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Inner Circle
Mortgage

e
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Welcome to the Inner Circle

1/

"Internet low rates
with superior local service"

Reviews

David Graves

MMLS #1074240 | 2320833 DRE # 01983533 | 02182886
www.innercirclemortgage.com

Build A Second Home On Your Property
Eosﬂg Affordoblg And Stress Free'

ANCHOR=D

Tuny Homes

FREE Property Analysis & Estimate
($297 Value)

(916) 915-9715

If you own a single or multi-family property, new
CA laws now allow you to build 1-2

additional homes (also called ADUSs) right in your
backyard!

And, to make it even easier for you to take
advantage of this, we handle the entire process
from start to finish. Allowing you to get a second
home built right in your backyard to earn extra
rental income, keep aging parents nearby, and
more.

Give us a call today to learn more and
schedule a FREE Property Analysis & Estimate to
see if can build one on your property.

anchoredtinyhomes.com
€) @anchoredtinghomes
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When it’s time to
choose your title company,

ower Tools
forour sl powerful pathers hoose wise

28 Choose superior customer service.

FidelityPassport Yow passporl To-real e<lale sueeese
& Expanded property search DptiDnSl by:
Mame or address, Assessor's Parcel Number (APN),

intersection, aerial search & more a Choose prem ium tools & tEChrIOIOgy.

# Easy-to-order reports & customized report templates
#+ Documents available in PDF

[ Scan the QR code or visit Passport,FNTIC.com ':éz' ChOOSE Ieading indUStry expertise'

& contact your FNT Sales Executive for access and training

Bm Choose convenient office locations.

FidelityAgentONE H ale Slale in .fﬁl.?, f:rtf’{'ﬁ;'zm ot Youk h tf';«tﬁrr " .
& Powerfgl caglculationsonthego ' e 4" Choose proven financial Strength.

£ Quick net sheet calculations any time

£+ Customized closing costs by area

£ Closing disclosure time line calculator
Available on your desktop, mobile device, or tablet
= Scan the QR code or visit FidelityAgent.com to download C Wg& l/(?

& contact your FNT Sales Executive for access and training.

e

California Buyer & Seller Guide )
View, share, and download our comprehensive guide to - = f
navigating the closing process from start to finish. e

Ay e

BRYAN SHANK COLIN ROE

= Scan the QR code to access this helpful information.

Regional Manager Regional Sales Manager
916-730-5505 916-521-5355

Visit Us Online at NorCalRealEstate.com



PREFERRED PARTNERS

8 - April 2023

This section has been created to give you easier access when searching for a trusted real

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your

magazine. These local businesses are proud to partner with you and make this magazine pos-

sible. Please support these businesses and thank them for supporting the Sacramento Real
Producers REALTOR® community!

1031 EXCHANGE
Asset Preservation Inc
Bill Angove

(916) 832-1031

ADU HOME SALES
Anchored Tiny Homes
(916) 461-8469
anchoredtinyhomes.com

AGENT SUPPORT
Homelight

Jen Azevedo

(916) 214-3439

WGE
(916) 519-1564

ATTORNEYS
Clower Law
Ashley Clower
(916) 652-8296

BLINDS/SHADES
Made in the Shade
Mandie VanBuren
(916) 300-4306

CARPET CLEANING
Alex’s Carpet
Cleaning Service
Elena Mikhaylevskiy
(916) 225-0038

CLEANING SERVICE
Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

CLOSING GIFTS
Seasons Change
Rosanne Kellogg
(916) 367-3090

CONSTRUCTION &
REMODELING

Good Life Construction
(916) 833-1379

Wolff Construction
Don Erik Wolff
(916) 205-3745

CPA SERVICES
Riolo & Associates
Dona Riolo

(916) 771-4134

CUSTOM HOME BUILDERS
Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

DRYROT AND

MOLD REMEDIATION
Clover Valley Home Service
Dale McAfee

(916) 742-3141

EXTERIOR PAINTING
MPG Painting

(916) 234-6628
www.mpgpainting.net

FINANCIAL ADVISOR
Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones
Jon Benecke
(916) 865-4616

Financial Path Consulting
Cherise Sutton
(916) 204-3223

FLOORING
Zothex Flooring
(916) 753-8291

GARAGE DOORS
Overhead Door Company
of Sacramento Inc.
Melonie SanFilippo

(916) 421-3747

HOME & TERMITE
INSPECTION

Finley Home Services
(916) 741-2847

HOME / REAL

ESTATE INSPECTIONS
Good Dog Inspections
(916) 420-9853
Www.gooddog
inspections.com

HOME INSPECTION
CalPro Inspection Group
Andrea Quyn

(800) 474-3540

Certified HBI
Jason Stockwell
(916) 223-3400

North American
Home Services
(916) 833-3531

Sac Pro Home Inspections
(916) 333-0540
Www.GoSacPro.com

INSPECTIONS -
RESIDENTIAL AND
COMMERCIAL

Sac Pro Home Inspections
(916) 333-0540
Www.GoSacPro.com

INSURANCE

Farmers Insurance Agency
Cristi Rodda

(916) 428-4520

T.D. McNeil
Insurance Services
Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR DESIGN
COMPANY
Pepperjack Interiors
Laura Neuman

(916) 834-9751

JUNK REMOVAL
Longs Trash Hauling
(916) 206-7072

LANDSCAPE DESIGN
Acres Landscape & Design
Brandon Brodsky

(916) 407-7179

LENDING

West Shore Mortgage
(530) 682-4092
www.ilendsac.com

MORTGAGE

Cross Country Mortgage
Alicia Stearman

(916) 256-6486

Fairway Mortgage -
Lucia Lending Team
(916) 730-6339

Guild Mortgage
Sarah Lee
(916) 600-6126

Inner Circle Mortgage
David Graves
(916) 586-6644

Mortgage Right
Brandon Kleker
(916) 396-5250

NKS Financial
Neal Smith
(916) 907-6513

Street Home Lending
Nick Street

(916) 705-8282
StreetHomelLending.com

United Wholesale Lending
Shelby Elias
(209) 456-4896

Your Mortgage Girl at
Guaranteed Rate
Padi Goodspeed
(916) 257-9435

MORTGAGE / LENDER
Premier Mortgage Resources
Cailey Murschel

(530) 370-2421
pmrloans.com/cmurschel

MORTGAGE COMPANY
Catalyst Mortgage
(916) 287-7777

MORTGAGE LENDING

5 Star Team - Point Equity
Residential Lending
Sherene Gray

(916) 798-8026

Kevin Oto -

Green Haven Capital Inc.
(916) 476-6507
Www.greenhavencap.com

Nathan Sibbet - Loan Depot
(916) 320-3952

MOVING COMPANY
Fuller Moving Services
(916) 349-1119
fullermoving.com

NOTARY SERVICES
Notary Matters
(916) 990-6220

Notary Public
(408) 821-7076

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928

Camacho’s Custom Painting
Amanda Camacho
(530) 306-9928

PHOTOGRAPHY
Olha Melokhina Photography
(916) 288-5839

PHOTOGRAPHY/
REAL ESTATE

Top Notch 360

(916) 807-3573
Www.Topnotch360.com

PROPERTY MANAGEMENT
M&M Property Management
Larry Brown

(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

REAL ESTATE MARKETING
Aerial Canvas
(650) 730-6139

REAL ESTATE MEDIA
House Cat Marketing
(916) 287-7042
housecatmarketing.com

Shot Archives
Brandon Miyasaki
(916) 834-6600
ShotArchives.com

REAL ESTATE
PROFESSIONAL

Matt Barba -

1st Choice Mortgage
(916) 932-4743
Www.Istchoicemortgage
ofcalifornia.com

REAL ESTATE
TRANSACTION
COORDINATOR

Clip Docs

Transaction Coordination
(818) 262-3225
www.clipdocs.net/

ROOFING SERVICES
Roof Checks

Vlad Khashchuk
(916) 222-6688

SEPTIC SERVICES
Chuck’s Septic

(916) 624-8500
www.chucksseptic.com

SOLAR SPECIALIST/
SOLAR & MORE
Solarwise

(916) 872-5452
Solarwiseco.com

STAGING

Hallway Staging LLC
Kimberly Lane

(530) 713-5384

Lux Home and Design
Annie English

(916) 947-8884
LuxHomeDesign.com

Premiere Home Staging
Nicole Runkle
(916) 300-0402

Simply Chic Staging
Danielle Martin
(916) 477-1167

TITLE COMPANY
Fidelity National Title
Jen Vicari

(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Val Baldo
(916) 947-3747

TRANSACTION
COORDINATOR
Mercedes Natad, Co.
(916) 402-4486

Mint Condition
Transaction Coordinating
(916) 792-1248
www.facebook.com/
MintConditionRES

Real Estate Aid
Kristina Adragna
(916) 896-9890

TC Solutions

(916) 616-3015
www.thetcsolutions.com/
contact-us

VIDEO PRODUCTION
Dynamic Cinema Productions
Matthew Walter

(530) 417-6170

WEALTH MANAGEMENT
Jake LaFond Wealth
Management

(916) 218-4406

WINDOW SERVICES
Window Screen Solutions
(916) 906-2033

Sacramento Real Producers - 9



‘Kevin Oto is an outstanding
professional and an exceptional
person. | honestly cannot say
enough about his integrity, his
in-depth understanding of the

entire loan process, and his
willingness to work for the best
possible outcome. Kevin is
quick to respond to all issues

and continuously works as a
strong advocate for his clients
needs. He provides honest and

transparent answers. Thank

you so much to Kevin and his
great team! We highly
recommend Green Haven
Capital.”-Angela C.

e ——————

200+ Five Star

Rewews g I e

Expert Mortgage Advice
for Homebuyers

Begin your home loan process today!
Our mortgage advisors are standing by.

Request a free personalized
rate quote.

KEVIN OTO
President/ Broker

NMLS#: 62641

(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com

GREEN HAVEN
—— CAPITAL INC—
MORTGAGE LOANS

: 1|' PLACER TITLE.

A MOTHER LODE COMPANY

Branch Manager & Senior Escrow Officer

Maggie Eisner, a native Sacramentan and long-time East
Sacramento resident, has over 50 years of experience in
title and escrow. With her vast knowledge and on-going
education, Maggie can close the most complex escrows
with a positive, can-do attitude. Maggie’s enthusiasm
and warm personality shines through in her signings with
sellers and buyers. She has the ability to make everyone
feel at ease during the sale or purchase process.

Maggie’s expertise includes single and multi-family
resale, subdivision sales, investment properties,
exchanges, short sales, refinances, and distressed sales.

Maggie is the mother of two grown sons who are both educators and the grandmother
of two darling grandchildren—Mina and Avery. Maggie loves spending her spare time
with her sons, daughter-in-law, granddaughters and her significant other. She enjoys
gardening, exercising, and time at her cabin.

CONTACT ANY OF OUR ESCROW OFFICERS TODAY!

Carissa Koslow EscRow oFficer « Brittney Ah-Yun Escrow OFricER  Sasha Baranoff ESCROW OFFICER

Patti Mathews, VP Business Development

Sacramento County Division

916.446.7390 - pattimathews(@placertitle.com

2901 K STREET, SUITE 390 | SACRAMENTO, CA 95816 | WWW.PLACERTITLE.COM




Say hello to
FirstAm IgniteRE™

Securely access our suite of
premier real estate-focused tools
in our exciting new platform.

What you can expect in FirstAm IgniteRE

N & 2

Mobile-friendly One location, one login Built for our customers
You're on the go, and so is You asked, and we listened. Based on feedback from real
FirstAm IgniteRE. This solution We've upgraded the tools you love estate professionals, we've united
is secure, simple, and can be and integrated them into a single and improved our tools to make it
accessed on any device. location with a single login. easier to work with us.

@ Communicate in a secure environment

One solution, endless possibilities o
@ Simplified property research

FirstAm IgniteRE is the first platform that @ Farm in high prospect areas’
integrates tools specifically addressing
six very important parts of the real
estate experience in a single spot.

Connect with your sphere using our printing solution
@ Learn more with industry courses'

Estimate costs and profits

o i REIg, c,
oy *, # @ T
% First American Title™
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SACRAMENTO COUNTY

Sierra Oaks
1 Park Center Drive, Suite 120
Sacramento CA 95825

Folsom
2230 E. Bidwell Street, Suite 100
Folsom CA 95630

JAMIE CORCORAN
Citrus Heights VP, DIVISION MANAGER
6939 Sunrise Boulevard, Suite 123 CENTRAL CALIFORNIA
Citrus Heights CA 95610 9169697713

jeorcoran@firstam.com
Elk Grove
9381 East Stockton Boulevard, Suite 122
Elk Grove CA 95624

Midtown
3001 | Street, Suite 100
Sacramento CA 95816

MNatomas
4080 Truxel Road, Suite 290

Sacramento CA 95834 ERIN BARTON

SALES DIRECTOR
CENTRAL CALIFORNIA
?16.798.4115
erbarton@firstam.com

EL DORADO COUNTY
El Dorado Hills

1010 White Rock Road, Suite 300
El Dorado Hills CA 95742

PLACER COUNTY

Rocklin/ Roseville

?15 Highland Pointe Drive, Suite 140

Roseville CA 95478 SHELLY GANTENBEIN
INVESTOR SALES AND MARKETING

216.708.2603
shellyg@firstam.com



MEET THE

SACRAMENTO

REAL PRODUCERS TEAM

LOCAL MORTGAGE EXPERTS

FIND THE RIGHT
FIT FOR YOU.

The benefit to working with a local,
72% women run company,

is that you have experts in your
corner with decades of direct

. _ '::'\ . Karin Kwong
lending experience. W (916) 834:1915
i - karin@catalystmtg.com

MNMLSH 448184

Katie MacDiarmid Katie Camerer Michele Jerrell Rachel Lesiw
Publisher Assistant Publisher Content Coordinator Photographer

P Olha Melokhina Aerial Canvas Brandon Miyasaki Nicole Sepulveda Dave Danielson
q Fuﬂ? Ta rling Photographer Photographers Photographer Photographer Writer

1 V.P. of Underwriting

In-House Underwriting

Superlﬂf Pn Cing Chris Menezes Ruth Gnirk Suzy Delong Emily Sweet Maryssa Sayabath
H Wri Writer Ad Strategist Systems M Event Coordinator
CIQSE PUI’ChﬂSES in 9"] 4 Dﬂ)fs riter riter rategis yystems Manager vent Coordinator

If you are interested in contributing or nominating Realtors for certain stories,
9] 6.28????? please email us at katie.macdiarmid@realproducersmag.com.

\ r DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
CATALYSTMORTGAGE.COM s iagDe Kleer

S Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real
[9‘1 ﬁ} 390-3272 Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor

Cni'l i DFP! Licensa #60DBO46I07 NMLS #:216497 pdEHEEr@EGIﬂ'}'Sleg com the publisher may be held liable or responsible for business practices of these companies.
(frmi CEan f [
Colifornia DRE License # 01795233 An Approved Equal Housing Lender ] HMLSH ] 38 1_'39'-?‘
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- NEED SCREENS OR REPAI RS”
% | CALI!RICH DOWNING FOFE A WOW EXPERIENCE TODAY!
F_i;*;‘:l STRUGGLING
= TO OPEN
(&==" YOUR SLIDING
{_}JGLASS DOOR?
Do you have a 401k set up for employees?
Do you have 401k integrated with your payroll system?
Do you have a business need in Payroll
POS | Payments | Capital | CIS | E-commerce S
(e-cart & ACH)?

GO FROM STRUGGLING
TO THE ONE FINGER SLIDE

WE OFFER A LARGE VARIETY
OF PRODUCTS & SERVICES

‘a8
CHERISE SUTTON i SCEENS: SERVICES: BLINDS & SHUTTERS: WW gm

Annual Window Inspection ivacy Sheers s O L U T I O N s A N D M O R E
Controller and * 2N b ; Pollen 5 5 Wir fashing o 3 Shades
Business Solutions e s Gutter Cleaning Modern Roman Shades 4 R?-SICYEEﬂfNEW Screens
Consultant d g Pat Tuff Screens Hauling Junk Soft Shades v Shdmg Screen Doors
Pass Thru Screens sliding Glass Door Repair Cellular Roller Shades ¢ 80-90% SunScreens
LIC #4125104 o y sliding Screen Doors  Hard Water Stain Removal Weven Weods v Pet Tuff Screens

_:. ON ,\[ [T y -..“'_' ," ¥, 5 Matorized Screens And Marel Shutters v/ Sliding Glass Door Repairs

303 Green Valley Road, CALL
Schedule your free consultation today! WS R B gy El Dorado Hills, CA 95762 TODAY: 9 .I 3 -906- 203 3
916.204.3223 P
financialpathconsulting.com ﬂ“-g" G SFGC windowscreensolutions.com
Heartland B e Bt W

https://calendly.com/cherise-sutton Ask us about sunscreens that block up to 90% of the sun's heat & glare!



Want to learn how REALTORS can make
an extra $50k per month? It's by adding a
vertical to your real estate business.

Hi, | am Shelby Elias, broker and owner at
United Wholesale Lending. | want to share
more about SOAR, a new referral
opportunity for REALTORS to earn extra
income by referring their clients to
SolarVision. SOAR helps clients save
money on energy bills and provides
education and training for YOU, the agent,
to understand the benefits of solar and
how to refer clients to SolarVision.

Here’'s how it works:

1. Identify a solar client - this is the easy
part for agents, see which of your buyers
could benefit from solar!

2. Discuss the benefits of solar
with your client.

These include:

i. ROI: The NREL found that every dollar
saved on energy through solar increases
home value by $2. That makes it an ROI
of 20 to 1!

ii. According to Zillow, solar panels, on
average, increase a home’s value of 4.1%

iii. NREL also found that homes with
integrated solar sell faster than homes
without green options

3. Send the referral to SolarVision

4. SolarVision closes the deal for you!

5. Solar system gets installed for your client.
6. You get paid!

P

Consumers save money on energy costs and you create an
additional stream of revenue for your business every month.
That passive income potential is huge.

Data shows that if a homeowner is considering solar after
purchasing a home, they will make that decision within the
first six months of homeownership. REALTORS can offer solar
to their buyers when purchasing a home and have them
mitigate potential home energy challenges right away.

We are hosting a Solar Discovery Zoom Call for real estate
agents and loan officers. Send us an email at
info@mysolarvision.com to register.

Please reach out to me, I'm happy to share information on

how our referral partners are helping their clients with solar.

Find out more about Shelby Elias and SolarVision at:
mysolarvision.com

FIND OUT MORE ABOUT SHELBY ELIAS AND UNITED WHOLESALE LENDING AT:

Unitedwholesalelending.com -

Shelby@UWLmortgage.com - 916-773-5351

Follow Shelby on Instagram for practical tips on investment properties: @shelbyelias
NMLS 279051 - BRE 01864354

|:1 l'| I'I. :_L_*.

Lapinets to Kitcnen a
Home Improvement
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SCHEDULE A FREE ESTIMATE TODAY
CALL 916-925-1958




P> welcome mat

LCOME

TO OUR NEWEST PARTNERS!

We take a lot of pride in the businesses we partner with. Our partners are highly

recommended referrals from top agents, so you can trust us as a fantastic referral source.

éclipdocs

Transaction Coordination

ClipDocs Transaction Coordination
Julian Aguilar

ClipDocs Transaction Coordination
uses automation to provide a more
personalized experience for agents
and their clients. The company’s
in-house app gives agents a way to
track the progress of their transac-
tions and access contract details,
while the dedicated transaction
coordinator manages all aspects

of the transaction. The app also
provides agents with notifications
and reminders for important dead-
lines, freeing up their time to focus
on other aspects of their business.
ClipDocs’ automation tools stream-
line routine tasks and allow the
coordinator to focus on the specific
needs of each transaction, ensuring
that each transaction is handled
with care and attention to detail.
This personalized touch helps to
take the stress out of real estate
transactions, providing a smooth
and reliable service that enables
agents to close deals

with confidence.
20 - April 2023

West Shore Mortgage
Matthew Cole

My name is Matthew Cole,
in the mortgage industry

for a solid 22 years mainly
focused in first and multiple
time buyer loans. Grew up
in the Yuba-Sutter area and
been in Sacramento since

I was about 22 years old

(23 years), where I met my
wife and have 6 wonderful
children in our family. I love
mortgages and helping fami-
lies achieve the opportunity
of homeownership through
education and hands-on
tactics, so they feel a part
of the process all the way
through. My REALTOR®
partners that trust that my
team and I will not let their
buyers down is so important
to me and knowing they are
in my corner to make us

one of the top purchase loan
teams in the country is such

a great achievement.

;

HMOVING SERVICES

Fuller Moving Services

Nathan Fuller

Nathan Fuller began his career in the Moving and
Storage Industry in 1996. In 2004 he and his wife pur-
chased the small local moving company Roseville Van
& Storage and later changed its name to Fuller Moving
Services. In 2004 they also became agents for North
American Van Lines and have remained as a leading
agent since. With each passing year, the quality and
reputation of Fuller Moving has increased both locally
and nationally. Fuller Moving is known best for their
dedication to quality and honesty. The key to this suc-
cess is the team of drivers/movers and support staff
that has been built over the years. As agents, they have
consistently ranked in the top 20% of all agents in the
North American Van Lines system for nearly 20 years.
Nathan currently serves as the Quality Committee
Chairman for the North American Movers Association
as well as Vice Chairman for Victory Christian School
board. In the past he has served in the role of Deacon
at his local church as well as taught Sunday School for
over 15 years. When not working, Nathan enjoys many
different activities ranging from fly fishing, mountain
biking, basketball and soccer to even Spartan races
but admits nothing is fun unless it involves doing them
with family and especially his grandkids. He and his
wife Wendy of 30 years have 4 children, 4 grandchil-

dren, and a very large extended family.

Reasons to choose to
partner with Premier
Mortgage Resources

We close more

With Xcelerate, buyers can receive
an Xcelerate Approval without even
having a property address within 48
hours after the initial application! Out
of these, we fund 8 out of 10.

We close faster

We can close in as little as 8 business
days! Our average closing time is 18
business days.

We communicate better

We offer 36 touch points throughout
the loan process to all parties in the
transaction, so yvou're never left in the
dark.

ERESOURCES

Cailey and Jamie are terrrific!
They guided me through the
whole process. We ended up
offering on 4 homes before
finalizing on an amazing home.
So their patience and availability
at any time were crucial. Also, as

a current military member, she
worked really hard to make sure
| got the best rate. She also
volunteers with local veteran
groups. Thank you!

-HAPPY HOMEOWNER

Cailey Murschel
LOAN OFFICER | NMLS 1593464

C"PMRE™)
tment to




PROUDLY SERVING

SacPro Home Inspections

(916) 333-0540

CERTIFIED CERTIFIED

2

Inspection Options Repairs Request Tool Easy Scheduling

Home Inspection Included with every report Inspections every day
Pre-Offer Inspection Click on the items you want. Call ateam member,
Pre-Listing Inspection Add prices and notes 24-7 online scheduling,
Commercial Inspection E-mail the list or contact the inspector.
Thermal, Pool /Spa, Deck, Roof

GoSacPro.com

Same or Next Day Reports Color Coded Findings 7 Days a Week

Nl

Let's get
your

I|st|ng

$437B+ Funded 2nd Largest Extensive Suite
in Loans Since 2010 MNonbank Retail Mortgage Lender of Mortgage Products

With 18 years in the mortgage industry, my knowledge of mortgage programs and underwriting
guidelines makes me great at what | do. Since my start, | have helped over 4,000 families purchase
homes or save money through refinancing. Serving a client in what can be a complicated process
of home buying and making the experience the best it can be is one of my daily goals.

Call, text, email, or scan the code for any of your home financing needs! OUT WITH THE OLD

Every person counts, every

situation is different, and | am

N.uthun here to offer the best options
Sibbet available for YOU while making

. i We can get you headed in the
this process smooth. r direction of SOLD faster and for a

Senior Loan Consultant
NMLS #450926

[ (916) 320-3952
= nsibbet@IloanDepot.com

higher return by simply staging it.

JUST MENTION

$150 OFF sACRAMENTO

REAL PRODUCERS Our Goa Why Choose us?
5 E ; ! (9]6) 947-8884 Call 916-3 5 TODAY for a FREE on-site consultation!
@ TET0 R Streat, Sulte 260, Sacramento, CA %5811, Rates, terns; and svailability of programs are subpect to chiange withost nobice. loasikepat.com, (LG NMLS 10 174457, Licensed by the Dapartment @qu.home.design |UXh0medeSig n.net
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SOLARWISECO0.COM

SolarWise delivers the same high quality install,
materials, and warranties at a fraction of the price.

1B CcHOICE

& MORTGAGE C A\
SERVING ALL OF CALIFORNIA SINCE 1992

Don't believe it? Compare our quote to traditional
solar company quotes to see for yourself.

THE REAL COST OF SOLAR

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

Meet your Local Mortgage Broker

Loans we can help you with:
Conventional * FHA « VA « USDA ¢ New Construction *« Jumbo « HELOC

BARBA

LENDING GROUP

MATTHEW BARBA BROKER ASSOCIATE
NMLS# 949932 | DRE# 01898356

THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - G880 Z0002

How much traditional How much Solarwise

solar costs. solar costs.
(60% less)

Dreaming up the

ideal retirement

B is your job. Helping
you get there is ours.

A home protects a family, their pets, and their Yo laain miors ot v Eovard Jomes
possessions. Our customers can feel confident that R esh R Yo, coll e SO s
they're choosing a team that understands the
importance of a home and has the tools,
experience, and professionalism needed to get
the job done well.

Jon Benecke, AAMS®, CRPS®
Financial Advisor

1259 Pleasant Grove Blvd
Suite 150
Roseville, CA 95678 PHOTOGRAPHY VIDED MARKETING

916-865-4616

Dry Rot & Termite Damage Repair

Water Damage & Complete Mold Remediation
Complete Home Renovation

SERVING THE TRI COUNTY AREAS

GET THE BEST RESULTS
THE FIRST TIME — MW, edwarrdjones.com CHECK QUT

Member SIPC QUR WEBSITE
Cloven Vullea 916-742-3141 .
¢ clovervalleyhomeservice.com Edward]ones

£ 8 v 1 5

SERVING SACRAMENTO, PLACER, & EL DORADO COUNTIES
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METICUL e y Introducing... G
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NKS

FIMNAMNCIAL

* NKS Financial supports GIUES
community organizations
through our NKS Gives program.
Our Disinfection
fogging Killl P * We donate $100 to 1 of 5 non-profits at the
influenza, as wellas = = = K ' ; ' | end of each closed first mortgage.
9.9‘9% o a'.' othes o N : ' * Our clients choose which of the non-profits
microorganisms for AR [
up to 60 days! receive the donation.
* We are grateful for our clients and our
community!

neal@teamnks.com Best Equity Propeny Services, inc, Licensed by the Californla
www.teamnks.com / 916.736.3575 Department of Real Estate, Cal DRE 02087311, NMLS 1845124
N NMLE #75186 / DRE #01 146967 333 University Avenue, Sulte 2009 Sacramento, C4 95825
K [ nmilSConsuMmeracoess.org)

FIMAMNEGCI AR

-
SPECIALIZING IN BOTH COMMERCIAL Everything will be taken care of, from the top to the bottom of each room, we will dust, b o '3 Q
AND RESIDENTIAL CLEANING FOR vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We (@) e r l I e
MOVE-IN ANDMOVE-OUT CLEANS, know how pernickety house hunters can be when they are looking for their next home. Frer . G E N T @
DEEP CLEANS, GENERAL CLEANING, ‘ Home and Building Inspections A
AND RECURRING HMAINTENANCE. | (916) 410-4740 ¢ meticulositycleaning.com : - ‘5L : ; SERVICES

Premier Home and Pest Inspection Company

inspectionsidonelnightathelfirstitimeWandithel

WE TRANSFORM BUSINESSES ey e s g NICOLE SCOTT

We handle the details so business owners can spend

their time doing what they do best. /§
S

Free up time to focus
on business growth
and quality of life
while we streamline
your transactions! We

O Web Design O SEM / Paid Search
O Acquisition Email Campaigns O Mobile and Display Advertising

O Search Engine Optimization O OTT / CTV Streaming Advertising Pty
O Live Chat O Paid Social Media Q
I B

Reach out to the publisher of this magazine for more information.

arenota TC. We are a
white glove service
for you and your
clients!

]

‘ HYPORTDIGITAL.COM {Of hgggﬁ lt
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FSTEPHANIE

P> profile

GUIDING GROWTH

One of the hallmarks of leadership is having the
willingness and ability to support the efforts of others as
they reach for — and achieve — their own goals.

That’s a skill that Stephanie Noble definitely puts to

work each day.

DEDICATED DRIVE
As Team Leader and Founding Partner of Thrive Real

Estate, Stephanie dedicates herself fully to being there for

those around her ... in turn, guiding growth and success.

“When I think about the parts of what I do that are the
most important to me and fulfilling, in addition to working
with my clients, I really enjoy having the opportunity to

help other agents on my team,” Stephanie says

“I feel very fortunate to have a talented group of profes-
sionals around me who are all at different points in their
career. It is so rewarding to see our team collectively

reach goals many of them never thought were possible.”

By Dave Danielson
Photos by Rachel Lesiw — Indulge Beauty Studio

ONGOING INTEREST
Stephanie can trace the start of her interest in real estate
back throughout her life.

“I have always loved homes, houses, and real estate, even

when I was growing up,” she remembers.

“That interest was not influenced by anybody I personally
knew in my childhood... simply a love for beautiful archi-
tecture. My father owned a local jewelry store and my

mother was an engineer.”

GETTING HER START

As Stephanie grew and started her working career in
2001, she decided to apply for an open real estate assistant
position. She got it, dove in and dedicated herself to soak-
ing up as much as she could working for a distinguished

broker in the area.

“It was great to learn the ropes. I was able to gain a lot of

experience and knowledge,” she says. “I was able to learn

Sacramento Real Producers - 29




the behind-the-scenes part of the

business and I feel that helped give

me a head start to my sales career.”

ADDED EXPERIENCE
In 2005, Stephanie shifted gears and
began working as a Loan Officer on

the financing side of the business.

“Naturally, I am drawn to challenges.
Ilove solving problems and being a
mortgage loan officer allowed me to
thrive in a challenging, high-pres-
sure environment. I am so grateful
for that experience as I am able to
understand and help navigate the
complexities of difficult loan scenar-

ios, “ Stephanie says.

“In the market downturn, my focus
shifted to flipping properties in addi-
tion to traditional real estate sales,
which added to my arsenal of experi-

ence, as well.”

After obtaining her real estate
license in 2005, Stephanie didn’t
stop there. In 2010, Stephanie
opened a boutique brokerage firm,
located in the historic district of
Folsom, CA. She then went on to

obtain her Broker’s license in 2013.

Stephanie is quick to shine the spot-

light on her team of Agents, along
with the dedicated support staff.

REAL RESULTS

The level of success that Stephanie
has built through time has been
remarkable. In fact, after having a
record-breaking year in 2020, in 2021
she and her team closed $95 million
in sales volume. In 2022, during a rel-
atively less active market nationwide,
she and the team amassed $75 million

in sales volume.

“THRIVE =

REAL ESTATE

30 - April 2023

FAMILY HIGHLIGHTS

Family makes life much richer for
Stephanie. She looks forward to time
spent with her husband, Steven; and
their children — 13-year-old son,
Parker and 8-year-old son, Blake.

In her free time, Stephanie is a pas-
sionate supporter of her children in
their activities and sports. She and
her family also enjoy camping, taking

trips to the coast, hunting and fishing.

From the minute you start talking
with Stephanie, it’s easy to see the
passion she has for what she does...
with a drive to put her clients and

team members first.

As she says, “No matter who I'm
working with, I always do my best to
make sure that people have a fantastic
experience and that they know I will

always put them first.”

Congratulations to Stephanie Noble
who uplifts those around her and
commits herself to guide their

growth each day.

-, W
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NO MATTER WHO I’'M WORKING WITH,

| ALWAYS DO MY BEST TO MAKE SURE
THAT PEOPLE HAVE A FANTASTIC
EXPERIENCE AND THAT THEY KNOW
‘| WILL ALWAYS PUT THEM FIRST.




GOOD LIFE

CONSTRUCTION e

Service matters
Experience matters

Placing offers with peace of mind starts
with a team of experts by your side

WE’LL HANDLE
THE REMODEL
SO YOU CAN
CLOSE THE DEAL

Remodel outdated and unappealing
features at a competitive price and turn
any home into your dream home!

When you work with me, you get a partner who
understands the competitive nature of this market —
and will put vou in a position to win.

Here’'s how:

» 20 years of home financing experience
e Scotsman Guide Top 100 Women Originator

¢ Closings in as few as 10 days after signing
a purchase contract®

Providing the highest quality of work and excellent

* More loans for more buyers customer service for you and your buyers in:

e Tech backed by experts

s Highly cormpetitive rates « Kitchen & Bathroom remodels - Tile installation

- Siding repair & install « General home improvement
« Deck construction & repair - Additions More Before
« Patios and awnings - Dry rot & termite repair & Afters Here

Contact me today to learn more!
« Windows and doors

Padi Goodspeed - e e ’ o “Here at Good Life, we are
?JUMDLSEEEE; MatiagRr A N > committed to providing only the
: —_— best value for your dollar, without
L SR P b CROSSCOUNTRY ' ¥ oy compromi);ing on quality and
M: 916.257.9435 o AN > . :
padi@ccm.com MORTGAGE V bk o _ Ihtggl’lt){. We do not fall short
teampadi.com = o e W, on delivery and complete every
3236 Stone Valley Rd. W, Suite 103 o : ) = P Fe project to the highest standard.”

Alamo, CA 94507

- Dmitriy Tupikov, CEO

3236 S5tone Valley Rd W, Suite 103, Alamo, CA 84507 | Equal Housing Opportunitg All loans subject to underwriting approval. Certain restrictuions apply. Call for decails

All borrowwers must meel mimemun eredht sooee; [oan-t alue, debl-to income, and equirerments b Qualily fir ary morigage prograrn s ount
LLT MMLEI0ZS NMLSZISIFG [wawrw nmisconsumeraccess.org). Licensed Dy the Dep, :nit of Financial Protecthon and nnovation under t formia
Martgage Lending Act *CrossCountty Modtgage, LLE cannot guarantes that anagglicant will be spproved or that & closing can ocour within o specific timaframe Re

will wary based on all invelved parties’ level of participation at ary stage of the Ican process
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mortgage

Our Payment Advantage
program brings your client a

more affordable payment
in an uncertain market

How does it work?

Yaur1 Bate 1s 1% Towmse than

than your locked rate utilizing a
ider-paid buydosen subssdy

Year 2 Rate is back to tha note rate
throusgh the le of the doon

Learn the details, reach out today!

Scan me!

Sarah Lee B4

Branch Manager | NMLS 4280947 1_]3
GO0 6126 :

imartgaga. ral E] t

ROOFCHECKS com

Order
Online

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Inspections & Estimates
Certifications & Warranties
Repairs & Replacements
Residential & Commercial
Pitched & Flat Roofs

916-222-6688

Partnering with Mercedes is knowing that your
transactions are in the care and guidance of a

trusted and experienced real estate professional.
Leveraging her expertise, knowledge, savvy and

care will allow you to increase your daily
productivity and peace of mind.

&CO

PROFESSIONAL TC SERVICES
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FOR CURRENT PRICING OR TO GET STARTED,

CLICK OR CALL TODAY:

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

4

—

=

 Exterior & Interi

J

Camacho's Custom Painting

530-409-1624

Email today for your estimate
CamachosCustomPainting@Gmail.com

L2 CGLGE

4

camachoscustompantngcoL »

/

CSLB #983710

MAKING SENSE OF YOUR
INSURANCE NEEDS

FARMERS

INSURANCE

| am proud to serve the
Greater Sacramento area
as your local Farmers® agent.

| work to ensure that each
of my clients are educated
on your specific

coverage options.

Cristi Rodda
916.428.4520
crodda(@farmersagent.com

We Are Farmers
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By Jake LaFond and Ruth Gnirk

pa rtn er SpOtl |g ht | Photos by Nicole Sepulveda

LAFC

LAFOND WEALTH MANAGEMENT
“WORRY LESS AND LIVE MORE”

“Worry Less and Live More.” That is the mission statement of
Jake LaFond and his firm LaFond Wealth Management. What
a refreshing concept with how the world has been in the last
few years. Jake has been serving the financial industry in

the local Sacramento area for nearly two decades. His firm
stretches across most of the country. His passion is coming
alongside his clients and being an advocate for them in
achieving what most excites them, but also what keeps

them up at night.

36 - April 2023

JAKE

Sl

FOUNDATIONS

As a high school student, Jake partic-
ipated in an entrepreneurship class.
At the age of 16 he was responsible for
writing the business plan of a virtual
real estate company, and then “run-
ning” it as the CEO and CFO as the

class competed in trade shows against

other programs throughout California.

This was his first introduction to real

estate, business, and finance.

In his senior year in high school,
Jake was recruited to work for one
of the largest banks in the world.
It was the first time the bank hired

someone under the age of
18. By age 19, Jake had been
promoted several times, won
several awards, and gained
the respect of many of the
clients he served (most of
whom were nearly four

times his age)!



Jake grew up in a small busi-

ness home. Seeing his parents’

he could create something of value that
would ensure that his family was
always provided for, and never

had to worry about money.

experience of entrepreneurship

“When I was introduced to them, I

In 2023 Jake and his
had no idea who they were,” Jake

team were recognized

gave him keen understanding of
the struggles of a small business.
More importantly, he had seen
the benefits that came along

with being one’s own boss.

he continued. “I have tremendous piece of
mind that the country’s safest and stron-

gest financial institution is supporting me

recalled. “When I met with the

as the number one

STARTING A NEW LEGACY

After experiencing corporate ( g

finance through his college
years, Jake decided that he

recruiter, I was very clear on what
I'wanted to do. I wanted to start my
own business, be able to help my cli-

ents with whatever they needed, and

wealth management
team in Northern
il

California. They were

in delivering holistic and comprehensive
] planning to my clients. They are never

afraid to do the right thing, no matter the

also recognized as the

After college, at the age of 24,
Jake began writing a different
business plan. It was not for a
competition. It was a plan that
he could finally call his own. He
believed that the biggest benefit
of owning his own business
would be the ability to be pres-
ent as a husband and father for

his future family. He also knew

could no longer ethically
represent just one company, or
have the company sales be more
important that those he served.

After much exploration of

different ways he could

start his own business,

Jake was introduce

to Northwestern
Mutual.

help they need and deserve.

I didn’t want to be pressured to sell
any certain products. The recruiter
simply said, ‘Sounds like we are the

place for you.” He was right!”

In 2011, Jake started his own prac-
tice. It is no surprise that he got off
to a fast start. He won many awards
and received well-deserved recogni-
tion, yet he stays humble. His life’s

work is making sure people get the

tionship with Northwestern,”

number one financial

security award winner,
which recognizes advi-
sors for holistic financial
planning, not just offering
one product. It was just
what Jake said he was
going to do!

“This year I will celebrate my

twelfth anniversary in my rela-

cost. I am not an employee of theirs, but

we work together to impact the lives of
those we serve.”

CHARACTER COUNTS

Jake is a man of his word, and it
shows. It is evidenced in the loyalty his
clients have demonstrated, the respect
he receives from his peers, and his
consistent pursuit of doing what is

right for people. He shared a snippet
of a client testimonial.

“Jake, just wanted to take a moment
to say thank_you for looking out for
my wellbeing over many years of’
working together. You were there
for me when my wife passed, helped
me with a tax issue, and made
investments make sense finally.
You gave me comfort knowing you
have always looked out for my best
interest, offering me advice at any
time I needed tt. On another note,
probably a major one, I always
enjoy your company as we simply
enjoy life. You are more then my
advisor, you are my friend.”
Bill - First American Title
(Retired)

When you hear Jake speak about
his business, his profession, you
hear something different. You
hear someone who is deeply

convicted and passionate about
what he does.

LIVE MORE, WORRY LESS.
With most advisors nearly
double his age, Jake is well
positioned to provide clients a
multi-generational relationship.
“When people work really
hard to grow their wealth, so
they can use that wealth to

pass on to their heirs and

Sacramento Real Producers - 39



\ { I - - o
community, they want to make \ o § T D. MC Nell

Insurance Services

sure that there is someone
there to make sure it happens,”
he noted.

Jake and his team coordinate S ‘] . J i sfona o - " ; — -
with a family’s “advisor table” ] ] { f “I met Mike Colenzo when | first li 0. "S A E (A‘ P@E B i I (o
' o started my career while holding 1 5 : 3

as he put it, working with cli-
open houses and till this day he

e}r:ts T 02 :zlny ?X s 0 still hosts open houses with me. % o » Closing Docs # Loan Docs = Acknowledgements
that are needed. They team u " | 1 | s fallaved lei ] v = . 7=

H 3 con saynes prayed a o ® Jurats * Always On-Time ® Fully Vaccinated
to stay aware of changes to rules - c A * . E ' thg success of my career by 1 o / : ’ A
and laws. And the same is true ?e‘”g the most genuine ] g SE”"“Q Sacramento and SI.H'I'DI.II'IdIﬂg Areas
. ; . ; . B\ s insurance broker to all my
in their partnership with their ’ " L FIRY . clients, and they continue to

“advisor table” attorneys and oth- " N 1 ; thank me for referring Mike to

ers with expertise in their fields them due to the superior service he provides.

He treats every client like he would treat his own friends and family and

] always looks for their best interest.

“People like to know they can del- . ) ) i .,
[ He's not your ordinary insurance broker, he's the best...

egate a lot of this to our team, and . .

] ) — Ahrash Zamanian EXP Icon Agent #kingoffolsomranch

that we can coordinate all of this

at a high level,” Jake shared. “We . .
: Call today for your FREE sl

always keep up on how to manage o — ; . o Commercial « Boat

clients’ affairs in the best ways ) A _ . No-Obllgatlon Quote. e Classic Car ¢ Condo
Y : e Events o Flood

o Life « Motor Home

. . ¢ Renters ¢« RV
michael@tdmins.com
CA License #0H05099 e Umbrella

possible. Clients also like to know
that in the event of an emergency,
we will be at their home, sitting at
the table with the family so they

don’t have to worry.”

This has been a small glimpse into

the passion of a wealth management

- THE TRANSACTION
* 5 ' " v - ] | | L .

clients and his community. He is hon- - : ' T AMAA C I I pd OC S

ored that he was introduced to Real ; ] ' C 0 o R D I N AT I 0 N ” E t':'l—"'h llll \ 4 IIll

Producer.'s by.a Top' 25 agent, and.it i.s : h . FOR YOU

no surprise his advice and expertise is : - li

so sought after.

advisor who is fueled by serving his

In his free time Jake spends time with \

his wife Sierra, playing golf, reading, _ clipdocs @ = EMBR“CE
working out, and spending time with . TECHNOLOGY
WITH OUR

Jake shared, “People just want to be . Scan the QR above code to
listened to and understood. They don’t ' nGENT PuRTAI_ schedule a demo & process call.
want to be sold. Whether it’s financial ' 3 4 e

planning, or real estate, people want -

family and friends. Justin Allen

to know that the professional they are

working with unequivocally has their a TRACK YOUR - JULIAN AGUILAR
best interest at heart. And my team and I r 3 My Active Listings (818) 261 3225
' = TRANSACTIONS PROGRESS www.clipdocs.net

do. We are here to provide multi-genera-
Request a demo

tional wealth management so our clients

can live more and worry less.”
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The best agents are
powered by Homelight

We offer five innovative solutions so you can be a hero for your clients and close more deals:

Referrals « Listing Management « Trade-In"+ Cash Offer™« Closing Services

Contact our local Strategic Relationships Manager to learn more

Jen Azevedo LANDSCAPE - DESIGN - CONSTRUCTION

[P e ] EEht Homelight Creating outdoor spaces that are unique, beautiful and usable. Acres Design & Landscape prides itself on
clegant(, modern & tasteful design matched with superior craftsmanship.

We can plan and install a new landscape and irrigation system, re shape or change an existing outdoor space,
and most importantly help you repair irrigation (residential & light commercial) issues.

Schedule Your Walk Through and Estimate Today! q al(aw oL t/lal/w éO'u/"ﬂtl'Om .

916-622-4086
@AcreslLandscape

L
A

e e s acresirrigation.com : S
We Pay HUGE sales@acresirrigation.com © @/\creslrrigation
REFERRAL
FEES

ONE BUILDING AT A TIME.

Residential, Multi-Family, and Commercial Interior and Exterior
Painting of all types.

Do you know Someond who
neads our services? Reler
them to us and well say
thank you in o way that you
will lenval Flus, They will thank
youl for Introducing them to
us, We know it is your
reputation that matters and
that the lite time wvalue of
your relotionship cutwieghs
any single transaction,

GROW YOUR
BUSINESS
NOW

With an amazing TC aiding you, you are able to
focus on more moneymaking tasks, Curious how
we accomplish that? Contact us todayl!
916-896-9890| Help@RealEstateAid.net

Our team of knowledgeable, experienced employees provide
superior workmanship. We have a system of proven methods
that ensure your project is completed correctly and promptly.
We take pride in the way we treat our clients. Our employees
provide only the best, from start to finish. MPG PAINTING is the
best choice for your painting needs!
What we offer:
Falarting dgent Listng Suaianton
Rint Achear @ ba I monifs)

Lirss Bond & Dviction Piolection wﬁm ."M m

7 Peace of Mind

M P G

* PAINTING

J ¥our Chents Grottude For Simply
INErocicing Lt

Far mvara infarmotion
Cﬂﬂl‘ﬂﬂf”ﬂmﬂy‘ expertpropmgmt.com
® (916) 225-7777
B RARRYEAROKEREAREY COM

916-234-6628 « mpgpainting.net
@ @MPGPaintingSacramento
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NORTH AMERICAN
HOME SERVICES

N
PROFESSIONAL
INSPECTIONS,

DEPENDABLE

RESULTS

L ONE CALL

FOR ALL YOUR
INSPECTION

to help move your transaction to NEEDS
the finish line!

When it comes to inspections and

repairs, we've got you covered Our mission is to make
your deal go smoothly.
We create long lasting
partnerships, stand behind
our work, and go above and

beyond with our inspectors, repair

Ask us about our RP partner special!

crew and customer service staff.

40+ years of providing real
ﬂ ﬁ@\ estate agents, homeowners, and
home buyers with Best In Class

home inspections and repairs!

TERMITE HOME ROT ROOF
INSPECTION INSPECTION  DAMAGE  INSPECTION
REPAIR
E " F
@ E s
916.481.026
POOL SEWER PEST

Orders@NAHSPRO.com
INSPECTION INSPECTION CONTROL
SERVICE Repairs@NAHSPRO.com

SPCB CA LICENSE PR.6840 NAHSPRO.com

We Welcome Back the
Reverse Mortgage 2nd!

Possible Uses Include:

Home improvements Purchase a second home or an

Pay off debt investment property
Build an ADU Gift funds to family for their own
purchase!

Fund education

Borrowers can keep the low interest rate on their
traditional mortgage and use a Reverse Mortgage 2™
versus a traditional HELOC wkEth_fZERD P&l due. §

Contact me for scenarios or for team trainings 916.223.8869

Account Executive Raoseville, CA 95661 / 150590 oot d s

LIZ ANDERSEN nMis# 1263245 3000 LavaRidge Court , Suite #103 ‘ AMERICAN PACIFIC

TOP RANKED

Residential Property Management
Company in the Sacramento Region

Your one-stop shop for all your property management needs.

« We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing
something right!

« Our property managers are the Single Point of Contact for
our owners and tenants, eliminating the need to speak to
different staff members for different situations! This means
accountability!

e All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
your owners!

* We pay $500 for an owner referral who beco
property management client.

Call Darren 916-500-8188 | d.babby@mmproperties.com

DRE# 01100901
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family ties

By Chris Menezes
Photos by Olha
Melokhina Photography
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Continuing a Legacy

For third generation REALTOR® Kellie Swayne,
real estate has always been a family endeavor.
She grew up in their family-run brokerage,
Dunnigan REALTORS®, where she works today
with her sister, Katie Swayne, and parents,

Richard and Paula Swayne.

The family tradition started with Kellie’s grand-
mother, Geoff Zimmerman, who obtained her
real estate license in 1969 and first joined
Dunnigan REALTORS® as a solo agent. She
eventually took over the brokerage and recruited
Richard into the business in the 1980s. Paula
obtained her license when Kellie was a teenager

and is now the broker of record.

“Real estate has been a wonderful part of our family. I loved and
appreciated it as a kid, but to be honest, it was the last the thing I

wanted to do” Kellie confessed.

Kellie wanted to chart her own path and prove to herself that

she could be successful apart from the family business. And she
did. Having obtained her master’s degree in Psychology from
University of California, San Diego, she worked in academics as a
coordinator for a research laboratory at her alma mater, as well

as an adjunct professor of psychology at San Diego Mesa College.

Kellie and her sister, Katie, were living together in San Diego
at the time. Katie was finishing up her degree while Kellie was
pursuing her career in academics. Knowing she would have to

get her PhD if she wanted to continue down the path she was on,

i
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Kellie couldn’t help but think she should give the
family business a try before fully committing to a

life in academics.

“Katie and I both saw the potential in continuing
the family legacy, so we decided to move back to

Sacramento and give it a try. I was going to give it

five years. That was 18 years ago,” she said, laughing.

Katie runs the office of 30 agents today and is in
charge of the day-to-day happenings. Richard is the
general manager and contracts expert, while Kellie
runs her own book of clients and helps with agent
training, and Paula overseas a bit of everything as

the broker of record.

“We are a lucky family to have the chance to work
together,” Kellie said. “I think what is really special
about our brokerage is how we approach every-
thing as a team. There is no competition with our
agents — we are always looking to help each other
get better, sharing ideas, best practices, and lifting
each other up. At the end of the day, it’s our clients’

needs that always come first.”
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Kellie remains passionate about working with clients today.

She loves having the opportunity to share what she knows and
educate people, like she did in her academic career. “Sitting with
buyers and sellers to help them understand the process and to
put together a custom strategy to help them achieve success is
incredibly rewarding,” she said. “The relationships have been the

most rewarding, without a doubt. I feel so very lucky to know so

many wonderful people in this community through my profession.

I have made treasured, lifelong friendships through real estate.”

Kellie also credits much of her success in real estate to her
involvement with Sacramento Association of REALTORS®. She
encourages other agents to become involved as well. “I've gotten
out way more than I have put in,” she explained. “Being involved
in the association makes you a better agent and gives you the

opportunity to improve the entire profession,” she said.

Giving back to the real estate community has become a big part

of the culture at Dunnigan REALTORS®, a culture that was first
started by Kellie’s grandmother. Both Kellie’s parents served

as President to the Sacramento Association of REALTORS® -
Richard in 2003 and Paula in 2014 - and Kellie served as President
in 2021. In addition to Kellie and her parents, there have been sev-
eral other past presidents, directors and committee members who

have passed through the brokerage over the years as well.

In addition to volunteering, Kellie enjoys playing
soccer - she plays both indoor and outdoor in a
local women’s league. She also loves spending time
with her wife, Megan, their two kids, Joshua and

Oliver, and will attend just about any live sporting

event or concert that she has an opportunity to see.

As Kellie and Katie continue to carry their family’s
legacy into the next generation, Kellie anticipates
the day that she and her sister officially take the
reigns of Dunnigan REALTORS® with excitement.

| think what is really special about our brokerage is

how we appl:oach everything as a team. There is no

, cmpetition with our a_gents — we are always looking
to help each other get better, sharing ideas,

best practices, and lifting each other up.
| . —

THE END OF THE DAY, IT’S OUR CLIENTS’

:'.}I NE:

' NEEDS THAT ALWAYS COME FIRST.
, :

Yet, she cherishes every day she has with her
family until then. And though she wants her kids to
follow their heart into their own careers, she would
happily welcome them into the family business

with open arms.

DUNNIGAN

Realtors



SERVICES

The Genuine. The Original. OLI-IA MELOI HINA

H O G R P HY

« HOME INSPECTIONS
o TERMITE INSPECTIONS /’} 'E-RH EAD D o) Q‘\ Compare our CD Rates
O"T o) 2 Bank-issued, FDIC-insured
o TERMITE TREATMENTS P /_\ A
& DRY ROT REPAIRS 3 9 % APY*  Minimum deposit
o RODENT EXCLUSIONS .

6-month $10,000

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

* GENERAL PEST CONTROL Joyear 4.0 % et
~ POOL/SPA INSPECTIONS Overhead Door Company

*  Minimum deposi
o SEWER LATERAL INSPECTIONS of Sacrament()m, Inc. 2-year 4.3 %" oo

e MOLD TESTING “The Largest Selection of Garage Doors in Northern California Since 1953”

o THERMAL IMAGING Sales * Installation * Service Call or visit your local financial advisor today.
o SOLAR INSPECTIONS Residential * Commercial * Garage Doors * Operators

Linda Sobon
Financial Advisor
400 Plaza Dr Suite 205

Folsom, CA 95630-4744
916-989-1004

o COMMERCIAL INSPECTIONS Free Estimates * Installed & Serviced by Professionals

* Annual Percentage Yield (APY) effective 09/01/2022. CDs offered by Edward Jones are
bank-issued and FDIC-insured up to $250,000 (principal and interest accrued but not yet paid)

SEREEEEEEmEEEEEE per depositor, per insured depository institution, for each account ownership category. Please
We SerVice all 6756 Franklin Blvd. 00 off = visit www.fdic.gov or contact your financial advisor for additional information. Subject to
. availability and price change. CD values are subject to interest rate risk such that when interest
BRANDS Sacramento, CA 95823 On'yb‘ﬁ;‘d . rates rise, the prices of CDs can decrease. If CDs are sold prior to maturity, the investor can lose

over 1,000 Five staR (50 g |e reviews
A aat principal value. FDIC insurance does not cover losses in market value. Early withdrawal may not
be permitted. Yields quoted are net of all commissions. CDs require the distribution of interest Fhata ra
IN S PEBTIU N B R G U P WWW°OHDS C'com and do not allow interest to compound. CDs offered through Edward Jones are issued by banks -—.—.-.—.-.g—.-.E-h-.!

EE
B
. and thrifts nationwide. All CDs sold by Edward Jones are registered with the Depository Trust m.ulhastudiﬂ.cam Business portrait

\ / Vi corp-(OTC) OlhaPhotography@gmail.com ' E:.’::Erda'
(800) 474-3540 I WWWI cALPROGROUPI coM ; ; i . v FDI-1867K-A © 2022 EDWARD D. JONES & CO., L.P. ALL RIGHTS RESERVED. ?1 61238“533? th‘

CARPET CLEANING SERVICE * —

~alexscarpetcleaningservice.com

916-225-0038

Professional

e
LITAN

PROPERTY MANAGEMENT

L P e LT

RESIDENTIAL & COMMERCIAL TROPERTY MANAGEMENT

=

'RELIABLE CELREN

I Alex's Carpet )

" Cleaning believes that a
healthy home starts with clean
carpets. We use a cleaning system
that deep cleans your carpets, flushing
the dirt and pollutants from the fibers with

| self-neutralizing cleaning solutions that are

i non-toxic, bio-degradable, leaving your carpets clean

© and fresh again.

for your listings!

K Attract more buyers
ll and get higher offers.

HALLWAY STAGING 916.500.2206

HallwayStaging.com | @ Check Out Our Projects on Facebook

Commercial & Residential Carpet Cleaning
Biodegradable Solutions + RX-20 Rotary Jet
Extractor « Upholstery Cleaning « Tile & Grout
Cleaning - Carpet Repairs « Carpet Re-Stretching -
Stain & Smoke Removal « Pet Odor Control «
; Scotchguard Protector

10% OFF AND $'IOO REFERRAL BONUS |

when you mention Sacramento REAL Producers

A ﬂ @aleiscqrpetcleqning
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Photos, Videography,
Matterport 3D Virtual Tours,
and Drone.

CALL OR TEXT (916)834-6600 MIYASAKI@SHOTARCHIVES.COM
©@@SHOTARCHIVESRE WWW.SHOTARCHIVES.COM/REALESTATE

OVERWHELMED with how much

W 1t H Stagir Shart-Term Rental Styli
TRASH AND DEBRIS is ontheprope.ﬁ e b St B b S S e

= S SIMPLY

)

ARE YOU READY T0. [rapmygfovmg
We haul appliances, furniture, trees, ek YOUR NEXT LISTING?
electronics, garbage, mattresses, and more...

Follow us on Facebook # % n QO (916) 477.1167

@ INFO@SIMPLYCHICSTAGINGDESIGNS.COM
LONGS TRASH HAULING

&5 SIMPLYCHICSTAGINGDESIGNS.COM
(916) 206-7072 | longstrashhauling.com
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HOME INSPECTIONS

L]
Our Promise
We will not be alarmists.
We will explain what we observe.

We will respect you and your client’s time.
We will provide great service.

PETER KIRCHGESSNER | 916.420.9853
gooddoginspections.com

N2<&=
GIVES

SINCE 2016, N2 HAS DONATED

TO HELP END MODERN-DAY SLAVERY.

The N2 Company — the organization behind this
publication and hundreds like it — is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE TWO SLAVES FROM CAPTIVITY.

Thanks to the businesses within these pages,
our Area Directors, and readers like you, we're able
to break the chains of this horrible reality.

THE N2 COMPANY @ Rp E“ JQP

Visit n2gives.com to learn
more about our fight.

Transactions,in

from opento close

=)

Mint Condition

"Amanda and Joe are hard workers. Plain and simple. Their
work ethic and efficiency are top notch and | trust them
completely to handle my clients and files professionally and
compassionately. The Mint Condition team has been a partner
of mine for the last 2.5 years and | wouldn't change a thing!"
-Kimberly Yee, Keller Williams Realty

Transaction Management
Listing Services
Sales Services
Client Care

916-792-1248 ﬁ @MintConditionRES
amanda@mintconditionres.com
705 E Bidwell St, Suite 2 #416, Folsom CA

Clower Law

Here with you every
step of the way

| —

# Estate Planning &
# Special Needs Trusts =
# Settlement Planning o

# Probate
& Conservatorships

/¥ Trust Administration

g

CLOWIR
LAW

6207 S. Walnul SL. Suile 400 | Loomis, CA 95650
aclower@clowerlaw.com | www.clowerlaw.com | 916.652.8296
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D) star on the rise

BRAXTON
WARREN

Meet Braxton Warren with Compass and The
Warren Group, this month’s Star on the Rise.
Whether it is competing in Taekwondo or taking
the real estate world by storm, Braxton’s desire to
stand out shines through. Before Braxton became a
REALTOR®, he ran Tackwondo schools and taught
Olympic Taekwondo. He had practiced Taekwondo
for 20 years at the Olympic level and made the
California state team twice. This same passion can
be seen in his real estate career. “My firm and I
are changing the game of real estate as we know it
today” shares Braxton.

What is your career volume as a REALTOR®?
Not entirely sure. Because of my hybrid
career in the development and real
estate space, I would say that I
have facilitated and lead trans-
actions in a portfolio of over
half a billion dollars.

What are you most pas-

'_,-* sionate about right now in
: P "y your business?
= . I am passionate about
S !‘.-‘ ' disrupting the real estate
\ .ﬂ;:'ilg ‘,r" # industry and providing
r.-"".f " a level of service that
. .!". - o I feel has not yet been
"'flli:" v adopted as an industry
T F . standard. I take a very
Lot g -“"' unorthodox approach
Y 2 with my firm and my
ot team and I are reall
i f - g Y
- A
i i ,.rf.

focusing on providing the best possible service to
our wide range of clientele.

What has been the most rewarding aspect of
your business?

I am often presented with opportunities to take
over projects or situations when other agents are
not able to execute.

I worked on one project with finished homes for
over two years before we sold our first unit. There
were many challenges associated and lots of hard
work to be done before we were able to get a sale
but at the end of the day, we were successful. That

has been my proudest moment so far.

What is your favorite part of being a REALTOR®?
Helping clients find their homes, establish genera-
tional wealth, or contribute to the infrastructure of
local communities through the development aspect
of our business.

How do you define success?
Happiness through helping others and reaching
your full potential.

Did you see yourself becoming this successful
when you first began your career? Please explain.
Yes. My parents instilled in me at a very early age
to do your best no matter what. That is something
that I have witnessed them do throughout my life
and something that fuels my drive and will always
fuel my drive.
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MY FIRM

AND | ARE
CHANGING
THE GAME OF
REAL ESTATE
AS WE KNOW
IT TODAY.

2

Everything. There is nothing traditional about my firm
or myself. My entire team is very diverse, we speak
collectively 6 languages, we market different, we inter-
act with clients different, we get things done differ-
ently. Our goal is to redefine the perception of the real

estate agent. Everything we do is different.

Be prepared to work. Relationships are the most
important thing in this business. Without establishing
relationships you will get nowhere. After relationships

comes execution. You have to get it done. Period.

My parents are the foundation of everything that I am.
My father is a real estate developer and my mother is
the executive director of a phone mail nonprofit and

has her doctorate in clinical pharmacy.

My sister is an amazing model for Wilemina and my
brother is a killer soccer player for UC Irvine. We are
all high achieving and hard working. We build and fuel

each other.

WASRREN

GROUP
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MORTGAGE MADE HUMAN

Having been in the mortgage
business since 2002, we can tell you
there is no “cookie-cutter” home loan.
Each person has a unique scenario,
unigue goals, unique aptitudes, and
unigque needs. The privilege of our
job (and by far our favorite part!) is
that we get to know our Clients on a
human-to-human level. Only then
can we be trusted guides and give
advice that best serves your clients.

SHERENE GRAY Loan Officer
NMLS #302159

M (916) 798-8026

5StarTeam@PointEquity.com
5StarTeam.com

hild
advocates

of Placer County

MAKE A DIFFERENCE

IN THE LIFE OF A LOCAL FOSTER CHILD,
AT-RISK YOUTH, OR STRUGGLING FAMILY

Volunteer Today!
=4 Learn more at casaplacer.org | 530-887-1006

Sponsored by Nick Cunningham &
the PointEquity.com Family

Point Equity Residential Lending, NMLSID 1404205

925 Highland Pointe, Ste 330, Roseville CA 95678
916-248-4620

pointequity

SEPTIC

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs.

Twited Since 1968.

Ouwn Teckuicians Ave Standing By.
Call Now!
Placer, Sacramento, & el Dorado Counties.
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::5 call us (916)349-1119

7337 ROSEVILLE ROAD
SACRAMENTO CA, 95842

MATHAN FULLER FULLER MOVING SERVICES
OWNER AR T

LAUNCH SPECIAL
Mention RPI00 on your next booking
to claim your $100 credit!

PHOTOS | VIDE® | REAL ESTATE MARKETING | DRONE | 3D TOURS | WEBSITES
(619) 268-5600 « AERIALCANUAS.CGMI_S—ACINTRO '

Preparing your home to

www.premierehomestagingllc.com | 916.300.0402
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Greenview Dr. El Dorado Hills  Photo: Peppertack

wilertdss

Warmly Modern, Luxurious Interiors

kitchen, Bath, Home Renovation
Mew Home Planning
Custom Furnishings

PEPPERJACK

esto | (hJeVilve
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) & @] T STEARMAN
i - = -

HERE TO GIVE YOUR CLIENTS
THE OUTSTANDING

HOME LOAN EXPERIENCE THEY DESERVE.
BUYING - REFINANCING - RENOVATING

ALICIA STEARMAN

BRANCH MANAGER
NMLS #337154
10002 FOOTHILLS BLVD SUITE 100
ROSEVILLE, CA 95747
0: 916-846-5241
' C: 916-256-6486

—ALI[EIASTEARMAN.CUM—

g

|L:I".!.'1-:'-Z-.

WOLFF

LICENSED & INSURED // CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to
bathrooms and additions, we can
turn your dreams into reality.

916.205.3745

wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
@wolffconstruction [ @wolff construction

LET OUR TEAM BE AN EXTENTION OF
YOUR HARD WORK AND DEDICATION
TO YOUR CLIENTS

We are professional, knowledgeable,
and treat clients with care and respect.

Contact me for a quote or

at'a/(, to schedule an appointment!

W attors

5

Carrie Edwards
(916) 990-6220
carrie@notarymatters.net

1M E&O | NNA & eSign Certified | 20+ years signing experience

TC SOLUTIONS

CEHRTIFIED TRAMIZACTION COGHDINATING

theTCSolutions.com

Dedicated to managing
YOUr lransactions so
you can focus on
building vour business.

What We Offer:

Molly Simao

Chyvmer

= Listing Coordination

.. Tfﬂnﬁ.':]f_‘fiﬂﬁ Cunrdinati{m Licenised & CAR Certilied

* A3 carte Services mollysimaotei@thetesolutions.com
{anf) Gk pais

e’ TS alunons

Please visit thelcsolutions.com for details .
DRER GatbiBoo
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CERTIFIED PUBLIC
ACCOUNTANTS

Ditch the boxed content.
uild your brand.

Dona L. Riolo, CP

For ideal personal and

business financial planning,
contact us today!

HOME SERVICES
Termite, Pest Control
& Home Inspections

MortgageRight Falsom | 785 Qrchard Dr, #275 | Folsorn, CA 95630 | Branch NMLS 1D #1977896 | Corp NMLS ID #2239 | nmisconsumeraccess.org
i uticn. interest rate, program terms, and oondinions ane subisct to change based on

TIC Mortgage, inc. divs MorigageRight (NMLSE 2255 i an approved lemifing ins
bormoser eligibility and market conditions. Certain restrictions and conditians will apply snd nat sl sppficants will qualify, Mostgsge to be refinsnced must be insured
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Skate into Homeownership with

FAIRWAY the Lucia Lending Team PHOTOGRAPHY & AERIAL  VIDEO TOURS 30 MATTERPORT AND 2D FLOOR PLANS
BUSINESS COMMERCIALS + PORTRAITS + WEDDINGS & EVENTS + TOURISH AND MORE

a INDEPENDENT MORTGAGE CORPORATION
. , DYNAMIC CINEMA
| PRODUCTIONS

| work with Matthew and his team regularly, multiple times a month and couldn't be happier
with the services he provides. He is always very professional, punctual, and responsive.
Working with him has been smooth and easy every step of the way! His work is professional
quality and always consistent. | would definitely recommend Dynamic Cinema Productions
to anyone looking for professional photography and/or video production.
Sabrina Khal - Project Manager

Matthew Walter HIGH QUALITY STORY TELLING

Founder / Creative Director r
530-417-6170 | DynamicCinemaProductions.com/real-estate [®]E

Scasons Chan ge Reduce Investing Fears, Using Asset Allocation

Creative Solutinns

What is it Asset Allocation: All investments carry some level of risk, asset allocation
spreads your investments across various asset classes. This means, you won’t have all
top performers all the time, but you also wont have all the worst performers either! This
cuts down on some of the emotions people feel when the markets go up and down.
Three steps to get started:

* Define your goals (Purpose of the investment)

* How much time (Time Horizon)

* Define tolerance for risk

Over time these needs will change.
Consult with an advisor on a regular basis!

Personalized Gift Baskets

& Products for Closing Gifts

Front Door Mats e Engraved Cutting Board
Utensils e Coasters e Shirts @ Aprons
Dish Towels @ Wine Boxes

...1“—

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 -+ jakelafond.nm.com

...just a few of our amazing line of
products we can customize.

Rosanne Kellogg
(916) 367-3090
. : SEASONS-CHANGE.COM
§Re spre wotnle A wlfis Ty rkellogg@seasons-change.com

Jacob Laf: FNM and NLTC dvisor of NMWNIC.

LUCIA LENDING TEAM

s mght ot pesent i enesshown o el e product iscussed on this websie, Not al products and s alable in al staes, Not ol Northwester Mutual
NG

investment advisory ser

Management

A and
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J.C. Cooper demonstrated humility and a servant’s
heart as he helped his sons fold the papers, and
then drove beside them every day while they deliv-
ered the Sacramento Bee. While he was attending
. to their safety, he also kept them accountable for

serving others with excellence.

¥

Kevin was a good student and athlete. He showed
such talent that he received a full-ride scholarship
to Columbia University in New York where he
attended his freshman year. Wanting to be closer
to home, he transferred to UC Davis the follow-

ing year and studied economics. He later received

/

!

his M.A. in organizational management from the

University of Phoenix.

WORKING MAN
While attending college, Kevin was hired to work
4 at UPS. Their focus on integrity reinforced what he
‘ ' had seen modeled at home. He was quickly pro-
.- moted to a position of Supervisor and then Manager.
In time, Kevin worked in accounting and finances,

business development, operations, security, and

-l - _
ST [Fasll
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cover story

By Ruth Gnirk | Photos and Cover Photo by Nicole Sepulveda

£ EVIN

BeOUR [ METTER BE RU N NLI (o

I FIND GREAT VALUE IN
SPENDING TIME WITH
THE PEOPLE THARMEEOVE,
BECAUSE YOU NEVER
KNOW HOW MUCH TIME
YOU WILL HAVE
WITHJTHEM.

corporate training. Working in these diverse depart-
ments provided Kevin with a high-level view and

deep understanding of how to run a company.

Kevin was inspired by one of his employees and
good friend to earn his real estate broker’s license
in 2002 while still at UPS. He was offered a lucra-
tive position that would have necessitated him
relocating to North Carolina. However, he turned it
down because he felt strongly about being present

to raise his four-year-old daughter Jasmine.

THE CAVE YOU FEAR TO ENTER HOLDS THE
TREASURE YOU SEEK — JOSEPH CAMPBELL
In January 2003, after working for UPS for 17
years, Kevin turned in his resignation and stepped
into the world of real estate full-time. By his third
month as a solo agent, Kevin earned as much as he

had earned in one 7ull year at UPS.

During his first year, Kevin was buyer-focused and
sold 43 homes. For his second year, Kevin changed
focus and mastered the art of working with sellers.
He ended up hiring an assistant and sold 72 homes

by the end of the year.

The years of working his morning paper
route had helped shape him into an early
riser. Each day, Kevin went into the office
of the legacy brokerage at 4:30 am to

answer emails and get a start on his day.

q
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“I owed it to myself to work at least as hard for
myself as I had worked for someone else,” Kevin
shared. “A few years later I started my own real
estate brokerage. I was no longer limited by anyone
or anything other than my own creativity and time.
Then in 2007, I started my own mortgage business.
As a mortgage broker, I taught my clients to use

their head to buy, not just their heart.”

He and his team were consistently in the top rankings
in Elk Grove. He was mentoring agents and celebrat-
ing their success. Then in 2010 Kevin closed his mort-
gage company and joined another legacy brokerage.
This allowed him to maintain and grow his team. His
wife Samantha also became a licensed REALTOR®
that year. Kevin was honored to help burdened buy-

ers and sellers while building an empire.

In 2019, Kevin joined eXp. He loved the efficiency
and the flexibility he had to create additional
streams of revenue. He appreciated being around
like-minded agents who wanted to collaborate to

improve the community and the industry.

i

The company has been in the Metaverse since its

start, and was beyond agent-centric. After just two
years with eXp Kevin earned more from his resid-
ual income than he had from retiring after working

17 years in management at UPS.

GRATITUDE ATTITUDE

Kevin is grateful for many people. Agents Pat Shea
and Tracey Saizan had a profound impact on him
as a new agent. They were the epitome of profes-
sionalism. Kevin is also very grateful for his team,
both present and past. Together they have sold
more than 3,000 homes throughout the years and
excelled in the last downturn by focusing on short
sales and HUD homes.

Kevin gives back to the community, in part, by
volunteering his time. He has been serving on
boards and committees for SAR since 2003 and
is currently serving on a Government Relations
Committee. He is also a trustee for the Local

Candidate Review Committee.

EVERY MORNING IN AFRICA, A GAZELLE WAKES UP. IT KNOWS IT
MUST OUTRUN THE FASTEST LION OR IT WILL BE KILLED.

EVERY MORNING IN AFRICA, A LION WAKES UP. IT KNOWS IT MUST
RUN FASTER THAN THE SLOWEST GAZELLE, ORIT WILL STARVE.

IT DOESN'T MATTER WHETHER YOU’RE THE LION OR THE GAZELLE.
WHEN THE SUN COMES UP, YOU’D BETTER BE RUNNING!
-CHRISTOPHER MCDOUGALL




In the past, Kevin has served on the board for the
Salvation Army and the Finance Committee for the
Sacramento Region Community Foundation. He
also continues to serve as a board member for the

Greater Sacramento Habitat For Humanity.

Most importantly, Kevin is thankful for his daugh-
ter Jasmine, son Roman, and their families. He is
especially grateful for his three grandchildren Ari,
Adi, and Pierre.

“Rich’ is being able to do what you want when you
want,” Kevin reflected. “I find great value in spending
time with the people that I love, because you never
know how much time you will have with them. My
father passed away a month before my daughter was
born, 29 years ago. During an eight month period

in 2020 and 2021, I lost my mother, sister, and two
brother-in-laws. One year ago, my wife and I were hit
head on by a car in an accident that we should not have

survived. Life is fragile and I don’t take it for granted.”

After resigning from UPS, Kevin had promised him-

self that he would continue to improve himself by
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reading one book each week. He faithfully kept his
vow for two full years, and Kevin continues to build

on that discipline.

He and Samantha love to travel and do so fre-
quently. They travel at least one week each month
to places like Aruba, Barbados, Italy, Mexico, the

Bahamas, and South America. Bali is on the calen-

dar this year, and Formula One next year in Monaco.

“I have always been determined that no one was going
to outwork me,” Kevin concluded. “That reminds

me of the quote by Christopher McDougall. ‘Every
morning in Africa, a gazelle wakes up. It knows it
must outrun the fastest lion or it will be killed. Every
morning in Africa, a lion wakes up. It knows it must
run faster than the slowest gazelle, or it will starve. It
doesn’t matter whether you’re the lion or the gazelle.

‘When the sun comes up, youd better be running!”™

COQPER

Associates Realty

exp

WESTSHORE
MORTGAGE

ESTRdLAAEE Ry

Matthew Cole

NMLS: #633188

Top 1% Purchase Mortgage Loan Originator

530-682-4092

matthew.cole@westshoremtg.com
ilendsac.com

Wholesale mortgage broker with internet rates and extremely fast
turn times. We do the pre-approval right so there is no mistakes!

Contact me about the new

CALHFA loan program that’s helping
qualified first time buyers with up to
20% for their down payment and/or

closing costs for Conventional and FHA.

"Matt Cole is one of the hardest working lenders in the business. | can always count
on him to take my calls and work through any obstacles that my clients encounter.
Matt’s success is well deserved." — Cheryl Nightingale (House Real Estate)

West Shore Mortgage is a DBA of Capitol City Real Estate

This is not a commitment to make a loan. Loans are subject to borrower qualifications, including income, property evaluation and final credit approval. Approvals are subject to
underwriting guidelines, interest rates, and program guidelines, and are subject to change without notice based on applicant’s eligibility and market conditions. United Wholesale
Lending is an Equal Opportunity Lender and an Equal Housing Lender. NMLS 253083




With so muchfmisinformation out ti

WE'VE GOTYOU COVERED! 7%

SCAN HER

for weekly real estate,
mortgage, & mdustry
news updates!

STREET

t_ HOME LENDING

Nick Street nwiss 596713
916.705.8282

3184 N Street, Sacramento
www.StreetHomelending.com
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@StreetHomelLending



