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We are available outside Our team is local and Our process is quick,

normal “banker’s hours” so accountable. When we efficient, and reliable for

feel free to call me evenings pre-qualify a borrower, you all parties. We will keep

and weekends as necessary. can be certain they will you informed every step
get to the closing table of the way.

on time. No surprises!

Our team has the ability to give unparalleled service through the entire process and greater flexibility
to meet the closing date on time. By maintaining strict control throughout the entire process, we
strive to provide a better experience than most mortgage brokers, big box lenders, and banks.
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PREFERRED PARTNERS
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CUSTOM HOME BUILDERS

Cranbrook Custom Homes
(586) 781-2316
www.cranbrook
customhomes.com

DRONES

Metro Shores Media
(734) 624-8220
www.tracieseeley.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

GIFTS

Cutco Business Gifts
Luke Sasek

(616) 295-5537
ravingfangifts.com

HEATING & COOLING
Good Neighbor Heating
& Air Conditioning

(734) 347-4457

HEATING/COOLING/
PLUMBING/ELECTRICAL
Mastercraft

(800) 924-2123
mastercraftheating.com

HOME BUILDER
Lombardo Homes
Melissa Cervin

(586) 781-2316
lombardohomes.com

HOME INSPECTION
Dalfino Team - Pillar To
Post Home Inspectors
(734) 427-5577

westwayne.pillartopost.com

Greenhouse
Property Inspections
(734) 331-0801

KS Inspections
(734) 341-8163
ksinspections.com

HOME STAGING
Impact Home
Staging Experts
(248) 591-4290
www.impacthome
stagingexperts.com

MNC Home Staging
(248) 710-2288

www.mncpropertylines.com

Showhomes Home Staging
(586) 709-5071
www.showhomes.com/
northville

INSURANCE
Goosehead Insurance
- Spearman Agency
(313) 771-5573
spearman-agency.com

Goosehead Insurance
- The Goslin Agency
(313) 251-4019
www.goosehead.com/
trevor-goslin

State Farm

Joe Vitale

(734) 671-6511
www.jjvitaleinsurance.com

them for supporting the real estate community!

MORTGAGE LENDER
Capital Mortgage Funding
(248) 569-7283
www.capitalmortgage
funding.com

DFCU Financial
(313) 216-3400
www.dfcufinancial.com

Mortgage 1

Mark Copland

(734) 846-4875
mortgageonelivonia.com/
mark-copland

MOVING & STORAGE
Morse Moving & Storage
(734) 4841717
www.morsemoving.com

PHOTOGRAPHY
PhotoVilla

(248) 977-0948
photovilla.co

PHOTOGRAPHY &
VIDEOGRAPHY
Metro Shores Media
(734) 624-8220
www.tracieseeley.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

PHOTOGRAPHY/
BRANDING

Starloft Photography
(734) 335-0213
www.starloft.com

PODCAST
RPR Podcast
(313) 402-7096

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses, and thank

TITLE COMPANY
Alliance Title of Michigan
Mary Reed

(586) 238-4400
www.alliancetitlemi.com

Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Estates Title
(248) 647-3600
www.estatestitle.com

Modern Title Group
(734) 669-3103
moderntitlegroup.com

Title Solutions
(734) 259-7130
titlesolutionslic.com

TRANSACTION
COORDINATOR

MI Transactions
(734) 933-1387
mitransactions.com

VIRTUAL 3-D TOURS
Stylish Detroit

(313) 799-3686
stylishdetroit.com

2 soosehead’

INSURANCE
Spearman Agency

Al Spearman Tosha Spearman

Direct | 313.771.5586  Direct | 313.960.4864
Office | 313.771.5573  Office | 313.771.5573

25245 5 Mile Rd, Ste 500
Redford, MI 48239

@ http://spearman-agency.com \

OO Mm

* Headshots (on and off location)
* Branding Sessions e .
* Real Estate Photos FraTomb | Wik | A
¢ Virtual Walk Throughs

* Drone

TRACIE SEELEY
Metro Shores Media LLC

966 Ford Ave.

Wyandotte, Ml 48192
metroshoresmedia@gmail.com | 734-308-1388
metroshoresmedia.com

« Home . Commercial - Condo
« Auto . Landlord
. Life

- Renters
« & More

« Investors

Heating, Cooling, Plumbing, & Eleclrical =]

313-533-5700 SCAN ME

24T Emergency Service

Residential/Commercial:
HVAC

Boilers

Plumbing

Electrical

Inspections

LICENSED. TRAINED. EXPERIENCED
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Your clients
will show you
gratitude with
this loan.

Preferred _ %\ . Meet the Event
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- ment:
Cheersto s
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Producer: : Spotlight: - - P the Rise: . .
Patty Posios [ | i u ¢ . With a DFCU Gratitude Mortgage,

E, Stacey
Vasilos R Warren el . 2 Pardikes

your clients could earn Cash Back.

If there’s one thing that recent history has taught us,
it's the importance of the unsung heroes working

in education, law enforcement, fire and rescue,
healthcare, emergency services, and the military who
work to keep our communities running. It’s with these
individuals in mind that we created our Gratitude
Mortgage that provides the following benefits to
make getting a home easier:

* A down payment as low as 1%

* No PMI (Private Mortgage Insurance) requirement
* Loan amounts up to $766,550

e 7 and 10 year ARM products

» Cash Back* program eligibility

If you have clients working in any of these fields, visit dfcufinancial.com/Gratitude or give us a call and let’s
talk about how our Gratitude Mortgage can help.

Denise Staffeld

Loan Officer

NMLS License 563773
denise.staffeld@dfcufinancial.com
C:734.776.6593

MindyTessmar

Loan Officer

NMLS License 1430199
mindy.tessmar@dfcufinancial.com
C: 517.927.3684

N T

Home Inspections
Sewer Camera with video ® Mold / Air Testing ® Radon Testing

—r~r—Hy . 1 . E I N S C H A A F While the DFCU Financial Board of Directors intends to pay Cash Back every year, and has done so since 2007, Cash Back is not guaranteed and will depend
I ISeCUUNS Ic. KEYV

on our financial performance and other factors. Annual Cash Back payments are limited to an aggregate of $10,000 for each tax-reported owner. The IRS
. . . requires that Cash Back for an IRA be paid to the same IRA account, and that it be open when Cash Back is deposited. Cash Back to Commercial/Business
- - °
734 341 81 63 (Ca ” or teXt) keV| n@kSI nspectlons.com Banking members is subject to additional terms. Anyone who causes DFCU Financial a loss for any reason is not eligible for Cash Back. Additional terms and
conditions apply. Visit dfcufinancial.com/CashBack. Federally insured by the National Credit Union Administration.
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THE REALEST PEOPLE IN REAL ESTATE PODCAST

Chris Csotty Terra Csotty April Shanne Subiera Ashley Streight
Publisher Publisher Publishing Assista Content Coordinator

RPR PODCAST

REALEST PEOPLE IN REA.L ES-rATE Elena Filimon Holly Garrish Shenia Schlosser Erika Kruse

Relationship Manager Relation anager Ad Strategist Event Coordinator

A SAFE SPACE FOR PEOPLE

TO TELL THEIR STORY
NEW EPISODES AIR EVERY MONDAY @ 7PM

> YouTube

n GUESI ON I HE SHow - Tracie Seeley Jennifer Arnett

Metro Sh fedi Starloft Photography
Photographer

Amanda Matkowski Robbyn Moore Andy Schwartz
Editor Writer

- ‘ ‘. DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
° L] - ’ solely those of the author(s). The paid advertisements contained within the Wayne County Real Producers magazine are not endorsed or recommended by The N2 Company or the
. . 5 publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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WAYNE COUNTY

REAL PRODUCERS P» event announcement

CONNECTING. ELEVATING.

INSPIRING.

Cheers

THE WHISKEY FACTORY

TITLE

dfcu G

Gm'i} FINANCIAL

Lombardo | ALLIANCE

STYLISHDETROIT

REGISTER AT:

YEARS!

Come join us to celebrate five years of
Real Producers of Wayne County with the
top agents and our Preferred Partners!

THE WHISKEY FACTORY

1000 Maple St., Detroit, Ml 48207

Wednesday, May 8, 1:00 - 3:00 p.m.

HOST: The Whiskey Factory - Detroit City Distillery
VIP SPONSORS: Lombardo Homes, Alliance Title
of Michigan, DFCU Financial, and Becky Alley with

Capital Mortgage Funding

PHOTOGRAPHY AND VIDEO BY: Andy Schwartz
with Stylish Detroit

First round is included

STARLOFKT

PHOTOGRAPHY

headshols + personal brand + portraits
www.starloft.com - 734-335-0213

JoeVitale

STATE FARM® INSURANCE AGENT

INSURANCE PRODUCTS OFFERED
Auto, Homeowners, Condo,
Renters, Personal Articles,
Business, Life, Health, Pet

OFFICE HOURS
Monday-Friday 9-5

Evening and Weekends by appt
24/7 Customer Service

o StateFarm'

(734) 671-6511

joe@ijjvitaleinsurance.com

www.jjvitaleinsurance.com/
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top producer

By Robbyn Moore
Photos by Stylish Detroit
Photos taken at Oakland Hunt Model in Oakland Township
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INTEGRITY AND LOYALTY:
A NON-NEGOTIABLE IN EVERY TRANSACTION

Patty Pozios Vasilos, associate broker at Sine

and Monaghan, REALTORS®, is a passionate and
experienced agent who fully understands contracts,
negotiations and the dynamics of real estate. Her
breadth of legal and property investment knowledge

has led her to a career volume of $80 million in her

six years of selling real estate. Her hard work and

dedication have also earned her several prestigious
awards, including the Hour Detroit Top Agent award
from 2020 to 2023, the Real Living Diamond Award

and the Sine and Monaghan Top Producer Award.

Patty’s passion for real estate began at a young age, as her
immigrant father quickly became fascinated with property
and began purchasing real estate. “I would hear my father
negotiating real estate transactions when I was a young girl,
which piqued my interest and eventually led me to shadow-

39

ing him on his real estate ‘field trips,” she shared. “I learned
everything from looking out for easements to recognizing
the appropriate comps. My father has been the biggest influ-
ence in my life because he taught me the value of hard work
and the importance of seizing opportunities — even at 80

years old, he continues to teach and impress me.”

Patty graduated from Marysville High School in 1994 and
received her bachelor’s degree with cum laude honors from
the James Madison College at Michigan State University

in 1997. She also studied at the University of Cambridge in
England and received her Juris Doctor degree with cum
laude honors from Wayne State University in 2000. During
law school, Patty took a land use seminar and decided that

her love for real estate had evolved at so many levels.

However, before Patty became a full-time agent, she was an

attorney. She practiced law at a large Detroit law firm




and then transitioned to in-house counsel for her family’s real estate corpo-

ration while her children were young. In 2018, when she felt it was time to
continue her full-time career, Patty got her broker’s license and combined her
two passions: law and real estate. She decided that selling real estate would be
more fulfilling than returning to the law-firm life. Patty’s decision proved to be
the right choice, because she has experienced more satisfaction from her real

estate career than she could ever have imagined.

For Patty, her clients are her motivation. She is wholeheartedly vested in ful-
filling their real estate wishes and in guiding them to make the right decision.
“I am not looking for the quick deal,” Patty explained. “In fact, I have spent sev-
eral hours talking my clients out of writing offers and on keeping their focus on
finding the right home.” It is important to Patty that her clients understand the
buying and selling process, and she takes pride in knowing that she has fully
educated them during their real estate transactions. “Buying a home is one of

the largest investments my clients will make, and I take that very seriously,”

she added. “It is my role to ensure that
my clients have all the knowledge nec-
essary to become comfortable with their
real estate decisions.” Whether buying
or selling, Patty has one focus: protecting

her clients.

Patty’s relationships with her clients are
built on mutual respect and trust, which
ultimately develops into lasting friend-
ships. “The trust I create with my clients
builds their confidence in me,” she
shared. “They look to me for guidance

in all facets of homeownership such as
design and renovations. I love being part

of their life adventures.”

One element of real estate that surprised
Patty was the emotional aspect of her
job. Whether she’s working with clients
who are nervous about moving to a new
city, sad about selling their family home
or thrilled to be purchasing their first
home, Patty welcomes the emotional
roller coaster because it is what feeds
her passion. “I never became emotionally
vested during my legal career, but real
estate has been emotional from day one,”
she shared. “Sometimes the emotions are
happy, and sometimes they are not.” Patty
overcomes these challenges by staying
focused on being there for her clients —

both emotionally and professionally.

Patty embodies the values of dedication
to family and culture, instilled in her
by her Greek upbringing, which remain
central to her life as a wife and mother.
When she’s not working, she looks
forward to spending time with her hus-
band, Dimitri, and their four children —
Vasili, 18, Dimitri, 18, Angelina, 17, and
Kiki, 13. Together, they enjoy being on
the beach and playing pickleball. Patty
is especially close to what she refers to
as her “Big Fat Greek Family,” including
her parents, in-laws, siblings, and all

her nieces and nephews.

“When I started selling real estate, I did
not have a financial goal in mind,” Patty
said. “All I knew is that I did not want to
fail. The foundation of my career has been
built on integrity, loyalty and respect.”
When that is added to her experience and
fierce negotiating skills, Patty’s commit-
ment to her clients is undeniable. “I have
learned that success is a feeling of sat-
isfaction, and I feel satisfied when I am
negotiating a killer deal for my clients that
far exceeds their expectations, especially
when there are multiple offers on the
table,” she said proudly. “I love using my
experience and passion to fight for my
clients. Their investments, both financially
and emotionally, matter to me. My atten-
tion to these details translates to success-

ful closings every time.”

66

ALL | KNEW IS
THAT | DID NOT
WANT TO FAIL.
THE
FOUNDATION
OF MY CAREER
HAS BEEN BUILT
ON INTEGRITY,
LOYALTY AND
RESPECT.

2




2 sooschead’
M gINSLJRAT\I(‘E

Goslin Agency

313-251-4019
313-515-4834

Home Insurance | Auto Insurance | Landlord Insurance
Commercial Insurance | Jewlery Insurance

24§
@mnc
WWWw.mncpropSii

More for you and your clients.

Educating Realtors. Educating Clients about the home they are buying. Industry-leading features
and technology. The Dalfino Team delivers more than any other home inspection company.

For you, we offer:
* 23 CE Marketplace Certified Courses. In-office and via Zoom.
* Hands-on learning experiences.
For your clients, our Ultimate Home Inspection offers so much more:
* Detailed report with cost estimates for items noted in the summary.
* 360° photo tours.
* |nfrared scans, measured floor plans and a digital home owners manual
: with our Premium and Prestige packages.
~ ~ Home inspections within 24 hours and inspections 7 days/week.
| B PiLLARTOPOST
Dalfino Team - 734-427-5577 Knowledge is power.

Serving Southeast Michigan - Call or Text 7 Days/Week and Evenings

ependenty owned and

< AJA [t Group

Preferred locations...

Serving Wayne, Oakland and
Macomb counties with @ locations.

Bloomfield Hills Plymouth Livonic
Clarkston Shelby Township Grosse Pointe Woods
Farmington Hills Clinton Township Wyandotte
&
»

Our products and se 2s include:

» Commercial title insurance
* Residential title insurance

» Escrow services

* Over 25 locations statewide

atatitle.com



agent spotlight

By Robbyn Moore
Photos by Tracie Seeley with Metro
Shores Media
Photos taken at Lombardo Model Homes
at Trailwoods of Ann Arbor

Paula Warren is a remarkable woman who wears many
hats. She is a full-time teacher, a member of the Gibraltar
School District Board of Education, a partner consultant
for an educational consulting company based in San Diego,
and a mother of three daughters who play on eight different
sports teams. Despite her busy schedule, Paula takes great
pride in serving her clients with efficient, professional

communication and guidance.

As a full-time educator, Paula has been a part-time agent
for 10 years. She earned her license when her youngest
daughter was only five months old, and out of necessity,
Paula began a second career. “Due to drastic pay cuts and
freezes for teachers in 2014, I needed to supplement my
household income,” Paula recalled. “I had always been
drawn to real estate and reached out to a former teacher
who was laid off and went into the real estate field, and he
helped me get started.” By April of 2014, Paula was taking

classes, and by June, she was with Island Realty.

Paula is a public school educator who is currently in

her twenty-second year. She attended Eastern Michigan
University, graduating with a bachelor’s degree in English
literature for secondary schools. Later, in December of
2005, Paula earned her master’s degree in education from
Marygrove College in Detroit. Paula’s background in the
public school system prepared her for her role in real
estate, which helped to solidify her relationships and her

involvement in the community as a whole.

Paula shared that the most rewarding part of her business
is when she gets to help former students purchase their
first home. “Closing day for a first-time homebuyer gives
me all the feels,” she said. “Honestly, I know it might sound
cliché, but I firmly believe that success in this business

is not solely determined by income. It is my personal
philosophy to prioritize client satisfaction above all else —
where my commission check is not my primary motivation.

Instead, I derive joy from helping others and from offering

D PUBLIC EDUCATION ROLE
A U ‘ A PROVES INVALUABLE IN
REAL ESTATE COMMUNITY

WARREN

guidance and support — every client is of equal impor-
tance. Whether it is a $100,000 listing or $700,000 listing,

I approach each transaction with the same level of enthusi-

asm and dedication. By doing so, success naturally flows.”

The biggest challenge Paula has faced as an agent is time
management. Therefore, she makes it a priority to respond
to clients immediately and communicate with other

agents efficiently. “When it comes to my work as a real
estate agent, I believe that being professional is key,” she
explained. “I always leave prompt feedback after a show-
ing, answer emails and phone calls, and text back. I know

that my reputation is what gets me business year after

Wayne County Real Producers - 19
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CLOSING DAY FOR A FIRST-TIME

HOMEBUYER GIVES ME ALL THE FEELS.

year. I feel that working
together as a team with
other agents is much
more productive than
trying to be ‘the tough

guy’ in negotiations.”

Paula’s grandmother,
Nancy Shearouse, was
an example for Paula’s
family and instilled the
value of strength and
resilience — despite
being a widow at 29
with no job and three
children to raise on
her own. “My grand-
mother’s Scottish heri-
tage played a significant
role in shaping our
family, and we strive to
live by her motto that
we come from strong
stock,” Paula proudly
shared. “Integrity,
character and grit are
the qualities that I hold
dear, and I was raised
to uphold these ideals
as pillars. It has been
instrumental in defin-

ing my path in life.”

Paula and her husband,
Kelly, have three lovely
daughters: Skylar,

15, Kennedy, 13, and
Everly, 10. They are

a family that loves to
travel together, try
new restaurants, and
spend time watching

a classic movie by the

fire in the winter.

SHUT THE

J

T Warsd

FRONT DOOR
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Let Becky take the worry out financing for your
client's new home. BEuying a home is a big
decision, with Becky's experience you'll know
what to expect throughout the entire process.
Becky Alley - Vice President Mortgage Banker

NMLS ID# 133979/GA# 43173 | Branch NMLS# 2562040

Co-Host of the Hardcore Mortgage Real Estate & Business Show

248-833-5197 . teamalley@cmghomeloans.com
Licensed: CA, CO, FL, IL IN, KY, MI, MO, NC, OH, SC, TN, TX

Haﬂd on c'u'er to my Jnsmgram
vbeckyalleymortgace
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A
MODERN\;;TITI_E'K

Welcome Home

B LR ),

T | T L E One of the fastest growing Full Service Title Companies in Michigan

Fast, reliable title services to complete your homebuying journey

Qualia Connect: our simple platform and app that updates you on every step

‘Close Your Way': convenient closing options to meet you and your clients’ needs

(734) 669-3100 « moderntitlegroup.com e 114 Rayson St Suite 1A e Northville, M| 48167 @© B
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BALANCING SUCCESS IN BUSINESS AND FAMILY

Stacey Pardikes, a seasoned
agent with eXp Realty, has been
immersed in the world of real
estate for over two decades. Her
journey began in 1995 when she
had a bad experience with building
her house, which led to her having
a conversation with the builder.
Shortly after that talk, she started
working for that builder on the
weekends. “In a meeting with the
builder, I told him I could sell his
houses better than his current
representation — and | had no
idea how to sell houses,” Stacey
shared. “The following Friday, the
builder called and said, ‘I hope
you were serious, because | let my
salesperson go and need you to
cover until | find a new one.’ | did
that for a little over six months.”

In 1996, Stacey became a hostess
for a multi-building company and
quickly climbed the ladder over
the years to eventually become the
director of sales and marketing.
In 2015, she took a major leap
and decided to transition into a
licensed, full-time real estate

agent instead.

“My belief'is that every buyer and
seller needs a strong advocate who
has their best interests at heart —
someone who is on your team and is
willing to work with a client to get
what is in that client’s best interest,
even when the client is not sure
what that is,” Stacey said. “And, of

course ... I love houses and people

because ... don’t we all?”

Throughout her career, Stacey has
achieved significant milestones.
Her career volume stands at an
impressive $42.8 million, exclud-
ing her time with the builder. In

&7 "
’- : © __agent on the rise

os by P]pnnifer Arnett with \
0 otography

os taken at Lombardo

- a
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2022, her total sales volume reached
over $11 million. Notably, in 2020,
she received the Women’s Council
of REALTORS® Member of the Year
award, a testament to her dedication

and excellence in the industry.

Family has been a defining aspect of
Stacey’s life. Born in Wisconsin and
raised in Michigan, she attributes her
values and principles to her father,
who was kind and calm, and had a
steadfast presence. Her education,
she proudly states, comes from the
“University of Life,” and her experi-
ences as a flight attendant and a mom

have shaped her outlook on the world.

Life, however, hasn’t been without its
challenges for Stacey. The process of
becoming a mother was both reward-
ing and demanding, while overcoming
the loss of her husband to addiction
tested her resilience. Through it all,
family has been her anchor, motivat-

ing her to rebuild and succeed.

As an agent, Stacey finds immense
joy in being a partner to her clients
during their homebuying and selling
journey. She is deeply passionate
about advocating for them, helping
them find their dream homes, and
skillfully negotiating deals.

Stacey finds running her own real
estate business to be incredibly
rewarding. She likes having the
freedom to shape her career and
establish strong relationships with
clients, which she finds very fulfilling.
The ability to build lasting friendships
with clients has been an unexpected

and cherished aspect of her work.

Stacey admits that achieving a work-
life balance and maintaining a consis-
tent income can be challenging in the
real estate industry. To address this,
she treats her real estate business as
a personal enterprise. Tactics such as
blocking out time, setting goals, and
having solid business plans have been
instrumental in overcoming hurdles

in her career.

Looking to the future, Stacey envisions
real estate being a permanent part of
her life. She sees numerous oppor-
tunities and possibilities within the
industry and is particularly excited
about launching several new build
projects in her area with JDM Building
Company, Canzano Contracting and
CAMco Building Solutions.

Outside of her career, Stacey finds
solace in golf and in cherishing
moments with her family and friends.
She firmly believes that these mean-
ingful connections are what life is

truly about.

For aspiring real estate agents,
Stacey’s advice is simple yet pro-
found: stay true to yourself. She
believes that being authentic and
genuine will naturally lead to success

in the real estate world. Her exper-

tise lies in being a direct and skilled

negotiator, and she generously offers
her knowledge of new construction

to others.

When asked how she defines suc-
cess, Stacey’s refreshing answer was
that a person should feel “balanced
and happy.” For her, success isn’t
just about professional achieve-
ments: It’s about finding equilibrium
in all aspects of life and embracing

genuine happiness.

Stacey’s story as an agent, a mother
and an individual is one of resilience,
dedication and unwavering authen-
ticity. She aims to be remembered as
someone who was always present for
her business, friends, family, and —
most importantly — her children. Her
advice to the world is to remember
that staying true to oneself is the ulti-
mate path to success in the real estate

industry and beyond.



EST. 2001/ LIC'D IN MI, OH, IN & FL

| ELEVATE
YOUR
EXPERIENCE

LET'S THRIVE TOGETHER

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

Suzy Crossley

Brian Tiller ;
Owner/President Director of Sales
248-563-1443 248-207-0536

scrossley@titlesolutionslic.com

btiller@titlesolutionslic.com

Since 1954 Realtors like you have
counted on Morse Moving/Allied
Van Lines as your trusted partner.

Let your team
count on our
= , : team to carry
N the load!
howhom es
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Furniture Sales

734.484.1717 | www.morsemoving.com
USDOT 274486 | PUCO HHG#509459-HG
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»» event recap

Photos by Andy Schwartz with Stylish Detroit

THANK YOU FOR ATTENDING OUR

HAPPY HOUR!

Thank you to our sponsors! A variety of delicious food was sponsored by The Charlevoix and the first

round of beverages was sponsored by Alliance Title of Michigan.

I STYLISHDETROIT

ALLIANCE
TITLE

PHOTO = VIDEQ = DROME = MATTERPORT

FLOORPLANS = VIRTUAL TOURS » HEADSHOTS

Stunning photography, cutting edge
video, and every tool you need to
guickly sell your next listing is just a
click or call away. With the largest &
most talented team of real estate media
professionals in Michigan, we create

content that gets results.

Find out why Stylish Detroit is the

preferred media company for Metro

Detroit’s top producing REALTORS

STYLISHDETROIT

STYLISHDETROIT.COM = (313) 797-3686
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Jason Mays

Good Neighhor Heating & Rir Conditioning
(734) 347-44%1
GoodNeighborHeating@yahoo.com

| WE KNOW PEOPLE,
WE KNOW TITLE.

LET US GET TO KNOW YOU!

CONTACT US TODAY N 1 - i
(313) 447-0058 | AllianceTitleMl.com N | .8 [ 1

CustamerService([@AlliancelitleM|.com e T35 e |
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WAYNE COUNTY

RP

Here’s what the top 300 agents in WAYNE COUNTY sold

$3,186,411,558 10,617 $10,621,372

SALES TOTAL TRANSACTIONS AVERAGE

VOLUME SALES VOLUME
3 5 PER AGENT
AVERAGE
TRANSACTIONS
PER AGENT ‘

BUYING, SELLING, REFINANCING?
You have a choice!

ESTATES TITLE

AGENCY
We have one goal - Tobe the best!  Wo- Excaplions! o Exouses!

1700 W. Big Beaver Rd, Suite 340, Troy, M| 48084
248-647-3600 (Office) | 248-647-3700 (Fax)

Call Estates Title Agency for all of your Real Estate selling,

purchasing and refinancing Title needs!

30 - April 2024

CO-MARKET YOUR VACANT LAND LISTINGS WITH
CRANBROOK CUSTOM HOMES!

If you are looking to co-market your property listings, Cranbrook Custom Homes can help! With our
Anywhere Lombardo co-marketing initiative, our experienced sales professionals partner with real estate
agents to list new construction homes on their vacant land listings. By listing a new construction home,
your land listing will show up in both vacant land searches and in available home searches, and you get
added exposure with listings on the Cranbrook Custom Homes website.

If you bring us a buyer for a Cranbrook home, we'll pay you 3% of the price at Purchase Agreement.
Contact our team to learn more!
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(/3 T ombardo

HOMES

CO-MARKET YOUR VACANT LAND LISTINGS WITH LOMBARDO HOMES!

If you are looking to co-market your property listings, Lombardo Homes can help! With our Anywhere Lombardo co-marketing
initiative, our experienced sales professionals partner with real estate agents to list new construction homes on their vacant land
listings. By listing a new construction home, your listing will show up in both vacant land searches and in available home searches,
and you get added exposure with listings on the Lombardo Homes website.

If you bring us a buyer for a Lombardo home, we’ll pay you 3% of the price at Purchase Agreement.
Contact our team to learn more!

248-631-4822 | LombardoHomes.com

ELIGIBILITY: All information contained herein was accurate at the time of publication and is subject to change at any time without notice. The compensation

offered to cooperating brokers is 3% or current incentive if offered (excluding selling concessions, options, upgrades and site premiums) of the base price
or accepted offer price, whichever is lower. For more details, please contact your Lombardo Homes Sales Manager.




