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The Mid-South's leader in client-focused,
innovative closing solutions.

Saddle Creek Title, LLC

775 Ridge Lake Blvd. Suite 105,

Memphis, TN 38120

Phone: (901) 753-1600

Neal Hanna
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THE MEMPHIS SOLUTION TO
MEMPHIS ISSUES

Jonathan Torres
(901) 755-1800  |  fraseprotection.com

Smart Home Security  |  Security Cameras  |  Free Consultations

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BLINDS/WINDOW 

TREATMENTS

Desoto Window Treatments
(901) 833-7566

BRANDED CLOSING GIFTS

Cutco Closing Gifts
Ben Cunningham
(318) 364-7046

CARPET CLEANING

New Life Carpet 
Cleaning Services
(901) 569-5112
www.newlifecarpetcleanings 
ervices.com

CLEANING: RESIDENTIAL 

& COMMERCIAL

Holmes Clutch Cleaning, LLC
Gary Holmes
(901) 864-1239

CLOSING - TITLE 

& ESCROW

EDCO Title & Closing Co
Shawn Norsworthy
(901) 240-5898

Guardian Title, LLC
Jason Lashlee
(662) 262-1800

Harkavy Shainberg 
Kaplan PLC
Jeremiah McGuire
(901) 494-1622

Hodges Law Firm, PLLC
Rees Hodges
(901) 238-8960

Home Surety Title 
& Escrow, LLC
Jeff McEvoy
(901) 737-2100

Medlock Title & Escrow, LLC
Sophie Anderson
(901) 436-1414
www.medlocktile.com

Saddle Creek Title
Neal Hanna
(901) 218-3647

CONSTRUCTION/

REMODELING

Homeway Construction
(901) 664-1669
homewayconstruction.com

FLOORING - HARDWOOD

Bonafide Flooring 
Solutions, Inc.
Daniel Gardeazabal
(901) 331-8809

GOVERNMENT AGENCY

Tennessee Housing 
Development Agency
(615) 815-2000
thda.org

HOME INSPECTION

National Property Inspection
Derek Groves
(901) 497-0943

Wilson Home Inspections
Colin Wilson
(901) 461-9417

HOME PROTECTION

Frase Protection
(901) 755-1800
www.fraseprotection.com

HOME WARRANTY

First American 
Home Warranty
Seth Lacher
(901) 282-6273

HVAC SERVICES

Brimhall Maintenance 
Services, LLC
Matt Brimhall
(901) 550-4845

INSURANCE

State Farm Insurance 
- Joe A. Sarrio
(901) 853-0831

INSURANCE - MISSISSIPPI

Alfa Insurance
(662) 893-0928
www.alfainsurance.com/
alleyejlali

INSURANCE: AUTO/

HOME/LIFE

Lovelace Allstate Insurance
Rod Lovelace
(901) 853-5442

State Farm Insurance
Michelle Wilson
(901) 590-1922
michellewilsoninsurance.com

MORTGAGE LENDER

Cardinal Financial
Ashley Koon
(901) 277-7982

First Citizens National Bank
Bob Zacher
(901) 489-1217

Mortgage Investors Group
901-761-6910
www.MIGMemphis.com 

Orion Financial Credit Union
Rachel Campbell
(901) 830-9719

Revolution Mortgage
John Brawner
(901) 832-5519

Southwest Funding
(901) 250-5900
shirleypruitt.com

SWBC
Shelley Dunn
(901) 870-1107
www.shelleydunn.com

The Karlton Govan 
Lending Team
Karlton E Govan
(901) 233-1243
TheKarltonGovanTeam.com

MOVING &  

RELOCATION SPECIALIST

Black Tie Moving
Scott Caulk
(901) 218-5358

MOVING COMPANY

The Armstrong Company
Tom Allmon
(901) 848-0863

MOVING, STORAGE 

& RELOCATION

Big League Movers
(901) 881-5581

ORGANIZING / 

DECLUTTERING

Springer Sisters
(901) 355-7119 

Trazo
(901) 257-9484
www.trazo-design.com

PHOTOGRAPHY:FAMILY/

HS SENIORS/HEADSHOTS

Faydra Foster Photography
(901) 413-2028

PROPERTY MGT & CASH 

HOME BUYER/INVESTOR

Foundation Property 
Management, LLC
James Wachob
(901) 633-2331
ibuyyourhouse.com

REAL ESTATE &  

PORTRAIT PHOTOGRAPHY

Elizabeth Looney 
Photography
(901) 569-0808
elizabethlooney.com

REAL ESTATE 

PHOTOGRAPHY/VIDEOS

Coco Productions
(901) 831-2282

Lensman Real Estate 
Photography
Michael Berry
(972) 814-1937

Pic This House
Keenan Greer
(901) 230-7733

ROOFING/REMODELING

Palmer Construction
(901) 490-4742

STAGING & HOME DESIGN

Luxury Interior by TL
(901) 907-4556

WIFI AND INTERNET 

SOLUTIONS

Xfinity
(855) 870-1311
xfinity.com
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1114 Poplar View Ln N | Collierville, TN 38017 | 901.203.0043 | RodLovelace@Allstate.com

INSURING YOUR TOMORROW, TODAY. ARMSTN
AND

MORE

M E E T  T H E

M E M P H I S
R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Jeff.White@RealProducersMag.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Memphis Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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6510 Stage Rd,  Ste  1,  Bar t lett ,  TN 38134
901-382-0470 •  orders@edcotit le.com
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RESIDENTIAL & COMMERCIAL REAL ESTATE CLOSING, REFINANCES, LEASES,

REMOTE CLOSING SERVICES (WE COME TO YOU), REO PROPERTY CLOSINGS, RELOCATIONS
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THE HEART OF MEMPHIS REAL ESTATE

Connecting, Elevating,  
and Inspiring 

Welcome to Memphis Real Producers, where our 
mission is more than just words on a page—it’s a 
commitment to fostering a vibrant and thriving 
real estate community in our beloved city. As we 
embark on this journey together, I am honored to 
share our unwavering dedication to connecting, 
elevating, and inspiring the best of the local real 
estate industry.

At the core of our magazine lies a profound belief in 
the power of connection. We understand that in an 
ever-evolving industry, collaboration and network-
ing are essential ingredients for success. Through 
our platform, we aim to serve as a bridge, bringing 
together agents, brokers, industry experts, and 
aspiring professionals to forge meaningful rela-
tionships, share insights, and support each other’s 
growth. Truly Collaboration above Competition.

Moreover, we are deeply passionate about elevating 
the standards of excellence within the Memphis 
real estate community. Through our curated con-
tent, we spotlight the achievements, innovations, 
and best practices of top-performing agents and 
industry leaders. By showcasing their expertise, 
strategies, and success stories, we aim to inspire 
our readers to reach new heights in their own 
careers and set new benchmarks for excellence.

However, our mission extends beyond mere recog-
nition—we are also committed to inspiring positive 
change and driving collective growth within our 
community. Whether it’s through thought-pro-
voking articles, educational resources, or profiles 
of agents making a difference, we seek to ignite a 
spirit of innovation, empowerment, and continuous 
improvement among our readership. 

Memphis Real Producers is not just a magazine—
it’s a dynamic platform designed to elevate the 
culture of real estate. Whether you’re a seasoned 
industry veteran or a newcomer eager to make your 
mark, we invite you to join us as we embark on this 
exciting adventure together.

I extend my deepest gratitude to our readers, con-
tributors, and partners who make this publication 
possible. Your support, feedback, and engagement 
fuel our passion and drive us to continuously raise 
the bar. Together, let us connect, elevate, and 
inspire one another as we continue to shape the 
future of Memphis real estate.

Thank you for being a part 
of our community.

Jeff White
Owner/Publisher
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The Springer Sisters are an all-female 

team of 13 professional organizers. The 

group was created in 2017 and is led 

by two sisters: Holly Kulp and Tanya 

Springer. They are members of the 

National Association of Productivity 

and Organizing Professionals (NAPO) 

and the Professional Network on Aging 

in Memphis. They are also one of our 

preferred partners here at Real Producers. 

Their services include decluttering, 

downsizing, space organization, packing, 

unpacking and more. 

Holly and Tanya grew up in Brentwood, Tennessee. 
They both studied psychology at the University 
of Tennessee. After college, Holly began to work 
for a drug testing lab. She worked there for years 
and held various positions in logistics, market-
ing, sales, and HR. She has also been a drug sales 
representative and a preschool teacher. Holly and 
her husband, David, have lived in Memphis for 25 
years and have three children, JW, Sam, and Ruby. 
Tanya had a career in hospitality on the restau-
rant side of the business. She held managerial and 
training roles at various restaurants before part-
nering with a coffee and bagel franchise in South 
Carolina. There, she oversaw operations for all of 
their five locations. She gained experience in all 
aspects of running a business before moving back to 
Tennessee to work alongside her sister in 2019. 

The Springer Sisters found their niche in profes-
sional organization after the deaths of both their 
grandparents. After seeing how difficult it can be 
for grieving family members to let go of belongings, 
they knew they wanted to create a business that 
could serve people by navigating the transitions life 
brings. So, they took their natural talents and years 
of experience in other professions and created their 
company. Holly and Tanya each bring their own 
strengths to the table, and both 
have excellent things to say about 
each other. 

Holly: “Tanya is our communi-
cations expert. We’re known for 
our communication with clients 
and third-party vendors, and she 
manages that beautifully. She is 
very emotional, kind, and passion-
ate. She knows when clients need 
to take a break and when they’re 
having a good or a bad day. She’s 
like a wizard picking up on other 
people’s emotions. She keeps a lot of balls in the air 
that I couldn’t even begin to catch.” 

Tanya: “Holly does all of our marketing and she’s 
really great at public speaking. We do a lot of 
presentations, and she is definitely the star of the 
show. She’s really good at logistics, big thinking, 
and keeping things organized on a large scale. She’s 
just a really on-the-ball person, and I think her 
creativity is one of her strengths as well. Her brain 
is just always working for the creative side.”

Holly and Tanya are passionate 
about growing the newest facet of 
their business, which is their pack-
ing service and full-service move 
management. They can handle 
every aspect of their clients’ moves: 
decluttering the whole home, 
managing third-party vendors, 
being there on the day of the move, 
packing and unpacking. They have 
even had clients go out of town and 
come back completely moved into a 
new home. In deals like these, their 
relationship with real estate profes-

sionals is essential. About this, Tanya says: 

“Most people just don’t know what services are 
out there. They really look to their real estate 
agents to be a person of advice. And they are! It’s 
so gratifying when a REALTOR® calls us to jump 
in and help. Their clients never would have known 
about these services on their own. Everybody 
loves a trusted referral!”

Tanya is our 

communications expert. 

We’re known for our 

communication with 

clients and third-party 

vendors, and she 

manages that beautifully.By Cassie Teeter
Photos by Caleb Nelson

partner spotlight

SPRINGER 
SISTERS

D E C L U T T E R  D I V A S

meet the
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Holly and Tanya also find great reward in acting as a 
resource to their community, even if they never go to 
their homes. The two regularly speak at the Collierville 
library to various groups, especially for seniors and 
women. They do presentations on downsizing, basic 
organization, and offer advice on other issues. 

The Springer Sisters and their team have a high success 
rate, excellent reviews, and are always looking for 
people to partner and build relationships with. These 
women pride themselves on showing their clients that 
they truly care about them. This is what sets their busi-
ness apart, making them an excellent partner to have. 

Tanya: “We see a lot of folks through many different 
chapters of their lives and in different transitions. 
These people aren’t just our clients. We maintain 

contact with a great deal of the people we help. Our 
service is not merely a transactional relationship; 
we really do become like members of the family. It’s 
impossible not to care deeply about our clients and 
not become invested in their stories.”

Holly: “I want people to remember that they’re 
so much more than their things or their actions. 
Everybody matters, and no one is alone. We’re all 
humans in this same big boat of life. Life can throw 
some crazy curve balls and people have to pivot. 
Stuff gets thrown to the wayside because they’re 
shifting their priorities. We see some really strong, 
amazing human beings and they don’t even realize 
it. We just love people to know that they’re amazing 
and cared for. I hope that we leave people uplifted, 
because they deserve that.”

It’s impossible not to care 

deeply about our clients 

and not become invested 

in their stories.
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I n t o  A  C o z y  O a s i s  W i t h  O u r  
D e s i g n  S e r v i c e s  A n d  P i l l o w s .

l u x u r y i n t e r i o r b y t l . c o m

Transform Your Space 

Contact us today at 
901-857-6514 or email us at 
support@luxuryinteriorbytl.com 

SWBC Mortgage Corporation, NMLS #9741, check licensing at www.nmlsconsumeraccess.org. Loans subject to credit and property approval, 
restrictions and conditions may apply. Not all loan programs or loan amounts available in all areas. Programs and guidelines subject to 
change without notice. Corporate o�ce: 9311 San Pedro Ave., Ste. 100, San Antonio, TX 78216. © 2023 SWBC. All rights reserved.

Whether you’re buying your first home, moving up, or
down-sizing, I focus on helping you get the right loan product
for your particular situation. Contact me today to learn more

about the variety of loan products we have to o�er.

SHELLEY DUNN
Producing Branch Manager | NMLS #185241

901.870.1107
Email: shelley.dunn@swbc.com
Web: shelleydunn.com
7145 Swinnea Rd, Suite 1, Southaven, MS 38671

CALL NOW
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     
  

Contact us for a
complimentary
quote!

Commercial & Residential Services
Move-Ins/Outs | Floor Services | Upholstery Cleaning

COVID Defogging | Window Cleaning & More!

Wh�e Qu��y C�� F��!

Gary Holmes Jr. - Owner
901-864-1239

holmesclutchcleaning@gmail.com
HolmesClutchCleaning.com

      @holmesclutch

Portraits - Branding - Real Estate 

901.569.0808 
studio@elizabethlooney.com
www.elizabethlooney.com

@ElizabethLooney_Photography



Memphis Real Producers • 2120 • April 2024 @realproducers realproducersmag.com

L E A D I N G  W I T H  H E R  H E A R TKK
EE
LL
MM
AA
NN

M
E

E
T

 
H

A
R

T
 

B
U

R
K

E

By Christina See
Photos by Elizabeth Looney Photography

rising star

Hart Burke Kelman is proud to be a native 
Memphian and serving the wonderful 
community that raised her. Hart was born in 
March of 1988. She received her BA in Liberal 
Arts from the University of Mississippi in 
2010. While working as a physical therapy 
technician, she went back to school and 
obtained her MA in Teaching Elementary 
Education from Christian Brothers University 
in 2013. She spent five years as a teacher in 
public, private and charter schools in both 
Memphis and New Orleans. Hart found 
teaching to be a very rewarding profession, 
and she loved helping her students grow and 
listening to the funny things they would say. 
As if that weren’t enough, she also taught 
English as a Second Language.

After her fifth year of teaching, Hart decided to 
make a career change. She signed on as Realtor® 
Recruiter at the Crye-Leike Main Office on Quail 
Hollow, and she has been there ever since. She 
made many friendships with people in all different 
departments at Crye-Leike during this time and 
attributes much of her success to these relation-
ships she formed. After two years recruiting and 
helping others get their real estate license, it 
seemed that getting her RE license was the natural 
next step. Through much encouragement from her 
mom, she made the leap in March of 2020.  Hart’s 
RE license now hangs proudly on the wall with her 
mom’s – Margaret Burke, a successful Memphis 
Realtor® for nearly 40 years. Hart is beginning her 
fifth year as a Realtor® and loves it more every day.

In addition to her mother, Hart looks up to her 
Broker, Angie Kelley, who takes the time to answer 
all of Hart’s questions as she navigates tricky sit-
uations and is always available to offer advice and 
guidance. Steve Brown served as her boss while 
working as a recruiter, and he continues to mentor 
her in her successful career as a Realtor®.  Hart 
began her career as a Realtor® right when Covid 
hit, and she didn’t have any sales for the first six 
months. However, being the tenacious woman that 

she is, she stuck with it through those lean months by studying, 
working on her marketing strategies, and engaging with her 
sphere of influence.

She qualified for the MAAR Multi-Million Dollar Club each of 
her first four years of selling real estate and hopes to become a 
lifetime member this year.  2023 was her most successful year 
to date; she sold nearly $11 million dollars in real estate.  Hart 
sees continuing education as an important way to stay abreast 
with the industry.  She has three designations: Pricing Strategy 
Advisor, Accredited Buyer’s Representative and Senior Real 
Estate Specialist.  Hart hopes to be a lifelong learner in an 
ever-changing industry.
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4660 Distriplex Dr Memphis TN 38118   BigLeagueMovers.com
901-486-6897    Sales@BigLeagueMovers.com

Fully licensed, bonded & insured.

ALL-INCLUSIVE
MOVING SERVICES

MOVING
LOCAL & LONG DISTANCE

STORAGE • WAREHOUSING

Our all-inclusive services help realtors and
small businesses by making their jobs easier!

STORAGE
SHORT TERM STORAGE

LONG TERM STORAGE VAULTS

MOVERS INCLUDED

PACKING
UNPACKING,
PLASTOMAT,

ANTIQUES

Big League Movers
 would like to congratulate 

Hart Burke Kelman
on his Rising Star

Feature this month
Big League is the proud monthly 

sponsor of the Rising Star Article in 
Memphis Real Producers Magazine

To Hart, the most rewarding part of the business 
is working through the challenging situations that 
occasionally pop up during a transaction and leave 
her clients feeling happy. First time homebuyers have 
a special place in her heart because she loves the 
sense of pride she sees on their faces on signing day 
for their first home. Hart loves helping people buy 
homes to be closer to family because her family is so 
important to her.

When it comes to role models in this business, 
Hart’s mother is Class AAA. Margaret managed to 
raise three girls and working full-time as a Realtor® 
helping to provide for the family. She was always 
present at the girls’ school events and extracurricu-
lar activities.

Hart has modeled her own lifestyle on this success 
story with her husband, Clark. They have an almost 
2-year-old son, Burke, and a 3-month-old daughter, 
Patsy. Clark is a partner and independent insurance 
agent at Page, Chaffin & Riggins. Together, they love 
to go for walks, sit outside, or go to the park or the 
zoo with their children. Clark and Hart are die hard 
Ole Miss fans and love to attend sporting events 
whenever possible.  Hart is also passionate about her 
favorite hobby, tennis and leading her Bible Study 
group on Thursday mornings. Hart feels like she is 
close to achieving that work/life balance that is so 
important to all young families.

The Kelman Family is also happy to be able to 
support their church- St. Michael, the Southern Eye 
Institute and Madonna Circle. Hart was recently the 
Sweepstakes Chairperson for Madonna Circle which 
benefitted Binghampton Christian Academy.

Hart’s advice to new Realtors® is to not be afraid 
to put yourself out there. Network with other 
Realtors®, work with them, and get to know as many 
people in the business as possible. It’s more fun to 
work with people you already know and like, but 
it’s also nice to make new friends during any trans-
action. Hart’s goal is to be remembered as someone 
who always treated others with kindness. We at Real 
Producers heartily applaud this action.

HART’S ADVICE TO NEW 

REALTORS® IS  TO NOT BE AFRAID 

TO PUT YOURSELF OUT THERE. 
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Shirley Pruitt
(901) 250-5900

shirleypruitt.com

Have a 
Challenging Loan? 
Don't Give Up....Just Call Shirley!

•  580 Credit Score & Above Qualification

•  Options for Self-Employed Buyers

•  Fast closing

•  First class personable service
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Mention this ad to get your clients $25 OFF A BUYER'S INSPECTION

We are North America’s Premier Inspection Service
National Property Inspections

NOMINATE YOUR  
FAVORITE AGENT: 
We are always accepting nominations 

for feature stories! If you know a 

colleague who is absolutely ON 

FIRE and deserving of celebration, 

we would love to feature them 

in an upcoming edition of Memphis Real Producers 

magazine! Categories may include Top Producer, 

Rising Star, Team Leader, Broker, Giving Back 

to the Community, etc. To nominate a fellow 

REALTOR®, simply scan this QR code and follow 

the prompts. We look forward to receiving 

your nominations!

RECOMMEND YOUR  
FAVORITE VENDOR: 
What makes our preferred partners 

different than any other “vendors 

list” is that we only partner with 

businesses that have been vetted 

and recommended by top agents. In 

other words, our preferred partners are trusted businesses 

that can be considered the best in their particular industry. 

Don’t see your favorite on our list? We would love your 

recommendations! Scan this QR code and recommend 

your favorite affiliate business and be sure to state 

what you love about them! We look forward to receiv-

ing your recommendations!

NOMINATIONS / 
RECOMMENDATIONS!

www.lensmanphoto.com

972-814-1937

michael.berry@lensmanphoto.com

Honest Relationships. High-Quality Media.

PHOTOGRAPHY | VIDEO | AERIALS | TOURS
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JASHAD ROBINSON
NMLS ID# 1969985

 901.266.2748
 jrobinson@orionfcu.com

SCOTT STADER
NMLS ID# 2104043

 901.266.2799
sstader@orionfcu.com

FINANCE YOUR HOME WITH
RACHEL CAMPBELL
NMLS ID# 2295093

 901.266.2992
rcampbell@orionfcu.com

 
ILA BHULA

NMLS ID# 372379
 901.266.2870

ibhula@orionfcu.com

*Orion has the lowest APR for a 30-year fixed-rate conventional mortgage, according to a weekly survey of all APRs 
advertised openly on the websites of 2022's 25 highest mortgage producers in Shelby County, TN or Madison County, TN. Equal Housing Lender.

HOME LOANS

SEE OUR 
RATES HERE  

MORTGAGE
RATE  
IN TOWN

BEST 

Home Inspections 
From a 
Firefighter's 
Perspective

SERVICING
the Greater

Memphis Area

Colin@HomeInspectionMS.com

901-461-9417
HomeInspectionMS.com
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@InspectMS
 

(901) 257-9484 • trazo-design.com • trazodesign

WE OFFER EVERY LEVEL OF MOVE MANAGEMENT!
- Simply PACKING + UNPACKING + ORGANIZING
- White glove service where we handle every aspect of a move

TRAZO COORDINATES + STRATEGIZES + DESIGN PLANS WITH:
Moving companies • Interior Designers • Realtors • Builders • Contractors, and more!

Trazo manages each desired aspect, transforming your move and your home.

Sophie Anderson
sophie@medlocktitle.com

(901) 436-1414
www.medlocktitle.com MT

Medlock Title & Escrow
Real Estate Closing Services in Tennessee & Mississippi

Whether you need your floors 
installed, restored, cleaned, or replaced,

we at Bonafide Flooring Solutions will do
whatever it takes to keep our customers satisfied. 

Bona Revive: Deep Clean & Scruff Removal
Bona Restore: Light Sanding & Recoating

Bona Refinish: Full Sanding & New Surface

CONTACT DANIEL GARDEAZABAL, OWNER/OPERATOR
FOR A FREE QUOTE TODAY! 901-331-8809
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Ethan Whitley was born in Memphis 
and grew up in Mason, Tennessee. 
After graduating from Covington 
High School, Ethan went on to play 
baseball and study at the University 
of Tennessee at Martin where he was 
an All-American first baseman his 
freshman year of college. He graduated 
in 2021 with an undergraduate degree 
in business management, minoring in 
finance. In 2022, he earned his Master 
of Business Administration. 

Coming out of college, Ethan wasn’t exactly 
sure what career he wanted to pursue. He 
considered several paths, but ultimately wanted 
a career that provided him with the greatest 
financial opportunity. Ethan began research-
ing sales careers and ultimately decided on 
real estate. Many said it was not a good time 
to get into the business due to rising inter-
est rates, but he decided he would try it out 
for a year. When he first began his career as 
a REALTOR®, Ethan was not sure what the 
future would hold.

“My dad has been a lender for over 40 years. As 
a lender, he has always been in the realm of real 
estate. He knows how rewarding the business 
can be. To be honest, I really just wanted to be 
in a career where the sky’s the limit. Being an 
athlete taught me the importance of consistent 
hard work and dedication. As an athlete, you 
control the amount of work you put in. The 
outcome you have as an athlete is often a direct 
reflection on the amount of quality work you 
contribute when no one is watching. It is no 
different in real estate. You control your busi-
ness. There are no limits. That’s what made me 
pursue a career as a REALTOR®.” 

Other than teaching baseball lessons while he 
finished the classes required to apply for his 
real estate license, being a REALTOR® has been 
his only job. He has been working at Crye-Leike 
since he earned his license in 2022. There, he 
has come to know and learn from many expe-
rienced and successful agents that have played 
a crucial role in his career. Like in baseball, 
Ethan has noticed that being successful in the 
real estate industry is dependent on how much 
time and work you put in and your willingness 
to learn from others. 

From Home Runs to House Hunts

M
E

E
T

By Cassie Teeter
Photos by Mike Berryon the rise
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“In baseball, if you get three hits out of ten at bat, you’re consid-
ered a great hitter. That means you fail seven out of ten times. 
You have a lot of obstacles that you can’t let get in your head. 
You have to realize, ‘Hey, this is difficult, and I am going to fail 
at times, but I just have to keep going.’ Real estate can be like 
that, too. It did not take me long to figure that out. Sometimes 
you work a deal for buyers or sellers that just doesn’t work out. 
There is a lot of time and work that goes on behind the scenes 
that others don’t see. Sometimes you have to wait for success. 
It doesn’t happen overnight. It can take months or years to build 
something. Even if you don’t see success immediately, you have 
to be patient and persevere. The results will come.”

When he first started out as an agent, Ethan was excited to 
explore the many different areas of the business. His first sale 
was a residential investment property, but he wanted to expand 
his business into commercial real estate as well. His first listing 
was a gas station/c-store. Ethan knew this transaction would be 
difficult due to the location being closed for several years, but he 
was excited for the challenge. After successfully closing multiple 
gas stations/c-store locations last year, Ethan has found his niche 
in commercial real estate. If he hadn’t taken on the challenge of 
that first gas station/c-store listing, he would’ve missed out on 
multiple other opportunities in commercial real estate. 

Ethan has since sold investment real estate, land, luxury homes 
and commercial real estate, but he is also very passionate about 
his work with first-time homebuyers. As a 25-year-old agent, he 
can easily relate to these clients. Like Ethan and his wife, Olivia, 
many first-time homebuyers are newly married and starting out 
on a new part of life. These people know what they want and are 
excited about the future, but do not always know what steps to 
take. Ethan loves to help these clients, and all of his other ones, 
through each step of a sale.

“Being a REALTOR® is about helping others accomplish a 
dream. Someone’s dream could be buying their first house, 
selling a house, expanding their investment portfolio, invest-
ing in land, bringing an old home back to life … People find 
this business exciting because it helps them achieve some-
thing important to them. Being somebody that plays a role 
in helping them accomplish that is a very satisfying part of 
being a REALTOR®.”

After having a great first year, Ethan knows he has found 
a career he loves. After only one year, Ethan was able to 
achieve his goal of becoming a member of the 2023 MAAR 
Multi-Million Dollar Club. He credits his early success to 
Jesus, his wife, Olivia, the support from their family, and the 
mentors in the company.

“With my clients and other REALTORS® that I work with, I 
want to always be known as kind and honest. That’s the main 

thing. I strive to build my business around honesty, trust, 
and integrity because that is what is most important in this 
business and in life.”

“My advice to anyone getting into this business is to not 
focus only on the result, but to focus on doing your best. 
Success is not always about the outcome because oftentimes, 
you cannot control the outcome. All you can control is doing 
your best. If you’re doing something that you love, being kind 
to others, and doing your very best at whatever it is, that’s 
success to me.” 

Ethan and his wife, Olivia, started dating in high school and 
have been married since November of 2022. Outside of work, 
Ethan loves to spend time outdoors, whether it is hunting, 
fishing, or taking a relaxing drive through the countryside. 
Ethan and Olivia love to spend their free time traveling and 
spending time with their family.

There is a lot of time and 
work that goes on behind 
the scenes that others don’t 
see. Sometimes you have to 
wait for success. It doesn’t 
happen overnight.

If you’re doing 
something that 
you love, being 
kind to others, 
and doing your 
very best at 
whatever it is, 
that’s success 
to me.
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DOWN PAYMENT  
ASSISTANCE AVAILABLE

1, 2 AND 4 HOUR  
CE CLASSES AVAILABLE! 

Josh McKinney
Real Estate Industry Advisor

East TN
JMcKinney@thda.org

615-815-2158
865-394-8960

Kelly Dobbs
Real Estate Industry Advisor
West TN
KDobbs@thda.org
615- 815- 2141
731- 414- 0314

 *up to 5% sales price, max $15,000

5%* OR

$60005%* OR

$6000

REALTORS® enjoy:
• Full service on every transaction
• Online or App-based Net Sheet Calculator
   and Closing Costs Estimator
• Timely and accurate title commitments
• Superior communication
• Knowledgeable and professional staff
• Contract upload capability, email, or drop off

6080 Getwell Road | Suite 300 | Southaven, MS 38672
662-262-1800  |  guardiantitle.net  |  office@guardiantitle.net

PRECISE NUMBERS
PRECISELY WHEN 
YOU NEED THEM!

Create custom Seller Net 
Sheets, Buyer Estimates 
and Re�nance Estimates 

online or in print with 
our quote calculator. 

Then easily submit your 
order with just one click!

Preferred Vendor
with Crue-Leike.

PALMER
CONSTRUCTION

901-490-4742
wpalmer1@comcast.net

Free Estimates!

RESIDENTIAL & COMMERCIAL CONSTRUCTION
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Leah Mooney was born and raised in 

Colonial Acres in East Memphis. After 

high school, she studied Business at the 

University of Memphis and then went 

to work for a bank where she met her 

future husband, Ash. (They married in 

June 2007). Later, Leah opened and 

managed a retail store in Saddle Creek 

until her daughter, Ava, was born. She 

then stayed at home to raise Ava (now 

16), son Nolan (11), and son Spencer (25). 

YOUR AGENT FOR EVERYTHING 
RESIDENTIAL AND COMMERCIAL

By Christina See
Photos by Elizabeth Looney Photography

cover story

MEET

“Growing up, my family was in commercial construction,” says 
Leah, “so I grew up playing in various job sites and drawing 
plans.” From the time she could walk, she would tag along with 
her dad to various building developments and architects’ offices. 
Leah says, “I spent a lot of time at our family business, Holbrook 
Electric, which was on Cooper and Southern for many years. One 
of my earliest memories was when my dad wired the Children’s 
Museum of Memphis, and I was the first kid who ever got stuck 
up in the skyscraper!” 

Leah became a REALTOR® because people told her often that 
she was good at sales. So, she took the leap on selling one of the 
most expensive assets a person can buy! She got her real estate 
license in December 2015 and started at Crye-Leike. She joined 
Keller Williams in January of 2017 as an independent agent 
after being given the opportunity to sell both Residential and 
Commercial. She has never wavered from this good decision. 
She is an MMDC Lifetime Member and a Keller Williams Realty 
International (KWRI) platinum and double gold individual 
producer. Leah just began her 8th year as a REALTOR® with a 
career volume of $70m. 

Leah has been lucky to have had several mentors or people who 
have positively influenced her life. “Sarah Layson is the GM of our 
Memphis/Southaven market centers and team lead of the Layson 
group. Sarah has been such a force of leadership, strength, encourage-
ment and support all while being a great wife, mother and friend. She 
is a prime example of work-life balance. I am blessed to have her on 
my side and to call her my friend. On the commercial side, it’s Fletcher 
and his dad, John Elkington. Fletcher is a longtime friend and has 
brought some incredible business to Memphis, Nashville, and all over 
the country. John introduced me to one of my favorite clients years 
ago – an art gallery dealer in Midtown who has become very special to 
me. In my ‘baby agent’ years, John and Fletcher took me under their 
wings as we committed to a massive project in Germantown for over 
two years, which ultimately did not come to fruition; however, the 
knowledge I gained from that experience was invaluable. They have my 
whole-hearted respect.” 
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Like many outstanding REALTORS®, 
Leah admits to self-doubt on occa-
sion. “The internal monologue can 
be really loud when you have large 
corporations, first-time homebuyers, 
and families depending on you to 
handle one of the largest transactions 
they’ll ever make.” At the start of her 
career, a seller took a chance on Leah 
and had her list a 50k square foot 
shopping center for him. “Closing that 
property gave me the confidence I 
needed to keep pursuing the ‘big fish’. 
Commercial real estate can be intim-
idating, but with my background and 
drive to learn something new every 
day, I’ve taken it on full steam and 
never looked back. It’s not easy being 
one of the few women in commercial 
but closing so many various proper-
ties from churches to art galleries, to 
night clubs and sanitation headquar-
ters, I’ve proven to myself time and 
again that I can do hard things well.” 
Leah even sold KW’s White Station 
building and found their new location 
on Ridgelake Blvd. 

Leah believes that as long as she can serve her clients well 
while also being present for her family, she’ll keep selling. 
The family loves to travel together as much as possible. 
They love going to the lake, watching Yankees baseball, and 
going to Grizzlies and Memphis basketball games. 

For Leah, the definition of success is an individual path and 
everyone’s different. “Success for me is having a balanced 
life with my business and my family. Sure, it’s closing deals, 
but it’s also being a present wife, mother, daughter, sister, 
and friend. It’s being efficient at my job, while making sure 
my family comes first. Success is being able to master both, 
and although I’m getting better at achieving it, I must work 
on it every day.” 

When asked for advice for up-and-coming REALTORS®, 
Leah says, “Not every year is going to be stellar in produc-
tion. This career has ups and downs just like the market, 
so focus and work on yourself daily and do not compare 
yourself to others. Never be the smartest person in the 
room, and if you are – get a new room. Kindness goes far 
and so does your reputation, so be the agent who is kind 
and respected, but who also stands their ground.” 

SUCCESS FOR ME IS HAVING 
A BALANCED LIFE WITH MY 
BUSINESS AND MY FAMILY. 

SURE, IT’S CLOSING DEALS, BUT 
IT’S ALSO BEING A PRESENT 
WIFE, MOTHER, DAUGHTER, 

SISTER, AND FRIEND. IT’S BEING 
EFFICIENT AT MY JOB, WHILE 

MAKING SURE MY FAMILY 
COMES FIRST.
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T H E  A C E  A G E N C Y  L L C

YOUR #1 CHOICE
FOR INSURANCE

A L L E Y  E J L A L I
Office (662) 893-0928  |  Cell (843) 324-0930
AEjlali@alfains.com  |  www.alfainsurance.com/alleyejlali

THE BEST AGENTS
IN THE BUSINESS!

A U T O  |  L I F E  |  H O M E  |  C O M M E R C I A L

ACROSS THE STATE OF MISSISSIPPI

JUSTIN HALL
901-569-5112
 justinpredators88@gmail.com
www.newlifecarpetcleaningservices.com 

CARPET CLEANING.
TILE AND GROUT CLEANING.
UPHOLSTERY CLEANING.
HARDWOOD FLOOR RESTORATION.

YOUR ONE-STOP
SHOP TO BRING
NEW LIFE TO
YOUR LISTINGS!

TEXT US FOR A
FREE ESTIMATE!
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AT TOP SHELF GRILL
C O N N E C T I N G .  E L E V AT I N G .  I N S P I R I N G .

AT TOP SHELF GRILL
A  T O A S T  T O  T H E  T O P
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Special Thanks to our Sponsors!
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POW
ERFUL

CONFIDENT

APPROACHABLE

@faydrafosterphotography

WHAT DOES YOUR HEADSHOT SAY ABOUT YOU?

Give Memphis' 
Premier Real 
Estate Branding 
Photographer 
a call today 
to schedule 
your next 
photo session!

(901) 413-2028

Mortgage Lending Done Right

901-277-7982

Ashley Koon Edwards
Cardinal Financial Company, Limited Partnership
Producing Branch Manager, NMLS #723341

"I love the idea of being able to guide someone along the path of homeownership.
The best part of my job is helping families realize their dream of owning a home.

I’m always available for my clients so please contact me anytime."

ashley.koon@cardinalfinancial.com

Memphis' Premier Remodeler 
Specializing in Beautiful & Functional Kitchens & Bathrooms.

Free Estimates, Fast Quotes, and a Tailored Concierge Approach.

Memphis' Premier Remodeler 
Specializing in Beautiful & Functional Kitchens & Bathrooms.

Free Estimates, Fast Quotes, and a Tailored Concierge Approach.

901-664-1669
homewayconstruction.com 

Call or Visit our Website for Quote!

MemphisMost Community'sChoice AwardWinner, 3 YearsRunning!




