the race.”

@ FINANCIAL Credit Union

dfcu e

Your clients
will show you
gratitude with
this loan.

With a DFCU Gratitude Mortgage,
your clients could earn Cash Back.

If there’s one thing that recent history has taught us,
it’s the importance of the unsung heroes working

in education, law enforcement, fire and rescue,
healthcare, emergency services, and the military
who work to keep our communities running. It’s
with these individuals in mind that we created our
Gratitude Mortgage that provides the following
benefits to make getting a home easier:

* A down payment as low as 1%

* No PMI (Private Mortgage Insurance) requirement
* Loan amounts up to $766,550

e 7 and 10 year ARM products

e Cash Back* program eligibility

If you have clients working in any of these fields, visit dfcufinancial.com/Gratitude or give us a call and let’s
talk about how our Gratitude Mortgage can help.

Jaime Lieberman

Loan Officer

NMLS License 476762
jamie.lieberman@dfcufinancial.com
C:734.788.2119

Wendy Hewitt

Loan Officer

NMLS License 410496
wendy.hewitt@dfcufinancial.com
C:734.748.1433

*While the DFCU Financial Board of Directors intends to pay Cash Back every year, and has done so since 2007, Cash Back is not guaranteed and will depend
on our financial performance and other factors. Annual Cash Back payments are limited to an aggregate of $10,000 for each tax-reported owner. The IRS
requires that Cash Back for an IRA be paid to the same IRA account, and that it be open when Cash Back is deposited. Cash Back to Commercial/Business
Banking members is subject to additional terms. Anyone who causes DFCU Financial a loss for any reason is not eligible for Cash Back. Additional terms and
conditions apply. Visit dfcufinancial.com/CashBack. Federally insured by the National Credit Union Administration. Equal Housing Lender.




Tasha Dane stands out as a
remarkable real estate agent with a
heart for both homes and hounds.
Armed with an undying passion for
saving furry companions in need,
Tasha has made a significant impact
not only in the realm of property
transactions but also in the lives

of countless four-legged friends.
Her story is one of dedication and
compassion with a unique blend

of professional expertise and
heartfelt philanthropy.

Tasha’s professional journey began

nearly four years ago when she

L1

embarked on her real estate career.
She hit the ground running, becoming a
prominent figure in the industry, even
earning the playful moniker of a “real
estate maven.” She spent two years

of her career at Home Direct Realty
where she honed her skills before join-
ing Keller Williams Advantage.

There’s more to Tasha, however, than
her real estate prowess: She also has
a deep connection to a charitable
organization close to her heart — the
Spark of Love Animal Rescue. Located
in Woodhaven, Michigan, the rescue

organization is a shining beacon of

REALTOR® to
the Rescue

BIPSIN S210US O.IBIA YUM AS|8aS a1oel] Ag soloud

9ouaJayip e buew

hope for animals in need and
for the people who cherish
them. “They not only take in
and care for animals in need,
but they also help people
keep their pets by providing
basic vetting and food,” Tasha
explained. “They sponsor
spay/neuter appointments
and really contribute tremen-

dously to the community.”

Tasha has been an independent
rescuer with strong support
from Spark of Love Animal
Rescue for two years. She
leverages her robust network
and reputation to aid her res-
cue efforts. “I take in medical
cases and raise the funds to
get the vetting needed. Then,
once the dog is healthy
enough, I adopt them out
to loving families,” Tasha
said. Her daily involve-
ment goes far beyond
occasional events: It also
involves the daily grind
of boots-on-the-ground
action. “I help catch
the stray dog or, like
today, someone passed
away, and the dog was
left in the yard,” Tasha
added. “I went to the
house to check it out
and assess the dog.
Now I’'m networking
to find a rescue to
help or for a perma-
nent home. I'm actively
doing things like this

every day.”

Tasha’s dedication is addi-
tionally reflected in her role

as a moderator for a group
known as “shares and prayers,”
lovingly dubbed the “rescue
hub.” With thousands of
members — most of whom are
fervent animal lovers — Tasha
skillfully uses this group to
extend her network and build

her “village.”



However, Tasha’s journey into the world of animal res-
cue wasn’t solely born out of a sense of charity: It was
a deeply personal experience that ignited her passion.
She recalls a poignant moment from a decade ago when
she rescued a fragile 5-pound Chihuahua running per-
ilously in the middle of a busy road. Her efforts to save
the dog and find her a new home profoundly moved her.
“It opened my eyes to this world. Now, I have saved

over 100 dogs,” Tasha said proudly.

Tasha’s charitable work is truly unique and impactful,
driven by her willingness to take risks and confront
challenging situations. She’s not deterred by the growls
or fearsome appearances of stray dogs; instead, she
stays put until more qualified help arrives. Her com-
mitment is impactful because, as she rightly points out,
the dogs she saves often transform the lives of others.
“Having a dog helps you move around more, gives you
responsibility — something that loves you uncondi-
tionally, which helps with depression and emotional

support as well,” Tasha said.

Tasha has found a way to intertwine her charita-

ble efforts with her real estate business through
“REALTOR® to the Rescue LLC.” She plans to donate
a portion of her commission to a rescue organization
of her client’s choice, allowing her to blend her love
for real estate with her passion for saving dogs. Her
dual roles, as an agent and rescuer, humanize her in

the eyes of her clients, fostering a deeper trust.

The challenges Tasha faces daily, witnessing the abuse
and suffering of neglected animals, have only
made her stronger and more discerning in
reading people and situations. She can
distinguish between those genuinely
in need of help and those strug-
gling to care for their pets. Her
approach is both pragmatic

and compassionate.

Tasha is a doting mother
to four beautiful daugh-
ters and says that they
are the reason she
is so driven and
motivated. “I
want to make
sure my girls

always have a

strong, loving role model, so they really do keep me
going!” she said. “They have all developed my love
for animals and play a big role in helping when we

foster a pup.”

One of Tasha’s proudest moments doesn’t involve
monetary goals; instead, it’s seeing the transforma-
tion of the saddest, most neglected dogs into happy,
healthy pets in loving homes. Tasha’s focus isn’t on
a finish line but on the journey to rescue and save
as many lives as possible. “I sell houses so I can

rescue more dogs,” she said, smiling.

Tasha’s charitable work is undeniably making a last-
ing impact on the community. Her ability to balance
her roles as a mom, real estate agent and rescuer is
a testament to her dedication to the things she holds
dear. She is a reminder that one person can truly

make a difference and inspire others to do the same.
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on social media to keep up.
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M O D E R N : T | —l— |_ E One of the fastest growing Full Service Title Companies in Michigan
Fast, reliable title services to complete your homebuying journey
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THE REALEST PEOPLE IN REAL ESTATE PODCAST

A SAFE SPACE FOR PEOPLE

TO TELL THEIR STORY
NEW EPISODES AIR EVERY MONDAY @ 7PM

= YouTube
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BUYING, SELLING, REFINANCING?
You have a choice!
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Call Estates Title Agency for all of your Real Estate selling,
purchasing and refinancing Title needs!
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We want to know which local
vendors you’d recommend to
other agents in Wayne County.

Mortgage Lending Home Repairs

e Title Company e Home Warranty

e Builders e |nsurance

e Client & Referral Gifts e Moving Services

e |[nspections e Property Management

Send your list of most trusted
partners to terra.csotty@n2co.com or
fill out the form at linkr.ee/realproducers.
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NEW DECORATED MODELS OPENING IN 2024!

Lombardo Homes is proud to introduce two new decorated models in Wayne County! Thoughtfully crafted with today’s home buyers
in mind, these new models showcase current design trends, as well as open floor plans, private primary suites, and work-from-home
spaces. We invite you to bring your clients to tour a new Lombardo Homes decorated model this season!

The Austin at Prospect Pointe West in Superior Township The Charleston at Kinsley in Superior Township
Located south off Geddes Road, west of Prospect Road Located north off Plymouth Road, east of Dixboro Road
NOW OPEN! Opening Fall 2024

info@lombardohomes.com | LombardoHomes.com

Prospect Pointe West | 734-887-6095 | prospectpointewest@ombardohomes.com ILocated south off Geddes Road, west of Prospect Road
Kinsley | 586-651-5017 | kinsley@lombardohomes.com | Located north off Plymouth Road, east of Dixboro Road




